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A Message To Men 


Not that we want to slight the ladies, but this is a matter which interests the men. Not all men, perhaps, but most men 
who read this paper. Do you know anything good or bad about 


The R. McMillen Co. ? © No! Is it possible! Wel], we have mistrusted for some time that 


there are a lot of good people in this country who do not know us, and who we do not know; people with whom we 
would like to get acquainted. You open and close our Doors, look out of our Windows and lean up against our 
Newel Posts, but never ask ‘‘who made these,” or ‘‘where did they come from,” so we have asked the AMERICAN 
LumBeRMAN to introduce us. 

We can’t afford to be too modest in talking about our business, but we will try to keep within the bounds of truth and 
be on the square. 

Just a few important facts this time because this is not the last; you will hear from us again, we are stayers. 

Speaking about staying, do you know that Robert McMillen, the founder of our business, came to the Saw Dust 
City, better known as OSHKOSH, ‘‘the place where they go etc.—” but never mind, he began manufacturing Doors, 
Sash and Blinds right here in 1865 and while the changes and developments of the Plant since that time have 
been quite phenomenal, the business he started then is and has been in the front rank of Sash and Door Manufac- 
turies from that day to this. 

Our White Pine Doors, Sash and Blinds are known to the trade as the “‘ Pine Tree Brand” and while 
Western Pine, Spruce, Fir or Cedar may make a good substitute, we have stuck to Wisconsin Soft White Pine, 
as we consider it has no equal. 

But the one thing we want. you to.remember, even if you forget everything else, is that We manufacture 








the best Oak and Birch UVeneered Stock Doors in the World — Five cross flat panel Bead and Cove 


sticking, the standard and most popular design, and known as ‘‘Max Royal” No. 150. 


Now don’t forget the name “AX A i)Yas The name that brought us fame. — 


“If you see this on a door, it’s a good door.” 
wood Door Catalog No 25. LELE R. MCMILLEN CO. aoine tance im sock by me 


“It’s a beauty.” OSHKOSH, WIS. principal jobbing houses of the country. 





















































FIR LUMBER 


Red Cedar Shingles Qurkloowing is THOROUGHLY 


which Gives it a highly polished sirvace 


































































































































































































Car and Cargo Shippers. Ny 4 BEM NW We Aave jest eguipped our 
rt | | Le Hardwood Flooring Plant with | 
y . ithe most Moderna Machinery 
y/ A ||| aed ave zow in position toLill ; 
taining i wen ica Niorders with the greatest 

GRADES RIGHT. | ‘prompiness.. . 

MANUFACTURE Il '70 this is added the advantage of* 
I\|| Lurcishing mixed cars of Pine ; 
UNEXCELLED. Nl\| <axed? Hemlock with your Hardwood | 
I||\||] Alooring. where customers do nat,’ 

‘wish 70 purchase afull carload 

Daily Capacity—100,000 Ft. Lumber; laf Ploortag! 
175,000 Shingles. ‘We solicit. your opdens on ingui- 
“es and guarantee satisfaction : 


TELECODE. ia guality and delivery of our Stock. 


Danaher Lumber Company 


Tacoma, Washington. 
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OF SPECIAL INTEREST TO 
ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
31, 1907, was 13,744! 

The average number of copies dis- 
tributed weekly during the six months’ 
ended December 31, 1907, was 13,961 
| The average number of copies distrib- 
uted weekly during October, November 
and December, 1907, was 13,981! 

This is a circulation more than double 
that.of any other lumber new anener and 
greater than the combined subScription 
lists of any three other lumber news- 
papers. 


State of Illinois, County of Cook, ss. 


I, J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemaly swear that the above 


figures are correct. 
J. E. DEFEBAUGH. 


Subscribed and sworn to before me this 2nd day 
of January, 1908. 


HENRY Ss. LOVELY, Notary Public. 

















COMING ASSOCIATION MEETINGS. 


February 22—National Association of Lumber & Sash & 
Door Salesmen, Chicago. 


February 25—New Jersey Lumbermen’s Protective Asso- 
ciation, Newark, N. J. 

February 26—Central Iowa Retail Lumbermen’s Associa- 
tion, Marshalltown, Iowa. 

February 27, 28, 20—Western Retail Lumbermen’s Asso- 
ciation, Tacoma, Wash. 

March 3—Georgia-Florida Saw Mill Association, Jackson- 
ville, Fla. 

March 4-5—National Wholesale .Lumber Dealers’ 
ciation, Washington, D. C 

March 5—Northwestern Iowa Retail Lumbermen’s Associa- 
tion, Sioux City,. Iowa. 

March 10—Lumbermen’s Association of New. Mexico & 
Arizona, El Paso, Tex. 


Asso- 


March 11—Lumber Dealers’ Association of Rhode Island, 
Providence, R. I. 
Eee 12—Mississippi 
ss. 
>. _ 12-13—Canadian Forestry 


Pine Association, Hattiesburg, 


Association, Montreal, 
: ~~ 14, 15, 16—Lumbermen’s Association of Texas, Dal- 
as, 

Macy 11- 12—National Hardwood Lumber Association, Mil- 
waukee, Wis. 
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THE GLORY OF COTTONWOOD. 


By many lumbering is considered a most prosaic busi- 
ness. Viewed in a certain light it may be regarded as 
the harvesting of a crop just as the cutting or threshing 
of grain and the gathering of fruits. It is a process by 
which a product of the soil is converted into form suit- 
able for use by men. 

Even the most matter of fact 
can find beauty in the forests; beauty such as is dis- 
coverable in no other way. Those who love the woods 
find more than the mere symmetrical building up of 
outline and color. During its career the AMERICAN 
LUMBERMAN has reproduced more timber land views, 
more bits of picturesque scenery and grand timber than 
any other publication in the world—possibly as many as 
all the other publications in this country. Such repro- 
ductions were from photographs taken by staff artists 
and portray the woods, the timber and the scenery as they 
are. There has been lacking, however, in these black and 
white prints, the color scheme. The leaf and bole, the 
sky and earth when reproduced by halftone in black ink 
vary in intensity 

A discriminative lumberman, not without a touch of 
the artistic in his makeup, asked for something dif- 
ferent. He said: ‘‘I would like to show my friends 
in the trade just what our timber looks like. Now a 
lumberman would appreciate, of course, the appearance 
of a forest, but those who have not been out in its 
heart, who have never seen the variation of colors, the 
shading off of one into another, the bits of bright color 
which in effect make the picture—to these I want to 
bring the forest in all its beauty and grandeur.’’ 

The outcome of this suggestion or comment is printed 
this week on pages 19 and 20. The attention of readers 
is directed thereto. The work should speak for itself, 
and if it does not convey a striking story then the 
artist, engraver and printer have erred, but we believe 
it will convey this story, a story of woodland grandeur 
and beauty to all. 


EAR-MARKS OF HOME. 


An association of mantel, tile and grate people, 
known as the Interstate Mantel & Tile Dealers’ Asso- 
ciation, which held a largely attended and enthusiastic 
meeting in Louisville during the week ended February 
15, developed a stromg sentiment in favor of the real 
mantet and fireplace.- At the banquet, which was the 
closing function of about three days of sessions, the 
concluding toast was as follows, ‘‘ There is no definition 
that conveys the inner meaning, no description that tells 
the story comprehended in the word home,:so well as 
‘Four Feet on a Fender.’ ’’ 

The speaker responding to this toast was Rev. H. A. 
Porter, who contrasted the close, steamheated apartment 
of the modern city man’s knowledge with a wide room, 
its open fire in the light of which dreams are made, in 
an effective manner, and impressed his hearers with the 
statement that to take a real fireplace and mantel out 
of a house would practically remove the ear-marks of a 
true home. What he spoke for and what these men 
naturally want, as partly a matter of business in their 
calling, is the real fireplace and mantel, not merely a 
dummy fireplace and an elaborate mantel as a near 
ear-mark to the home but the real article with an open 
grate to give a cheerfulness, which seemingly can not be 
instilled into a home any other way. 

Entirely aside from the business interests that lend 
willingness to accept teachings of this kind, there is 
in the average man’s heart a great respect for the type 
of home that includes as one of its features an open 
fireplace and a mantel rather more of the massive 
design than of intricate ornament. Also it is easy to 
understand how with more modern and scientific heating 
methods and appliances mantels continue to be exten- 
sively used even when theif setting is not completed 
with the real fireplace, but simply with a dummy. Some 
day we may reach the age when the fireplace will be 
a memory of the past, but it is one of the ear-marks 
of the true home that will be found conspicuous in home 
building as long, at least, as this generation shall live. 


individual, however, 


only. 
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SPECJALIZING LUMBER MANUFACTURE... 


In the voluminous and various addresses and offhand 
talks on hardwood lumber topics at the late Cincinnati 
meeting Dr. Hermann Von Schrenk had something inter- 
esting to say on his favorite topic, specialization in the 
manufacture of lumber. He said it made him sick year 
after year to go through a hardwood territory and see 
magnificent logs turned into products for which they are 
not best adapted. Many manufacturers of lumber have a 
mania for making boards and boards and more boards, a 
habit that should be outgrown. Logs should be cut with 
an intelligent regard for their most adaptable use. The 
diminishing timber supply should prompt producers to 
the minimum waste of lumber in manufacture. 

With reference to a timber like hickory, for instance ; 
in ease a log of that kind of wood is sawed into 2-inch 
lumber in a promiscuous way the operator is securing 
the least possible profit out of his work. A year ago, 
on a basis of $40 for firsts and seconds, $28 for com- 
mon and $14 for cull, the average realized by cutting 
hickory into boards was $23.10 a thousand. Deduct $6 
a thousand for costs of producing and there results 
$17.10 a thousand for the average price of hickory 
slashed up into 2-inch stuff. 

When hickory is cut in the way it should be the aver- 
age price realized a year ago in Mr. Von Schrenck’s 
operations was $39.30 a thousand. It is likely that he 


would admit that the result would somewhat depend on 
the class of hickory trees that were being converted into 
sawed product. Some instances would make a better 
showing than others. By specializing in the cutting it 
has been shown that an additional selling value was 
secured of $12.60, as compared to prices of through and 
through sawing into stuff that aimed at no special 
adaptability. This result was reached by selecting the 
logs and cutting each class into that form of lumber to 
which it was fitted. 

What can be said of hickory in the matter of special- 
izing for certain uses can be claimed for other woods. 
An important problem, aside from the conservation of 
forest resources, is to bring about a scheme whereby 
lumber manufacturers can produce that which will sell 
for the highest prices. The real question with buyers 
for use is not what lumber can be bought for, but rather 
what is it good for. The following incident illustrates 
this feature: Some time ago a man wanted a particular 
kind of lumber for lining refrigerator cars. The quality 
sought was something that would resist abrasion. Mr. 
Von Sehrenk recommended tupelo, and an order was sent 
in for 1,000,000 feet, which greatly surprised the manu- 
facturer who received the order. It was filled and the 
refrigerator car man came back with an order for 600,000 
feet more. Investigation elicited the statement that the 


car company was well pleased with tupelo for lining 
refrigerator cars. 

On one of the western railways heart red gum is being 
used, without treatment with a preservative, for making 
wooden shims under rails instead of steel plates. Sap 
black gum creosoted is used for the same purpose. Creo- 
soted black gum ties in the vicinity of Norfolk, Va., 
have been used for fifteen years, and Mr. Von Sehrenk 
there imbibed the idea that the creosoted gum shims 
would wear as well as iron. The gum shims cost 1 cent 
each, while the steel plates cost 22 cents each. Here is 
a use of gum wood that appeals to the economic sense 
of railroad managers while it opens up a market for 
black gum through specializing. 

Dr. Von Schrenk’s remarks suggest and enforce a 
reform in methods of cutting hardwood lumber that no 
doubt would not only greatly add to the value of hickory 
but other kinds of wood. In respect to hickory es- 
pecially, its scarcity and the urgent demand for it in 
wagon work should be sufficient to induce all manufac- 
turers to cut their lumber into such form as to bring the 
best price results. Undoubtedly the way to do this is 
to select the logs with reference to special adaptability 
for certain uses, which would be an economy to start 
with. Going through a stock of logs in that way can not 
but raise the average selling value of the output. 





THE FLAT AND CONTRASTING VARIANTS IN DOOR MANUFACTURE. 


Among the displays at the National Lumber & Build- 
ing Material Exposition at the Casino, Chicago, last 
week, were shown several doors made perfectly flat, in 
which a panel effect was produced by inlaying with 
strips of holly, ebony and other woods. In addition to 
the doors was some work suggestive of Pullman car 
finish and the entire idea, so far as the decorating 
feature is concerned, seems to have been taken from the 
Pullman interior decorating scheme. The unique and 
artistic effect interested many visiting lumbermen and 
planing mill men, and generated some discussion on the 
question of future possibilities in regard to interior 
decoration and door work. The door idea, however, 
attracted more attention than any other because, entirely 
aside from the decorative feature, the perfectly flat 
surface of the door seems unnatural. 

In the pioneer days of this country many doors were 
made flat and were held together with battens, which 
gave them the name of batten doors. As soon as the log 
cabin stage of development was passed, and indeed be- 
fore that, the door began to be made up of a frame 
and panels, the frame usually being thicker than the 
panels. Of course, the regulation frame and the paneled 


door originated far back of the log cabin period in 
this country and it would be interesting to know where, 
how and why the door first took on regular panel form. 

This question is more of historical interest than other- 
wise, however, and the more important question, outside 
of satisfying one’s curiosity on this point, is what of 
the future and to what extent are we to have the flat 
door in modern house designing? The door exhibited 
at the Casino was veneered on cores built up of strips, 
matched and glued together in the regular approved 
manner of making frames for veneered doors, but instead 
of being door frames the core was made solid for the 
entire door, except where openings for glass or some- 
thing of that kind were included. 

One of the arguments advanced in the cireular matter 
of these doors is that one would not want the face of a 
beautiful picture crisscrossed with strips to hide part 
of it and disfigure its beauty, which is the effect when 
a beautiful veneered door has its body or face marred 
with the frame of.the regulation door. Of course one 
naturally wants a beautiful picture in a frame and 
beautiful door panels set in the frame of a door are 
much the same as setting a picture in a frame. On the 


other hand it may be argued that the door frame and 
casing in the house make the frame for the picture and 
that the entire face of the door might be made as though 
it were a smooth picture framed into the cased opening 
to receive it. 

There is room for lots of argument on the question 
of which kind of a door presents more opportunities for 
bringing out beauty, although beautiful and indifferent 
results can be obtained by making doors by the regula- 
tion pattern or the perfectly flat body. Much depends 
on the material going into the door and on settings sur- 
rounding the door and the future will probably see doors 
of many designs, among them the perfectly flat door. 

While the door itself has attracted probably more 
attention because of this all flat surface than because 
of the inlaying feature, the inlaying idea may be devel- 
oped even more extensively entirely outside of doors. 
It might well become a feature in certain kinds of 
house trim and may be embodied in furniture and cab- 
inet work. It furnishes an interesting topic for dis- 
cussion among lumbermen, and one to which those with 
the artistic temperament will likely give considerable 
thought. , 





THE FREIGHT DEMURRAGE QUESTION A LIVE ISSUE. 


The demurrage question is not dead nor asleep. In 
fact, it is a perennial controversy, which will not 
down until shippers shall get from the railroads what 
belongs to them in the shape of some sort of reciprocal 
arrangement. 

Interest in demurrage has been somewhat submerged 
in the last half year by the sudden disappearance of 
car shortage and the October shock to eredit and the 
money stringency that came with and followed it. 

During the period of freight deluge, car shortage 
and transportation embargo the question of car service 
was one that tormented every shipper. The shippers 
of lumber who failed to get their carloads through to 
destination for weeks after they had loaded out the 
lumber—tfailed to even get the loaded cars pulled out 
from the mill tracks—conceived the idea, and ‘right- 
fully, that if the receiver of lumber was forced to pay 
a penalty for not unloading and freeing cars at des- 
tination it was no more than fair that the railroads 
should pay a penalty for not hauling the loaded cars 
and delivering them to destination within a reasonable 
and specified time. A movement for reciprocal demur- 
rage, started by the AMERICAN LUMBERMAN, made such 
headway that it resulted in a great convention of 
shippers and the appointment of a committee which 
went before the congressional committee on interstate 
commerce, at Washington, and presented powerful 
arguments for legislation in behalf of reciprocal demur- 
rage. Though subsequent events had the effect to 
place the intended results of this mission in abeyance 
temporarily, much opinion in favor of reciprocal de- 
murrage was established in the minds of shippers, which 
without much doubt will be a leaven that will work 
out the desired result in due time. 

The quietude in transportation affairs that has pre- 
vailed for the last three or four months is only 


temporary. There are plenty of cars and prompt ship-. 


ments now because of a shrinkage in the volume of 
freight to be moved. At the same time the railroad 
companies, being hampered for means to build ears, 
because of inability to float their securities, are making 
next to no provisions for a swelling traffic that is sure 


to come with rising prosperity. There never has been 
an instance in former periods of depression when the 
country did not make progress in population, the settle- 
ment of new lands, the development of mines, natural 
resources of all sorts, and to some degree the enlarge- 
ment of manufacturing capacity and commerce. This 
will be the course of things in the present depression, 
which promises to be less prolonged than former 
periods of the kind. When the next period of large 
prosperity shall arise and there, shall be a swelling 
demand for the movement of manufactured goods and 
commodities, the volume of traffic will be greater 
than was ever before known in the country’s history, 
and the railroads, having increased in meager way 
their supply of cars and locomotives, as well as their 
terminal and trackage facilities, on the plea of neces- 
sary economy, are likely to find that they will be 
overwhelmed with traffic when the next ground swell 
of business shall come, worse than they were in 1906 
and the first two-thirds of 1907. Then the struggle 
for an economical car service will again arise, and 
the demurrage problem will be mixed in the combat. 

In view of the impending handicap to traffic that 
will surely come with another period of trade and 
industrial activity, it were well if the various contro- 
versies between the railroads and the shippers, includ- 
ing that concerning demurrage, could be settled while 
there is time and opportunity, instead of allowing 
them to drift along until increased traffic shall develop 
their oldtime virulence and damaging effect on the 
business of the country. 

During the period of the most serious car shortage 
last year the shippers of lumber throughout the state 
of New York, eastward from Buffalo, and from initial 
points in Canada, the Adirondack country and northern 
Pennsylvania, as well as from the south, suffered great 
hardship and loss by the tardy delivery of lumber. 
This hindrance to trade still rankles in the minds of 
New York dealers. Not only this, but the New York 
dealers want a general reform in the demurrage rules, 
for, as so far administered, they think they are of the 
“jughandle kind, with the advantage exasperatingly on 


the side of the various transportation companies. 

At the recent annual meeting of the Retail Lumber 
Dealers’ Association of the State of New York, John E. 
Drew, of Newburgh, gave an address on the demurrage 
question. He began by saying that all dealers recog- 
nize the advantage and necessity of rules governing 
the detention of cars, as such rules are in the interest 
of the shipper, the consignee and the railroads; but in 
the making of such rules lumber dealers would like to 
have the dictum recognized that it is a ‘‘ poor rule that 
will not work both ways.’’ The absence of conformity 
to this view of the matter is what the lumber dealers 
complain of. Inquiry among the members of the asso- 
ciation, which was made by the secretary, disclosed 
that in many instances the demurrage rules are deemed 
unjust, impracticable, impossible to adhere to, working 
only one way, and that is to the interest of the rail- 
roads. 

Mr. Drew then propounded the theory that the time 
allowance for unloading a car should be in proportion 
to the tonnage; that there should be an average allow- 
ance of two hours a ton for every ton over twenty- 
four. Allowance should be made for time consumed 
in placing cars for unloading. It is often the case that 
the dealers are notified that cars have been placed for 
unloading, but when the teamster arrives at the siding 
designated he finds that the cars have been pulled out 
to some place where he cannot get at them. This 
entails a loss of time and money to the dealer, and he 
is required to pay the demurrage charge for the deten- 
tion of cars over the time limit, whereas if he could 
have had the cars properly placed and kept there, ac- 
cording to notification, he could easily have unloaded 
them in time and thus avoided the demurrage charge. 
The way this practice operates is clearly an injustice 
to the dealer. 

Another feature of the demurrage rules, as adminis- 
tered, and the most serious and unjust one, is the 
bunching of cars. The local agent, to his credit, tries 
to prevent this, but is mostly powerless, inasmuch as 
he is shadowed by inspectors and detectives, as it were, 
in the employ of the car service association, who are 
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apt to drop in on the agent at any time, and if he 
can not give any acceptable excuse for not having the 
ears placed when they arrive his official head is en- 
dangered. Common sense or simple justice would 
suggest that in the case of bunching the time limit 
on one ear should expire before another car is placed 
for untoading. Mr. Drew said his concern had in some 
instances from six to ten cars shoved in at one time, 
and in that case it is a physical impossibility to unload 
more than one car a day, as the distance the lumber 
must be hauled is about a mile. 

No matter with what care the dealers’ orders are 
placed with regard to time of shipment, the distance, 
the necessary and unnecessary delay in movement in- 
volved, will result in the arrival of a number of cars 
together. Often cars of lumber, not being perishable 


freight, are cut out and sidetracked, to be picked up 
when the train crews get good and ready to do so. 
For such conditions the consignee is in no way re- 
sponsible, and it is entirely beyond his power to 
prevent them. Why, then, should he be obliged to 
pay the car service association for the violation of 
rules which it is impossible to fulfill? Proper allow- 
ance should be made in such cases. If the consignee 
shall be obliged to pay demurrage charges resultant 
from the unnecessary delay of cars en route why 
should not the railroad company be obliged to pay 
for time lost in delivery? 

Mr. Day finished by recommending that a committee 
be appointed by the association the duty of which 
should be to wait on the proper railroad officials, with 
a view of seeking to induce the car service association 


to revise its rules in order to provide for conditions 
as they exist with the shipper and consignee. 

This discussion and action in the New York dealers’ 
association shows that the demurrage question, though 
somewhat in abeyance under the absorbing events of 
recent time, is still a live one and will surely be a 
subject of widespread and strenuous agitation until 
the shippers shall have obtained justice and relief. In 
the general purpose to reform transportation affairs 
the demurrage question must be one of the matters 
to be threshed out and settled on the basis of equity 
to the shippers. An insistence on reciprocal demur- 
rage would help to the realization of the desired object, 
and ‘ts importance should not be lost sight of in bring- 
ing persuasive influences to bear on the railroad com 
panies, 





WHOLESALE LUMBERMEN PROTEST AGAINST RECONSIGNMENT CHARGES. 


Wholesale lumbermen throughout this section are up 
in arms concerning the reconsignment charges which are 
being made by the Illinois Central as well as other rail- 
roads on yellow pine and hardwood shipments from the 
south, A number of Chicago lumbermen have already 
taken up this question, insofar as it concerns the Illinois 
Central railroad, with the Interstate Commerce Com- 
mission in an unofficial complaint. The Chicago Whole- 
sale Lumber Dealers’ Association has recently appointed 
a committee, composed of F. Anguera, of the Anguera 
Lumber Company, chairman; G. H. Deeves, of the G. H. 
Deeves Lumber Company; A. C. List, of the George T. 
Mickle Lumber Company; J. A. Nourse, of the Nourse- 
Taylor Lumber Company; H. 8. Hayden, of Hayden & 
Westeott; D. K. Jeffris, of the Chicago Car Lumber 
Company, and C. M. Smalley, of the Chicago Lumber & 
Coal Company, to take up this matter with the various 
roads. The principal objection that the lumbermen 
have to the present reconsignment conditions, as an- 
nounced by the Illinois Central and other railroads, is 
succinetly stated in Rule 10 in tariff supplement 1495-A, 
of the Illinois Central, which reads as follows: 

When change of destination or reconsignment is made to 
a different destination to which the through rate from the 
original point of shipment is less than that of the through 
rate to the first billed destination the through rate of the 
first billed destination will be charged as a minimum. 

This rule was issued in the supplement of the Illinois 
Central tariff and became effective November 15, last. 
The example of the Illinois Central was quickly followed 
by other railroads handling yellow pine and hardwoods 
from the southern territory and up to a few weeks ago 
the rule was in effect on a large number of the southern 
roads, the Chicago & Alton being one of the few ex- 
ceptions, R 

After there had been a number of objections made to 


this rule, both by the lumbermen here as individuals and 
through the Chicago. Wholesale Lumber Dealers’ Asso- 
ciation, the Mobile & Ohio railroad withdrew all recon- 
signment charges and it is now possible to reconsign a 
car on that road without extra charge. 

The Illinois Central, however, which is considered one 
of the principal yellow pine carrying roads, has taken 
no action in the matter. A number of complaints which 
have been unofficially placed before the Interstate Com- 
merce Commission have produced no results, letters hav- 
ing been received by dealers here saying that the IlIli- 
nois Central had the matter under consideration. The 
nearest approach which the Illinois Central has made to 
recognizing the objection to the new rule is a note in its 
tariff supplement 1495-C, effective today as follows: 

This tariff will not apply on traffic from and to points 
south of the Ohio river and on and east of the Mississippi 
river or when crossing the Mississippi river at or south of 
East St. Louis,. Ill, provided the reconsignment diversion, 
change of consignee, destination or route is made at East 
St. Louis or Centralia, Ill., or while in transit south thereof 
and all traffic moving via the Peoria division and Evans- 
ville, Ind., when made at or south of Evansville. 

Another supplement issued during the last few days 
gives further light on this new rule, in which it is stated 
that the usual reconsignment charge of $3 a car will be 
made on all cars when the change is made north of East 
St. Louis, Centralia or Evansville, and that when the 
change is made south of those points there will be no 
reconsignment charge. At the same time in this new 
tariff supplement, which was issued February 14 and 
which takes effect February 21, there is absolutely no 
cancelation of the rule providing that when there is a 
reconsignment the rate to the point to which the ship- 
ment was originally made will be charged to the point to 
which the reconsignment is made. 

This is the rule to which exception is taken, not only 


by the lumbermen here but by the members of the IIli- 
nois Manufacturers’ Association, who are coéperating 
with the lumbermen in the effort to secure its abrogation. 
The effect of the rule will remain that when a carload of 
hardwood or yellow pine is shipped from a mill in the 
south to New York or some other eastern point, and it 
becomes necessary to make a change in the point to which 
the lumber is consigned, even if that point is Indian- 
apolis or some other city where the rate is low, under the 
rule established by the Illinois Central, it will be neces- 
sary for the full New York rate of 33 cents to be paid 
for the distance the lumber is to be carried. 

Another question which has just been taken up by the 
railroad committee of the Wholesale Lumber Dealers’ 
Association and which also pertains to the reconsignment 
of cars pertains to the change of the name of the con- 
signee of lumber in carload rates. During the last few 
months it has become necessary to change the name of 
the consignee of many carloads of lumber, although the 
destination has not been changed. Whenever this has 
been done practically all the railroads which make a re- 
consignment charge at all have made the same charge as 
if the destination of the car had been changed. This 
charge not only the Wholesale Lumber Dealers’ Associa- 
tion but the Illinois Manufacturers’ Association con- 
siders to be unfair, and the question has been taken up 
with the various roads. 

If the railroads seem inclined to remedy this evil the 
lumbermen will probably not resort to extreme measures, 
but it was stated today that unless the Illinois Central 
and the other roads modify their rulings on the ques- 
tion of reconsignment it would be necessary not only to 
bring the matter officially before the Interstate Com- 
merce Commission but also to ask for an injunction 
from the federal court against the operation of these 
objectionable rules. 





ADDRESS OF HON. WILLIAM H. TAFT TO THE MICHIGAN RETAIL LUMBER DEALERS. 


Retail lumber dealers’ associations as a rule do not 
mix in polities. Their members occasionally may en- 
deavor to influence legislation but when they do it 
is the action of individual business men and not of a 
branch of a political party. The Michigan Retail 
Lumber Dealers’ Association this year came very 
close to being concerned in a political movement when 
it entertained at luncheon William H. Taft, of Ohio, 
secretary of war and presidential possibility. The 
secretary himself, in opening his address to the lum- 
bermen, stated that one who observed the enthusiasm 
of the members of the association might get the im- 
pression it was a political organization rather than an 
association of lumbermen. 

Yet any political purpose or partisanship in bring- 
ing Mr. Taft to Detroit is the one thing that the 
Michigan assoviation desires most emphatically to 
disclaim. The officers of the association who were re- 
sponsible for his appearance wish it distinctly under- 
stood that the organization was entertaining not a 
presidential candidate but one of the leading citizens 
of the United States and one of the important officials 
of the government under which the lunibermen of this 
country do business. 

Mr. Taft is to be complimented on the modesty and 
deceney with which he kept inside of this conception 
of the character of his visit. During his entire ad- 
dress he carefully refrained from mentioning the fact 
that he was a candidate for any office in the gift of 
the people, and he also refrained from mentioning the 
names or discussing the policies of any persons who 
by any chance could be considered as candidates 


against him in his own party or at the approaching 
election. Even the President of the United States 
was mentioned by his office and not by his name. 

The AMERICAN LUMBERMAN this week presents the 
address of Secretary Taft just as the secretary de- 
sires it to appear—a conventional convention address 
to an organization of business men, an address dis- 
cussing business propositions not because they have 
any political significance but because they are mat- 
ters of vital moment to business men everywhere, re- 
gardless of party, principle or preference. 

The appropriateness with which the secretary’s ad- 
dress fits into the ordinary program of a retail lum- 
bermen’s convention emphasizes anew two great facts: 
First, that these associations are made up of business 
men eager and anxious to discuss and solve great 
business problems; and, second, that our politics has 
become our business and our business our politics. At 
no previous time have the questions of trade ethics and 
business procedure been the subject of so much dis- 
cussion as they are now. Never before-have men who 
are candidates for political office so much felt the 
necessity of presenting thém8elves as exponents of 
correct business principles if they expect to receive 
the support and suffrages of buSiness men. There was 
a time when business received very little attention 
at the hands of politicians. Politics and business 
seemed too widely dissimilar affairs, politicians preach- 
ing that patriotism meant preparedness for war and 
the maintenance of our dignity abroad. Then they 
began to discover that, while the loyalty of the Amer- 
ican people demands these things, there is not only 


dignity abroad to be maintained but dignity and de- 
ecency at home. They discovered that the American 
people demand that business shall be conducted on 
correct principles and that they are not going to leave 
the statesmen of this country to beautiful theories 
while the people themselves work out their own sal- 
vation in clarifying their business relations, They 
discovered that the public has determined to use the 
great power it has placed at Washington not merely 
to insist on nations abroad being good but to help 
make people at home be good as well. They discov- 
ered that the people of the United States recognize 
their government as a representative one and as a 
force which they are at liberty to employ for the 
public’s welfare. 

Thus came the entrance of business into politics. 
Some hailed it as an attempt to pit one class of peo- 
ple against another, the poor against the rich, the 
laborer against the capitalist, the small against the 
great, the little against the big. Those who placed 
this mistaken construction on the entrance of busi- 
néss into politics were the demagog and the ultracon- 
servative. The latter failed to recognize the purpose 
of the people in looking upon business relations as 
a political preblem, and they feared the result, The 
demagog made the worse error of supposing he could 
use this demand of the people to promote himself and 
to. create discords on which he might rise to position 

Both of these gentlemen mistook the desires of the 
American people. Secretary Taft is not one of those 
who have made the mistake. He is neither a dema- 
gog nor an ultraconservative. He recognizes the 
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right of the people to demand that men who pose 
as leaders of public thought shall be able to discuss 
business problems and propose business remedies. He 
has conceived a distinction between railroad regula- 
tion and railroad ownership. He can see that the 
publie enlisted the services of the state in correcting 
evils in the handling of trust funds not because such 
aggregations of money exist but because they were 
not being properly administered. 

That is why Secretary Taft’s address to the lum- 
bermen of Michigan does not read like a political 
speech. He employs neither the word republican nor 


tlemocrat, but presents a conception of the operation 
of government that rises above party principle or 
personal belief. His impressions are not so much the 
ideas of an individual theorist as a reflection of the 
thoughts and aspirations of the whole public. As 
such, his speech deserves reading and it can be read 
as appropriately by the man opposed to the party to 
which Secretary Taft happens to belong as by the 
man who considers himself a brother partisan to the 
secretary. 

For these reasons, as well as for many others, the 
officers and members of the Michigan Retail: Lumber 


Dealers’ Association are to be congratulated that they 
gave themselves this privilege of hearing a discus- 
sion of great business problems. Mr. Taft may prop- 
erly be called a politician, for he is using political 
methods to attain the highest office in the gift of 
the people of the United States. It is pleasing, how- 
ever, to observe that he knows what the American 
people expect in high office and that he recognizes 
the problems that are concerning them most deeply, 
and that are wonderfully far away from tlic old isms 
with which political parties were once apt iv concern 
themselves entirely. 





FARMERS AND LIVE STOCK MEN SELL THEIR PRODUCTS AND LIQUIDATE INDEBTEDNESS. 


It is evident that much liquidation of the indebted- 
ness ot the farmers and stockmen of the middle west 
and northwest is taking place. The evidences of such 
a movement are seen in the large receipts of live stock, 
especially hogs, as well as of wheat and other grains, 
at the principal markets. The receipts of hogs are 
especially large, running in Chicago from 30,000 up- 
ward daily, on a recent Monday 89,000 having been 
received; and probably in other markets receipts have 
been: proportionately large. Owing to these heavy re- 
ceipts the packing business is as active as in any pre- 
vious period, the number of employees engaged in it 
being up to the normal of prosperous times. 

One reason for this héavy selling of live stock and 
grain is said to be that the banks and merchants, 
which for several months have carried the credits of 
the farmers and stock men on their books, have, since 
January 1, signified to their bucolic creditors that they 
would like to have them pay up, to some extent at 
least. The farmers have renewed their notes once or 
twice, and when they request further renewals they 
are asked to liquidate, and in order to do so the farm- 
ers are advised to sell some of their hogs, cattle or 
grain as a means of getting the necessary money to 
take up their notes or pay their balances on account. 
It is probable that such persuasions in many instances 
have had the designed effect, and that they are largely 
selling off their products with the object of paying 
indebtedness. This movement may in part- account for 
large receipts of hogs, cattle and grain in the markets. 

There is another reason, however, which has a bear- 
ing on the consideration. Prices of hogs have fallen 
since last October from $2 to $2.50 a hundred, and 
still are weak, with a bearish tendency in the market. 
The cause of this is the high price of corn, which 
makes it unprofitable to fatten hogs. Many men who 
bought hogs to feed during the early months of last 


fall find that the low prices of pork on the hoof ren- 
der it a losing business to continue feeding high 
priced corn. The only way to stop further loss is to 
rush the hogs to market, get what they can for them, 
and charge the deficit to profit and loss. This has 
caused a serious state of things in some hog feeding 
localities. One Illinois dealer states that in some 
counties of this state, where there was much hog 
feeding, depression has come upon farmers and deal- 
ers, and this condition menaces the spring lumber 
trade. A like state of things prevails in Iowa, Mis- 
souri, Nebraska, Kansas and other states where the 
raising and feeding of swine are the main dependence. 
In other districts, like the middle counties of central 
Illinois, where the farmers habitually sell their corn, 
and keep fewer hogs than in other localities, condi- 
tions are more favorable to the farmers and lumber 
dealers. This is because corn is selling at profitable 
prices, while hogs, fed on the present high priced corn, 
cause a loss to the feeder. 

The reasons given naturally would result in a heavy 
marketing of hogs, but the grade is so poor that they 
have to go at abnormally low prices. 

In respect to wheat, also, prices for some time have 
been whipsawed by the speculators in the markets, with 
the bears oftener getting the advantage than the bulls. 
A considerable decline in average prices has occurred 
within a few weeks, which has spread abroad a fear 
among farmers and country elevator men that a still 
lower range of prices may be reached. The effect of 
this is to make holders of wheat inclined to sell as 
fast as they can make it convenient so as not to be 
caught with too much wheat on hand if the bottom 
should fall completely out of the market. Heavy ship- 
ments from the Argentine republic, where there was 
a full crop, and tame markets in Europe are among the 
causes for a declining tendency. Besides, in the pres- 


ent state of the money market elevator men and 
speculators are less inclined to load up with grain 
than they would be if the banks were more free with 
their loans, less exacting about extending lines of 
credit while demanding good interest rates. It is not a 
very good year for speculators, especially on the bull 
side. Corners do not look so feasible and promising 
as at some previous times. 

Still, free selling of hogs and wheat is a help to the 
restoration of normal business conditions. -A large 
percentage of the money thus distributed to the pro- 
ducers will go to pay the banks and the merchants for 
money loaned and goods sold. It also will help in 
current trade. It is to be hoped that a sizable per- 
centage will find the way to the retail lumber dealers, 
and that they in turn will pass some of it over to the 
mill operators and the wholesalers. It will transfer 
money value from the pig pens and the granaries into 
channels of circulation and thus help general business. 

It is a noteworthy fact-that although there has been 
so much selling of farm products there is a heavy re- 
serve yet to be marketed. This shows the forehand- 
edness of the farmers and encourages the belief that 
the liquidation that is going on in the rural communi- 
ties is to continue during the coming months to the 
great help of business in the rejuvenating process. 

The effect of activity in the packing industry is 
being felt in the coopers’ branch of the wood products 
business. The packers of Chicago alone are using 
1,000,000 staves a day. Chicago cooperage shops and 
dealers are not able to meet the stockyards demand 
for lard tierces and pork barrels, and large numbers 
are being shipped in from outside points. Of course, 
there is a corresponding demand for staves, heading 
and hoops that enter into the manufacture of lard 
tierces and pork barrels. This assures a good market 
for such kinds of cooperage and coopers’ stock. 





PROPOSED AMENDMENT TO THE INTERSTATE COMMERCE LAW. 


An amendment to section 6 of the act to regulate 
interstate commerce, approved February 4, 1887, and all 
amendatory acts thereto, has been introduced by Sena- 
tor Fulton, of Oregon. Section 6 relates to the filing 
of tariffs, notifications of changes of classifications and 
practices, and the duty and authority of the Interstate 
Commerce Commission in regard thereto. Mr. Fulton 
has offered an amendment which, if adopted and written 
into the law, will enable patrons of the common carriers 
to insist upon having the reasonableness of a rate, 
classification or practice determined before it legally 
goes into force. The amendment as interpolated into 
section 6 follows the provision authorizing the Inter- 
state Commerce Commission to exercise discretion in 
allowing a change within less time than required by law 
if good cause be shown. The new provisions proposed 
by Senator Fulton read: 


Provided further, That at any time prior to the expira- 
tion of the notice herein required to be given of a pro- 
posed increase of rates, fares, or charges, or of joint rates, 
fares, or charges, any shipper or any number of shippers, 
jointly or severally, may file with the commission a protest, 
in writing, against the proposed increase in whole or in 
part, stating succinctly the grounds of his or their objec- 
tions to the proposed change. The filing of such protest 
shall operate to continue in force the then existing rate or 
rates, fare or fares, charge or charges, proposed to be 
changed and protested against as aforesaid, until the rea- 
sonableness of the rate or rates, fare or fares, charge or 
charges, proposed to be substituted shall have been deter- 
mined by the commission. Upon the filing of such protest, 
a copy thereof shall be mailed by the secretary of the com- 
mission to the carrier or carriers proposing the change and 
thereafter the commission shall proceed to hear and deter- 
mine the matter in all respects as it is required to do by 
sections thirteen and fifteen of this act, in case of a com- 
plaint made because of anything done or omitted to be 
done by any common carrier, as provided in said section 


thirteen; but throughout the proceeding the burden of 
proof shall be on the carrier proposing the change to show 
that the rate, fare, or charge proposed to be substituted is 
just and reasonable. 


Advices from Washington state that the committee 
on interstate commerce already has agreed to amend this 
provision. It desires to leave it to the discretion of 
the Interstate Commerce Commission when a complaint 
shall be filed whether the proposed rate or ruling shall 
or shall not go into effect before hearing. The second 
provision is that the commission, upon its own initiative 
and without protest, may inquire into the reasonableness 
of a proposed change in rates and may prohibit it from 
going into effect until its reasonable character has 





SEND SOMETHING LIKE THIS 
TO YOUR SENATORS AND 
REPRESENTATIVES 
IN CONGRESS. 


The Fulton bill, Senate 423, to amend the 
interstate commerce law so as to authorize 
the Interstate Commerce Commission to re- 
view proposed rates before they take effect, 
is supported by shipping interests generally 
as just and necessary. It cannot harm car- 
riers and will prevent disturbance of busi- 
ness and costly litigation. We urge its 
passage as a wise, conservative and econom- 
ically sound measure. 











been determined. This latitude was applied not only to 
rates but to classification and -general practice as 
well, so that whether or not complaint is made the 
Interstate Commerce Commission, if it elect under this 
provision, may ask for reason as to why the change or 
changes proposed should be allowed. Senator Fulton 
in a personal letter states that he has strong hopes. of 
securing favorable report on the bill and its adoption 
when presented to the senate. 

A great many business institutions throughout the 
country have placed themselves on record as favoring 
this method in handling changes in rates, classifications 
and practices. The position of the shipping public is 
simply this: If they have a right to question the legal- 
ity of a charge imposed by the carriers they should 
have the privilege of exercising this right prior and not 
subsequent to the change. Where a rate or classifica- 
tion has been in effect for years the shippers do not 
believe the railroad companies will suffer any irrepar- 
able injury if deprived of the right to make a change 
within thirty days. This, in effect, is what the amend- 
ment amounts to, because the commission now has power 
to inquire into the character of a rate or custom and 
to declare it unreasonable and extortionate if such con- 
clusion is justified by the evidence. The railroads have 
the right to appeal from the decision of the commission 
if they believe their welfare has been disregarded. This 
safeguard is not withdrawn, so that this amendment 
merely provides protection for shippers before instead 
of after great injury has been sustained. It simply is 
a case of locking the stable before instead of after the 
steed has been stolen. 

During the last few years lumbermen have suffered 
more by reason of changes in rates, changes in classifi- 
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cations and changes in the rules covering the movement 
of various products than have any other class of ship- 
pers. Those who preside over the destinies of the rail- 
road companies have entertained the fallacious belief 
that the lumbermen have been unduly prosperous and 
that ‘it is their right, privilege and duty to appropriate 
for themselves and their stockholders a part of this 
supposed prosperity. This was the reason assigned ih 


the 2-cent advance case five years ago and which de- 
termined the carriers to ask 10 cents more for the 
transportation of western lumber and 3 cents more for 
moving yellow pine into western Kansas and eastern 
Colorado. The amendment proposed by Senator Fulton 
will enable the lumbermen to settle this question of 
appropriation by their railroad friends before the con- 
fiscating rates are put into effect rather than after- 


ward. The yellow pine industry of the south paid out 
several million dollars in excess rates and it is having 
a very hard time to get it back owing to the condi- 
tion of the market- during the time this rate was in 
effect and the fact that lumber prices advanced, the 
question as to who is entitled to the excess freight 
charge has been raised, so that further delay in the 
refund has been brought about. 





THE LUMBER TRADE’S 


Those who have opportunity and take the time to look 
over the editorial columns of the various lumber papers 
have probably noticed that a large portion of their space 
is given up to matter regarding what the AMERICAN 
LUMBERMAN does and says and its attitude toward mat- 
ters of interest to the lumber trade, much of which is 
mere abuse of the AMERICAN LUMBERMAN and its editor. 
In their socalled news columns will be found rehashed 
matter from our columns. 

There are a few papers which are content to devote 
themselves to the interests of their readers and do not 
worry about the prosperity of others or spend in adver- 
tising their jealousy and envy time and money that 
should be employed for the interest of their patrons. 
But a number of these papers do not know that such a 
malicious use of their space really hurts them in the 
minds of what readers they have, without accomplishing 
harm to the objects of their malice. 

There is a field for papers in the interest of certain 
cities or sections or branches of the lumber industry, but 
it is seldom or never the case that there is a chance for 
two or more equally successful papers in-one field. 

The full titles of most of the lumber journals indicate 
their sectional or class character. The AMERICAN LuM- 
BERMAN, on the other hand, knows no section or class in 
the lumber business, but is devoted to the interests of the 
lumber industry in every state and section and of every 
sort; therefore its field is wider than that of most, some 


INTERESTS THIS PAPER’S ONE DOMINATING MOTIVE. 


of which, however, are not able to understand that its 
success from standpoints of circulation, advertising value 
and editorial influence is in proportion to its wider field, 
diligently cultivated. 

Right here is a point which the readers of the AMER- 
ICAN LUMBERMAN and the lumber trade generally ap- 
preciate. It is that instead of devoting space and time 
and moncy to a warfare against other publications it de- 
votes these things to the interests of the lumber trade. 
It is primarily a newspaper, and as such it devotes space 
to every event in the industry and to subjects of current 
interest. in proportion to their importance, regardless of 
what section of the country may be concerned. Thus not 
long ago it spent thousands of dollars and used many 
pages of space in the full presentation of the southern 
lumbermen’s proceedings against the railroads to prevent 
an unjust advance in yellow pine rates to the north. 
Later it gave equal attention and space to the car stake 
hearing, and still later has given the same careful atten- 
tion to the action of the north Pacific coast lumbermen 
against the railroads on account of another attempted 
arbitrary and unjust advance in rates, knowing full well 
that unwarranted railroad success in one section means 
similar arbitrary advances everywhere. 

When any lumberman has a subject worthy of consid- 
eration by the trade he knows that he can find a hearing 
and a place with the AMERICAN LUMBERMAN. Lumber- 
men of the entire country know that the columns of this 


paper are always open for anything relating to the trade 
that is of more than individual interest. Therefore they 
subscribe for it, read it, advertise in it and, furthermore, 
they know that it is exerting itself in their interest and 
not wasting itself in attacks on other journals and would- 
be rivals. We say ‘‘would-be rivals’’ not to deprecate 
the service that other journals may render to certain 
branches of the trade but to emphasize the fact that no 
paper which is avowedly or secretly published in the in- 
terests of one section or one wood or one market can be a 
rival of the AMERICAN LUMBERMAN, which is devoted to 
all sections and all woods and all markets, and which 
furnishes all news and information about each one of 
them more comprehensively and thoroughly than fur- 
nished by papers supposed specifically to represent them. 

Let all the would be rivals of the AMERICAN LUMBER- 
MAN devote themselves straightforwardly and entirely to 
the interests which they were established to forward, 
serving those interests with a reasonable degree of fair- 
ness to other interests, and they will prosper to the limit 
of their deserts; but they should not weaken their posi- 
tion by such exhibitions of jealousy as some of them show 
and by diverting aitention, money and space from the 
service of their special clientele to mere abuse of a paper 
which has scant space and little time for personalities, 
preferring to devote them to the great interests of that 
country-wide and many sided industry which it seeks to 
serve and benefit. 





THE MORE RAILROADS THE MORE RETAIL YARDS. 


In every state the building of railroads has in- 
creased the tlumber of retail lumber yards. There 
are yards which are known as ‘‘inland’’—yards in 
towns which are not located on railroads—but these 
are few in number; hence the proposition holds true 
that when roads cross and recross a state, or sections 
of the state, yards are located on these arteries of 
transportation at nearly every point that promises to 
be a village, and often which promise to become no 
more than settlements. 

The eye of a lumberman is ever on the lookout for 
these new locations and oftentimes the effort to pos- 
sess them first has been strenuous. Not always is 
the completion of the track awaited until stock may 
be railed in, but it is hauled by team, the lumber 
yard not infrequently being among the first business 
enterprises om the town site. To be on the ground 
first bears a somewhat similar significance to draw- 
ing of ‘‘first blood’’ in a pugilistic contest—it being 
considered by many dealers that if the opening will 
warrant only one yard the dealer first on the ground 
is entitled to the honor. Dealers informed of a de- 
sirable location have been known to instruct their 
teamsters not to lay off for the night that was coming 
on but to hasten through and dump their loads of 
lumber as soon as possible in the coming town as a 
sign that there is to be a lumber yard there and pos- 
sibly cool the ardor of others who may have the same 
location in view. In the older sections of the country 
the yards which go into the new towns are few, but in 
the newly settled sections, at points which promise 
to be of importance, the number has reached a dozen 
or more before that number of buildings was erected. 
In some of the towns of Oklahoma were four times as 
many yards before the town could really be called 
such than there are at present, when these towns 
have several thousand inhabitants. 

In the first rush of building there was something for 
all the dealers to do, but as the growth of the towns 
had a limit so there was a limit to the number of 
yards that could live, and one by one they dropped 
out. At many Kansas and Nebraska points there was 
this rush of yards, the number in every instance grow- 
ing smaller as the towns were supplied with the build- 
ings which would answer the purpose of the inhabit- 
ants. When Cripple Creek, Col., was opened up as a 
mining camp it was literally overrun with yards, as 
were other prominent camps of a like character. 

There are line yard proprietors nearly all of whose 
yards are on some particular railroad system, when 
the road was building the lumbermen putting in 
yards as fast as the town sites were located. 

Retail dealers by the thousands regret that their 
territory has become as limited as it is. There was 
a time when lumber was sold by some of these dealers 
and hauled 100 miles or more. The purchasers would 
be two or three days on the way, remain over night 
in the town in which the yard was located—to save 
time possibly load in the night—and be as long reach- 
ing home, the round trip oceupying a week. One 
favorable condition of this trade was that sales were 


eash. There was no way of knowing whether the 
customer was reliable or not, and the latter did not 
assume that he was worthy of credit. He came with 
the money in his pocket and paid for the lumber as 
soon as it was loaded on his wagon, a method that 
pleased the dealer much better than it would had he 
booked the account knowing that his customer was as 
good as the Bank of England. 

Conditions like these were prominent in all the 
states when they were being settled, and are observed 
in many sections of the west at present. In the states 
which have become known as the older ones, however, 
every time a new road was built the long haul trade 
of certain dealers was eliminated, as the men who 
had traveled so far for their lumber naturally would 
go a shorter distance could they do so, and the yards 
which went in along the new roads made this possible. 
These states are now so supplied with roads that many 
a dealer who in his earlier days sold lumber that was 
hauled by team from twenty-five to 125 miles does 
not now sell lumber that goes a dozen miles from 
home, and in many towns the dealers are headed off 
at a distance of from four to six miles, 


There is still considerable railroad building even in 
the older states, and every new line, or extension, is 
utilized by the retail lumbermen by locating yards 
along its length as persistently as was the case when 
railroad construction was in its infancy. In several 
instances where one road has paralleled another for a 
distance, running from a mile to three miles away, 
yards have gone into the towns which are opposite 
each other, this being brought about, first, by the 
hope that the new town might become more prominent 
than its sister town on the other road; second, by the 
fact that it is the disposition of the retail dealers to 
establish yards where is promise that they will pay; 
and again the railway officials are ever anxious that 
new industries shall locate in the towns on their lines, 
inducement being offered in the way of free yard rent, 
or perhaps for the nominal sum of $1 a year; and some 
dealer puts in the yard. 

With the above portrayal of the conditions as they 
have existed in the past, and are existing at present, 
it is not logical to conclude that a new railroad will 
be built and lumber yards be absent from the towns 
located along the line. 





‘‘A VAST AMOUNT OF VALUABLE INFORMATION.” 


J.E.LINDSAY, Presipent 


FRED WYMAN, Scecy & Treas 


OFFICE OF 
LINDSAY & PHELPS COMPANY ' 
LANE BUILDING 
DAVENPORT, IOWA 


Mr. J. E. Defebaugh, Editor, 


January 20--1908 


American Lumberman, Chicago. 


Dear Sir: 


We are in receipt of your favor of the 17th inst. and 
by separate cover Volume II of the "History of the Lumber Indus- 


try of America." ‘ 


You are entitled to great credit for your success in 


compiling such a vast amount of valuable information. 


This work 


will be more appreciated as the years go by, and the lumber world 


owes you a debt of gratitude. 


With best wishes for 1908, I an 


Sincerely yours, ; 
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YELLOW PINE PRODUCTION ON BASIS OF 75 PERCENT OF NORMAL AT 287 PLANTS. 


‘<Shut down’’ is the tenor of the reports from a 
very large percentage of the yellow pine mills that have 
furnished George K. Smith, secretary of the Yellow Pine 
Manufacturers’ Association, a statement in regard to 
their operations up to February 15. Of the 287 mills 
reporting 134 are closed. At other points reports of 
contemplated close downs, or of decrease in the output 


by the suspension of the gang saw work, the operation 


but it is evident to everyone who has studied the situa- 
tion that this is the only means by which the yellow pine 
trade will right itself. Operating under these condi- 
tions is far from satisfactory to anyone, as when the 
mills are closed the fixed charges must be met and such 
outlay is very heavy. 


Those in close touch with conditions in manufactur- 
ing circles claim that the only way to solve the vexatious 
problem by which the millmen are confronted is to con- 
tinue to reduce the output until stocks on hand have 
been absorbed or until there is a radical improvement 
in the consumption of yellow pine lumber. 
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of one side of the mill only or the slowing up in some PRA a 6 Rea wee Fours Das Daily Cut Monthiy De- ji oe 
: : d are re- Reporting: | er Per Present Run- crease I resent REMARKS 
other manner is set forth. The returns seeured a _Day | Week! ning Time Running Time net 
f ¥ ARKANSAS 
- : Q show that 47 pereent of the 
produced herewith and show tha P , Segneee Lomas Seg Wereen ieetwdiedssscccsess a8 $ 82,000 1.250.000 Resaw not running. 
c : er of “4 ats P other radiey Lumber Co. ES ern 100,000 ‘ mcaginede 
mills are closed entirely and that production at ot Coleman Yount Lumber €o., Booneville... .... 0 0 One + ae *300,000 Mill shut down. 
nent. Cotton Belt Lumber Co., Bearden................ x 6 100,000 406,144 
points has been deereased 25 to 75 percen Crescent Lumber Co., Kansas City, Mo.......... 1) 0 Pa er 1,000,000 Mill shut down. 
fellow Crossett Lumber Co., 8 rer See 10 6 125,000 3,250,000 One mill shut down. 
The average cut of the mills reporting to the Yellow Delight Lumber Co., Delight...,.......0.......4 10 5 20,000 100,000 
: 63.010 feet » eae ys . a Waseiéudetnoeagie 10 6 rope or ee 
ee - ; 907 was 862 eet eac tagle Lumber Co., Eagle Mills...............+.. 10 - 6 100,06 1,300,000 Only run 2 weeks. 
Pine Clearing House during 1907 ’ gy deer Lauber Co., Weene.... testa sjcidownrale's 19 6 100,000 600,000 Will shut down one week. 
r " . ww } : yorted at 25/ erguson Lumber Co., Little Rock............ 1 3 40,000 550.000 
month. The reduction in the output = Fordyce Lumber Coe Fordyce oopnpaseneneeenete 4 3 40.000 559K ia 
1. aa 929 a P a, 7] ¢ ecrease at eac *t. Smith Lumber Co., A ae tks sendaeas nie 10 6 30,000 200,000 Only running one mill. 
mills was 232,824,000 feet, yaar abe ie lent Fourche Kiver Lumber Co.. Fourche. AE ea 10 6 60,000 840/000 Are cutting hardwood part of time. 
4 , 922 fee is ction is the equiva reeman Smith Lumber Co., Millville........... ‘10 6 100,000 1,250,000 Will-only :un one-haif month. 
plant of 811,233 feet. This redu a Hl Gates Lumber Co., Wilmar...................... 7 6 70,000 650,000 
to 84 percent of the average monthly cut of 329 mills Gulledge Bros. Lumber Co., White. 10 6 30.000 600,000 One mill shut down. 
0 I ail tt Gurden Lumber Co., Gurden Pir sesseeuemrent slascers 10 6 50,000 ek ee 
in 1907. Efforts were made last year to curtail the Harris Lumber Co.. Eagleton.... ............... 0 Be ech lee rks 1,000,000 Mill shut down. 
‘. he t s for Ingham Lbr. Co., (9 mills) “qencen City, Mo.. 0 OP © zit coeteeason *5,000,000 Mills shut down. 
product of yellow pine and probably the returns Johnson & Spencer Lumber Co., Pike.. 9 3 20,000 450.000 
year’s work. Mansfield Lumber & Mfg. Co., Mansfield.. 0 0 baatupin acetate 1,000,000 Mill shut down. 
1906 more nearly represent an average . McCoy Isbell on oy Rg a PRaedeeawe 0 eras a 300,000 Mill shut down. 
. ° Mo r umber Co. PIE. i accccscdes . $ 2 25,000 300,000 
The reduetion at the 287 plants was equal to 71 percent Oak Leaf Mill'Co., Stroud.............-.-..s.ss., 10 5 50,000 200,000 
; * , °6 i report- Ozan Luntber Co., Prescott.......... .cceecee eens 10 6 DOOR) ceuuteeetentetna 
of the average monthly product of the ,269 yee P Porter J. I Lumber £o., Rison. RN ie 0 0 ths See Te 1,000,000 Mill shut down 
, . YE nn ase se in agan Bates Lumber Co ID 6.0-0:0.0.5.0:0:0.05.6 a rere ree 600,000 ill shut dow 
ing to the Yellow Pine ¢ learing nsf aie te Red River Lumber Co. Frostville Pbacsbinscredacn 10 6 50,000 129.000 z ill start up > about 11th of month, 
é seventy-one ants Saginaw Lumber Co., Saginaw.................. 0 Ol. Stas eecdnaeneks .000,000 ul shut down 
The reduction in the output at P Saline River Lumber Co., Draughon. 10 6 Re neeney 
Texas was 75,915,000 feet, or more than 1,000,000 feet Southern Lumber Co., Warren.................. 10 6 RE. vaswsanteancens 
naa ae ”* ? hey > eond Stewart & Alexander Lumber Co., Gifford...... 10 6 60,000 St eee Ree 
at each mill. Reports from Louisiana show the secon Stout Greer Lumber Co., Thornton.............. 10 3 80,000 1,800,000 One gang and one band shut down. 
; ‘ ; ; ; — ightv-five Union Saw Mill Co., Huttig.................00... 10 6 175,000 4,200,000 Night run cut out. 
heaviest reduction in output, the average at eight) Valley Pine Lumber ~. Hevenna paaiea: dadadesiate 0 : een ae 1,000,000 Mill shut down, 
. sh ai “9 th ills of Mis- Watkins Lumber Co., Mena...................5+5 10 5 70,000 280,000 
mills being 956,035 feet. Next come the mi a Werner Louis Saw Mil Con Rio 555000000005 0 DD | Ansan scuseseans 1,750,000 Mill shut down. 
q Or : a ee ere penne te eee ier 3.5 y ills 4 
souri, showing an average decrease of 812,500 feet, and Wisconsin & Arkansas Lumber Co., Malvern 0 0 3,500,000 Mill shut down 
» Sh ‘lls of Arkansas, which show an MISSOURI AND OKLAHOMA. 
fourth in order the mills of Arkansas, 4 Frisco Lumber Co.. Eettene. Gute... Bhiceanesae 9 ° ssnmasceis tangs *1,000,000 Mill shut down. 
wranae at 773.219 f " av ecrease ing e Lumber Co. ubanks Ditsckencs Me ME Seeucnmnerernacs 250,000 Mills ¢ ; 
average decrease of 773,319 feet. The average Mo. Lumver & Mining Co., Grandin, Mo........ 10 6 100,000 1,000,000 agua tee. 
at all the plants reporting was 811,233 feet. Ozark Land & Lumber Co:, Winona. Mo......... 10 4 125.000 *1,000,000 
4 summary of the returns, showing the number of MISSISSIPPI. 
oat : hy , fe ee a Batson McGehee Co., \ waaeee Dep Eee win aireaeewans 0 BE eins bab eek 800.0) Mi y 
mills reporting from each state, the total decrease in Boswell, TJ. McCoo te ecanast Tevbepassanthees 0 RE FEE 70.000 beef nang 
‘ 2 e datas. srownlee Lumber Co, 0 Seer il 6 30.000... aa 
the output as compared with normal cut, and the aver Butterfield Lumber Co., Norfield................ 10 6 100,000 HE, Rae: 
—_— ant. . Carter, umber Co., Laurel............... 10 3 13,000 2 
age decrease at each plant is given herewith : Champion og toe tae Orvisbutg ‘ee ere nO 11 6 50,000 Sacmne a, 
Clark, Forest, Louisville Lit EE 0 Os «coer ae *100.000 Mill shut down. 
Summary of States, Including February 15, 1908, Replies. Cochran & Harrington, NN Soa Ve ccatcsas 10 2 40,000 740,000 eke 
Conner Lumber Co., Seminary.................. 0 ge ee 1,500,000 Mill shut down. 
No. of Average Cooke Grafton Lumber Co., Wesson............. 0 0 a haiiaas 500,000 Mill shut down. 
: ‘ ills Decrease decrease. Eastman, Gardiner & Co., Laurel ..... ......... 10 6 RRR a 
STATES— mills. : . GSES Eureka Lumber Co., Eastabuchie,............... 8 5 52,000 200,000 
NES xia ernaiaiicaeere 47 36,376,000 773,319 Gicheles Ceotney Co.. Laurel Meee ckielcewiece oa 8 6 96.000 600,000 
: 5 ’ P ‘ 25 sivens RGM pe horccsccccaccacavctns 0 EA ORS: SST 1,000,000 i ; 
Missouri and Oklahoma. + 3,250,000 —— Hall & Montgomery, Longview.......... 0 ees st 100:000 Spon ata 
Mississippi .........- , 35 15,255,000 435,859 Hand, James, Purvis.............0+.cceccceeses 0 0 Sadcnsies « 700,000 Mill shut down. 
, ae as 83.028.000 965,035 Higginbothan, N.S., Houston................... 9 4 50,000 95,000 
SER ee So rapsacteo ny ity Ikeler, P_M., Moselle....... SER ee a 0 is hace t acter sarang 800,000 Mill shut down. 
Alabama nadenonae comes 34 15,875,000 467,000 Ingram-Day Comber Bs MONEE... ccccccs ssce 0 eae en 1,250,000 Mill shut down. 
= 71 75.915,000 1,069,225 Kaupp Lumber Co., Shubuta.................... 0 0 700,000 Mill shut down. 
TOXAS «2 cece eeeeseece ¢ ore if ee ‘Lacey Lumber rom Ratan cia oakoninain 0 a ran *500,000 Mill shut down 
Florida and Georgia..... 11 3,125,000 284,091 Merrill & Co., Ase sbACAbh a dea ecnssncornasades 7% 6 40,000 400.000 
_ pa i Later C4, a ee ee 0 a. “Resdsdesieesndea 1,500,000 Mill shut down. 
Totals re 287 232,824,000 811,233 J eeny Lumber Co., Nugent Me ARass Weave oan 0 | CIT A *200,000 Mill shut down. 
A aa a ot ta Ovett Land & Lumber Co., Ovett.. 0 0 ST a eae 500,000 Mill shut down. 
: a ” ‘ Z Robinson The Land & Lumber Co., Chicora... 11 6 125,000 1,000,000 One Side one mill not running, 
The December report of the Yellow Pine Clearing SCAMION, TE. M., MOWEM 5... .005cc0ceescsscocenes 0 me | veceueere: ” *200,000 Mill shut down. 
; i s Ship Island Lumber Co., Sanford...............! 10 3 35,000 400,000 
House shows an output of 491,847 feet at each of the Smith, H. M. & Sons, Buneombe.... ............ 0 ee a *200,000 Mill shut down. 
‘ ey Stevens, A. W. Lumber Co., Chatawa........... 10 6 50,000 200,000 
13 plants from which reports were secured. Shipments Walworth & Neville Mfg. Co.,.Pinebur........... 11: 2 0,000 600.000 
: 5.743 f. “ Weston, H. Lumber Co., The, ome... saseveede 10 6 BEY | Scaaseniowiece ovis 
during the same month averaged only 495,743 feet at White, j. J. Lumber Co., » McComb.. 10 6 65. a SP 
: é J : == ite Cedar Pile wle Co., Derby........0.006 , MR cc Lo OP ™ ills 
each mill. Total shipments for the month were 155,- Williamsburg Lumber Co. 0 Dare. 7 AR oe rt 6 53,000 — scabies 
167,684 feet, and the total production 153,951,313 feet, LOUISIANA AND ALABAMA. 
showing a slight gain in shipments over cut, both of LOUISIANA. 
which, however, were on a basis of about 40 percent Alexandria Lumber Co., Alexandria. Databases 10 5 100,000 500,000 
. Antrim Lumber Co., Antrim..........6....000005 10 5 40,000 240,000 
of normal. Arcadia Lumber Co.. Arad. REAR a . 12,000 100,000 
a oa e v6 a & Bro. Lumber Co., Polloc . 500, 
During 1907 the average monthly cut was 963,010 Beekman Lumber Co.. Stevenson ae : 10 4 350.000 
feet; during 1906 it was 1,143,520 feet, showing that the Benoit HH ;€ainoun.: eeememmnente 9 2 1 300.000 san 
Bes . . ” : > 2 " ac ayou Lumber Co. PEMAI WR 66 00560000 0 A } ill not running. 
endeavor of the lumbermen of the south to gr oe Bienvilie Lumber Co,, Ltd. teat aapanet 10 6 v5 800.000 Not running at aight. 
ve a _ 7 i demanc caw Lumber Co., Stamps...............00005 0 . i Small mill only running. 
production of yellow pine owing ne the lighter Bolinger, 8. i a. Gs, Ltd. "Bolinger ait 10 3 420,000 
, it last ves as en successful. owman-Hicks Lumber Co., Loring............. 0 5 000 
for it last year has been su me 2 . Bradford-Kees Lumber Co., Lofton.............. il 4 500, 
For several months there has been little incentive to Brooks Scanlon Co., Ken:wood.................. 10 6 1.400.000 Not running full equipment. 
a P 2 Caddo Rapids Lumber Co., Alexandria.......... 0 oO 800,000 Mill’ shut down 
cut yellow pine. The prices have a persistently down- Calcasieu Long Leaf Lumber Co., Lake Charies 0 0 3.373.000 Mill'shut down, 
n . ‘ Carre, W. W. Co., Ltd,, New Orleans............ 10  ~ sR Saat cat 
ward tendency. In fact, affairs have reached such a \Central C. & C Co., (3 mills) Kansas City, Mo 10 4 *3,630,000 
7 7 : ial as a : Cord UNS sae Rea Speier ae es A I 10 q 180,000 
state of demoralization that it is difficult to determine Crowell & Spencer Lamber Go. Lid. Loan Leat 10 . lo _— 
what the going price of yellow pine is. Some sales have Dats Bron umber os Anaya 10 3 om veo atil 
nthe: sitet . ria mthie: e Soto Land & Lumber Co.,Mansfield......... 3 090. 
been made which did not yield sufficient net returns to poerttemaa Ce Ca Ld. (filexandria es nce 10 6 ear aan shut d 
: > »¢ : ot} 7j i j ace 2vart Lumber Co., Lt NO QUINCY... cccccoccee a * Mill shut down. 
cover the cost of production, without taking into account Florien amber C3. etter 2 0 1,200,000 Sill uhut Gown, 
2 VE 2 e § page, enesee Lumber Co., Genesee................... a ae ORS ere 
the value of th stumpag 7 Germain & Boyd Lumber Co. Atlanta.......... 5 1,500,000 
In the face of a decline in the demand the yellow pine Globe Lumber Co. Ltd., Yellow Pine........ 2! 10 & Re ~ thc 4 
Goldonna Lumber Co., Goldonna.......-........ 0 0 *300,000 Mill shut down. 
manufacturers of the south by heroic measures adopted Hardy Bros., Logansport...........+.e.seeeeeee es 0 0 2500 000 Mill shut down. 
. ‘2 ° Hart & Adams Lumber Co., Bentley...... 02... 10 2 400, 000 Will shut down on 15th 
have reduced the cut to a point where it is below ship- Hawthorne Lumber Co., Hawthorne............ 0 0 1,000,000 Mill shut down. 
h heav Hodge Fence & Lumber Co.. Lake Charles...... 10 -  * SABRE 6° astaeibecce ete 
ments. It should be remembered that there were eavy Hudson River Lumber Co,, D De Ridder 2 eta 10 Fs 1.000,000 
. . Ud ule- © LAUMDST UO., TIOGHO....cccccceeeeee AR jg- G JOO QOD ceccccccccces'ees 
accumulations of stock during the greater part of 1907, Industrial umber Co,, ay Beaumont. Tex 0 0 6.000.000 Mitts shut down. 
. Te, een ge ee Oe oe ae SOO rere 375, shut a 
particularly in August, September and October. In Kelly Lumber Go. Vaughn 19 oy 473.000 igs cea titi 
- ” P ine “Fe , <ing-Ryder Lumber Co., Bon i. 6 1,100,000 k 
these three months alone the increase in stoeks at 138 Kingston Lumber Co. Kingstown. Laie ° 0 500,000 Mill shut down. 
i ¢ imate 75. " Krause anagan Lumber Co., Westlake. ..... 10 & j|j. GROOOr . dcsccaatise. >. 
mills was approximately 175, pesca On ~~ : Little Pine Lumber Co.. Emden pruners Bibens Love 10 3 oot 000 eae uated 
is ace ati “ame anie an ter r sa ittle River Lumber Co., Selma...............+.. 0 0 A ill shut down. . 
this accumulation came the panic a a the utter refu ake tae Gees ; : 3.000.000 Mill shut down, 
of many classes of the trade to consider the matter of Longstreet Lumber Co., Longstreet............. 0 ri) 500.000 Mill shut down. 
ie tg Louisiana Central Lor. Co., Clarks........ .....- 10. 6 1,000,000 Gang not running. 
plaeing orders and the refusal of some concerns to Louisiana Central Lumber Co., Standard........ 10 5 600,000 : 
P P Louisiana Long Leaf Lumber Co., Fisher.. ; 10 4 1,050.000 
accept stock for which orders had been placed in good vouisiana Long Leaf Lumber Co., Victoria.. 10 4 625,000 
faith = ] Louisiana Saw Mill Co., Whitford................ 10 4 900,000 
aith previously. Midway Lumber Co., Seale........... weenie ; 0 0 *600,000 Mill shut down. 
Minden Lumber Co., Minden..,............. 10 es — RE EP re Only running to cut up logs now in woods. 


How long the ‘‘mill shutdown’’ policy will be con- 
tinued can not be said with any degree of certainty, 








* No figures given. 


Not cutting any trees. 
Estimated from records in this office 
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LOUISIANA—Continued. 


LOUISIANA AND ALABAMA. 




































































ily Cut Monthly De- | ; 
Names and Addresses of Mills x eer. ——A Run- crease Present REMARKS 
Reporting Day | Week! ning Time | Running Time - 
Noble Lumber Co., Noble.........-..+:000+ eeeeee 0 OP. svetcosashaneeae 1,250,000 Mili shut down. 
Norris & Cain Lumber Co., Westlake............ 9 4 12,000 50, - 
Ouachita Lumber Co., West Monroe............ 0  sccbectemennt 1,250,000 Mill not running. 
Pearl River Mfg. Co., Pearl aus, alia Musashi a 11 6 SE 2” wanswedie eeaasco 
Phoenix Lumber Co., Lake Arthur.............. 10 4 20,000 80.000 
Pickering Lbr. Co.. (3 mills). Kanena City, Mo.. 0 a? + caathncdsapanaie .800,000 Mills shut down. 
Pine Woods Lumber Co,, Spring Hilf.....:...... 0 DP: -ctadencdecst nese *2,500,000 Mill not running. 
Porter Wadley Lumber Co., a Valley...... 0 a? ~ SredensseiedeSe *2,500,000 Mill not running. 
Powell Lumber . a — Disiasmevscasbess * 44 60,000 vo sonapseneaaes® 
Rapides KK 0. lworth........ X J r 
palee J. S. & W. M. Lumber Co., Ward 0 0 50,000 Mill shut down. 
Rust Ao. Co., og CE EI ION 10 2 200,000 , 
Sabine Lumber Co., Zwolle...............0.0-0 an 4 000,000 Mill shut down. 
issenccoose ” 8=©6h a —“‘(ié‘CC~CC enh net tracer ess 
Salmon Brick & Lor. Co., "tia, Slidell . 4 600.000 nit not causinn. 
oO oO 90,000 Mill shut down 
10 6 000 060 3 mills shut down, 2 mills have cut out night run 
oa 0 jae 000 Mill not rupning. 
0 0 ‘ 90,000 Mill shut down. 
0 0 ee 000,000 Millhotrunning. _ 
10 6 50,0006 .210,000 Mill not running at night. 
10 4 40,000 - 200,000 
ALABAMA 
Allison Lumber Co., "ened 11 6 65.000 800,000 Will close on 15th for repairs. 
Blacksher Co., Mobile........... 10 6 80.000 
Carney, W. M. Mill Co., Atmo 1l 6 40,000 
Cruise & Splawn Lumber Co., 44 ines aeomee 11 6 30,000 ° 
COGN, TE. Me MEE ac sccnncccese csaccccesese 0 .. -ccpesdhadt. Goines *1,220,000 Miil shut down. 
Empire Lumber Co., Andalusia... ll 3 55,000 600,000 
Fairford Lumber Co., Fairford............-....-. 0 SRS Ee A 800,000 Mill shut down. 
Florida & Alabama Lumber Co., Falco.......... 0 7 —aneseaicilinns eae *500,000 Mill shut down. 
Gates, E. W., Lumber Co., Yellow Pine.......... 11 4 55,000 1,600,000 
Hand Lumber Co., Bay Minette...... 10 6 40,000 1,000,000 One side mill idle. 
Holmes Lumber Co., Scottsville. . Koad il 6 MEE < . 2cRheebod demas s 
Ingram C. E., Hatchechubbe .................... 9 3 8,000 100,000 
Jackson Lumber Co., Lockhart.................. il 6 arr ea 
Jackson, E. E. Lumber Co., saeeeeeene Lenesnsene il 6 90,000 1,000,000 Will run one-half month, 
Kaul Lumber Co., Birmingham.................. il 4 90.000 1,000,000 . 
King Lumber Co., — a 0 OM | kssidipeecaceaes 850,000 Mill shut down. 
Kyle Lumber Co., Thc, Gadsden 0  eewrerswas 1,000,000 Mill shut down. 
Lathrop-Hatten Lumber Co., Riverside 0 — ae 800,000 Mill shut down. 
Laubenthal Lumber Co., Sunflower.......-...... 10 3 12,000 150.000 
Lovelace Lumber Co., Brewton.........-........ 11 4 *70,000 700,000 
McGowin Lumber Co., Sampson................. 0 rr et 350,000 Mill shut down. 
Marbury Lumber Co., Marbury.................. 10 6 en er 
Morris Lumber ©o., Mtocomb................ .... 11 5 35,000 300,000 
Moses, J. T. Lumber Co., Hagier................ 8 3 6,500 65.000 
Mutual Lumber Co., Montgomery thie ead aminine 0 . saebsscucassuans 500,000 Mill shut down. 
Ohio & Penn. Lumber Co., Axis.................. 0 a eee 500,000 Mill shut down. 
Scotch Lumber Co., Fulton...............-.s0- 1l 6 RR ee ere 4 
Smith SonS Lumber Co., Magazine.............. 10 6 48,000 .000 Will shut down for repairs the 10th. 
Sumter Lumber Co., Sumter... .......-.0.-0-s005 10 5 70,000 00,000 
Thompson Lumber Co., Brent................... 10 2 15,000 *80,000 
Valley Lumber Co. Corp., Booth................. 5 5 6,000 150,000 
Vinegar Bend Lumber Co.. Vi inegar Bend.. ll 6 140,000 ree pie 
Vredenburg Saw Mill Co., Pine Hill......... eee 5%, 6 30,000 610,000 
Whitewater Lumber Co., "Autaugaville. ceeceeeee 1l 4 20,000 200,000 





TEXAS, FLORIDA AND GEORGIA. 



























TEXAS 

Allen, T. B. & Co., Brookeland.. peaaners 10 6 25.000 ele eS 
Angelina County Lumber Co., Keltys.. ais 0 a See 2.400,000 Mill shut down. 
Atkinson, A, A. Jacksonville....4........ tai 10 2 20,000 300,000 

Beaumont Saw Mill Co., Beaumont.. ants 10 6 .000 ccanie 
"ee rere ¥ 10 3 20,060 200,000 

Big Tree Lumber to. (6 mills) Houston.......- v0 ee aa 2,150,000 Mills shut down. 
me | ee are en 10 5 12,000 40,000 

Cameron, Wm. & Co., Waco, (4 mills) . 0 Ms Lestenieasanos *5,500,000 Mills shut down. 
Carlisle, Wm. & Co., Onalaska ............ lv 6 PE ae ie re 

Carter Lumber Co., Houston.......... - 0  awctccnmpibensanee *1,250,000 Mill shut down. 
Carter Kelly Lumber Co., Manning.......... ‘0 10 6 55.000 1,250,000 Mill not running at night. 
Chronister Lumber Co., Forest........ caeeees 10 5 50,000 250,000 

Castleberry & Fiewellen, Long ciew. .......0...4. 8 2 10,000 300,000 

Clark & Boice Lumber Co., Jefferson. . 11 6 eee “a 

Commercial Lumber Co., Gilmer.......- 0 DO ciccicepsnsecasts 550,000- Will start up on 15th of month 
Dayton Lumber Co., Dayton 10 6 EY > ° sanbaxmieniains 5: 

Foster Lumber Co., Fostoria. . Posen 0 i -sentemeaeeoat 2,500,000 Mill shut down, 
Glen Lumber Co., Jefferson..............-0s.00+- 9 4 32,000 400,000 ¥° 
ee er re ee 0 re eee 200,000 Mill shut down. 
Hayward Lumber Co., Nacagdoches.... ; °o ror .  *1,500,000 Mill shut down. 
Jack Creek Lumber Co., Lufkin............... 0 — See 555.000 Mill shut down. 
ne eee : 1) a": Saas nion *500,000 Mill shut down. 
Keith Lumber Co., Voth................. 11 6 GY i saisbnenseenans*s 

Kirby Lumber Co., (13 mills), Houston.. 0 -: ‘scousemanennees *30,000,000 Mills shut down. 
Knox Lumber Co., Livingston eas ewe sin 11 6 SE SLRS oie ake 

Lake Creek Lumber Co., Houston.......... 9 5 40,000 400,000 

Lodwick Lamber Co., Lodwick.......... neue 11 6 a? . Scortnastanee 

McKay W. R. C. Lumber Co., Longview........ 10 3 12, 120,000 

McShane Lumb=2r Co., Dearbora.......... 0 .. gostaessccwebesd 2,000,000 Mill shut down. 
Martind A.B Cushings Pe Rehtneietehanssoi0% 0 TP. “\esass viele olcaraateite *500, Mill shut down. 
Miller & Vidor Lumber Co.. Sapreenes.. 0 0 4,300.000 

Newton Saw Mill Co., Newton.. ae 0 ROL 1,100,000 Mill shut down: 
Nona Mills Co., (2 ntills) Beaumont.............. 10 4 110,000 2,500,000 One mill burned. 
Old River Lumber Co., Appleby. . 0 | Pn are ; 300,000 Mill shut down. 
Orange Lumber Co., Houston...... ‘ 0 eee s. a *1,000,000 Wil start up on 10th. 
Palmetto Lumber Co., Palmetto..... ll 6 re 
Progressfve Lumber Co., Pittsburg. 0 a - ceasieeaonnsamabt 600,000 Mill shut down. 
Ramsey, G. Sweetwater...... Sanidawaste 0 ee EE RES 200,000 Mill shut down. 
Saner-W hiteman Lumber Co., Caro...... weesats 0 ae ee 2,500,000 Mill shut down. 

San Jacinto Lumber Co., Dodge \ Setar ys ‘ 0 0 *200.000 Mill shut down. 
Southern Mills Co., The, Trawick.. rst 0 sere aS 750,000 Mill shut down. 
ie, Pine $20 Wb. WIMMER no .0 00s. c0ncdocvacessos. 10 6 140,000 3,000,000 Have cut out night run.) 
Thompson & Tucker Lumber Co., Willard.....: 11 6 30,000 . oes 
Thompson Bros. Lumber Co., Doucette. es li 6 60,000 . 
(Trinity County Lumber Co., Groveton... .... 0 De <Sesund aoeeneee 5,000,000 Mill shut down. 
Trinity River Lumber Co., Houston.. es 10 3 75.000 700,000 
Union Mills Co., Pollock............... 0 re Ce ; *200,000 Mill not running. 
Walker County Lumber Co., Elmin.« ; 1l 6 |. eee a 
West-Davidson Lumber Co., Lovelady........- 4 3 20,000 700,000 

FLORIDA 

Alabama & Florida Lumber Co., Noma..... : 6 
Aycock Lumber Co., Aycock............ bis ; 6: 
Camp, R. J. & B. F. Lumber C i 5 6 

East Coast Lumber Co., Watertown 6 

Florala Saw Mill Co., Paxton... 6 
Stearns & Culver Lumber Co.., Bagdi ad... v 0 Mill shut down. 

GEORGIA 

Flint River Lumber C°.. Bainbridge............. 0 0 ills 

Ramsey Wheeler Co. Be Se 4 0 0 Mul _— =: 
Southern Pine Co. of ‘Georgia, Savannah........ 0 0 Mill shut down. 
Stetson Lumber Co.. Astington.. CREE Rae, ‘ 0 0 Mill shut down. 
Stuart Lumber Co., Brinson.. scat 11 4 , 


* No figures given. Estimated from records in this office. 








A PROBLEM IN 


One of the most discouraging features about all efforts 
to utilize scrap stock among saw mills and other wood- 
working institutions is the difficulty experienced by those 
undertaking to make small dimension in wood finding a 
market where they can bring what is considered a fair 
price for such material. Yet it is a peculiar fact that 
sometimes one finds a consumer of wood in various forms 
whose requirements call for such dimensions that are 
sometimes allowed to go into the waste pile, and occa- 
sionally such a man expresses willingness to pay more 
for stock in such small sizes than for the regular stock 
in the larger sizes. There have been, in fact, enough 
instances of this kind found to suggest that there is a 
problem in salesmanship involved in the ultimate success 
of manufacturing and selling small dimensions in wood 
from stock that might otherwise go to waste. 

To cite, specifically, it is well known that manufac- 
turers of quarter sawed oak veneer, as a rule, do not 
make anything narrower than six inches and want just 
as little of this as possible, preferring to have everything 
wide, Yet there have been times when some veneer users 
have inquired for 4-inch widths in quartered oak veneer, 


SALESMANSHIP. 


claiming that they would rather pay more for 4-inch stock 
than for 10-inch, when it just fitted their needs, since 
the 10-inch stock necessitated much waste. And the 
peculiar thing about it is that while the user at times 
is anxious to find such stock, and the manufacturer is 
always anxious to find a user of such stock, they are at 
times so mueh in the dark in regard to each other that 
neither knows which way to look to find thg other. This 
may sound queer, especially in this age and in this coun- 
try, where advertising ,is such a feature and where every- 
body is supposed to read the trade papers. Yet such 
conditions are actual facts that are unearthed from time 
to time in the meanderings of the newspaper fraternity. 
It serves to remind us again that the finding of the right 
market and the selling of an article for what it is worth 
are just as essential to success as manufacturing it. 
There is a problem in salesmanship involved as well as 
a problem in handling and manipulating to manufacture 
stock at the lowest possible cost, and probably the trade 
has been giving too much attention to the manufactur- 
ing problem and not enough to the important one of 
salesmanship. 


BRIEF OF OREGON LUMBERMEN. 


The brief in the case of the Western Oregon Lumber 
Manufacturers’ Association et al. versus the Southern 
Pacific Company et al., pending before the Interstate 
Commerce Commission, has been filed by Teal & Minor, 
attorneys for the complainants. This suit has to do 
with the increase in the rate on lumber from $3.10 a 
ton to $5 a ton, the advance being made,.on or about 
March 10, 1907. The old rate of $3.10, it is set forth, 
had been in effect since February 20, 1899. The in- 
crease varied from certain points of origin in Oregon 
to certain points of destination in California. It is 
stated that prior to the issuance and enforcement of the 
rate of $3.10 a ton on lumber the producers in the 
Willamette valley had been limited almost to local re- 
quirements; that this low rate was put in by the rail- 
roads so as to encourage the building up of the lumber 
manufacturing industry, and that those who invested in 
timber lands, logging devices and saw mill buildings and 
equipment did so in good faith and under the belief that 
the rates then voluntarily put into effect would not be 
arbitrarily increased, but that if any change was made 
it would be in the nature of a reduction. 

The brief states that the value of the investments 
in timber lands and saw mills will be seriously affected 
unless the old rates are restored so that these mills can 
find an outlet for their products. It is alleged also 
that the rates were increased, although it was known by 
the defendant railways that the lumbermen had con- 
tracts outstanding involving the delivery of large quan- 
tities of lumber in San Francisco and other Californian 
points at prices based upon the old charge; that in both 
1906 and 1907 the railroads failed to furnish sufficient 
cars to move the lumber, and notwithstanding their in- 
ability to give the service demanded the rates were 
advanced at a time when a very large portion of the 
lumber sold had not been delivered. It is argued that 
the effect of this advance has been not only to cause the 
shippers heavy losses on old orders but practically to 
put a stop to all lumber shipments from Oregon to 
California by rail. 

Complainants ask, in substance, that the rates under 
the new tariff be declared unlawful and unreasonable 
and that the rates on the products described from the 
points to the places set out in the tariff shall be ad- 
judged and fixed no higher than those in effect prior 
to April 18, 1907. Prayer also is made for reparation to 
the extent of all the damage suffered by the petitioners 
and for all further orders and relief which the commis- 
sion shall deem proper and necessary. 

In reply to the contentions of complainants the de- 
fendant railroads admit the making-of the rates as 
alleged, but aver that the original rates were based on 
water competition; that they were low and unremunera- 
tive and disclaim any intention to induce investment in 
the lumber industry because of the adoption of low 
rates, and deny all other allegations of a like character. 
It is also asserted on behalf of the defendant that com- 
plainants can reach any market which they could reach 
formerly and by reason of changed conditions can ob- 
tain better prices and higher profits than could be 
secured when the lower rates were in effect. It is also 
asserted that water rates have advanced and that the 
railroads are entitled to greater compensation for their 
service. 

The brief for complainants gives a digest of the testi- 
mony and also extracts from a number of exhibits filed 
on their behalf. Among these was a statement showing 
the shipments of lumber from various points of origin 
to points in California and elsewhere, as follows: 


From points 


From south of 
Portland. Portland. Total 
Cars. Cars. cars. 
To San Francisco bay points... 699 1,494 2,193 
Bay District points.......... 1,015 391 1,406 
Other California points....... 1,463 1,363 2,826 

Utah, Nevada, Arizona, via 

PE tiie bow Oak oaks 4 048 161 159 320 
Points beyond Vortland...... ... 6,395 6,395 
BORE vc vcccessgsoenves 3,338 9,802 13,140 


This does not include lumber from mills on Southern 
Pacific Company. 

In the argument which was submitted on behalf of 
the complainants a great many striking points ar 
brought out. It is stated that since April 18, 190i 
not a single order has been received by the Willa 
mette valley mills from the San Francisco market an¢ 
that lumber which formerly moved under the old rate 
has been piling up in the yards of the mills. The poim 
is also made that the advance in rates was based upon 
the assumed prosperity of the lumber industry, a basir 
of rate making which the counsel for complainants holds 
has been condemned alike by the courts and the Inte) 
state Commerce Commission. A diagram is produse¢ 
showing the increase from year to year in the gros: 
receipts and miles of road operated since 1897. In 189% 
the gross receipts from transportation of the Oregon $ 
California Railroad Company, now a part of the South 
ern Pacific system, were $1,436,037; miles of road ope 
ated, 654.04. In 1907 the gross receipts from the opera 
tion of 665.89 miles of road were $6,417,153, an increase 
of 346.86 percent. This chart shows a steady advance 
in the income and a slight increase in the miles of roac 
operated. The net earnings in 1897 were $313,201. In 
1907 they were $1,650,803. The maintenance of way 
in 1905 required an expenditure of $1,692,093 and ap 
proximately the same sum in 1906. In 1907 -the ex 
penditure was $1,374,413, an average of $2,064 a mile 

A similar diagram is given for the Southern Pacific 
company, the increase in mileage since 1885 being 95.88 
percent, and the increase in the gross receipts being 
248.03 percent. 
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COST OF FOREST RAILWAYS IN GERMANY. 


In the Oesterreichische.Forst and Jagd Zeitung, a 
leading forestry journal of the German empire, K. von 
Bertele has a very interesting article on the cost of 
running forest logging railways, and the prospect of 
their paying on an investment. According to this author- 
ity, the first thing to be considered is the cost of con- 
struction. In the case considered the railway was to be 
seven kilometers (4.35 miles) long, in a district not yet 
denuded of its trees. The earthwork cost 9,000 
kreutzers; the ties 5,100 kreutzers; the rails and minor 
material of the permanent way 32,000 kreutzers; the 
work on the bed proper 10,000 kreutzers; bridges and 
cuts 10,000 kreutzers; one locomotive of 20-horsepower, 
weighing five tons ready for service, 10,500 kreutzers; 
rolling stock (twenty-six 4-wheel cars), 10,400 kreutzers ; 
ealeulations and estimates, 1,400 kreutzers; sheds for 
locomotive and ears, 4,000 kreutzer:s; total cost of con- 


struction and equipment, 92,500 kreutzers. 

Figuring on a speed of ten kilometers (6.21 miles) 
an hour there could be run on this railway each day ten 
loaded and ten empty trains. With maximum grade of 
not over 2.5 percent the 20-horsepower engine could haul 
all those loaded double wagons at once, making each 
day, in all, sixty double wagons. The possibility of 
utilizing to fullest extent the space in the cars at dis- 
position depends on the kind of timber to be hauled. 
The cars can take on 480 cubic meters of sawed lumber, 
240 of beams or 570 of logs. The cost of crews, loading, 
unloading and fuel is figured at 130 kreutzers a day. 

At first the cost of keeping up the permanent way 
would be but slight. The principal item later would be 
renewal of the ties. The experience of several years 
enables this to be estimated at an average of 250 
kreutzers a kilometer a year. Based on the fore- 


going, data have been prepared showing cost of carrying 
the material for the three kinds of material for three 
different periods of working—200, 100 and seventy days. 

This data showed that the cost for each kind is lowest 
when the capacity of the wagons is best utilized; fur- 
ther, the more days in the season the cheaper the freight 
a cubic meter. As soon as the sum of the upkeep, 
interest and depreciation exceeds the yearly running ex- 
pense the railway ceases to pay. The rate of interest 
and the length of time allowed for total depreciation 
have, also, great influence on the cost. If the capital 
must be. paid for at a high rate and the sinking fund 
runs out soon such a railway would hardly pay. Before 
the question of a forest railway is decided one way or 
the other there should be in every case a detailed cal- 
culation; especially because the earthwork, bridges and 
cuts through the forest are so expensive. 





INCREASE IN USE OF OAK FLOORING WOULD BENEFIT LUMBER MANUFACTURERS. 


When the modern hardwood flooring product leaves 
the factory it is in effect a finished commodity. The 
ends of each board have been squared and matched. 
The only part of the preparation of the floor left to the 
workmen who lay it is, when necessary, to cut it into 
lengths desired, to drive it up tight and nail it in posi- 
tion. Oak and other hardwood floorings are made in odd 
lengths—the minimum being one foot-long and the 
maximum length ordinarily not to exceed sixteen feet. 

Owing to the narrow strip of rough material required 
to make a piece of flooring and that practically any 
portion of such strip relatively free of defects can be 
used for this purpose, a great deal of the hardwood 
produet, which under the grading rules would be classi- 
fied as common or cull stock, can be employed to advan- 
tage by the flooring manufacturers. In other words the 
manufacture of flooring is a cuttingup proposition, 
having the advantage not only of cross cutting but of 
strip cutting. It is well known that boards having 
certain defects may be used to advantage by those who 
require long, narrow lengths of clear stock. Boards 
possessing certain other defects may be employed ad- 
vantageously by the factory requiring wide short lengths. 
The manufacturer of hardwood flooring can use either 
the long, narrow strips or the short, wide strips. 


A clear, sound cutting from a eull is just as valuable 
as a clear, sound cutting from a first and second. The 


chief point of difference in the cuttingup process is 
that more stock can be secured from high grade than 
from low grade lumber. 

For the reason stated, producers of rough stock are, 
or should be, interested in the development of those in- 
stitutions which take the low grade stock and by exer- 
cising discrimination and care produce from it com- 
modities of high character and high value. The problem 
of the lumber manufacturer since the industry began 
has been to find a profitable market for the low grade 
output. This has been true in pine, spruce, hemlock, 
fir, redwood, cypress and all the hardwoods. It has not 
been many years since the chief value of mill culls was 
for firewood; what a manufacturer could not burn under 
his own boilers he sold for this purpose. At many 
points the disposition of the culls involves great expense, 
and it is a fact known to everybody that provision must 
be made for keeping this stuff out of the way. So far 
as oak is concerned, the oak flooring manufacturers and 
furniture concerns, and to a limited extent woodenware 
institutions, have stepped in and taken this burden from 
the shoulders of the producer. Of all classes of trade 
which can use any quality of lumber, provided it pro- 
duces a certain percentage of clear vr sound cuttings, 
the oak lumber manufacturers are indebted to none of 
them to a greater extent than to those engaged in the 
oak flooring trade. 


In what is known as the southern belt are about 
twenty-five oak flooring mills which, it is estimated, 
eut up annually from 150,000,000 to 200,000,000 feet 
of low grade oak. This represents something like 7 per- 
cent of the oak product in 1906. Oak flooring manufac- 
turers use low grade stock almost exclusively. Statistics 
are said to be dry and uninteresting, but at times they 
are very convenient to establish a cause. 

The attention of the producers of oak are invited to 
these facts: Assuming that 30 percent of the reported 
oak product in the United States is below the grade of 
No. 1 common, the quantity of this low grade stuff 
used by the oak floor institutions, 7 percent of the 
whole, would be practically 25 percent of all oak below 
the grade of No. 1 common. If this contention be based 
on reasonable grounds it is to the personal interest 
of every manufacturer of oak lumber to do all in his 
power to foster and help develop the movement for a 
strong and aggressive oak flooring association, which 
movement recently was launched at Cincinnati. If the 
oak manufacturers will compare the present price of 
their low grade product with that obtainable three or 
four years ago they will realize the importance of assist- 
ing in this movement. The use of oak flooring can be 
very widely extended if proper means shall be adopted 
to bring it to the attention of those who supply the 
lumber requirements of the-country. 





LUMBER PRICES AND TRANSACTIONS IN THE GERMAN EMPIRE. 


A number of insolvencies have lately been made pub- 
lic in Germany which, it is stated, can not longer be 
kept under cover. They are principally in Berlin and 
the eastern part of the German empire, and have wrought 
havoe with saw mill owners and small banks. The mill- 
men are not in good humor; there is too much stock 


in mill bays and in the lumber yards. The dealers have, 
in consequence of the tightness of the money market, 
been compelled to order little and pay less. The east 


German sawyers are dping their best to put their stock 
on the market, even at panic prices, but there are no 
takers. The Saxon dealers are in more favorable posi- 
tion than the Prussians and are giving some orders; but 
these are only for the higher grades of lumber. The 
works on the Oder feel very keenly the lack of orders 
from the harbor towns, which formerly took large quan- 
tities of sawed stuff. To make things worse, Sweden, 
also, seems to be in a hard way financially, and is offer- 
ing lumber prices that hurt the German quotations. The 
result is the assembling of an immense amount of un- 
id boards. The planing mills are suffering with the 
thers, although they can get domestic unplaned boards 
at prices 10 percent lower than they were last year. 
From Riga the Holzkiiufer reports that the export 
houses there are continuing to send studding and the 
to Berlin via Stettin—on paper. The material it- 
self does not get there—no takers. Prices are down to 
95 and even 90 pfennig c. i. f. Stettin. Riga is also 


like 


offering round logs; and Archangel is tendering lumber 
to Stettin, but without success. In other words the 
bottom has dropped out of things. 

In railway ties, however, something is doing. There 
has been bidding on 506,000 ties—pine, oak and beech— 
to be delivered at the impregnating establishments in 
Buchholz, Kiistrin, Danzig, Deutzerfeld, Fimkenherd, 
Cheim, Kolberg, Koénigsberg, Leer, Linden, Bralitz and 
Schulitz. The names of these towns are given because 
some American tie exporters may want to look up 
freights to these points against the next auction sales; 
also a number of firms in these towns manufacture good 
impregnating machinery. The bidders, who were very 
numerous, expected extremely high prices to rule, but 
such was not the case. First rate pine ties were on 
the contrary 5 percent cheaper than in the last 'com- 
petition. This is considered remarkable, as the Rus- 
sian and Galician export production has fallen off. 
Second quality ties were a trifle higher than they were 
last December. Oak ties, which were not offered in 
great quantity, were a bit dearer than last year. The 
firms of W. Hottger, Berlin; Wolf Hermann, Charlotten- 
burg; Berliner Holzkontor and Gustav Mechterscheimer, 
Landau, were well represented among the bidders at the 
recent auctions. 

The Schwarzwald or Black Forest reports show lower 
prices as the result of the recent auctions of logs. First 
class logs which last year brought 28 to 32 marks went 


at only 18 to 20 marks, and few offers at that. Second 
and third qualities got bids of 12 to 14 marks per cubic 
meter; paper rolls went well, however, at 9 and even 
10 marks per ‘‘stere.’’ The south German oak market 
showed demand for good lumber. Oak logs brought 
M. 131 for la, M. 94 for 1b, M. 102 for 2a, M. 82 for 2b, 
M. 88 for 3a, M. 51 for 3b; all prices per cubic meter 
in place. 

The Rhenish round log market shows careful buying. 
Not only the saw mills but also the log buyers are very 
cautious. Schwarzwald pine, even of good grades, has 
fallen in price. Fir and pine logs brought at the Baden 
auctions M. 24.50 for second class, M. 23.30 for third, 
M. 22.25 for fourth, M. 19.50 for fifth and M. 15.85 
for sixth. Riga lumber is regularly offered; but al- 
though the prices are lower than last year few sales of 
importance are noted. 

On the lower Rhine dealers are complaining that the 
prices for pitch pine are so low, despite the fact that 
what stock on hand is of qualities that should bring 
good. rates. The dealers do not, however, fear further 
reductions, as they claim that this year’s prices are 
low only in comparison with those of last year, which 
were abnormally high. They are hoping for good busi- 
ness through the proposed private building construc- 
tions. Last year these were conspicuous by their lack. 
Russia is making offers of round logs, but no sales 
are made. j 





PERSONNEL AND POWERS OF THE PROPOSED TARIFF COMMISSION. 


The Beveridge bill for the establishment of a tariff 
ommission whose duty shall be to study the entire 
question of import duties in relation to the domestic 
and foreign commerce of the country, cost of manu- 
facture, effect on wages, living conditions ete., and 
report their findings to Congress, has met with general 
approval. This approval comes from all sorts of people, 
except from the radical free traders and protectionists, 
the first wanting free trade at once, or at any rate 
demanding agitation, and the other class denouncing any 
opening of the subject. But with the exception of these 
few extremists the vast majority of those in business 
or politics, in public or private life, are in favor of 
the measure. 

Those ‘‘standpatters’’ who have been forced to admit 
that revision must come, see in this bill a method of 
deferring it. Those who wish a revision, but agree with 
the President that it should not enter into a political 
campaign, recognize it as a method of securing con- 
sideration by the next Congress. Practical men are 
pleased with the idea that the tariff should be studied 
by a competent commission in the hope that any changes 
it may recommend will be reasonable and not injurious 
to any legitimate interest. The AMERICAN LUMBERMAN 


believes that it expresses the opinion of the majority of 
its readers in approving the project. 

Senator Beveridge’s bill provides for a commission 
of five men to be appointed by the President without 
regard to their political affiliations. One member must 
be identified with producing interests. One must be a 





FRUITFUL IN ENDEAVOR. 


American Lumberman, Chicago, Ill. Since 
the write-up of our concern in your publication 
of January 11 I have received seven bonafide in- 
quiries, all from prominent millmen. Each and 
every one have quoted the American Lumberman 
as being their source of information. 

WILKINS-CHALLONER COMPANY. 


Theo. S. Wilkins. 
Oshkosh, Wis. 














lawyer who has made a special study of the tariff laws 
of the United States. One must be familiar with the 
industrial conditions in foreign countries which affect 
the competition of foreign products with those of the 
United States. One is to be an economist and statisti- 
cian who has given special study to the subject of prices 
and cost of production. The fifth must have had special 
experience with the administration of the customs and 
tariff laws of the United States. The term of office is 
seven years, the salary $7,500 annually. 

Under the bill the duties of the commission are to 
proceed at once to investigate the cost of production on 
all articles covered by the tariff with special reference 
to the prices paid American labor in comparison with 
wages of foreign labor, the price of raw materials, both 
domestic and imported, and the conditions of domestic 
and foreign markets as affecting American products. 

The bill seems a good one, but it depends very largely 
on the personality of the commission as to its outcome. 
Not only should the members of the commission be able 
and honest but they should be free from personal in- 
terest on the one hand and from dogmatism on the 
other. They must come to the consideration. of this 
great subject with open minds. If they do, the next 
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Congress will have before it the facts upon which it 
can base an intelligent handling of this vital subject. 
But right here is the difficulty. Granted that the com- 
mission is of an integrity unassailable and of thoroughly 
adequate ability, there is no guaranty that Congress will 
fail to do some of the foolish things that it has done 
in the past; that it will not turn a deaf ear to merely 
private interests, and will act on the recommendations 
of the. commission with the single object of the public 
welfare. 

A permanent tariff commission has long been advo- 
cated by the AMERICAN LUMBERMAN, but it would go 
much farther than does Senator Beveridge in his bill 
and would have Congress delegate to this commission its 
power ‘‘to lay (and collect) taxes, duties, imposts and 
excises.’’ This body, with its members most carefully 
selected and appointed for long terms or for life, should 


have the power at any time on due notice to change any 
rate of duty, or to take articles from, or put them on, 
the free list. This body should be sufficiently large 
so, like the Interstate Commerce Commission, it could 
include specialists in various lines. The result of such 
a method of handling this vexed tariff question would 
be to do away with the decennial or more frequent pub- 
lic agitations of the tariff schedules, and substitute 
therefor a continuous adjustment of the schedules to the 
continuously changing conditions and needs of the 
country. 

Properly safeguarded, such a system would be a power- 
ful aid in the development of the industries of the 
United States and of both its domestic and foreign 
commerce, and by a continuous but gentle revision no 
industry would be seriously disturbed and the tariff 
would in reality be taken out of politics. The consti- 


tutionality of such a method of handling the tariff might 
be questioned, but the Congress has delegated to the 
Interstate Commerce Commission some of its powers and 
it seems probable that, with present broad legal views 
of these questions, a tariff commission clothed with 
such extraordinary powers might be declared consti- 
tutional. 

Perhaps such a plan is idealistic. Certainly it is not 
practicable today, and therefore we can welcome the 
step forward in the intelligent handling of the subject 
of the tariff which is assured if the Beveridge bill 
should become a law, as now seems likely. The Con- 
gress seems well disposed toward it—as well it might 
be, for if it does not like what the commission recom- 
mends it can ignore it—and business men and citizens 
in general, with the few exceptions noted in the begin- 
ning, seem to array themselves in its behalf. 





SHIPMENTS OF CALIFORNIA REDWOOD FROM MILL POINTS IN JANUARY, WITH COMPARISONS. 


Shipments of redwood lumber from the mills of Hum- 
boldt, Del Norte, Mendocino and Sonoma counties, Cali- 
fornia, in January, this year, totaled 16,928,635 feet. 
In December, 1907, the total shipments amounted to 
32,370,440 feet. Thus is shown, by a report issued by 
the Lumber Record Bureau, of San Francisco, a falling 
off from one month to the other of about one-half. 

Total shipments of redwood from the counties named 
in January, 1907, reached 33,411,576 feet. Hence last 
year January shipments were a little more than in the 
preceding January. Thus it can be seen that there is a 
sharp contrast between the two Januaries—1907-1908 
—in amount of shipments. The comparative falling off 
this year emphatically shows the decline of demand 
since January, 1907. Moreover, it is probable that red- 
wood producers are refusing to market their lumber on 
the present weak market, preferring to hold for a time 
when the requirement shall be- better. The redwood 
manufacturers have always had the reputation of stand- 
ing together for prices against any tendency to radical 
weakness of the market. They prefer to curtail their 
output and hold a reserve of lumber in pile rather than 


sell at prices below a certain range that they deem fairly 
profitable. 

Of the total redwood shipped in January, this year, 
9,373,723 feet went from Humboldt and Del Norte coun- 
ties; 11,681,669 feet to the bay of San Francisco; 2,884,- 
570 feet to southern California; 541,321 to Mexico and 
Central America; 341,321 to the Hawaiian islands; 
1,134,415 to Australia and other oriental ports, and 
419,571 to the Atlantic ports of the United States and 
to Africa. Out of the 16,928,635 feet, 14,526,237 feet 
was shipped to California points, showing that the home 
state continues to absorb the great bulk of the redwood 
produced. 

Shipments in January, this year, were less than in the 
like month since 1901, when they totaled 15,429,123 feet. 
From 1902 to 1907, inclusive, was the most prosperous 
period since the redwood business statistics of shipments 
were first collected. After 1901 the total got out of its 
‘‘teens,’’? January shipments in each year but this one 
rising above 20,000,000 feet. The banner year before 
1907 was 1904, when January shipments reached 27,294,- 
700 feet. 


In respect to shipments for entire years, 1907 was 
the climax one, when 437,514,653 feet was shipped. The 
falling off of shipments in January this year reflects 
depressed demand for lumber in California, which is a 
patent fact without question. It is to be hoped that 
trade in future months will bring up the January slack 
to a satisfactory state and that redemption for the year 
will come when the season’s trade shall fairly open. 

Shipments during January this year show a decline of 
about 50 percent as compared with the quantity shipped 


in January, 1907. The destinations of shipments during 
January of both years are given in the following table: 
January, January, 
1907. 1908. 
Bay of San Francisco.............23,310,337 11,681,669 
Southern California............... 6,014,613 2,844,570 
Oregon and Washington.........00: seossesce  cevecces 
Mexico and Central America........ 93,544 507,089 
MOU DMROTICR oc ceccrcveccccccses 1,875,006 vecceses 
Binwetiem MleREs ..ccccccccccvccce 568,882 341,321 
Australia and other oriental ports... 48,204 1,134,415 
U. S&S. Atlantic ports, Europe and 
PE - 6-900 000040484000 45664 008 Saket ase 419,571 
WOGRRE 0. 5064.04 0.0005 0200 vinesne 33,411,576 16,928,635 





EXPOSURE OF CONDITIONS IN THE INLAND EMPIRE AT THE ANNUAL MEETING IN SPOKANE. 


At the annual meeting of the Western Pine Manu- 
facturers’ Association, at Spokane, on February 4, 
the retiring president, W. C. Ufford, in his address 
reviewed the lumber situation in the Inland Empire 
in an adequate and explicit manner, showing that he 
is well conversant with conditions in that part of the 
country. While he gave full force, without reserve, 
to adverse influences and prospects, he did not fail to 
make equally. obvious the things that should inspire 
hopefulness and confidence in the future. 

In the course of his remarks he said that 400 mill 
plants in territory covered by the association pro- 
duced in 1907 1,250,000,000 feet of lumber.. About 40 
percent of the total, or half a billion feet, was used 
within the Inland Empire. The other part, or about 
750,000,000 feet, was marketed in outside territory. 
Fortunately, perhaps, for the industry, the financial 
chaos, since it had to come, appeared at a time when 
a change of plans in many instances had become de- 
sirable. The winter had been favorable to operations, 
but arrangements could not be made early enough to 
render it possible to supply the mills with sufficient 
logs. This, coupled with much curtailment east of 
the mountains, and in the south, should so restrict 
the output of lumber this year as to relieve the mar- 
ket of surplus product and restore tone to the general 
demand and prices. 

The purchasing power of the people is great through 
a succession of crops marketed at paying prices, and 
the genera’ prosperity which has prevailed. Local 
consumption. in the Inland Empire will this year. cer- 
tainly equal that of 1907, and it will not be possible 
to. supply the market to the eastward with more than 


half as much lumber in 1908 as constituted the cut in 
1907. Though interest rates will undoubtedly decline 
as the year progresses it will not be easy to finance 
large enterprises which require heavy construction 
material. And the disposition of investors will not 
incline so strongly that way so long as high grade 
securities shall be cheap. Consequently demand for 
lumber at the east is likely to be restricted. 

The very things that seemed so great a trouble to 
the operators last fall may prove to be blessings in 
disguise. They came so late as not to do much harm 
to last year’s business, but early enough to force a 
change of plans for the future for the protection of 
the Inland Empire markets. Operators will do well 
if they heed the warning of events. 

President Ufford urged greater interest in the 
Bureau of Grades and a more earnest encouragement 
of its work; in the transportation question, and co- 
‘Operation with the committees which have that im- 
portant matter in charge. 

In reviewing the past President Ufford admitted 
that the manufacturers had not taken sufficient heed 
of the signs of the times, but had pursued a too head- 
long course, unmindful of obstructions ahead. In the 
excitement of their prosperity operators acted as if 
they could not produce lumber enough to satisfy their 
ambition. The secretary of the association had stated 
that the output of 180 mills in 1906 approximately 
was 970,000,000 feet of lumber, 850,000,000 of which 
was shipped. Thus under the most: prosperous condi- 
tions ever known the surplus was 120,000,000 feet, or 
about 121% percent of the output. The same number 
of mills in 1907 produced 990,000,000 feet. Extraor- 


dinary efforts were made to dispose of this total, but 
80,000,000 feet more remained unsold than at the end 
of 1906, and the manufacturers at the beginning of 
this year had 200,000,000 feet on hand unsold. Thus 
it appears that present producing capacity is consid- 
erably in excess of demand. Hence the president 
concluded that the manufacturers had overdone a 
good thing and had not fully heeded the information 
disseminated from the office of the secretary of the asso- 
ciation. 

The high priced surplus indicated as on hand, and 
its burden, should teach operators a lesson of prudence 
that should be valuable to them in the future. The 
entire situation emphasizes the. fact, which the rail- 
roads do not seem to have realized, that they should 
help the producer to broaden the market instead of 
forcing its curtailment. 

Yet Mr. Ufford sees light ahead. He counts on the 
prosperity of the Pacific and intermountain north- 
west. He noted with satisfaction that while during 
the four years preceding 1907 the consumption of 
lumber in the territory local to Inland Empire mills 
was 40% percent of the total of the cut, last year 
it was 46144 percent—a substantial gain that should 
be a cause of great encouragement. But the manu- 
facturers, are now lergely living on the results of 
last year’s production. They are getting returns from 
shipments made last October and November. In March 
and April this year they will be mindful that little 
shipping was done in December and January by the 
meagerness of returns. Then producers will feel the 
full foree of any decrease of business in the later 
months of 1907. 





EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


BROTHER TAFT’S speech to be found on page 43 
has the right ring. 


LAST year 1,500 miles of fencing were erected by 
the government in the Transvaal, and a further 1,250 
miles is to be built. 


UNITED STATES SENATOR KNOX, of Pennsyl- 
vania, has made a rather remarkable contribution to 
literature recently provided with reference to deep water 
way plans. It is a hummer. In the senator’s speech, 
delivered at Pittsburg last week, he said the proposed 
outlay of $500,000,000 in Panama must be followed by 
$500,000,000 to make the nation’s waters navigable to 
harbors. Lacking the senatorial prerogative we, never- 
o— second the motion and’ move the previous ques- 
ion. 


SENATOR Norris Brown, of Nebraska, was not 
present at the annual meeting of the Nebraska Retail 
Lumber Dealers’ Association, but, although the sena- 
tor was absent, he was not forgotten. 


THE Realm of the Retailer man, having made ex- 
tensive personal inquiry covering the Dakotas, Min- 
nesota, Nebraska, Missouri, Kansas, Oklahoma and 
Towa, says that the dealers speak as a unit to the 
effect that the purchasing power of .the farmers has 
not been curtailed by anything in recent events. If 





dealers could put this purchasing power in motion we 
would see a good spring trade so far as the rural fea- 
ture is concerned. 

YOU may talk about the blue book of swelldom and 
the peerage book of aristocracy, but for its size and 
weight nothing else seems to have created as much com- 
motion in this country as a certain little black book, of 
unknown authorship, called the ‘‘little black book.’’ 


A STATEMENT from Marinette is to the effect that 
former State Senator W. H. Hatton, of New London, 
Wis., has begun an active campaign for the United 
States senatorship as successor to Senator Isaac Stephen- 
son, of Marinette. It is said that he already has opened 
headquarters at Madison, Wis., under the charge of 
Charles K. Lush. It will be remembered that he was a 
candidate for the position he now seeks when Mr. Steph- 
enson was running. Being a lumberman he was then 
just cutting out his political tote roads. Now he is 
building his camps, and will be able to do some logging 
in 1909. Hope the bottom will be hard, the swamps 
frozen, the sledding good and that he will be able to 
haul the biggest load of votes of anybody. 


THE increase of 27,812,000 feet in shipments of red- 
wood last year over 1906 can be attributed, in part at 
least, to the oratory of C. J. Flack. 


THE weather clerk seems inclined to help in the cur- 
tailment of the log cut in the north country this winter. 
Up to a recent time there had not been enough snow 
for good hauling, and until the middle of January there 
was not cold weather enough to maintain iced roads in 
good condition. Within the last ten days a tremendous 
snow storm has covered the upper peninsula of Mich- 
igan, blockading logging roads and the railroads that 
haul logs. Spring is near and there must be a powerful 
hustling to get in all the logs that have been skidded. 
Thus curtailment has been forced despite human inten- 
tion or policies. 


POOR BARNS! he would be willing to publish a real 
newspaper (1) if he knew how, and (2) if it did not 
cost anything. 


THERE is said to be a resumption of saw mills in 
Oregon. in spite of the fact that prices do not lend 
much encouragement. The California demand has 
fallen off and this is held partly “responsiblé for con- 
ditions. The local demand has not suffered so severely. 
Shingle manufacturers are said to show no disposition 
to push their product, preferring to wait for a better 
market. 


THAT San Francisco judge can never claim. that, 
the Toledo lumbermen had any friends on the Ohi¢e 
supreme: bench, 
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EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


The accumulation of money in the banks of the 
greater cities, the consequent easing tendency of the 
money market, are going far toward making collections 
easier than they were, a state of things that is helping 
toward a revival in the general lumber trade. Though 
demand for mill produet is still considerably below 
normal for this month, there has been a degree of 
inerease, More favorable conditions in the money mar- 
ket and easier collections mainly have had their ef- 
fect, however, in enabling mill operators and whole- 
sale dealers to recover the ground lost in the matter 
of eredit during November and December and rein- 
stating their position in the business world. This is a 
reason for encouragement, and it is generally felt that 
as the season advances operators and the trade at large 
will be able to take care of what business arises with- 
out further embarrassment. 

Searcely anyone expects that demand will swell to full 
volume this year, for the reason that several influences 
will tend against that result. Among these influences 
will be a lessened requirement for railroad and car 
building stuff, less call from the large corporations of 
all kinds consuming timber and lumber, and a conserva- 
tive buying on the part of everybody. This condition 
will prevail so long as prices remain weak; and -it 
is impossible to conceive how prices can become very 
strong and much higher in the absence of large for- 
ward reaching contracts. January and February in 
years of normal activity in the wood consuming in- 
dustries are the months in which large consumers and 
wholesalers make contracts for supplies for the year. 
Such contracts are depended on by the large mills 
as the basis of their operations for months.. Such 
orders as are received in current trade are the ‘‘velvet’’ 
of the business, affording the means of working off 
surplus stocks and accumulating odds and ends of spec- 
ial stuff. This year there has been a notable absence of 
large contracts, the principal demand, such as it is, 
being for yard stock, mostly in small and moderate 
sized orders for immediate delivery, with a considerable 
selling to industrial consumers, also in small and mod- 
erate sized orders, and for immediate or early deliv- 
ery. To use a much worn phrase, it is a ‘‘hand-to- 
mouth’’ trade. 

Three influences are especially contributing to this 
kind of buying. One is the evident determination of 
consumers to move forward cautiously in their business, 
buying lumber only as they need it; another, the exist- 
ing doubt as to the extent of demand throughout the 
year and its effect on prices; the third, a recognition 
of the fact that owing to there being plenty of cars 
and a light traffic on the railroads lumber can be 
delivered when wanted. All these conditions, while they 
exist, will preclude the placing of large contracts for 
delivery over a prolonged period. 

The faet that demand has increased somewhat since 
the middle of January shows that there can not be 
complete stagnation in the lumber trade of this country 
under any circumstances. When spring building begins 
—such as it is to be—the demand will increase, but 
it will be confined to actual wants and immediate de- 
livery will be required. The farmers’ trade will be 
an important factor in the year’s demand. Later in 
the season the railroads doubtless will find that they 
will need more lumber than they expected. So with the 
larger factory consumers. Thus there should. be an 
augumentation or requirement as the season advances 
that may keep the majority of the mills fairly busy. 

Within the last ten days or two weeks there has 
not been much inerease in the general demand for forest 
products of any sort. Within the week a great snow 
storm has swept over the central north from near the 
Atlantic coast to the Rocky mountains. The effect has 
been to blockade railroads and measurably paralyze 
the movement of lumber and handling in and distribu- 
tion from the yards. Along the Ohio river and its tribu- 
taries high water has caused much damage, hindrance 
to operations and threatened further rises cause ap- 
prehension that many of the hardwood’ mills in thé 
Ohio valley may have to suspend sawing for an in- 
definite time. While this will be damaging to the opera- 
tors thus directly afflicted, it will tend to restrict pro- 
duction and lessen the amount of lumber that is press- 
ing rather hard on the market—a result that may render 
demand more urgent later and cause an advance of 
prices. Disastrous storms also have prevailed in the 
south, particularly in Mississippi, in several instances 
reaching the intensity of destructive tornadoes. The 
rivers and smaller streams throughout southern Missis- 
sippi have been swollen to the point of danger, and the 
swamps and lowlands have been flooded, thus hamper- 
ing operations in the woods and around the mills. 
Should the Ohio river flood reach the stage that is 
feared the lower Mississippi river valley would feel 
the effect of the downflow, and logging would thereby 
be seriously hindered. In the mountainous region of 
West Virginia and eastern Kentucky, where the tribu- 
taries of the upper Ohio take their rise, heavy 
snows have fallen within the last few weeks, and their 
sudden melting will tend to swell the confluent streams 
as well as the Ohio river. This will flood out many logs, 
which may or may not be successfully recovered, 


SLOWLY RISING. 


The southern pine situation continues to puzzle the 
forecasters. As for the present, the greatest complaint 
is that prices are too low for profit. Curtailment in 
production continues because mill operators can see no 
object in augmenting stocks that may have to be 
slaughtered in the selling. Stocks at the mills are run- 
ning down and assortments are being broken, With 
reduction at the mills and little stocking ahead in north- 





ern yards a groundwork for reaction to better price 
conditions seems to be laying, if the present restrictive 
policy shall be continued. At Kansas City orders from 
country dealers are reaching the wholesalers in con- 
siderable volume, but the demand from the large cities 
is not heavy, though it has improved since January 1. 
Slight improvement in the call for factory stock is noted. 
Railroad demand is slow, in strong contrast to what 
is usual in February. Demand has not so much im- 
proved in any branch as to result in much stimulation 
of prices. The tributary mills are mostly closed down 
or running on short time, effecting « reduction in mill 
stocks. While dealers are looking for a better demand 
they expect progress will be slow and gradual. 

At New Orleans, and throughout that district, a 
slight but certain increase of demand is noticeable from 
week to week, but prices are unsatisfactory to manu- 
facturers. Some say, however, that domestic values 
have ranged upward from the extremely low levels 
extant in January, advances on some sorts having been 
from 50 to 75 cents a thousand, which may be taken 
to mean that prices have hardened to a degree, and cuts 
in the figures are not so severe as they were last 
month. This may be on account of the fact that the 
mills have unloaded their surplus, and thereby have 
paid insistent bills and are in a position to let orders 
go by if prices offered do not suit. It is thought that 
buyers would take hold more freely if they had con- 
fidence that the market would hold without a further 
slump. There are many inquiries showing that north- 
ern dealers are keeping close watch of the market, and 
really want to buy when the opportune moment arrives. 
They know that there is a general curtailment in pro- 
duction and that stocks are running down. This seems 
to foretoken a rise of prices later in the season; but 
that will depend on the extent of demand. 

A distinct improvement in demand characterizes the 
wholesale yellow pine trade in St. Louis. A large part 
of the demand is coming from Jowa, where traveling 
salesmen are busy picking up orders. One concern has 
even withdrawn a salesman from Texas and put him 
at work in Iowa. The reason why Hawkeye dealers are 
buying southern pine, it is said, is because they can get 
it cheaper than northern pine or hemlock. This is an- 
other instance of the aggressiveness of yellow pine 
under present conditions. All northern producers will 
hope and pray for higher prices on southern lumber 
as a means of restoring an even chance in the com- 
petitive field, and the shippers from the Pacific and 
mountain northwest will emphasize the prayer with a 
stentorian amen. In Chicago the wholesale dealers 
report considerable southern trade of the hand-to-mouth 
order, and at weak prices. Wholesalers at Columbus, 
Ohio, are handling an increased yellow pine business. 
Prospects in that region are for a large amount of 
building this season. Prices are slightly firmer and 
traveling salesmen report small stocks in the country 
yards. At New York there is an improved inquiry but 
orders are tardy about going through. Cuts are com- 
mon of $1.50 to $2 a thousand between bidders on bills. 
Little is in sight to stimulate demand for southern pine 
in the metropolis. The call at Boston is quiet. Much 
less stock has been shipped to that market since the 
year’s beginning than for a like time in previous years. 

What is true of Georgia pine at eastern points per- 
tains to the North Carolina pine market. Dealers and 
consumers are withholding orders to a large extent 
until spring conditions shall develop something positive. 
Meantime both mill stocks and yard supplies are run- 
ning down, so that any swelling of requirement when 
the building seasons shall open must cause a_pro- 
nounced increase of demand. 


QUIET AND WAITING. 


The northern pine trade is not making remarkable 
demonstrations this month, as is usual in midwinter, 
accentuated, perhaps, in the present instance by the 
depressed infiuences that pertain to the entire Jumber 
trade. At the Tonawandas there is considerable lumber 
going out of the yards, shipments being well scattered 
through the different grades. At New York and other 
eastern consuming centers, while prices are said to be 
uncertain the yard dealers are preferring to remain 
quiet until prices shall have become settled, demand 
being meager. At Cleveland slight indications of im- 
provement are noticed and prices are being firmly held. 
There is small movement at Toledo with steady prices. 
In Chicago the northern pine trade is seasonably quiet 
but stocks are held without concession of prices, espe- 
cially on white pine. Reports from Minneapolis indi- 
cate that the retail dealers in tributary country are 
ordering only in small quantities to fill up gaps in their 
assortments, or to snap up what they consider bargains, 
but are deferring stocking up in a general way until 
later in the season. There is a good demand for pattern 
lumber at Pittsburg, Pa., but otherwise in the white 
pine trade the situation remains quiet, with the floods 
acting as a deterrent to business, 


HOLDING UP WELL. 


In the hardwood branch trade conditions are better 
in the states between the Ohio river and the Great Lakes 
than elsewhere in the country. Industries in this sec- 
tion have more generally resumed operations than in 
outside localities, The demand for consumption has 
been considerable since the first of the year. Factories 
of all sorts in the smaller manufacturing towns seem 
to be more fully employed than in the great centers. 
Probably labor can be had at lower wages in the smaller 
places than in the larger cities and the expense of run- 
ning is generally less in the small towns. In the big 
cities wood consuming industries are running lightly as 


to time and capacity, because the market for manufac- 
tured goods, especially of the artistic and luxurious 
sort, has been stagnated by the panie and resulting de- 
pression. Hence we find that the demand for the hard- 
woods is better in the middle west than at the east. 
The export trade at Baltimore is pronounced dull. Out- 
put in the Ohio river and lower Mississippi river valleys 
is liable to be restricted by spring floods; some effect 
of this sort has already been felt by late high water. 
Stocks of southern lumber are not likely to be increased 
from this time forward until May or June. This will 
prevent accumulation and should strengthen the market. 
White oak in quarter sawed stock, poplar, ash at the 
east, chestnut, hickory and rock elm are in compara- 
tively short supply. In northern lumber, clear bass- 
wood, thick maple and birch are the hardwood leaders, 
the latter, while being in good demand, selling at uneven 
prices. Relatively the general hardwood trade is doing 
rather better than that of the soft woods, a fact which 
is not unusual in the winter. Yet it is to a degree re- 
stricted by lack of demand from the car factories, the 
piano shops, the carriage makers and to some extent 
from all classes of consumers, 


PARALYZED BY UNCERTAINTY. 

On the Pacific coast no improvement is reported and 
none is expected for some time; certainly not until the 
rail rate question shall have been settled, and then it 
must be favorable to the shippers or paralysis will con- 
tinue until a readjustment of values on a better basis 
can be effected. At Seattle the volume of business has 
not increased, Practically no orders are being received 
from the Dakotas. The local trade is dull and no effort 
is being made to secure business. The cargo trade is so 
light that some of the mills have closed down. It is 
even predicted that there will be no resumption of the 
mills before the beginning of May. At Tacoma some in- 
quiry for yard stock from the east is reported, but not 
much lumber is being moved by rail. Conditions remain 
unsettled with prices about the same as have prevailed 
for some time. Yet it is said that the general state of 
the market shows an improvement over January condi- 
tions. There is some export inquiry but shippers ask 
for very low prices. Most of the shingle mills in the 
Tacoma district remain idle. A little business in sales 
is doing. Shingle logs are scarce and firm. Manufac- 
turers at Centralia, Wash., are beginning to reduce 
operations preparatory to closing down. In the Seattle 
district some of the shingle mills have resumed, while 
sales have fallen off, buyers seeming to be afraid to 
give orders for fear of a drop in prices. Some color 
to this trepidation is given by the fact that prices have 
slumped 10 cents a thousand. Prices of shingle logs 
are steadily advancing and prices of shingles must again 
go up or the mills will have to shut down. At Port- 
land, Ore., conditions in the lumber trade have not re- 
cently much improved. 


GENERALLY SATISFACTORY. 

The hemlock trade at Pittsburg, Pa., has been ham- 
pered by bad weather and high water. Demand is ab- 
sorbing most of the piled stock that can be reached, 
though the supply is still ample for the trade. In West 
Virginia considerable hemlock surplus is left unsold. 
Prices are fairly well held. At Columbus, Ohio, the 
hemlock situation shows but little change. Movement 
is light, but prices firm. At New York country trade is 
quieter and wholesalers find less business than in Jan- 
uary. At Boston buyers are waiting for easier prices. 
At Buffalo producers who control the hemlock market 
in that district to a certain extent have cut the base 
price from $19.50 to $19 a thousand. Scantling 2x4, 
18 and 20 feet long, have been reduced $2.50 a thou- 
sand. At Cleveland, Ohio, severe weather has hindered 
building and reduced sales of hemlock. The market 
shows no immediate sign of improvement. At Toledo 
the hemlock market remains practically unchanged. In 
Michigan, Wisconsin, Chicago and ,northern Indiana the 
hemlock trade, can make but little headway against 
cheap southern pine. However, manufacturers and deal- 
ers are holding their stock and biding their time until 
there shall be a reaction in southern pine prices. It is 
expected that when spring building shall begin there 
will be a better demand for hemlock. 


BROKEN ASSORTMENTS. 

Stocks of cypress at Louisiana mills are becoming 
seriously broken, and such mills as are being operated 
are for the purpose of evening up stocks or for sawing 
out what logs are in the ponds. There will be no resump- 
tion on a general scale until the demand shall improve. 
Fair sales in moderate sized orders are being made 
throughout the middle west, with a measure of business 
at the east in evidence, but the trade as a whole is 
sharing the quietude in other lines, though the status of 
the mill concerns in favorable under the circumstances. 


REVIVED DEMAND. 


At Pittsburg the demand for spruce box lumber is 
good and there is some interest in timbers and finishing 
material, Eastern buyers are making inquiries, on 
which close figuring is being done. At Boston the mar- 
ket for spruce is fairly active, several good sized yard 
orders having been placed. At New York inquiries for 
export in sizable amount have been received, the lum- 
ber to go to Cuba and South America. Domestic trade 
is quiet, retailers preferring to await further develop- 
ments in the building line. At Buffalo the disposition 
of dealers is to go into the spruce trade to a greater 
extent than formerly. Some Maine spruce is being 
handled, and it is expected that considerable Canadian 
spruce will be imported, 
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THE LUMBERMAN POET WRITES OF DETROIT AND THE MICHIGAN RETAILERS’ MEETING. 


Detroit, Mich., the Michigan Retail Lumber Dealers’ 
Association and the Taft boom got together last week, 
and much enjoyment was the result. It was fhe nine- 
teenth annual convention of the association; the boom 
is yet but a lusty infant. 

Detroit is an excellent town in which to hold a con- 
vention. It is so easy to lose oneself in Detroit that a 
man never dares to wander from his own fireside. If he 
does, he is likely to finish at Ecorse or Delray. The gen- 
eral scheme on which the town is laid out resembles a pie. 

Detroit has more polities’ to the square inch than any 
other town in the United States, and this year the re- 
tailers’ association got the bug. It induced Secretary 
of War Taft to make a speech. The secretary gave the 
lumbermen many valuable pointers on how to run a re- 
tail yard. 

‘“We have heard,’’ said the secretary, ‘‘a great deal 
in reference to the moral awakening in this country in 
regard to the elimination from business of methods of 
illegality and fraud.’’. At this remark the man whe 
does not like mail order houses was heard to applaud 
with great vigor. 

Then the secretary touched on ‘‘the time when a man 
will be able to look into the faces of his fellow business 
men and know that now he is conducting his business 
under the law and not outside of it.’’ At this point in 
the proceedings the retailer a car of whose shingles had 
been canceled by the manufacturer in good times and 
the salesman a car of whose lumber had been canceled 
by the retailer in times of panic looked fiercely at each 
other. 

And so on through the speech. Everybody saw the 
application. If each did not see the same application, 
no harm was done. 

It was a large and enthusiastic gathering. Secretary 
Taft was large, and the audience was enthusiastic. The 
retailers were much interested in the personal appear- 


ance of Secretary Taft. The secretary.is not as large 
physically as some people think. Nevertheless, he evi- 
dently thinks that presidents should come in car lots. 

The retailers this year raised the dues. For instance, 
the man who lives in Detroit hereafter will pay $50 for 
membership while the man living in a town under 3,000 
population will pay only $10. Most of the Detroit members 
believed it was worth five times as much to live in De- 
troit as in any other town and would rather pay $40 more 
than live in a-town of less than 3,000 anyway. 

Much the finest set of traveling salesmen in the 
world infests the state of Michigan and the full set was 
there. P. A. Gordon was present and demonstrated the 
secret work at the Hoo-Hoo concatenation. Every can- 
didate who ever saw the grace and poetry of motion with 
which Mr. Gordon demonstrates the sign of distress 
says at once that it is worth ali the money and suffering 
it has caused them. 

C. E. Borgeson also was there, accompanied by two 
trunks and three suitcases full of clothes. G. 8S. Hyde 
had the best time of his life. This succeeds and abro- 
gates all other best times of his life that George S. has 
had. R. Kleinpeil, who has retired from the road to run 
a retail yard, was present. It is said that Mr. Kleinpell, 
the retailer, canceled a number of orders that he had 
placed with Kleinpell the salesman. E. H. Mauk main- 
tained Lis reputation as a vocalist. Mr. Mauk doesn’t 
know many songs, but when he does know one he hates 
to be away from it for a minute. F. B. Pryor, meaning 
Formerly Before Pryor, was also present. George H. 
Malloch was there sustaining the honor of the family. 
J. C. Hubbard, who is related in no way to Elbert Hub- 
bard or Mother Hubbard, was present. Frank Spangler 
was in the ring with all his spangles on. George M. 
Gotshall came down from Muskegon to be counted. 

John Hammond, of Flint, was in attendance, but he 
was in disguise—for he wore no red vest. Mr. Ham- 


mond used to be in the habit of wearing vests of a car- 
mine character that caused nervous people to turn in a 
general alarm. It is related that one time at a crowded 
convention he doubled up with 8. L. Mead at a hotel. 
At 4 o’clock Mr. Mead got up, dressed and went 
down stairs to breakfast. He had seen Mr. Hammond’s 
vest on the back of a chair and thought it was the sun 
coming up. 

7. P. Vivian, George W. Whipple and Theodore 
Schneider locked M. C. MeQuewan in room 214 at the 
Pontchartrain by accident and went away and left him. 
Mr. MecQuewan was forced to turn in a fire alarm and 
get a hook and ladder company to reseue him. 

Some men swap horses; but whenever E. L. Kennedy, 
of Romeo, and George A. Dewey, of Washington, want 
to speculate they swap saw mills, lumber yards or some- 
thing of that character. George Dewey registered this 
time from Washington, and this is how it came about: 
In 1905 A. Kennedy & Sons sok. their saw mill and 
lumber yard at Romeo to George A. Dewey and G. F. 
Robertson. In 1907 Dewey & Robertson sold their yard 
back to the Eber L. Kennedy Company and retained 
the mill. In January this year Dewey & Robertson dis- 
solved, Mr. Robertson taking the mill and Mr. Dewey 
taking all the real estate and the iumber yard and the 
hardware store at Washington, six miles from Romeo. 
Under the present arrangement E. L. Kennedy has the 
Romeo yard, Mr. Dewey the Washington yard and hard- 
ware store and Mr. Robertson the Romeo mill. This is 
an interior finish mill and it has been in existence for a 
long time, the late A. Kennedy, father of E. L. Kennedy, 
having been in the lumber yard and mill business in 
Romeo for forty-seven years. 

Everybody missed Secretary Arthur L. Holmes, and 
if all the thought waves wishing for his recovery reached 
their destination the Holmes basement must have been 
flooded. 


. 





SHINGLE MANUFACTURE AND TRADE 


OF THE WEST COAST UNDER ADVERSE CONDITIONS. 


Address by R. W. Douglas at the annual meeting of the Southwestern Lumbermen’s Association, January 23, 1908. 


As a rule Pacific coast shingle manufacturers recognize 
four parties to an order—the manufacturer, the railroad 
company, the wholesaler or shipper and the retail lumber 
dealer. We know that among manufacturers are cases of 
intentional default in order obligation. We recognize this 
and desire to purge our branch of the industry from such 
dishonorable acts. Among the shippers or wholesalers 
are some, not many, however, who have defaulted in the 
performance of their contracts for the only reason that 
they think they can make more money by so doing. Few 
Pacific coast shippers have been guilty of such dishonorable 
practices during the last two years. In 1905 short selling 
was engaged in by one or two wholesalers or shippers on a 
large scale. These few shippers sold shingles that they did 
not own and that they did not intend to buy and to deliver 
to retail dealers unless they could buy the shingles after 
depressing manufacturers’ prices to a ruinously low figure. 
In 1905 manufacturers and a majority of wholesalers and 
shippers opposed the policy of these short sellers or “bear” 
shippers, as they were called. The manufacturers then 
closed their mills, while a great majority of the shippers 
sold the then limited output of the mills at a fair price. 
The few “bear” shippers were thus defeated in their attempt 
to unduly depress prices and they at once defaulted in their 
obligations to the retail dealers. Retail dealers as well as 
post manufacturers and wholesalers made it so hot for. the 
defaulting shippers that since that time there has been 
almost no cases of short selling for market manipulation. 


Official Grading Rules. 


In the early part of 1906 leading manufacturers and whole- 
salers were just beginning to turn their attention to estab- 
lishing uniformity and a reasonable degree of certainty in 
the industry. This included a plan to establish an official 
set of grading rules, among other things, when a strike for 
a closed shop and the compulsory use of a, union label again 
thréw the shingle industry into confusion. This strike was 
irregular, lasted from eight to ten weeks and was barely 
settled when the policy of the men directing the Hill rail- 
way system caused an undue car shortage and similar evils 
which threatened to ruin the shingle industry. This car 
shortage, beginning in the summer of 1906, increased in 
severity throughout the year. Mills located on the line of 
the Northern Pacific railway received after the car shortage 
began from 20 to 40 percent of normal supply. This state 
of affairs continued until January, 1907. Now, in the summer 
time during the strike, many substantial and well intentioned 
shippers and wholesalers sold shingles ahead to steady the 
market. Their desire was to prevent shingle prices rising 
because of a shortage caused by the strike. 

Orders were placed by wholesalers and accepted by manu- 
facturers, but the car shortage which immediately followed 
prevented manufacturers from meeting their obligations to 
the wholesale dealers and prevented the wholesale dealers 
in turn from meeting their obligation to the retail dealers. 
In January, 1907, the car shortage became an embargo. 
For nearly fourteen weeks no cars whatever were furnished 
te shingle and lumber manufacturers. It then became a 
financial, because it was really a physical, impossibility for 
wholesalers to-meet their obligations. In addition to the 
car shortage the: shipper or wholesaler was further handi- 
capped by the fact that loaded cars that had left the mill 
Were delayed on the road for many months instead of weeks. 
Manufacturers and shippers made frantic efforts to get cars, 
but their efforts were useless. ‘The embargo was lifted in 
April, 1907, but during the months that followed Northern 
Pacific shippers did not receive more than 33 percent of 
their requirements and even in this limited amount the 
destination of the cars furnished was greatly restricted to 
Specific routes. : 


~ 


The following statement of a well known Pacific coast 
manufacturer was submitted in evidence in a lawsuit. It 
will show the conditions of manufacturers on the Northern 
Pacific lines. This is what the concern proved: ‘For the 
first eight months of 1907 we should have received, accord- 
ing to our rating given by the railroad company, 1,664 cars. 
We received 391 cars and 217 of these were not permitted 
to be loaded for points outside of Washington And Oregon. 
For eight months, ending October 1, 1907, we had received 
only 10.4 percent of our normal car requirements to take 
care of our eastern business. We have suffered additional 
loss in carrying charges on accumulated stocks. and excessive 
operating cost through inability to move stock to advantage. 
On October 31, 1907, the rate advance went into effect and 
the company had then eighty-eight cars ordered but not 
furnished, and .were caught with eighty-eight carloads of 
lumber and shingles under the freight rate advance. For 
five months ending May 31, 1907, the mill was restricted 
in. the destination of cars furnished as follows: Minnesota 
Transfer, 5 percent; Billings, 3.9 percent; Silver Bow, .4 
percent; Edgely, .2 percent; Portland 2.1 percent. Total, 
11.5 percent. Practically all other mills on the line were 
faring about the same.” 


Caused by Railroads. 


Because of this failure of the railroad companies to per- 
form their contract obligations all shingle mills ran less than 
six months out of twelve. The cost of manufacture rose ; 
selling prices rose. And this, combined with restricted 
supply, caused an absence of shingles at eastern points and 
opened wide the market to other kinds of roofing materials 
and shingles. This failure on the part of railroad com- 
panies to perform their obligations was a cancelation evil 
of enormous magnitude. It inflicted severe hardship on the 
manufacturer and was the primary cause of costly misunder- 
standings between' manufacturer and wholesaler and espe- 
cially between wholesaler and retail lumber dealers. 

Since October 31 the freight rate on shingles has been 
advanced on an average of 17 and 18 cents a thousand. 
This, if paid by the manufacturer, is a yearly tax equiva- 
lent to 33 to 40 percent of all the capital invested in the 
shingle business. If it is paid by the retail lumber dealer it 
will amount to a yearly tax of $6,000,000 to $7,000,000 on 
shingles and lumber. The failure of the railroad companies 
to perform their obligations is an evil that can only be 
corrected by the magic efforts of all lumbermen and the 
codperation of a long suffering public. The relatively few 
men who direct or misdirect the policy of the railroad com- 
pany are still wholly inconsiderate of the reasonable needs 
of lumbermen. Many harsh things have been said of them. 


After the Railroads. 


We are working through the courts as weil as before the 
Interstate Commerce Commission to oblige railroad com- 
panies to perform their obligations. We stand ready to 
closely cojperate with the retail organizations of the country 
to the end that the railroad companies shall meet their 
obligations fairly and without evasion. With respect to the 
default in order obligations by some retail dealers the manu- 
facturers of the Coast as a rule recognize that eminently 
fair treatment has been accorded them by the vast majority 
of retail dealers and they deeply appreciate the generous 
consideration given them by the retail dealer in cases where 
the manufacturer has beea in honest error in the transaction. 
There are, however, some ainong the retail trade who evade 
their order obligations by unwarranted cancelations, by 
claiming that shingles are off grade when the only reason is 
that they can at the time replace the shingles at lower prices 
than those which prevailed wher the car was ordered. 


The great bulk of the shingle business is handled by less 
than fifty Coast shippers. They sell to over 20,000 retail 
lumber dealers. Now, while the number of cases of default 
in order obligations does not appear numerous when viewed 
from the retail dealer's standpoint, the aggregate when 
concentrated on a few shippers assumes enormous propor- 
tions. For a number of weeks toward the end of the year 
1907 wholesalers were receiving from three to twenty 
shingie cancelations per day and the large part of these 
shingles were well on their way to the east. The worst 
feature of this case is from a financial standpoint and may 
be summed up as follows: The bankers of the Coast in a 
majority of cases advance funds to finance shingles for sixty 
days from the time they leave the mill. Their understanding 
with the shippers is that the bill for the shingles shall 
become due sixty days from the date of invoice. That is in 
accordance with the terms of sale which were adopted by 
the Pacific Coast Lumber Manufacturers’ Association at the 
suggestion of the bankers in the autumn of 1906. And now 
cancelations of orders after cars have left the Coast have 
caused deficits in the bank accounts of some of the leading 
shippers to an amount as high as $50,000 a week in some 
cases, because cancelations scattered among 20,000 retail 
dealers have been concentrated on relatively few shippers 
and wholesalers. 


Incumbent Upon Retailers. 


Another feature of the situation is the necessity, if Coast 
lumbermen are to meet their bankers’ requirements, that 
retail dealers shall make their settlements in accordance 
with the Coast terms of sale, which date from the time of 
shipment. When these terms are not observed there is no 
guaranty to the bankers as to when the account becomes due 
and while they are willing to carry the shippers for two 
months, and this would give the retail dealer six weeks of 
clear credit if the railroad companies performed their part 
of the obligation, they are not willing to finance shingles 
for an indefinite time. Consequently evasions of order ob- 
ligations and failure to observe the terms of sale suggested 
by the Coast bankers are creating much uncertainty. If con- 
tinued a loss of confidence in our business. methods may 
follow. This would prove a great loss to retail lumber 
dealers as well as to the lumbermen of the Coast, as loss 
of confidence might result in a withdrawal of credit, which 
would force Coast shippers to do their business on a cash 
basis and it would greatly restrict their opportunities for 
marketing Pacific coast shingles and lumber. 

I will not attempt to go into the question of remedies in 
detail. Our people on the Coast are ready to coiperate in 
anything which will eliminate the so called cancelation evil 
from the three branches of the industry. We are in sym- 
pathy with the general features of the resolution prepared 
by Mr. Hotchkiss, secretary cf the Illinois Lumber Dealers’ 
Association, and request that the resolutions in question may 
be referred to your directors with full power to act. If you 
think there is time, Mr. President, I can read a few extracts 
from the constitution and bylaws of the newly incorporated 
wholesale and shippers’ association on the Vacific coast. 
That is, those parts that have special reference to the can- 
celation evil. The extracts will show the spirit that ani- 
mates the shippers of the Coast. We trust it will be well 
received by you. The associations of the Coast desire to 
cojperate with your association along all pvoper lines and 
to insure equitable relations between all engaged in the 
industry. I shall be glad to have any gentleman in the 
audience question me particularly.as to what the Shingle 
Mills Bureau will do when complaints are received from 
retail. secretaries that shingle shipments are being unduly 
delayed. 
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CONTEST BETWEEN THE PACIFIC COAST LUMBERMEN AND THE TRANS-CONTINENTAL LINES, 


Extracts from the Briefs of Lumbermen’s Attorneys Showing the Unreasonableness of the New Rates. 


The AMERICAN LUMBERMAN last week published the 
closing summary of the brief of Messrs. Teal and Minor 
and Messrs. Dysart & Ellsbury in the cases of the Pa- 
cifie coast lumbermen against various railroad companies 
before the Interstate Commerce Commission. The points 
of law relied upon the complainants’ brief will be also 
of much interest to lumbermen generally and are here- 
with reproduced: 


Combination to Restrain Competition. 


Act to regulate commerce (section 1), in prohibiting un- 
reg isonableness of rates, in effect forbids whatever conduces 
to such unreasonableness. In any event, ic is incumbent 
upon this commission, when the reasonableness of rates is 
in issue before it, to consider how those rates were brought 
about—whether they are the product of untrammeled com- 
petition or the result of a concert of action or combina- 
tion between the carriers atmo ge ge and maintaining them. 
The advanced rates complained of can not be claimed to be 
the outcome of competiticn, because “the natural, direct 
and immediate effect of competition is to lower,’ rather 
than to advance rates. 

Central Yellow Pine Assn. v. Ill. C. R. Co.,10 I. C. C. 
Rep. 505-542. 
J. S. v. Joint Traffic Assn., 171 U. S. 577, 438 L. Ed. 
“290, 
Competition Favored by Law. 


Competition is favored by the laws. ‘The object of the 
pooling section (Section 5) of the interstate commerce act 
is to prevent “any contract, agreement or combination” 
between otherwise competing carriers by which competition 
between them may be done away with. In East Tenn., Va. 
& Ga. Railway Co. v. Interstate Commerce Commission, 39 
c. Cc. A., 99 Fed. Rep. 61, it is said, “The interstate com- 
merce law, it is conceded, was intended to encourage normal 
competition. It forbids pooling for the very purpose of 
allowing competition to have effect.” 


Competition Conduces to Reasonable Rates. 


The ground upon which competition is favored is that it 
conduces to the reasonableness of rates or to the protection 
of the public from unreasonably high or excessive rates. 

Central Yellow Pine Assn. v. Ill. C. R. Co. et al., 10 
1. C.. Cc. BR: 506. 


U. Baw a Assn., 166 U. S. 339, 41 L. Ed. 1,027, 
17 S. C. R. 540. 
Presumption Against Advances Where No Competition 
Exists. 


The advanced rates must be presumed to be higher than 
rates which unrestrained competition would produce. 

Central Yellow Pine Atm. v. TH: ©. E Ce. 10 I. €. C. 
Rep. 505. 
Rates Artificially Enhanced. 

So where certain rates were yet yriwem | enhanced by a 
traffic association for the purpose of carrying out an agreed 
division of territory between railroads, the rates were pre- 
sumably unreasonable. 

Freent Sor. v. C, N O.4 ES BR Co, OL Cc. Sc 


Rep. 195. 
Rates Fixed by Concert of Action and Previous Under- 
standing. 
Where rates are established by concert of action and pre- 


vious understanding between the carriers it is manifest, 
whether or not there be a binding agreement to maintain 
such rates, that the element of competition is eliminated. 
Concert of action is wholly inconsistent with competition, 
and during the time the rates fixed by concert of action are 
maintained the effect, so far as competition is concerned, is 
the same as if there was a binding agreement to maintain 
such rates. 
Central Yellow Pine Assn. v. Ill. C. R. Co., 10 MeMowan 
& Grand Trunk Ry., 1 Greenleaf I. C. C. Rep. 505-541. 
Tift v. Southern R. Co., 10 I. C. C. Rep. 548-580. 
Tift v. Southern R. Co., 188 Fed. 753-760, et seq. aff., 
148 Fed. Ed. 1,021. 


No Presumption That a Rate is Low Because It Has Been 
Duly Filed and Published. 


No presumption of law that a freight rate upon a par- 
ticular commodity is reasonably low exists because such rate 
has been duly published and filed by the carrier with the 
Interstate Commerce Commission. 

lll. C. R. Co. v. Interstate Com. Com., 27 Sup. Ct. Rep. 
700. 


Can Only Charge What Services Are Reasonably Worth. 


“The public is entitled to demand that no more be ex- 
acted from it for the use of a public highway than the 
services rendered by it are reasonably worth. * It 
cannot therefore be admitted that a railroad ‘icamiebtiiae 
aistaining a highway under the authority of a state miy 
fix the rates with a view solely to its own interests and 
ignore the rights of the public.” . 

Smyth v. Ames, 169 U. S. 466, 547, 42 L. Ed. 819, 849. 

San aes, Ro sand Co. v. Nat. City, 174 U. S. 734, 43 


Test of Reasonableness of Rates. 


The test of the reasonableness of a rate is not the amount 
of profit in the business of the shipper or manufacturers, 
but whether the rate yields a reasonable compensation for 
the services performed. Carriers necessarily and justly 
participate in the prosperity of their patrons in the result- 
ant enlargement of their own business. ; 

Central Yellow Pine Assn. v. lll. C. R. Co., 10 I. C. C. 
Rep. 505. 

Tift et al. v. Southern Ry. Co., 10 I. C. C. Rep. 548. 

Tift et ~" My Southern Ry. Co., 138 Fed. 753, aff. 148 
Fed. 1,¢ 

Cc. & N. We Th. R. Co. v. Osborne, 52 Fed. 914, 3 C. C. 
A. 347 

Smyth vy. “Ames, 169 U. S. 466, 42 L. Ed. 819. 
Rates Long in Effect Presumed Reasonable. 


When a railroad company advances a rate which has been 
for some time in force, the fact of its continuance is in 
the nature of an admission against that company which 
tends to show the unreasonableness of the advance; and in 
this case the rates in effect for long periods prior to the 
po ba mead are shown to have been profitable to the defendant 
carriers 

ey Yellow Pine Assn. vy. Ill. C.-R. Co., 10 I. C. C. 


Tift v. Southern R. Co., 10. 1..C. C. RB. 548. 

Holmes vy. Scuthern Ry. Co., 8 I. C. C. R. 561, 568. 

In the matter of alleged excessive freight rates and 
ei Re Nea products, 3 Interstate Com. Rep. 93, 
41 


ator. & & Grand Trunk Ry., 1 Greenleaf Ey. Sec. 

4 - 252: 

R. R. Com. of a, %s Sav.. F. & W. R. Co., 3. Interstate 
Com. R. 688, 5 I. c: 

Coxe v. Lehigh Valley R. R., 3 Interstate Com. Rep. 
460, 41. C. C. R. 535. 


Nat. ee Assn. v. L. 8. & M. 8. B:.B., OI. C.,C. B. 


Re Export and Domestic Rate, 8 I. C. C. - 214. 

MeMorran & Grand Trunk Co., 3 I. C. C. 252. 

Warren Mfg. Co. v. Southern Ry. Co., 1D ECL 
447-453. 


An Advance in Rates Long Maintained on Large and In- 
creasing Traffic Unreasonable Unless Satis- 
factorily Explained. 


When an advance is made in rates which have long been 
maintained and the evidence shows that the traffic affected 
is large, important and constantly increasing, the advance 
will be held unjust, unless it is a explained. 
Am. & Eng. Enc. Law, 2 Ed., 133. 
Tifc v. Southern R. Co., 10 I. c. C. R. 548-581. 


Most Expensive Line Cannot Be Made Standard in Fixing 
Rates. 


It would be unfair to: the public = hod most expensive 

hine were made the standard in fixing 
“= —_ Advances in Freight , 9t.c& 8. 
Carrier Not Entitled to a Given Percent. 

A corporation “is not entitled, as of right and without 
reference to the interests of the public, to realize a given 
percent upon its capital stock. * ’* Stockholders are 
not the only persons whose rights or interests are to be 
as war ae The po of the public are not to be ignored. 

he public can not properly be subjected to un- 
ieee oo: in order simply that stockholders may earn 
dividends.” 
Covington & Lexing. yo ge Road Co. v. Sanford, 164 
U. 8. 596- 597, 41 L. Ed. 
Financial Necessities and eo not Controlling. 


Financial necessities and conditions of a carrier are not 
controlling to the extent that, independent of other circum- 
stances, any rates are reasonable until the earnings are 
sufficient to operate the road and meet all the obligations 
of the carrier. 

Jerome Hill Cotton Co. v. Mo, K. & T. Ry., 6 I. C. C. 
Rep. 601. : 

No Right to Advance Rate Already Reasonably High. 

Carriers have no right to advance a rate which is already 
reasonably high and which yields an adequate return for 
——" rendered solely because additional revenue is 
neede 

Central ae Pine, Assen. v. Til. C. BR. Co., 10.1. C: C. 


Rep. 
Tikt ‘Vv. Southern R. Co., 10 I. C. C. Rep. 548. 
No Right to Fix Rates on Basis of Prosperity of Shipper. 


If the prosperity of the manufacturer is to have a con- 
trolling influence, this would justify a higher rate on the 
traffic of the prosperous manufacturer than on that of one 
less prosperous. The right to participate in the prosperity 
of a shipper by raising rates is simply a license to the car- 
rier to appropriate that prosperity or, in other words, to 
transfer the shipper’s legitimate profit in his business from 
the shipper to the carrier. 

Central Yellow Pine Assn. y. I. C. R. Co., 10 I. C. C. 
R. 505-536. 

oy eg Advances in Freight Rates, 9 I. C. C. 

Tift v. hesthern Ry. Co., 188 Fed. 753-766, et seq., 
affd., 148 Fed. 1,021. 


No Right Arbitrarily to Increase Rates to Divert Profits 
of Others to Their Own Treasuries. 


The cardinal errors to which the railroads have been com- 
mitted in this important controversy is the apparent belief 
that they have the right, by arbitrarily increasing freight 
rates, to divert at any time to their own treasuries, a share 
of the profits of successful industries or occupations. 

Tift v. S. R. Co., 138 Fed. 753-763, affd., 148 Fed. 1,021. 


Right to Full Information. 


Courts should be fully advised of receipts and earnings of 
a railroad. While vested rights of property should be pro- 
tected, the legislative power is not subservient to the dis- 
cretion of any railroad company which may by exorbitant 
and unreasonable salaries or in some other way transfer its 
earnings into what it is pleased. to call operating expenses. 
Hutchinson, Carriers, Vol. 3d Ed., Sec. a? 
Chicago & G. =. i 4:0. “Wonee 143 U. S. 339, 36 
L. Ed. 176; affd., 83 Mich., 592. 


Expenditures for Betterments and Improvements Should 
Be Projected Over a Series of Years. 


Expenditures for permanent improvements and equipment 
should not be taxed as part of the current or operating ex- 
penses of a single year, but should be so far as practicable 
and so far as rates exacted from the public are concerned 
projected proportionately over the future. 

Central Yellow Pine. Assn. y. Ill. C. R. Co., 10 I. C. C. 
R. 505-544. 
Tift v. Sout#tern R. Co., 10 I. Cc. C. 548. 
So. Pac. R. R. Co. v. Board, 78 Fed. 336 
Ill. C. R. Co. v. I. C. C., 27 Sup. Ct. Rep 700-707 
Mileage As a Factor. 

Mileage, while a circumstance to be considered with all 
the other facts and conditions, is by no means controlling or 
the most important. 

So. Com. Com. v. Louisville & N. R. Co., 73 
e 
Rate Per Ton Per Mile Diminishes as Distance Increases. 


As a rule, in the transportation of freight by the rail- 
roads, while the aggregate charge is continually increasing 
the farther the freight is carried, the rate per ton per mile 
is constantly growing less all the time, making the aggre- 
gate charge less in proportion every hundred miles after the 
first, arising out of the character and nature of the service 
performed and the cost of the service; and thus staple com- 
modities and merchandise are enabled to bear the charges 
of this mode of transportation from and to the most distant 
portions of the country. In the nature of things rates on 
long hauls usually are, and as a rule should be, lower in 
proportion to distance than local rates on short hauls of 
the same commodity. Terminal charges must be paid once 
and only once, no matter how long the haul. 

Farrar v. East cna Vv. & G. Ry., 1 Interstate Com. 
Com. R. 764, Cc. C. 480. 

Crews v. Rich. & > R. R., 1 Interstate. Com. Com. R. 
Tens -4:3. BO, 

Beale & Wyman, rt he Rate Reg., Sec. 476. 

For this reason the rate per ton mile is not controlling 
and can not be ae pon 7 by the Se, 

La Crosse, M. nion v. C., & § , Bas, a In- 
terstate Com. "one: R. ~ 1 i oe Oe 629. 
Gustin v. At., T. & S. F. » 81. C. C. R. 277. 


Rate Per Ton Mile Not a tae "(ide of a Reasonable 
Rate. 


The rate per ton mile, while often instructive, is not by - 


any means a fair index.of a reasonable rate. The cheapest 
traffie is. xe pentey the most profitable to the carrier. For 
the year en June 30, 1901, the average receipts per ton 
mile upon a inds of traffic over the Chesapeake & Ohio 
System, embracing about 1,500 miles, was 3.88 mills: - This 


example is referred to as showing that business may, be 
profitably done at astonishingly low rates. Indeed, it is 
usually a question not of the absolute rate but of the con- 
ditions under which the traffic is handled. 
a Advances in Freight Rates, 9 I. C. C. 
38 


Volume of Tonnage as a Factor. 


No rule is more firmly grounded in reason or more uni- 
versally recognized by carriers than that the greater tonnage 
of an article of traffic the lower should be the rate. 

Central Yellow Pine Assn. y. Ill. C. R. Co., 10 I. C. C. 


R. 505. 
Tift. v. So. Ry. Co., 138 Fed. 753, _ 148 Fed. 1,021. 
Beale & Wyman, R. ’R. Rate Reg., Sec. 478. 


Value of Goods as a Factor. 


The value of goods carried is to be considered in deter- 
mining the reasonableness of the rate, since the greater the 
value the greater the ~~. 

5.’ 0: v. Det ey W. R. R., 64 Fed. 723, 5 Inter- 
state ‘Com. R. 14. 

i <. ©. v. Cae. & W. Ry., Eg Fed. 1,003. 

Howell v. N. Y., L. E. & W. Ry., 2 Interstate Com. R. 
13; 3 1. Cc. Cc. B. Be. 

Col. F. & I. Co. v. 8. P. Co, 61. C. . R. 488. 


Comparison of Rates. 


In determining whether rates are just and reasonable in 
themselves, a comparison may be made of the particular 
rates with those accepted elsewhere for similar services. 

Et. v. B. 7., Va . & G. R. Co., 85 Fed. 107. 
. <. < ee Bee “Co. 117 Fed. 741, 745; affd., 122 


Fed. 800. 

Colting v. K. C. ~~ were ba U. S. 98. 

Nat. Wholesale L. DA . & W. Ry. et al., 9 I. C. 
C. R. 87, 111, 112, 11 


3. 
In re Chic., St. P. & K. C. R. Co., 2 Interstate Com. 
Rep. 187, 21. C..C. Rep. 261. 
Morrell v. U. P. R. Co., 4 Interstate Com. Rep. 469, 
6%, c¢. ©. Teh. 
be: Freight Buteau v. Cin., M. O. & Si Pi‘ By. ¢ I.-C. 
. R. 195, 4 Interstate Com. R. 59 


Rate on Single Class Might Be More or Less Than Aver- 
age Rate. 


The rate on a single class of- freight. will be reasonable 
though it is more or less than the average rate, and though 
it wouid it applied to all freight produce more or less than 
a fair return to the railroad companies. 

Beale & Wyman, R. R. Rate Reg., Sec. Me 

Minn. & St. L. R. R. v. he 186 U. 8S. 257, 46, L. 
Ed. 1,151; affd., 80 Minn. 191. 

Smyth v. Ames, 169 U. S. 466, 541, 42 L. Ed. 819. 

Chic. & N.-W. Ry. v. Dey, 35 Fed. 866. 

Pens. & At. R. R. v. Florida, 27 Fla. 403. 

“The court (in the Nebraska’ Freight Rate Case, supra) 
pointed out certain elements which should be taken into 
account in determining the reasonableness of rates, and these 
were the original cost of construction, the amount expended 
in permanent improvements, the amount and market value 
of its bonds and stocks, the present as compared with the 
original cost of construction, the probable earning capacity 
of the property under particular rates prescribed by statute, 
and the sum required to meet operating expenses. The court 
added that there might be other matters proper to be re- 
garded in estimating the value of the property and did not 
indicate the relative importance which was to be assigned 
to the various matters specified. It is plain that until there 
be fixed, either by legislative enactment or judicial inter- 
pretation, some definite basis for the valuation of railroad 
property and some limit up to which that property shall be 
allowed to earn upon that valuation, there can be no exact 
determination of these questions. In the absence of such 
a standard the tribunal, whether court or commission, which 
is called apon to consider this matter can only upon the 
whole exercise its best judgment.” 

While the Supreme Court has undertaken to point out 
“certain elements” to be considered in determining the rea- 
sonableness of an entire system of rates, it has not named 
any as shedding light upon the reasonableness of a rate on 
a single commodity like lumber. It is evident that such 
elements are widely variant in the two cases. Where an 
entire system of rates is involved, the principal if not the 
only question is whether the revenue yielded by the rates 
en all traffic is a fair return on the value of that which is 
“employed for the public convenience’—a question the de- 
termination of which, as we have shown, can have only a 
very remote, if any practical, bearing on the reasonableness 
of a rate on a single article of traffic. On the other hand, 
where the rate on a single article is in issue the question 
(which could not arise in the former case), whether the 
rate is unjustly discriminatory or unduly preferential, may 
be presented, and the reasonableness of the rate depends 
upon the value. volume and other characteristics affecting 
the transportation of the particular commodity to which it 
is applied. 

ee ery Advances in Freight Rates, 9 I. C. C. 
Lumber Rates. 


Lumber rates should be relatively low in view of the fact 
that the life of the business is limited, at the end of which 
large investments in plants etc. will become practically value- 
less; the increase in net revenue caused by the lumber 
traffic; that lumber is inexpensive freight and few other 
commodities furnish to carriers so large a tonnage; the 
luraber business. is constant, yielding carriers revenue all 


the year; no special equipment is constructed or furnished © 


for its carriage; it is loaded by shippers and unloaded by 
consignee, and where flat or open cars are furnished the 
shipper is required, at considerable expense, to equip them 
so as to protect the lumber and the train; that it is not 
perishable freight: does not require rapidity of movement ; 
that there is sinall risk, and in case of accident the damage 
—— and that lumber is an article of general 
ut 

Central 3 Yellow Pine Assn. vy. Ill. C. R. Co., 10 I. C. C. 


Marten v. L. & N. R..Co., 9 I. C. C. R. 581, 589. 
Tift et al. v. AR ee RK. C ns 10 I. C. C. R. 548. 
be sr So. R. Co., 188 Fed. 753-764; affd., 148 Fed. 


Advance Not Justified by Increased Cost of Operation. 


The advance in‘rates by defendants was not justified by 
increased cost of cperating the roads, for while the operating 
expenses have constantly increased they have been enlarged 
by the inclusion therein of large expenditures for permanent 
improvements and defendants’ gross earnings have increased 
from year to year to such an extent as to result in a con- 
stant increase in net earnings. 

me ig Yellow Pine. Assn. y. Ill. C. R. Co., 10 I: GC. 
. 505. 
Empty Car Haul. 


* That the hauling of cars empty to mills or practice of 
a gh to load cars below their capacity are conditions 
h to the extent they exist are properly taken into ac- 
count by carriers in fixing rates; and it must be assumed 
that they were considered by defendants in making ‘and 
maintaining the rates so long in force prior to, the present 
advance. 4 
Tift v. Southern R. Co., 10 I. C. C. R. 548-586, 
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AMERICAN LUMBERMAN. 








HOW MUCH OF A STOCK SHOULD A RETAIL LUMBER DEALER CARRY? 


Address by J. W. Ferdon at the Michigan Retail Lumber Dealers’ Nineteenth Annual Convention, Detroit, Mich., February 11. 


I believe that the generally accepted definition of a retail 
lumber dealer is that he is to be regularly engaged in the 
retail lumber trade and carry a stock of lumber commensu- 
rate with the demands of the community in which he is 
located. To my mind one of the prime essentials of a suc- 
cessful retail yard is that we come as near as possible to 
carrying in stock, at all times, the kind of stock our cus- 
tomers call for but no overstock of any particular item. I 
do not believe that in the long run a retail lumber dealer 
makes money by buying more stock than he needs for his 
immediate use. Why? Because old stock depreciates in 
value, is generally sold at a sacrifice and at the same time 
increases our carrying or interest account. 

When you go into your lumber yard one of the first things 
you invariably look for is the old black pile. The next thing 
you do is to call your foreman’s attention to it and decide 
that it is getting too old and has to be moved. That means, 
in a majority of cases, that you have got to shave the price. 
The first time a bill comes into your office that calls for the 


stock contained in that pile you proceed to apply the knife 
when that item is reached for “Shave No. 1.” You add up 
the bill, and again your mind reverts to that old black pile, 
and before you hand the estimate to your prospective cus- 
tomer you apply “Shave No. 2.” You sell the bill at a cut 
price, and then when you come to load out the stock you 
find that you have to lay out 5, 10 or 20 percent of the pile 
because what you purchased for No. 1 has depreciated in 
value and is now No. 2, and at about this stage of the game 
your profit on this cheap car of- lumber has disappeared. 
How about the carrying expense or interest account? 
Figuring the interest at 6 percent, it costs $1.20 a year to 
earry a thousand feet of lumber costing $20 a thousand or 
$24 a year on a car containing 20,000 feet and costing $400, 
to say nothing of the depreciation in vaiue of the stock. 
That interest counts up and you do not have to carry that 
car of stock very long before that car. which was purchased 
when you had no immediate use for it, because it was sup- 
posed to be cheap at 50 cents or $1 a thousand below the 


market, has proven itself to be a decidedly expensive car of 
lumber. 

Sometimes when in our judgment lumber is about to ad- 
vance it looks like easy money to lay in a stock that we 
may not expect to sell for some time; but I have come to 
the conclusion that it takes someone with a brighter vision 
than those engaged in the lumber business to prophesy the 
ups and downs of the lumber market. If the market remains 
steady when we expect it to go up, we surely have made no 
money by purchasing an overstock. If the market goes down 
we have lost, and if our prediction holds good and the mar- 
ket advances recent experience has taught us that there is 
considerable question if on account of car shortage or slow- 
ness on th» part of the mill in making shipment the market 
has not gone down again before we receive the stock. 

I firmly believe that the safest rule to fvllow, and the 
one that will cause us the least worry and make just as 
much if not more money for us in the end, is to purchase 
only what we have to carry in stock a short time. 





RAILROAD REGULATION, RIGHTS OF PROPERTY, ANTITRUST LAW AND THE RECENT FLURRY. 


At the annual dinner of the Michigan Retail Lum- 
ber Dealers’ Association at Detroit, Thursday, Feb- 
ruary 13, the guest of honor was Secretary of War 
William H. Taft, of Ohio. An oldtime lumberman, 
former Senator Thomas W. Palmer, of Detroit, acted 
as toastmaster, and speeches were made by Carroll 
F. Sweet, of Grand Rapids, president of the associa- 
tion; M. Jusserand, the French ambassador to the 
United States; Gov. Fred M. Warner, of Farmington; 
Senator William Alden Smith, of Grand Rapids; 
Mayor William B. Thompson and Hal H. Smith, of 
Detroit. About 900 people were present. 

In his address to the retail luambermen of Michigan 
and their friends Secretary Taft said: 

I wish to invite your attention as business men to a 
subject of general interest. We have heard a great deal 
in reference to the moral awakening in this country in 
regard to the elimination from business methods of ille- 
gality and fraud and a moral awakening from the evils 
growing out of illegal business conditions. What are 
those evils? 

In the first place there were revelations concerning 
fiduciary trustees in insurance companies in handling 
their great accumulations of capital. It was not so 
much that there was a great deal of money diverted 
from its proper use but it was that men who were put 
in charge of inconceivable millions of capital permitted 
themselves to come to think that that capital was theirs 
and not the capital of persons for whom they were act- 
ing. 

Second—We have had in times past many occasions 
to know that corporations have corrupted legislatures 
and city councils with respect to public franchises and 
general legislation, but it seems as if all these revela- 
tions came at the same time or at the right time to 
influence the people to a determination that these things 
should not continue. Corporate investments of capital 
were used in a way that made the money obtained there- 
from money obtained under false pretenses. 


Railroad Violations of Law. 

So, too, we had a revelation with respect to the re- 
bates and .operations of railroads under the interstate 
commerce law. A railroad company is charged by law 
with furnishing to-the public equal facilities for trans- 
portation of persons and merchandise and it became 
known to the public that the railroads were disregard- 
ing that law altogether. 

Now I am not going to attack or abuse the railroads. 
We all know how it was brought about. We know it 
was brought about in competition and we know that 
some combinations of capital went to the railroads and 
said: “If you do not give us preferred rates; if you do 
not discriminate in our favor, we will offer our business 
to another railroad.’’ And the railroads’ yielded. -The 
law was not enforced and the result was the law was 
utterly ignored and rebates were given that abhways 
worked to the benefit of the heavy shipper. 

There were also the monopolies and combinations of 
capital which brought about a means to destroy com- 
petition. 

I shall first take up, if I may, the remedy for dis- 
crimination in freight rates. This moral awakening was 
facilitated by the conscience of certain men who were 
charged with the leading of public opinion and among 
others the first citizen of the republic, the President of 
the United States. He determined that he would have 
a bill passed that would regulate the railroads and pre- 
vent a continuation of that discrimination. You all 
know the contest that followed. The interstate com- 
merce law was announced and the rate bill was passed. 


Railroad Business Revolutionized. 

Now, there has. been a great deal of discussion as to 
whether the rate bill has really affected for good the 
rates in this country. I do not know. I fancy it is a 
little difficult for any one to tell just how it has affected 
rates with reference to individual combinations and in- 
dividual persons. But this I do know, and everyone 
within the sound of my voice, if he knows anything 
about it, knows that the passage of the bill and the 
spirit of the people which was shown in making the 
passage of that bill necessary have revolutionized the 
railroad business in this country. No longer are we hav- 
ing rebates, no longer are we having discrimination, 
and the railroad man, if he tells you the truth, will be 
rejoicing that he is able to look into the faces of his 
fellow business men and know that now he is conduct- 


ing his business under the law and not outside of it. 

The truth is, gentlemen, that we have not quite enough 
regulation of the railroads. I mean that there are 
other powers which ought to be conferred on the Inter- 
state Commerce Commission in order to make it effec- 
tive. As the rate bill goes into force there will be so 
much publicity in connection with railroad transactions 
that it will work for good. We must have regulation 
of railroads. The question we have to decide is whether 
we can secure men to put on this tribunal and give 
them power enough to regulate railroads in such a way 
as not to interfere with honest, legitimate business, or 
whether we shall go to government ownership and in- 
terstate socialism. 

Government ownership and the concentrated powcr 
it would place in Washington would endanger the re- 
public. We have enough concentrated power at Wash- 
ington now. Government ownership would place with 
the chief executive an appointive power that would make 
the President stronger and more powerful than any king 
that lives. 

The last evil is that of monopoly. .A combination of 
weaith for the purpose of securing economy in produc- 
tion is known to be essential to our progress, just ex- 
actly as essential as the assembling of the parts of a 
machine to make things more rapidly than you made 
them by hand. Therefore we are all in favor of combi- 
nations of capital. It is based on the right of property, 
and we all believe, at least those of us who are not 
socialists, that the right of property is the basis of all 
progress in our civilization. 

But we have been shown by the revelations of the 
last twenty years that that right of property must “itself 
be regulated and limited that it shall not be abused. 
Now what kind of abuses have we had? We have had 
abuses that constituted violations of the socalled anti- 
trust law. The first one is the combination of a great 
many corporations by which they agreed to limit the 
profits and keep up the prices. By controlling the 
greater portion of the output they are able to go to the 
retailer and the middlemen and they say: ‘‘The time is 
coming when the demand will be so great that if you 
desire all that you ought to have of our output you will 
have to come to us and you can not satisfy yourselves 
from the output of our smaller competitors. Unless you 
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deal with us alone and unless you fix your prices as we 
wish when this time comes, then we will not sell you 
our goods except at prohibitive prices.’’ In that way 
they get contracts which destroy the small dealers. That 
is duress. It is unlawful, illegal in character. 


The Antitrust Law. 


I believe it is possible to enforce the antitrust law, 
or a new and more specific law substituted for it, so as 
to bring all capital within its provisions. I think the 
violation of the antitrust law is by no means so vicious 
as it was in years gone by. I believe that men now are 
honestly consulting counsel with a great deal more care 
and anxiety to keep within that law than ever before. 
And that, my friends, is a most healthful sign, because 
there were decades in this history when the laws on the 
statute books of the United States were mere dead let- 
ters and. regarded with ridicule. 

Now we are going on tenaciously to enforce our laws. 
We are not going to bring about a millennium. We 
are still going to have dishonesty and violations of the 
statutes, but we are going to have that which is abso- 
lutely essential to the enforcement of the law—the quick- 
ening of the public conscience. 

The truth is, gentlemen, the people have waked up. 
We no longer find railroad companies active and promi- 
nent in attempting to manage legislation; first, because 
they find it is very difficult; second, because they do 
not find it profitable, and, third, because the gentlemen 
whom they were in the habit of helping are now only 
too anxious to avoid being known as railroad men. And 
I believe that condition is in accord with the wish of the 
great majority of the railroad managers in this country. 
They will be glad to get out of politics and people will 
be glad to have them out of politics. 

This tendency toward popular control is shown in the 
main everywhere in the country in favor of the primary. 
What is a primary? A primary is where the people 
select their own agents under a party rule; and it is the 
most important agency that exists, because if you poison 
that fountain and that agency your whole superstructure 
fails to represent the will of the people. 


The Financial Flurry. 


We have just had a panic and some gentlemen who 
felt the lash of public opinion have been only too ‘glad 
to attribute it to agitation and to the passage of legis- 
lation which has started to reform the evils to which I 
have referred. In my judgment that charge was wholly 
unfounded. 

It was due to the gradual exhaustion of all free capital 
in the world by many enterprises that have not proven 
to be as profitable as it was supposed they would be 
when they were first attempted. And we must wait un- 
til we earn, or until the whole world has earned, enough 
more free capital to go on in our expanding tendencies. 
But I am sincerely hopeful that conditions will be all 
right in a short time. 

The question is this: Is the man who emphasizes the 
existence of that illegality and that dishonesty to be 
charged with the lack of confidence that Europeans have 
in our investments? Or are the gentlemen—or men who 
are not gentlemen—to blame who were engaged in those 
dishonest ahd illegal transactions? I do not think it 
necessary to argue that question. 

One of the great results of this movement that we 
are now going through is the renewed confidence that it 
gives in a government of the people, by the people and 
for the people. It shows that the American people are 
honest at the core. It will be shown, if it has not al- 
ready been shown, by the action that they shall take in 
the states and in the United States that when the peo- 
ple are determined on a righteous cause they may be 
thwarted for a time, but the time will come when all 
the machines, all the bosses, all corrupt methods will 
have to be surrendered to the voice of the people. 


——— 
—~C~“_—_—VTOoweey/ 


The Forest Service will keep after Congress for 
money and men to pursue its work. Gifford Pinchot, 
chief of the department, who returned recently from 
a six months’ trip, during which he traveled 10,000 
miles, is more than ever convinced that new work by 
the government can not be pushed too rapidly. Mr. 
Pinchot declares that the Forest Service is creating 
a steadily increasing interest and that the public 
realizes the extent to which the timber supply of the 
present is threatened. 
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HEARING OF COMPLAINT OF HARDWOOD MANUFACTURERS FOR REDUCTION IN RATES. 


Special Hearing in Chicago—Members of the Western Trade Give Their Views on Exhorbitant West Bound Railway Charges. 


The postponed hearing before the Interstate Com- 
merce Commission of the ease formally docketed as 
Burgess et al. vs. the Transcontinental Freight Bureau, 
which, in effect, is a protest before the commission 
against prohibitive rates on hardwood lumber from Wis- 
consin and Mississippi valley points to west coast ter- 
minal points, was begun in Chicago on Thursday of this 
week before Commissioner Charles A. Prouty, of the 
Interstate Commerce Commission. The defendant rail- 
road companies are represented by Messrs. Dillard, Dun- 
lap, Holden, Jefferson and others, and the complainants 
by H. A. Perey and Allan Hughes, of Memphis, Tenn. 
The opening session occurred in the United States circuit 
court, in. the federal building, Chicago, and in attend- 
ance were a number of railroad officials and witnesses 
for the defense. Among those in attendance as wit- 
nesses for. the complainants were H. C. Humphrey, of 
Appleton, Wis.; F. H. Pardoe, of Wausau, Wis.; John 
R. Davis and O. O. Agler, of Chicago; E. R. Arpin, of 
Grand Rapids, Wis., and from Memphis A. L. Foster, 
James E. Stark and George Stoneman. 

The basis for this hearing is generally familiar to 
readers of the LUMBERMAN, hardwood lumber manufac- 
turers and shippers especially. Briefly, it was a protest 
against the 85-cent rate imposed or to be imposed by 
transcontinental carriers on hardwood products west- 
bound from Mississippi valley and Wisconsin valley 
points to west coast terminals. But two witnesses were 
put upen the stand after the session of Thursday of 
this week began at 2:40 p.m. These were E. P. Arpin, 
of Grand Rapids, Wis., and F. H. Pardoe, of Wausau. 
The testimony of these gentlemen will appear in the 
succeeding issue of the AMERICAN LUMBERMAN, together 
with the full proceedings of the hearing. 

During the session of Thursday of this week reference 
was made by both witnesses, Mr. Arpin especially, to 
correspondence between midcountry shippers and lumber 
concerns of the Pacifie coast. This correspondence was 
born of the desire on the part of manufacturers and 
shippers of lumber-to learn the nature of competition 
which Wisconsin and \ississippi valley hardwoods might 
encounter on the west slope, the effects of the excessive 
rate of 85 cents a hundred pounds and the possible in- 
crease of hardwocd shipments from the middle west 
and south on the rate which the petition seeks to have 
made effective—60 cents per hundred pounds. The let- 
ters quoted below were not offered in evidence at Thurs- 
day’s session, but doubtless they or similar communica- 
tions will be offered by the complainants. They are 
quoted here as indicative of the settlement on the Coast 
in regard to the existing competition and the effects of 
excessive and the comparatively fair rate sought to be 
established. 

From the Nudd & Taylor Company, Seattle, Wash.: 

We_have never gone into the hardwood line, for the reason 
the 85-cent rate of freight made it prohibitory. We do think 
that ‘if we could get a 60-cent rate of freight, which we 
should have, we might be able to use some hardwood stock 
for factory purposes where now the flooring or manufactured 
stock is all that can be used on the Coast, in competition 
a woods which come from the islands of the 

From the Walla Walla Lumber Company, Walla Walle, 
Wash. : 

So far as we know, practically all the hardwoods used in 
this region come from the east. There is some hardwood 
native to the Coast, but what we have seen is of inferior 
quality, so that for a good article the eastern hardwoods 
have little competition. 

We would anticipate that the increase in the demand for 
eastern hardwoods would at least be in proportion to the 
decrease in freight rate, and the chances are that the 
demand would go beyond that proportion. 

From E. A. Howard & Co., San Francisco, Cal.: 


Replying to your letter of January 29 relative to the 
effort now being made on your part and other hardwood 
shippers to the Coast to have the westbound freight rate 
reduced from 85 cents to 60 cents, we wish to say that we 
believe such reduction would not only be in your favor but 
also largely In our favor, and the faver of all consumers of 
hardwood on the Pacific coast. 

A good many million feet of oak and other hardwoods 
have been coming in from Japan, which would not be pos- 
sible if the rate were reduced as proposed. 


From F. 8. Doernbecher, president of the Doernbecher 
Manufacturing Company, Portland, Ore.: 


We formerly shipped each year a number of cars of oak 
and maple from your section of the country, but on account 
of the high rate we were obliged to draw our supplies other- 
wise. We refer especially to oak, which we are now drawing 
from Japan. This oak can be laid down at Portland in 
logs at $35 a thousand, which would be equal to the freight 
from Wisconsin on lumber. 

Hope that you succeed in getting a reduction, as 85 cents 
a hundred pounds on that class of goods is entirely too high. 





$50,000,000 RIVER BILL. 


WasHINGTON, D. C., Feb. 20.—The Newlands 
bill for the appointment of an inland water- 
way commission and appropriating $50,000,000 
as a special fund to be known as the ‘‘inland 
waterway fund’? was taken up _ today _ by 
the senate committee on commerce. In view of 
the great interest aroused by President Roose- 
velt’s messages and speeches on the general sub- 
ject of developing the waterways, it is likely that 
a bill will be reported at the present session of 
Congress. 














From the Pacific Manufacturing Company, Santa 
Clara, Cal.: 


We can not see at this writing that a reduction in the 
freight on lumber from the east to this Coast would mate- 
rially help or injure our business. There is no local material 
which really comes in competition with the eastern hard- 
woods... We have here redwood, Douglas fir, white and 
sugar pine and Port Orford cedar. The wholesale prices on 
these are about $30, and ‘these could not be considered as 
coming into competition with your birch. 

Our impression would be that either the freight on rough 
lumber should be reduced or the freight on manufactured 
millwork—counters, furniture ete.—should be increased. 

We are unable, under ordinary conditions, to figure against 
eastern competition where hardwoods are called for, as we 
have to pay the freight on the water, sawdust, shavings and 
waste, and this cuts us out, as the rate per ton on the 
manufactured material and rough lumber is about the same. 
Even the Southern Pacific Company, depending on the re- 
sources of the Coast, buys most of its office fittings, furni- 
ture etc. in the east, as local manufacturers cannot compete 
on hardwoods. 

We have some hardwoods from Mexico, Honolulu, Philip- 
pines and Japan which would come into competition with 
eastern hardwoods, but the freight and expense on these by 
steamer and sail is very high, and the cut lumber from 
foreign countries is, of course, subject to duty. 

Answering your question as to what woods come into 
competition with birch, oak and maple, would say that we 
have only the woods from foreign countries and Honolulu 
and the Philippines to compete with them, for the reason, 
as before stated, that our local woods are not hardwoods. 

There is some oak being shipped here by sail from Japan 
or Siberia, but to date we have been able to buy eastern 
plain oak at a lower price, landed, than we could purchase 
the Siberian oak from San Francisco importers. The timber 
comes very long and might supersede the eastern oak for 
structural or car work, but the logs are small and it would 
not enter into competition for finish purposes, as very little 
quartered oak would be made therefrom. 

We have jenizero, a sort of a bastard mahogany from 
Mexico and South America, which costs about $70 to $80 a 
thousand, log measure, at San Francisco in the log. 

We have prima vera or koa, which costs about $90 to 
$100 a thousand, log measure, at San Francisco in the log. 

Mahogany we have from the south which, of course, does 
not enter into competition with birch or oak. It costs about 
$100 to $120 in the log at San Francisco, but many dealers 
prefer to buy the firsts and seconds from the east in carload 
lots at about $165 a thousand. 


From the City Mill & Manufacturing Company, Los 
Angeles, Cal.: 

While we would not attempt to make an estimate of the 
probable increase in the local consumption of eastern hard- 
woods if the freight rates were more favorable, we know 
that it would be very considerable. The present prices at 
which we are compelled to sell hardwoods on account of the 
excessive cost are so high that only the wealthy class are 
able to use them. 

We have no hardwoods on the Coast of any moment and 
are entirely dependent upon the east for our supply, the 
principal woods used in addition to birch being oak and 
mahogany, which we buy in the south. 


From the Dieckmann Hardwood Company, San Fran- 
ciseo, Cal.: 


We are glad to see that you are taking steps toward the 
reduction of the lumber rate westbound. If we can help 
you in any way we shall do so with pleasure. This reduc- 
tion will affect all kinds of lumber, particularly those 
handled by yourselves and mentioned in your letter. 

We would only. add that such a reduction as proposed by 
yourselves is just about what should have been done a long 
time ago. It is very unfair to charge the same rate on rough 
lumber as is charged on manufactured woodwork, such as 
furniture etec., and if a substantial difference can be made 
in the rate between the rough and the manufactured article 
the volume of business in rough lumber is bound to increase 
very materially, as it will help the Pacific coast manufac- 
turers, which at the present time can not compete with the 
east. 

From the Gorham-Weber Company, Seattle, Wash.: 


The only woods on the Coast which enter into competition 
with eastern hardwoods to any extent are Philippine 
mahogany and Japanese oak. If the freight rates were not 
so high we think that a» great deal of this competition 
would be done away with, as eastern oak and Mexican 
mahogany are of much better quality. In_ this particular 
territory there is nothing in the way of hardwood, our local 
lumber being fir, spruce and hemiock. The only one of the 
above that is used to any extent for the building of fixtures, 
with the exception of for shelving and unexposed backing, 
is fir. Good slash grain fir makes a very pretty wood for 
fixtures. We are not in position to state how much the 
increase in traffic might be in ease there should be a 
reduction in freight rates of 25 cents a hundred on west- 
bound lumber used on the Coast. We have been operating 
a large plant but a few months, and in our case we use 
three or four carloads of Philippine mahoegan and _ local 
woods a month, part of which we might use i. oak, birch, 
maple and elm. 


From the Pasadena Manufacturing Company, Pasa- 
dena, Cal.: . 


As we have no native woods on the Coast that come into 
competition with either oak, birch or maple we do not think 
that the lowering of the rates to 60 cents would materially 
increase the sales here of the eastern hardwoods. The only 
thing that the 60-cent rate might affect favorably would be 
maple Sooty: This now selis at a price that brings it in 
close competition to our best fir flooring. Any lowering of 
the rates would naturally. place it in stronger competition 
than before and hence increase the demand. 

There has arrived at San Pedro, Cal., within the last 
ninety days a cargo of oak logs from Japan. A mill for the 
cutting of these logs is now being built at San Pedro. If it 
proves a success and the lumber runs for grade so as to 
compare with the eastern inspection this will be an incen- 
tive for you to work for a reduction in rates, as this oak 
can be sold” considerably under the eastern market quota- 
tions. The writer will look over the mill and stock as soon 
as it is in operation and report further. The logs look 
well; that is, they run good size and lengths. 


From E. A. Howard & Co., San Francisco, Cal.: 


For years both through associations and individually we 
have made an effort to secure a lower and, as we believe, a 
more reasonable. rate on hardwood lumber from the east to 
this coast. 

We have failed utterly in every effort which we put forth 
and today are absoluteiy convinced that the only way to 
socure fair treatment and justice from the railroads is by 
a show of force, which means either a suit at law or such 
a s‘rong dssociation as would compel recognition. The 
trusts, such as the Standard Oil, the steel trust and a few 
big interests, are the only people who are recognized with 
the railroads. In no way is any railroad that we have 
come in contact with actuated in the naming of its rates 
by a spirit ef fairness or justice. .The only chance, there- 
fore, of receiving any recognition is by a show of force. 


As a company at present, while we recognize the justice 
of a less rate on hardwood we are really indifferent to se- 
cure same, because our failure, heretofore, to receive fair 
treatment has led us to become interested in the introduc- 
tion of foreign woods, which we expect to handle in the 
place of both birch and oak. 


From E. J. Stanton, of Los Angeles, Cal.: 


Of course a reduction from 85 to 60 cents a hundred 
in the rate on red birch lumber would stimulate the sale 
of birch, as it is mahoganized wood and could be used in 
cheaper class of buildings. I do not think a difference of 
10 cents a hundred in the rate out here would make very 
much difference one way or the other, on that or any other 
wood, as to its use here, or any other wood used, for 
finishing purposes. 

On structural lumber like oak and maple, where the 
Iumber is consumed by the car companies in their shops 
etc., of course a reduction in the rate affects the use of the 
lumber, but think a reduction of 10 cents a hundred would 
not affect that any. as I know of no substitute that could 
be used for structural oak, maple ete. 

Building lumber on this Coast. of course, is Dougla® fir 
and redwood and the sash and door lumber is_ practically 
sugar and white pine, and these woods go into the finish of 
cheaper houses, and the eastern woods into the finish ov 
blocks and the better class houses, and the use of hard- 
woods on this Coast has increased in my business about 25 
percent a year until 1907, when there was a large falling 
off on account of the slump in building. E 

The hearing was resumed on Friday of this week, and 
the purport of it, including much of the testimony in 
full, will appear in the succeeding issue of the AMERI- 
CAN LUMEERMAN. 





DECISION OF SUPREME COURT MEANS MIL- 
LIONS OF DOLLARS FOR LUMBER DEALERS. 


VicKsBuRG, Miss., Feb. 20.—Messrs. Green & Green, 
attorneys for the Central Yellow Pine Association, have 
received assurances from Washington that speedy set- 
tlements will be effected through the clearing houses 
established by the railroads for the refund of the ex- 
cessive rate of 2 cents a hundred pounds on yellow 
pine shipments to points north of the Obio river. This 
case was decided sometime ago by the United States 
Supreme Court, and the railroads have been slow in 
making settlements with the parties who paid the ex- 
cessive rates for several years. The decision will mean 
the payment of several million dollars to lumber manu- 
faeturers and dealers of Mississippi, at a time when 
they need the money to tide them over unfortunate 
trade conditions. A meeting will be held in Atlanta 
within the next few days, at which all the railroads of 
the south, interested in the refund question, will be 
represented. This meeting will be for the purpose of 
hastening settlements. 

The attorneys believe that all the yellow pine claims 
that will stand the test of examination will be paid 
within from three to six months. One claim before 
the Washington clearing house, which is ready for 
settlement, is expected to serve as a precedent in dis- 
posing of many other claims. A large number of the 
remaining claims, it is stated, are ready for settle- 
ment, the investigations being practically completed. 
It is reported that other claims have been prepared 
for payment by the railroad clearing houses at Macon, 
Ga., and New Orleans, La. It is understood in Missis- 
sippi that the few claims ready: for settlement will be 
delayed until’ others reach completion, then the find- 
ing of the clearing house will be presented to the Inter- 
state Commerce Commission, and the railroad officials 
expect the commission to ratify their findings, which 
it is said, will be based upon the facts ascertained after 
thorough investigation. 

“ In making this investigation the railroad clearing 
houses are understood to have.eneountered a large num- 
ber of cases in which several claims for refund have 
been made for refund of the one cent a hundred pounds 
advanced freight charges, on the same carload of lum- 
ber. These duplicate claims have been sifted. Some 
of them were made up by the same shipper, others by 
different shippers. The average amount of freight on 
each carload of yelldw prne shipped from the south, 
which came under the Supreme Court’s decision, is said 
to be about $10, and, as railroads are given to red tape, 
duplicate claims are being thrown out. 
PBPBBA BPA PPP EO 


RHODE ISLAND ASSOCIATION TO MEET IN 
MARCH. 


Boston, Mass., Feb. 17.—The Lumber Dealers’ Asso- 
ciation of Rhode Island will hold its annual meeting at 
the Lyceum, Providence, R. I., March 11, at 6:30 p. m. 
The committee in charge is composed of E. O. Chase, 
F. J. Perkins, A. S. Vaughn, H. A. Grimwood, jr., George 
Fuller and G. Waldo Pratt. 





LUMBER VESSELS TYING UP. 


(Special telegram to the AMERICAN LUMBERMAN.) 

San Francisco, Feb. 20.—Editor AMERICAN 
LUMBERMAN: Practically all steam schooners on 
the Coast are tying up on arrival here. The 
Steamship Owners’ Association has placed the ves- 
sels under control of a committee, pending settle- 
ment with the marine engineers. A reduction from 
three to two engineers to the steamer broke off all 
negotiations. It is expected that curtailment of 
lumber receipts will strengthen the market. 
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LATEST NEWS OF LUMBER ASSOCIATIONS IN ALL SECTIONS OF THE COUNTRY. 


Promising Presidential Probability—Negotiation on Inspection Rules—Coming Meetings of Interest. 


COMING ASSOCIATION MEETINGS. 
Announcements of coming association meetings, giv- 
ing dates and places, may be found on page 31. 


GOOD PRESIDENTIAL TIMBER. 


John M. Woods, of John M. Woods & Co., the well 
known wholesale and retail lumber dealers of East 
Cambridge, Mass., is ayowedly and frankly a candidate 
for the presidency of the National Hardwood Lumber 
Association. The idea originated with friends of Mr. 
Woods, and in order to learn the sentiments of the mem- 
bership generally Mr. Woods mailed to many members 
a circular letter to which 100 replies have been received, 
practically all favorable to his candidacy. The circular 
reads as follows: 


Quite a number of the members of the National Hard- 
wood association in this and other parts of the country 
have asked me to be a candidate for the presidency of the 
association next year. I am free to say that nothing would 
please me more to be thus highly honored for one year, 
and should it be the pleasure of the association to elect me 
I would do my level best to fill the office to the satisfaction 
of everybody. I fully realize the magnitude of the re- 
quest and the great honor and dignity of the office. New 
Nngland has never had the honor and perhaps ought not 
to have it, and if it had there may be some better and 
abler men than myself. The firm of which I am the head 
is pretty well known to most of the members. I shall be 
pleased at your convenience to have you give me your opin- 
ion candidly and frankiy if you prefer some other gentle- 
man. I shall be pleased to know it and to assure you that 
it will not make the remotest difference in my feelings of 
friendship toward you or anybody. For myself I can only 
say that I have tried to be an up-to-date lumberman, in 
touch with all sections of the country, keeping pace with 
changed and new conditions as they arise, and modern 
methods. 

Thinking possibly you might be a bit interested in my 
history I enclose an article written by Leon M. Corn- 
wall, editor of the Somerville Journal. * It was one of the 
series of articles about some of the prominent men in my 
city. There may be other candidates; if the association 
shall prefer some other gentleman to myself I will pull 
just as hard on the pole as in the lead. 





The biographical article to which Mr. Woods’ circular 
letter refers is merely confirmatory of his abilities and 





JOHN M. WOODS, OF EAST CAMBRIDGE, MASS. 


personal character, and his open candidacy for the posi- 
tion is indicative of cleancut methods and of one who is 
well qualified for the position. In sending a copy of the 
cireular letter to the AMERICAN LUMBERMAN Mr. Woods 
states: ‘I take this occasion in lieu of a personal reply 
to each one to thank publicly, from the bottom of my 
heart, each and every one of the members of the Na- 
tional association who have so kindly expressed their 
preference for myself for the next president of the or- 
ganization. ’’ ; 


National Inspection Rules. 


Another matter of moment to the association was 
the following letter promulgated by.Seeretary F. F. 
Fish: ; Y 

On account of the fact that an attempt was made in 
October, 1907, by the New York Lumber Trade Association, 
to secure the adoption by all eastern markets of a new set 
of inspection rules, which attempt, if it had been success- 
ful, would have resulted in a greater degree of confusion 
in hardwood inspection than exist at’ present, the board of 
managers of the National Hardwood Lumber Association, at 
a meeting held in Chicago on December 3, last, appointed 
a committee to. confer with the New York Lumber Trade 
Association with the view of arranging with that organiza- 
tion to adopt the rules of the National association as 
amended at the Atlantic City mecting. This conference oc- 
curred in New York January 29, and aside from the repre- 
sentatives of the New York Lumber Trade Association and 
of the National association present at the meeting other 
eastern associations, as follows, were represented: Massa- 
chusetts Wholesale Lumber Dealers’ Association, Lumber 
Trade Club of Boston, Buffalo Hardwood Lumber Exchange, 
Lumber Exchange of Philadelphia, Baltimore Lumber Ex- 
change, Pittsburg) Wholesale Lumber Dealers’ Association, 
New Jersey Lumbermen’s Association; and the JHastern 
States Retail Lumber Dealers’ Association. 

The conference lasted for three days, during which time 
every phase of the inspection rules: was considered and 
carefully explained to the eastern people. with the result 
that much of the misunderstanding prevailing in their minds 
with regard to the existing rules of this association was 
dissipated, and while no definite agreement was reached as 
to the final adoption of thcse rules by the New York Lumber 
Trade Association subcommittees were appointed to continue 
the negotiations, so auspiciously begun at the conference; 
and a general belief exists.on the part of all who were in 
attendance at the. meeting that a definite understanding 
will be reached prior to the Milwaukee meeting, whereby 
National rules will become the recognized standard of in- 
spection in ali eastern markets. This view of the situation 
is strengthened by a number of favorable developments 


which have occurred since the termination of the confer- 
ence 


ce. 
The members of this association are, therefore, to be 
congratulated on account of the bright ge ae which now 
exist for the final consummation of the object for which 
they have labored so long and earnestly, which is the es- 
tablishment of a universal standard for the inspection of 
hardwood lumber. F. F. Fisg, 


APPRECIATIVE OF EDITORIAL SUPPORT. 


BALTIMORE, Mp., Feb. 17.—Editor AMERICAN LUMBDERMAN : 
At the annual meeting of the association, held at New 
Orleans on the 22d and 23d of January, a report was re- 
ceived from the committee on Liverpool measurements, from 
which it appeared that the Liverpool Timber Trade Associa- 
tion had adopted certain rules, effective the first of this 
year, for the measurement of American hardwood lumber, 
which have recently appeared in the trade press, as a con- 
sequence of negotiations conducted throughout the last 
year between our respective organizations. I quote from 
the committee’s report: “These methods are a great im- 
provement on the old methods as there are no deductions 
for defects and the system is a known quantity, so that 
each and every shipper can figure intelligently just what 
the. measurements will be.” 

The committee asked that a letter of thanks be sent to 
the press and others who have aided us in this matter. 

Accordingly I write to thank you for the part your valued 
journal has taken in the movement by supporting our asso- 
ciation editorially and in your news columns, giving wide 
publicity to the facts, all of which have been of material 
assistance in accomplishing the desired end. 


BE. M. Terry, Secretary. 





SOUTHWESTERN RETAILERS’ CONFERENCE. 


The annual meeting of the Lumbermen’s Association 
of New Mexico & Arizona will be held at El Paso, Tex., 
‘March 10, beginning at 10 a. m. The Orndorff hotel will 
be the headquarters of the meeting, which will consider 
the ordinary routine of annual work, needed legislation, 
election of officers etc. In his announcement of the 
meeting Secretary-Treasurer R. A. Whitlock, of El Paso, 
says: ; 

It is desire@ to make this meeting the best in the histor 
of the association, and this can only be accomplished throug 
the attendance and codperation of the membership. It is 
earnestly hoped that all of the dealers in this jurisdiction 
will be present and become acquainted with each other, as 
it is only by personal acquaintance that we can best carry 
out the purpose of this association. 

Talk with your neighbor about the meeting, and if he is 
not a member ask him to send in or, better still, bring his 
application and meet with us. We wish to say that many 
manufacturing concerns are requesting this office to furnish 
a list of the members of the association, which we always 
furnish, but you will agree with us that a small membership 
does not carry the weight of a larger one. 

It is desirable that you send to this office as soon as 
possible a list of the persons and the firms they repre- 
sent who will probably attend the convention, as we desire 
to make provision for their entertainment. Let us have 
the information on not later than March 7; also send or 
bring in the dues for the year 1908, which is only $5, and 
by_so doing help to further the interests of the association. 

it is perhaps needless to ~ that you are earnestly re- 
quested to bring the ladies with you, either your wife or 
sister or some other fellow’s sister. They will be more 
than welcome, and. due provision will be made for their 
entertainment. 

On the evening after the meeting a dinner will be served 
in the hotel, and an adjournment taken to one of the 
theaters, and our, utmost endeavor will be made to show 
you that your presence has been an honor to us and that 
you have been more than welcome. ‘ 

The officers of the Lumbermen’s Association of New 
Mexico & Arizona are: President, I. A. Sheed; vice 
president, Benjamin Titus; secretary-treasurer, R. A. 
Whitlock; directors, Robert Black, George W. Frenger, 
C. A. Overlock, Albert Stacy, M. C. Edwards, H. W. 
Galbraith. 





TENNESSEE AND KENTUCKY DEALERS MEET. 


PapucaH, Ky., Feb. 18.—The third annual meeting of 
the Retail Lumber: Dealers’ Association of West 'Tenne- 
see & Kentucky was held here this afternoon and will 
remain in session throughout Saturday. A big attendance 
is expected. The program for Friday afternoon’s session 
is as follows: 


Meeting called to order, 2:30 p. m., Palmer house. 
Roll call and registration of attendance. 
Address of welcome, Mayor James P. Smith. 
Address of welcome, Earl Palmer. 

Response, J. W. Henry. 

Annual address by the president. 

Annual report by the secretary. 

Appointment of committees by the president. 
Announcement of concatenation, Luke Russell. 
Address on association work, Victor R. Smith. 
Adjournment. 


Following is the program for Saturday: 


Meeting called to order.10 a. m. 

Discussions as follows: 

eas ty in Shipments and Cancelation of Orders.” Led 
by W. BH. Fite, Jackson, Tenn. 

“The Mail Order Business and Remedies.” Led by F. S. 
Patrick, Huntington, Tenn. 

“How We Should Handle Our Customefs, Especially the 
Farmer, the Contractor, and the Kicker.” Led by W. B. 
Williams, Ripley, Tenn. 

“Inter-relations Between the Retailer and Wholesaler.” 
Led by Hugh BH. Ray, Corinth, Miss. 

“Costs and Profits to Retail Lumber Dealers.” Led by 
W. L. Patrick, Milan, Tenn. ‘ 

a a and Collections.” Led by O. S. Wagner, May- 
eld, Ky. 

“How We Should Treat Our Competitors.” Led by O. 
Dircks, Union City, Tenn. 

Address on Association Work, by W. G. Harlow, Yazoo 
City, Miss. 

Radress on .Lumbermen’s Mutual Insurance, by E. S. 
Nail, Mansfield, Ohio. 

Reports of committees. 

Election of officers and directors. 

Unfinished business. 

Adjournment: ~ a 


PREPARATION FOR THE NATIONAL WHOLE- 
SALERS’ ANNUAL. 


Secretary E. F. Perry, of the National Wholesale Lum- 
ber Dealers’ Association, has issued an announcement 
relative to the annual meeting of that organization, to 
be held at, Washington, D. C., March 4 and 5, with head- 
quarters at the New Willard hotel. The announcement 
reads as follows: 

A number of interesting subjects will be taken up for 
consideration at the annual meeting of the National Whole- 
sale Lumber Dealers’ Association at Washington, D. C., 
March 4 and 5, and indications at this time point to a good 
attendance. The program will include reports on credits, 
arbitration, legislation, railroads and transportation, fire 
insurance, forestry, terms of sale etc., and it is expected 
that other subjects will be introduced which will make the 
meeting a very interesting one. Special arrangements have 
been made with the hotel for the accommodation of mem- 
bers and already a number of room reservations have been 
made and it is urged by the association that members or 
their friends anticipating attending should order their rooms 
as far ahead as possible because the hotel is crowded at all 
times. There are a number of good hotels in the vicinity, 
known as the Shoreham, Raleigh, Arlington, Abbott House 
ete. 

The committee in charge of the banquet is perfecting its 
arrangements and it is expected that an unusually good list 
of speakers will attend the banquet. 

The special feature of the entertainment this year is the 
reception and musicale which will be tendered to the visit- 
ing ladies dccompanying members and guests. This is to 
be given on the evening of Thursday, March 5, at the same 
time as the banquet, and an opportunity will also be given 
to the ladies of hearing the after-dinner speaking if desired. 

The retail and wholesale associations will be well repre- 
sented by delegates. 

The New Willard hotel has become the recognized 
headquarters for conventions of note meeting in the 
national capital. It is so located as to be beyond the 
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THE NEW WILLARD HOTEL, WASHINGTON, D. C. 


turmoil of the business portion of the city and yet 
within convenient reach of railroad stations, postoflice 
and the innumerable public buildings of Washington. 
Its service is justly quoted as the limit of the possi- 
bilities of excellence in that line. The hotel affords 
all the atmosphere and comforts of home with unob- 
trusive luxuries peculiar to itself. 





INTERESTING PROGRAM OF NEW JERSEY 
ASSOCIATION. 


New York, Feb. 18.—The annual meeting and banquet 
of the New Jersey Lumbermen’s Protective Association, 
which will be held at Newark, N. J., February 25, will 
be attended by nearly every retailer in New Jersey and 
by a large number of both branches of the trade from 
this city. The business session will be most interesting, 
as subjects of importance to the membership will be 
carefully considered and discussed. Among the topics 
to be presented are legislation, hardwood inspection and 
a report of a special committee on millwork questions. 
A series of papers has been prepared by members to be 
read at the afternoon session. These include ‘‘ Credits 
and Collections,’’ by W. B. Coles, Camden, and Thomas 
A. Murphy, Newark; ‘‘The Value of Mutual Codépera- 
tion,’? by H. S. Osborne, Montclair, and I. W. Searing, 
Dover; ‘*The Folly of Price Cutting,’’ by C. W. Ennis, 
of Morristown, and M. J. Kimball, of Vineland; ‘‘Can- 
celing Orders and Delays in Filling Orders,’’ by H. P. 
Dilliston, Paterson, and 8. Fred Bailey, of Newark; 
‘‘The Operation of the Freight Shippers’ Bureau,’’ by 
M. B. William, and ‘‘The Relation of Fire Insurance 
to Credit,’’ by Justin Peters, of the Pennsylvania Lum- 
bermen’s Mutual Fire Insurance Company. 








46 


AMERICAN LUMBERMAN. 


Fresruary 22, 1908. 





CLAIM COLLECTIONS. 


An Organization to Enforce Just Demands Against 
Railroads—Personnel and Methods 
Involved. 


\ short time ago a correspondent asked about freight 
claim bureaus to relieve the individual from the labor 
and annoyance of seeking to collect claims against the 
railroads. We explained the diffjeulties which had been 
met in establishing and carrying on such organizations, 
but were too broad in saying ‘‘none of these organiza- 
tions has ever shown much efficiency or has remained in 
existence very long.’’ That answer was, perhaps, tech- 
meally correct, but as a matter of fact at least one 
organization is extremely efficient, and some others have 
done and are doing good work, although by no means 
measuring up to their opportunities. 

In view of the interest this question has aroused it is 
an opportune time to give details of the work of the 
Northern Pine Manufacturers’ Association along this 
line. Its success so far is due to a happy combination 


of elements which it is not often possible to bring to- 
gether. There is, first, a comparatively small, -compact 
organization of lumbermen who have for many years 


been working together for common ends. Second, there 
is & man in whom the organization and its members have 
entire confidence and, third, this man is apparently just 
the man for the job. That is one of the chief difficul- 





RHODES, SECRETARY OF THE NORTHERN PINE 
MANUFACTURERS’ ASSOCIATION, 


es—to get the man and the job together. But when 

that is done there must be the confidence of those whom 

represents in the job, with resulting willingness to 
work with him and together. 


We have before illustrated the methods of this par- 
ilar organization under the management of J. E. 
Rhodes, who is also secretary of the association. Briefly, 
the facts as to personnel and methods are these: _ Mr. 
Rhodes is a man who is fair, unbiased and judicial in 


his temperament. He sees both sides of the case and all 
around it. He reeognizes that there are unjust claims 
as well as just ones; that the railroads are'not always 
in the wrong and that where they are there is some- 
times excuse. He saw early in the establishment of this 
bureau that to be successful he must demonstrate his 
fairness to the roads as well as to those he particularly 
represented, and that this fairness must be shown by 
presenting no unjust claims and allowing none to be 
presented by his clientele; that all well founded claims 
must be backed by evidence both legal and moral and 
prosecuted with diligence, though with good temper. 
Consequently, one of his primary policies, never deviated 


from, is that all claims arising with his membership 
must he prosecuted through the bureau and, further, 
that he must have absolute freedom of decision as to 
their merits, either from an equitable or legal stand- 
point, or both, and that his decision’as to their validity 


must be aecepted by the membership and no attempt be 
made to prosecute them in any other way. Having ex- 
amined a claim and having determined as to its validity 
and the sufficiency of the evidence, he approaches the 
railroads in the spirit of an impartial mediator. 

The result of this policy has been almost marvelous. 
There has been saved to his membership and to the roads 
the annoyance and engendering of ill feeling which re- 
sults from the pushing .of unfounded or not properly 
supported claims, while those that he decides to be 
valid are received with respect, treated in a businesslike 
way and almost uniformly settled in a manner satisfac- 
tory both to the roads and to the claimants. Mr. Rhodes 
has found that the railroad officials are ready to respond 
to this businesslike procedure, and claims are collected 
with ease and promptness. 

This example of how to accomplish so desirable a 
thing may well be accepted as a model by lumbermen of 
other sections, but the reasons why failure or only a 
slender degree of success has attended the operations of 
most collection bureaus, that were given in our previous 
treatment of the matter, should be borne in mind. 


, it is diffieult-to find the right man for such a position, 
and to find him is essential; usually what many people 
consider a large salary must be paid. Then there must 
be absolutely unwavering codéperation and support, to- 
gether with a spirit of fairness which will present no ill 
founded claims and which will seek to establish amicable 
terms with the claims departments of the roads. Given 
these essentials and this important department of the 
lumber business should be handled through a bureau 
much more cheaply, quickly and satisfactory than by 
individual effort. 


RAIL RATES ATTACKED. 


Ohio Shippers Appeal to the Interstate Commerce 
Commission—Yellow Pine Shipments 
Declared Overcharged. 





WASHINGTON, D. C., Jan. 11.—The Nicola, Stone & 
Myers Company has filed a complaint with the Inter- 
state Commerce Commission against the following 
roads: 

Louisville & Nashville Railroad Company. 

Mobile & Ohio Railroad Company. 

Southern Railway Company. 

Norfolk & Western Railway Company. 

Mobile, Jackson & Kansas City Railroad Company. 

Mississippi Central Railroad Company. 

New Orleans & Northeastern Railroad Company. 

Gulf & Ship Island Railroad Company. 

Illinois Central Railroad Company. 

Cincinnati, New Orleans & Texas Pacific Railway Company. 

This company is a corporation with its principal 
offices at Cleveland, Ohio, as a wholesale lumber dealer, 
and engaged, among other things, in the purchase of 
yellow pine lumber from the manufacturers in Louis- 
iana, Mississippi, Alabama, Georgia and Florida, ship- 
ping it from these states to itself or its customers in 
states north and south of the Ohio river and east of 
the Mississippi river and into Canada. 

The defendants are carriers by rail in and from the 
yellow pine regions of the southern states. It is 
claimed that under a joint arrangement with each 
other and with other connecting lines of railway they 
were and still are common carriers engaged in the trans- 
portation of persons and property by rail under joint 
through rates and as members of continuous through 
lines between points in different states of the United 
States, and particularly in the transportation of lum- 
ber from lumber shipping points on the lines of the 
several initial carriers hereinafter mentioned to Cin- 
einnati, Louisville, Evansville, Cairo and other points 
on the Ohio river, commonly known as ‘‘Ohio river 
points’’ or ‘‘gateways,’’ and thence to points north 
and south of the Ohio river and east of the Mississippi 
river and into what is known as ‘‘Central Traffic ter- 
ritory’’ and ‘‘Trunk Line territory,’’ and as, such com- 
mon carriers and in respect of such transportation were 


- and are subject to the provisions of the act to regulate 


commerce approved February 4, 1887, and the acts of 
Congress amendatory thereof or suppremental thereto, 
and including the act approved June 29, 1906. 

From time to time during the last two years the de- 
fendants and other railroads running through and into 
the yellow pine region of the southern states have un- 
reasonably raised their tariff for the carriage of yellow 
pine lumber from shipping points in those states to 
points in the territory above designated, so that their 
through and joint tariffs effective prior to April 15, 
1903, contained higher charges for the shipment of 
yellow pine lumber of the complainants and others sim- 
ilarly situated than the reasonable and just value of 
such service would warrant. 

It is claimed that the defendants and other railroads 
unlawfully and illegally conferred and proposed to 
advance the tariff rate 2 cents or more a hundred 
pounds on yellow pine lumber from all points in the 
yellow pine region to all points mentioned above, and 
that they colluded and conspired with the several rail 
road companies carrying yellow pine into the same 
markets from the entire yellow pine region east and 
west of the Mississippi river and taking in the states 
of Texas, Arkansas, Louisiana, Mississippi, Alabama, 
Georgia, Florida and the Carolinas, and in pursuance 
of said plan and purpose the said defendants, either 
through their authorized officers or through an associa- 
tion to which they, or most of them, belonged, being an 
association formed, as the complainant has been in- 
formed, for the purpose of stifling competition with 
each other and with other railroads competing in the 
same markets, made and entered into an agreement with 
the representatives of other common carriers of yellow 
pine lumber to increase the through rate on this com- 
modity from all points where it was manufactured and 
shipped to all points in the territory named above; and 
that, in pursuance of that agreement, they made the 
advance of 2 cents only on yellow pine, made effective 
April 15, 1903, and June 22, 1903, and that said ad- 
vanced rates have been and are still continued in force. 

They claim this advanced rate is unjust, unreasonable, 
excessive, discriminatory and arbitrary and contrary 
to the law. That previous to April 15, 1903, and at the 
rate then existing yellow pine was a profitable com- 
modity and that at even that earlier rate they received 
more than they were justly entitled to and that any 
inerease over that rate was and is unreasonable. That 
under such rates yellow pine lumber yielded the most 
or nearly the most profit to the defendants of any 
freight originating in the southern territory, all things 
considered. 

That the average freight charges on the said yellow 





pine lumber from and to the points mentioned equals 
or redrly equals the value of the lumber itself at the 
point of shipment; that the rate was higher a ton each 
mile than the rates on coal, lime, cement and other like 
products, value, weight and cost of handling consid- 
ered. Attention is called to the fact that the commis- 
sion found this rate with 2-cent advance was unreason- 
able and that the United States Supreme Court has sus- 
tained that view of the matter. 

After January 1, 1906, shippers delivered to the de- 
fendants or some of them carloads of yellow pine lumber 
for transportation for the complainant to points north 
and south of the Ohio river; that the defendants fixed 
and charged a through joint rate and a through bill of 
lading for such transportation under an arrangement 
for continuous carriage to the points named; that in 
each instance the freight stated in the bills of lading, 
charged and paid by the complainant, was the rate 
fixed after April 15, 1903, and June 22, 1903, inelud- 
ing the increase of 2 cents a hundred pounds. It is 
claimed that in each instance such charges were unjust, 
unreasonable, excessive, discriminatory and arbitrary 
and contrary to the provisions of the act. 

Schedules accompany the complaint showing the in- 
dividual shipments since that date and up to the time 
of the filing of the complaint, and the aggregate of these 
overcharges is as follows: 


Mississippi Central Railroad Company............. $352.10 
Gulf & Ship Island Railroad Company............. 952.02 
Louisville & Nashville Railroad Company.......... 46.46 
New Orleans & Northeastern Railroad Company.... 936.17 
Mobile, Jackson & Kansas City Railroad Company... 60.36 
Mobile & Ohio Railroad Company............... 8.64 


As the defendants reserved to themselves the right to 
route as they pleased the complainant has not been 
able to show what proportions of the through rate and 
the unlawful overcharge was received by each of the 
roads, but it is believed that the overcharge has been 
entirely absorbed by the roads named. 

Complainant asks that the defendant roads be cited to 
appear and answer to the complaint and to show in 
each instance over which lines the shipments named 
were routed and what part of the unlawful overcharge 
each of the defendants received; that the commission 
take up and investigate the matter, and that an order 
be issued declaring the rate excessive, unjust, unrea- 
sonable, unlawful and that the commission shall de- 
termine the amount of damage the complainant should 
receive, also that the railroads be deterred from fur- 
ther exaction of the advanced rate. 


AN APOSTLE OF CHEER. 


The Glad Countenance in Salesmanship—Methods 
in Successful Use in Ilinois— 
Encouraging Sales. 





John Christy, of Upper Alton, Ill., who sells goods 
on the road throughout central Illinois for the im- 
portant sash, door and mill work manufacturing and 
jobbing house of the William G. Frye Manufacturing 
Company, illuminated the office of the AMERICAN LuM- 
BERMAN with his pleasant smile and good cheer on 
Monday. He came fresh from the ‘‘realm of the 
retailer’’ of his itinerary territory, and, judging from 





JOHN CHRISTY, OF UPPER ALTON, ILL. 


his mood and the tone of his conversation, there is not 
much the matter with the central Illinois trade. De- 
mand for his specialties has been of a size to sur- 
prise him since the middle of January, and has shown 
an increase so far this month. Mr. Christy owns a 


_retail yard at Jerseyville, Jersey county, northwest 


of Alton, which is managed by M. H. Lewis. For 
some time before last October’s panic Mr. Christy 
handled Pacific coast lumber and southern pine in a 
jobbing way, but last season’s car shortage got so 
strenuous that he concluded to return to his first love, 
namely, selling goods for the William G. Fyye Manufac- 
turing Company, and he now thinks that he will re- 
main constant to the old attachment for some time. 
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HARDWOOD MANUFACTURERS’ PRESIDENT—SUBJECT OF THE FRONT PAGE PORTRAIT. 


At their conferences marking the advent of new 
fiseal years many organized bodies, for the purpose of 
conferring a compliment, as an expression of apprecia- 
tion or perhaps through force of circumstances, follow 
the custom of rotation in office in the selection of those 
who are to have charge of their affairs for the new 
year. Others retain in their respective offices, par- 


ticularly if the positions be of importance, those who’ 


have served with fidelity and have advanced ma- 
terially the progress and prosperity of the aggregated 
fellowship. Rotation in office not infrequently is the 
result of a warranted conviction that the membership 
of an association might not only ‘‘go farther and fare 
worse’’ but might actually face retrogression or at 
least stagnation by a change in official personnel. 
More often it is a recognition of the fact that the 
incumbent has demonstrated that in character, ability 
and loyalty he is preéminently the right man for the 
place. Whatever the deciding influence, reélection is 
significant of proven merit in the incumbent. — A fore- 
ible illustration of that fact was given at the annual 
meeting of the Hardwood Manufacturers’ Association 
of the United States held at Cincinnati, Ohio, Febru 
ary 6 and 7, when, as an expression of its appreciation 
of the man and his methods, it chose to reélect to the 
presidency of the organization John Bostick Ransom, 
of Nashville, Tenn. 

The Hardwood Manufacturers’ Association already 
had established a precedent for this action, and it 
might have established others through any of those 
who have filled the position of executive of the organ- 
ization. Without exception it has sent to the presi 
dential chair men mentally and _ practically well 
equipped to confer dignity upon and insure progress 
for the association, but it never signalized its own 
sound judgment to better effect than in its choice of 
chief executive for the present fiscal year of the organ- 
ization. 

John B. Ransom was born in 186], a native of Ten- 
nessee, preéminently a hardwood growing and manu 
facturing state, and is inherently and through choice 
of vocation a lumberman, for his father, George W. 
Ransom, was extensively engaged in lumber manufac- 
ture and sale in Tennessee, in which particular enter- 
prise the son obtained the rudiments of his later mas- 
tery of the business. His first venture on his own ac- 
count was when at the age of 19 he entered into a brief 
partnership with one John Smith. Successive stages 
in his business career were his partnership, continuing 
twenty years, with John O. Kirkpatrick, during which 
was evolved one of the largest and most successful 
hardwood enterprises of the south and during the con- 
tinuanee of which the headquarters of the concern were 
stablished, in 1889, in Nashville, where it has oper- 
ated under the name of John B. Ransom & Co.; the 
dissolution of the partnership in 1897; the formation 
of an alliance with Arthur B. Ransom, a brother, in 

ffeet until 1907 and continued from that date to the 

‘resent day in corporate form. Other interests of Mr. 
Ransom are the Nashville Hardwood Flooring Com- 

any, which he founded; the Gayosa Lumber Company, 

ith extensive yards at Memphis, Tenn.; the W. J. 

ude Land & Lumber Company, with plants at Nash- 
ville and Kimmins, Tenn., and Cude, Miss.; the Nash- 
ville Tie & Cedar Company, the Nashville Transit Com- 
pany, the Tennessee Realty & Warehouse Company and 
the American National bank, of Nashville, in addition 
‘o which he has large timber interests in Mexico. 

Since its inception, about six years ago, the Hard- 
wood Manufacturers’ Association of the United States 
has done more for the material welfare of the industry 
which it represents than perhaps have the combined 
efforts of all the other influences which preceded it. 
Suceinctly stated, among its accomplishments in be- 
half of the hardwood manufacturing fraternity have 
heen the placing of the industry upon a recognized 
plane of dignity and importance; unifying of inspec- 
tion and grades; regulation of the carriage of lumber 
freights; establishment and maintenance of uniformity 
in manufacture; conservation of timber growth by 
the encouragement of practical forestry methods; unit- 
ing in eoncert of interest and action a class thereto- 
fore at cross purposes with itself; promotion of 
amicable relations with the retail and consuming 
trades. . Naturally a disproportionate part of the bur- 
den incident to the attainment of these ends, a burden 
in extent inconceivable to the uninitiated, has fallen 
upon the shoulders of the various presidents of the 
association. Granting the generally and justly con- 
ceded sturdiness of his predecessors, none of whom fell 
short of the requirements of the position, these burdens 


have found no more efficient resting place than the 
shoulders of President Ransom, a condition largely ex- 
plainable by his loyalty to the association and his un- 
tiring, self sacrificing devotion to its needs. 

Perhaps the most prominent factor in Mr. Ransom’s 
success as president of the association is the element 
of loyalty just cited. It has been exercised from the 
inception of the association and increasingly since Mr. 
Ransom became its chief executive, and unquestion- 
akly at times to the detriment of his own interests. 
In a short address made at the recent annual conven- 


tion of the association the editor of the AMERICAN 
LUMBERMAN gave expression to what might be regarded 
as a fair epitome of that characteristic of Mr. Ransom. 
Mr. Defebaugh said, among other things: ‘‘A friend 
of mine said the other day that if I went to Nashville 
and wanted to find Mr. Ransom I would have to look 
in the association offices, as he spent more time there 
than he did in his own.’’ Coupled with this practical 
loyalty is a keen understanding, with ability and a 
constant disposition to use it, of the needs of the hard 
wood lumber making fraternity. 








PACIFIC COAST LUMBER INSPECTED AND SHIPPED IN 1907. 


A report issued by the lumber inspection bureau of 
the Pacific Coast Lumber Manufacturers’ Association, 
under date of February 7, gives some interesting in- 
formation in regard to the quantities of domestic and 
foreign shipments inspected during 1907. 

Total shipments from Washington, Oregon and British 
Columbia to domestic ports were 591,339,262 feet. Total 
shipments to all foreign ports were 333,532,822 feet, 
making the total shipments inspected by the bureau 
924,872,084 feet. Of this quantity the Washington mills 
supplied 796,619,924 feet, all of which was shipped from 
points on Puget sound, Grays harbor and Willipa har- 
bor. From the Columbia river, including shipments 
from points of origin in both southern Washington and 
northern Oregon, shipments inspected by the bureau 
aggregated 38,847,677 feet, from the Oregon coast 

6,222,819 feet, a total of 65,070,496 feet. Of the 
British Columbia cargo shipments the -bureau inspected 
63,181,664 feet. 

Subjoined to this statement is a detailed account of 
all cargo shipments for the year. The mills of Wash- 
ington, Oregon and British Columbia during 1907 shipped 
to domestie ports 1,055,810,401 feet of lumber, 35,685,- 
133 lath, 45,383 pickets and 147,875,750-shingles. The 
foreign shipments for the same time, as reported by the 
association, were 459,701,659 feet of lumber, 4,614,621 
lath, 867,679 pickets and 175,000 shingles, making a 
total cargo shipment of forest products for the year 
1,515,512,060 fect of lumber, 40,299,754 lath, 921,062 
pickets and 148,050,750 shingles. The lumber shipments 
for 1906 were 1,541,971,447 feet, showing a gain of 
nearly 15,000,000 feet in 1907 over 1906. 

A report issued by the Pacific Lumber Inspection 
Bureau February 7 gives the total of shipments, ‘‘ Do- 
mestic’’ and ‘‘ Foreign,’’ inspected for the year ended 
December 31, 1907, as follows: 


DOMESTIC—LUMBER, LATH, PICKETS. 
WASHINGTON. 
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FOREIGN. 


WASHINGTON, 
Australia ...........sesececcccees 
South America 





28) 601, 633 


EE diitcandy a 9 Jb hb mere ane aud 0k mis Sie i 6,078,281 
A reer ey te reer: 37, 776,331 
United Kingdom and continent..... 8,716,758 
RO errs freee ee eee 2,606,334 
en ee ee 315,682 
. Lb AR ee SAE eae 639,842 
ie. 0X0 on Cork. wa cte dda y eee ee 8 944,148 
SE, Mai awk + 6a eee dS whee Wan ae 854,410 
rr ery a ose, Bpeageae 
EEE “Ow tA oXbes cs cas n bese an chu 797,446 

I sine. tid che, Aedes ean de ob PD .. .263,086,784 

GREGON 

POSTE OFC POC ET ee ee 491,959 
ea aa ee a ae 3,469,489 
PSO Skee eae s Es Ree eae 3,340,470 
DONTE Sisco 0 ond a's 'e 0 peg b.0 0 80.56 sss" 819,260 
United Kingdom and continent..... 81,195 

WE Ue ou SIPENR Ca ESS Ow ES 8,202,373 

BRITISH COLUMBIA, 

RRS «Bas Kad Ses Ee aso s bb ES 24,500,904 
me OUP OO ons < 01a fess ciegesewes 12,782,939 
—— DS, EEE, GL te Set Oe 2,180,250 
CR ne Gives kee Wo.) Ke binbib' ate Wee 3,819,803 
United Kingdom and continent. -. 9,919,132 
nk ob ws See i425 a ees 400.0% 5 4,910,743 
te SRSA SS a rr a 1,595,075 
J oS eee we or ee 1,411,039 
Re ree Se eee 923,780 

nas Li Sa leek SOs bee ee 8 62,243,665 


Seweccdcecesiesoecrs sess 333.532,8% 
Comparative statement of shipments inspected for 
1906 and 1907: ‘ 

FOREIGN AND DOMESTIC. 


WASHINGTON. 











1906 190 
oe. ee eee ree ee 409,235, 114 439, 363, 4s 
Grays harbor............eeeeees: 147,869,977 305,438,928 
Willapa harbor.........--sesasees 10, 850, 063 51,817,851 

SE ee 955,154 796,619,924 
OREGON. 
(Washington and Oregon. ) 
Columbia river...........2-eeeee08 121,162,715 38,847,677. 
Oregon CORSE. 2... eee cence eoes 512,613 26,222,819 
eS ay Ee ee ies 121,675,328 65,070,4 496 


BRITISH COLUMBIA, 


Total (ebb aw seve aks eee a helene 67,934,784 63,181,664 
SY dn donb 6 bee nanedes 757,565,266 924,872,084 


The following are the cargo shipments, 
and ‘‘Foreign,’’ for the same period: 


DOMESTIC. 


WASHINGTON, 


** Domestic’? 

















Lumber, Lath, Pickets, Shingles, 

2 ‘ : feet. feet. feet. pieces. 
San Francisco... .420,359,508 21 952,659 4,940 118,17 8,256 
San Pedro. ......244,042,261 8/464, 170 785.2: 
Sap Diego....... 14, 713 3,0 62 595,22 " 
Redondo ........ 4 40, 
Port Harford..... 100.6 
Oakland ..... of 4 ae 2,543,000 
IIueneme ....... DEEP scsce 200,000 
Los Angeles. y y DM Sacto, eessaee 
Santa Barbar: 2,387,646 SRR ete 
Mare island CI) EO FR ELE: 
era 8,341 ove 
WED scswavsee NS Oe ee ee 
Southern Calif... SE SO ee 
Unclassified Calif. A igen he et haga .c ee Nae 
potas California. 32, 31,838 141,159,000 

Tn Oh @ eke 6 eee } 
New York ...... Ldiak Welcesaas the 
x5 cnc . MT’ Side nta tit hbbd Monelk onc ce. 
pS ears lS ere tenes 


Ifawaiian islands. 
Philippine islands 





13,545 4,894,500 
Sh ae 967,500 





Totals ......819,845,692 32,989,376 45,383 147,485,750 


OREGON, 








San Francisco ...153,370,988 2,257,656 ..... 440,000 
San Pedro ...... See, «= SLUG: nubckd cleecécoene 
San Diego ...... 1, . . a bs sat) baeita. wemndteees s 
i error 7,136, O82 . ) Saha. coe ite) Je bee wale un 
EP eer { DE tvxees baee¥ eka 
Los Angeles ..... DE Gaitvs? aonsadwece 
RN 2 s0.0A57 ME” acdsatd ‘wlvcte <hevcced ee 
Total California. .230,666,523 2,695,757 . ; + 440,000 
Hawaiian islands. nn  Satctuas! Shh gus bo eae ote tte 
Puceppene WERRES, SRATBOS — ciccccéd (0's ved ve csccsece 
Totals ......234,317,908 . 2,695,787 ..... 440,000 
BRITISH COLUMBIA, 
California ...... ois. 7 ea ee epee 
BE Sas ke see DE “Stsbeoe acbad apse bodek 
Shae oe 1,646,801 


Total domestic 1,055,810,401 35,685,133 45,383 147,875,750 
FOREIGN. 
WASHINGTON. 


Lumber, Lath, Pickets, Shingles, 
; feet. feet. feet. pieces. 
Australia ..... 60,251,119 1,685,544 254,574 .......... 
South America. 120,516,317 540,400 17,012 
U.K. & continent De - ivcered” soelene 
South Africa. . 4,956, 464 bbe hie 
Ree 1. 20's no * $5,197,985 $$ 18,3834 ...... 
China Pere  *§ * wie  - , aoe 
SOPOR, occ cccen 





Central America = 777,526 wwe ween ee 
| err 
Fiji islands 





Tasmania Sih a ape a a 
SAMen .....°.. St. teeer ca Kea oon 
Panama ...... Te “SCbscaus. vedere 

Totals ... 284,930,868 2,647,145 271,586 


OREGON. 

Australia ..... 

ee America. 
. K. & continent 





Chine duane Bie «= —" BEE -betewe Craceekede 
SOROR. 2 6ereccss 2,87: 5,109 Sabian! betd0o6s00 
ree 2,986, 65 = RR Srey a ere 
TO Fea eee DE “sGescss st nene Cabvenekbat 
SEE un'é,0.6 b 0d'o 3,é 340,000 paeete. essdccsteh 
rr 2,813 7 et hs sto en! «bene ke. Peak eae 
Unclassified ... D?, .skurgen pus tae -(wedadamee ° 
Totals ... 101,771,718 se 


BRITISH COLUMBIA, 


1,301,803 604,093 
119,667 


Australia ..... 
South America. 
U. K. & continent 
i Pee ; 
ee otekaee® 
eee 
Fiji islands 

New Zealand... 
South Africa. . 








Totals ... 62, 999,073 1,728,759 604,093 
Total aoe a .. 459,701,659 4,614,621 875,679 t 
T’l domestic. ..1,055,810,401 35,685,133 45,383 147,875,750 


Grand total ha 51° 5.512, 060 40,209, 754 921, 062 148, 050,750 
Total reported for 1906......... »541,971,447 
Total ‘reported for 1907......... I 656, 732.876 





A report from Marseilles, France, submitted by 
Vice Consul Paul H. Cram, states that there is a good 
demand for red gum in that market and that dealers 
now are paying 75 to 125 frances a cubic meter ec. i. f., 
the price being determined by the quality and thick- 
ness. The lower price a cubic meter means substan- 
tially $15 for 35 eubie feet of lumber; the higher 
would be about $25 for the same quantity. 
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Saley’s Harvest From a Hawkeye State Local Annual—Retailers on Past and Present Trade in lowa—Gradations of Opinion 
From the Depressed to the Confidently Enthusiastic—Pen Pictures of Well Known Traveling 


TRADE CONDITIONS AND PROSPECTS IN 
SOUTHEASTERN IOWA. 


To W. A. Hanna, Danville, a town of 500 popula- 
tion and one yard, it looks as if he would have a fair 
trade. Already in the little burg five houses are in 
sight. Had it not been for the banks and newspapers 
the farmers would not have known of the financial 
fracas. Up to last year Mr. Hanna sold white pine, 
but now he is working in yellow pine. He got a 
whack at low priced lumber and thought he might 
buy another car the following morning. He sells 
yellow pine dimension and shiplap, but the builders 
of this section have not got away from white pine for 
outside finish. 

C. D. Streeter, Keokuk, interested in eight yards, 
has sold two church bills since the Minneapolis meet- 
ing. In the towns in which his yards are located more 
residence building is in sight than in former years. 
Country trade does not show up much as yet. 

M. T. Broadwell, Hedrick, designated business as 
‘‘real quiet,’’ with little in sight. There is no build- 
ing talk and would be little even if it were the inten- 
tion of his neighbors to build. 

In Centralia, a town of 7,000 population and three 
yards, H. C. Smith represents the Hawkeye Lumber 
Company. Collections have been fair. The farmers 
do not begin to figure until spring; then they come 
around and talk, but do not screw their courage up 
to the building point until they can bet with some 


eertainty on crops. The stock is low, the bulk of it 
of yellow pine, white pine and hemlock having largely 
been cut out. , : 

R. J. Reaney, Columbus Junction, has been in the 


state assembly the last two years and I am told that 
he stands a good chance of being reélected. Mr. 
Reaney counted up eight lumbermen in the lower 
house. He has had a better trade this winter than 
last. The financial flurry made no difference in his 
neighborhood. Collections have been normal. 

The United Lumber Company, with headquarters at 
Ottumwa, has six yards, five of them in one-yard 
towns. O. S. Hitchner tells me that while business 
is quiet he is looking for an average trade this year. 
The vards are well stocked. More than 50 percent of 
the material sold is yellow pine. 

L. L. MeCord, Eddyville, had a good trade in 1907. 
When the flurry came several buildings were under 
way and to finish these required considerable ma- 
terial. In dollars the business for January fell off 
only $100 as compared with the corresponding month 
of last vear. 

J. E. Frane has charge of the Hawkeye yard in 
Oakville and says it is too early to prophesy with any 
accuracy what trade will be. The crops last year 
were not usually good. Before Mr. Frane became a 
lumberman he was interested in chickens and read 
my stuff in the hen papers. I knew what his answer 
would be, and when I asked him if he made any 
in chickens he said he didn’t. Mr. Frane says 
that notwithstanding he was a chicken sport he has 
no trottin’ hoss, but there is an auto in the town 
that is in running condition about half the time, and 
if the blamed thing isn’t in shape when I visit Oak- 
ville we will walk around. 

With Charles E. Wood, Fairchild, December was the 
best last month of the year he ever had. He is doing 
some figuring. Yellow pine dimension is sold exclu- 
sively. This town has three yards and 5,000 people. 

J. E. Mathew, Delta, calls the outlook as bright as 
it generally is. If the sun is clouded for a little 
while he is not discouraged, as the volume of business 
is about the same year after year. Collections never 
were better. January 1 he had only $200 on his 
books and most of this was as good ag the wheat. He 
has been in the trade for four years and has only 
$9.23 in bad accounts. Next year Mr. Mathew ought 
to be on the program and tell his colaborers how he 
does it. 

There is a Bonaparte lake in northern New York, a 
Bonaparte river in Washington, but I believe there is 
only one town of that name in the world, and that is 
in Towa. Tt was named after the great Napoleon and 
they do things there in a great way. I once had a 
suit of clothes that was made by a Bonaparte tailor 
and they were so durable, and I beeame so tired of 
them, that I eut holes in them with my knife and 
then I had to buy others. E. C. Smith is located in 
this unique town and reports business a little back- 
ward, but is expecting a fair trade. He started in 
last year selling yellow pine dimension. In common 
with Iowa generally, the farmers around Bonaparte 
could build castles if they wanted to. 

The Central Lumber & Coa] Company, Dubuque, has 
forty yards, twenty of which are audited by N. J. 
Steichen, who says he can’t go strong on the outlook. 
At some of his points the prospect is fair and at 
others down at the heel. Stocks are normal. 


Variations of Opinions on Trade. 
‘*The outlook for business is fine,’? says William. A. 


money 


Lawrenson, seeretary of the Jewett Lumber Company, ' 


Des Mvines. Since December 15 he has bought, 148 


. 
v 


Salesmen—Prophecies on the Outlook. 





ears of yellow pine. This is the yard in which 
‘*Deacon’’ Ewing was interested before his death, 
the name of the concern having been Ewing & Jewett. 
Mr. Ewing once told me that the ground on which the 
yard was located was worth $90,000, which he thought 
was too valuable for yard purposes. The Ewing heirs 
have retired from business, the ground has been di- 
vided and the estate is putting up large buildings. 
Mr. Jewett, of typewriter fame, is just now taking a 
practical hand in the management of the business, 
but it is expected that soon he will visit Europe in 
the interest of his machine. Notwithstanding the 
financial flurry the city is going right on building. 
Among other improvements a postoffice building to 
cost $600,000 will go up the present season. Mr. 
Lawrenson has gained fame as an advertiser, direct- 
ing his energies in this line largely against the mail 
order houses. 

C. E. Brown, who runs the Ballew yard at Leon, 
was doing a fine business when the flurry came, but 
this, with winter piling in on top of it, shut up things 
like a jackknife. Mr. Ballew has seventeen yards— 
fifteen in Missouri, the remaining two in Iowa. 

C. V. Chance has the management of the Hawkeye 
yard at Mystic, a mining town. There is little farm 
trade. To make collections good they must be pushed. 
For a while following the middle of December the 
coal mines were operated only half time, but now they 
are running full handed. 

A. N. Kuyper, Pella, says it is too early for enough 
business to keep a man’s legs limber, anyhow. 

F. W. Wachter, Knoxville, thinks it is too soon to 
say much about prospects, and that with him he 
doesn’t know what is coming until it comes. 

The old manufacturing and wholesale concern the 
Mira Hershey Lumber Company, Muscatine, is now a 
retail concern, and Fred Beach, secretary, sees no 
reason why as much lumber will not be sold this year 
as last. January was better than the preceding Janu- 
ary, possibly the open winter having had much to do 
with it. 

The Home Lumber Company, North English, has 
seven yards, and H. Harrington, secretary and treas- 
urer, says that business is nothing to brag about, al- 
though there is considerable figuring and some buying. 
Stocks are heavy. One of the yards handles a good 
deal of yellow pine and the wood is being put into all 
of them. Collections have hardly been as good as 
heretofore. 

M. Kinnavey, Fairfield, says that trade is not in a 
flourishing condition. There is little talk of building. 
White pine has been cut out largely and is replaced by 
yellow pine. The stocks in the town are full and 
were laid in before the decline. The town has been 
growing of late years. and now has a population of 
? 

C. M. Porter, Oskaloosa, is looking for nothing big, 
but expects a fair trade, divided about equally be- 
tween town and country. 

With E. E. Collins, Muscatine, business is ahead of 
the corresponding time a year ago. The bulk of his 
trade is with farmers, who largely come from the 
Illinois side of the river, there being no town of any 
importance for thirty miles. The yards are fairly 
well stocked. Half of the dimension sold is yellow 
pine. The first yellow pine shiplap handled was last 
season. In fact along the river dealers are just get- 
ting into yellow pine, as in this section for years and 
years white pine had the call. 

At Lone Tree the outlook is less bright than it was 
last year and it will take a good crop prospect to bring 
business. Joseph R. Corbett carries three stocks—yel- 
low pine, white pine and hemlock. All long dimension 
is yellow pine. Customers cling to white pine. Mr. 
Corbett does a contracting business. He reports col- 
lections as slow. 

C. C. Gardner, Wellman, meets the prices of the mail 
order houses. Business has been a little slower than 
ordinarily. No complaint is made about collections. 

Crops and Other Trade Influences. 

President Leigh H. Wallace, Washington, doesn’t 
know much about the ups and downs of business, as 
the town has had a steady growth and his trade has 
been correspondingly steady. His father, A. H. Wal- 
lace, has been in the lumber business in Washington 
since 1867. He Was one of the founders of the first 
retail association that was ever organized, and was a 
director in the old National. 

J. P. McCleary, Oxford, says that things are quiet, 
but he does not know what the final result will be. 
Those who have building in view are waiting for 
prices, he thinks. 

F. W. Smith, Richland, reports considerable figuring 
in both town and country. Last year crops were good. 
This is a feeding district and the farmers are not 


selling much corn. Not more than 15 percent of the — 


lumber sold is yellow pine, the balance being white 
pine. The carpenters oppose both yellow pine and 
hemlock. Mr. Smith says he is aware that by not 
handling more yellow pine he is. sacrificing profits, but 
he must sell his customers that: which they want. 
Frank Frane, Shannon City, doesn’t know how: the 


farmers can avoid doing considerable building this 
season. Crops were good last year and the corn is 
being shipped to the northern part of the state at 50 
cents a bushel. The bulk of the stock is yellow pine. 
In drop siding fir is handled. Mr. Frane was too well 
stocked to take advantage of the prices which made 
the men who were caught with low stocks so happy. 

John W. Fisher represents the Hawkeye company 
at Humeston, a town of 1,500 population and a single 
yard. Last year the crops were excellent. Corn is 
worth 50. cents and only a small part of the: crop is 
sold. Oats are bringing 45 cents. A great many hogs 
are raised in this district and these are now worth 
$4. The county in which this town is located—Wag- 
oner—is the premium timothy seed county of the 
state, this product now bringing $1.75 a bushel. Last 
year one farmer marketed $8,000 worth of this seed. 

Reverse the initials of S. L. MeGavie and you may 
observe that they are the same as mine, hence you will 
not question but he is all right. Mr. McGavie is one 
of the Ottumwa dealers and recalled the fact that the 
last time we met was at a possum dinner at an Ot- 
tumwa club house. At this time of year there is little 
trade in this city, but now there are some bills te 
figure, yet Mr. MecGavie is of the opinion that 
prospective builders are hanging off to see which way 
the cat will jump in regard to prices. The city has 
20,000 population and six yards. Everything in dimen- 
sion is yellow pine. Mr. MeGavie is of the opinion 
that stocks in the city are normal. 

B. A. Brown, of Coalfax, where so many go to get 
things soaked out of them by the mineral water, sees 
nothing very encouraging in the outlook, yet the busi- 
ness of the year may fool him, as he has noticed that 
trade has come from sources from where it was not 
expected. On the other hand. he has figured on bills 
and seen them go to others. Stocks, in size, are about 
as usual. The bulk of the dimension handled is yel- 
low pine. 

Melvin C. Hall, Mount Pleasant, lives in a town of 
5,000 population, but whether the inmates of the state 
insane asylum and the students at the Iowa Weslevan 
university are counted in he did not inform me. Mr. 
Hall is doing no figuring and never does except on 
large bills. When small bills are wanted the pur- 
chasers drive in and haul them away. Two stocks are 
carried in this yard—white pine and yellow pine. 

C. Y. Smith, secretary and manager of the M. B. 
Hutchison Lumber Company, Ottumwa, thinks that his 
business this year will be largely in moderate priced 
residences, as this is a manufacturing town and such 
residences will be in demand. Nothing heavy is in 
sight as yet. In the packing house 1,800 men are em- 
ployed; in the cigar factories 1,500, and other em- 
ployees in manufactories will bring the number easily 
up to 7,000. 

L. E. Streator, auditor for the Eclipse Lumber Com- 
pany, with headquarters in Minneapolis, is now mak- 
ing his home in Cedar Rapids, so as to be in closer 
touch with the yards. Manager Ward was also down 
from Minneapolis to see what was going on. 

When coming to Ottumwa in the seat back of me 
sat a live appearing young fellow and when he saw 
the black cat on my lapel we shook. ‘‘Let’s shake 
with both hands,’’ he said, which we did, and I sup- 
pose the passengers who were looking on took us for a 
couple of silly school boys. This young man said his 
name was L. H. Scheidemantel—and he told me how 
to pronounce it. He had lived in Iowa and Nebraska, 
but is now ‘a resident of Canute, Okla., where he is 
engaged in retailing lumber and banking, and he says 
it is Oklahoma in his every time. From the way he 
dresses I will bet $4 he is gathering the dollars in the 
new state. Canute has about 400 population and a 
larger number of yards than he wishes it had. His 
was one of the four banks in the state that didn’t 
put the lid on when the great majority of the banks 
of the country concluded they wouldn’t nay us what 
they owed us—and when I was told this I asked him 
to shake again. 

Also on the same train I was asked by a gentleman 
if my name wasn’t so and so, and I told him it was. 
So many people know me that I find I must behave 
myself when awav from home. This was F. E. Hyett, 
manager for the Hawkeve Lumber Company, at Oska- 
loosa, who had been visiting his old home in Ohio for 
nearly a month. . 


WITH THE SALESMEN. 

John A. Uhler, Burlington, has been laid up four 
months with the rheumatism, but he thinks that soon 
he will be able to take to the road again. Mr. Uhler 
is one of the men who think that good nature is an 
asset that brings in a dividend. For years I have 
known him and never once have seen him step out of 
the path that was strewn with sunshine. Why can’t 
more of us be like that? 

Harry L. Marrs, who travels for William Buchanan, 
looks for an active trade this spring, being of the 
opinion that the farmers will build because of cheaper 
lumber. Mr. Marrs is an old-time retail dealer, hav- 
ing for six years run a yard for the Long-Bell Lumber 
Company at Cedarvale, Kan. 
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Curtis R. Hay, Iowa sales agent for the Ingham Lum- 
ber Company, Kansas City, and who makes his home in 
Des Moines, believes that trade in Iowa is light, as 
reflected by the way the dealers are buying. The deal- 
ers tell him that collections have been better than 
they are at present. He looks for a fair trade in the 
rural districts, but in towns of some size building 
promises to be light. In towns of this character build- 
ing is to a large extent on borrowed money and the 
men who borrow it want to know whether Bill Bryan, 
Bill Taft or some other Bill is going to be president. 

E. A. Moore, who hails from Council Bluffs, travels 
for William Buchanan. At the concatenation he 
showed that he was a genuine Paderewski, playing for 
the initiates to march in such a manner that they got 
their legs so mixed they didn’t know’ which belonged 
to which. Several years ago Mr. Moore and I met 
when he was manager of a line yard, and later on I 
was sorry to hear of the inconvenience I put him to. 
He was the one man in the town who went to the pains 
to show me what there was in it, and then I, the 
villain, ran in an item that caused him to try to pick 
up every number of the LUMBERMAN that came to the 
town and burn it. When my friends keep me from 
being shot there is no telling how grateful I feel to 
them. 

None of the southwestern Iowa meetings would be 
rounded out unless Mark Anson, with the Roach & 
Musser Sash & Door Company, was there. No retail 
dealer in the. territory could take more interest in 
them. I don’t think one of these meetings has been 
held that Mr. Anson did not send me a pressing invita- 
tion to be there. This year he gave a theater party 
to a dozen or more of his friends, and as it was a kind 
of a girl show he was so thoughtful as to put us all on 
the front seat. 

The Lothman Cypress Company, St. Louis, was rep- 
resented by J. M. Furlong, who travels from Keokuk, 
and E. W. Blumer, general sales agent, St. Louis. Mr. 
Furlong travels in southern Iowa and northern Mis- 
souri and says that buyers are holding off, but he ex- 
peets a good trade later. 

F. B. Church, who travels in Iowa for the Wheeler 
Lumber & Bridge Supply Company, of Des Moines, 
sells bridge material to counties, cities and railroads. 
Fir is used principally. Mr. Church is a veteran in the 
retail business, having for years been with the Queal 
interest at Des Moines, Sioux City and Yankton, start- 
ing the yard at the latter place. He says the bridge 
business is about the same from year to year. He 
always hears the story that there will be a curtail- 
ment, that the appropriations are overdrawn, and so 
on, but the bridges must be built just the same. 

Harry T. Kendall was on hand for the W. R. Picker- 
ing Lumber Company, Kansas City. He has been in 
the employ of that company since September and trav- 
cls in Nebraska and Iowa. It is his testimony that 
line yard stocks are up to the limit, but the stocks of 
individual dealers are broken, 

The four Dodds brothers who compose the Dodds 
Lumber Company, Omaha, are so gentlemanly that it 
is always with pleasure that I meet one of them. J. E. 
Dodds, the oldest, was at Ottumwa, and hoping it will 
prove beneficial to other brothers I am going to repeat 
the little story he incidentally told me. Formerly 
every brother was a teacher, J. E. having charge of 
one of the largest normal schools in Ohio. They did 
ot relish being apart, and then -they recognized the 
fact that the life of a teacher led to an old age of 
poverty, as a rule. Looking the field over they saw 
uothing more promising than the lumber business and, 
hearing of a tract of timber that was for sale in 
'ennessee, they bought it. They figured it out that 
hy turning this timber into lumber their profits would 

© $18,000. Every one of them was as green to the 
usiness as could be, and Mr. Dodds says they would 
sit down of an evening and criticise the business 
uethods of other lumbermen, wondering why they did 
iot so conduct their. business as to make a greater 
profit. They converted the timber into lumber, sold -it, 
ind found themselves $300 in the hole. They paid this 
umount of money and a large chunk of disappointment 
for their initiation into the business. I leave it to 
you if they haven’t exhibited a fine spirit. So often 
brothers grow apart instead of clinging together. Not 
long ago I heard one brother swearing like two troop- 
crs about another. There is bad blood between them, 
growing out of a little financial matter. If I had a 
brother it doesn’t seem to me that a wedge could be 
driven between us. Mr. Dodds travels in southern 
lowa and says that stocks in this territory were 
pretty low, but that a great deal of yellow pine was 
bought and he thinks that they are now in good 
shape. Some of the dealers hought early and when 
the decline in prices came they bought again, and 
thus are heavily stocked. He has been in the south 
since January 1 and found many of the small mills 
beyond their depths, and he does not see how they 
can again be in the market unless there is an ad- 
vance in prices of from $2 to $2.50 a thousand. 


INDIFFERENT COMMENTS. 


Ralph Burnside has got so he can talk like a judge. 
He made a fine presentation of the mail order house 
question and others. 

_C. E. Greef, seeretary of the Central Iowa associa- 
tion, came down from Eldora and stirred things up 
in the afternoon session. 

_ Not all of us who slept under the roof of the Bal- 
lingall hotel knew that it is the property of the city. 
Mr. Ballingall willed the hotel to the city and the 
latter has leased it for the last twenty years. 

The banquet was spread by the ladies of the Trinity 
Episcopal church and 110 sat at the tables. The 
on. W. I. Nolan came down from Minneapolis as 





entertainer and told a handful of his choicest stories. 
A drawback, however, was that by the time Mr. Nolan 
had spoken fifteen minutes the time for the 
theater rolled around, there was a stampede for the 
show house and at least half of the dealers went to 
the play. This is one of the associations that have 
clung to the banquet as the chief entertaining fea- 
ture, but I think they are a trifle tired of it. I am 
of the opinion that next year they will take another 


- shoot. The cold fact is that the ordinary banquet is 


the poorest form of entertainment. To eat is not a 
treat to anyone, as they eat more at the hotels than 
they ought to, anyhow. Then as a rule the service 
is slow. Many of those at the tables are alongside of 
strangers and they don’t have any fun. They are 
glad when the function is brought to an end. A 
Dutch smoker where all can mix and sing songs beats 
the banquet, and it has been my observation in years 
of convention trotting that the theater party leads 
all of them, with the exception of a prize fight, the 
fight at Kansas City having been the biggest draw- 
ing card I had ever seen at a retail convention. At 
our homes the most of us go along our streets with 
sober faces and a measured stride, but away from 
home we do not object to having our blood stirred up. 
And I believe the highest medical authority hold 
that such a stirring up is medicinal in its character. 

I know you could not help but like the new presi- 
dent, Leigh Wallace. What he has to say he says 
briefly and he is as snappy as a steel trap. When 
escorted to the chair he delivered himself of two 
humorous sentences that made the dealers roar, and 
then settled down to the routine business of the meet- 
ing. 

The badge that was presented by the Lothman 
Cypress Company was the finest I have seen in my 
rounds of the conventions this season. Strange it is 
that some of the larger associations should permit a 
single company to come in and knock them plumb 
out of the box in the badge matter. 

Secretary Porter is something of a talker himself. 

Fred A. Tisdale, one of the local dealers, had a 
finger in the banquet pie, notwithstanding he coyldn’t 
tell me the name of the church in which the feed was 
served. 

George Kalbach autoed Secretary Porter from Oska- 
loosa to Ottumwa and he came looking as chilly as 
though he had come down from the north pole. 


SOME TRADE CONDITIONS IN THE TERRITORY. 


One of the prominent features of the trade, as 
gathered from the dealers at this meeting, is the rapid 


way in which yellow pine is finding a market. Much 
of this territory is so near the Mississipip river that 
heretofore it has been white pine ground, but even 
here yellow pine is pushing its way in. In many of 
the towns builders are still of the opinion that no 
other wood will answer so well for outside work— 
cornice, corner boards and clapboards—but at other 
consuming points this idea has given, or is giving, 
away. 

Another feature bearing on trade is that many 
of the dealers are expecting little business at this 
season of the year and claim that the financial flurry 
has little if anything to do with the prevailing dull- 
ness. I believe it is a proposition that holds true 
at large that much of the quietness in retail lumber 
circles is owing purely to the season, while it is at- 
tributed to financial conditions instead, it having be- 
come a habit with a certain class of men to charge 
every ill to which the human flesh is heir to what 
they choose to style the panic. With rare exceptions 
here, as elsewhere, the largest trade is looked for in 
the rural districts, although in some of the ljarger 
towns building will by no means come to a stand- 
still. 

In the last four weeks I have talked with at least 
a thousand retail dealers from the Dakotas, Minne- 
sota, Nebraska, Missouri, Kansas, Oklahoma and Iowa 
and in one regard they speak as a unit, namely, that 
the purchasing power of the farmers has not been 
curtailed. Their assets are larger than ever before in 
the history of the country, the advance in their land, 
oftentimes amounting to more than 100 percent, being 
followed by fine crops which have been marketed at 
unusually high prices. As to the financial ability of 
these farmers to erect houses and barns there is not 
a dissenting voice. A poor crop prospect the coming 
spring may induce them to postpone improvements, 
but this will not be done as a necessity. 

At one point I have heard of a reduction of common 
stuff of from $6 to $8 a thousand, but information has 
reached me from no other point of a cut to exceed 
$3—-several instances $2, in some $1, in others none. 
The great majority of the dealers, when speaking on 
this point, have used the argument that they were 
loaded up with lumber at old prices, that they are 
ignorant of the future of the wholesale market, and 
that they will await developments. Certainly they 
would think it unwise to make a radical reduction at 
this juncture when so little lumber is selling. 


EE Goto 








PERTINENT PARAGRAPHS OF THE INTERSTATE COMMERCE LAW. 


It shall be the duty of every carrier subject to the 
provisions of this act to provide and furnish such 
transportation upon reasonable request therefor, and 
to establish through routes and just and reasonable 
rates applicable thereto. (Sec. 1, Paragraph 2.) 


All charges made for any service rendered or to be 
rendered in the transportation of passengers or prop- 
erty as aforesaid, or in connection therewith, shall be 
just and reasonable; and every unjust and unreason- 
able charge for such service or any part thereof is 
prohibited and declared to be unlawful. (Sec. 1, Para- 
graph 3.) 


Any common carrier subject to the provisions of 
this act, upon application of any shipper tendering 
interstate traffic for transportation, shall construct, 
maintain, and operate upon reasonable terms a switch 
connection with any private side track which may be 
constructed to connect with its railroad, where such 
connection is reasonably practicable and can be put in 


with safety and will furnish sufficient business to. 


justify the construction and maintenance of the same; 
and shall furnish cars for the movement of such traf- 
fic to the best of its ability without discrimination in 
favor of or against any such shipper. (Sec. 1, Para- 
graph 6.) . 


It shall be unlawful for any common carrier subject 
to the provisions of this act to make or give any un- 
due or unreasonable preference or advantage to any 
particular person, company, firm, corporation, or lo- 
cality, or any particular description of traffic, in any 
respect whatsoever, or to subject any particular per- 
son, company, firm, corporation or locality, or any 
particular description of traffic, to any undue -or un- 
reasonable prejudice or disadvantage in any respect 
whatsoever. (Sec. 3, Paragraph 1.) 





It shall be unlawful for any common carrier sub- 
ject to the provisions of this act to charge or receive 
any greater compensation in the aggregate for the 
transportation of passengers or of like kind of prop- 
erty, under substantially similar circumstances and 
conditions, for a shorter than for a longer distance 
over the same line, in the same direction, the shorter 
being included within the longer distance; but this 
shall not be construed as authorizing any common 
carrier within the terms of this act to charge and 
receive as great compensation for a shorter as for a 
longer distance. (Sec. 4, Paragraph 1.) 


It shall be unlawful for any common carrier subject 
to the provisions of this act to enter into any com- 
bination, contract or agreement, expressed or implied, 
to prevent, by change of time schedule, carriage in 
different cars, or by other means or devices, the car- 
riage of freights from being continuous from the 


place of shipment to the place of destination. (Sec. 7, 
Paragraph 1.) 

In case any common carrier subject to the pro- 
visions of this act shall do, cause to be done or per- 
mit to be done any act, matter or thing in this act 
prohibited or declared to be unlawful, or shall omit 
to do any act, matter or thing in this act required to 
be done, such common carrier shall be liable to the 
person or persons injured thereby for the full amount 
of damages sustained in consequence of any such vio- 
lation of the provisions of this act, together with a 
reasonable counsel or attorney’s fee. (Sec. 8, Para- 
graph 1.) 


The commission is authorized and empowered, and 
it shall be its duty upon a complaint made 
to determine and prescribe what will be the 
just and reasonable raie or rates, charge or charges, 
to be thereafter observed in such case as the maxi- 
mum to be charged. All orders of the com- 
mission, except orders for the payment of money, shall 
take effect within such reasonable time, not less than 
thirty days, and shall continue in force for such period 
of time, not exceeding two years, as shall be pre- 
scribed in the order of the commission. (Sec. 15, Para- 
graph 1.) 


The commission may also, after hearing on a com- 
plaint, establish through routes and joint rates as 
the maximum to be charged and prescribe the division 
of such rates. (Sec. 15, Paragraph 2.) 


If the owner of property transported under this act 
directly or indirectly renders any service connected 
with such transportation or furnishes auy instrumen- 
tality used therein the commission may, after 
hearing on a complaint, determine what is a reason- 
able charge as the maximum to be paid by the car- 
rier or carriers for the service so rendered or for the 
use of the instrumentality so furnished. (Sec. 15, Para- 
graph 3.) : 


Any common carrier, railroad or transportation com- 
pany receiving property for transportation from a 
point in one state to a point in another state shall 
issue a receipt or bill of lading therefor, and shall be 
liable to the lawful holder thereof for any loss, dam- 
age or injury to such property caused by it or by any 


- common carrier, railroad or transportation company to 


which such property may be delivered or over whose 
line or lines such property may pass, and no contracts, 
receipt, rule or regulation shall exempt such common 
carrier, railroad or transportation company from the. 
liability hereby imposed: Provided, That nothing in 
this section shall deprive any holder of such receipt 
or bill of lading of any remedy or right of action 
which he has under existing law. (Sec. 20, Para- 
graph 11.) 
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OREGON AND WASHINGTON MANUFACTURERS’ ANNUAL. 


Remarkable Gathering of the Strong Men of the Lumber Industry on the North Pacific Coast—Official 
Reports of Association Work and Progress—Instructive Review of Committee Work— 
Status of Affairs in the Advance Rate Struggle—A Memorable Meeting. 


PortTLAND, OrE., Feb. 15.—The annual meeting of the 
Oregon & Washington Lumber Manufacturers’ Associa- 
tion was held here today in the rooms of the Chamber of 
Commerce, following a banquet in the big dining room 
of the Portland Commercial Club, ending fittingly a day 
devoted to associated effort in the lumber industry in 
Oregon, the state having the most standing timber of 
any state in the Union. 

A spirit of good fellowship prevailed that was remark- 
able considering the great shadow of a prohibitive ad- 
vanced freight rate that now hangs over the lumber in- 
dustry of the Pacific coast. Conditions are far from 
satisfactory. But little lumber can be moved east under 
the advanced rate, and that only by taking a gamble on 
the rate; but the lumbermen of the west are strong men 
and are hopeful of right and justice prevailing in the 
end. we 

The meeting was called to order by President Phillip 
Buehner at 2 p. m. The minutes of the preceding meet- 
ing were dispensed with and the annual address of the 
president was read by Secretary A. B. Wastell, as fol- 
lows: 

The last year, 1907, will be remembered by the lumbermen 
of the Pacifie northwest for several reasons, the chief of 
which is the decided stand taken by them in resisting the 
advance in freight rates east proposed by the railroad com- 
panies. ‘This matter will be reported upon more fully by 
our efficient railroad committee. . ; 

The last year will also be remembered as a year in which 
common lIymber sold, during the first part of the year, at 
from $15 to $16 a thousand and dropped at the close of the 
year to $9; and even at this low price desirable orders were 
hard to get. eee 

A very important step was taken by the Oregon & W ash- 
ington Lumber Manufacturers’ Association when it issued 
its export price list, known as the OA list, which is being 
distributed and welcomed everywhere. Our inspection 
bureau will report on this more fully and will also show 
how satisfactory their method of inspection has been. 

During the last year this association, assisted largely by 
George M. Cornwall, also by all the lumbermen of this 
north Pacific coast, with the indorsement of many other 
organizations, succeeded in having a_ bill introduced in 
Congress extending the powers of the Interstate Commerce 
Commission so as to require the railroad companies to 
submit all changes in rates to the approval of the commis- 
sion before new rates can be put into effect. While this 
bill has not been passed, up to this time, it has been recom- 
mended by the senate committee and was favorably men- 
tioned; in fact, recommended by our worthy and honored 
president, Theodore Roosevelt, in his last message to 
Congress. 

Prices Too Low. 


The year 1908 is before us and we must meet condi- 
tions as they are. Prices today are too low; in fact, 
lumber has been sold lately at less than the cost of pro- 
@uction; but all we can do is to weather the storm by 
hauling in canvas and adjusting our sails and, if need be, 
put in more ballast. For a time last year prices were 
inflated and lumber, labor, logs and stumpage sold for 
more than they were normally worth, and we are now 
experiencing the results of such high prices. We can only 
get high prices when the whole country is prosperous. We 
can get fair prices for all our products just as soon as we 
broaden our scope of vision, so that a man _ standing at 
Portland can look down the Columbia river and see Astoria 
and the mills there; look up the river and see the mills 
there: look south and see all the valley mills; look north 
and see Puget sound, and even British Columbia. : 

Old Joe Cannon said in his speech before the Rivers & 
Harbors Convention in 1906 at Washington, D. C., that 
some people have a very limited view; that the hole they 
look chreugh was probably made by a gimlet. If some of 
our very pleasant northern friends would increase the size 
of their portholes and look south they might discover the 
Columbia river and even look across the river and see 
Oregon. s 

Having mentioned the Columbia river, I can not continue 
without saying that this grand river, draining as it does 
an empire .equal to more than twice the area of all the 
New England states put together, is destined to be one 
of the mightiest waterways in this country and is tod:uy 
one of the best and safest harbors on the Pacific cvast. 
When the improvements now being made are completed it 
will be the most desirable harbor on the Pacific coast. 

Freight flows like water, in courses of least resistance, 
and that is why the Great Northern and the Northern 
Pacific railways have built a road along the north bank 
of the Columbia to Portland, in order to enable them to 
handle their freight with the least cost. In addition to 
these roads, the Canadian Pacific has entered Portland and 
is soliciting freight and opening up new markets for our 
lumber. 

There are several things which have come up and which 
ought to be settled in a just manner. One of them is: 
When we are asked by anyone to quote prices on a_ par- 
ticular bill and the party gets the order, we should insist 
that the bill be turned over to us at the prices quoted. If 
we put ourselves out to protect the prices, the party ought 
to be willing to protect us. 

Another is the canceling of orders. If our customers 
expect us to fill all their orders which are on our books 
at times when prices are advancing, we ought to insist upon 
the buyers leaving their orders with us and not canceling 
them when prices are declining. 

I would also recommend that our secretary send out a 


monthly bulletin, to both the manufacturers and buyers, of . 


the market condition and of the prevailing prices, in order 
to bring the right parties together. 

There are many things which can not be corrected or 
remedied by law, and one of these is human nature. We 
are all selfish—some more, some less; but I am safe in 
saying that the lumbermen of this Coast are not only 
willing but anxious to do the square thing by everyone— 
the timber holder, the manufacturer, the buyer and the 
railroad companies. 

It is only proper that I should say that the association 
is under particular obligation to the railroad committee 
and advance rate committee for their untiring efforts in 
fighting the advance rate case. 

In conclusion I will say, let us all go to Tacoma and 
welcome the Western Retailers’ Association at its con- 
vention to be held February 27, 28 and 29. 


Secretary Wastell then presented his annual report, as 
follows: 








. 


At the close of the second year of this association, your 
secretary begs leave to report as follows: 

Membership of the association: February 15, 1907, was 
195, representing cut of 1,300,000,000 feet for the previous 
year. During the year there have been twenty-nine acces- 
sions, representing cut of 47,000,000 feet, and twenty-four 
withdrawals, representing cut of 54,000,000 feet; present 
membership 200, representing cut of 1,000,000,000 feet for 
year 1907 f the accessions twenty-one are lumber man- 
ufacturers and eight are shingle manufacturers gained by 
taking the shingle men who subscribed to the advance rate 
fund into our membership. Of the withdrawals seven are 
due to mills discontinuing business, one to amalgamation 
with another company, eight to resignation and _ eight 
dropped from the roster through nonpayment of dues. 


Financial Report. 
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Retrospect. 


The last year has been peculiar in many respects. Up to 
August 1, 1907, the tide of prosperity raised to highwater 
mark. Values of all commodities were abnormally high. 
Labor was scarce, but a feeling of confidence prevailed. 
Just at this time the rumors that had been circulating in 
relation to an advance on lumber freight rates from the 
Coast to eastern territory were confirmed, and lumber in- 
terests saw a prospect of curtailed markets with all the 
accompanying disadvantages. ‘To offset this proposed ad- 
vance a protest was presented to the railroads. Every 
peaceful measure was tried. A personal conference with 
i. H. Harriman by representatives of this association was 
held September 2 in an endeavor to enlist his interest in 
the matter, through personal information as to natural con- 
sequences but without avail. Finally it was decided to be- 
gin litigation, which culminated in the successful injunc- 
tional proceedings in United States circuit court and the 
hearing before the Interstate Commerce Commission, Decem- 
ber 11-19, favorable decision on which is eagerly looked 
forward to by the lumber interests. 

In the meantime, knowledge of the proposed advance in 
freight rates, which according to published tariff was to 
become effective November 1, 1907, had paralyzed trade 
conditions in the affected distributive territory and sym- 
pathetically conditions were unsettled in all other markets. 
Buyers in placing new eastern business made acceptance 
contingent on forwarding prior to November 1. Cancela- 
tions occurred on old business if not forwarded before No- 
vember 1, so that order books at mills which had indicated 
business for a term of several months, by November 1 were 
so reduced as to give no assurance of possibility of con- 
tinued operations except as new business was obtained. At 
this juncture a feeling of distrust and fear arose, and the 
financial stringency induced by Wall Street manipulations 
occurred, making *‘a bad matter worse.’ Credit was so dis- 
turbed that buyers ceased ordering as they were unable to 
figure on meeting payments; while perfectly solvent, their 
money was tied up, collections were bad, and a “prosperity 
panic’ ensued. Many mills were obliged to shut down with 
consequent curtailment in their output seriously affecting 
both lumber manufacturers and loggers as well as all allied 
interests including both machinery and supply houses, prod- 
uce dealers, grocers and incidentally seriously affecting the 
income of, this association through the very much reduced 
output, and creating problems difficult to solve. 


Work of Secretary. 


In the interval—February 15-August 1—your former sec- 
retary was active in preparation for the Portland gateway 
case, which has not yet been decided. Special interest was 
taken in the distribution of samples of fir, spruce and hem- 
lock finish in connection with work of market extension 
committee, which were distributed to architects and retail 
lumber dealers throughout our natural consuming terri- 
tory as well as among foreign buyers. Letters on file ac- 
knowledging these samples are unanimous in expressing the 
favor with which they have been received by the trade and 
without question has resulted in side advertising of the 
value of fir finish. Approximately 1,000 sets of these sam- 
ples are still awaiting completion and forwarding. 

Considerable interest was also displayed in the work of 
the local associations of Linn, Marion and Lane counties, 
—_ in endeavoring to cement relations among the smaller 
mills. 

Since August 1, 1907, when the present incumbent was 
made secretary, the advance in freight rates has been the 
controlling factor in the affairs of our association. The 
importance of this contest has overshadowed all other busi- 
ness. Regular affairs of the association have been handled 
in businesslike manner and given prompt attention. Unnec- 
essary correspondence has been cut out and requests for in- 
formation have been sent out only when required for a 
specific purpose. Notwithstanding this fact, poor response 
has been made by our members to such requests and pre- 
vented the compilation of complete statistics required by 
our attorneys except at expense of sending out a man to 
get data, also prevented compilation of statistics for in- 
formation of members. Sudden changes have made it im- 
possible to secure and promulgate reliable forecasts on trade 
conditions. 

For the special work of the several committees, the bu- 
reau of grades and the cargo inspection bureau, we respect- 
fully refer you to the reports of the chairmen of these sev- 
eral bodies for detailed information, but in a general way 
wish to state as follows: 


Domestic Fir Committee. 


Our committee collaborated with a like committee of the 
Pacific Coast Lumber Mannfacturers’ Association in the 
compilation of the universal pricelist designed for a dis 
count list so as to serve tor a term of years. The general 
features of our A-8 delivered eastern list were embodied in 
this list which will soon be ready for issuance, advance 


copies having been gotten out for criticism and suggestion.” 


During the last year the United States Forest Service 
completed tests on Douglas fir at its testing stations at 
Eugene, Ore., and Berkeley, Cal., and have issued a partial 
report accompanied by photographs of the result of these 
tests which is very interesting and valuable, and which 
will be circularized ‘within a few days to our membership. 
This association furnished considerable timber for the tests 
at Eugene at an expense of $497.23 end letters on file show 
the appreciation of the Government officials for this coép- 
eration. 


Market Extension Committee. 


This committee was instrumental in supplying a sample 
exhibit for the Interstate Exposition of Irrigated Land 
Products and Forest Preducts at Sacramento, Cal., and 
also had charge of the manufacture and distribution of the 
fir samples to which reference has already been made. 


Export Committee. 


This committee endeavored to arrange with the Pacific 
Lumber Inspection ‘Bureau for the joint use of export list 
F with the understanding that reference would be made 
therein to the Oregon & Washington Lumber Inspection 
Bureau as well as to the Pacific Lumber Inspection Bureau 
and thus obviate putting another export list out to the 
trade. Failing to accomplish this, the committee met and 
compiled export list OA- which has been very favorably re- 
ceived by exporters and foreign importers. 


Railroad Committee. 


This committee took in hand a number of matters of im- 
portance during the early part of the year, but finally the 
work of this committee was largely merged with the special 
advance rate committee work. 


Advance Rate Committee. 

The work of this committee has been very effective in 
protesting against the proposed advance in freight rates to 
the east. The legal end of the case has been splendidly 
handled by Attorney J. N. Teal, who was strongly backed 
up by the members of the association who served on this 
committee and also by those who were witnesses in the 
hearing before the Interstate Commerce Commission. Much 
time was devoted by this committee in assisting in prepara- 
tion of the evidence, and great credit is due it for its 
lavish sacrifice of time and energy in this case. 


Oregon & Washington Lumber Inspection Bureau. 


This bureau has been maintained during the year at a 
membership of twelve mills and has given good ‘service to 
cargo shippers and buyers. Effort has been made to make 
grades uniform and to employ only competent inspectors and 
to maintain the bureau on an independent basis so as to 
give both buyer and seller a square deal. Independent bu- 
reau tallymen are used on a vessel wherever practicable and 
when mill tallymen are utilized in the loading they have 
been proven competent and must be acceptable to bureau 
and work under the direct supervision of a bureau inspector 
who is responsible for grades being in accordance with spec- 
ifications and also to check up tallymen and see that they 
are performing their work properly. Bureau inspector is 
required to continue at ship's side during working hours 
from the time cargo is commenced until finished. 


Publicity Committee. . 

This feature of the advance rate case was very ably 
handled by George M. Cornwall through whose instrumentai- 
ity this association had the honor to adopt the first reso- 
lution favoring the amendment to the Hepburn law now fa- 
vorably known as the Fulton amendment senate Dill 423. 
Through the effort of this committee, representing jointly 
this association and the Southwestern Washington Lumber 
Manufacturers’ Association, corresponding resolutions have 
been adopted by lumber associations, boards of trade, cham- 
bers of commerce all over the country; also has received 
the indorsement of the Transmississippi congress, creamery 
interests of Illinois, United States Livestock Association, 
the Wool Growers’ Association of Oregon, as well as the 
National Association of Railway Commissioners, and finally 
by the committee on interstate commerce of the senate of 
the United States, and we are hoping for its adoption dur 
ing this session of Congress. 


Insurance Committee. 


Several meetings were held during the year and by cor- 
respondence and also by personal interviews with ‘repre- 
sentatives of insurance companies coupled with such in- 
dividual research by the chairman, a very comprehensive 
report was compiled, which was circularized and proved of 
great value to the membership of this association. 


Bureau of Grades. 


The bureau has been very effective in unifying grades and 
patterns among the manufacturers in its membership and 
has been referred to many times as one of the most valuable 
features of our association work. The service rendered has 
been indicated by reports filed in this office which show a 
great gain in uniformity of manufacture and in consistent 
interpretation of grades by the lumber graders. Has also 
served through instrumentality of Chief Inspector Hagen ia 
the settlement of claims where questions have been raised 
by consignee. As to the financial aspect of this branch 
of our association work, would say that it proved more 
than self supporting on the basis of dues established anJ 
the only regret is that more of the members of the asso- 
ciation did not take advantage of membership in the bu 
reau of grades and reap the benefit. 


Other Associations. 

The relations of your secretary with the officers of the 
Pacific Coast Lumber Manufacturers’ Association, South- 
western Washington Lumber Manufacturers’ Association and 
the Western Oregon Lumber Manufacturers’ Association 
have been particularly pleasant and satisfactory. 


Lumber Trade Journals and Portland Daily Papers. 


The important medium of the “press” has been at the 
command of our association and has nobly supplemented 
every effort put forth by this association and certainly 
deserve this word of praise and thanks. ‘The lumber trade 
journals that reach our desk from north,. south, east and 
west are a constant source of inspiration and profit ‘and to 
the representatives of these papers we tender hearty thanks. 


Recommendations. 


Your secretary understands that one of the foundation 
principles of this association is that no man is asked to 
subscribe to a price list: each member is to sell as he 
pleases. At the same time discussion of trade conditions 
is essential to a knowledge of the situation and we beg 
to suggesc that the secretary be instructed to get perti- 
nent information as to the situation and ascertain as far 
as possible the ruling selling prices of lumber and shingles 
and issue a monthly letter to all members, giving a con- 
servative and careful statement of trade conditions and the 
ruling setling prices of fir, cedar, spruce, white and yellow 
pine, western pine and redwood, and a forecast of the 
outlook for the ensuing month. This would be greatly ap- 
preciated by the remote mills of our membership that are 
unable to attend the monthly meetings and with the co- 





pos 


det 
thé 
bas 
the 
im 
mi 
du 
cal 


als 
col 
col 
in’ 
ou 


m 


bu 








908. 


al 


iple 
And 
and 
the 


‘ific 
list 
ade 
ion 
eau 
the 
and 

re- 


im- 
the 
sial 


in 
to 
dly 
ked 
his 
the 
uch 
ra- 
its 


to 
ake 
ind 

to 
bu- 
ind 
ave 
au 
tor 
ec- 
hey 

is 
urs 


or- 
re- 


ive 
of 


he 


nd 
on 


he 
ed 
ly 
de 
nd 
to 
cs. 


to 
he 
ns 
eg 
ti- 
ar 
es 


he 


iw 
he 


re 
0- 





FEBRUARY 22, 1908. 


AMERICAN LUMBERMAN. 





51 





operation of members of the domestic fir committee and the 
market extension committee such letter could be issued by 
the secretary and would prove a valuable adjunct to our 
association work. 

We would further suggest that the secretary of the as- 
sociation be given opportunity to take initiative in con- 
nection with the work of the market extension committee 
so that in a sense he may serve as an advertising man- 
ager for the association and through the medium of the 
trade papers whose news columns are open to us keep the 
value of fir products before the trade and also by cor- 
respondence with trade centers and by adoption of special 
methods that would be subject to approval by the market 
extension committee advertise our lumber and shingles. 

We wish to repeat the suggestion made by our former 
secretary at first annual meeting, as follows: “New and 
more commodious office quarters to be secured where mem- 
bers can have an assembly room with better acoustic prop- 
erties, and where tables may be provided with the current 
lumber journals, and for committee meetings; where abun- 
dant facilities may be had for telephoning, writing and 
conducting any business that any member may have to do.” 
Effort was directed in November, 1907, toward securing of- 
fices in the new Commercial Club building but was post- 
poned for future consideration. 

There is no question but what the method of financing 
the association should be changed so that the income shall 
be fixed instead of so very elastic, yet it is difficult to 
devise a recommendation that entirely covers the require- 
ment and any drastic action might result in loss of mem- 
bership. We beg to suggest, however, that bylaws be 
amended so ‘that instead of basing payments for dues on 
the estimated cut for previous year as hitherto, subject to 
adjustment at close of year and involving the disastrous 
result that we now confront through enforced curtailment, 
and consequent reduced income, that by a system of return 
postcards we get the actual cut of each mill at the close 
of every two months and charge on this basis with the un- 
derstanding that if a mill is shut down or running on less 
than half time, a minimum charge for dues shall be made, 
based on one-half an agreed average cut as determined by 
the manufacturer and the secretary, providing such min- 
imum shall not be less than $5 a year, which shall be the 
minimum charge for membership. Also that nonpayment of 
dues for a period of six months will be sufficient cause for 
cancelation of membership. 

Finally, your secretary desires to thank the officers, and 
also the members of this association with whom he has 
come in contact, for their cordial coéperation and ready 
counsel and advice, and for the appreciation that has been 
invariably shown for every effort made in the interest of 
our association. 


The report of Treasurer T. C. Knapp showed a bal- 
ance on hand of $921.23. 


Report of Advance Rate Committee. 


The report of the advanced rate committee’s work was _ 


made by A. C. Dixon, chairman, as follows: 


The report of the advance rate committee can not help 
but be that of a tale not twice, but many: times told and 
still unfinished. The chairman of this committee has been 
reporting from month to month since August of last year, 
and can do little now except to present the actions of the 
committee in the order of their occurrence as a matter of 
record and for the benefit of those who have not been at all 
of the meetings. 

Some of you will remember that at the meeting of Au- 
gust 3 the matter of the advance rate to eastern points 
was first brought up and a committee appointed. This 
meeting was one at which considerable enthusiasm was 
shown, and the sentiment of all those present, as shown by 
the secretary’s report, was to the effect that we must all 
unite at this time, and the support of the entire associa- 
tion was pledged to the advance rate committee. Very 
little time was lost in beginning the work and within a 
few days after this meeting was held the committee had 
secured the services of J. N. Teal to handle the legal end 
of the case and of Mr. Cornwall to take charge of the pub- 
licity work, while a special committee, consisting of Messrs. 
McKay and Wentworth began to raise funds for the fight 
and to take entire charge of the finances. Within a short 
time after the committee was appointed our semiannual 
meeting was held and it developed at this meeting that 
we had already succeeded in nor business men of 
all classes and in interesting many public spirited citizens 
not in active business life. 


Publicity Work. 


Owing to the work of the publicity bureau, our cause has 
been well set forth and far seeing business men have: had 
little trouble in understanding the principle for which we 
have been fighting. To quote one of our speakers at the 
semiannual banquet: ‘The business community at large 
realizes that our fight of today may be their fight of to- 
morrow.” It might be said here that the committee very 
quickly formed its idea of the matters at issue, and while 
having very few statements to make, has been positive in 
its declarations on the principal points to be considered. 
We have said repeatedly to the press, to the railroad com- 
panies and to ourselves: First, that the millmen could not 
absorb the advance in rates. Second, that the additional 
freight could not be added to the price of the lumber when 
sold to the consumer. Third, that these two statements 
being true, it followed that the advance must be withdrawn 
or the mills must close. And last, perhaps the most im- 
portant statement and one which we have had the least 
trouble, in proving, the advance was not justified by the 
condition or need of the transportation companies and there 
was absolutely no sound business reason why it should have 
been made. Our work on the case has been along the 
lines indicated and we trust it will not be a great while 
— it will be determined how well we have planned and 
acted. 

_ It was early decided that we could best conserve our own 
interests by acting independently, in so far as the Pacific 
Coast association was concerned. The two prime reasons 
for this action were: First, that there was some difference 
between the cases, owing to the geographical situation of 
the mills and the different attitude of the Hill and Har- 
riman lines, and second, that in the matter of our legal 
department we felt that one of our own people, vitally in- 
terested in the welfare of the state of Oregon and well 
posted concerning all transportation matters, would do bet- 
ter work for us and be more liable to win a victory for us 
than would any eastern man, regardless of his reputation 


or experience. 
Good Work of Counsel. 


At this point we cannot refrain from becoming slightly 
eulogistic regarding the work of our counsel and by Mr. 
Cornwall in his ere ae A work. We believe that both Mr. 
feal and Mr. Cornwall have the one primary requisite for 
successful work of this kind, that is, their hearts ave 
been in the fight and they are friendly to the interests we 
represent and have given the very best that they had to tlic 
cause they have been representing, and too much praise can 
not be given them for the way they have presented the 
a the equity of this case to the commission and the 

After — on all the different lines of work and get- 
ting ourselves in good shape for a fight, we made one last 
formal effort to avoid trouble, and secured through General 
Manager O’Brien a brief interview with Mr. Harriman, and 
our case was laid before him by the president of the asso- 
ciation and several members of the committee. It seemed 
that in this conference, and in our previous and subsequent 
talks with traffic and other railroad men, we were unable 
to make them believe in our sincerity and unable to make 
them see any business reason for a rate at least as low 
as that in effect prior to November 1. We have been so 
positive of the correctness of our position, and have felt 


so strongly that we were going into court with absolutely 
clean hands and Wg ng just cause, that we have been 


positively astonished that we were unable to make any im- 
— whatever on the transportation officials whom we 
ave had to deal with. 

Our eyes have been opened to the fact that in matters 
of this kind we are very liable to find ourselves dealing 
with people who are apparently heartless, who are not 
amenable to reason, and whose only law is that of power 
and might, and who hold their position only by virtue of 
their ability to put in effect the iron clad laws handed 
down by their superiors. 

We have at all times felt that our relations with the 
carriers should be that of a partnership and that we should 
not be considered the junior members of the firm, or be 
considered to own any less than one-half, the business. We 
can conceive of a producer or manufacturer who kept his 
business within small limits and managed to live without 
a transportation company, but can not conceive of a trans- 
portation company who could long survive without a 
shipper. 


Rights Disregarded. 


Finding that our rights in the partnership were entirely 
disregarded and that there was apparently to be no ex- 
pression whatever of humanity in the railroad company’s 
dealings with us, we decided there must be some method 
devised whereby we might protect ourselves in the future, 
and the result of our investigations along this line, and of 
the very efficient effort of our publicity bureau, was the 
Fulton amendment, which provides that hereafter when 
rates are to be advanced, the commission, under certain 
conditions, can say whether or not the rates are justified 
before instead of after the advance is made. The idea has 
taken with the people and the success of this move seems 
pretty well assured, inasmuch as the bill is receiving fa- 
vorable consideration: by all branches of the government 
and we trust will be placed on the statute books in the very 
near future. 

In the meantime, and in order to secure, as nearly as 
possible, the same results as we would have if the Fulton 
amendment had been then in effect, injunction proceedings 
were begun against the railroad companies asking for a 
temporary restoration of the old rate. It was freely pre- 
dicted by the traffic men and railroad attorneys that our 
efforts along these lines would be in vain and in the result 
of the proceedings the railroad iaterests received their first 
setback in this case and one of the few reverses they have 
met with in their policy in taking over the management of 
the business interests of the northwest. The lumbermen 
were very much pleased with the outcome inasmuch as it 
allowed them to do some little business using the old. rate 
as a basis and while the probability of the new rate having 
to be paid was not entirely removed, we were allowed to 
keep and have the use of from $50 to $100 on each car 
shipped until such time as a final decision was rendered. 

It seems that the chief question involved was one of juris- 
diction and we were much pleased to see how quickly the 
court perceived the justice of our contentions and the in- 
justice of the advance, and the fact that all the arguments 
of the transportation companies, save that of jurisdiction, 
were waived so quickly aside strengthened us still further 
in our belief that we had been fair in our judgment and 
correct in our conclusions. 

The next decided step was that of taking our case for 
trial before the commission and in this we found the way 
even smoother than we expected... Without any extraordi- 
nary efforts on our part the time of hearing the case was 
advanced to an early date on the calendar of the commis- 
sion and we went to trial December 11 apparently with a 
free field and no favors to be granted to either party. 

The senators and representatives in Congress from the 
northwest states all seemed to be interested and fairly 
well posted concerning the struggle we were engaged in 
and fully alive to the situation in every way. We also 
found many friends, interested in different lines of business, 
who, like ourselves, have been overburdened with transporta- 
tion and rate troubles, and these people were prolific with 
their advice and willing to aid us in every possible way. 

With the history of the trial, you are all no doubt fairly 
familiar and know it was carried on with as little feeling 
and in as agreeable a = as a. of this kind could 
be handled. One distressing feature, however, was before 
us all the time. It seemed that notwithstanding the vital 
principles involved and the large results we were working 
for, that some of our fellow lumbermen were unable to 
separate themselves even temporarily from their selfish in- 
terests, but instead saw fit to ally themselves with our 
opponents, and while the testimony they gave and what 
they did in other ways did not materially hurt us, it did 
hurt that feeling of pride which we have in the statement 
so often made that lumbermen as a class are broad pauged, 
squaretoed, and rank in business sagacity well up with any 
other class of business men. BPven now, so near to the 
time of final argument, and we hope to the ultimate decision 
of the matter in hand, some of those nearest to us are seek- 
ing to take advantage of the Coast mills and increase the 
differential in rates now paid from the Coast over the rates 
from the inland empire, and we are forced to protest against 
this and may have to go into court on a separate issue in 
order to protect ourselves. 

For the case argued in December, our attorneys have 
now filed their briefs and within the next few days will 
be served with reply briefs, leaving Lage 4 only the oral 
argument in Washington before the case finally rests in 
the hands of the commission for settlement. 

Believing as we do in the justice and fairness of the com- 
mission and Congress, we cannot but believe in the ultimate 
victory, but realize full well that we are taking all the 
chances of war and where we looked for victory we may see 
something more nearly resembling defeat. e this as it 
may, when this case is finished our work as an association 
along transportation lines will have been but just begun. 
It will then remain with the transportation interests to say 
if our work from now on will be educational, as it has 
been formerly, that is, an_ effort on our part to educate 
the railroads as to the needs and rights of the lumbermen, 
or whether our work, or rather our pleasure, will be that 
of renewing old acquaintanceship with the heads of traffic 
departments and working with them and for them to de- 
velop their interests and ours. 

Mr. Cornwall, in charge of the age work, has made 
a number of reports, as also has Mr: McKay who has had 
charge of the finances and we presume they will file an an- 
nual report today, and we think you will then have been 
as fully advised as you care to be relative to the work that 
has been done, and know all that any: one knows about 
the future needs for a committee of this kind and the work 
it will have to do. 

Until such time as, by the action of the commission, the 
people at large, or the railroads themselves, our future 
relations with them are fully and definitely determined, we 
presume some work of this kind will have to be carried 
on and that, if nothing else, we will sleep with one eye 
open and take whatever means necessary to safeguard our 
rights as individuals and property owners. 


George M. Cornwall reported on the work he had done 
as publicity agent for the association since the advanced 
rate matter had been before the association, and par- 
ticularly regarding the work done in behalf of the 
amendment to the interstate commerce law, now before 
Congress in the form of the Fulton amendment. Among 
other things he read a telegram just .received from 
Senator Fulton in which he stated the subcommittee of 
the senate having the bill under consideration would take 
it up February 21, and he was very hopeful of its success 
and final passage. 

The report of the domestic fir committee was made 





through F. C. Knapp, chairman, in which the trade situa- 
tion was briefly reviewed. It was the opinion of the 
committee that were the freight advance out of the way 
the outlook for trade would be very fair. 

D. L. Wiggins, chairman of the ‘‘ Trade Topics’’ com- 
mittee, reported that not much had been done, owing to 
the time at the monthly meetings having been of late 
been taken up with matters pertaining to the advanced 
rate litigation. Following is the report: 


Report of the Trade Topics Committee. 


Your committee has not done all the work it might have 
done, and for various reasons. Matters of more vital im- 
portance have been each month before the association, and 
of such importance that the very life of the lumber in- 
dustry was threatened, calling for all the attention and 
thought that the members were capable of giving. This, 
along with other things that came up from time to time, 
demanded the entire time of each session and the attention 
of all. The committee failed at times in calling or sug- 
gesting subjects that called for anything like prompt re- 
sponses, and then had to feel around for something that 
would attract. 

The subject of “Expense in Manufacture” in various mills 
given at two meetings was both instructive and interest- 
ing. The matter of “Transit Cars” also called out a 
vigorous discussion of the subject and brought out interest- 
ing facts and no doubt has resulted in a more careful 
watching of the placing of orders with brokers who bought 
with the idea in view of starting to destination and then 
diverting to some other point if necessary. 

We believe that this committee can be made a very use- 
ful one and be the means of bringing out matter that will 
prove of great benefit to both large and small mills, and 
at no time in the lumber history might it be of greater 
benefit than now, when the entire lumber business on the 
Coast is depressed by the action of the railroads as well 
as by the general financial condition of the country. 

Both matters are.gradually but surely passing away, and 
discussions of what steps, if any, the lumbermen should 
take or could take at the present time to help sustain 
prices and retain what little trade is left and again secure 
the field that was fought for and won as against southern 
transgression could be thrashed out with interest to all. 

Your committee thanks the president and members for 
their patience and assistance in the last six months. 


The market extension committee reported through Sam 
Connell, relating briefly the work done in the way of 
sending out ‘samples of western lumber. 


Report of Bureau of Grades. 


Status of membership: Twenty-eight mills, November 1, 
1906; fourteen mills joined subsequently; eight mills with- 
drawn; thirty-four mills members January 1, 1908. Of 
the withdrawals one burned, one failed, one went out of 
business, one contract expired January 1, one changed 
ownership, three on account of misunderstanding at time 
of signing contract. 

Mills were visited at an average interval of five weeks, 
with exception of several weeks spent on revising grading 
rules, and during the last few months visits have only been 
made to mills that were either running or shipping when, 
in my judgment, some good could be accomplished. 

The method of inspection has been adapted to the needs 
of the different mills and the class of material manufac- 
tured. Where a variety of materials is carried in stock an 
inspection was made of several hundred feet of each kind 
and grade in the presence of the foreman, the head grader 
or in a great many cases the men actually doing the work. 
The percentage of stock above and below grade was tallied 
and a detailed report rendered to the mill with suggestions 
for improvement in the work. At smaller mills carrying lit- 
tle stock the work was largely confined to instructions in 
regard to proper manufacture of lumber, grading and 
shipping. The result of this work so far is a comparative 
uniformity of upper grades, as can easily be seen by scan- 
ning the reports on file in this office. It has also had a 
tendency to educate the graders and to make them realize 
the importance of their work, and also to make them feel 
that if this inspection was followed by a good report their 
efforts would be better appreciated by their employer than 
without it. The benefits derived have not been confined 
to the mills which are members of this bureau because 
when a grader having worked in a bureau mill shifts to 
an outside mill he carries the knowledge gained in his 
former experience with him for the benefit of his new 
employer. 

Little has been done in the way of establishing a uni- 
form grade on common lumber. Owing to the great differ- 
ence in the quality of timber found in the different sections 
covered, considerable diversity of opinion exists among 
the millmen as to how common lumber should be graded. 
To my mind this is perhaps the most important question to 
be decided by this association in the near future. Fir is 
in direct competition with southern pine and the pine of 
the Inland Empire. Both these i are segregated into 
Nos. 1, 2 and 3 common. ‘The manufacturers of these woods 
seem very successful in disposition of their products, and 
I certainly believe that the only proper way to compete 
with them is’ by making our grades as near like theirs as 
possible and advertising the fact in price lists and grading 
rules that we have No. 2 common dimension and Nos. 2 
and 3 boards, as well as No. 1, and to make the trade feel 
that when they order a carload of No. 1 common lumber 
from any mill in this section there will be no question 
about the quality of stock they will receive. I think it is 
equally important for the manufacturers to realize the pos- 
sibility of saving out their shop lumber in a systematic and 
intelligent manner. Fir is rapidly gaining in popularity 
as an interior finish. Practically all the material used for 
this purpose can be made out of shop lumber if graded 
with this purpose in view. This will have the effect of 
reducing the amount of common lumber to be marked in 
the ordinary channels, which is always a problem, and 
will increase the percentage of clears obtained, which we 
all know are not nearly so difficult to dispose of. It may 
require advertising and good salesmanship to find the proper 
market for this stock, but it will be found by those who 
seek intelligently. In the matter of uniformity of patterns 
less has been accomplished than could be desired. he cuts 
in the grading rules now in use by this association are in- 
correct in several instances, and because I hoped through- 
out the year to succeed in having revised grading rules 
with correct cuts adopted and published by this associa- 
tion, I did not deem it proper for me to urge any manu- 
facturer to change his present standard because I was not 
in a position to say what the new standard would be. For 
this reason I would urge this association to take action 
on the grading rules as revised by myself and the cuts 
which I have prepared. I do not recommend any very ma- 
terial changes in either the rules or the patterns, but 
considerable matter contained in the present rules has 
through changed conditions become obsolete, especially in 
patterns, and I believe that the standards in use by the 
majority of the mills in this association should be adopted 
by all. I refer particularly to the question of verkinn 
ceiling. Our rules call for ceiling to be worked to pattern 
on face side only, while the practice at most of the mills 
in Oregon is to work it center matched and both sides 
alike, which is the same as partition. All things considered, 
I believe this to be the best practice, and any manvfac- 
turer who has tried both ways I think holds the same 
opinion. 

The scope of this bureau should be enlarged so as to 
include every mill in this association, because in this way 
only can we attain a practical uniformity of grades and 
manufacture at all the mills, and in no other way can we 
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force the trade to recognize the rulings of this bureau and 
to realize that membership in this bureau is a guarantee of 
right grades and proper manufacture. 

A number of complaints on shipments have been referred 
to this bureau and, owing to the heavy expense that would 
have to be incurred to make a personal inspection of the 
stock in question, all but one have been handled by -corres- 
pondence. I can not say that this method could be ex- 
pected to prove satisfactory in a majority of cases, because 
only through an actual inspection can the real cause of 
the. trouble be discovered. The best way to handle this 
matter, I think, would be to secure reliable inspectors in the 
principal fir markets, who, if properly located, could reach 
any part of their territory at comparatively small cost, to 
adjust any differences that might arise between buyer and 
seller. The very fact that these men would be available 
on very short notice would stop most of the kicks for reve- 
nue so familiar to manufacturers when shipping material 
on a falling market, which had been sold at fairly re- 
munerative price and would also guarantee to the buyer a 
square deal where an error has occurred either through 
carelessness or misunderstanding. 


Chief Inspector A. M. Hogen, of the Bureau of Grades, 
presented the following report of the work done by this 
department of the association work the last year: 


Election of Directors. 


The report of the nominating committee appointed at 
a previous meeting recommended the following directors: 

L. J. Wentworth, Portland, Ore. 

F. C. Knapp, Portland, Ore. 

A. C. Dixon, Eugene, Ore. 

E. B. Hazen, Astoria, Ore. 

George 'T. Gerlinger, Dallas, Ore. 

E. D. Kingsley, Bridal Veil, Ore. 

Phillip Buehner, Portland, Ore. 

The directors were elected unanimously as recommended 
by the committee. 

The directors were elected unanimously as recom- 
mended by the committee. 

The arrangements for the annual meeting of the 
Western Retail Lumbermen’s Association in Tacoma, 
February 27, 28 and 29, were described by Frank B. 
Cole, of Tacoma, as has been told in the AMERICAN 
LUMBERMAN. . 

W. C. Miles, of Globe, Wash., and E. O. McGlauflin, 
of Hoquiam, Wash., were called upon and made brief 
remarks. 


The matters needing attention in the different reports | 


were ordered referred to the proper committees by the 
president. ~ 

There was some discussion of trade conditions and 
the advisability of the association issuing a monthly 
market report to members, and it was decided that such 
a report or bulletin should hereafter be sent out monthly 
from the secretary’s office. 

Heretofore the association had had no minimum mem- 
bership fee and it was found that forty-five members 
were paying less than $5 a year for membership, 145 less 
than $20 a year and fifty-five above that amount. It was 
suggested that the minimum membership fee be placed 
at $20 a year. 

It was also suggested that an assessment be made on 
all mills, whether in the rail or cargo business, to raise 
a fund to defray any general expenses of the associa- 
tion that may occur. This and the matter of minimum 
membership fee was referred to the new board of direc- 
tors and the chairman of the cargo grading bureau, 
O. M. Clark, to take up, as well, the matter of uniform 
grades and to report to members in two weeks. 

After some minor discussions the meeting adjourned. 


Election of Officers. 


At the close of the meeting the board of directors met 
and reélected President Buchner and Secretary Wastell. 
The newly elected officers are: 


Philip Buehner, president, Portland; Eastern & Western 
Lumber Co. 

L. J. Wentworth, first vice president ; Portland Lumber Co. 

A. C. Dixon, second vice president, Eugene, Ore.; Booth- 
Kelly Lumber Co. 

F. C. Knapp, third vice president, Portland; Peninsula 
Lumber Co. 

E. D. Kingsley, fourth vice president, Bridal Veil, Ore. ; 
Bridal Veil Lumbering Co. 

BE. B. Hazen, fifth vice president, Astoria, Ore.; Tongue 
Point Lumber Co, 

George 'T. Gerlinger, treasurer, Dallas, Ore.; Willamette 
Valley Lumber Co. 

A. B. Wastell, secretary, Portland. 


Toastmaster E. D. Kingsley at 9 p. m. arose and an- 
nounced that Phillip Buehner had been reélected presi- 
dent by the board of directors and he therefore: proposed 
a toast to him, which was drunk standing. Mr. Kingsley 
then reviewed the history of the association and ex- 
patiated on the value of association work. He called 
attention to the benefits from the bureau of grades and 
from the market extension work. In many ways asso- 
ciated effort was of great value and not the least, in his 
opinion, is the social side. In closing his introductory 
remarks he called attention to the coming meeting of 
the Western Retail Lumbermen’s Association in Tacoma, 
and urged every one who could to attend. He also 
thanked the lumber newspaper men for their aid, and 
welcomed them to the meeting. 


The Annual Banquet. 


The long tables in the big banquet hall of the Com- 
mercial Club were. covered with plants and cut flowers 
and an orchestra in the balcony furnished the music 
when the seventy lumbermen and invited guests seated 
themselves at 7 p. m. for the annual banquet. The 
menu, which was elaborate, was artistically printed on 
small tables of natural grain fir in the form of a book, 
and were decidedly unique and beautiful in design and 
workmanship. 

J. S. Bradley, a pioneer lumberman of Oregon, and 
formerly secretary of the Bridal Veil Lumbering Com- 
pany at Bridal Veil, Ore., was then introduced. ‘‘The 
Association in Retrospect,’’ was his toast. He told of 
one of the early organizations on the Columbia river, 
called the Oregon Lumbermen’s Manufacturers’ Associa- 
tion, and mentioned some of the pioneers who used to 


meet with them then and who have since nearly all 
passed away. This was along in the 80’s. In the early 
90’s there was a severe car shortage, which, he said, 
many supposed was a new thing, but it is not. He told 
of old Governor Penoyer’s threat that he would never 
start his new mill until Bryan was elected, but, he said, 
he believed the Wentworths, who afterward bought it, 
had found no trouble in running it on a gold basis. He 
closed by wishing the lumbermen an early return of the 
prosperity they had recently enjoyed. 

‘*The Lumberman, Past, Present and Prospective,’’ 
was the toast assigned to W. R. Hume, formerly manager 
of the Tongue Point Lumber Company at Astoria, Ore., 
but now a retired lumberman of Oakland, Cal. The toast- 
master spoke earnestly of the great work Mr. Hume had 
done in helping tp organize the association, three. years 
ago, and how greatly his absence was felt. 

Mr. Hume told of a ‘‘ pipe dream’’ he had while sitting 
before the fireplace in his club one day recently. There 
arose before him a strange image of a man of bygone 
ages—a prophet of ancient Egypt, a counsellor of a 
Pharaoh. They enjoyed a very pleasant conversation, 
during which he informed Mr. Hume that he had been a 
lumberman among the forests of Lebanon. He told a 
very interesting story of lumbering in the early days on 
the banks of the Red sea, before he went into the prophet 
business. He went broke at it because the lumber trust 
crowded him out. He was told the king was going to 
build the pyramids of wood, so he went ahead and got: 
out the wood and then the king ordered that they be 
built of stone. That broke him. He had also previously 
refused to join the ancient lumbermen’s association, so 
he was down and out. He had watched modern lumber- 
ing with great interest, but it made him sore that he had 
made such a chump of himself when he was lumbering on 
the shore of the Red sea. The old spirit declared that 
associated work was the only way to succeed in the lum- 
ber business. 

Mr. Hume’s story was replete with bright personal 
allusions that caused much amusement among his 
auditors, and was greeted with prolonged applause. 

‘*Joe’’ Teal, counsel of the association in its great 
rate fight, was the next to speak. The toastmaster in 
his introductory remarks spoke highly of Mr. Teal’s 
work for the association. Mr. Teal said he had been 
working so hard on his brief lately that he was dream- 
ing of cars, tariffs, minimum weights etc. If men are 
their brothers’ keeper, there is something in association 
work. It is necessary in these days of modern business 
methods. The question of transportation and of rates 
is of prime importance. In lumber from the west the 
freight is as much as the value of the product. He 
pointed out that Mr. Hill and Mr. Harriman quarrel 
bitterly over terminals in Portland, yet on rates they 
are as close as Siamese twins. That is because of their 
association work, which makes it necessary for the ship- 
pers to work in harmony and along association lines. He 
declared that there was a community of interest between 
the shipper and the carrier, but this the carrier was now 


-refusing to recognize. He impressed upon the lumber- 


men the necessity in the future, as in the past, of stick- 
ing together. It was a duty they owed not only them- 
selves, but the state which gave them their opportunity. 

The toastmaster got even in introducing Frank B 
Cole for calling on him (the toastmaster) at the con- 
catenation the evening previous, when positions were 
reversed. Mr. Cole sustained his reputation as a story- 
teller. 

A. A. Clark, an attorney of Portland, followed with 
interesting remarks. He compared lumbering conditions 
in Minnesota, his native state, in a humorous way, with 
those in Oregon. He sympathized with the railroads for 
carrying lumber at a loss for fourteen years without 
knowing it though making enormous profits all this 
time. Truth is stranger than fiction and often looks 
very much like it. The strange part of it is that all this 
time they had not realized that lumbermen were making 
a little profit. 

he toastmaster complimented the strong association 
work of the lumbermen of Washington in introducing 
Victor H. Beckman, secretary of the Pacific Coast Lum- 
ber Manufacturers’ Association of Seattle. Mr. Beck- 
man called attention to the fact that considerable Oregon 
pine was cut in Washington, and then launched forth 
into association talk. He declared the rate question 
would ever be an important one. Yellow pine, he de- 
clared, was today selling in Minot, N. D., at $2 a thou- 
sand less than fir could be laid down there. This is what 
freight rate does. The advanced freight rate had para- 
lyzed the lumber business of the Coast. But the rail- 
roads are suffering as badly as are the lumbermen. 
Hundreds of locomotives and thousands of cars are idle 
on the Coast, yet President Elliott a few days ago de- 
-clared~their “business: is satisfactory. He believed it 
would not be long before the old rates would be restored, 
if not reduced, in order to get business. He referred 
humorously to the so called ‘‘compromise’’ of the rate 
question in Washington, which was started by Mr. Hill’s 
newspaper in Seattle, and its attorney was one of the 
members of the committee. All the compromise there 
would be would be a resolution from the Seattle Cham- 
ber of Commerce asking the Interstate Commerce Com- 
mission to ‘‘for God’s sake hurry up their decision.’’ 
In conclusion Mr. Beckman complimented ‘‘Joe’’ Teal 
for his untiring efforts in behalf of the lumbermen. 

W. C. Miles, president of the Southwestern Washing- 
ton Lumber Manufacturers’ Association, was called upon 
and spoke briefly, expressing his pleasure at the pleasant 
relations existing between the two associations. 

H. D. Langille, manager of the Portland office of J. D. 
Lacey & Co., the well known timber land owners and 
dealers, presented an able address on the taxation of 
timber lands, which he had recently presented to the 
Oregon Forestry Association. He declared that assessors 


sometimes seem to look upon timber land owners in much 
the same light as the lumbermen today look upon rail- 
road magnates. In many instances timber claims are 
assessed at a valuation much higher than their owners 
are willing to sell at. High taxation in this country is 
one of the greatest obstacles to reforestation. It forces 
the hurried cutting of the timber and makes it necessary 
to let the cut over lands revert to the state, to eventually 
become desert wastes. His talk was interesting and in- 
structive and was carefully listened to. This concluded 
the talks of the evening and a very enjoyable banquet 
was ended. Mr. Kingsley proved himself to be a very 
able master of ceremonies and all voted the banquet a 
success. 


SPRUCE MANUFACTURERS ORGANIZE. 


A meeting of manufacturers of spruce lumber was 
held this morning in the association rooms, representa- 
tives of leading spruce concerns in Oregon and Wash- 
ington being present. It was a continuation of a pre- 
liminary meeting held at Aberdeen, Wash., January 18. 

Today’s meeting resulted in the-formation of the 
Western Spruce Lumber Manufacturers’ Association. 
E. O. MecGlauflin, of the North-Western Lumber Com- 
pany, Hoquiam, Wash., was elected president, and T. 
E. Pearson, of the South Bend Mills & Timber Company, 
South Bend, Wash., secretary. This organization will 
act as an adjunct to the Oregon & Washington and Pa- 
cific Coast associations and see that in their delibera- 
tions the spruce interests are looked after. 


HOO-HOO CONCATENATION. 


The Hoo-Hoo concatenation Friday night at Wood- 
man hall was a rousing affair. Over 150 old Hoo-Hoo 
witnessed the initiation of a class of twenty kittens, and 
the stunts that were pulled off were all new. It was the 
first concatenation of E. E. Ellsworth, of Carlton, Ore., 
Vicegerent for the northern district of Oregon. 

The committee on ‘‘stunts’’ consisted of Sol Baum, 
John Cronan, Robert Farrell, R. C. Slocum, Kirk Kaeh- 
ler, Fred L. Batsford and W. A. Streeter, and its work 
was excellent. The following officiated: 

Snark—E. B. Elsworth. 

Senior Hoo-Hoo—A. M. Hagen. 

Junior Hoo-Hoo—Frank B. Cole. 

Bojum—wW. R. Hume. 

Scrivenoter—David Davis. 

Arcanoper—H. J. Armstrong. 

Gurdon—Miles Jameson. 

cela palin E. Lounsbury, George Harris, T. Alex- 
"Dauteentions—~Bowerd Haskell, Harry Skuse. 

Doctor—-Roy Sclocum. 

Before the ceremonies of the evening were taken up, a 
reference was made to the recent deaths of two popular 
Hoo-Hoo of the Pacific northwest, Edward Invincible 
Kelly, of Spokane, and Frank L. Zimmerman, of Port- 
land, and a committee consisting of Frank B. Cole, Ta- 
coma; George M. Cornwall, Portland, and Fred H. Gil- 
man, Seattle, was appointed to prepare situable resolu- 
tions in their memory. 

The matter of having a Hoo-Hoo dinner in Portland 
in June, at the time of the Rose Festival, and make it 
purely a banquet with no ecdéncatenation was taken up, 
and a committee named to have charge of the affair, 
consisting of Jay 8S. Hamilton, chairman; Sol Baum, 
Bert Farrell and J. W. Mackenzie. The idea is to make 
this dinner an annual event in Hoo-Hoo circles in Ore- 
gon; and Jay S. Hamilton, member of the Supreme 
nine, is responsible for the idea. 


Initiates. 
Howard Ernest Waterbury, Portland; J. D. Lacéy & Co. 
Wellington G. Howell, Portland. 


Robert D. Mills, Vancouver, Wash.; Pittock & Leadbetter 
Lumber Co 


c Frank dwin Anderson, Olympia, Wash.; Olympia Door 
0. 

William E. Thamer, Vancouver, Wash.; Pittock & Lead- 
better Lumber Co. 

Frank Alvord Rowe, Portiand; W. A. & F. A. Rowe. 
Charles W. Lynch, Portland; Pacific Coast Rubber Co. 
. —_ P. Burrows, Hoquiam, Wash.; Carlisle-Pennell Lum- 

er Co. 

Jay Curtis Robinson, Portland; Columbia River Lum- 
er Co. 

Orville Francis Merrill, Portland; Black Diamond Painted 
= Co. 
‘ a Hiram Anderson, Carlton, Ore.; Carlton ‘Lum- 
er Co. 

Arthur Carpenter Seeley, Portland; Columbia Steel Co. 
, ‘yw Yerian, Portland; Garton & Knight Manufactur- 
ng Co. 
; ~—— James Mackin, Astoria, Ore.; Tongue Point Lum- 
yer Co. 
c Robert Lewis Adams, Portland; John A. Roebling & Sons 
0. 


Arthur John Sherrill, Portland; Chicago Belting Co. 
— Beauregard Elbon, Knappton, Wash.; Columbia 
Roscoe Albert Grant, Leona, Ore. ; Leona Mills Lumber Co. 

William Wallace Templer, Portland; The Timberman. 

Edgar Mathison Ward, North Bend, Ore.; E. M. Ward. 

A very enjoyable ‘‘on the roof’’ was held in the 
banquet room of the hall, following the concatenation. 
As it was Valentine’s Day, the menu eards bore across 
them a big red heart. ‘‘Hoot-mon’’ Mackenzie was in 
charge of this part of the doings. Frank B. Cole acted 
as toastmaster, and short talks were given by George 
H. Kelly, Eugene, Ore.; A. W. Mackenzie and R. D. 
Inman, Portland, and E. D. Kingsley, Bridal Veil, Ore. 
Former Snark of the Universe Inman made a very in- 
teresting address. He declared Hoo-Hoo followed the 
tree, and soon the great center of the order would be 
on the Pacific coast, where fir is king. He spoke of the 
importance of securing the 1909 annual convention of 
the order in Seattle at the time of the Alaska-Yukon- 
Pacific Exposition to be held in Seattle that summer and 
urged every Hoo-Hoo in Oregon to work with this object 
in view to in a measure repay the aid given Portland 
at the time of her Hoo-Hoo annual of 1905. 

This concluded the ‘‘Society Kitten Show,’’ as Snark 
Ellsworth on the poster announcement called the ‘‘do- 
ings. 
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MASSACHUSETTS RETAIL LUMBERMEN IN ANNUAL CONVENTION. 


Seventh Yearly Meeting the Most Largely Attended—Live Matters Under Discussion—Prosperity in Numbers and Influence—Banquet a Thorough Success. 


WorceEsTER, MaAss., Feb. 14.—The seventh annual busi- 
1ess Meeting and banquet of the Massachusetts Retail 
lumber Dealers’ Association took place today in the 
Cooley hotel at Springfield. It was attended by a large 
epresentation of the members, while many of the whole- 
salers, as usual, were invited to participate in the din- 
er. This was the first occasion since the organization 
f this association that the annual celebration took 
‘lace outside of Worcester. The executive board felt it 
would be paying a compliment to members in the west- 
ern part of the state if the annual meeting took place 
in Springfield; for that reason members of the organiza- 
tion in that city and vicinity were empowered to make 
the arrangements, in conjunction with President C. P. 
Chase and Treasurer Marcus L. Foster, of Worcester, 
and the result was one of the most enjoyable meetings 
in the history of the association. 

The meeting was one of the largest attended, the 
western members showing their deep interest in its suc- 
cess by coming out strong, and no one would get the 
impression, by looking at. that handsome body of busi- 
ness men as they sat round the festive board, that they 
were at all troubled about depression in trade. 

The new secretary of the organization, Ernest N. 
sagg, a former newspaper man, made a hit in his maiden 
speech, and he will doubtless receive an equally cordial 
reception from the members when the time comes for 
him to call upon them personally at their yards. 

The assembling of the lumber dealers during the fore- 
noon gratified the desire among the members for an 
annual renewal of acquaintanceship and informal discus- 
sion of business matters. At noon the annual business 
session took place in one of the large halls of the hotel, 
presided over by President C. P. Chase. The first mat- 
ter taken up was the reading of the roll by Marcus L. 
Foster, of Worcester, who has been acting secretary 
since the death last summer of George Avery Denison, 
then secretary. This over, Mr. Foster also read the 
records of the last annual meeting, which were approved. 

President Chase next read his annual report as follows: 


I am pleased to welcome you to Springfield for this our 
annual meeting for two reasons. First, because this is my 
home town, of which I am very proud and glad to have you 
all visit. Second, because this meeting marks the closing 
of my services as president, and I am glad to retire at 
home. 

in 1906 we kad forty-six active members and seven asso- 
ciate members. Today we have seventy-five active mem- 
bers and twenty-five associate members. Naturally your 
otlicers feel that we have made some progress, but there is 
still need of most earnest effort on the part of every 
member of our association to induce those dealers of the 
state who are not members to become so. I mesccem = | 
hope the newly elected officers may be able to accomplis 
more than we have along these lines. 

You will doubtless all recall with what misgivings in 
1906 we voted to employ a professional secretary, but 
am sure I express the sentiments of every member of the 
association when I say that it was the best move the asso- 
ciation ever made. I am also sure that I express the senti- 
ments of each member when I say that I felt a personal 
loss when our secretary, George Denison, was removed b 
death on the 18th day of August, 1907. He was a genial, 
whole souled fellow and a delightful companion under all 
conditions in which I was associated with him. I have 
felt his loss very much. Your directors have appointed a 
committee to draft a set of resolutions upon his death, and 
{ understand that committee’s report will be adopted. 

Since Mr. Denison’s death, we have been obliged to im- 
pose upon Mr. Foster’s good nature by asking him to act 

s secretary. I need make no comment upon how Mr. Fos- 
‘er has helped out, as he never neglects any duty imposed 
ipon him. All this time we have been looking for the 

icht man to take the secretaryship. We think we have 

ind him in Ernest N. Bagg, and I hope he will be given 
cordial welcome both here and in your places of business 
henever he may call upon you. 

{f cannot close without thanking the members of this as- 

ociation for the repeated honor they have shown me, and 

have enjoyed my intimate connection with the associa- 

‘on and its members. I wish to bespeak for my successor 

cordial support you have given me. 


The report was accepted and placed on file. 

Mr. Foster submitted his report as treasurer for the 

ar ended February 14, showing total receipts of 
45.17 and expenses of $885.58, leaving a balance in 
ie treasury of $59.59. 

C. Potter and C, K. Ferry were appointed auditors 
ud they reported later that they found the accounts 
roperly kept and according to the vouchers. 

The chair appointed Edwin Bradley, of Holyoke; 
©. S. Decker and Pliny W. Wood, of Worcester, a com- 
littee to bring in a list of officers, which they did later, 
he nominations being: President, W. B. Gaines, Green- 
field; vice president, C. K. Ferry, Pittsfield; secretary, 
irnest N. Bagg, Springfield; treasurer, Mareus L. Fos- 
ier, Worcester; directors for three years, C. P. Chase, 
Springfield; Edward J. Guiney, Fall River; W. A. Fuller, 
Clinton; two years, E. E. Stone, Spencer. All were 
unanimously elected. 

President Chase read these resolutions: 


WHEREAS, Death has removed from our midst our es- 
‘eemed associate, Mr. George Avery Denison, for several 
years the efficient secretary of the Massachusetts Retail 
Lumber Dealjers’ Association, we, his fellow directors, wish 
hereby to express our deep sense of Mr. Denison’s worth, 
ability and character as a man and a citizen, whose sudden 
ind painful taking away was a distinct blow to his family 
and his many friends—a loss to the community where he 
resided for so many years and to this association in par- 
ticular; therefore be it 
_ kesolved, That this association, in accordance with the 
vote passed at the first — meeting of the board of 
directors since the death of Mr. Denison, held in Worces- 
ter, Mass., on the afternoon ef January 3, 1908, do spread 
upon the records of the association the foregoing testi- 
monial, and that a copy of the same be sent to the family 
of the deceased. CHARLES P, CHASE, 

PLiny W. Woop, 
Marcus L. Foster, 
Committee for the Board of Directors. 


The meeting voted unanimous approval of these reso- 
lutions, 


President Chase next introduced the new president, 
W. B. Gaines, and he received a hearty hand from the 
members when he took the chair. He thanked them for 
the honor they had conferred upon him. Thereafter Mr. 
Gaines introduced the new secretary, Mr. Bagg, and he 
also was well received, saying he would try to deserve 
the confidence which they had placed in him. He asked 
for the codperation of the members and remarked that 
he believed he would fill the bill well if he achieved only 
a portion of the success of his predecessor, Mr. Denison. 

On motion of Pliny W. Wood President Gaines, Vice 
President Ferry and Secretary Bagg were elected dele- 
gates to the Eastern States associztion for the year. 

Secretary Bagg read this letter from C. S. De Forest, 
of De Forest & Hotchkiss Company, New Haven, Conn.: 


My Dear Sir: The Lumbermen’s Association of Connecti- 
cut, at its annual meeting next week, will pass resolutions 
memorializing Congress upon the bill now before the house 
“For acquiring national forests in the southern Appalachian 
mountains and the White mountains.” Your Massachusetts 
association has hitherto supported this bill at previous 
meetings. 

l am assuming your continued interest in this matter, and 
I write now to ask if you will not repeat your action at the 
coming meeting. The situation is urgent. It is an open 
secret that Speaker Cannon has “fixed’’ the house committee 
on agriculture in order to defeat this bill if possible, there- 
by thwarting the wishes of a solid New England and a solid 
south. Although Mr. Cannon has since promised Senator 
Crane that he would not obstruct this bill, it is somewhat 
doubtful if it will emerge from the committee, at least with 
a favorable report, unless constant outside public pressure 
is brought to bear upon Congress. 

I attended the hearing on the bill held before the commit- 
tee on agriculture, January 30, as one of the delegates rep- 
resenting the state of Connecticut by appointment of Gov- 
nernor Woodruff. I also represented the New Haven Cham- 
ber of Commerce. It was u remarkable hearing and for 
several hours hot shot was poured into the committee 
in the shape of facts bearing upon the importance of this 
great question and the need for prompt action. I wish that 
1 might attend your meeting and report upon the hearing, 
but it will be impossible for me to arrange it. However, 
I take the liberty of enclosing a brief resume, which will 
give you some idea of the character and weight of the gath- 
ering at Washington. I also enclose a copy of the bill. 

You are at liberty, if you see fit, to use any or all of 
this matter. A specific demand for immediate action after 
all these years of delay is what is needed. 


On motion of Mr. Chase Mr. Foster and Mr. Bagg 
were instructed to reply to this matter. 

Mr. Foster moved and it was agreed that the presi- 
dent, vice president and secretary be the delegates of 
the association to the meeting of the National Whole- 
sale Lumber Dealers’ Association at Washington March 
4 and 5. 

Secretary Bagg read a letter from F. D. Beeker, sec- 
retary of the Pacific Coast Shippers’ Association, in 
regard to business honor in buying, shipping and the 
receipt of goods and the repudiation and cancelation of 
orders and suggesting that matters of this kind be sub- 
mitteed to a committee of three referees for adjudica- 
tion. 

Former President Chase said he did not believe in 
arbitrating something about which there was nothing to 
arbitrate, and consequently moved that the letter be laid 
on the table, which was the ultimate finding of the 
meeting, the motion being seconded by Mr. Foster. 

There being no other business the meeting adjourned 
for the banquet, which took place in the large dining 
hall upstairs. 

Dinner over and cigars lighted President Gaines intro- 
duced former President Chase as toastmaster. He in- 
troduced briefly Secretary Bagg, who told a number of 
stories and immediately ‘‘made good’’ with the mem- 

rs. 

Mayor Sanderson was the next speaker. He extended 
a most cordial invitation to the members to come again 
to Springfield. He said the keys to the front and back 
doors of the city were theirs, and he remarked that if 
any of them got into trouble he wanted them to let him 
know and he would see what he could do. 

A prominent speaker of the afternoon was Rev. Dr. 
J. 8. Lyon, of Holyoke. He said in the course of his 
opening remarks, which were interspersed with humorous 
tales which kept the members in roars of laughter, 
that he was there to represent the lumbermen of 
Holyoke. He said: 


I am something of a backwoodsman myself, and when I 
get among the lumbermen I realize I am back among the 
wilds. I feel as if I was getting back to the forest prim- 
eval, for there is a kind of woodsie smell here, and I feel 
that I have come close to nature’s heart. It is pleasant for 
me in my job to get out among the wooden crowd. I want 
to speak to you briefly about the conserving principles of 
our commercial life. We must exercise economy—the avoid- 
ance of waste. The wastes of the past have been a sin. 
Just think of it now. I believe there are ten different com- 
mercial articles of considerable value made out-of sawdust. 
I believe in the conservation of the forests. We-call for 
scientific lumbering, and I appeal to you in the interests of 
the preservation of the forests and for the reforesting of 
the 3,000,000 denuded acres in Massachusetts. I am ready 
to join with you against the reckless and careless fire- 
setters. I object to the railroads not clearing up along 
their tracks, so that fires are allowed to spread fon engine 
sparks. We ought to stand as one man for the preservation 
of the White mountain forestry and the southern Appalach- 
ian forestry. You know that our forests will not last. You 
know what it means if the White mountains are denuded. 


With the singing of ‘‘ America’’ the exercises closed. 

Those who were mainly responsible for the: success 
of the annual celebration, including President Chase, 
were L. E. Williston, Edwin Bradley, E. S. Decker, 
E. F. Fletcher and C. 8. Potter. ; 

During the forenoon a couple of automobiles were 
provided for the members and they were taken to places 
of interest, as well as to some of the lumber yards prior 
to the business meeting. 

The chorus singing by the company was led, as in 


previous years, in the inimitable style of Frank Law- 
rence, of Boston, who is one of the most popular young 
men attending these meetings in this section. 


Members and Guests. 


Cc. P. Chase, Springfield; C. P. Chase & Co. 

Mayor W. E. Sanderson, Springfield; Mason Mfg. Co. 

W. B. Gaines, Greenfield; Franklin County Lumber Co. 

Rev. Dr. John 8S. Lyon, Holyoke. 

Lk. .E. Stone, Spencer. 

H. W. Blanchard, Blanchard Lumber Co. 

Louis A. Mansfield, Sec’y Lumber Dealers’ Association of 
Connecticut. 

L. A. Williston, Holyoke; Ely Lumber Co. 

Marcus L. Foster, Worcester; Stone & Foster Lumber Co. 

Pliny W. Wood, Worcester; W. H. Sawyer Lumber Co. 

Ernest N. Bagg, Sec’y Massachusetts Retail Lumber Dealers 
Association. 

B. E. Mackeen, Hartford, Conn.; Hartford Lumber Co 

Hl. B. Morse, Hartford, Conn.; Hartford Lumber Co. 

. 8S. Decker, Springfield. 3 

F. W. Cheney, East Cambridge; John M. Woods & Co 

H. Swift, Utica, N. Y. , 

W. E. Chamberlain, East Cambridge; John M. Woods & (« 

M. EB. Philbrick, East Cambridge; John M. Woods & Co. 

Fred A. Walker, Boston; Parker & Page Co. 

F. W. Ely, Holyoke. 

IF. W. Page, Boston; Parker & Page Co. 

H. P. Goodrich, Stone Lumber Co. 

G. F. Stocker, Frank A. Arend & Co. 

I’. M. Harlow, Hartford, Conn.; Harlow Lumber Co. 

M. P. Harlow, Harlow Lumber Co. : 

Daniel E. Wood, Leominster; W. A. Fuller Lumber Co, 

L. J. Jackson, Leominster; W. A. Fuller Lumber Co. 

Fred R. Basley, Boston; Barker & Co. 

W. A. Smith, Boston; Atlantic Lumber Co. 

M. W. Hart, Boston. ad 

E. G. Gerrettson, Springfield; A. C. Dutton Lumber Co. 

Walter E. Ellis, Springfield; A. C. Dutton Lumber Co. 

H. C. Bagley, Winchester. 5 

1’. D. Potter, Springfield; A. C. Dutton Lumber (Co. and 
Malden City Lumber Co. I 

Cc. L. Mitehell, Lawrence; Mitchell & Harding. 

«. D. Butler, Berkshire Lumber Co. : 

George L. Davis, Skillings, Whitney & Barnes Lumber Co 


Luther P. Smith, Worcester; W. H. Sawyer Lumvper Co. 
Cc. M. Forrest, Lowell; Pratt & Forrest. d 
Cc. F. Schuster, Holyoke; Green Mountain Lumber Co. 


S. W. Abbott, Lowell; Abbott, Burnham & Davis Lumber Co 
F. D. Field, Milford. 

Z. C. Field, Milford. : 
George H. Holden, Adams; M. J. Holden Lumber Co. 

Cc. H. Mattoon, Pittsfield; C. 8S. Ferry & Son. | 

F. E. Moore, Williamstown; Taconic Lumber Co. 

W. T. Butler, Berkshire Lumber Co. ; 
Ralph E. Bond, Springfield; Hugh McLean Lumber Co. 
George L. Sanford, Springfield; I’. 8. Morse Lumber Co 
George A. Verge, Providence, R. I. 2 

A. Schumaker, Malden; Malden City Lumber. Co. 

E. L. Williams, Springfield; A. C. Dutton & Co. 

F. Schumaker, Boston; Stone Lumber Co. 

A. C. Dutton, Springfield. : 

L. Schumaker, Springfield; A. C. Dutton Lumber Co. 

A. L. Schiller, Springfield; A. C. Dutton Lumber Co. 

A. J. Raymond, Athol. : . 

Irving 8. Butler, Boston; W. R. Butler & ¢ 0. 

E. C. Hammond, Boston; E. J. Hammond Co. ‘ 
Louis A. Lampson, New Haven, Conn.; Lampson Lumber ¢ 0. 
M. J. Farr, Greenfield; Franklin County Lumber Co. 

V. C. Baldwin, Lee; W. H. Baldwin & Son. 

Cc. N. Smith, Springfield; United Lumber Co. 
Charles E. Briggs, Providence R. 1.; New England Lbr. Co, 
Robert Patterson, Providence, R. I.; New England Lbr. Co. 
Kred A. Holbrook, Springfield; Fred 8. Morse Lumber Co. 
Robert C. Pepper, Springfield; Rice & Lockwood Lumber Co. 
J. W. Hubbard, Springfield; Rice & Lockwood Lumber Co. 
E. H. Weaver, New York. ses 

Herbert A. Fuller, Boston; Furber, Stockford & Co. — 

A. L. Underwood, New York; J. C. Turner Lumber Co. 

W. J. Barry, Waltham; Buttrick Lumber Co. 

W. A. Webster, jr., Boston; Blanchard Lumber Co. 

W. 8. Fuller, Brighton ; G. Fuller & Son. E 
W. A. Fletcher, C. P. Chase & Co. and Thompsonville Lbr. Cc 
Edwin B. Pratt, Waltham; Harker & Camp Co. 

George 8S. Lewis, Connecticut Valley Lumber Co. 

A. M. Gooddell, Springfield Lumber Co. 

Charles A. Bly, Springfield Lumber Co. 

R. B. Currier, Springfield Lumber Co. 

M. M. Gooddell, Springfield Lumber Co. 

O. R. Buell, Boston; Woodstock Lumber Co. 

Edwin A. Blodgett, E. A. Blodgett Lumber Co. : 

W. H. Bartholomew, Boston; Associated Lumber Co. 

F. 8. Spencer, Springfield: Hampden Lumber Co. 

J. D. Stow, Springfield; Thompson & Stow. ‘ 

W. Woodward, Springfield; Hampden Lumber Co. — 

T. Louis J. Kasper, Hartford; Capitol City Lumber Co. 

. Ruggles, Gain Robinson Lumber Co. 

William Guinan, Holyoke; Merrick Lumber Co. : 

Frank H. Wyman, Boston; Wyman-Allen Lumber Co. 

W. N. Doane, Northampton; Merrick Lumber Co. 

F. B. Merrick, Holyoke. 

J. Leonard Merrick, Holyoke. , 

Edwin Bradley, Holyoke; Merrick Lumber Co. 

G. Fred Smith, Hartford, Conn.; Connecticut Valley Lbr. Ce 
E. B. Goodell, Springfield Lumber Co. : 

F. S. Kingsley, Boston ; Shepard & Morse Lumber Co. i 
Cc. M. Fletcher, Philadelphia, Pa.; E. B. Hollowell & Co. 
Clarence Hicks, Burlington, Vt.; Robinson-Edwards Lbr. Co. 
H. B. Abell (Warren, Ark.), Fitchburg; Southern Lbr. Co. 


ons 


* F. A. Brainerd, South Hadley Falls. 


c. B. Marton, Gain Robinson Lumber Co. 

W. M. Griffin, Onset; Griffin Bros. : 
George D. Chapin, Springfield; Gain Robinson Lumber Co. 
E. W. Hannay, Springfield; Gain Robinson Lumber Co. 
W. C. Morse, Springfield ; Gain Robinson Lumber Co. 
Fred Hines, Ansonia, Conn.; Ansonia Lumber Co. 

W. J. Todd, Springfield; Rice & Lockwood. 

O. E. Swift, Boston ; Swift, Upson Lumber Co. 

Arthur R. Logan, Boston; John L. Roper Lumber Co. 

J. R. Damon, Boston; Lawrence & Wiggin. 

Carlyle Patterson, Boston; Carlyle Patterson & Co. 
Frank A. Lawrence, Boston. 

J..C. Kennedy, Boston; F. Brown & Co. 

B. D. Winns, Springfield; C. H. Annabelle Lumber Co. 
E. L. Burber, Springfield. 

H. W. White, Boston ; Stetson, Cutler & Co. 

S. W. Comstock, Boston; Stetson, Cutler & Co. 

H. Stephen Bridge, Hazardville, Conn. ; Amos D. Bridge's Sons 
F. 8S. Bidwell, Windsor, Conn.; F. 8. Bidwell & Co. 
George F. Alexander, Springfield; United Lumber Co. 
William Stinson, Windsor, Conn. 

H. B. Ellis, Springfield; United Lumber Co. 

E. B. Thomas, Great Barrington; Thomas & Palmer. 
James E. Hardy, Boston; Brockway Smith Corporation. 
A. G. Packard, Springfield ; United Lumber Co. 

L. H. Chase, Boston; W. G. Barker Co. 

F. A. Stuart, Thompsonville, Conn.; Thompsonville Lbr. Ce 
J. B. Chase, Springfield; C. P. Chase & Co. 

Charles 8. Potter, Springfield; Hampden Lumber Co. 

W. H. Doane, Hyannis; J. K. & B. Sears & Co. 

Henry W. Sears, Middleboro; J. K. & B. Sears & Co. 
Charles K. Ferry, Pittsfield; C. S. Ferry & Son. 

William EB. Vaughn, Providence; L, Vaughn Co, 

R. I, L. 8. Damon, Northampton. 
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KENTUCKY RETAILERS HOLD ENTHUSIASTIC CONVENTION. 


Wonderful Growth Shown During Year—New State Lien Law To Be Opposed—Mail Order Questions 
Discussed—Trade Difficulties Considered—Campaign for New Members To Be Inaugurated— 
Reforestation Recommended—Appeal for Congressional Aid for New Reserves. 


The most successful convention ever held by the re- 
tail lumber dealers of Kentucky closed Tuesday after- 
noon at Louisville. The sessions were held in the winter 
garden of the Seelbach hotel and were greatly enjoyed 
by the hundred or more retail dealers and others who 
attended. This convention was an evidence of the 
growth of the association inasmuch as the number of 
dealers present was fully double that of the attendance 
at the last annual convention held in Louisville a year 
ago. 

A number of important questions were taken up and 
although no final action was taken upon them there was 
a general discussion which proved of benefit to the vari- 
ous dealers. ‘The most important question before the 
convention was the discussion of the mechanics’ lien 
bill now pending before the Kentucky legislature and 
whieh will have the effect, if passed, of abrogating prac- 
tically all the lien laws in that state. The association 
placed itself on record in no unmistakable terms as being 
opposed to the passage of this bill, but on the advice 
of those who were leading the fight against the bill re- 
frained from adopting resolutions against it, the gen- 
eral impression being that the best way to defeat the 
bill was to say nothing until matters reached a crisis. 

Another question discussed at considerable length in 
the convention, and which received the hearty support of 
all present, was the extension of the association among 
the lumber dealers of the state. Immediately follow- 
ing this convention a thorough canvass of the entire 
state is to be made and an effort put forth to secure 
every retail lumber dealer in the state as a member. 

The mail order business was discussed in a general 
way. 

A resolution was adopted pledging the members to 
do all in their power to not only establish forest re- 
serves wherever possible but also to protect the forests 
already existing. 7 


MONDAY MORNING SESSION. 


The third annual convention of the Kentucky Retail 
Lumber Dealers’ Association was called to order at 10 
o’elock Monday morning by President C. W. Roark of 
Greenville, in the winter garden of the Seelbach hotel, 
Louisville. At the opening session over one hundred 
Kentucky lumber dealers were present. Secretary J. 
Crow Taylor read the minutes of the last annual meet- 
ing, which were accepted. President Roark then read his 
annual address to the convention which is as follows: 


-omise you on the outset to take only a few minutes of 
oil das in making my report. The secretary is the —_ 
thing in the association, all other officers should be classed 
beneath him. It is he who does the work, and should be 
the praise and thanks of this association. The last year has 
not been a good one to add members to our association, 
though we have had a_ healthy growth. I would suggest 
while on this subject to have the state canvassed ; by doing 
this, I feel sure, we will get 75 percent of the retailers into 
our organization. I had the pleasure of meeting . with the 
Indiana retailers in January. 7T heir membership is over 300 
with 250 attending the meeting. We can have as large an 
association as Indiana if we make the proper effort. Is the 
association idea a good one? I say very emphatically it is. 
It needs no more proof than to take the secretary’s report 
for the last/year and compare it with his report of this 
year. Last year there were thirty complaints while there 
were only nine this. Is this not proof positive as to the 
benefits to our members ? 

The wholesalers have been very fair this year, and I want 
to thank them in the name of this association. The lumber 
journals are very liberal to the associations, report their 
meetings and stand ready to champion their cause. This is 
a valuable asset, and without it we would go down in defeat. 
The daily press is hostile to lumber associations—it prints 
some flagrant statements. You have seen articles in your 
paper claiming that the association is a lumber trust, created 
to control prices, and divide territory which is foreign to our 
purpose. Senator Conn Linn has introduced a bill in the 
general assembly praying to repeal the present lien law. 
This is known as senate bill No. 134. This Dill, if passed, 
will cost the retailers of the state thousands of dollars a 
year. I would suggest that every member of this association 
write his senator and representative and ask them to vote 
ugainst this measure. I have been reliably informed that 
the committee will report favorably on this bill. Senator 
Linn will do all in his power to have this become a law. 
It behooves us to defeat this bill. 

We have a mutual fire insurance company doing business 
in this state. Are you under this plum tree? If not, you 
are missing some very luscious fruit. Hard times are coming 
on, and you can save one-third of your premiums by giving 
your business to a mutual company. If someone would tell 
you how you could save one-third of your delivery expense 
you would jump at the suggestion. President Nail, of the 
LLumberman‘’s Mutual Insurance Company, of Mansfield, Ohio, 
will tell you how this can be done in your insurance expense. 
I urge that all members be present and hear Mr. Nail’s ad- 
dress this. afternoon. 

I want to thank the officers and members for their loyal 
support. It has made the president's job an easy one. In 
conclusion I want you all to feel that you are presidents 
and join in the discussions for in this way we may get the 
milk in the cocoanut or something like that. I thank you. 


The Secretary’s Report. 
Thé annual report of Secretary Taylor follows: 


Gentlemen, sometimes when I look over our little yearboox 
and see the long list of people doing business in this state who 
are classed as retail lumber dealers and compare this to the 
active membership of the association I am given a little spell 
of depression because of the small membership we have, and 
at.such times I wish every member of the retail lumber busi- 
ness in Kentucky would read and take to heart the little 
paper presented by Met L. Saley at the Southwestern associ- 
ation meeting the last of January entitled “The Brake on 
the Associaticn Wheels.’ And I believe even though some 
of you have no doubt already perused this paper that it 
would be a good thing to have it read before this meeting 
because it sets forth some of the best logic that has ever 











been placed before the retailers’ associations and has been 
so recommended by other associations and commended to the 
members for study that I wish every man in the state could 
get hold of it. 

All of you who were here at the first meeting will recall 
that this little association started off February 5, 1906, with 
twenty-seven charter members. At the annual a year ago its 
active membership had been increased to fifty-two. Since 
that time we have added eleven more, making the total today 
sixty-three active members, which, to look at it one way, is 
a fairly healthy growth; yet, what it seems to me this 
association needs more than anything else is additional mem- 
bership. The membership we have has accomplished splendid 
work but it is not fair, even though we should, and seemingly 
can, go ahead and do all that we set out to accomplish, that 
the minority in point of members in the state of Kentucky 
should shoulder all the work, and the burden of reforms for 
the entire trade, and not receive active, moral and financial 
support from the great majority. So one thing I want to 
urge on every member in attendance is that each member 
seek by personal communication and correspondence to induce 
others to join the association. 

When this association started in to work two years ago 
Kentucky was one of the very few states in the Mississippi 
valley without a retailers’ association, and as a result it had 
become in some measure a sort of open territory for indis- 
criminate selling to anybody and everybody by any whole- 
saler who desired to push out into the territory. Moreover, 
as the other states became more closely organized, the con- 
trast between Kentucky and the others became more notice- 
able and attention was being attracted to the state in such a 
manner that if the association had not been formed I am 
satisfied that some of the retailers of the state would have 
been driven out of business, probably not intentionally on 
the part of anyone, but unconsciously through the influence 
of the drift of business, and lack of effort to shape the 
channels through which it should flow. It would be difficult. 
therefore, to measure the good the association has done 
because the greater part of it is moral effect that does not 
show in the records nor through the correspondence in any 
way. 

The first year we had a number of reports and we had an 
uphill time generally, but at the end of a year we had made 
such headway that the moral effect saved us from lots of 
trouble we might otherwise have had this year. During the 
year there have approximately been a dozen reports calling 
for the exercise of the good office of the secretary and I am 
glad to say that the majority of these were readily straight- 
ened up to the satisfaction of all concerned. There were 
only two or three that were not satisfactorily arranged and 
it is with a measure of regret that I report these, because 





C. W. ROARK, GREENVILLE, 
Retiring President of the Association. 


nothing hurts me more than to have to report the fact that 
some dealer or mi:lman can not be brought into entire sym- 
pathy with our ideas. 

There are two cases to which I desire to call especial 
attention. This and all others were presented in detail at 
the directors’ meeting held during December, but there are 
certain features of them I desire to lay before the association, 
for the sake of information and an expression from the mem- 
bers to assist me in the future when similar cases occur. 

Among the different things that have been brought to my 
attention during the year has come an appeal from some 
shingle people in the west that this association take up the 
matter of the cancelation of orders and abrogation of con- 
tracts, and put itself on record in this matter. In fact, the 
association was appealed to to take part in a. specific in- 
stance but after consultation with the president we decided 
that work of this kind would not come under the head of 
association work and that the work for the present, at 
least, should be confined to safeguarding the interests of 
the retaflers, and not undertaking to settle differences as 
regards contracts and the cancelation of orders between 
wholesalers and retailers. There are courts of -equity for 
this purpose and besides it was thought that the associat:on 
has enough to do in standing guard over the interests of tne 
retailers. I make mention of this matter, however, so that 
if the meeting desires we may take this matter up and 
discuss it here. 

Now, gentlemen, this is your association and your meeting, 
so it will be whatever you make it. This meeting will be 
enjoyable and beneficial in proportion to the amount of 
ac.ive interest you take yourselves and I want to see every 
member present have his say and take his part in this 
gathering and make it strictly a lumber meeting, by the 
lumbermen, for the lumbermen. Deo not make of it a vehicle 
for giving vent to personal spleen. nor clog the wheels of the 
associat.on work with petty grievances, but le: all real short- 
comings as to trade methods etc. be brought up and discussed 
in a frank, open and broadminded manner, with a view. 
not to generate ill feeling, but to clear the atmosphere and 
develop a genuine fraternal spirit in the trade, not only 
between each other as competitors, but between retailer 
and wholesaler as being mutually interested in the’ welfare 
of tbe business. I thank both the members and officers 





for courtesies extended and promptness in answering letters 
throughout the year. 

Henry Koehler of Louisville, treasurer of the associa- 
tion, reported that the receipts of the year amounted 
to about $517 and that at present there was a balance on 
hand of $182.84. He also reported that the association 
was not under any expense for the entertainment of the 
convention as the necessary money for this purpose had 
been raised by the lumber dealers of Louisville. Presi- 
dent Roark then appointed the following committees: 

Auditing—T. E. Ruby, of Madisonville; W. K. Hall, of 
Fulton, and George E. Tomlinson, of Winchester. 

Nominations—I. N. Combs, Lexington; W. K. Hall, of 
Fulton, and N. O. Gray, of Kuttawa. 


Resolutions—A. B. Hammond, Frankfort; L. A. Waller, 
of Madisonville, and Curtis P. Hall, of Shelbyville. 


A special committee was also appointed to consider 
a resolution which was offered defining the various 
classes of dealers and making the distinction clear be- 
tween the wholesale and retail dealer. This committee 
was composed of C. H. Sherrill, of Paducah, and Henry 
Koehler, of Louisville. 

After the appointment of these committees the morn- 
ing session was adjourned, there being no discussion on 
any of the reports. 


MONDAY AFTERNOON SESSION. 


At the opening of the afternoon session, President 
Roark called on W. K. Hall, of Fulton, the president of 
the Western Kentucky & Tennessee Retail Dealers’ As- 
sociation, to make a short talk on the benefits of associa- 
tion work. Mr. Hall said that he believes the dealers 
throughout western Kentucky and Tennessee were as 
enthusiastic about the benefits to be derived from legiti- 
mate association work as any lumber dealers in the coun- 
try. He said that this association was first organized 
about tweive or fifteen years ago, and as at that time 
there seemed to be little or no need for such an or- 
ganization, its life was very short and within a year or 
so it had become merely a social club with annual meet- 
ings. ‘‘ Now,’’ continued Mr. Hall, ‘‘that so many ques- 
tions confront the retail dealer in his relations with the 
railroads and with the various classes of the trade we 
find that we are able to reap the greatest benefit from 
our association work.’’ He advised those present to do 
all in their power to enlarge the membership of the 
Kentucky Retail Lumber Dealers’ Association and said 
that in his opinion every member of the western Ken- 
tucky association would, if properly approached, be very 
glad to become a member of the state association. 

He outlined at some length the work accomplished by 
the association during the last two years and said that 
working as a body it had been able to secure more 
equitable treatment from the railroads and had im- 
proved trade conditions to a considerable extent. ‘‘ You 
will never know,’’ said Mr. Hall, ‘‘what a good fellow 
your competitor is until you get together with him in 
association meetings. He may tell you some things 
about the lumber business that you did not know before 
and will be surprised to learn, and at the same time you 
may tell your competitor some things that he will be 
very glad to learn. Therefore, both of you will be 
benefited.’’ In closing Mr. Hall invited all the mem- 
bers of the Kentucky Retail Association to attend the 
convention of the Western Kentucky & Tennessee Re- 
tail Dealers’ Association at Paducah Friday and Satur- 
day of this week. He said he thought the attendance 
of the eastern Kentucky men at this convention would 
give them a valuable lesson in association work, and he 
promised them that they would enjoy their visit. 

The following set of resolutions submitted by the Pa- 
cifie Coast Shippers’ Association was read and discussed 
at some length. Although it was finally submitted to the 
committee on resolutions for recommendations, no report 
was brought in upon it. 

In the event of the failure of either party to a lumber 
and shingle contract to perform any part of his order 
obligations, and on application of either party, the case 
should be submitted for a majority decision of three 
referees, to be selected in the following manner: 

One through the retail lumber dealers’ organization 
covering the district in which the buyer’s yard or office 
is located, 

The second through either the shippers’ or the manu- 
facturers’ organization covering the district in which the 
seller's place of business is located. x 
Pe a to be appointed by two referees previously 

A written statement of the findings shall in each case 
be made by the referees and copies shall be sent to the 
secretaries of each of the organizations through which 
the referees were appointed. 

The refusal of any buyer or seller to submit the dif- 
ferences hereinabove referred to to. such referees shall 
be made known to the members of each and every inter- 
ested organization. 

The opinion of those present seemed to be that there 
were comparatively few grounds which would justify a 
saw mill, a wholesale dealer or a retail dealer in -ean- 
celing his obligations legitimately made. These reasons 
can be briefly summed up stating it was the opinion of 
those present that unjustifiable delays in the delivery of 
an order should constitute grounds for cancelation pro- 
vided due. notice. was not.given by either the mill or the 
wholesaler. Second, when the quality of the lumber was 
not according to specifications. In the latter ease it was 
believed that the shipper of the lumber should be given 
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notice and that this lumber should be held either on the 
cars or in the yard until full opportunity had been given 
the shipper to give notice of what disposition he desired 
made of it. 

Met Saley’s Paper Read. 

At this point, at the request of President Roark, the 
paper of Met L. Saley of the AMERICAN LUMBERMAN, 
delivered at the Kansas City convention, entitled 
‘*Brakes on the Association Wheels,’’ was read and 
diseussed. It was the unanimous opinion of those pres- 
ent that the paper centained many valuable lessons for 
the retail dealer in the Kentucky section. The only com- 
plaint made of the statements in this paper of Mr. 
Saley’s was his statement of business conditions with the 
retail dealers in the east and west. President Roark said 
that in his opinion the differences between the amount 
of business done in the east and west by the retail men 
could easily be accounted for by the fact that in the east 
the lumber business had already reached its zenith and 
that there was not as much building done as in the west. 


New Lien Law Discussed. 

The new lien law now pending before the Kentucky 
legislature, and which was one of the most important 
questions considered at this convention, was then taken 
up and read. This law, which from present indications 
is likely to pass and receive the signature of the gov- 
ernor, should not the lumber dealers of the state take 
positive action, is in effect as follows: 


Section 1. That after the taking effect of this act in 
all cases in this commonwealth where mechanics have 
performed labor or material men furnished material in 
the construction of any building, which labor or material 
so performed or furnished shall have been performed or 
furnished to a contractor with the owner of the building 
being constructed, the one performing the labor or the 
one furnishing the material shall not have a lien as 
against the owner of said building unless such one shall 
have previously given notice in writing to such owner of 
said building of the amount of his or their debt for such 
labor or material as against such contractor, and then 
only to the amount that such owner may, at the time of 
being so notified, be indebted to such contractor; but if 
more than one of such persons should file liens, then they 
shall prorate among themselves the amount due from 
the owner of such building in proportion to their debts: 
provided, however, that the owner of such building shall 
not avail himself of the benefit of the provisions of this 
section if he pays for labor and material more than two- 
thirds of the contract price of such building, without first 
having posted by written or printed notices, each twelve 
inches square in size, in three prominent places of said 
building for at least five days, setting forth his intention 
to pay and satisfy such accounts for labor and material. 

George E. Tomlinson, of Winchester, was called on to 
make an address. Among other things he said: 

We lumber dealers are now very much in the eye of 
the people of this state. According to the opinion of 
many of them, we are a trust. According to the way 
most of the farmers in our section think, lumber prices 
are going up immediately after the adjournment of this 
convention and as a direct result of the holding of this 
meeting. I believe that we should take some means to 
make it plain to our trade, the people on whom we are 
dependent, that this association has no arrangement or 
agreement either to divide territory or to fix prices. In 
other words, that we have simply met here to exchange 
views and not to take any action which will touch the 
farmer’s pocketbook, which, I have found, is one of his 
most tender spots. Let him know that the trade is sup- 
plied at the lowest possible prices and let us give him 
the best service possible. 

The farmer is to a certain extent dependent upon the 
retail dealer for his lumber supply. This is true also of 
the country contractor. Some of these contractors, I 
have found, are buying from the little portable mills in 
the south and then are complaining that the retail deal- 
ers, when they need certain lumber to fill a contract, are 
charging them unfair prices. I had an experience of 
this kind only a week ago. One of the contractors in our 
town bought a lot of stuff from another house and other 
lots wherever he could pick them up from small mills, 
and when he had filled his contract and found out he 
needed some small lots of certain kinds of lumber, came 
around to me. As politely as possible I told him it 
would be impossible for me to fill his order. He insisted 
upon an explanation and [I told him I did not wish to fill 
his order, since he had bought practically all his material 
from other firms, some of which had not been legitimate 
lumber dealers. 

In my opinion a real solution of the problem is that all 
the retail lumber dealers shall do everything possible to 
aid their customers and at the same time shall demand 
from those customers treatment of the same kind as is 

iccepted from the lumber dealers by those who trade 
with them. 

In my belief the lumber dealers of Kentucky can hold 
all their business and can get much business which is 
now going to the mail order houses by politic and 
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courteous treatment of those with whom they have busi- 
ness relations in their own community. This to me seems 
to be the easiest way to solve the mail order question. 
If you can convince your customers that you are furnish- 
ing them with lumber at the lowest possible prices con- 
sistent with the general condition of the market, I think 
that you will find that many of them will cease ordering 
from mail order houses and will buy from their home 
dealer. 

1. H. Elliott of the Capital Lumber Company, Frank- 
fort, then read a paper on the subject ‘‘Troubles.’’ Mr. 
Elliott after a few preliminary remarks spoke as fol- 
lows: 

Troubles of the Lumber Dealers. 


All of you who have played the part of trouble clerk 
know that your ingenuity is often so exercised by day 
that “it works while you sleep’’ and accomplishes many 
feats impossible by day, but possibly this nocturnal 
victory gives courage for the day’s battles. It is the 
common weakness and selfish idea of every man to think 
his business or his profession the one mostly filled with 
cares, worries and responsibilities and that he encounters 
more of these than any of his fellow workers. Indeed, 
there is just enough vanity and narrowness in us to 
make us feel that we not only encounter more troubles 
and greater difficulties than any of our associates, but 
that we overcome them as few others ever hope to do. 

But this feeling may not be a bad thing for the lumber 
dealer, as nothing is more helpful in securing business 
and confidence, and as we are taught that confidence 
begets confidence, it may be that our self apnreciation— 
if you please—is a ‘“‘business getter.’’ We poor un- 
fortunates who have to do with both the buying and sell- 
ing surely have a double portion of trouble. ; ? 

Buying and Selling. 

I have often thought how easy it is for some of our 
retail brothers who only buy and sell and do not have 
to take the responsibility of manufacture, grade etc. It 
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looks easy to sell an article just as it is bought, but I 
dare say these poor fellows rarely get what they buy 
and are often unable to deliver what they sell. While 
our business is largely manufacturing, I have had suf- 
ficient in the ‘“sell-what-you-buy”’ proposition to know 
that it is not all smooth sailing. 

I recall an incident: Once when we were out of 2/4- 
inch 10s, for which we had a call from a German cus- 
tomer, we bought these from.another dealer and sent 
them out. They were badly manufactured, running from 
2/3-inch at one end to 2/5-inch at the other. They were 
promptly returned by the German in person, who came 
back into my office wearing a deeply injured expression. 
He asked why we sent him that lumber. I replied be- 
eause he ordered it. This angered the gentleman, who 
denied having ordered “that stuff,’’ as he called it. He 
said: “You see. it on my wagon; it is no good for me. 
It is all right by two, but not worth a d—— by four.” 
Upon investigation I found he was about right. Of course 
we would never have encountered this trouble had it 
been our own manufacture. 

I am pleased to say that, so far as my observation goes, 
one of the serious troubles we had last year, of which I 
had occasion to speak, has been stopped in our territory— 
that is, the selling direct to the consumer by certain of 
the Chicago sash and door houses. I do not know that 
this change has been brought about by a desire on the 
part of those houses to protect the retailers. I rather 


think it a realization that they cannot sell both retailer 
and consumer. Many troubles can be averted and much 
good can be done by the concerted action of the members 
of this association. 


I. N. Combs, of Lexington, was the next speaker. He 
discussed in an informal way the question of ‘‘ Quick 
Delivery of Orders.’’ He said that in his opinion the 
average farmer, whether he needed the lumber in a hurry 
or not, was anxious to have it delivered at the earliest 
possible moment after the order had been placed. His 
talk was largely taken up by the necessity for this quick 
delivery of all orders placed on the books and said that 
a close adherence to this had in his case brought about 
a large increase in his business and he thought that the 
same would be true with all other dealers. 

George Curran, of Lexington, and C. W. Taylor, of 
Beaver Dam, agreed thoroughly with Mr. Combs on this 
question and in the general discussion that followed 
the opinion was expressed that more attention should 
be paid to this question of the quick delivery of all 
orders, 

TUESDAY MORNING’S SESSION. 

At the opening of Tuesday morning’s session, Presi 
dent Roark called on Alfred Struck, of Louisville, to 
speak on the subject assigned to him, ‘‘ The Lord Knows 
What.’’ Mr. Struck said that when he had been asked 
to prepare a paper to be read at this convention ‘‘ The 
Lord Knows What’’ was the only expression he could 
think of which adequately expressed his feelings, and 
therefore he had prepared a paper on that subject. The 
first question taken up by Mr. Struck was the proposed 
new mechanics’ and material men’s lien law which he 
discussed as follows: 


The New Lien Law. 


Now, this law has its good as well as its poor features. 
From my point of view it is splendid, because it gives us 
ample protection when selling material to a contractor 
who is unfortunate, unreliable or dishonest. If we have 
any doubts as to the contractor's abilities, all we have 
to do is to notify the county official that we expect to 
furnish certain material for Mr. Blank’s house and that 
it will cost approximately so much money, give him a 
quarter, and have to give the matter no further thought 
for six months. This we can do without notifying the 
owner as to what has been done. Now, this is all right 
from the material man’s stand, but unfair to the innocent 
or ignorant owner. Of course it is said “ignorance of the 
law excuses no man,”’ but a spirit of fair play should be 
displayed and the innocent or ignorant owner given a 
chance for his white alley. 

Now, there have been numerous cases in this city, and 
I doubt not the same has occurred in other places 
throughout the state, where the owner, sometimes a poor 
woman—as has happened to my knowledge—who is en- 
tirely ignorant of and should not be expected to know 
the law, lets a house to a. contractor, probably an 
acquaintance who is thought to be honorable and capa- 
ble, but who unfortunately later proves to be neither, 
collects what he can from the owner, fails to pay the 
material man, decamps, and what is the result? The 
material man declares a lien, files suit, and the. owner, 
after consulting a lawyer and paying him a fee, learns 
that he has no protection and is compelled to pay the bil 
a second time. My company has had similar cases and 
in one especially, because we believe the law is unfair 
to the owner, has in finally settling with him made a 
voluntary rebate of as much as 25 percent, simply be 
cause we sympathize with him. 

Abuses Under the Law. ; 

Now there can be but one result of this, which looks 
to the poor owner like an imposition, and that is that he 
wants to see that-law changed, and you cannot blame 
him, and before long there will be a great many of them 
The law would not be so hard if the owner were in- 
formed in advance of its provisions. True, many an un- 
scrupulous owner or prospective builder will let a job to 


a contractor who makes an exceedingly low bid and will 
take the chances of getting his work completed at the 
expense of the unfortunate contractor... On the other 


hand, the fair minded people who are willing to pay a 
fair price and believe that they are doing so when let- 
ting their work, are in the majority, and it is this class 
that should be protected; and if this is done much of the 
objection against our present law will be removed. The 
question is. how to do it? 

The Builders’ Exchange made a start in this direction 
recently by having a resolution offered and passed in the 
meeting of the board of directors that steps be taken 
that upon the publication upon every and any permit for 
proposed building the secretary of the exchange notify 
or advise the prospective owner of the provision in the 
law, which it would be advisable for him to observe in 
order to avoid any prospective litigations. This will be 
done after the attorney of the exchange drafts a proper 
form, which will be worded in such a way that no objec- 
tion to the same will be found by any contractor By 
following this’ method the exchange believes that it will 
go a great way toward removing the objectionable 
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features of our present law. And I do not believe that 
any fair minded and reliable contractor will object to this 
proceeding, because it will compel the owner to seek 
a reliable contractor and will have a tendency to elevate 
the business. 

Objectionable Amendments. 

I am not sufficiently informed of conditions in other 
parts of the state where there are no building in- 
spectors’ offices, but I am sure arrangements can_ be 
perfected that would clear the situation there as well as 
here. One or two amendments have been offered to our 
present law at the present session with, to the best of my 
knowledge, but a poor chance of any action being taken 
on them; one in particular being of a nature which, I am 
sure, every material man as well as contractor will get 
up in arms against. Our Builders’ Exchange, through 
the legitimate committee and secretary, has taken the 
defensive position and has concluded to stand pat for 
the present and to wait developments; but I warn you 
to post your friends and prospective builders of the pres- 
ent law’s provisions in order that they may protect them- 
selves by letting the work to reliable and responsible 
contractors. 

Another objection which has been advanced against our 
law is that very often material men will sell material to 
contractors whom they know are unreliable and irre- 
sponsible and know that if left to their own resources 
the latter would never be able to pay their accounts, but 
rely on the law to make their claim good as against the 
owner. This procedure, I think, is unjust and unfair 
not only to the owner but to the good customer, who is 
entitled to our assistance just as much as we are entitled 
to our money when selling goods, and by refusing to sell 
to the irresponsible contractor and warning the owner 
as to his danger you improve the position of the reliable 
contractor as well as that- of your own. 

Do not for a moment think that I am trying to dis- 
parage the small contractor, who has little capital but 
is reliable and honest, but remembering the adage ‘‘Large 
oaks from little acorns grow,’ he is the man who, if 
pushing and progressive, will become a big builder and 
make a desirable customer. 

I will close this part of my address by requesting that 
anyone having a suggestion looking toward the improve- 
ment or removing of some of the objectionable features 
of this present law will send them in writing to the 
Builders’ Exchange, this city, who will appreciate it very 
much. 

Need of Railroads. 


My next topic is that of railroads. If there is any state 
in this blessed union of ours that requires more railroads 
to develop the vast untouched wealth it contains, it is 
Kentucky, and it is our duty as good sensible business 
men and loyal patriotic citizens to foster their growth 
to the limits of our abilities. It is true that we often 
consider them arbitrary, grasping and overbearing and 
many a time I have cussed them fore and aft, starboard 
and larboard, from the president down to the switchman 
placing cars on our siding, still they are a necessary evil 
and we must have them. We should be voracious in that 
respect and, like the greedy boy, should feel like the 
more we get the more we want. 

Everyone knows what drastic measures against them 
have been promulgated by the authorities of various 
states, and I hope and believe it will be said to Ken- 
tucky’s credit that she welcomes more of them with 
open arms, and instead of passing laws that will have a 
tendency to lessen their desire to enter the state, will 
pass laws that will induce them to come. In line with 
this I call to mind a bill recently offered in the house 
giving new roads five years’ exemption from state taxes. 
Laws like this, I believe, will go a great way toward 
bringing more railroads and advancing the material in- 
terests of the state. In closing this feature I appeal to 
you to use your influence with your respective legis- 
latures and senators that every time a bill inimical to 
the legitimate rights of our railroads comes up to use not 
a hammer but a sledge, and give it a thud that will kill 
it beyond recall. 

Co-Operation, 

In my estimation the motto of our state, ‘‘United we 
stand, divided we fall,’’ has more good, live, solid, hard 
common sense than that of any other in existence. It is 
not only sense, but it is fact—it is truth itself. It is a 
motto not only pertinent to our national issues, but to 
our daily existence in our home life and our business 
affairs as well. It is one that every member of this 
organization should take to heart, for his good sense will 
tell him that much can be accomplished while all work- 
ing in unison and how little can be done when attempted 
singly. I therefore enjoin on every one of you, when you 
think you have a kick coming, to take it up with the 
secretary and let him assist you in your trouble, and 
you will learn how much better you can do with the 
organization back of you than you could do alone. If 
you know of any competitor not a member, induce him 
to become one; if you cannot, get a fellow member to 
assist you, for ‘‘in union there is strength,’’ and the more 
you can get to help you the merrier it will be. 

To realize the value of coéperation you will not have to 
look very far for an example, but simply to the labor 
organizations. They seem to have learned its true value 
more than any other body of men in existence. In my 
own experience I have learned many valuable lessons 
from the benefits of it. It not only benefits your business 
relations with your competitor, but teaches you how 
much better a fellow he is than you thought he was, 
and he will tell you many tricks of the trade that you 
probably never would have dreamed of and which he 
never would have divulged had he not learned from 
meeting you socially that you were not such a bad sort 
after all. 

Reforestation. 

To my mind the most important feature affecting not 
only our future welfare, but that of our successor, as 
well as the community at large, is the preservation of 
our forest. We as Americans usually consider ourselves 
as the smartest people on earth, but as a nation and 
affecting the forestry question we are woefully ignorant. 
It is true that certain states have passed laws looking 
to the preservation of their forests, yet there are many 
domains too large for the states to handle and which 
should be preserved by our national government. In 
other countries the woodsmen when cutting down one 
tree are compelled in some places to plant another; in 
other cases two, three, four or even more. With them 
they are providing for future generations, while with 
us it is “every fellow for himself and the devil take the 
hindmost.”’ 

At the close of his address Mr. Struck offered a reso- 
lution that the Kentucky retail dealers go on record as 
adopting resolutions in favor of the preservation of the 
existing forests of the country, and also asked that a 
petition be sent to Congress by the secretary of the as- 
sociation asking that body to take proper measures not 
only to spreserve existing forests but also to establish 
forest reserves in various suitable parts of the country. 

E. H. Elliott, of Frankfort, then brought up a dis- 
cussion of the proposed new mechanics’ lien law and 
spoke of the effect it would have on the lumber business 
in the state. At the close of his talk Gus A. Quarles, 
secretary of the Louisville Builders’. Association, was 
introduced, and spoke at considerable length on the same 
question. He explained carefully what the various pro- 





visions ae the new law would mean to the building inter- 
‘ests of the state. He suggested that beyond writing to 
the various state senators and representatives in their 
respective districts the members of the association take 
no action as in his opinion active opposition to the bill 
might bring to the front many who would advocate its 
passage. 

E. 8. Nail, of the Lumbermen’s Mutual Fire Insur- 
ance Company, Mansfield, Ohio, was next called on to 
speak on the subject of ¢¢Mutual Lumber Fire Insur- 
ance.’’ His address was in part as follows: 


We believe fire insurance to be a public necessity and 
essential to the prosperity of any country. Only a few 
days ago we read of one of our South American countries 
which knew nothing of the practical value of fire insur- 
ance, but seeing the great benefit it had been to other 
countries, they themselves organized a company and 
authorized other companies to operate within their ter- 
ritory. Therefore, fire insurance is one of the evidences 
of civilization and is essential to the progress of any 
country who desires to maintain its credit and standing 
among other nations. 

When we consider the loss in values the result of fire, 
with no means of restoring this loss or aiding those 
upon whom the loss falls, we have little or no concep- 
tion of the absolute suffering or injury to business that 
would follow in the absence of fire insurance, which in 
its operation relieves the suffering and restores values. 

There are many methods of conducting the fire insur- 
ance business, but the principle is one and the same. 
For a stipulated amount, known as a premium, the 
company issues a contract to the insured, indemnifying 
against loss by fire a sum equal to the amount named in 
the contract or policy. In some cases a small amount 
known as a policy fee is charged and the premium or 
assessment collected at the end of the year, which 
amount, as in the former case, is great enough to pay 
losses and expenses, but in either case the function of a 
fire insurance company is the same. 


Insurance in Force. 


Take the total amount of insurance in force in ten of 
the largest fire insurance companies doing business in 
this country and the report shows that on December 31, 
1906, they had at risk $9,921,848,289. What the total of all 
the companies is we have no idea. We know, however, 
that this is only a small part of the total indemnity as- 
sumed by fire insurance companies doing business in 
this country, but will suffice to show you something of 
the magnitude of the business and the value they are to 
the country, enabling us to carry on a diversified industry. 

It is to the credit of these companies and others that 
no series of losses or conflagrations have been so great 
but what the companies, or a large proportion of them, 
have been able to meet their obligations when due. 
Furthermore, much credit is due the men who have these 
companies in charge for what they have done. To con- 
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duct a business of such a magnitude requires men of 
great ability, giving as they do their best thought and 
effort to the study of the many phases of the fire insur- 
ance business, which has brought it to a high standard 
of efficiency. 

The companies that collect only enough from the as- 
sured with which to pay losses and expenses in any one 
year and conducting the business practically without 
capital is not furnishing as high a class of indemnity as 
the companies who, in anticipation of their losses, col- 
lect a premium based on their experience for a period of 
years with which to meet obligations. This method, re- 
gardless of the loss ratio, appears to be the only safe 
plan of conducting a fite insurance company, though 
there are minor changes in this that produce a much 
higher class of indemnity. 

The public is so unfamiliar with the character and 
financial standing of fire insurance companies that it is 
not to be wondered at that occasionally we find policies 
issued by companies who are unable to meet their obliga- 
tions. Even state supervision has not been able to weed 
out the unstable cempanies nor warn the people in suffi- 
cient time to prevent them from being the victims of 
misplaced confidence or prevent them from buying in- 
demnity that has but little or no value. 

We have said before fire insurance is a public neces- 
sity, and if true it should be conducted on sound busi- 
ness principles to afford ‘the people sure indemnity. Even 
among companies supposed to furnish a high class of in- 
demnity it is possible by a series of losses or a conflagra- 
tion to make it impossible for them to meet their obli- 
gations, the result of the method pursued by most fire 
insurance companies. There is a class of fire insurance 
companies, however, who, having foreseen this possi- 
bility among other companies, are insuring a_ specific 
class or kind of property, not exposing each other nor 
subject to a conflagration. Such a method we believe 
to be upon a more scientific basis. These are the best 
companies, and the companies pursuing such a course 


‘are known as the lumber mutuals. 


There is no presumption in the conduct of their affairs. 
Having well d ere risks, with a sufficient premium 
income to eA losses as they occur and maintain a re- 
serve equa 2 percent of the amount at risk, there 
would seem to no question as to the character of 
their indemnity. As a result of this method they are 
paying back to the nolicy holder at the termination of 
the policy. year, based on the premium paid, dividends 
rang Soe} from 25 to 35 percent. 

o not claim this could be accomplished or is pos- 
sible by companies doing a general class of business, but 





by protecting some specific class or kind of property and 
congucting the business with the owner of the property, 
thereby eliminating the agent, they have been able to 
accomplish what we have just stated. The real secret of 
their success lies in the selection of the risks and a 
subsequent care and inspection by their own salaried 
men. 

In comparing the indemnity of the mutuals with that 
of other companies we see it is of a very high character, 


' but the indemnity is not all the benefit to be derived 


from insuring in the lumber mutuals, for in addition to 
the payment of their losses there is distributed equitably 
to all the policy holders a proportion of the net earnings 
of the company in dividends rather than the profits to a 
few individuals, as is the case in stock companies, which 
the following will illustrate: 

The average amount of dividends paid to the stockhold- 
ers by the ten companies, whose record of the amount at 

risk we have given you, is $3,000,000 per annum on a 
capitaliantion of $18,750,000, which is equal to 17 percent 
per annum. Besides this there has been a further addi- 
tion to the surplus of these companies which necessarily 
enhanced the value of the stock. We would not have you 
feel that we think capital should not be fairly re- 
munerated for its investment, but a thing that is as 
necessary as fire insurance should be furnished to the 
people at as low a cost possible consistent with sound 
business principles. How much greater would have been 
the benefit to the insuring public. had the earnings of 
these ten companies referred to been distributed among 
their policy holdérs, reserving a fair proportion of the 
earnings of any one year as a safeguard against a series 
of losses of great magnitude or a conflagration, than it 
would have been to distribute it among a few stockhold- 
ers. Would not the business have been conducted a little 
more economically than was done, which required 37 
percent of their premium income to pay operating ex- 
penses? Their method has not produced the highest 
class of indemnity, for a comparison of the amount at 
risk with the assets reveals that they have but 5 percent 
while the lumber mutuals have 11 percent. 

We might go into the character of the assets of these 
companies to show that those of the lumber mutuals are 
of a higher character, for it is not revenue upon their 
investments they desire so much as the highest class of 
securities, whereas in the other case it is the high 
revenue. 


But so varied are the interests with which the average 
insurance company has to deal that it makes the system 
pursued by the lumber mutuals practically impossible for 
companies doing a general business, but there are other 
lines than that carried by the lumber mutuals that might 
be classified and made to carry their own burden, hence 
the reduction in the cost of fire insurance to the owners 
of such a class. 

Thus you see the principle of fire insurance as pursued 
by the lumber mutuals produces a very high class of 
indemnity, double that of other companies when meas- 
ured by their proportion of assets to the amount at risk 
and accomplished at an average expense ratio of 20 
percent, against 37 percent by other companies, and the 
profits of the business returned to the assured. 

Such is the result of conducting a fire insurance com- 
pany in the interests of the insuring public rather than 
that of a few individuals, : 

Fred Gernert, of Louisville, stated that in the past 
he had had some insurance with this mutual company and 
that his experience with that company had caused him 
to determine that after the expiration of existing in- 
surance in various commercial companies he would place 
his entire insurance with the mutual company at Louis- 
ville. At this point the report of the auditing committee, 
read by Mr. Tomlinson, was handed in. The report 
stated that the accounts of the financial officers were 
correct with one exception. This exception was that 
there was $10 more in the treasury than was shown on 
the books and it was recommended that no investigation 
be made to determine the source of this $10 bill. 

W. K. Hall, of Fulton, who had outlined the work 
accomplished by the Western Kentucky & Tennessee Re- 
tail Dealers’ Association, on Monday afternoon was 
again called on to speak along the same lines. He 
recommended a careful classification of the various kinds 
of lumber dealers and advocated that distinction between 
the wholesalers and the retailers be more clearly defined 
than it had been in the past. He also called on the 
members of the-association to differentiate as clearly as 
possible between lumber and sash and door dealers who 
sell to contractors and those who sell only to the legiti- 
mate retail trade. 

Carroll Beck, of the Foster-Munger Company, of Chi- 
cago, made a short talk in which he indorsed the senti- 
ments expressed by Mr. Hall and said that in his opinion 
the retail lumber dealers owed their business to the 
sash and door manufacturers who limited their trade 
absolutely to legitimate retail dealers. 

The nominating committee then made its repert recom- 
mending the election of the following officers and di- 
rectors: George E. Tomlinson, Winchester, president; 
John F. Frey, Louisville, vice president; Henry Koehler, 
Louisville, treasurer. Directors—A. B. Hammond, Frank- 
fort; F. M. Naive, Versailles; T. E. Ruby, Madisonville. 

All these officers were elected by a single unanimous 
vote. The board of directors will meet within a few 
weeks and will probably reélect J. C. Taylor as secretary, 
After his election Mr. Tomlinson was called, on for an 
address. He spoke strongly on the necessity of a larger 
membership of the association and reminded those present 
that a reference to the list of the dealers of the state 
would show that so far as numbers are concerned the as- 
sociation is not in the position which it should hold, 
- According to his statement if a careful investigation was 
made by all those present at least 75 percent of all the 
retail lumber dealers in Kentucky could be enrolled as 
members within thirty days. 


The Banquet. 


The annual banquet of the association was held in the 
winter garden of the Seelbach hotel at 7:30 o’clock 
Monday night, President C. W. Roark acting as toast- 
master. The room had been artistically decorated for 
the oecasion and one of the most pleasant features of 
the dinner was the presence of a large number of the 
wives and lady friends of the members. The menu 
was elaborate. 

At the close of the dinner Mayor James F. Grinstead, 
of Louisville, was introduced’ as one Kentucky mayor 
who ‘‘ was not lumbering at his business, but was sawing 
wood all the time.’’ Mr. Grinstead said: 


I think we are all Kentuckians here tonight, and I 
know we are all proud of the fact. I am glad to wel- 
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come you to our city and-hope you will enjoy your stay 
here. We have seen that all lines of business benefit by 
organization, and I do not doubt that the taking into the 
Kentucky Lumber Dealers’ Association of every dealer in 
this commonwealth will result in mutual benefit to every 
member. It will do you good to know your competitor, 
and I believe that after you know your competitor you 
will find_he is not such a bad fellow after all. I welcome 
you to Louisville and thank you for holding your con- 
vention in this city. 

President Roark, toastmaster, then introduced A. B: 
Hammond, of Frankfort, who responded to the address 
of weleome of Mayor Grinstead. Mr. Hammond gave 
a short and witty talk at the close of which he extended 
an invitation to the members of the association to hold 
their next meeting in the capital city. In giving this 
invitation he dwelt with considerable emphasis on the 
beauties of the cemeteries of Frankfort, and held out 
as an additional inducement the fact that at the time 
the next convention would be held the new state capitol 
would be ready for dedication. 

W. K. Hall, of the Western Kentucky & Tennessee 
Retail Lumber Dealers’ Association, spoke briefly invit- 
ing those present to come to the association meeting at 
Paducah the latter part of this week. Other speakers 
at the banquet were E. H. Elliott, of Frankfort; Mrs. 
Albert Kampf, Al Struck and Henry Koehler. 

A number of the various manufacturing concerns had 
attractive booths in the convention hall, among them 
being the Evansville Sash & Door Company, E. L. 
Hughes Company, Louisiana Red Cypress Company, 
Lehigh Portland Cement, Company, Foster-Munger Com- 
pany, J. M. Asbestos Roofing Company and the Ken- 
tuecky Hardwood Flooring Company. At all these booths 
open house was held throughout the convention and the 
Kentucky lumber dealers took this opportunity of placing 
orders for spring supplies. 


Attendance. 


A. D. Jett, Louisville; E. L. Hughes Co. 

E. L. Hughes, jr., Louisville ; * L. Hughes Co. 

W. W. Jett, jr., Louisville ; E Hughes Co. 

A, G. Layer, Louisville; E. a Hughes Co. 

H. H. Thacker, Louisville; E. L. Hughes Co. 

W. G. Layer, Cincinnati, Ohio; Cincinnati Sash & Door Co. 
A. B. Peters, Cincinnati, Ohio; Cincinnati Sash & Door Co. 
W. W. Brock, Lexington. 

Len G. Herndon, St. Louis, Mo. ; Chicago Lumber & Coal Co. 


Harry Roy, Louisville; Louisiana Red Cypress Co. 
O. Rohrer, St. Louis, Mo. ; Universal Portland Cement Co. 
W. K. Hall, Fulton; W. K. Hall Lumber Co. 
H. G. Hilzhein, St. Louis, Mo.; Tremont Lumber Co. 
J: F. Pettus, Springfield ; a gg oe Lumber Co. 
H. M. Scott, Louisville; Lehigh Portland Cement Co. 
T. E. Paulson, Louisville; Lehigh Portland Cement Co. 
I. N. Combs, Lexington; Combs Lumber Co. 
George Hon, Winchester; Reliance Mfg. Co. 
George E. Tomlinson, Winchester; Reliance Mfg. Co. 
William Cunningham, Mansfield, Ohio; Lumbermen’s 
Mutual Insurance Co 
William C. Ballard, Louisville. 
R. M. McCrackin, Cincinnati, Ohio; Kentucky Lumber Co. 
H. K. Mead, Pittsburg, Pa.; E. V. Babcock & Co. 
G. B. Knapp, jr., Franklin; Knapp Lumber Co. 
J. W. Robertson, Evansville; Evansville Sash & Door. Co. 
L. A. Waller, Madisonville; Clore & Waller. 
A. B. Hammond, Frankfort; Hammond & Co. 
Bruce Chenoweth, Chicago; U. S. Gypsum Co. 
H. B. Webster, Chicago; U. S. Gypsum Co. 
Cc. P. Scott, Ghent; Scott Bros. 
T. M. Seott, Ghent; Scott Bros. 
Alfred Struck, Louisville; Alfred Struck Co. 
Bartly Kukines, Kuttawa. 
O. Gray, Kuttawa. 
Carroll Beck, Indianapolis, Ind.; Foster-Munger Co. 
E, F. Heiss, Chicago; Foster- Munger Co. 
L. > Trumbo, Louisville; E. Hughes Co. 
A. P. Witty, W. J. Hughes & a, Co. 
Fred G. Jones, Louisville; Fred G. Jones & Co. 
Cc. H. Sherrill, Paducah; Sherrill-Russell Lumber Co. 
W. Roark, Greenville; Greenville Milling Co. 
Thomas R. Brown, Louisville; Roth Lumber Co. 
Gentry, Indianapolis, Ind.; Adams-Carr. 
Deale-Callier. Millersburg. 
i = “ae Elizabethtown. 
W. G. Roberts, Lawrenceburg ; Lawrenceburg Supply Co. 
p- M. Wiilsite St. Louis, Mo. ; Chicago Lumber & Coal Co. 
W. Lincoln, St. Louis, Mo.; Chicago Lumber & Coal Co. 
Sakon Ww. Schmidt, St. Louis, Mo.; Chicago Lumber & 
Coal Co. 
Henry Koehler, Louisville; Henry Koehler & Co. 
R. E, Couzine, Louisville. 
Fred Gernert, a Gernert Bros. Lumber Co. 
J. M. Parsons, Louisville. 
J. F. Frey, Louisville; Lortz & Frey Planing Mill Co. 
BK. A. yg Louisville ; Cross Hardware & Lumber Co. 
Curtis P. Hall, Shelbyville; Hall & Sons. 
William C. Otie, Cincinnati, Ohio; Kentucky Lumber Co. 
G. T. Meinzer, Evansville, Ind. ; Evansville Sash & Door Co. 
A. J. Corey, Louisville ; Superior Lumber Co. 
J. W. Gernert, Louisville; Gernert Bros. 
Emil Anderson, Louisville; Southern Planing Mill. 
J. W. Lockridge, Louisville; Kentucky Hardwood Floor- 


g Co. 

William Essex, Elizabethtown; Jenkins & Essex. 

Paul Higgons, Indianapolis, Ind.; Anson & Hixson Sash 
& Door Co. 


in 


T. E. Ruby, Madisonville; Ruby Lumber Co. 
A. R. Bartlett, St. Louis, Mo.; W. T. Ferguson Lumber Co 
Charles P. Waible, Louisville; Charles H. Conner & Co. 

WR . Shepherdson, Louisville ; Kentucky Hardwood Floor- 


in 
ows Bullock, Louisville; Bullock Lumber Co. 
N. Naive, Versailles. 
y L. Thurman, Lawrenceburg. 
Charles B. Wehr, New York and Milwaukee ; R. W. Jolns- 
Manville Co. ; 
B. N. Cornell, Milwaukee and New York; H. W. Johns- 
Manville Co. 
% F. Humas, Louisville; Home Building Co. 
w. Brock, Lexington. 
pe R. Stivers, Paris; Bourbon Lumber Co. 
W. G. Matson, Lebanon; Lebanon Lumber Co. 
R. M. Scobee, Winchester; R. P. Scobee & Son. 
Edward Eliiot, Frankfort: Capital Lumber & Mfg. Co. 
John Mitchell, jr., Louisville; G. E. Moody & Co. 
J. C. Rash, Clay City : Broadhead-Garrett Co. 
Albert R. Kam f, Louisville. 


J. L. Chilton, Ominence; J. L. Chilton & Co. 
J. conten, Campbellsburg : J. Chilton & Co. 
T. P. Kirby, Cincinnati, Ohio: The Stearns Co. 
T. J. Orr, Cincinnati, Ohio: The Stearns Co. 
B. Y. Willis, Nicholasville ; Simpson Lumber Co. 
F. 8. Moneyhon, Augusta. 
F, H. Duling, Cincinnati, Ohio; Graham Lumber Co. 
0. D. Haskett, Indianapolis, Ind.; Adams-Carr. 
4 Cc. Taylor, Louisville. 
L. Paul, Glasgow; John Lewis Planing Mill Co. 


Siat ‘Anderson, Louisville ; Kentucky Hardwood Flooring Co. 
Hughes Moore, Louisville. f 
> g Gernert, Louisville; Cross Hardware & Lumber Co. 
W. R. Gaddie, Upton. 
Jesse K. Brown, Louisville. 
George Henry, Louisville; Alfred Struck Co. 
T. B. Thomas, Covington; J. W. Farrior & Co. 
Louis P. Kissell, Louisville. 
G. T. Hutchison, Nashville, Tenn. 
Henry H. Brenchmann, Louisville; J. George Steinacker. - 
J. C. Edmonds, Louisville; Chicago Lumber & Coal Co. 
A. E. Livingston, Utica Lumber Co. 
George R. Curran, Lexington. 
George H. Wehmhoff, Louisville. 
w P. Edmondson, EK. L. Roberts Co. 
e ae Campbelisville; W. P. Walling & Co. 
New Albany, Ind. 
O. B. Gibson, Louisville; E. L. Hughes Co. 


C. H. Bass, ‘Louisville. 

Z. Harrel, Rockport : Harrel Bros. 

oO. M. McDaris, St. Louis, Mo.; Ferguson McDaris Lum 
ber Co. 

W. A. Binkley, Nashville, Tenn. 

M. R. Moran, Newport; C. A. Scott & Co. 

F. W. Blair, Ramburst, Ga.; Ramhurst Lumber Co. 

A. G. Maxwell, Cookeville, Tenn.: Big Four Lumber (Co. 

E. E. Fillison, Mitchell, Ind.: Lehigh Portland Cement Co 

W. S. Ransom, Shelbyville, Tenn.; Ransom & Frilian. 





ADJOURNED ANNUAL OF A MISSOURI DISTRICT LUMBER ASSOCIATION. 


Central Missourians at Sedalia—Advertising, Collections, Parcels Post and Other Live Subjects Discussed—Representative Attendance. 


About forty members of the Central Missouri Lum- 
bermen’s Association met February 18 in Sedalia, Mo., 
as a continued meeting from the session held at Kansas 
City during convention week. At that meeting the im- 
portant matter accomplished was the election of officers 
for the coming year. By motion the old officers were 
continued. These officers were all present at the meeting 
at Sedalia and were as follows: President, G. A. 
Sturges, Sedalia; secretary Louis L. Ott, Jefferson City; 
treasurer, Edward Hogg, Jefferson City; first vice presi- 
dent, W. J. Clark, Warrensburg. 

B. F. Summers, of Knobnoster, had the first and only 
paper of the evening. The subject of this paper was 
‘Retail Advertising in Local Papers.’’ Mr. Summers 
handled his subject briefly but comprehensively and in 
some respects along unconventional lines. The paper 
follows: 


Whether it will increase the business of the retail lumber 
merchant to advertise his goods in the local newspaper 
may depend somewhat upon the size of the town or city 
vhere the dealer is located. While it might be .quite the 
proper thing for the retailer of lumber to run an ad in the 
home papers in the smaller cities and towns, yet doing the 
ame thing in the larger places might do more harm than 
ood. In some instances such advertising might lead to 
ruinous competition and a consequent loss of legitimate 
vrofits. In such a competitive warfare the weaker dealers 
vould most likely be driven out of the field by the stronger 
mes, resulting in fewer men earning a livelihood from the 
ale and distribution of lumber, while the consumers of 
suilding material would have to pay as much, if not more, 
or lumber than before. I do not say that such a result 
vould necessarily come to pass were all retail merchants to 
vie with each other in carrying on a lively advertising cam- 
paign in their home papers, regardless of the number of 
vards in the place or of local conditions. But what might 
ve a help and a stimulus to the retail lumber business in 
Knobnoster, Mo., a town with one yard, might be harmful 
o the same business in Sedalia, Mo., a city with seven 
vards. Therefore, no arbitrary rule can be laid down to 
it every man’s business in the matter of advertising any 
more than a ready made clothing manufacturer can cut and 
inake from standard patterns clothes that will fit every 
man’s form. Each individual, after a careful study of local 
conditions, will be in position to better determine this 
question himself than others can do for him. The ethical 
side of this subject—the live and let live principle—which 
competitors should ever bear in mind, might be forgotten 
in bidding for trade in flaming advertisements through the 
medium of the press. 

In our complex system of business we are. confrouted 
with new complications each year, and how best to handle 
these perplexing problems is the question of the hour. In 
the daily grind of business we not only have internal 
troubles to fret and worry us, but we have external troubles 
48 well. We do not know what moment the mail order 
concern will ship a lot of millwork to our nextdoor neighbor, 
much to our sorrow; but we are not going to let this hap- 
pen if it is in our power to prevent it. At the same time 
we are painfully conscious of the fact that these big catalog 
houses have their eyes on the retail business of the country : 


they want it all, root and branch, and if they do not get, 








a large portion of this trade it will be through no fault of 
theirs. Upon the showing that these people have already 
made the average retail merchant is ready to testify that 
these foreign competitors are most accurate judges of human 
nature. Vlaying to the galleries is a part of their game; 
that is, they not only use the mails almost to their limit 
in advertising their line of goods, but they also invest 
large sums of money in advertising space in many of the 
newspapers and magazines of the country. It is an open 
secret that these catalog houses have practically bought up 
for advertising purposes a lot of small papers of general 
circulation; papers purporting to, be devoted exclusively to 
the interest of agriculture, and which circulate in farming 
communities at a nominal subscription price—a sum often 
less than the cost of postage and paper—and one year’s 
subscription is all any person is ever expected to pay; 
but he will continue to receive this paper-the rest of his 
life, no matter if he lives to be as old as Methuselah, and 
then some. 

As a matter of fact the mail order concerns do a more 
prosperous business in rural communities and small towns, 
where competitive selling is less active, than in communities 
with larger towns and cities, where goods are bought and 
sold on smaller margins; and because of these facts the 
retail merchant doing business in the smaller places must 
wake up to the danger which threatens his trade, and em- 
ploy the most effective means in order to keep these para- 
sites out of his territory. 

In carrying on these defensive operations you will need 
the sympathy and support of your local paper, and in order 
to get it to line up on your side it will be absolutely neces- 
sary for you to advertise in its columns. The average 
country editor naturally expects you to do this, and if you 
do not do it he is liable to think you a selfish skinflint; 
and if your foreign competitor wants to advertise his goods 
in the columns of his paper he is only too ready to sell 
him the space. If it were not for the advertising and job 
printing the country paper would have to close shop. Be- 
sides the public generally feels more kindly toward a firm 
that advertises liberally in the home papers. It creates the 
impression that you are a wideawake hustler; that you 
are a public spirited fellow, and that you appreciate the 
good will and patronage of your patrons and friends gener- 
ally. 

Advertising of the right kind will tend to stimulate busi- 
ness, and help to create a demand for your goods. Try it, 
and our word for it, you will have no cause for regret. 


After this paper was read and discussed very liberally 
the visitors in the convention were called upon. 

Ben Hill, of Fayette, secretary of the North Central 
association, started a discussion on ‘‘ Collections,’’ which 
brought out many interesting comments. Charles Floyd, 
assistant secretary of the Southwestern association, was 
present and gave the convention a short talk on the work 
of his association. J. A. Joseph, of the AMERICAN LuM- 
BERMAN, being called upon gave a brief talk on adver- 
tising.. George Kufer, of Cole Camp, started a very 
interesting and lengthy discussion among the members 
on shingles and iron. Mr. Kufer was strongly of the 
opinion that the only roof is shingles. In the general 
discussion which followed this the subject of nails came 
in for a very warm treatment. In a general discussion 


it was brought out that the lasting quality of shingles 
depended on the kind of nails used, and the members 
who took part in this discussion considered that where 
one could use the old cut nails results would be more 
satisfactory. 

From Mr. Joseph’s talk the subject of agricultural 
papers came up for a very strong discussion. This was 
because these papers carry so much of the mail order 
house advertising. It also was brought out that many 
retail lumbermen were being solicited to buy several 
hundred subscriptions to these papers and give them to 
their patrons throughout the country. This enterprise 
was frowned upon very greatly, because of the fact that 
it was throwing into the hands of people in the rural 
districts so much of the mail order house advertising. 

W. M. Johns, of Sedalia, spoke to the convention on 
certain of the resolutions adopted at the Southwestern 
association convention in Kansas City. Mr. Johns sug- 
gested that the members write their representatives and 
senators asking them to vote against some of the meas- 
ures now before. Congress, particularly the parcels post. 
Edward Hogg, of Jefferson City, gave the convention 
one of his methods of collection, which he and ‘‘Dr.’’ Ott 
use in Jefferson City. This is to allow the buyer 2 
percent off for cash when paid before the 10th of the 
month following the purchase of the bill. Mr. Hogg 
said this had resulted in making his collections better 
than ever before, and also in making some heavy cus- 
tomers pay in monthly where before they paid yearly. 
At the close of the meeting the members in a rising 
vote tendered the AMERICAN LUMBERMAN their apprecia- 
tion in sending a representative to the meeting and also 
in sending them the famous speech of Met Saley at Kan- 
sas City for distribution. A banquet followed, which 
was wholly informal and enjoyed to the limit by all. 


Members Present. 


J. R. Proctor, Olean. 

George Kuffer, Cole C 

William Schmidt, Tipton | P william Schmidt & Co. 

B. F. Brokhausur, California. 

Leo Bloess, Sedalia ; ry & Bloess Lumber Co. 

B. M. Stevens, Bunceton ; hrout Lumber Co. 

BE. R. Hogg, Jefferson City; E. R. Hogg Lumber Co. 

W. J. Clark, Warrensburg; Clark Lumber & Hardware Co. 

L. L. Ott, Jefferson City Philip Ott & Son. 

C. M. Rissler, Hughesvill 

W. A. Dromgold, Versailles ; Antweiler & Dromgold. 

J. P. Patterson, Houstonia. 

B. i’ brick, Windsor; Central Lumber Co. 

J. urphy, Sedalia : Sturges Lumber Co. 

William Baker, Green Ridge. 

G. A. Gold, Sedalia ; G. A. Gold Lumber Co. 

Gores, Friedme ,x Pilot Grove; C. J. Harris Lumber Co, 

* . Babcock, Sedalia; Babcock Lumber Co, 

oo Men el, California; W. H. Mengel Lumber Co. 
Smith, Sweet Springs. 

il Meyer, Clarksburg; Meyer & Hodge Lumber Co. 


Oz 


H Yows, Barnett; Yows & Proctor. 

G. Sturges, Sedalia; Sturges Lumber Co. 

We ti. Fajen, Stover; Fajen Bros. 

J. R. Clark, Lamonte. 

E. D. Ferguson, Fortunis ; William Ferguson. 

W. A. Stark, Centertown : —“< & Stark. 

E. N. Wood, Boonville ; ¢. J. Harris Lumber Co. 
William Lowe, oe TRY 

B. F. Summers, Knobnoster. 

H. F. Abell, Versailles. 

ih Brown, Calhoun ; Central Lumber Co. . 
W. M. Johns, Sedalia ; a & Son. 


laude Headen, Pleasant Hill; 


Q: 


J. C. Jones. , 
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WISCONSIN RETAIL DEALERS’ ANNUAL. 


Successful and Well Attended Convention Marks the Close of the Association’s Year—Topics of Vital Interest—Election of Officers. 


MILWAUKEE, WIs., Feb. 20.—The eighteenth annual 
convention of the Wisconsin Retail Lumber Dealers’ 
Association opened at the Pfister hotel Tuesday of this 
week. The first session was called to order in the ‘‘red 
room’’ of the Pfister hotel at 2 p. m., Tuesday, with 
President L. C. Whittet in the chair. 


President Whittet’s Address. 


The president opened the meeting with his annual 
address, as follows: 


Custom has decreed that your president shall deliver 
an annual address, and in endeavoring to comply with 
this usage I desire first to extend a cordial greeting to 
members and visitors. It is not my intention to take 
up much of your valuable time. In reviewing our asso- 
ciation work, taking a retrospective view, one can not 
help but consider the great changes that have taken 
place. The year just passed is one that has been un- 
precedented in business circles. It is unnecessary for me 
to dwell upon present conditions or to attempt to ana- 
lyze the causes which have led up to them. Suffice it to 
say that from an apparently clear business horizon a 
thunderbolt fell during October which paralyzed business 
and without warning left business men in a condition 
bordering on panic. Values depreciated to a woeful ex- 
tent. Men who were rich found themselves poor in a 
single night. The effects of this blow were not confined 
to any particular section of the country or to any par- 
ticular branch of the business field. Investors became 
frightened and almost immediately the building move- 
ment stopped. This was especially true in the large 
cities, and in an incredibly short space of time values of 
lumber tumbled like a house of cards, due largely to the 
fact that manufacturers and wholesalers had made their 
plans for trade equal to that which they had been en- 
joying under normal conditions. When this practically 
stopped, they, from stress of circumstances, endeavored 
to move their product by cutting prices. The result is 
familiar to every member present. Lumber is today 
being sold at wholesale for less than the cost of produc- 
tion. 

You well recall that at our association meeting one 
year ago the great topic of importance was the car short- 
age which we were then experiencing. Today what a 
differences! Thousands of cars are idle and railroads are 
refusing to haul foreign cars, preferring rather to reload 
freight into their own cars than pay the per diem charge 
which would be made upon a foreign car which they 
haul. That two extremes so diametrically opposite should 
confront us in the comparatively short’ space of one 
year’s time surely demands that business interests be 
given a more stable footing. Lack of confidence, what- 
ever the cause may have been, is beyond doubt the key- 
stone of present conditions. 


Anent the ‘“‘Lumber Trust.”’ 


So much has been said of trusts and combinations that 
today the average school boy has a more decided opinion 
upon this question than men of mature years had a dec- 
ade ago. Indeed, so much has been said in the daily 
press upon the subject of trusts and combinations that 
the prevalent idea is erroneous in that associations are 
synonymous with.trusts and combinations and are con- 
sequently engaged in a practice which is antagonistic 
to the welfare and common good of the majority. So 
manifest is this opinion that the last legislature of our 
state appointed a committee to investigate the socalled 
“lumber trust.”” As a retail lumber dealers’ organiza- 
tion, we are very desirous of knowing whether there is 
any branch of the lumber trade that is an illegal com- 
bination. Knowing as we do that our association has 
ever stood for upright, straightforward business princi- 
ples, that there has never been any attempt to fix prices, 
limit territory, curtail production or in any way prac- 
tice, directly or indirectly, an illegal act, it is with con- 
siderable chagrin we are subjected to any inference or 
suggestion whatsoever that would connect us with any 
wrong doing. It is a strange characteristic of human 
nature that the average person is ever ready to believe 
an ill report and look askance at a good one. It is the 
hope and desire of your officers that this question be 
thrashed out thoroughly in order that our association 
may be removed from the stigma which is cast upon it 
by inferring that there is any necessity for such an in- 
vestigation. 

Mutual Interests. 

Much has been said of late in reference to the mutual- 
ity of interests between the wholesaler, manufacturer and 
the retailer. It should not require much argument to 
substantiate the fact that an order which is given by a 
retail dealer and accepted by a manufacturer in good 
faith should be considered a contract and should not be 
eanceled by either without good cause or without the 
mutual acceptance of both. Neither should an order 
which is so given by a retailer be held indefinitely by a 
wholesaler or manufacturer, causing the retailer loss 
through the inability to furnish to the customer the ma- 
terial which he has every reason to believe he will be 
able to furnish by reason of having placed the order in 
ample time with the wholesaler. Honesty and honorable 
dealing should be the keynote of all business transac- 
tions. The golden rule would well apply. 

As retailers looking at this question from our own 
viewpoint, we should not endeavor to throw the entire 
blame upon the wholesaler. Several cases in point have 
been brought to my own personal knowledge which show 
that there are retailers who fail to realize the ethics of 
a contract. <A certain retailer ordered a car of oak 
lumber, the same being sold on grade with no repre- 
sentation as to the quantity of any particular grade. 
The car was shipped and after being unloaded by the 
retailer was refused, the only explanation offered being 
that it did not run as much to the upper grades as a 
ear which he had received. some six months previous. 
There was no complaint that the grades which had been 
shipped were not entirely satisfactory. As a matter of 
fact the difficulty was that the price upon this stock 
had declined several dollars per thousand and the re- 
tailer thought to recover this decline in price by refusing 
the car and as a compromise take it at a lesser price 
than originally agreed upon. Another instance is that in 
which a retailer ordered a car of lumber and immedi- 
ately upon receipt: of the invoice for the car he advised 
the wholesaler unless he was willing to accept six months 
paper without interest to cancel the order. 

Instances of this kind are manifestly unfair and I am 
glad to say I believe they occur very infrequently among 
the members of our Wisconsin association. Undoubtedly 
every retailer present has experienced at some time an 
annoying delay, caused by the failure of some manufac- 
turer to ship an order as promptly as it would reason- 
ably be expected. The delay may at times have been 
unavoidable, or there may have been instances where 
the price of the product had advanced and the manu- 
facturer had taken care of orders which were received 
at the advanced price in preference to orders taken at a 
leSser price, hoping undoubtedly that the order would 
be canceled, or you may have had the experience of 


never receiving the shipment at all. This trouble has 
been particularly aggravating with the west coast ship- 
pers of shingles. Some time ago our association received 
an invitation from the Western Retail Lumbermen’s As- 
sociation, through its secretary, A. L. Porter, to attend 
its annual meeting in Tacoma on February 27, 28 and 
29, at which time a joint meeting of manufacturers and 
retailers is to be held for the purpose of arriving at a 
mutual understanding upon this vexatious question. Your 
board of directors deemed the meeting to be of sych 
importance that it was advisable,to send a committee of 
two to attend the joint conference. 


Mail Order House Problem. 


The competition which we as retailers are meeting 
from mail order houses is an exasperating problem and 
one which every retailer must solve largely for himself 
to meet conditions that exist in his own locality. It is 
impossible to lay down any set rule which will apply to 
competition of this character. My suggestion would be 
to get the business of your locality as against mail order 
house competition irrespective of profit. The average 
person in your community would far rather trade at 
home than to send his order away to a stranger with 
whom he is totally unacquainted and where he is uncer- 
tain of the quality of goods he will receive as well as 
the treatment that will be accorded him. If we can but 
make our customers understand and appreciate the fact 
that they will receive equally as low prices from us as 
they will from an outside source, the mail order evil 
will soon be stamped out. 

The question of parcels’ post is an especially live topic 
at this time and, while it does not directly interest the 
lumber dealers, I think, in justice to the merchants in 
other lines, we should enter our protest to Congress 
against this proposition and go on record as opposing it. 
There is every probability that there will be no attempt 
at tariff revision during this present session of Congress, 
and I believe it should be the voice of this association 
that Congress should at least pass the bill which has been 
introduced by Senator Beveridge, providing for the ap- 
pointment of a committee whose duty it shall be to ex- 
amine tariff conditions and report to Congress its find- 
ings in order that an intelligent action may be taken 
upon this gigantic question. 

The question of the deep waterways course from the 
Great Lakes to the gulf, as outlined by President Roose- 
velt, should receive the hearty support of our associa- 
tion. 

In closing my term as an Official of your association, 
I wish to thank the members for their cordial support, 
also the board of directors for their prompt attention 
and accord in all matters, and particularly our able 
secretary, Mr. Lachmund, who has given to our associa- 
tion the highest services as an Official. I realize that 
our association has not yet reached its highest point of 
perfection, but by continually striving we may at some 
time hope to reach the goal. No member can estimate 
the value of the association to him. What conditions 
might be were the association removed it is impossible 
to foretell. I trust every member will feel at liberty to 
voice his sentiments upon all suggestions which are pre- 
sented, and that we may have a free interchange of 
ideas, and that the greatest possible good will thus result 
from this meeting. 


Secretary’s Report. 


The next order of business was the annual report of 
Secretary Paul Lachmund as follows: 


The abnormal trade conditions of the last year have 
developed new issues and problems for the consideration 
of the secretaries of the retail lumber associations equal 
in importance to any heretofore presented to them. ‘The 
rapid advance in the price of lumber which took place 
early in the year seemed to impress further the public 
mind with the idea that the manufacturers and retailers 
of lumber were combined to enhance the value of that. 
commodity beyond a point justified by natural causes. 
This impression has been purposély fostered by over- 
zealous officials and designing politicians for selfish ends, 
resulting in an investigation of the alleged unlawful com- 
bination by the federal bureau of corporations and the 
indictment of officials and members of different retail 
lumber dealers’ associations by the authorities of several 
states. Neither the federal investigation nor the prose- 
cution of retailers has thus far, however, succeeded in 
fastening the stigma of being an unlawful organization 
on any retail lumber dealers’ association. 

The report of the referee appointed by the supreme 
court of Nebraska to hear the case of the state against 
the Nebraska Lumber Dealers’ Association exonerates the 
association on all points charged. The case will, how- 
ever, come up for a new hearing on an anpeal from the 
referee’s report by the attorney general. 

The outcome of the case against the Mississippi & 
Louisiana Association, instituted to test the legality of 
its constitution, is watched with special interest by 
all retail associations, as an appeal from the decision 
in this case to the Supreme Court of the United States 
will be taken to arrive at a proper and final interpreta- 
tion of the legal rights of all retail lumber dealers’ asso- 
ciations and similar mercantile organizations. 

Knowing that our association has at all times faithfully 
recognized ‘‘the right of the manufacturer and whole- 
sale dealer in lumber products to sell lumber in what- 
ever market, to whatever purchaser and at whatever 
price they may see fit,’’ and that we have at no time 
restrained our members from competing with each other 
for the trade of the consumer, we may complacently 
await the outcome of an investigation of the nebulous 
‘lumber trust’’ by a committee appointed for the purpose 
by the last legislature of our state. 


Cancelation of Orders. 


The violent fluctuations in prices of lumber and shingles 
succeeding the financial depression during the latter part 
of last year has in numerous instances led both whole- 
salers and retailers to disregard their contract obliga- 
tions by nonfulfilment of bona fide orders for shipment 
on the part of the former and the cancelation of orders 
by the latter. It is not my intention to sermonize on 
this abuse of all recognized trade ethics at this time, as 
we will have ample opportunity to hear both sides of the 
question fully discussed in the course of our delibera- 
tions. The secretaries of various manufacturers’ and 
retailers’ organizations have become aware that. these 
practices need prompt correction and have arranged for a 
conference to be held in Tacoma, Wash., March 2 and 3, 
with a view to agreeing upon some rules which will tend 
to correct these evils and remove the possibility of costly 
litigation between the two interests. 

President Whittet and myself were invited to represent 
our association at this conference, and under instructions 
by your board of directors have accepted the invitation. 
An outline of what the conference expects to accomplish 
will be presented to you at a later session of this 
meeting. 

The Parcels Post. 

This association should at this meeting reiterate its 

opposition to the proposed parcels post act and also urge 


upon Congress the enactment of an amendment to the 
interstate commerce law requiring a common carrier 
to submit a change in freight rates or change in classifi- 
cation to the Interstate Commerce Commission for ap- 
proval before taking effect. 

Your attention is furthermore called to a bill now be- 
fore Congress known as No. 13,447. The  pro- 
visions of this bill are evidently intended to favor cer- 
tain interests which are inimical to retail merchants in 
general, and I recommend that you protest against its 
enactment in form of a resolution. 

As this association has at various times taken a de- 
cided stand in favor of the repeal of the tariff on lumber, 
and in view of the fact that Congress has neglected or 
refused to revise specific schedules of the tariff act, the 
influence of this association should be directed in favor 
of the Beveridge bill creating a nonpartisan commission 
to revise the said act from time to time and recommend 
to Congress such changes therein as the changing con- 
ditions of the country’s trade appear to demand. 

The legislature of this state will again convene before 
the next annual meeting of this association, and as it is 
to be expected that some legislation directly or indirectly 
affecting our interests will be proposed at this session, 
I suggest to you that a committee be appointed by this 
meeting with instructions to safeguard our interests be- 
fore the legislature. 

The death roll among our membership for the last year 
has been unusually large, numbering several of our old- 
est and most esteemed members. I have indirect in- 
formation of the demise of D. Dickinson, of Beaver Dam; 
J. L. Stewart, of Baraboo; H. J. Lay, of Kewaskum, and 
Morton Eastman, of Platteville, and ask that you record 
an appropriate expression of our sympathy for transmission 
to the families of the deceased. 


Death Roll and Membership. 


I have to report but a nominal increase in the member- 
ship for the last year. Change in ownership of several 
yards and the withdrawal of others on account of owners 
having an attack of ‘“‘cold feet’? have reduced the other- 
wise normal accession of new members to six, leaving 
417 on the active membership list. 

The attention of those members knowing themselves 
in arrears with their dues is called to section 6, article 4, 
of our constitution, which requires the payment of dues 
in advance. Notwithstanding that the finances of our 
association are in a satisfactory condition, as will be 
shown to you by the report of the treasurer, it is essen- 
tial that your board know to a certainty at the beginning 
of the association’s fiscal year what it can depend upon 
to keep house with and trim sail accordingly. Prompt 
payment of dues is therefore not only desirable, but most 
important. 

A friendly rivalry has sprung up between the several 
retail lumber dealers’ associations to see which one can 
show the largest percent of the retail dealers within 
its respective jurisdictions enrolled on its membership 
list. Our association has long taken the lead in this 
respect, but as several other associations are giving us a 
close run for first place, each member should make it a 
point to interest his neighbor who is not a member in 
our work and get him to join hands with us. If you are 
an association policy holder (and if you are not you 
should be), one of the strongest arguments you can use 
is to present to this dealer a few facts and figures per- 
taining to our lumber yard insurance feature, as ex- 
hibited by the last annual statement. These facts are 
instructive and convincing and ought to appeal to the 
practical side of every dealer—meaning his pocketbook. 

In addition to the subjects announced in the program 
of this meeting and those above submitted for your con- 
sideration, other topics of equal importance will be pre- 
sented to you by the committee on resolutions for de- 
liberation and discussion. 

In closing I desire to acknowledge myself greatly in- 
debted to all officers and members for the many words 
and acts of encouragement and appreciation of my work, 
and I hope to merit a continuance of their support and 
good will. 


President Whittet next announced the appointment of 
committees, as follows: 


Resolutions—C. A. Thompson, D. J. Loomans and H. L. 
Tibbits. 
Auditing—B 


A. Meyers, Peter Olsen and B. H. Doyan. 
Nomination— 


". M. Reed, C. H. Weber and Walter Marling. 






Secretary Lachmund read the following communica- 
tion from the office of the Shingle Mills Bureau: 

Paul Lachmund, secretary Wisconsin Retail Lumber Deaiers’ 
Association, Milwaukee, Wis. 

Dear Sir: It has been suggested that steps be taken to 
urge retail lumber dealers’ associations to indorse the efforts 
of the bureau of grades of this association to arrive at 
correet grades by accepting the findings of our inspectors, 
or the inspectors of the Northern Pine Manufacturers’ Asso- 
ciation, who may be requested to inspect stock from this 
district, as final where controversy has arisen. 

To that end we would be pleased to have you take the 
matter up at your next annual meeting, and report results. 
We feel that in fixing in our products offered for sale a 
certain intrinsic worth, or value, manufacturers, dealers and 
consumers are all benefited. We therefore would be pleased 
to have the retail associations encourage this work. 

Yours very truly, R. A. KELLOGG. 


This communication aroused considerable discussion, 
Chairman Thompson, of the resolutions committee, de- 
claring himself to be opposed to any such proposition 
and believing it to be illegal. 

Mr. Biersdorf declared that there was not a retailer 
present who would not object to binding himself to buy 
lumber under any such arbitrary arrangement. The 
meeting took no final action on this proposition, leaving 
it to the resolution committee to make such report as 
might be deemed advisable. 

Seeretary Lachmund read a circular letter issued to 
the trade by the R. J. Menz Lumber Company, of Seat- 
tle, suggesting the adoption of certain grading rules as 
the official standard for grading Washington red cedar 
timber. Speaking on this subject C. H. Ketridge said 
that many things had been charged against the red cedar 
shingle manufacturers for which they were not entirely 
to blame, and that the white cedar people had been 
guilty of some of the same practices that have caused 
trouble over the shipments from the west coast. A num- 
ber of other members spoke on the same question, the 
discussion developing the fact the Wisconsin retailers’ 
principal grievance on this score is based on the charge 
that some of the mills have been using short bands, osten- 
sibly to secure the bundles more firmly, and the dealers 
who discussed the subject complained of having been 





‘EBRU 





ompé 
e be 
f shi 
ea 

Sec 
eeme 


‘lon, 
vradi 


rents 
ive @ 


and | 


1m 


cedar 


Ge 
Res 
aing 
he s| 
ihan 
Af 
and | 
Th 
pres 
factu 
show 
turin 
ratus 
on re 
the ] 
recit 
wooc 
the 
redw 
arou 
sion. 


Al 
its Vv 
to a 
Shin 
the 
tive 
fact 
be I 
and 
app 


Birt 
to s 
Lu 
the 
pres 
of | 
and 
this 
Sale 

L 
reac 
Cas] 
Rece 


Pai 








)8. 


he 


ar 


n, 
le- 
on 


uy 
he 
ng 
as 


to 
ut- 
as 
ar 
id 
ar 
ly 


ed 
m- 
he 
‘s’ 
ge 
n- 
TS 
en 





‘EBRUARY 22, 1908. 


AMERICAN LUMBERMAN. 


59 





ompelled to pay for air space.. Mr. Birmingham said 
e believed a regulation providing for the confiscation 
f shingles which do not come up to the grade sold would 
e a good thing. ¥ 

Secretary Lachmund offered the suggestion that it 
eemed surprising, in view of the present shingle situa- 


‘ion, that manufacturers should try to establish a set of 
vrading rules, such as the ones offered. Shingle ship- 


rents from the Coast, he said, have fallen off seventy- 
ive cars a day as compared with a year ago, and roofing 


nd other materials have been substituted for shingles 


1 many instances, because the manufacturers of red 


vedar shingles could not be depended upon. 


C. F. Mohr offered the following resolution: 


Resolved, That it is the sense of this meeting that no 

1ingle band should be less than 19% inches long, and that 
he spaces in a course of shingles should not average more 
ihan 1 inch to a course. 

After some discussion this motion was put to a vote 
and lost. 

The last feature of the program for Tuesday was the 
presentation by C. J. Flack, of the Redwood Manu- 
facturers’ Company, of his famous moving pictures, 
showing the methods employed in logging and manufac- 
turing redwood. Owing to some difficulty with the appa- 
ratus there was some delay in the connection of the talk 
on redwood, and this was bridged in by Douglas Malloch, 
the lumberman poet, who told a number of stories and 
recited some of his own verses. Mr. Flack’s talk on red- 
wood manufacture was received with much interest, and 
the pictures, particularly those showing the enormous 
redwood trees falling, and the handling of the logs, 
aroused much interest. This concluded Tuesday’s ses- 
sion. 

WEDNESDAY MORNING. 

At 10:30 Wednesday morning the convention resumed 
its work and Secretary Lachmund announced that owing 
to a sudden call to the Coast, R. W. Douglas, of the 
Shingle Mill’s Bureau, would not be present to address 
the convention. Mr. Douglas’ subject was ‘‘ Coépera- 
tive Relations with West Coast Wholesalers and Manu- 
facturers.’’ Upon learning that he would be unable to 
be present he had forward his address to the secretary, 
and it was read by Mr. Lachmund. This paper will 
appear in a later issue. 

Following the reading of Mr. Douglas’ address Mr. 
Birmingham offered a motion instructing the secretary 
to send a telegram to Met L. Saley, of the AMERICAN 


LUMBERMAN, at his home at Hampton, lowa, expressing ° 


the regret of the association at his inability to be 
present at this meeting, and its sincere sorrow because 
of his illness. Mr. Birmingham said as one of the oldest 
and best known members of the association he thought 
this token of its esteem would be appreciated by Mr. 
Saley. The motion carried unanimously. . 

In the absence of Treasurer J. B. Laun, Mr. Olsen 
read the treasurer’s report, as follows: 





Cash on hand February 19, 1907 $2,745.50 





RKeceived from secretary....... bebe aod wA'e bh capes oa 3,343.46 
cP re ee ee Le Ee re ee ee C $6,088.96 
Paid GE BO VOR io vos deb eh es cesectseecadaes 3,079.64 
I TS 6S dnd ots. oad we ketene $3,009.32 


President Whittet, with a few remarks touching upon 
the close relations between the Wisconsin retailers and 
the northern pine mills, introduced Secretary J. E. 
Rhodes, of the Northern Pine Manufacturers’ Associa- 
tion, who addressed the convention, taking as his sub- 

ct, (‘The Bureau of Grades.’’ Mr. Rhodes’ address, 
hich ineluded an invitation to the association to send 
representatives to inspect the northern mills, will be 
;ublished later. 

Mr. Rhodes was given an opportunity to answer some 

‘rtinent questions regarding the northern pine grading, 

‘ich he did to the satisfaction of the inquirers. 

The motion was offered that the association accept the 

itation to send its representatives to visit the mills, 

it it was explained that the resolutions committee had 
vered this matter and therefore it was passed tempo- 
arily. 

By this time it had nearly reached time for the noon 
iecess, and the next speaker, Attorney W. J. Zimmers, 

* Milwaukee, made his remarks brief, his subject being 
‘The Retail Associations and the Law.”’ He said he had 

amined the articles of association of the Wisconsin 

ealers and found them to be morally and legally correct 

‘ every way, and he believed the association and its 
vembership stood in no danger of conflict with the 

ithorities so long as it should continue to operate under 
is present constitution. This concluded the foretioon 
“ssion, 

WEDNESDAY AFTERNOON. 

Wednesday afternoon’s session was called to order at 

p. m. and Chairman Thompson of the committee on 

solutions presented a report recommending the adoption 

{ the following resolutions: 

_WHEREAS, The Chicago, Milwaukee & St. Paul and North- 
‘Yestern railway companies do not make joint rates on 
‘umber while practically all other roads in the United 
States do, and 

WHEREAS, Such joint rate would be of the utmost ben- 
efit to towns located on one line of railroad only, be it 
_ Resolved, That the board of directors be and are hereby 
instructed to petition the state railroad commission to re- 


quire said railroads to issue joint tariffs making equitable 
rates from all shipping points in the state of Wisconsin. 


Regarding the request of the Shingle Mills’ Bureau and 
the Pacific Coast Shippers’ Association for a resolution 
recommending a mutual liability between shippers of west 
coast products and the retailers of this association, the 
resolutions committee begs leave to report that 
_ WHbREAS, Such liability would be of mutual benefit, could 
it be made mutual, we do not think the present conditions 
make a mutual liability possible. ‘The members of this 
association have no means of forcing the shipment of orders 
placed nor proving false any claim made by shippers or 
jobbers that “their mills are shut down”. or that “they 
have no cars to make shipment in,’ while said shippers 








would have absolute proof that our members should take 
shipments as the goods were delivered. 

We wish to place our association strongly on record as 
unalterably opposed to the cancelation of bona fide orders, 
but until such time as the western shippers can give as- 
surances of uniform grades and measurements together with 
equal financial liability we deem it inadvisable to enter into 
the agreement requested. This committee realizes that 
conditions during the sharp advances and slump have been 
deplorable and sincerely hopes that the action of the board 
of directors in sending delegates to Tacoma may be in- 
strumental in bringing about an equitable solution of the 
difficulties. 


The Grim Reaper has dealt harshly with us since our 
last meeting. During the last year our association has 
lost by death the following members: D. Dickinson, of 
Beaver Dam; Morton Eastman, of Plattesville; James Stew- 
art, of Baraboo; H. J. Leigh, of Kewascum. 





WHEREAS, We, the members of the Retail Lumber Deal- 
ers’ Association, here in convention assembled, desire to ex- 
press to their families and friends a sense of our respect 
and esteem. Be it therefore 

Resolved, That we always cherish with loving remem- 
brance their personal attainments and loyal services. That, 
while our earnest sympathy goes out. to those closest and 
dearest to them, we urge them to try to realize that they 
have taken a step onward—one of progress, and in their 
new experience will be as strong and faithful as they were 
here, working on their life problems with a clearer vision 
and renewed activity; and be it further 

Resolved, That a copy of these resolutions be forwarded 
to their families and spread on the records of this asso- 
ciation. 

Other resolutions were presented protesting against 
the parcels post, recommending a reduction in first class 
postage to one cent an ounce; urging a determination 
of the eastbound rate case before the Interstate Com- 
merce Commission favoring the adoption of such amend- 
ments to the interstate commerce Jaw as would make it 
possible for the Interstate Commerce Commission to pass 
upon rates before changes could be made therein. 

A protest was also presented against the bill now in 
Congress which would authorize the postmasters of cities 
and towns to furnish names of persons receiving mail at 
their offices and the committee recommended that the 
association take action to aid in securing the passage of 
the Beveridge bill now in Congress. 

On behalf of the association the committee presented 
a resolution accepting the invitation of the Northern 
Pine Manufacturers’ Association to send three members 
to visit the northern pine mills and investigate the 
manufacturing and grading of stock. 

The thanks of the association, in another, resolution, 
were extended to the speakers who appeared at the con- 
vention; the officers and directors and representatives 
of the trade and local press. The report was signed by 
L. Waldo Thompson, D. J. Loomazs and H. L. Tibbits. 

The next feature of the program was an address on 
‘*Mai! Order Competition,’’ including a history of the 
indictments returned against nineteen lumbermen which 
have become famous as the ‘‘ black book’’ cases, by G. 
C. Ingram, former president of the Northwestern Lum- 
bermen’s Association. Mr. Ingram’s discussion of the 
subject was forceful and the information developed of 
value. 

Attorney Robert N. MeMynn, of Milwaukee, addressed 
the association on the topic ‘‘What Constitutes a Legal 
Contract Between the Buyer and Seller??’ with special 
reference to cancelation and nonshipment of orders. 
Mr. MeMynn’s address was entirely general in character. 
He did not attempt to pass a legal opinion on the form 
of order now in general use. The attorney advised the 
members of the association to look to their own asso- 
ciation rather than to the courts for recourse in such 
matters. In the course of his remarks Mr. MeMynn 
said: 





A contract is simply an agreement for a certain considera- 
tion to do or not to do a certain thing. The manufacturer 
or wholesaler simply agrees to deliver lumber at a certain 
place and at a certain price. The legal obligation exists 
when the short term order is accepted. Among active, prac- 
tical men of affairs the tendency is to get the job through 
by the shortest route and with the fewest words. T. A. 
Bruett has pointed out to me that the short contract is 
better because the parties are less liable to get mixed up. 
The difficulty is that the contract of few words with the 
word “accepted” after it leaves much open. 

It is well known that the title passes when the load of 
lumber is on the carrier and that from that time it is at 
the buyer's risk. If the bill of lading accompanies it that 
is evidence of the title and the buyer must bear all the 
misconduct of the carrier. The bill of lading sells the goods, 
subject to their not being up to grade and other exceptions. 
The immediately difficult phase of the relations between the 
two parties is the manner in which they may be affected 
by the common carrier. Underiying the whole problem of 
enforcing a square deal between the shipper at one end of 
the country and the buyer at the other end of the line is 
the question of how we shall induce, coax, oblige or force 
the common carrier to deliver the goods with reasonable 
promptness and at reasonable rates. The attitude of the 
railroad companies has a very direct and important effect. 
The long delays and consequent fluctuations and changes in 
price are creators of great temptation to evade the contract 
on one side or the other. 

The law is no mysterious agency that can in some strange 
way get results, make sinners righteous and enforce obliga- 
tions. It really operates on and by and through human 
nature. It is only the agency that morality employs to 
enforce the square deal. The method of trying things out 
in court is simply the best that can be used to enforce 
honesty between business dealers. 

Here you have the problem of cancellations. The ordinary 
machinery of the law is like patent litigation. ‘The party 
whose purse is long enough to stand the strain until the 
other man tires out has the advantage. This is no reflection 
on the courts or the lawyers or the law. 

It seems to me that the way to adjust these difficulties 
is, if possible. to work them out without resort to that 
machinery. if it can be done. I gather that you gentlemen 
are organized to assist in that proposition and not to expect 
the law to take care of it. You have found that it will be 
necessary to adopt other means to make it more worth 
while to people to give the square deal in their business 
with others. This method can be called “Illumination,” 
“Publicity,” “Light.” I do not mean a penalty or a black 
list. It means if any controversy comes up you can throw 
on the light and have the whole thing set out_in such a way 
that the contestants themselves will be obliged to see what 
is the a deal as applied to a contract. By that system 
of practical registration you can arrive at an ethical under- 
standing. The thing will right itself through later develop- 
ments. This will make it easy to deal with the man who 
“does the dirt’ in the transaction. It seems to me the 
most important method is to preach the practical gospel of 
the square deal. 


This association and every association ought to operate 
on those lines, and by codjperation it can do a great work 
in reforming business, a self-defensive work. It seems to 
me that the slow process of books and lawyers and courts 
and juries under a judge's instructions must give way to 
the more important work that can be done by this associa 
tion. It is work more practical than .the work my profes- 
sion is doing, and your remedy is one that should be applied 
very widely to all lines of business. 

Secretary Lachmund then read a communication from 
the manufacturers at Oshkosh inviting the association 
to hold its annual meeting in 1909 in that city. The 
communication was as follows: 

To the Retail Dealers of Wisconsin: The manufacturers 
and wholesalers of Oshkosh wish to extend a cordial invita- 
tion for you to hold your next annual convention in 1909 
at Oshkosh. Our hotel accommodations will be unsur- 
passed. Suitable convention quarters will be gladly fur 
nished and we will all put ourselves out ‘to give you a go6u 
time without extra charge. 


R. MeMillan Co. Paine Lumber Co. 
Edwards Lumber Co. Gould Manufacturing Co. 
Morgan Co, W. J. Wagstaff. 

F. E. Worden Lumber Co. Radford Bros. &o Co. 
Hollister-Amos & Co. F. E. Locke. 


The Retailers’ association then adjourned for the day 
and M. H. Hand, of Plymouth, Wis., president of the 
insurance organization, was called to the chair and the 
annual meeting of that institution was held. 

THURSDAY’S SESSION. 

As a surprise and shock to the members present at 
the opening of the last session Thursday morning Presi 
dent Whittet announced that Secretary Lachmund had 
been taken seriously ill the night before, his ailment 
being pleurisy, and the doctors had thus far been unable 
to say how serious his condition was. G. W. LaPointe, 
jr., accordingly was appointed secretary pro tem. The 
report of the committee on nominations was presented 
by Chairman Reed, as follows: 

President—D. J. Loomans. 

Director—L. C. Whittet. 

Treasurer—-H. L. Tibbits 

This report was accepted and the nominees were 
elected unanimously and retiring President Whittet 
yielded the chair to the newly elected president. 

R. B. Watrous, secretary of the Citizens’ Business 
League, presented a communication from that body urg- 
ing the association to hold its next meeting at Milwau 
kee and, accordingly, this subject came up for discus 
sion. After some consideration it was decided to have 
the directors send a communication to each member of 
the association. On motion made by Mr. Piersdorf it 
was ordered that the president appoint a committee of 
three, himself included, on legislation, and the presi- 
dent appointed Messrs. Piersdorf and Mohr on this 
committee. Retiring President Whittet at this juncture 
announced that he had appointed D. J. Loomans and 
C. H. Waber as a committee to visit the northern pine 
mills. 

On motion of temporary Secretary La Pointe it was 
ordered that a resolution be drafted expressing the 
sympathy of the association with Secretary Lachmund 
in his illness. This concluded the business before the 
convention and final adjournment followed. 

THE ENTERTAINMENT. 

There were about forty ladies in attendance at the 
annual meeting of the Wisconsin Retail Lumber Dealers’ 
Association, and they were well entertained during their 
stay in Milwaukee. Tuesday afternoon, February 18, 
the ladies attended the illustrated lecture on redwood 
by C. J. Flack, that was given before the association. 
Wednesday afternoon at 1 o’clock the ladies were tend- 
ered an elaborate luncheon in the fern room of the Hoiel 
Pfister. 

At 3 o’clock Wednesday afternoon the ladies had a 
‘‘stunt’’ party at Hotel Pfister, and it proved to be a 
novel and highly enjoyable affair. It was entirely 
impromptu, but was as successful as if it had been ar- 
ranged weeks before. Mrs. D. J. Loomans, of Waupun, 
Wis., presided, and a large number of ladies were called 
upon to contribute to the entertainment of the others. 
During the progress of the function, which was delight 
fully informal, Mrs. Guse and Mrs. Lang gave piano 
solos and Miss Corwin, Mrs. Barnett, Mrs. Whittet, Mrs. 
Allen, Mrs. Blackburn and Mre.-Racek told stories. 
Mrs. Steinman gave a recitation and Mrs. Cooke sang a 
group of Scotch songs and Mrs. Kellogg and sister gave 
a dance. In addition there were choruses, calisthenics 
and col'ege yells by those present and a grand cake walk 
by the entire company. 

By request Douglas Malloch, of Chicago, ‘‘the lum- 
berman poet,’’ of the AMERICAN LUMBERMAN, appeared 
and told stories and recited some of his verses. 

Wednesday evening the ladies and the members of 
the association were entertained at a presentation of 
‘*Brown of Harvard’’ at the Davidson theater. 

The Milwaukee ladies in charge of the entertainment 
of their sisters from up the state were Miss Irma Lach- 
mund, daughter of Secretary Paul Lachmund, of the 
Wisconsin Lumber Dealers’ Association; Mrs. Ronbert 
Blackburn, wife of Robert Blackburn, secretary of the 
Northwestern Lumber & Sash & Door Traveling Sales- 
men’s Association; Mrs. H. L. Tibbitts and Mrs. George 
E. Pillsbury. 

NORTHWESTERN SALESMEN’S MEETING. 

MILWAUKEE, Wis., Feb. 19.—The annual meeting of 
the Northwestern Lumber & Sash & Door Traveling 
Salesmen’s Association was held at the Hotel Pfister this 
week, a two day’s session beginning this morning with 
President A. B. Carson, of Milwaukee, in the chair. The 
first business was the reception of new members, and 
the following were by unanimous ballot added to the 
rolls of the association: 


William Commentz, Oshkosh: Paine Lumber Company. 
J. W. MeDonald, Chicago; Louisiana Red Cypress Com- 


yany. 

; N. Gregertsen, Chicago: Pearl River Lumber Company. 
H. S. Frame, Milwaukee: Noble-Corwin Lumber Company. 
August C. Ebenreiter, Kewaskum; Brittingham & lLoung 

Company. 
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S. G. Staples, Chicago: Edward Hines Lumber Company. 
H. C. Rothe, Mayville; Gould Manufacturing Company. 
Albert IL. Dunn, Rhinelander; Robbins Lumber Company. 
Hugh A. Hazen, Rockford, Ill.; Brown Bros. Lumber Com- 
any. 
:; A. F. Kusche, Oshkosh ; Gould Lumber Company. 
G. B. Knox, Peshtigo; Perley Lowe & Co. 
W. E. Nuzum, Tomah; C. A. Goodyear Lumber Company. 


The association took up the question of adding a 
funeral benefit to the other benefits of the organization, 
and had a long discussion of the matter. Some time ago 
the secretary sent out a copy of the proposed amend- 
ment to the constitution, providing for the funeral 
benefit, providing action on the -matter should be taken 
at the annual meeting. 

A special committee composed of President A. B. Car- 
son, W. K. Hubbard, Frank N. Snell, R. F. Hodges and 
Secretary Robert Blackburn, all of Milwaukee, offered 
the following amendment to the constitution: 


All members who are in good standing by reason of their 
having paid all dues and assessments, and who shall have 
complied with the other provisions of the constitution and 
bylaws, shall be entitled to participate in said fund. 

At the time of the annual meeting in 1908 an assessment 
of $1 a member shall be levied and paid to the secretary, 
which shall be immediately turned over to the treasurer, 
and by him deposited in bank within forty-eight hours as a 
special account, taking therefor a certificate of deposit 
drawing interest. 

Any time subsequent to the above annual meeting after 
said assessment has been paid, upon receipt by the secretary 
of satisfactory proof of the death of a member of the 
association in good standing, the president, or in his ab- 
sence the secretary, shall at once issue a written order on 
the treasurer for $100, which amount shall be by the said 
treasurer immediately paid to the widow of said deceased 
member, or to such other beneficiary as said member may in 
writing have directed the secretary to pay same to; provided. 
that in case the membership of this association ever falls 
below 100 members then such a sum shall be paid as an 
assessment of $1 a member will amount to. 

Immediately after the payment of the death claim the 
president and secretary shall levy an assessment of $1 a 
member to replenish the funeral benefit fund, which assess- 
ment shall be due and payable at once upon receipt of 
notice from the secretary, and any member failing to pay 
same within sixty days after the secretary has mailed same 
to said member’s regular and last known postoffice mailing 
address, shail no longer be considered in good standing in 
the association nor entitled to any rights or benefits under 
these provisious, but said member may be reinstated at the 
next annual meeting by a two-thirds vote of the members 
present and voting, upon payment of all arrears. The 
amounts received from assessments in excess of $100 for each 
assessment shall be held in bank as hereinbefore provided 


until such time as these several amounts shall equa! a 
funeral benefit, when the same shall be used and no assess- 
ment made ‘until other deaths make it necessary to levy 
another assessment. 

After the legality and desirability of the funeral 
benefit feature had been thoroughly discussed the ques- 
tion was balloted on and carried by a vote of 29 to 14, 
this constituting the two-thirds vote necessary to amend 
the constitution. 

By a rising vote the following telegram was sent to 
Met L. Saley, of the AMERICAN LUMBERMAN, at Hamp- 
den, Iowa: 

All the salesmen miss your genial presence and extend 
best regards and hope for your speedy and full recovery. 

Similar telegrams were ordered sent to E. J. Young, 
of Madison, Wis., and H. C. Miller, of Chicago, both of 
whom were reported also iil. 

Douglas Malloch, of Chicago, and John F. Hayden, of 
Minneapolis, Minn., were elected honorary members of 
the association. 

R. C. Cooke, of Waukesha, Wis., was appointed a com- 
mittee of one to confer with a conference committee of 
the Knights of the Grip, in session at the Plankington 
hotel, concerning a proposition to assist in the organiza- 
tion of the National Traveling Men’s Association of 
America. 

Those in attendance at the meeting were the follow- 
ing: 

Cc. H. Allen, Portage: Rib Lake Lumber Co. 

William E. Allen, Milwaukee. 

J. C. Ahrens, Chicago; True & True Co. 

A. E. Ahrens, Decatur; True & True Co. 


H. A. Ahrens, Dixon; True & True Co. 
P. F. Ahrens, Chicago; True & True Co. 


J. D. Attley, Chicago: J. M. Attley & Co. 

H. B. McArthur, Beloit; McArthur & Quixley. 
T. A. Bruett, Milwaukee; Wilbur Lumber Co. 
Cc. B. Boutelle, Edgerton. 


4 Blaisdell, Chicago; Flanner & Steger Land & Lum- 
ber Co. 

Robert Blackburn, Milwaukee. 

Cc. S. Corse, Chicago; Colonial Lumber & Timber Co. 

Cc. C. Collins, Madison; Collins Bros. Lumber Co. 

R. C. Cooke, Waukesha. 

A. B. Carson, Milwaukee. 

D. J. Collins, Madison; J. S. Stearns Lumber Co. 

Edgar S. Comstock, Milwaukee ; Yawkey-Bissell Lumber Co. 

August Ebenreiter, Kewaskum: Brittingham & Young Co. 

J. O. W. Danielson, Rhinelander. 

Edward Deschamps, Milwaukee ; Yawkey-Bissell Lumber Co. 

Frank A. Fuller, Oshkosh ; Edwards Lumber Co. and Cen- 
tral Lumber Co. 


H. S. Frame, Milwaukee; Noble-Corwin Lumber Co. 

+ A. Frederickson, Madison ; Yawkey-Bissell Lumber Co. 
F. M. Hart, Tomah; C. A. Goodyear Lumber Co. 

Cc. W. Hill, Rockford, Ill.; W. G. Wheeler. 

R. F. Hodges, Milwaukee; R. F. Hodges. 

A. F. Kusche, Oshkosh; Gould Manufacturing Co. 

H. H. Lane, Madison; Farley Loetscher Manufacturing Co. 
W. T. McGuire, Milwaukee; Rietbrock Land & Lumber Co. 
M. P. McCullough, Schofield; Brooks & Ross Lumber Co. 
Angus McGowan, Madison. 

H. B. McArthur, Beloit. 

H. B. Metzer, Oshkosh; Radford Bros. & Co. 

Jeorge W. Mason, Madison; Mason-Donaldson Lumber Co. 
John E. Munger, Chicago. 

W. E. Nuzum, Tomah; C. A. Goodyear Lumber Co. 

George E. Pillsbury, Milwaukee. . 

W. E. Priestley, Milwaukee; W. E. Priestley. 

A. C. Quixley, Beloit; McArthur & Quixley. 

H. C. Rothe, Oshkosh ; Gould Manufacturing Co. 

J. W. Smith, Chicago; C. S. Cross. 

George L. Stevens, Marshfield; R. Connor Co. 

James H. Scott, De Pere; James N. Scott. 

August L. Schultze, Milwaukee. 

William A. Schneider, Milwaukee; Brooks & Ross Lum- 


r Co. 

Frank N. Snell, Milwaukee. 

F. E. Worden, Oshkosh. 

A. W. Willis, Milwaukee; A. W. Willis. 

R. S. Walker, Milwaukee ; Louisiana Red Cypress Co. 


be 


The traveling salesmen held their second session 
Thursday morning and received the report of the secre- 
tary as follows: 


ies OR I. aidis 6.00 6d oon sb'do6 Ue eé ow ces sadasnee $ 14.62 
Receipts, dues and initiation fees............0e00s 161.00 
PERCE oe i cc avecccceserescvccased c5eapoese 164.67 
ne Peres rene re re Pere ere Te eee 10.95 


The secretary’s salary was voted at $50 for the cur- 
rent year. After hearing the report of Mr. Cooke on the 
proposed affiliation with a national association of sales- 
men it was decided to take no action on this matter. 

Grace Corwin, of Milwaukee, was elected an honorary 
member. The election of officers resulted as follows: 

President—A. E. Ahrens. 

First vice president—E. Priestley. ’ 

Second vice president—W. T. McGuire. 

Secretary and treasurer—Robert Blackburn. 

Directors—J. D. Attley, one year; Ed Deschamps, two 
years; E. A. Frederickson, three years. 





The following were selected as delegates to the Na- 
tional Association of Traveling Lumber & Sash & Door 
Salesmen’s meeting at Chicago Saturday: A. B. Car- 
son, Robert Blackburn, C. B. Kittridge, A. E. Ahrens, 
J. W. Smith and W. R. McKenzie. 





NORTHWESTERN IOWA RETAIL LUMBERMEN HOLD A GOOD MEETING 


Listen to Papers and Addresses and Later Gather at the Banquet Board—The Attendance. 


The fourteenth annual convention of the Northeastern 
[owa Retail Lumbermen’s Association was held in Du- 
buque Tuesday, February 18. The headquarters were 
at the Julien hotel, the place of meeting being the ball- 
room of the house. Vice President F. Danbenberger 
was in the chair, President A. J. Cray having sold his 
lumber business. 

The presiding official read his address, which follows: 

I was reminded by our custodian that the president had 
closed out his poor retail lumber business, at Lime Springs, 
and became the president of a bank, consequently he would 
not act as a presiding officer, and the vice president is called 
upon to preside. I can say I do not blame A. J. Cray for 
getting out of such poor business and getting into some- 
thing more profitable. It is with pleasure that I am able 
to be with you for this anniversary and I am glad to say 
that from a profitable standpoint I always get good re- 
sults from attending the meetings. Would also say that 
from these meetings there is always a great pleasure de- 
rived by meeting old as well as new friends in the lumber 
business, and by talking a little shop as well as current 
events, we get out of the rut we have been in for a year 
and go home to our business with a bit more vim and en- 
ergy for the next year. I thank you, gentlemen, for the 
honor you have conferred upon me. 

Secretary John Freyman privately stated that he 
dreamed that having prepared and read a report federal 
authorities got after him, and not, knowing but what 
the dream might be a forecast of events he dispensed 
with a report. 

The financial report, as presented by G. D. Rose, did 
not show the treasury to be in a plethoric condition. It 
was suggested that the dues be made $3 a year, a sug- 
gestion that later in the meeting was adopted. It 
was urged by some that $5 would be the proper amount, 
but a motion to that effect was voted down. 

A. F. Frudden said that fourteen years ago the first 
meeting of the association was held in Charles City and 
the few who were there looked askance at one another. 
He then read a paper on ‘‘ Failure and Success,’’ which 
was warmly received. 

At this juncture T. J. O’Connell, Waterloo; G. W. 
Goetz, Postville, and W. W. Keve, Arlington, were ap- 
pointed a committee on resolutions. 

G. D. Rose read a paper on the ‘‘Catalog House Com- 
petition. ’’ 

Stanley Moore, Waterloo, said the lumbermen lack 
individual activity. Associations can do nothing but 
formulate information; officials can do nothing but 
grease the wheels. Association success is more important 
than ever before. 

Met L. Saley regretted that owing to the grip, which 
had harassed him for more than a week, he must appear 
blanketed like a trotting horse. He was so full of 
quinine that a band was playing in each ear. On one 
oceasion he saw an Italian in Chicago turning a hand 
organ that was so out of tune that the boys threw stones 
at him, and if he attempted to talk at any length at 

this time his voice was in such shape he feared those 
present might throw chairs at him. Owing to a piling 
up of dates this was his first visit to a meeting of this 
association. The paper he represented has a large 
foree, but during the association period there were 
hardly enough men to go around. 


Platt Walker, Minneapolis, presented the little black 
book case and the catalog house question in an exhaus- 
tive and able manner, much of his talk being along lines 
made familiar at other meetings. 

Leonard Bronson, of the AMERICAN LUMBERMAN, 
dwelt on larger relationships than were ordinarily con- 
sidered when discussing the mail order house question. 
What is wanted is to wipe out these houses and it can 
not be done by local action. If they are fought out 
in one town they will find business in another. If they 
are forced to drop one line they will take up another. 
Mr. Bronson asked the dealers assembled what they 
proposed to do about prices. In his opinion retail prices 


_ Should be sustained, as wholesale prices will not always 


remain where they are. 
Officers were elected as follows: 


President—A. M. Fellows, Lansing. 

Vice president—S. B. Bellamy, Nashua. 

Secretary—G. D. Rose, Dubuque. 

Directors for one year—F. Danbenberger, McGregor; J. B. 
Brooks, Readlyn; Joseph Copeland, Cresco. 

Director for one year—John Freyman, Dyersville: 


The committee on resolutions thanked the Standard 
Lumber Company, the Carr, Ryder & Adams Company, 
and the Farley & Loetscher Manufacturing Company 
for furnishing the banquet; the representatives of the 
trade papers; and the management of the Julien for pro- 
viding free of charge a place for the meeting. 

President Fellows, on taking the chair, expressed ap- 
preciation of the honor of being elected. He pledged 
his best efforts and asked in return the hearty support 
of the members of the association. 

The banquet, given in the dining room of the Julien, 
was a banquet in the truest sense of the term. The menu 
was excellent and the service could not be bettered. One 
hundred and twenty plates were laid, every seat at the 
tables being occupied. The Hon. A. F. Frudden acted as 
toastmaster, a position that he filled admirably. Re- 
sponses were by the following: Judge Bonson, Governor 
W. H. Tolbert, Maurice Connally, E. J. MecConnack, of 
Illinois, and Met L. Saley. Ray Thompson, of the Cen- 
tral Lumber & Coal Company, sang an original song. 

F. C. Kleinsorge, Dundee; F. C. Kleinsorge. 

George H. Goetz, Postville: George H. Goetz. 

Joseph Copeland, Cresco; Copeland Lumber Co. 

WwW . Meuser, Dubuque: Meuser Lumber Co. 

Shepard, Hudson; Hudson Lumber Co. 

dD. lodges, Waverly; Spahn & Rose Lumber Co. 

H. F. Browne, Dubuque; Spahn & Rose Lumber Co. 

Cc. 8. Todd, a 7 ool = n & Rose Lumber Co. 

E. Hough, Dubuque: Central Lumber & Coal Co. 
Weber, Masonville; Masonville Lumber Co. 

. Sherman, Greeley; Spahn & Rose- Lumber Co. 

. Kochford, Devan; G. E. Rochford. 

D, McAllister, Hopainstes Farmers’ Supply Co. 

. Stone, Delhi; EB. R. Stone. 

. M. Fellows, Lansing; A. M. Fellows. 

red Fisher, Maquoketa; Hand Fisher Lumber Co. 

Franklin, Imar; E. G. Franklin. 

Bolander, Manchester; Eclipse Lumber Co. 

Ward, Minneapolis, Minn.: Eclipse Lumber Co. 

E. Streeter, Cedar Rapids; Eclipse Lumber Co. 

J. Wackerbarth, Independence; Wackerbarth & Blamer 


F. Danbenberger, McGregor; Danbenberger Bros. 
ohn Freyman, ersville: John Freyman. 
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. F. Frudden, Dubuque; Frudden Lumber Co. 





S. D. Rose, Dubuque; Spahn & Rose Lumber Co. 

W. F. Fuelling, Farmersburg: W. F. Fuelling. 

W. A. Granger, Nashua; Granger & Nafus. 

S. B. Bellamy, Nashua; Bellamy, Gates & Dawson Co. 

Stanley D. Moore, Waterloo; Moore & Moore. 

James Gregg, Postville; James Gregg. 

T. J. O'Connell, Waterloo; G. W. Chapman Lumber Co. 

J. L. Frudden, Dubuque; Frudden Lumber Co. 

N. Frudden, Charles City; Frudden Lumber Co. 

W. H. Fairbanks, Charles City; George P. Smith & Co. 

G. P. Rockstead, Monticello; Central Lumber & Coal Co. 

J. W. Rabenan, Manchester; Manchester Lumber Co. 

1). W. Armstrong, Dyersville; James Armstrong Lbr. Co. 
rles J. Kercher, Elkport; Charles J. Kercher. 

A. W. Savage, Coggon: A. W. Savage Lumber Co. 

I. A. Joiner, Maquoketa; Hand & Fisher Lumber Co. 

. F. Fisher, Dubuque; Fisher & Co. 

G. Gregg, Monona; Fisher & Co. 

D. D. Babbitt, Clinton; Fisher & Co. 

W. H. Day, jr., Dubuque; Central Lumber & Coal Co. 

A. C. Johnson, Dubuque; Central Lumber & Coal Co. 

N. J. Steichen, Dubuque; Central Lumber & Coal Co. 

E. K. Hughey, Bellevue ; Dorchester & Hughey. 

George A. Davis, Fayette. 

E. J. McCormick, Stockton, Ill. 

C. J. Spahn, Dubuque ; Spahn & Rose Lumber Co. 

SALESMEN, 

S. V. Martin, Dubuque; Standard Lumber Co. 

C. M. Peaslee, Dubuque; Farley & Loetscher Mfg. Co. 

W. A. Cullen, Dubuque ; Carr, Ryder & Adams Co. 

D. E. Dennis, Dubuque; Carr, Ryder & Adams Co. 

C. W. Richards, Dubuque; Carr, Ryder & Adams Co. 


L. W. Boyce, Minneapolis, Minn.; Northwestern Lumber- 
men’s Association. 

James Cowan, Waterloo; Gronen & Cowan. 

J. W. Phillips, Minneapolis, Minn.; C. A. Smith Lbr. Co. 

C. O. Gronen, Waterloo; Gronen & Cowan. 

L. Abott, Des Moines; W. J. Pilkington. 

R. H. Senter, Chicago, Ill.; Marshall Field & Co. 

W. F. Hudnutt, Boston, Mass.; J. A. & W. Bird & Co. 

W. J. Adams, Dubuque; Carr, Ryder & Adams Co. 

K. G. Eschen, Dubuque; Carr, Ryder & Adams Co. 

Arthur McGavic, Dubuque; Farley-Loetscher Mfg. Co. 

D. H. Devans, Dubuque: Farley-Loetscher Mfg. Co. 

Cc. W. Young, Omaha, Neb.: W. 8S. Gypstm Co. 

A. G. Barr, Chicago; Standard Paint Co. 

D. B. White, Minneapolis, Minn.; W. 8S. Gypsum Co. 

C. E. Lamb, Dubuque ; FarleyLoetscher Manufacturing Co. 

J. A. Loetscher, Dubuque; Farley-Loetscher Mfg. Co. 
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LARGEST MEETING IN ASSOCIATION HISTORY. 

EVANSVILLE, Inp., Feb. 18.—The largest meeting in 
the history of the Evansville Furniture Manufacturers’ 
Association was held recently at the plant of the World 
Furniture Company on Maryland street, and over sixty 
furniture and lumbermen sat down to the banquet table. 
William A. Koch, of the Evansville Metal Bed Company, 
was reélected president of the association; Gus Stolz, 
of the Stolz-Schmitt Furniture Company, vice president; 
Michael Breger, of the Specialty Company Furniture 
Company, secretary and treasurer. A. F. Karges, Ben- 
jamin Bosse, Harry Sahm and H. J. Rusche were chosen 
directors. 

One of the speakers of the evening was John W. 
Boehne, mayor of this city, who holds large interests in 
several local factories, In his annual address President 
Koch said that Evansville was rapidly becoming one of 
the greatest lumber and furniture centers in the United 
States and predicted a most prosperous year for local 
manufacturers. : He thought the last year would also wit- 
ness several improvéments at the local plants, 
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WEEK’S RECORD OF CHANGES, 
INCORPORATIONS. 


Alabama. 


Brewton—The Gordon Naval Stores Company, authorized 
‘apital $10,000; O. M. Gordon, D. B. Gordon and R. D. 
McPhaul. 

Huntsville—The Holmes Furniture & Vehicle Company, 
authorized capital $17,000; S. O. Holmes, G. R. Holmes and 
J. W. Deip. 





Arkansas. 

Experiment—The Oakwood Manufacturing Company, 
\uthorized capital $25,000; W. A. Smith, F. W. O’Brien, 
\W. C. Guss and others. 

Colorado. 

Leadville—The Williams Lumber Company, renewed 
incorporation papers for twenty years; C. F. Dickinson and 
k. D. Allison. ; 

Connecticut. 

Colebrook—The Colebrook Manufacturing Company, 

\uthorized capital $15,000; H.C. Spaulding and C. E. 


Whitney. . 
Florida. 

Cocoanut Grove—The Biscayne Fruit & Box Company, 
iuthorized capital $10,000 : F. L. Church and W. A. Hobbs. 
Georgia. 

Vidalia—The Vidalia Coffin & Casket Company, authorized 
capital $25,000; J. W. Crawford, James McNatt and D. H 

McCloskey. 


Illinois. 

Chatsworth—The Healey Grain Company, authorized 
capital $6,000; KF. BP. Snyder, Miles Desire and F. P. 
Garrity. 

Chicago—The Badger Woodenware Company, authorized 


capital $25,000; F. W. Harnwell, H. P. Pearson and L. D. 
‘Thorman. 

Chicago—The F. S. Hendrickson Lumber Company, 
authorized capital $50,000; F. 8. Hendrickson, H. R. Foster 
and B. F. Langworthy. 

Chicago—The M. H. Ritzwoller Company, authorized 
capital $10,000; M. Ti. Ritzwoller, J. A. Weil and I. L. 
luller. 

Danville—The Ryan Carriage Company, authorized capital 
$15,000, 

Highland—The Wicks Pipe Organ Company, authorized 
capital $20,000. ’ 

Indiana. 


Htammond—The — Schrieber Manufacturing 

authorized capital $30,000. 
Louisiana. 

New Orleans—The Metairie Cypress Company, authorized 
capital $50,000; W. C. Kent, J. A. Sinclair and H. L. 
Favrot. 

New Orleans—The Rio Lumber 
capital $50,000; T. T. Gary, F. W. 
Schornhurst. 


Company, 


Company, authorized 
Fatherree and K. M. 


Massachusetts. 


Athol—The N. D. Cass Company, authorized capital 

$15,000; N. D. Cass and I. J. Cass. 
Michigan. 

Grand Rapids—The Eclipse Box Manufacturing Fg 
authorized capital $100,000; J. H. Bonnell, N. A. Smit 
and J. A. Seymour. _ 

Naubinway—The Naubinway Mill Company, authorized 
capital $10,000. : 

Missouri. 


Joplin—The Joplin Sash & Door Works, authorized capital 
S60,000, 


Montana. 


Columbia Falls—The Parker Lumber Company, authorized 
ipital $50,000; Harvey Parker, Clin Parker and Andrew 
Parker, 
Terry—The Star Lumber Company, authorized capital 
* 10,000. 
New Jersey. 


Passaic—The Passaic Column & Lumber Company, author- 
d capital $10,000; J. W. Hodil, O. L. Worden and E. W. 


Suider. 
New York. 


Lrooklyn—Silberstein & Silver, authorized capital $25,000 ; 
Max Silberstein, Hyman Silver and Jacob Rothman. 


North Carolina. 


Durham—The North Carolina Lumber Company, author- 
ized comet $100,000; H. P. Clements, N. L. Thompson, 
W. H. Edwards and C. D. Edwards. 

Greensboro—The Love-Cochran Manufacturing Company, 
authorized capital $15,000; W. E. Cochran, E. C. Love and 


\W. Hl. Love. a 
Ohio. 
Blanchester—The Hunter Brush Manufacturing Company, 
authorized capital $50,000. 
Oklahoma. 


Ilarworth—-The Harworth Lumber Company, authorized 
apital $100,000; T. J. Whitsen, T. J. Miller, J. M. Thorne 
and others. 

Oklahoma City—The Fowler Folding Poultry one Com- 
pany, authorized capital $30,000; J. M. Postelle, I. A. Kness 


and C. L. Berkley. 
Oregon. 


l’ortland—The Pacific Coast Timber Company, —/. mJ 
cay pital $5,000; F. S. Belcher, C. W. Sherman and W 


Stine 
South Carolina. 


Columbia—The Bombayreed Manufacturing Company, 
uthorized capital $25,000; F. S. Terry, E. K. Ward and 
olners, 


Tennessee. 


,jivingston——The Livingston Furniture Companv author- 

d capital $25,000; M. H. Hankins and R. M. Hankins. 

Nashville—The Welch Stave & Heading Company, author- 
ized capital $240,000; J. W. Welch, G. N. Jelch, J. T. 


rice and others. : 
Virginia. 


(slamorgan—The Currier Leni _, Compene. authorized 
capital $225,000; W. M. Currier, ewis and R. R. 


Lewi 
ee Washington. 


Auburn—Tbe Auburn Lumber Company, authorized capital 
$25,000; Osear Christopher and H. H. Howard. 

Colville—The Northwestern Box ae a Compa ny: 
authorized capital $10, 000; E. Kenoyer, A. D. Klingler, 

Thayer and other 

Hverett—The Wold Mill Comp&ny, authorized capital 
$8,000; C. N. Wold and 'T. H. Wold. 

Seattle-——The Cascade Pres Company, authorized.capital 
$2,400; O. C. Frisbee, Green and J. A. Fleury. 

Seattle—The eciens Washington Lumber Fompeny 
—~ capital $25,000: F. 8. eb and Matthias Elias. 


kane—The Columbia Land & Timber Compeny, author- 
ideal $150,000; Austin Ready, D. 
art. 


Sanders and 


NEW FIRMS, INCORPORATIONS, 


Wisconsin. 
Tomahawk—The Somo River Lumber Company, authorized 
al $20,000; Spencer Illsley, C. Grundy and Ww. 
roelic 
BRITISH NORTH AMERICA. 
British Columbia. 


Vancouver—The Moresby Lumber Company, authorized 
capital $500,000; Thomas Ives, J. E. Corlett and others. 


BUSINESS CHANGES. 


Arkansas. 


Chickalah—Conlee & Co. are out of business. 

Dardanelle—Conlee & Co. have been succeeded by the 
Conlee & Walker Lumber Company. 

Weiner—tThe Kibbe-Shuman Lumber Company has in- 
creased its capital stock from $15,000 to $100,000 and 
changed its style to the Kibbe-Shuman Land & Lumber 


Company. 
California. 
Berkeley—The Hogan Lumber Company, of Oakland, has 
opened an office in this city. 
Colorado. 
Trinidad—The Rocky Mountain Timber Company has 
removed its offices to Cimmaron, N. Mex. 
Connecticut. 
Plainviille—E. N. Pierce & Co. have been succeeded by H. 


Cc. Thompson. 








Illinois. 
Chieago—George P. Bent has been succeeded by the George 
P. Bent Company. 
Chicago—Hanke Bros. are out of business. 
Ridgefarm—The Ridgefarm Lumber Company has sold 
out to A. V. Schermerhorn, of Kennedy, for about $15,000. 
Vermont—S. Chipman & Co. have sold out to Daniel 


Indiana. 


Evansville—J. Lannert & Son have been succeeded by 
the Lannert Siceatouteaien Company. 

Fairmount—The J. L. Swaim Company has been suc- 
ceeded by the Mercer, Brannum & Bevington Company. 

Greenburg—The Greenburg Planing Mill Company ; change 
in stockholders. 


~ O'Connell. 


Iowa. 


Cedar Falls—The Cedar Falls Lumber Company has been 
succeeded by the Weart-Frisbie Lumber Company. 

Clarence—Drake & Mitchell have sold out to the Keve 
Lumber Company, of Arlington. 

Leavenworth—The Chicago Lumber Company has removed 
to Kansas City, Mo. 

Lyons—Ingwersen, Borbeck & Co.. have been succeeded 
locally by Joseph Borbeck. 

Morrison—The Keve Lumber Company has been succeeded 
by Stockdale & Reimers. 

Kansas. 


Garden City—Carter Warner & Co. have been succeeded 
by_A. H. Warner. 
Junction City—Pohner & Mead have opened a yard here. 
Kentucky. 
Louisville—The Southern Lumber Company “will remove 
its headquarters to Somerset. 


Louisiana. 


New Orleans—lIsaac F. Noxon recently entered the whole- 
sale trade. 





Minnesota. 
eee A. Brunes has been succeeded by N. 
. Brunes. 
<- Sinbaments— iis Hasslen Lumber Company is out of 
business. : 
Mississippi. _ 


Hattiesburg—The Hattiesburg Lumber Company is out of 
business. : 
Missouri. 


Bonne Terre—The Bonne Terre Lumber & Construction 
Company has changed style to the Bonne Terre Lumber 
Company. 

Smithville—The T. W. Ballew Lumber Company has sold 
out to R. H. Major & Co. 


Nebraska. 


Julian—Coe & Holtz have been succeeded Z. this point 
and at Paul and Nebraska City by Frank E. 

Lynch—S. W. Lightner has been succeeded ij the Light- 
ner-Krotter Company. 

Lynch—The William Krotter Company has been succeeded 

by the Lightner-Krotter Company. 

Omaha—The Walrath & Sherwood Lumber Com any has 
increased its capital stock from $50,000 to $350, 000. 

Riverton—-Eugene Hunter & Son have been succeeded by 
Malone & Avery. 

New Jersey. 


Newark—The F. A. Willette Lumber Company has 
changed style to the Vreeland-Kearney Lumber Company. 

West Hoboken—Ringger & Freiberger have been succeeded 
by Jacob Ringger & Co. 

New York. 

Walton—The Risley Lumber Company has increased its 
capital stock from $300,000 to $500,000 

Walton—The Vannakin Lumber Company ; change in 


stockholders. : 
North Carolina. 

Pembroke—The Pembroke Planing Mill Company has 
increased its capital stock from $10, ,000 to $50,000 

Wilmington—The Wynnewood Lumber Company has 
changed its location to Polkton. 

Ohio. 

Springfield---Howard D. Maize and- Samuel F. McGrew 

have been appointed receivers for P. P. Mast & Co. 


Oklahoma. 


Muskogee—The J. E. Chapman Lumber Com $35 050, has 
failed with liabilities of $40,000 and assets of $2 
Oregon. 

Medford—The Woods Lumber Company has sold out to 

the Glendale Lumber Company, of Glendale. 
Pennsylvania. 

Easton—Harry J. Smith is out of business. 

Etna—The American Box Company has filed an, involun- 
tary petition in bankruptcy. 

Latrobe—D. W. Smith & Co. have changed style to Frank 


Hi. Smith 
South Carolina. 
Dantzler—S. 8. Shuler is out of business. 
South Dakota. 


Britton—The Lampert Lumber Company has been suc- 
ceeded by the Wismer Lumber Company. 
Henry—The Atlas Lumber Company. has been succeeded 
r’ 


by the Dakota Lumber Company, of itton. 


NEW MILLS AND CASUALTIES 


Tennessee. 


Memphis—The DeSoto Lumber & Manufacturing Company 
has sold out to the L. E. Campbell Lumber Company. 

Nashville—The Standard Lumber & Box Company has 
increased its capital stock from $v0,000 to $100,000. 

Tullahoma—G. W. Crick is out of business. 


Texas. 


Galveston—The Miller & Vidor Saw Mill Company has 
increased its capital stock to $50,000. 

Houston—tThe Attoyac iver Lumber Company has 
increased its capital stock from $200,000 to $300,000. 

Houston—William Cameron & Co., of Waco, have opened 
offices here. 

Houston—The Foster Lumber Company, of Kansas City, 
Mo., has been given a permit’ to operate in Texas. 


Virginia. 


Carter’s Wharf—James M. Scates is out of business. 
Ilda—O. W. Besley is out of business. 


Washington. 


Bellingham—tThe Fellingham Independent Lumber Com- 
pany: receiver applied for. 

Chehalis—The Eastman Lumber Company has been suc- 
ceeded by the Summit Mill Company. 

Godfrey—The Enterprise Lumber Company ; 
ownership. 

Kiona—The Kelso Bros. Company has been succeeded by 
the Crab Creek Lumber Company. 

Tenino—The Jonis Spar Lumber Company has filed a 
petition in bankruptcy. 


West Virginia. 
Oakhill—C. E. Painter is out of business. 
Oakhill—Sutphin & Mankin are out of business. 
Wisconsin. 


Milwaukee—The Sterling Wheelbarrow Company has 
increased its capital stock from $40,000 to $100,000. 

Milwaukee—The Vicksburg Veneer Lumber Company has 
increased its capital stock from $50,000 to $60,000. 


BRITISH NORTH AMERICA. 
Alberta. 


Calgary—The Riverside Lumber Company has made 
ap plication for increasing its capital stock. 
4ethbridge—James Fiske has opened a yard here. 








change in 


Manitoba. 
Miami—John Campbell recently entered the lumber 
business. 

Saskatchewan. 


Lanigan—The Galvin-Wattson Lumber Company recently 
began business. 
Webb—S. A. Hodgson has opened a lumber yard. 





NEW MILLS AND EQUIPMENT. 





Arkansas. 


Fayetteville—The Ozark Lumber & Spoke Company, 
recently incorporated, will build a saw mill with a daily 
capacity of 20,000 feet of wagon stock and to cost about 
$10,000. 

Marianna—The L’Anguille Saw Mill Company will rebuild 
its saw mill which was destroyed by fire. The new mill 
will be more uptodate and modern than the old one. 


Florida. 


Cocoanut Grove—The Biscayne Fruit & Box Company will 
build a plant for the manufacture of boxes and crates which 
will have a daily capacity of 2,500 boxes. 

Palatka—N. J. Tilghman & Sons will rebuild their dry 
kiln and docks which were recently destroyed at a loss of 
$20,000. The dry kiln will have a capacity of 50,000 


shingles. 
Georgia. 


Waycross—The Waycross Cypress Company has started 
the erection of a saw mill with a daily capacity of 60,000 
feet, which may be increased to 100,000 feet. The saw mill 
will be 44x174 feet and a planing miil, which is to be built, 
will be 60x109 feet. 

Idaho. 


Cedar Creek—Joseph Childs is installing a saw mill on 
Cedar creek with a capacity of 20,000 feet a day. 

Sand Point—The Sand Point Mill Company is adding a 
number of dry kilns to its plant. 


Kentucky. 


Henderson—aAn addition is being made to the plant of the 
Anderson Box & Basket Company. 


Maryland. 


Baltimore—The Baltimore & Ohio Railway Company will 
rebuild its saw mill which was recently destroyed by fire at 


a loss of $15,000. t 
North Carolina. 


Newbern—The Mills-Campbell Lumber Company, recently 
incorporated, will erect a planing mill with a daily capacity 
of 100,000 feet of North Carolina pine. 

Texas. 

Orange—The Key Lumber Company will increase the 
capacity of its plant to 50,000 feet a day and will also add 
a planing mill department. 


Washington. 


Aberdeen—The North Aberdeen Shingle Company is build- 
ing a dry kiln to cost about 00. 

Everett—The Ferry-Baker Lumber Company is adding 
five upright shingle machines to its equipment. 

Everett—The Wold Shingle Company is building a shingle 
mill with a daily capacity of 100,000 shingles. 

Hamilton—Burpee Bros. have recently ee gee the erec- 
tion of a shingle mill with a daily capacity of 180,000 
shingles. 

Kapowsin—The paper Shingle Company during its shut 
down has increased the daily output of its mill from 125,000 
to 250,000 shingles. 

Kent—The Covington Lumber Company is making exten- 
sive improvements at its plant, installing a 14x20 engine and 
a gan 
Tekenna The Salsich Lumber Company, of Tacoma, is 
erecting a saw mill with a daily capacity of 500,000 feet. 
The mill will give employment to about 400,000 men. 

Maple Valley—The Maple Valley Lumber Company has 
completed the erection of its saw mill, which has a daily 
capacity of 100,000 feet of lumber and 200, — shingles. 
The mill represents an outlay of over $100,06 

Rainier—The Rainier Beach Lumber } om rey has rebuilt 
its plant and added a shingle mill at a cost of $10,000: 


West Virginia. 


Parkersburg—tThe Parkersburg Mill Company, whose plant 
was burned recently, w 
of brick, two stories high and 80x150 fee 
will also be two stories high and 40x200 


will rebuild. 4 Pand mill will he 
= the band mill 
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DEVELOPMENTS OF A’ WEEK IN THE LUMBER TRADE OF ST. LOUIS, MO. 


Representative Salesmen Discussed—Time a Factor in Freight Claim Validity—Associations’ Joint Home—Recognition of Service. 


ST. LOUIS LUMBER DEALERS’ ANNUAL MEET- 
ING AND BANQUET. 


Sr. Louis, Mo., Feb. 18.—At the annual meeting of 
the Lumber Dealers’ Association, held Thursday evening 
at the Missouri Athletic Club, officers were elected for 
the ensuing year as follows: 

President—J. W. Putman, Vandeventer Lumber Co. 

vice president—Julius Seidel, Seidel Lumber Co. 

Treasurer—Louis Essig, Essig Lumber Co. 

Secretary—John B. Kessler. 

The business meeting was preceded by the annual ban- 
quet, which was an elaborate affair and_ interspersed 
with good music by a concealed orchestra. It was one of 
the most interesting and successful affairs of the kind 
in the history of the organization, which is saying a good 
deal, for the association is about fifteen years old. There 
were two guests of honor, S. H. Fullerton, president of 
the Chicago Lumber & Coal Company, and 8S. W. Guer- 
don, president of the First National bank at Wellston. 
The affair was attended by practically a totality of the 
membership, representing the following retail lumber 
concerns: 

E. R. Darlington Lumber Co. Philip Gruner & Bros. Lum- 
Fred Heim Lumber Co. ber C 

Laclede Lumber Co. 
Grand Valley Lumber Co. 


John J. Ganahl Lumber Co. 
Julius Seidel Lumber Co. 


0. 
Boeckeler Lumber Co. 
ee Lumber 


‘o. 
National Lumber Co. 


Fidel Ganahl Lumber Co. A. M. Beckers Lumber Co. 
Eau Claire-St. Louis Lumber Vandeventer Lumber Co. 
Co. Mound City Lumber Co. 


Banner Lumber Co. Fidelity Lumber & Supply Co. 

Schnelle & Querl Lumber Co. Reis-Rapp Lumber Co. 

Chas. Naber’s Sons Lumber DeHodiamont Lumber Co. 
Co. Wellston Lumber Co. 

Louis Essig Lumber Co. Gutgesell-Michel Lumber Co. 

O'Neil Lumber Co. H. F. Reis & Co. 

Prendergast Lumber Co. yratiot Lumber Co. 


Stephen J. Gavin. Cherokee Lumber Co. 


When cigars were lighted Julius Seidel, who acted as 
toastmaster, arose and made a few appropriate remarks, 
after which he read a most interesting paper, as follows: 


Are Representative Salesmen a Menace to Our In- 
terests? 


In entering upon the discussion of so important a sub- 
ject we must necessarily consider every phase of it. 

(1) Whence arose the necessity of employing salesmen? 

(2) Has that necessity now out-lived itself, and should 
it be discontinued? If they are a part of our present sys- 
tem in conducting business, have we given that part the 
oversight, thought, attention it deserved? If we believe 
in them and the position they occupy what gaye or 
changes would you offer for the future that would be ben- 
eficial - our respective businesses and the lumber trade in 
general? 

The inception of the office was perhaps in the so-called 
“drummer,” which Webster describes as, ‘one who solicits 
custom,” later merging into the solicitor. Today, how- 
ever, we apply to the -effice the term salesman, representa- 
tive, or both. 

The field of the old-time drummer was to proclaim with 
fife and drum the existence in any line of a certain busi- 
ness with “goods to sell.”” We expected to find in him 
more or less of a jovial, jolly guod fellow, who was simply 
an advance agent. He was expected to advertise the firm, 
and their goods, and by being a good mixer endeavored 
to impress his hearers with the name and the worldwide 
fame of his firm, and their ware. The work done by the 
drummers has long passed into history as far as the legiti- 
mate lines of business are concerned. The work they did 
is now performed by the printers’ art, in advertising, issu- 
ing circulars, announcements, letters and the like, all sent 
out under perfect office supervision. 

The solicitor succeeded the drummer. We find him 
clothed with more authority and his position, therefore, 
becomes .more dignified. He must be more thorough as 
to the details of the business he represents, solicits with a 
view to giving a businesslike presentation of the goods his 
firm carries, and has a general knowledge of prices. There 
are some lines of business that need the solicitor only. The 
retail and wholesale yard business as conducted in St. 
Louis, however, requires men who should not only be prac- 
tical and experienced lumbermen but thorough salesmen, 
stock clerks, and credit men as well. And why? Because 
the present day way of conducting bisiness with sub-con- 
tractors. whic constitutes a large percentage of our 
trade, demands the employment of a representative sales- 
man in our business, un'ess the business is a small one. 

There was a time when the retail yard expected to sup- 
ply only the needs of the vicinity in which it located. With 
the expansion of a large city like St. Louis, however, we 
find the following factors to cope with: The older yards 
find the territories in which they located years ago nearly 
built up, and some of their customers moving into new 
districts. Will these customers look for a new yard after 
having been long and Fs sagen served? Should we expect 
the yard to relinquish this business? There might not be a 
yard established in the vicinity where your customer moved 
to. If there is, does that i= earry the assortment, make 
the grades, and prices, and are they a firm your customer 
would like to do business with? By the very nature of 
changes, therefore, we find the business of older establish- 
ments spreading north, south, east and west. They do not 
limit their business to a radius drawn about their location, 
but take their trade as they can get it, anywhere and every- 
where. An established business always gets a percentage 
of newcomers through recommendation or otherwise, and 
thus the expansion in different localities continues. With 
this condition, does it become necessary to have a man to 
represent you? Let us see. 

Customers you hold formerly visited your business place 
personally and you were put in daily or weekly contact 
with them, and they with you, but the distances now pre- 
vent this. There is much of our work that cannot be done 
by correspondence or ‘phone, hence if your trade cannot 
come to you, you arrange to call on them. Now, if all your 
customers called at your office to buy their supplies or give 
their orders, could you take care of them all yourself, or 
would you need an assistant? When you answer this ques- 
tion, it seems to me you decide the question whether it is 
necessary to have a salesman in your business or not. 
Whether you want an able, average, or poor one is for 
you to determine. 

After reviewing the foregoing I believe you will conclude 
with me that we can hardly dispense with the representa- 
tive salesman, and the question arises, why are they so 
often censured and criticised? In the conducting of our 
business we find that we can give a personal supervision to 
our grading, piling, shipping, billing, bookkeeping, financial 
and buying departments, because all this work ts done al- 


most before our eyes. If there is any suggestion, improve- 
ment, or correction to make in any of these branches we 
can easily remedy the matter, because it is right in our 
hands to do so. ‘These branches being in close touch with 
the heads of the firm have means of studying our ways 
and get an idea of our policies. Your office and yard force 


is, therefore, generally speaking, under control. What at- 
tention have you given to the building up of good efficient 
salesmen? I have shown that they are —— to assist 
the manager by waiting on a percentage of the customers. 
As the business we do is largely contractural, their words 
or signature morally if not legally bind the company as 
surely as would the president’s. Their policy, then, to- 
wards the trade becomes ofttimes the policies of the firm. 
Just as surely as representatives are representatives of 
thoroughness, know lumber, and can talk it intelligibly, and 
have other necessary business qualifications, just as surely 
will we elevate the lumber business, as an incompetent 
salesman plays havoc, not only with his own firm, but 
with the entire lumber trade. ‘To illustrate: A bill is in 
the market in competition. It’s a desirable bill. Your 
salesman hands in your bid, but in doing so he indicate’ 
that you will meet a lower price if you have to. That’s 
good stuff for a close buyer. Mr. Buyer knows that he has 
something to fall back on, and now ses that weapon for 
the next comer, 
same rut. Now how much better for us all if we accepted 
victory or defeat on our bids philosophically, and how much 
more dignified it would be for the trade. Experience has 
taught us that this kind of work educates the buyers to 
trick us to suit their pleasure, and we may as well lay 
the fault at our own doors. When you have an easy sales- 
man offering you lumber don’t you drive a pretty hard bar- 
gain yourselves? The same buyer will demand all 16-foot 
pgp and usually gets it, ‘‘or will place his order with 
the other fellow.” Of course he gets 16-foot. 

Again, in visiting the trade at the building site there’s 
glory in telling the buyer that you can put boards at $16 
delivered when he don't need any, and when you know that 
the cost is more than that on the car; or that your No. 2 

iece stuff runs as good as that on the ground billed No. 

To beg for the privilege of bidding when the order, has 
really been promised—all of these moves are “live for to- 
day” effects. They may cause temporary rejoicing, but 
oh for that “dark brown taste” when the recoil comes home 
to your own firm. There’s also a big difference in begging 
for the privilege of bidding and soliciting that privilege. 
When we are almost swapping dollars, we could afford to 
be above the shoe-string peddler. He begs because the 
larger part of his sale is profit. Were these things done in 
the presence of the boss it would be his duty to censure 
or condemn them, but being away from home we hear of 
these facts too late for correction, but the sting to the 
loser remains in his bosom smouldering for a chance to get 
even. To let your salesman loose on the street without 
proper instructions encourages abuses as hurtful to their 
firm as to the trade of lumbermen. If we fail to give these 
abuses our attention we place ourselves upon a 
above the trade, because the firm must stand charged wit 
the shortcomings of all of its employees. If a representa- 
tive salesman becomes condemnatory, libelous, misrepre- 
sentative or personal, you would take it as the feeling of 
that firm towards yours. We ean afford to have a higher 






SECRETARY JOHN B. KESSLER, OF THE LUMBER 
DEALERS’ ASSOCIATION OF ST. LOUIS, MO. 


standard for a salesman than a gift of tongue. The times 
ery for lumbermen of experience, ability, prudence, discre- 
tion, and the question arises whether to hear that cry. 

Our salesmen, as stated, take the sales manager's place, 
when on the road. We know our business is complex. We 
handle yellow pine, white pine, fir, spruce, cypress, gum, 
cottonwood, as commercial woods, where formerly it was 
only white pine and then only a limited number of grades. 
The salesman should know costs, stock on hand and prices. 
Does he know it? I firmly believe that — salesmen are 
supposed to know a great many things by intuition. The 
office is worthy of our deepest thought and attention, as 
it is one of responsibilities and it’s up to us whether we 
want more efficiency in this direction or not. They are 
a menace to our best interests only when incompetent. 

Mr. Seidel’s paper was received with much applause 
and there was considerable favorable discussion upon it. 
John A. Reheis, the retiring president, read a very inter- 
esting statistical paper, covering the business done in 
St. Louis during 1907. It also showed the average in- 
voice price of January 1 and the average selling price 
of the year. It also showed the cost a thousand for 
doing business. The report showed that there is car- 
ried in this city a normal stock of 75,000,000 feet, and 
that there was sold last year 200,000,000 feet. The 
information contained in the report was very interesting 
and instructive and was the subject of an hour’s dis- 
cussion. After this followed the election of officers, as 
published in the opening paragraph. 





QUESTIONS LEGALITY OF INTERSTATE COM- 
MERCE COMMISSION’S RULING. 


Sr. Louis, Mo., Feb. 18.—The wisdom of an Interstate 
Commerce Commission ruling, affecting freight claims 
over two years old, was questioned recently by one of 
the big yellow pine concerns, which has addressed a 
communication to the commission upon the subject. 

The specific case concerned was the shipment of a car 
of lumber from a point in Texas, September 26, 1905, 
consigned to Staunton, Ill. The expense bill for deliver- 
ing this car reached the shipper October 26. October 





If he’s weak-kneed, he drops into the~ 


30 the company presented a claim for overcharge against 
the railroad for $5.10. ~The claim was filed against the 
Wabash railroad, which was the delivering line. The 
rate on which the shipment was made was 23%4 cents. 
The expense bill showed a collection on a basis of 25 
cents. December 5, 1906, the claim was returned to the 
shipper, showing that the correct rate via the cheapest 
route should be 23 82-100 cents. On that basis the claim 
on the car was corrected to a basis of $4.82. 

December 31, 1906, Freight Claim Agent Becker, of 
the Wabash, wrote to W. H. Healy, freight auditor of 
the Santa Fe at Topeka: ‘‘ There is no doubt as to the 
applicability of this rate, and as the Wabash is entitled 
to 11 ¢ents as charged from Kansas City I must -ask 
that you authorize for the entire amount of the claim.’’ 
January 26, 1907, J. R. Christian, general freight agent 
of the Houston, East & West Texas railway, wrote to his 
freight claim agent, advising that the shipment was 
moved prior to the Hepburn act, and that all lines in- 
terested should participate. This is denied by the other 
carriers, and the claim was declined. The correct rout- 
ing for the shipment should have been via Cairo and the 
Mobile & Ohio, whereas the car was routed via originat- 
ing line via Fort Worth and the Atchison, Topeka & 
Santa Fe and Wabash, and the originating line refused 
shippers the privilege of routing. 

The shippers protested to the Interstate Commerce 
Commission and received the following ruling, the wis- 
dom, justice and legality of which the company questions 
through its legal department: 

It appears that the shipment mentioned by you was made 
September 26, 1905. Under section 16 of the act to regulate 
commerce, as amended by the socalled Hepburn law, all 
complaints for the recovery of damages shall be filed with 
the commission within two years from the time the cause 
of action accrues and not after, and claims which accrued 
prior to the passage of the act may be presented within 
one year. In other words, any claim which was two years 
old at the date upon which. the amended law took effect, 
namely, August 28, 1906, and which had not been pre- 
sented to the commission, under the provision of this section 
might have been presented to the commission within one 
year thereafter. 

Any complaint involving reparation, filed with this com- 
mission after August 28, 1907, must be based upon the 
cause of action that accrued within two years next prior to 
the date on which such complaint is filed; when based upon 
a cause of action that accrued more than two years prior to 
the date of its filing the complaint is barred, and can not 
be acted upon by the commission—even with the consent of 
the carrier, as the commission holds that it wil] not tecog- 
nize the right of the carrier to waive the provisions of the 
statute. The cause of action accrues on the date on which 
the freight charges were actually paid, and the expense bill 
therefore, and not the way Dill, is the important document 
in determining the date upon which the cause of action 
accrued. 

Therefore, it would appear that your claim is barred by 
the statute. 

Although the ruling of the Interstate Commerce Com 
mission is an interpretation of the law covering the sub- 
ject, the complainant lumber company takes the position 
that it is an unjust measure in the extreme, giving the 
big end of the whole proposition to the railroads. For 
instance, the manager of the company states, there is 
nothing to prevent a railroad company from holding up 
claims until the two years have expired, after which the 
claim becomes null and void. Also there is no protection 
in case the claims are destroyed by fire, water ete. As 
it stands, the shipper complainant says, the only pro- 
tection for a shipper is to file suit for all claims as fast 
as they are due as a protectory measure. The company 
has addressed a letter to the Interstate Commerce Com- 
mission setting forth its views on the recent ruling au: 
returning the papers on its claim. 





COLONIZATION OF ASSOCIATIONS. 


Sr. Louis, Mo., Feb. 18.—The merging this week of 
the various lumber interests of St. Louis into one gen- 
eral headquarters—the Lumbermen’s building—marked 
an important epoch in the history of local lumber busi- 
ness. It was a bold, broad minded step, and it has 
drawn the various branches of the local lumber trade 
together in a closer. bond than would have been pos- 
sible in any other way. While each organization main- 
tains its own individuality the three ramified interests 
are in a measure merged into one great. happy family, 
a condition eminently healthy for any trade. 

The lumber interests of St. Louis are represented by 
three organizations—the Lumbermen’s Club, the Lum- 
bermen’s Exchange of St. Louis and the Lumber Deal- 
ers’ Association of St. Louis. The last is the oldest 
lumber organization in the city. It was formed about 
fifteen years ago and has grown in strength ever since. 
It embraces all the retail trade in the city, taking in 
about thirty yards. The Lumbermen’s Exchange of S'. 
Louis is the lecal hardwood organization, a body of 
about seven or eight years’ standing. This exchang* 
has been very active, not only in affairs pertaining to 
its own trade but in civic matters as well. Among 
other things the exchange took a prominent part in the 
deep waterway moverfient and two of its members wer‘ 
appointed as delegates to the Memphis convention. The 
Lumbermen’s Club is the newest organization, having 
been formed only three months ago as an offshoot of the 
old Yellow Piners’ Association, and it takes in the 
heads of all local lumber interests, hardwood, pine an‘ 
retailers. It is doing a good work for the city and 
the lumber trade. ‘ 

This week the headquarters of all three organizations 
were moved to the Lumbermen’s building. They occupy 
one whole end of the building. Secretary Bush, of the 
Lumbermen’s Exchange, has a private office by himself, 
~adjoining which is the office of Secretary Kessler, of 
the Lumbermen’s Club, as well as the Lumber Dealers 
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Association. To the south of his office is a large board 
room, for meetings of each of the three bodies, consulta- 
tions of committees etc. The three organizations are 
thus closely affiliated, to the vast advantage of each 
and all. 

The Union Mill & Lumber Company has opened an 
office in the Lumbermen’s building. The company will 
do a wholesale business in yellow pine and cypress. The 
general partnership includes Charles F. Johnson, Casey, 
Ill.; C. B. Bollinger, Shelburn, Ind., and Doit Young, 
Casey, Ill. The St. Louis headquarters of the company 
will be in personal charge of Charles F. Johnson, who 
has been in the lumber business for the last twenty 
years. Mr. Johnson is president of the First National 
bank, of Casey, Ill., and is well known to the yellow 
pine trade. C. B. Bollinger, also a practical lumber- 
man of solid standing in his section, is president of the 
First National bank, of Shelburn, Ind. Mr. Young is 
cashier of the Casey National bank, at Casey, Ill., and, 
like his partners, has been in the lumber business for 
several years. ; 

The J. A. Fay & Egan Company has moved its branch 
office to the National Bank of Commerce building. 

H. J. Kauffeld, chief clerk of the St. Louis Sash & 
Door Works, accompanied by his wife, is enjoying a 
month’s vacation trip through the south. 

Sidney Riggan, representing the Scott-Short Tie Com- 
pany, is in the city this week, having just returned from 
Houston, Miss., and the country thereabouts, where he 
has been looking after some of the company’s con- 
tracts. 

C, A. Kelly, president of the Carter-Kelly Lumber 
Company, of Lufkin, Tex., was a St. Louis visitor this 
week. 

H. H. Foster, of Malvern, Ark., president of the 
Yellow Pine Manufacturers’ Association, was in the 
city on business this week. 

Otto Seigel, a prominent retailer of Clinton, Mo., 
was a visitor in St. Louis this week. 

The Alf Bennett Lumber Company has just made 
another valuable mill connection, having this week con- 
tracted for the entire output of the mill of the Dalton- 
Wakeman Lumber Company at Gibsland, La. This will 
give the concern an additional output of sixty cars a 
month. The Alf Bennett company has transferred E. G. 
Shilke from his former territory in Texas to Iowa. 

C. M. MeDaris, of the Ferguson-McDaris Lumber 
Company, is making a business trip among his com- 
pany’s mills this week. President J. D. Ferguson states 
that business is picking up very nicely now and that 
his concern has this week booked several nice orders 
at quite satisfactory prices. 

F. E. Sheldon, of the T. H. Garrett Lumber Company, 
reports a general improvement in business, both in point 
of inquiries and orders. He says prices have shown a 
stiffer tendency this week. 

A. Strauss, of the Malvern Lumber Company, says 
that the outlook now is more encouraging. His orders 
have increased in volume and size very materially this 
week, he says. 

C. G. Atkinson, local manager for William Buchanan, 
reports a very great improvement in the situation. He 
says inquiries are coming in very freely and he has 
booked some fine orders this week. Mr. Atkinson reports 
a better price condition and predicts that the rise will 
be steady from now on. 

W. P. Pierce, of the Louis Werner Saw Mill Com- 
pany, reports business much improved. 

J. A. Freeman, of the Freeman-Smith Lumber Com- 
pany, is in the far west enjoying the balmy climate. 
His partner, Mr. Smith, reports business conditions 
generally much improved. Prices, he says, are better 
than they were. 

D. J. Batchelder, of the Tremont Lumber Company, 
ys his sales this week have mereased materially and 
prices are a shade better. 

C. A. Antrim, of the Antrim Lumber Company, re- 
ports an improved business condition and trifle better 
prices. 

J. C. McLachlin, of the Dixie Lumber Company, re- 
ports his sales very much better this week and inquiries 
‘oming in in large volume. He also says prices have 
firmed up a bit. 

At the annual meeting of the stockholders of the 
Arkansas Southwestern and the Gurdon & Fort Smith 
railroads, which was held recently at Gurdon, Ark., the 
following officers and directors were elected: W. Gray- 
son, of St. Louis, president; N. W. McLeod, of St. 
Louis, vice president; S. B. Schuyler, of St. Louis, gen- 
eral auditor; F. M. Hickman, of St. Louis, treasurer; 
J. J. Kress, of Gurdon, general manager, and G. H. 
Grayson, of Arkadelphia, secretary. The directors are 
W. G. Grayson and N. W. McLeod, of St. Louis; J. J. 
Kress, J. N. Stuart and J. H. Seller, of Gurdon, and 
G. H. Grayson, of Arkadelphia. The properties are 
controlled by the Gould interests. 

Lincoln Crowell, assistant United States forester, is 

here from Washington, making an examination into the 
growing of cottonwood trees. Gabaret island, near 
Granite City, has been planted in trees of that species 
by the Niedringhaus family as an experiment, and the 
— States forestry department has become inter- 
ested. 
_ The trees make the remarkable growth of five inches 
in diameter in as many years, and the wood is claimed 
to be excellent for several purposes, including veneer, 
wood pulp and excelsior. It is of no value as building 
material or for manufacturing purposes. Fifty thou- 
sand trees were planted on the island five years ago, 
occupying a space of 300 acres, and they have now at- 
tained a hight of more than thirty feet and are nearly 
six inches in diameter. City Forester Meyer will accom- 
pany Mr. Crowell to the island as soon as the weather 
will permit. ; 


ST. LOUIS HARDWOOD NOTES. 


Sr. Louis, Mo., Feb. 18.—At a meeting of the execu- 
tive committee of the Lumbermen’s Exchange of St. 
Louis, held at the new headquarters in the Lumbermen’s 
building this afternoon, the following letter, written by 
Capt. Loyd G. Harris, president of the organization, 
was adopted as a resolution and a copy ordered to be 
sent to Theodore Plummer for his valiant services in 
bringing about the abolition of the reconsignment priv- 
ilege at Memphis: 


St. Louis, Mo., Feb. 17—Mr. Theodore Plummer, St. Louis, 
Mo.—Dear Sir: Yours of the 28th —— has just been 
read before the directors’ meeting of this exchange, of 
which you are a valued member, and it affords me the 
greatest pleasure to write that they have voted you a 
resolution of thanks for the active and intelligent man- 
ner you exhibited in urging and, with others, succeeding 
in the repeal of the unjust reconsignment arrangement at 
Memphis. Yours very truly, 

Loyp G. Harris, President. 


The letter of Mr. Plummer referred to was written by 
himself at the request of the exchange, and was in the 
nature of a report of the work of Mr. Plummer and his 
colleagues in the reconsignment matter. After a pre- 
amble showing how he had been asked to make a report 
on the matter, Mr. Plummer says: 


A perusal of the columns of the AMERICAN LUMBERMAN 
of January 25 will give you quite fully the results at- 
tained. The matter was taken up by me individually and 
as a member of the Business Men’s League, through their 
freight bureau in February, 1907, and has been fought over 
by Mr. Coyle and myself persistently ever since. We at- 
tended a number of meetings of the eastbound freight com- 
mittee, and while some of the roads favored the elimination 
of this practice at Memphis, in order to put St. Louis on a 
parity with that market, certain roads were very stren- 
uous in their opposition to it and endeavored to convince 
us that St. Louis was peaty being favored instead of dis- 
criminated against. The Illinois Central particularly, at 
first expressed their desire to have this arrangement at 
Memphis, withdrawn, and on such expression obtained the 
postponement of the matter by the eastbound rate com- 
mittee for about three months. At the next meeting, they 
flatly declined to take any steps in the matter, stating that 
as a case had already been brought by. Sondheimer before 
the Interstate Commerce Commission, they would await the 
final decision of the commission. This would presumably 
have been two years. : 

Through the freight bureau of the business men’s league 
we then made a statement of facts and figures to the com- 
mission, showing how the through rate could be manip- 
ulated and beaten, and that as the reconsigning rate and 
privilege in Memphis was based upon a tariff which was 
not now in existence, we claimed the entire proceeding was 
illegal, and asked its elimination on that ground. In due 
course we received a letter from one of the commissioners, 
advising that he had looked into the statements and figures 
made, and asked the Illinois Central to issue a legal tariff 
under the existing law, and to show cause why the re- 
consignment arrangement should not be canceled. This 
they were unable to do, and nothing was left them but to 
give notice of the cancelation of the practice, which will 
become effective February 29. Yours very truly, 

THEODORE PLUMMER. 

Thus will it be seen, as has been repeatedly stated in 
these columns, that the full credit for the abolition of 
the reconsignment arrangement at Memphis must be 
given to Mr. Plummer and Mr. Coyle, of the Business 
Men’s League. 

W. W. Dings, secretary of the Garetson-Greason Lum- 
ber Company, and A. H. Bush, secretary of the Lum- 
bermen’s Exchange, were appointed members of the 
nominating committee this week to select officers for the 
St. Louis charter revision association, an organization 
formed for the purpose of so revising the city’s charter 
as to bring it out of its obsolete state to a more modern 
condition as befits the present municipality. The fol- 
lowing shows the conditions: 

The present city charter was: adopted November, 1876. 

Since that time the Pe ulation of the city has more than 
doubled, 334,654 in 1876, 750,000 in 1907. 

The assessor’s value of real and personal property has 
almost trebled, $179,708,760 in 1876; $510,205,043 in 1907. 

The bank clearings have increased sixfold, $523,006,830 in 
1876; $3,165,619,327 in 1907. 

The total of outgoing and incoming railway tonnage has 
increased nearly eightfold, 6,380,150 tons in 1876; 48,627,- 
000 tons in 1907. 

The city’s a in 1876 (income and expenditure being 
approximately alike), at a tax rate for city purposes of 
$1.90, was $3,170,141. 

In the last fiscal year, at a tax rate for city purposes 
nearly one-third less (at $1.45), it was $7,397,973. 

About half of all this growth has come in the last ten 
years. 

Receipts by rail for the first eighteen days this month 
were 5,172 cars. Receipts for a corresponding period 
last year were 6,990 cars, or 1,818 more cars in 1907 than 
in 1908. : % 

Receipts by river for the first eighteen days this month 
were 45,000 feet. There were no river receipts for the 
same period last year. ; ’ 

Shipments by rail for the first eighteen days this 
month were 4,153 cars. For a corresponding period last 
year the rail shipments were 4,170 cars, or seventeen 
cars more in 1907 than in 1908. : 

There were no river shipments, either this year or last, 
for the first eighteen days in February. 

George Luehrmann, of the Charles F. Luehrmann Hard- 
wood Lumber Company, says that his business has shown 
a wonderful improvement this month. In January his 
company did very little business, but February has been 
surprisingly in contrast. He says that inquiries are 
coming in very well and that he has been booking large 
orders right along. One of his salesmen sent in an 
order this week for ninety cars. 

The stockholders of the Charles F. Luehrmann Hard- 
wood Lumber Company held their annual meeting this 


. week and elected the old officers, as follows: President, 


George E. W. Luehrmann; vice president, Edward H. 
Luehrmann; secretary, Thomas W. Frey. Reports of 
the year’s business were read, showing that the business 
for 1907 was far in excess of that of the preceding year, 
which was a record breaker up to that time. 

Fifty Canadian contractors were in St. Louis this 
week en route south. They are making a trip through 
the lumber district of this country, each man being a 
large consumer of this commodity. They were the guests 
while here of one of the large local lumber companies. 
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LUMBER NEWS OF THE SOUTHWEST. 





Wholesale Demand in Kansas City About Normal— Beaumont Gets Low Rates on Navel 
Stores—General News of the Texas Capital and Lumber Center. 





IN THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Feb. 18.—It is probable that the 
country retail trade, which has been more or less active 
since the first of the year, will be at a standstill for the 
next few days or longer, on account of a general snow 
storm throughout Kansas, Oklahoma and Missouri. Lum- 
ber dealers are not complaining because of the tempo- 
rary setback to their winter trade, and would prefer to 
have several weeks of cold weather, rather than a back- 
ward spring. Revival of retail trade in the larger towns 
and cities is noticeable this month and at many points, 
where at the beginning of the year the outlook was de- 
cidedly unsatisfactory, dealers are having about the 
normal February demand and anticipate considerable 
activity in spring building. Line yard people report 
that their Kansas and Oklahoma yards have done as 
much business since the first of the year as they did 
during the same period in 1907, and at some points the 
demand is even more active. 

A prominent Kansas City wholesaler states that the 
demand for yard stock is about normal. The mills 
started the year with their order files practically cleaned 
up, and have since been shipping out orders about as 
fast as received. A factor that has operated to de- 
press the wholesale business materially is the lack of 
railroad orders. Neither railroad nor car manufactur- 
ing companies, which are ordinarily heavy buyers at this 
time of year, are buying, and the outlook for railroad 
business for the next few months is poor. Factory stock 
is in some demand and orders of this character are more 
numerous than a few weeks ago, but the trade is below 
normal. Export lumber is active and the export mills 
in the south and on the west coast are reported busy. 

The abrupt advance in rates from the south to western 
Kansas points, affecting the western third of the state, 
resulted im a vigorous protect from the dealers affected, 
and it is believed that the railroad companies will effect 
a modification of these advances soon. It is understood 
that the real intention was to raise the rate to 37 cents 
to Colorado points, with a few slight advances to far 
western Kansas points, and that eventually only a few 
Kansas points will be affected. 

The Independence Gypsum Company, which oceupies 
rooms 703 and 704, R. A. Long building, will move 
March 1 to larger quarters in the new Bank of Com- 
merce building. It will probably be the first. tenant in 
the new building, which will not be completely finished 
until the middle or latter part of March. The offices 
occupied by the Independence Gypsum Company have 
been leased by Max I. Mosher, who has an office on the 
fourteenth floor of the R. A. Long building. 





FROM A BIG EAST TEXAS MILL POINT. 


BEAUMONT, TEx., Feb. 17.—Attorney General Hadley, 
of Missouri, is visiting this state for the purpose of 
securing information against the Yellow Pine Manu- 
facturers’ Association, with which to drive it out of 
Missouri if possible. He stopped at San Antonio, but 
it is not known whether or not his trip will include this 
city. 

The Beaumont Lumber Company has moved from the 
second to the fourth floor of the Keith building, where a 
suite of five offices has been fitted up. The growing 
business of this company necessitated its moving to the 
fourth floor in order to obtain more office room. The 
general offices of the Frisco railway occupy the entire 
second floor of the main building and annex, taking the 
rooms vacated by the Beaumont Lumber Company. 

The steamship Consul Horn cleared from Port Arthur 
Wednesday with a cargo of 2,000,000 feet of prime and 
kiln dried saps for Antwerp and Rotterdam, Germany. 
The vessel was loaded by the Gomila & Demack Lumber 
Company, of New Orleans, which has an office in this 
city. 

Rene Broussard, a well known lumber manufacturer 
of Kaplan, La., was a visitor in this city yesterday. 
Mr. Broussard had been to West Texas, where he bought 
a carload of mules which will be used in the logging 
operations of his plant. 

George W. Smyth, president of the Sabine Tram Com- 
pany, is confined to his home with a serious attack of 
lagrippe. His life was dispaired of for a few days, 
but he is improving. 

A. W. Pearsall, a well known Dallas lumber sales 
agent, has sighed a contract with the Sabine Tram 
Company to represent that company in North Texas and 
Oklahoma. Mr. Peafsall was formerly with the Kirby 
Lumber Company and is one of the best known business 
getters in the Texas lumber trade. 

J. H. Cooke, sales agent for the Beaumont Lumber 
Company, returned last evening from New Mexico and 
Arizona, where he secured a big run of business for his 
company. Mr. Cooke reports that there is no let up 
to the building activity of New Mexico. 

R. B. Eglin, the well known stave exporter of Shreve- 
port, La., was a visitor in this city yesterday. Mr. 
Eglin states that a big demand for staves comes from 
Germany and France. 

The railroads entering Beaumont have granted the 
request of turpentine manufacturers for special low 
rates into this city on resin and turpentine in order that 
they may make this a distributing center. In addition 
to the rates into the city from the plants in this terri- 
tory. the railroads will give them equal rates with the 
cities of New Orleans, Mobile, Gulfport, Jacksonville 
and other cities east of the Mississippi river. Plans are 








on foot for the organization of a large selling company, 
all the turpentine manufacturers taking stock in it. A 
large assembling yard will be put in and within a few 
weeks it is expected that Beaumont will become known 
to the world as the distributing center of the naval 
stores industry along the Gulf coast, west of the Mis- 
sissippi river. Every railroad line entering this city 
boasts of several turpentine camps along its line. 

W. B. Gillican, president of the Gillican-Vizzard Com- 
pany, large naval store operators of New Orleans, is 
looking over his interests in this territory. He is inter- 
ested in many turpentine propositions near this city. 


IN THE EAST TEXAS LUMBER CENTER. 


Houston, TEx., Feb. 17.—V. M. Lacy, formerly sales 
manager for the Gulf Coast Lumber Company, recently 
discontinued, has assumed the sales management of the 
Carter Lumber Company, succeeding George M. Duncan 
in that position. Mr. Lacy is thoroughly posted in 
southern lumber matters and is well known and highly 
esteemed throughout this state. 

The Attoyaec Lumber Company, a subsidiary concern 
of the Carter Lumber Company, has increased its cap- 
ital stock from $200,000 to $300,000. Its officers are 
the same as those of the Carter company, viz.: J. Press 
Carter, president; George M. Duncan, secretary. 

The Bush Bros. Lumber & Milling Company, with 
plant at Spring, Tex., will open an office in Houston this 
week in charge of Asher B. Bush, general manager of 
the company. 

W. T. Carter & Bro. have lately placed in commis- 
sion at their plant at Camden a Lidgerwood skidder 
and loader, which will take the place of teams and old 
single loader in logging their mill in the future. The 
mill at Camden is running three days a week. 

The R. W. Wier Lumber Company has been arranging 
to start its saw mill plant at Texla, February 24, but 
the recent heavy rains will postpone the starting of the 
mill for a little time. E. L. Barrow, who has been sales 
manager for Mr. Wier for several years, will go to 
Texla to take charge of manufacture. 

The big plant of the Walker County Lumber Com- 
pany at Elmina is running full time, and reports from 
the sales office are to the effect that the cut has been 
sold fully six weeks ahead and orders are arriving 
steadily. 

Maurice L. Womack, president of the Trinity River 
Lumber Company and the Lake Creek Lumber Company, 
who has been dangerously sick, is now well on the road 
to recovery. After six weeks of illness he is much run 
down and will spend several months recuperating his 
health. He will go to Mexico for a long time and allow 
the climate to assist in his recovery. 

A. C. Ford, of Ft. Worth, junior member of the 
Thompson-Ford Lumber Company, of Houston and Sour 
Lake, was in Houston on business this week. He reports 
that the Sour Lake plant is still shut down and that 
there is no definite understanding as to the time of 
starting, and it will probably not be within sixty days 
at the earliest. Mr. Ford reports a considerable increase 
of business in the north Texas lumber distributing cen- 
ter and a considerably better outlook. 

The Thompson & Tucker Lumber Company is run- 
ning its mills at Doucette and Willard to full capacity. 
The company finds that business has increased consider- 
ably since the first of the year and that during the last 
week inquiries have been exceedingly plenty. 

Saw mills in south Texas suffered considerable in- 
convenience as a result of the recent floods of rain, 
which were the hardest in years. Many reports of 
bridges washed out on tram roads and stretches of 
track left too far under water to be used have been 
heard here, and many mills lost some time as a conse- 
quence. 

The three mills of the Continental Lumber Company 
are shut down indefinitely. This concern has not been 
among those which were willing to chop prices to the 
bottom and it will make only the lumber for which it 
can get reasonable prices. At Benford, Potomac and 
Lovelady the boilers are cold. 

The Trinity River Lumber Company is not manufac- 
turing at present. Its big plant at Fostoria will not 
start for at least thirty days, while at Humble and 
Keenan the mills will both be running by March 1. 

The Kirby Lumber Company is still operating just 
one mill, that at Sillsbee, and has no intention of starting 
any of its other fourteen plants for a long time. Ray 
Wiess, sales manager, is sending out the following to the 
trade: 

We think it well to call the trade's attention to the fact 
very little new lumber is being produced; consequently mill 
assortments are becoming more broken every day, and it is 
soon going to be a very difficult matter to secure desirable 
items. It should further be noted that it requires sixty to 
ninety days after manufacture for yard stock to get dry 
enough to ship. Therefore if mills had a complete stock 
of green lumber today it would be May before it would be 
in shipping condition. As mills not only have not this stock 
of green lumber today but are not making it it will readily 
be seen that the prudent “dealer who needs lumber should 
place his order at the earliest opportunity. Prices are now 


entirely too low, considering the cost of production, and 
must necessarily advance. 


The hardwood market has showed some improvement 
of late, more particularly in the lower grades. The 


demand for the higher grades is decidedly slow. In-this 
particular the pine and hardwood markets are directly 
at opposites, as there are good demand and price for 
yellow pine finish, while boards and dimension are mov- 
ing slowly and prices are easy. 
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’ NEWS FROM THE GULF COAST. 





Gradual Improvement Noted at New Orleans—Board of Trade to Get After Dilatory Railroad 
Claim Agents—Views of a Cypress Sage—Mississippi Storm Swept. 


DPPPP PPP PPP PPPPO 


CRESCENT CITY NEWS. 

New ORLEANS, LA., Feb. 18.—Gradual—very gradual 
—improvement is the order of the day. Orders are show- 
ing a disposition to trample on the heels of inquiries, 
but the former are so greatly outnumbered by the latter 
that many of the latters’ heels remain unimpressed. 
Gradual resumption of activity in the industrial cen- 
ters, with easier money and better collections as a con- 
sequence, has contributed to a more hopeful outlook 
generally. In New Orleans building has been resumed 
in a small way and a number of residences are going 
up. Much the same conditions are reported in other 
cities below the present snow line. 

In spite of improved demand bearish influences seem 
to hold the whip in the yellow pine field and the manu- 
facturer who accepts an order at prevailing quotations 
sometimes feels, to quote one of them, that he is 
acting as chief mourner at his own funeral. It is not 
entirely a case of ‘‘the more business you get the more 
money you lose,’’ but the comparison is not so remote 
that the millmen do not feel its force. There has, how- 
ever, been some slight betterment of quotations, though 
not enough to cure the buyers of their suspicion that 
prices will go lower. Of the business, such as it is, 
at the price, such as it is, there is greater volume. 
Shipments are heavier and even the pessimists are con- 
strained to admit that the prospect, though by no means 
what had been hoped, is sufficiently improved to render 
the betterment visible to the naked eye. The export 
trade continues better than the domestic. 

Two of the best known wholesale cypress men in the 
country—William Lothman, of the Lothman Cypress 
Company, St. Louis, and J, C. Turner, of J. C. Turner 
& Co., New York—are business visitors to New Orleans 
this week. 

The 4-masted schooner Edward J. Berwind, bound 
from New Orleans to Philadelphia with a solid cargo 
of eypress lumber, was sighted waterlogged last week by 
a passing steamer in latitude 33.35 north and 40.49 
west. The sea was breaking over the vessel and it was 
thought impossible to take it in tow. It had evidently 
been abandoned by the crew. The Berwind was loaded 
for the Louisiana Red Cypress Company by the White- 
castle Lumber & Shingle Company at Whitecastle, La., 
and left New Orleans January 12. It is understood that 
the cargo was fully insured. The boat was owned by 
R. W. McBride, of Philadelphia, and carried a crew 
of nine men, 

The Globe Packing Box Company has been organized 
by Sigismond §8. Levy, formerly connected with the 
Aleus box factory. The new company is capitalized at 
$50,000 and domiciled in New Orleans, Other new com- 
panies in the local field include the Independent Cy- 
press Company, of which Isaac F. Noxon is secretary- 
treasurer and which has opened an office in the Hibernia 
bank building, and the Metairie Cypress Company, cap- 
italized at $50,000, which will operate a plant on Me- 
tairie Ridges. The officers of the Metairie company 
are Walter C. Kent} president; H. L. Favrot, vice presi- 
dent, and James A. Sinclair, secretary, treasurer and 
general manager. Mr. Sinclair was formerly connected 
with Bancroft, Ross & Sinclair, of this city, while Mr. 
Kent, president of the concern, was formerly a mem- 
ber of the Amos Kent Lumber & Brick Company, of 
Kentwood, La. Still another new company recently 
organized is the C. D. Craighead Company, capitalized 
at $100,000 and domiciled at Patterson, with the follow- 
ing officers: Charles D. Craighead, president; R. Lee 
Riggs, vice president; H. F. Glenn, secretary, and A. 8. 
Kleinpeter, treasurer. Messrs. Craighead and Riggs are 
prominent and popular Louisiana lumbermen; Mr. Glenn 
has been connected with the well known Riggs Cypress 
Company, and Mr. Kleinpeter is cashier of the First 
National bank, of Patterson. The new company will, 
it is announced, shortly begin the erection of a modern 
and complete plant in St. Mary parish. 

The Bayou Pierre Lumber Company has acquired a 
t-acre factory site at Hazelhurst, Miss., and will estab- 
lish a plant for the manufacture of box and basket 
material. 

The New Orleans Board of Trade has inaugurated 
a’ movement to secure a more prompt settlement by the 
local railroads of claims filed against them. At a 
meeting of the freight and transportation committee 
«% subcommittee of two was appointed to draft a letter 
to the various roads on this subject. The committee 
takes the view that the correctness of nearly all over- 
charge claims can be determined at once and that they 
should be paid on the spot, no matter how large the 
amount of. the claim may be. It also holds that on loss 
and damage claims, where the justness of them can be 
ascertained at once, payment should be made imme- 
diately. The members believe further that where it is 
necessary to investigate loss and damage claims the in- 
vestigation should be prosecuted more hastily and pay- 
ment should be made just as soon as the justness of 
the demand of the shipper is established. 

Mayor Behrman, president of the New Orleans Public 
Belt Commission, and James W. Porch, president pro 
tem, are strongly advocating the establishment of a 
barge and lighterage service in connection with the belt 
line, to facilitate the loading of ships in the local har- 
bor. Steamship agents several months ago requested the 
railroads to provide this service but the latter declined. 
It is designed to do away with the frequent shift of 
berth necessary utider present conditions, when the cargo 





is scattered about the various wharves on the river 
front and the ships are compelled to go from wharf to 
wharf to pick it up, a costly and somewhat risky pro- 
ceeding on account of the strong currents in the river 
and the necessity of tugs to tow the big ocean vessels 
from berth to berth. Messrs. Behrman and Porch 
have decided that the establishment of such a service is 
within the province of the public belt commission and 
are trying to secure adoption of the plan, which will 
doubtless have the indorsement not alone of the ship 
agents but of shippers generally. 

The Baton Rouge, Hammond & Eastern railroad, re- 
cently completed, was formally transferred to the IIli- 
nois Central on February 12, the transfer taking place 
in Baton Rouge. It will be operated as a branch of the 
Yazoo & Mississippi Valley system. 

The Robinson Land & Lumber Company and the L., N. 
Dantzler Lumber Company have resumed the operation 
of night shifts at their mills in Moss Point, Miss., in 
order to keep pace with export business already de- 
veloped for that port. 

The Panama~ Railroad Company has authorized the 
Southern Saw Mill Company, of this city, to fill three 
requisitions for lumber, the contracts aggregating $17,- 
466.99. It is stated that the local company made a win- 
ning fight for the contracts against not less than ten 
other bidders. 

Eight hundred thousand feet of cypress and gum lum- 
ber were burned at the plant of J. L. Goudchaux, near 
Plaucheville, La., last Tuesday. The mill had been closed 
down since last fall but preparations for early resump- 
tion were in progress when the fire occurred. The mill 
and other buildings were not damaged. 

At the annual meeting of stockholders of the New 
Orleans Terminal Company, held here last week, the 
following officers were reélected: President, D. D. Cur- 
ran, of the New Orleans & Northeastern railroad; vice 
presidents, A. J. Davidson, of the Frisco, and R. D. 
Lankford, of the Southern; secretary, Ivy T. Preston; 
general manager, R. B. Fowler. The former board of 
directors was also reélected. 

On Friday evening, February 14, Mr. and Mrs. J. S. 
Foley entertained the elite of Kentwood, the occasion 
being the formal opening of their splendid new home. 
The house occupies a most favorable position on the 
highest point in the thrifty little town of Kentwood, 
the pure white walls of the structure crowning the spa- 
cious and well kept grounds, making a pretty and im- 
posing picture. The house is on the colonial style of 
architecture and the deep gallery that surrounds the 
entire structure is relieved by heavy fluted columns. 
The interior finish is in polished oak, the floors being 
of polished heart rift yellow pine. The house is steam 
heated and electric lighted. Mr. Foley, as general man- 
ager of the big Brooks-Scanlon plant, has since coming 
to Kentwood made many friends and admirers and his 
charming wife has by her genial and lovable manner 
ingratiated herself in the high esteem of the good people 
of Kentwood. 


Exports during the week: 


Steamship Californian, Liverpool—3,988 oars, 10,000 
pieces oak lumber, 5,000 pieces ash lumber, 24 oak logs, 
20 hickory iogs, 164 ash handles, 2,475 pieces hardwood 
lumber, 225 bags shuttle blocks. 

Steamship Manchester Spinner, Manchester—26,808 hard- 
wood squares, 10,000 pieces oak lumber, 5,000 pieces gum 
lumber, 303 handles. 

Steamship Tow Head, Belfast—3,495 pieces pine lumber, 
9 bundles pine lumber, 17,000 feet hickory lumber, 1,287 oak 
staves. 

Steamship Ryton, Antwerp—1,839 pieces satin walnut 
lumber, 1,953 pieces gum lumber, 1,249 bundles oak lum- 
ber, 16 hickory logs, 48 oak logs, 189 ash logs, 8,356 pieces 
oak lumber. . 

Steamship El Dorado, New York—50,625 feet lumber, 96 
holly logs. 

Steamship Delphine, Genoa—36,495 barrel staves, 13,530 
pieces gum lumber, 1,747 pieces red gum lumber, 880 ash 
oars, 27,300 oak staves, 22.846 small staves. 

Steamship F. 8S. Ciampa, Hamburg—248 walnut logs, 15,- 
772 pieces oak lumber, 10,820 pieces walnut lumber, 100 
cases cedar slats, 88 oak logs, 6,280 pieces pine lumber, 
3,168 pieces cottonwood lumber, 87 hickory logs, 50 bundles, 
42 cases, 175 sacks handles, 22 pieces hewed pine timber, 
9,202 pieces gum lumber, 342 bundles gum lumber, 23 pop- 
lar logs. 

Steamship Norseman, Havre—3,600 staves, 5,000 pieces 
gum lumber, 3,000 pieces oak lumber, 214 poplar logs, 12 
white oak logs, 15 ash logs, 22 persimmon logs, 11,376 
handles. 

Steamship Dania, Hamburg—6,761 pieces pine lumber, 54 
persimmon logs, 50 ash logs, 35,902 oak staves, 20,400 
oil staves, 2,919 pieces cottonwood lumber, 490 pieces 
cypress lumber, 12 oak logs, 29 poplar logs, 1,791 pieces oak 
lumber, 35 -pieces walnut lumber, 187 cases pencil slats. 

-  eaaaad Chalmette, Havana—22,851 bundles crate ma- 
terial. 

Steamship Norheim, Vera Cruz and Tampico—1i1,865 bun- 
dies box shooks, 2,168 gum staves. 

Steamship Greenbrier, Colon—12,700 feet oak lumber. 

Steamship Luna, Cadiz and Triest—54,000 oak staves, 
3,224. pieces oak lumber. 

Steamship Ellis, Colon—5,396 pieces pine lumber, 7,000 
pieces molding. 

Steamship Brewster, Port Limon—408 bundles lumber, 
1,632. pieces lumber, 648 crossties. 

Steamship Mechanician, Liverpool—15,632 pieces hard- 
wood lumber, one pieces gum lumber, 757 bundles gum 
lumber, 5,287 eces oak lumber, 787 bundles oak lumber, 
1,791 pieces ash lumber, 1,600 bundles handles, 1,036 bun- 
dles hickory squares, 176 persimmon logs, 54 walnut logs, 
26 poplar logs, 1,076 bundles gum staves, 120 cases, 1,301 
bundles handles. 4 

Steamship Orion, Bristol and Rotterdam—32,450 oak 
staves, 23 cases handles, 46 hickory logs, 84 bundles gum 
lumber, 9.426 pieces gum lumber, 150 ash logs, 1,453 pieces 

ine. lumber, 760 bundles gum lumber, 6,205 om tupelo 
umber, 4,798 pieces oak lumber, 432 pieces whitewood lum- 
ber, 470 bundles whitewood lumber. 

Steamship Momus, New York—50,625 feet lumber, 138 
barrels, 43 cases skewers, 186 holly logs. 








Lumber Insurance 
Company of 
New York 


84 William Street, New York. 


“Headquarters for Lumber Insurance.’ 





Adirondack Fire 
Insurance 
Company 


84 William Street, New York. 


“e 
Headquarters for Lursber Insurance.” 





Lumbermen throughout the United 
States and Canada have at their com- 
mand the facilities of these two strong 
stock companies— companies which 
make a specialty of lumber and wood- 
working risks, insuring on an equitable 
basis of rates—and issuing indemnity 


second to none in quality. 


Branch Offices in Atlanta, Boston, 
Minneapolis; Sandusky, Ohio; Seattle, 
Halifax, Ottawa, Winnipeg, and trav- 
eling representatives in other sections. 
Wherever you are located our repre- 
sentative will visit you promptly on 


For fullinformation address 


Lumber Tnsirers General Agency, 


84 William Street, New York. 


request. 


ce ‘4 
Headquarters for Lumber Insurance.’ 























Francis X. Campbell, 


PUBLIC ACCOUNTANT 
AUDITOR AND 
SYSTEM DEVISOR 


- 504 Fullerton Building, ST. LOUIS, MO. 


Regular and Special Audits for Corp rations, Firms 
and Individuals, by experienced Auditors. I also devise and 
install Money-Saving Systems of keeping Accounts. 


TERMS REASONABLE. 
INTERVIEWS OR CORRESPONDENCE SOLICITED. 
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Timber Loans 


We are prepared to make loans 
in amounts of $500,000 and up- 
wards secured by first mortgage 
on high grade, accessible stand- 
ing timber owned by established, 
going lumber companies. 

Correspondence and personal 
interviews invited. 


DEVITT, TREMBLE & CO. 


BANKERS 
First National Bank Bidg., 


CHICAGO. 
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TIMBER 
LOANS 


We are the ONLY financial 
house in the United States 
that makes a specialty of 
loaning money on large 
tracts of standing timber. 








Clark L. Poole & Co. 


Successors to H. C. BARROLL ®& CO., Bankers. 


First National Bank Bladg., CHICAGO. 


BONDS 
High Grade Timber Loans 


We are in the market to buy and 
sell. Correspondence solicited. 


Farson, Son & Company 


Successors to 
FARSON, LEACH & COMPANY. 
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First National Bank Bidg., CHICAGO. 
34 Pine Street, NEW YORK CITY. 
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Steamship Berwind, Porto Rico—-2,400 bundles box ma- 
— 1,845 .pieces cypress lumber, 100 bundles box ma- 
erial. 

Steamship Francesco Ciampa, Cette—965,080 oak staves. 

Steamship William Cliff, Liverpool—5,000 pieces oak lum- 
ber, 400 hardwood logs, 3,600 staves. 

Steamship City of Tampico, Tampico and Vera Cruz— 
1,000 bundles gum staves, 830 bundles gum headings. 


Lumber receipts at the basins (coastwise shipments) 
totaled for the week 662,000 feet. 





NEW ORLEANS LUMBER EXPORTS FOR 
JANUARY. 


New Or.LEANS, La., Feb. 18.—Below are given the 
total lumber exports from New Orleans for January: 


Boards, deals and plank (feet)—Austria, 13,000; Bel- 
gium, 879,000; British Honduras, 28,000; Costa Rica, 171,- 
000; Denmark, 1,070,000; France, 1,012,000; Germany, 
1,294,000 ; Guatemala, 1,000; Honduras, 52,000; Italy, 183,- 
000; Mexico, 411,000; Nicaragua, 72,000; Panama, 2,586,- 
000; Netherlands, 1,919,000: Spain, 309,000; United King- 
dom, 7,953,000; total, 17,953,000 feet. 

Box shooks (value)—Cuba, $350; Panama, $8; Mex.co, 
$13,730; total, $14,088. 

Headings (value)—Cuba, $800; Mexico, $4,065; total, 


,865. 

Hewn timber (cubic feet)—France, 2,000; Netherlands, 
7,920; total, 9,920 cubic feet. 

Manufactures of lumber (value)—British Honduras, 
$3,347 ; Costa Rica, $1,480; Cuba, $6,514; Denmark, $820; 
France, $16,975; Germany, $950; Guatemala, $1,488; Hon- 
duras, $1,286; Mexico, $6,406 Netherlands, $2,900; Nic- 
aragua, $167; Panama, $4,346; United Kingdom, $88,011; 
total, $134,750. 

Sawn timber (feet)—France, 71,000; Honduras, 3,000; 
Mexico, 62,000; total, 136,000 feet. 

Staves (pieces)—Austria, 2,400; — 56,700 ; 
France, 998,779 ; Germany, 292,609; Italy, 267,769; Mexico, 
735,200; Netherlands, 247,696; Portugal, 236,720; Spain, 
188,690; United Kingdom, 233,068 ; total, 3,259,631. 

Timber, logs etc. (value)—Belgium, $11,150; Costa Rica, 
$984; Denmark, $700; France, $24,083; Germany, $22,975; 
Honduras, $10,196; Mexico, $18,226; Netherlands, $27,828 ; 
Panama, $8,545; Spain, $3,444; United Kingdom, $49,480; 
total, $177,611. 


CURRENT AND PROSPECTIVE STATUS OF 
CYPRESS. 


NEw ORLEANS, La., Feb. 18.—Cypress is a little 
better than holding its own. Here is a summary of 
the general situation from a gentleman who is thor- 
oughly well qualified to speak with authority, T. H. 
McCarthy, of the Ruddock-Orleans Cypress Company, 
who takes a decidedly hopeful view of the cypress situa- 
tion, and as one of the keenest students of business con- 
ditions his opinion will. be read with interest by the 
trade: 





I think we may expect a gradual strengthening of the 
price during the next thirty or sixty days. From October 
1 of last year to March 1 I estimate that the curtailment 
of cut by the Louisiana cypress mills will amount to 150,- 
000,000 feet, or about 33 per cent of the total annual out- 
put. After that date the curtailment will depend in large 
measure upon business conditions as they will be developed, 
but the cut is certain to be further restricted. None of 
the mills, so far as I have learned, intend to operate night 
shifts during the year, whereas a number of them did so 
last season. Owners of a good many of the mills now 
closed down have not yet decided upon the date of re- 
sumption. The stocks in pile at this time as a rule are 
not unduly large. Our own situation may be cited as a 
fairly typical case. While we have a very fair assortment 
of stock at our New Orleans plant—about the same as held 
at this time last year, in fact—our new mill at Ruddock 
was closed down shortly after its completion, and we have 
little if any stock on the yards there. 

In addition to the great curtailment, I am led to believe 
that stocks in the hands of retailers are very low. This 
is indicated by the fact that the orders we are now book- 
ing stipulate immediate delivery, which would indicate that 
the buyers are in need of stock to take care of their 
present demands. Usually at this season much of the buy- 
ing is for future delivery, but the almost complete stagna- 
tion during November and December, when the buyers prac- 
tically suspended work, has logically resulted in depletion 
of stccks in the retailers’ hands. Taking these two features 
—the restriction of cut and the depletion of retail stocks— 
together, the trade may judge for itself whether my fore- 
east of gradually strengthening prices is not justified. 

There is a fair amount of business now and it is well 
distributed over the consuming territory, the call being 
pretty equally divided between factory stock and yard 
stock. Throughout the period of depression there have 
been occasional concessions from list quotations on certain 
items, but these have never been heavy enough seriously 
to threaten price demoralization, nor have they been of- 
fered for the purpose of stimulating trade and artificially 
forcing demand. On the contrary, the concessions by the 
cypress peopie have been made, I think, largely for the 
purpose of satisfying their customers that the cypress man- 
ufacturers recognized the extent of the depression and the 
heavy concessions offered by the manufacturers of other 
woods, and had no desire to take advantage of the statis- 
tical strength of cypress to “‘gouge’’ their customers. In 
some instances items of stock which the manufacturers 
would have preferred to hold have been sold at slight con- 
cessions for the accommodation of valued customers who 
needed those particular items. On other items, however, 
the quotations have steadily approximated list and the 
buyers have paid the price without demur. 

It would be rash to venture at this time any prediction 
as to the year’s business as a whole. That will depend 
upon conditions yet to be developed; the condition of crops, 
for instance, the effect of financial legislation by Congress 
and, last but by no means least, by the effect of po tical 
agitation and a national campaign upon the business of 
the country generally. There is an unfortunate tendency to 
mix politics with business that has had, and will probably 
continue to have, an unsettling effect. These things cannot 
be accurately gauged now, but I believe the Louisiana cy- 
press people, by their forethought in curtailing their cut 
to the extent I have indicated, have pretty thoroughly 
provided against the year’s contingencies and guarded 
against any demoralization of their market. 





MATTERS AT MOBILE. 

MontTcoMEry, ALA., Feb, 17.—While the lumber situa- 
tion is not what it should be in this territory building 
material men are asking for prices, the brick yards 
are starting up again and a number of the largest 
plants in the state are preparing to reopen. Iron and 
steel outputs are increasing by the resumption of a 
- number of furnaces in the iron territory and the appre- 
ciable increase in export trade. 

Export mills have been cutting everything possible 
into export lines during the last few days in order to 





get the trade that is offering and to reduce the flooring 





supply. At the same time interior mills are endeavoring 
to. keep up the high grade output and lower the low 
grade. Mills are selling practically none of the lower 
grades at a profit. No, 2 common is being held at $8, 
with too much of it getting out at less, while there is 
very little difference in six and four inch. It moves 
to the territory of Louisville and Cincinnati in mixed 
cars largely, but is not especially wanted at the east. 

‘Following are the prices of the higher grades in this 
territory at the mills: A rift, $28; b right, $26; ¢ rift, 
$18. <A flat brings $18.50 and b about $18. One and 
2 common are drags on the market. As a consequence 
the low grades are being stored, so that the sheds are 
nearer full of this than ever. 


Many of the larger mills may be shut down during’ 


the summer in order to keep the output low. 

Several Alabama lumber mills, which hired state con- 
victs at high prices, have to stack much of the lumber 
in the yards. ¥ 





SOUTHEASTERN MISSISSIPPI NEWS. 


HATTIESBURG, MiIss., Feb. 20.—During the last two 
weeks Mississippi has been swept by several storms, 
which left debris and demolition in their paths. Various 
sections were visited by cyclones, which inflicted great 
damage to standing timber and other property. The 
last of these winds passed over Richton, where the dam- 
age was severe. During the last week the rivers and 
smaller streams throughout this section have been 
swollen to the point of danger and the swamps and low- 
lands were flooded, greatly hampering the operations of 
mills which were running. 

A recent statement made by the Gulf & Ship Island 
railroad reflects graphically the status of affairs in this 
section. During December the total operating revenues 
of this road were $163,593 and the net operating rev- 
enues $27,505. For the corresponding month in 1906 
the total operating revenues were $206,989 and the net 
revenues $63,453, nearly two and one-half times as much 
as during 1907. 

Masons, who were in Hattiesburg during the last 
week attending the annual state meetings, have gone to 
their homes after a most successful series of sessions. 
A large percentage of those in atteridance were lumber- 
men from all parts of the state and producers of both 
pine and hardwoods. 

The Mobile & Ohio railroad, one of the principal lum- 
ber carriers of the state, has announced that, beginning 
March 1, all salaries of officials, executive officers and 
clerks exceeding $100 a month will be cut 10 percent. 
The salaries of those receiving $50 to $100 will be cut 
5 percent. 

The Bowie Lumber Company, of Rawls Springs, six 
miles north of this city, has permanently discontinued 
operations, having exhausted its timber supply. It is 
not known whether the company will resume operations 
at another point or not. 

Large quantities of logs have been started down the 
streams for Moss Point and other towns, the recent 
freshets having been awaited for some time, and large 
quantities of logs and sawn and hewn timber having 
accumulated. 

The saw mill of the W. G. Griffin Land Company has 
resumed operations at Brooklyn. 

P. M. Ikeler, operator of a large saw milling plant at 
Moselle, has attracted the interest of this section by 
closing down his mill. Mr. Ikeler, apon realizing the 
futility of operating his plant, was reluctant to throw 
into idleness the men employed by him. He solved the 
difficulty by wiring for several stump pullers, at the 
arrival of which the men were put to work clearing 
land. About 100 acres have been totally freed from 
brush and stumps. 

F. L. Peck, president of the Mississippi Central 
Railroad Company and the J. J. Newman Lumber Com- 
pany, left Hattiesburg a few days ago after having 
been in this district for some time. 





ON MISSISSIPPI SOUND. 


GuLFport, Miss., Feb. 17.—A bill has been offered 
in the state legislature proposing to cut the passenger 
fare on all railroads in the state to 2 cents. The bill 
contains other measures which are even more displeasing 
to railroad officials. 

Considerable stock is going to foreign ports and prices 
are satisfactory. 

Exports of forest products from this district for the 
last week were: 


Bark Henny, Montevideo, Uruguay, 627,000 feet of lum- 
ber, valued at $10,188; by W. Denny & Co. 
Schooner Helen E. Kenney, Puerto Cabello, Venezuela, 
ag feet lumber, valued $5,230; by William H. Knox 
‘0 


Schooner Lord of Avon, metas. Jamaica, 319,000 feet 
lumber, valued $7,496; by the L. N. Dantzler Lumber Com- 


pany. 
Bark Haugar, Montevideo, Uruguay, 1,034,000 feet lum- 
ber, valued $17,915; by the L. N. Dantzler Lumber Com- 


pany. 

Schooner Foster Rice, St. John, Antiqua, 1,700 feet 
lumber, valued $1,474; 108,000 feet ne and scantling, 
valued $2,152; by the H. Weston Lumber Company. 

Steamship Thordisa, Rio Janeiro, Brazil, 1,292,000 feet 
lumber, valued $25,800; by the Thayer Hxport Lumber 
Company. 

Bark Alfheim, Buenos Ayres, Argentina, 490,000 feet 
lumber, valued $8,214; 386,000 feet joists and scantling, 
valued $6,458; by the H. Weston Lumber Company. 

Schooner EF. Dautzler, Colon, Panama, 303,000 feet lum- 
ber, valued $4,839; by the L. N. Dantzler Lumber Company. 

Bark o-, Cassa Blanca, Morocco, 189,000 feet lumber, 
valued $3,250; by Hunter, Benn & Co. 

Vessels in port: 

Steamships Alpha Cameron, Canterbury, Sliedrecht, Terese 
Sore. ee Alewander Kamburoff, Aleoth, Kornburger, 

es 5 

Ships Albania, Sachen, Maria. 

Barks Norge, Ida, Rolf, Maryetta, Alfheim, Maranda, Dul 


— 
rkentines Hthel Clarke, Blomidon, Luisa. 
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’ ON THE SOUTH. ATLANTIC COAST. 





Movements of Lumbermen and Current Topics of General Trade Interest in Virginia and 
Maryland Business Centers. 





FROM THE OLD DOMINION. 


Norro.x, Va., Feb. 20.—A fair amount of business is 
being placed, and this seems to be gradually increasing 
in volume. Dealers in this vicinity report that orders 
placed with them during the last week exceed those 
received during any week since the first of the year. 
Reports from large consuming centers of the north and 
east are to the effect that building operations are being 
resumed generally and that dealers seem more willing 
to take on stock than for several. months. 

Lumber dealers and manufacturers of Richmond have 
taken decided steps to defeut a bill offered in the state 
senate providing that lumber manufacturers damaging 
bridges ete. by the hauling of logs and heavy timbers 
shall bear the expense of repairing them. If this bill 
is passed it will mean that lumber manufacturers in 
Virginia will have hundreds of dollars added to their 
expenses each year. Richmond lumbermen have sent 
circular letters to all lumbermen in the state asking that 
they use their influence with their respective representa- 
tives to defeat the bill. : 

W. B. Roper, the energetic and popular secretary- 
treasurer of the John L. Roper Lumber Company, has 
been honored with the presidency of the 200,000 League, 
a local organization similar to the boards of trade and 
B. M. A.’s in other cities working for the good of Nor- 
folk. James M. Barr, formerly president of the Sea- 
board Air Line railroad, was Mr. Roper’s predecessor. 

E. H. Hayman, of E. H. Hayman & Son, Broadnax, 
Va., and J. W. Minton, of the Waccamaw Land & 
Lumber Company, Wilmington, N. C., have returned to 
their respective homes after a short business trip to the 
north. 

Mr. King, who is connected with the Terault Lumber 
Company, Cleveland Ohio, and whose father is presi- 
dent of that company, was in Norfolk for a few days 
last week. Mr. King is traveling in the milling sections 
of the country to familiarize himself with practical 
lumber manufacturing. 

W. G. Underwood, vice president and general man- 
ager of the Albemarle Lumber Company, Hertford, 
N. C., passed through Norfolk recently, returning to his 
plant after a business trip to New York and Philadel- 
phia. Mr. Underwood reports the lumber business quiet 
in all branches in the north. 

W. B. Roper, secretary-treasurer of the John Li. Roper 
Lumber Company, accompanied by Mrs. Roper, is spend- 
ing several days with friends in Lynchburg. 

W. H. C. Ransom, store manager for the John L. 
Roper Lumber Company, is in North Carolina examining 
the company’s stocks. 

Walter Colton has returned to his desk at the head 
of the sales department of the John L. Roper Lumber 
Company after a short visit to Brooklyn, N. Y., where 
he was called by the death of his grandfather. 

C. T. Ward, cashier of the Roper Lumber Company 
at its New Bern, N. C., office, is in Norfolk for a few 
days. 

Mr. Hirschmuller, sales agent of the Palen & Burns 
Company, of Buffalo, N. Y., was in Norfolk last week 
looking over the North Carolina pine situation in con- 
nection with stocks for his company. 

G. T. Cookman, secretary of the Webber Lumber 
Company, Fitchburg, Mass., was also in this city for a 
few days last week looking after North Carolina pine 
stock. 

W. F. Best, secretary of the Ferd Brenner Lumber 
Company, returned last week from a trip to Philadel- 
phia and New York. 

Mr. Southgate, chief inspector of the National Hard- 
wood Lumber Dealers’ Association, visited Norfolk last 
week to install T. H. Gerlach as official association hard- 
wood inspector. Mr. Gerlach, who was recently ap- 
pointed to handle this territory, was formerly located 
in Baltimore. 

What is probably the largest order ever placed for 
North Carolina pine has been landed by the Ferd Bren- 
ner Lumber Company for 250,000 feet of No. 1 edge 
North Carolina pine in 4-4, 5-4, 6-4 and 8-4 widths, 

George W. Roper, president of the John L. Roper 
Lumber Company, has returned from a short business 
trip to New York city. 

It is reported that the Cape Fear Lumber Company, 
Wilmington, N. C., whose plant was recently destroyed 
by fire, will rebuild, beginning immediately. 

R. H. Morris, secretary of the North Carolina Pine 
Association, who has been in the north for the last ten 
days looking over the North Carolina pine situation 
and investigating several claims on grade, is expected to 
return within the next few days. W. T. Currie, chief 
inspector, will go north this week. 

E. C. Fosburgh, vice president and general manager 
of the Fosburgh Lumber Company, has returned from 
New York city, where he spent a few days on business 
last week. . 

8. I. Wood, formerly operating the Wood Timber & 
Lumber Company, of this city, and who was recently 
reported connected with the Philadelphia Hardwood 
Lumber Company, has started a mill at Carters, Fla., 
where he is manufacturing longleaf yellow pine. 

President Fosburg, of the North Carolina Pine Asso- 
ciation, has announced the appointment of George W. 
Roper, president of the John L. Roper Lumber Com- 
pany, and Horton Corwin, jr., of the Branning Manu- 
facturing Company, Edenton, N. C., as delegates to the 


annual meeting and banquet of the National Wholesale 
Lumber Dealers’ Association in Washington, D. C., 
March 3, 4 and 5. 

W. W. Robertson & Co., announce the opening of a 
branch office of their business in Richmond in charge 
of J. P. Wey. 

John R. Walker, former secretary of the North Caro- 
lina Pine Association, has gone to Richmond in con- 
nection with the bill which is to come before the state 
legislature for the appropriation of $10,000 to be used 
to induce immigration through this port. 

Vincent B. Coates, representing the Manufacturing 
Lumbermen’s Underwriters, Kansas City, Mo., is mak- 
ing Norfolk his headquarters while working the eastern 
territory. 

Among other visitors in Norfolk last week: were: 
Messrs. Reed and Cochran, of the W. M. Bourne Lum- 
ber Company, Bristol; W. M. Lancaster, Vanceboro, 
N. C.; Frank Ryan, Orangeburg, 8. C., and Mr. Miller, 
of the Palmetto State Lumber Company, Charleston, 
8. C. 

The British steamer Furtor sailed February 6 for Rot- 
terdam with 247,000 feet pine lumber, valued at $5,952; 
107,000 feet of oak lumber, valued at $2,756, and 
twenty-two oak logs, valued at $570. Total, $9,270. 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., Feb. 20.—The hardwood section of 
the Baltimore Lumber Exchange held a special meet- 
ing Monday afternoon at the rooms of the organization 
to consider- matters connected with the pending agita- 
tion over the inspection rules. Richard W. Price, of 
Price & Heald, who represented the exchange at the 
meeting of representatives of the National Hardwood 
Lumber Association, the New York Lumber Trade Asso- 
ciation and other eastern organizations, called at the 
Hotel Astor January 29 to endeavor to harmonize exist- 
ing differences, presided at the ‘meeting of the section 
here and made his report of what was done at the New 
York gathering. He stated that an agreement was 
reached on all points except that of measurement, the 
contention being over whether the width of a board 
or the contents should be taken as the basis of the 
specified number of defects allowed for in the grading. 
The letter received by Mr. Price last week, in which 
another effort was made to rally the eastern associations 
against the National association rules and to formulate 
a kind of ultimatum, with the declaration that refusal 
to accept the terms of the eastern associations would be 
followed by independent action, was also read and dis- 
cussed. The hardwood section of the Lumber Exchange 
here has always stood for harmony and has taken the 
view that more could be accomplished by a manifesta- 
tion of good will than by hostility, which attitude it is 
disposed to maintain. In pursuance of this feeling of 
amity it was resolved that the exchange inspectors make 
a close application of the National association inspec- 
tion rules and inspect a lot of lumber according to the 
rules demanded by eastern buyers, the difference in the 
two systems to be established by a careful compari- 
son. When this has been done another meeting will 
be called and the results of the investigation laid before 
it for such action as seems advisable. 

Mann & Parker, a hardwood firm with offices and 
yard on West Falls avenue, this city, are operating their 
new plant. This mill, a single band saw, with planers, 
dry kiln and other facilities, is located at Robbins Neck, 
8. C., Andora being the name of the postoffice. So far 
no attempt has been made to attain the estimated 
capacity of the plant but the output is being gradually 
ancreased. The firm had contracted with the Rum- 
barger Lumber Company to take the output, but since 
the failure of that company other arrangements to in- 
sure prompt distribution have been made. 

M. 8S. Baer, of R. P. Baer & Co., Keyser building, who 
returned last week from a stay of about five weeks at 
the firm’s mill in Mobile, Ala., and during that time 
attended the annual meeting of the National Lumber Ex- 
porters’ Association in New Orleans, says that the Baer 
plant is operated an hour overtime each day so as to 
work up the supply of logs on hand. He says his firm 
has a fair stork of lumber on hand, but that no diffi- 
culty is anticipated in placing it. 





IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, Fuia., Feb. 17.—Inquiries are coming 
in from new sources and heavy timber is bringing fair 
prices. Demand is slow for dressed stocks. The rail- 
roads are making some purchases for bridge, trestle and 
car work. The outlook is brightening, and a better tone 
is being given to the prospect generally. Nearly all 
large mills are running on full time. “Sail and steam- 
ship freights are low. 

S. L. Chapman, of the Cummer Lumber Company, has 
gone north to look up business, and J. H. Zaring, of 
the Weston Zaring Company, has just returned. Mr. 
Zaring found the northern yards well stocked, and did 
not get much encouragement from those with whom he 
talked. 

As an evidence that business generally is picking up 
may be mentioned the fact that twelve corporations were 
recently chartered by the state to do business. Among 
them are naval stores, mercantile, phosphate, tobacco 
and lumber companies. 
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The Continental National Bank 
of Chicago. 


OFFICERS 
GEO. M. REYNOLDS, Pres’'t. HERMAN WALDECK, Asst. Cashier, 
ALEX. ROBERTSON, V-Pres’t. F. H. ELMORE, Asst. Cashier. 
Ww. G. SCHROEDER, Cashier. WILBER HATTERY, Asst. Cashier. 


B. 8, MAYER, Asst. Cashier. J.R. WASHBURN, Asst. Cashier. 
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BOARD OF DIRECTORS 


JOHN C. BLACK, Chairman of the Board. 
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HENRY BOTSFORD EDWARD HINES ALEX ROBERTSON 
B. A. ECKHART FRANK HIBBARD GEO. M. REYNOLDS 


Courteous a - Superior Facilities. 
e 
Accounts of Corporations, Firms and Individuals 
Solicited; Correspondence Invited. 

















CHICAGO 


Capital, $1,000,000. Surplus & Profits, $400,000 


Transacts all branches of Commercial 
Banking and solicits the accounts of cor- 
porations, firms and individuals. 

Issues Certificates of Deposit payable 
on demand bearing 2 percent and on 
time with 3 percent interest added. 

Courteous treatment is extended to all. 

L. A. GODDARD, Pres't. NELSON N. LAMPERT, Vice-Pres’t. 


HENRY R. KENT, Cashier. CHAS. FERNALD, Ass’t Cashier. 
COLIN 8. CAMPBELL, Ass't Cashier. 
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SPOKANE, WASH. 
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Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK®" 
and July. 
T It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers. 


The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA, 

The trade recognizes this book as the authority 
on the lines it covers. 

A well organized Collection Department is also 
operated and the same is open to you. 





Write for Terms. 


Lumbermen’s Credit Association 


EsTABLISHED 1878, 


1.02 Great Northern Bldg., 116 Nassau St., 
CHICAGO. NEW YORK CITY. 


MENTION THIS PAPER. 
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Larch 


(Noble Fir ) 


A rare,-beautiful and most. 
valuable- wood. Is entirely 
foreign to the Montana Tam- 
arac or Larch. Is creamy in 
color, close grain, takes a 
satiny finish and is the most 
satisfactory timber product of 
the Pacific Coast in bevel 
siding, finish, ceiling and 
flooring. 

Try Larch Siding for a 
trade winner: Stock consi-ts 
of 4”? & 6’’ No. | clear, V. G. 
No. l clear F.G. No. 2& 3 
clear mixed. 


PROMPT SHIPMENT. 


Sample Larch Siding mailed 
upon request. 


Bridal Veil 
Lumbering Co., 


Bridal Veil, 
Oregon. 


Manufacturers of Old Growth 
Yellow Fir and Larch lumber 
and Box Shooks. 


**¥rom Tree to Dealer.” 





A Larch (Noble Fir) tree photographed 
from our timber. 180 feet to the first limb. 














Order 
In Advance 


The edition of the “History of the 
Lumber Industry of America,” by James 
Elliott Defebaugh, is limited to the num- 


ber of advance orders. Consequently, 
those who wish to be certain of secur- 
ing a set of the history, including Vol- 
ume II, now being printed, should enter 
their order at once. 

Volume II deals with the old white 
pine, spruce and hemlock territory em- 
braced in New England, New York, New 
Jersey and Pennsylvania. It treats of the 
beginnings of the industry in this coun- 
try and brings down to date the history 
of a section which largely fixed the lines 
of lumber development for the entire 
country. From both practical and sen- 
timental viewpoints the volume is of 
value and interest. 

The price of the “History of the Lum- 
ber Industry of America” is $5 a vol- 
ume. Four volumes are scheduled to 
complete the work and orders are taken 
for full sets. Address the publisher: 


American Lumberman, 
315 Dearborn St., CHICAGO, U. S. A. 














Sanford & § BIRCH 


: — SOFT ELM 
MENOMINEE, MICH. 8-4 Culls. 
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LATE LUMBER NEWS FROM THE BUCKEYE STATE. 


Some Movement of Hardwood Observed — New and Important Concern at Columbus— 
Interesting Items from Cincinnati. - 


QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Feb. 20.—Movement in the hard- 
wood market is apparent at this point, especially in the 
retail yards that sell by wagonload. <A few carload 
order lots from regular customers have been received. 
Inquiries for quartered white oak continue to be numer- 
ous. This stock is limited and those fortunate enough 
to have any on hand are content to hold on to it, being 
confident that prices will hold up to the present standard 
and even go higher. Inquiry for sound wormy chestnut 
is strong and prices range from $17 to $21. Under fair 
market conditions poplar would be the leading feature 
of the market, as more is being sold than of any other 
wood. The stock of poplar is good and has been ac- 
cumulating rapidly for the last three months. 

Fred‘ Mowbray, of Mowbray & Robinson, who claim 
to be the largest handlers of oak in the local market, 
says that his firm has been doing a fair volume of 
business all along, as it handles all grades and sizes of 
oak, from heavy bridge timbers down to boards. 

The business of the furniture manufacturers of. the 
Queen City is showing gradual improvement, though the 
orders are small. About the first of the month many 
manufacturers started their traveling men to the south. 

Representatives of E. R. Spottswood & Son, Lexing- 
ton, Ky.; John Ransom, Nashville, Tenn.; the William 
Ritter Lumber Company, Columbus, Ohio; the Kentucky 
Lumber Company and others were in Cincinnati Monday 
to attend the meeting of creditors of the E. M. Schantz 
Lumber Company. 

The business bodies of Cincinnati are coming to the 
front to aid in the fight begun by B. F. Dulweber against 
the Louisville & Nashville railroad to compel the com- 
pany to adopt the switching and car service rules in 
operation on all the roads entering the city north of 
the Ohio river before permitting the railroad to reach 
its new terminals by crossing the public landing. 

A bill will be presented to the Ohio legislature next 
week which seeks to have the trustees of the Cincinnati 
Southern railroad appointed for five years, to serve with- 
out compensation, instead of for life at $3,000 a year. 
The bill will give the trustees power to hear complaints 
as to rates charged by the lessee company. Under the 
present system the trustees can not interfere with the 
operation of the road by the lessees. The bill has been 
indorsed by all Cincinnati business organizations. 

Wood blocks for street paving have been a subject of 
discussion by the city authorities of Cincinnati for some 
time. The subject at issue is which class of wood will 
stand the wear and tear best. Creosoted blocks of yel- 
low pine and of hemlock have been in use in other cities 
for some time. During the discussions in the municipal 
boards cypress was mentioned as the best wood, but the 
objection was raised that the wood could not be creo- 
soted. Oak blocks was suggested by C. Crane & Co., 
but experts said the oak would not stand the dampness 
to which streets are subjected without becoming soft 
and rapidly decaying. 

W. A. Bennett left Saturday to visit the plants of the 
Bennett & Witte Company, in Memphis and Chattanooga, 
Tenn., and will be absent from the city for about two 
weeks. This is the first time Mr. Bennett has been able 
to get away from the city for over a year because of 
his many business interests. Besides his own business 
during the last year he has served as president of the 
Chamber of Commeree, receiver of the C. H. Pease Com- 
pany, manager and trustee of the Standard Millwork 
Company and receiver of the Havlin hotel. 

The B. F. Ryan Lumber Company, which went into 
bankruptcy Jast fall, seems to have come to life in an- 
other form. The freight department of one of the rail- 
roads received three carloads of lumber last week that 
were consigned to the Forest Lumber Company, and 
never having heard of that company he started a phone 
inquiry among-lumbermen of standing as to the loca- 
tion of the Forest Lumber Company. It was finally 
discovered that the Forest Lumber Company is located 
on the site of the defunct B. F. Ryan Lumber Company 
and B. F. Ryan is its manager. 

Ralph McCracken, of the Kentucky Lumber Company, 
went to Louisville, Ky., Monday to attend the meeting 
of the Kentucky Retail Lumber Dealers’ Association. 
All the Kentucky Lumber Company’s mills are in opera- 
tion. 

“W. B. Hay and John Hanna have returned from a 
stay of about ten days in Mississippi and Tennessee, 
where they have been arranging the affairs of the 
Wiborg & Hanna Company. The affairs of this con- 
cern are in good order and work has been begun at the 
plants in the south. The big mill at Cincinnati is put- 
ting its entire force to work. Mr. Hay says the com- 
pany has numerous orders on hand and everything is in 
splendid shape. During the enforced closing of the plant 
the business in rough stock in the yards has been fairly 
good and Mr. Hay is cheerful over the outlook. 

H. P. Wiborg, who has been on the road in the north 
and northwest, said that while business in that section 
was slow, he saw no reason to be despondent over the 
future. He left last week for a trip through the middle 
west and will be gone several weeks. 

W. 8S. Darnell, of Memphis, came to this city last week 
with the ‘‘Memphis City’’ team to attend the great 
bowling congress in this city. 

The regular meeting of the Cincinnati Furniture Ex- 
change was held February 11 at Ahlbrand’s Exposition 
café. President J. F. Dietz wielded the gavel and Secre- 





tary Ernest Schneider presided at the desk... The resig- 
nation of H. C. Fechheimer was accepted, while those of 
the Wiborg & Hanna Company, through Receivers Ritchie 
and Hay; Stanley Lawson, of the United States Brass 
Company, and John Towsley & Co., machine manufac- 
turers, were referred. An interesting report was made by 
Paul Schirmer, chairman of the committee on euchre 
and dance, which was held at the North Cincinnati 
Turner hall February 7. 

The resolutions adopted by the Cincinnati Lumber- 
men’s Club guaranteed support to the Louisville & 
Nashville railroad in its efforts to secure right of way 
across the public landing to reach its new terminals in 
the heart of the business district of Cincinnati, provid- 
ing the Louisville & Nashville would agree to adopt the 
switching and car service rules in force by all the roads 
reaching Cincinnati from the south. Secretary Ernest 
Schneider was instructed to notify the transportation 
committee of the associated organizations of the action 
of the exchange. W. B. Mente, notary of the furniture 
commercial agency, administered the oath of office to the 
officers elected for 1908. A dozen Cincinnati lumbermen 
were present at the meeting. 





FROM THE BUCKEYE STATE CAPITAL. 

CoLuMBUS, OHIv, Feb. 18.—The principal event in 
lumber circles in this section last week was the organi- 
zation of the American Hardwood Company, having a 
capitalization of $500,000, evenly divided between com- 
mon and preferred stock. The company is organized .un- 
der the laws of Arkansas, principally by Columbus, 
Detroit and St. Louis capitalists. The concern will take 
over the property formerly held by the Cache Lumber 
Company, of Columbus, which consists of a large tract 
near Sedgwick, Ark. The officers of the company are: 
Kenneth McLeod, president; L. S. Hugentugler, vice 
president; Harry C. Potts, secretary and treasurer; 
Ralph E. Westfall, general counsel, and H. L. Ponder, 
Walnut Ridge, Ark., resident counsel. In addition to 
the tract formerly held by the Cache Lumber Company 
the new corporation will acquire three other tracts, mak- 
ing 46,000 acres. The company had all the timber 
seen by J. P. Brayton, of Chicago, one of the best 
timber experts of the country, who estimates 243,000,000 
feet of timber besides 1,500,000 ties. The timber 
consists of white and red oak, gum, cypress and hickory. 
The company has also acquired a large mill, store house, 
office building, hotel and dwelling houses formerly owned 
by the Culver Lumber Company, which forms the town 
of Sedgwick. It is located eighty-one miles northwest 
of Memphis, Tenn. President McLeod has been con- 
nected with the proportion since its inception. He is a 
resident of Detroit and has been connected with several 
different propositions. He has been engaged in the Jum- 
ber business for the last nine years. 

The Osborn & Sexon Machinery Company, of Colum- 
bus, which was recently incorporated with a capital of 
$50,000, and which occupies a large building on North 
Front street, has opened a branch in Cincinnati. . Ar- 
rangements are being made to open a branch at Seattle, 
Wash. The company deals exclusively in woodworking 
machinery and some of the largest contracts in that line 
in the country have been looked after by the local con- 
cern. 

The new mill of the Powell Lumber Company, in 
process of construction at the company’s plant on Vine 
street, will be completed March 1. The work of in- 
stalling the machinery is being pushed rapidly. The 
Osborn & Sexon Company furnished the large resawing 
mill. 

R. D. Loftis, manager of the Hampton operation of 


. the W. M. Ritter Lumber Company, returned from a trip 


to the mill near Bristol, Va. He reports that the band 
mill at that place has resumed operations since the shut- 
down December 15. The normal force is at work at the 
mill and in the woods. 

The Clear Creek Coal & Timber Company, a Columbus 
concern organized to develop a tract of 6,500 acres of 
land in Cumberland county, Tennessee, has issued a cir- 
cular. describing in detail the timber of the concern. 
It is estimated that the tract contains 32,500,000 feet, 
or 5,000 feet to the acre. The property is located on 
the Isoline branch of the Southern railway. The work 
of developing the property will be begun soon. 


IN NORTHEASTERN KENTUCKY. 


ASHLAND, Ky., Feb. 18.—T. N. Fannin, of the Keys- 
Fannin Lumber Company, has returned from a trip to 
his large lumber interests at Herndon, W. Va. 

The big planing department and saw mill of the 
Yellow Poplar Lumber Company at Coal Grove, Ohio, 
has resumed operations. About twenty rafts belonging 
to the Yellow Poplar company came in at Catlettsburg 
in the last few days. The Catlettsburg market expects 
a lot of timber to arrive soon, as the timbermen started 
their logs as soon as the ice cleared away enough to get 
the timber out. 

Reports from the interior of West Virginia show a 
phenomenal snow fall. Trains were delayed and much 
suffering caused. The lumbermen of the Slaymaker’s 
lumber camp were compelled to leave their camp on 
account of the inability to receive supplies necessary 
to sustain life. They worked all of one day on the 
lumber road with three engines and a snow plow, in 
order to get supplies to the horses and other live stock 
in camp. Despite their most strenuous efforts they were 
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able to clear the road- for a distance of only a few miles. 


Several local lumbermen attended the meeting of the 
Hardwood Manufacturers’ Association in Cincinnati last 
week. R. H. Vansant, of Vansant, Kitchen & Co., was 


elected a director and Floyd Day was made state vice 


president. Others from this city who attended the meet- 
ing were W. H. Dawkins and W. E. Berger, of the W. H. 
Dawkins Lumber Company, and R. G. Page, of the R. G. 
Page Lumber Company. Mr. Kitchen, of the Vansant, 
Kitchen company, has just returned from a trip to the 
ompany ’s Big Sandy interests. R. H. Vansant has gone 
o Elliott county on business. 

W. O. Hughart and J. W. McCausey, prominent lum- 
bermen of Grand Rapids, Mich., are in this city on 
business. 

R. G. Page, of the R. G. Page Lumber Company, has 
returned from a business trip to Chicago.and South 
Bend. This company reports that its mill at Farmers, 
Ky., has resumed operation as there has been a large 
tide out of Licking river. 

W. H. Dawkins, of the Dawkins Lumber Company, is 
in Cincinnati on business, and W. E. Berger, of the same 
firm, is in Chicago on business for the company. This 
company’s fine new mill at Ironton, Ohio, is in steady 
operation. 





FROM THE HOOSIER METROPOLIS. 


INDIANAPOLIS, INnpD., Feb. 18.—Fred A. Sims, secre- 
tary of state, has received an opinion from Attorney 
General James Bingham on the distinction between the 
manufacturing and mining corporation act and the 
voluntary association act. New companies have frequent- 
ly been confused as to which act they should incorporate 
under. Mr. Bingham says that when the chief business 
of the company is manufacturing, and buying and sell- 
ing merchandise is incidental the company should in- 
corporate under the manufacturing and mining act, but 
if the chief business is buying and selling merchandise 
and the manufacturing merely incidental, the company 
should incorporate under the voluntary association act. 
The former act requires that the capital stock must be 
paid up within eighteen months after the company is 
organized, and ‘it is prohibited from issuing preferred 
stock with voting power. Under the voluntary associa- 
tion act, a company is not so restricted. 

Rev. F. E. Higgins, known as the ‘‘lumber jack’’ of 
the Minnesota lumber fields, spoke at the colored Y. M. 
C. A. meeting, in this city, Sunday. He expects to be 
in Indianapolis several days to participate in a mission- 
ary meeting. 

Charles W. Miller, secretary of the Lush, Prouty & 
Abbott Company, East Chicago, who is a candidate for 
nomination for governor of Indiana, opened headquar- 
ters at the Denison hotel, in this city, last week. He 
was formerly attorney general of Indiana. 

James T. Eaglesfield last week bought a beautiful 
yesidence property in Irving place on the south side of 
this city for $7,000 and will probably occupy it soon. 

It is expected that Louis Buddenbaum will be elected 
a member of the executive committee of the American 
Bowling Congress, which is holding its annual tourna- 
ment at Cincinnati. The local delegation is pledged to 
support him for the place. 

The Indiana Box Company, at Elwood, which had been 
working with. a reduced force for several weeks, resumed 
with a full foree last week, following the reopening of 
the American sheet and tin plate mills. Much of the 
product of the box factory is used by the tin plate 
company. 
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NOTES FROM SOUTHWESTERN INDIANA. 


EVANSVILLE, Inp., Feb. 19.—Local lumber manufac- 
turers report that orders during the last week have not 
been as brisk as the week before but that inquiries have 
been more numerous. Few logs have come in and the 
price is strong. Good logs are hard to get. Plenty of 
poor logs are on the market, but manufacturers are not 
buying them. Heavy rains in this part of the state and 
in western Kentucky during the last week have greatly 
hindered business. 

Nathan Thayer, of Thayer, Thompson & McCowen, is 
at Hot Springs, Ark., recuperating. He will be gone 
several weeks. 

Frank May, of May Bros., will erect a home on Lin- 
coln avenue in this city, at a cost of about $30,000. He 
is one of the most prosperous lumbermen in this section 
of the state. 

It was definitely announced this week that the H. 
Herrman Manufacturing Company will soon move to 
Memphis. It has operated a large dimension mill for 
several years and employs 200 people, some of whom will 
go to Memphis. The plant in this city will be sold. The 
company desires to get nearer the heart of the hardwood 
section. 

_ John Dixon, a well known lumberman of Memphis, is 
ill in a local hospital. He expects to be out in a few 
aays, 

J. W. Espenlaub, manager of the Evansville trunk 
factory, who has been seriously ill at the Deaconess 
hospital for several days, is gradually improving. 

John C. Keller, manager of the traffic bureau of the 
Evansville Manufacturers’ Association; has been ad- 
vised by representatives of western railroads that, be- 
coming effective February 27, new rates will be applied 
on mixed furniture carloads from points in the Louisville 
territory to points in Mexico. Evansville manufacturers 
will be greatly benefited by the new rates. The rate 
by rail to Monterey, Mexico, will be $1.22 a hundred 
pounds and by rail and water the rate will be $1.13. To 
Gomez, Palacio and Torreon the all rail rate will be 
$1.50 and by rail and water $1.13. The only available 
rates to the same destinations heretofore were about 10 
pereent higher. Much furniture goes from Evansville to 
the southwest and the Mexican borders. Mr. Keller has 





also announced the removal of per diem storage rates 
on inbound freight, promulgated January 1, by the IIli- 
nois Central railroad. This fee affected only less than 
carload lots in the company’s houses and was assessed at 
5 cents a ton a day. Considerable objection was made 
by the Evansville consignees and the storage fee was 
removed after much correspondence on the part of Mr. 
Keller. 

Benjamin Bosse, owner of several large furniture fac- 
tories and president of the Evansville board of public 
safety, who has been ill for several days, is on the road 
to recovery. 

It is estimated that 2,000 people or more in this city 
are out of employment. Local lumber manufacturers, 
however, have kept their men busy all winter and have 
paid them good wages. Most of the mills have been 
ruuning full time. Two of the mills ran eight and nine 
hours a day in order to make repairs. 

Several local lumber manufacturers are arranging to 
attend the meeting of the Retail Lumber Dealers’ Asso- 
ciation of Western Tennessee and Kentucky, at Padu- 
cah, February 21 and 22. Some will make the trip down 
the river by boat. 

The Wabash river in southern Illinois is to be dredged 
and deepened this summer. This will be of great benefit 
to lumbermen, as much valuable timber located along this 
stream has not been cut because it ‘was not easy of 
aceess. Several mills will probably be erected along the 
river to get the timber to market. 

The new saw mill of the Henry Maley Lumber Com- 
pany was started in operation January 1 and has run 
every day since. The company is receiving a large 
batch of logs from Kentucky and Tennessee. 

High water is playing havoc with the saw mills along 
the Ohio river and business has been crippled to some 
extent. The river has passed the danger line and if it 
goes much higher some of the river mills may have to 
close down. Timbermen along Green and Pond rivers 
have sustained heavy losses by the high water. Thou- 
sands of logs along these rivers were cut during the fall 
and winter and were to be rafted to this city and sold to 
the saw mills. Many of these have been lost in the flood 
and may not be recovered. Timber interests along the 
Wabash and White rivers have also suffered heavily. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Feb. 20.—More or less improve- 
ment was noted last week in the volume of orders re- 
ceived and in shipments. Some express the opinion that 
it was the best week the lumber trade in the hardwood 
section has seen since last October. The recent bad 
weather has retarded building operations considerably 
but a number of inquiries from prospective builders gives 
rise to the expectation that a healthy demand for lumber 
will develop in the near future. 

Poplar and oak are growing more scarce in the stocks 
on hand, but in no grades are the stocks full enough to 
flood the market. 

W. J. Cude, president of the W. J. Cude Land & Lum- 
ber Company of this city and Cude, Miss., has bought a 
half interest in the Standard Lumber & Box Company, 
of this city. The company was formed by W. H. 
Gleaves in November, 1903, and began operations dur- 
ing the following February. The capital has been in- 
creased from $50,000 to $100,000 as a result of the pur- 
chase by Mr. Cude of a half interest and the capacity of 
the plant will be increased in proportion. The company 
has two mills in the country district and owns much 
fine untouched timber. The company, in addition to the 
manufacture of hardwood lumber, operates a box factory 
in this city and does a large and constantly increasing 
business. The company owns a planing mill, hardwood 
flooring machinery and box factory in this city. Mr. 
Cude becomes president, W. H. Gleaves vice president 
and treasurer, and J. A. Gleaves secretary. These gen- 
tlemen constitute all the stockholders. Mr. Cude is one 
of the best known and most experienced lumbermen in 
this section. He began operations on a limited scale 
twenty years ago in a small Tennessee town. ‘The Messrs. 
Gleaves, who are associated with Mr. Cude, are also men 
of experience who have achieved success. 

J. K. Joice, of the Turnbull-Joice Lumber Company, 
of Chicago, was in this city last week. His firm was a 
successful bidder for a large lot of yellow pine to be 
used on the government river work near Nashville. He 
came to look after deliveries for his firm. 

J. H. Roundtree, of the Standard Lumber Company, 
Decatur, Ala.; F. B. Orr, a well known lumberman of 
Danville, Ala., and G. F. Royce, secretary of the United 
States Lumber Company, Hattiesburg, Miss., and of 
other lumber concerns of the same section, were recent 
visitors to Nashville. 

A spoke factory has been established by Bud Colema 
at Newbills, near Trezevant. . 

Negotiations. are being had for the establishment of 
a handle and heading factory at McKenzie. Timber will 
be shipped 100 miles in each direction on the Nashville, 
Chattanooga & St. Louis and Louisville & Nashville 
roads. 

The F. & O. Cedar, Works, Limited, of Nashville, is 
taking out large quantities of cedar in the vicinity of 
Byrdstown, to be used in the manufacture of lead pen- 
cils. T. H. Hewlett has charge of the work. He has 
constructed a boom near the mouth of Wolfe river, 
where the logs are caught after being floated down the 
stream. About 3,500 logs were recently floated down to 
the boom and about 500 blocks or hewn logs are on the 
way. These blocks range from ten to sixteen feet in 
length, are hewn from the largest and choicest logs and 
are intended for export purposes. They will be shipped 
by the company to Hamburg, Germany, and Havre, 
France, to supply lead pencil factories at those points. 
Mr. Hewlett has been operating this business in several 
Tennessee counties for about three years and during 








BOOKS FOR LUMBERMEN. 





The Lumberman’s 


{ 








Handy Library 


Books of recognized value and 
merit in daily use by lumbermen 
everywhere: 


History of the Lumber 
Industry of America 


A comprehensive and permanent text book on 
American lumber history and literature. Bound 
in half leather-levant grain with gold on on 
back and = top. In four volumes; volume 
I now ready. Price, postpaid, $§ a volume, to 
be paid for as received. 


The American Lumberman 
Telecode 


A systematic and practical arrangement of 
telegraphic words to represent phrases, sen- 
tences and each size of each grade of each article 
of lumber manufactured. Adapted to all branches 
of the lumber trade; 412 pages; 6x9 inches; 
61,427 code words. Price, postpaid.......$5.00 


Realm of the Retailer 


The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints as 
to yard management, descriptions of lumber sheds; 
appliances for storing and handling lumber, book- 
keeping methods etc.; 390. pages; illustrated 
and handsomely bound in cloth. Price, post- 
i" SPP rT rrrr rr rrr rrrrr errr rrr eis ire $1.50 


In Forest Land 


The humor, sentiment and philosophy of the 
lumber business interpreted by “the lumberman 
poet” in a volume handsomely printed, illustrated 
in tint, bound in silk cloth end gold stamped. 
Ideal for gift or library. Price; postpaid... $1.25 


The Lumberman’s Actuary 


The tables in this book show at a glance the 
cost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
TOGEREP coccccccccevccccccscsereccocore 3. 
FRR QUOT 6 0 060 06 0 06058056 0d0605604605008 3. 


Chapin’s Lumber Reckoner 


Reduces to board measure lumber, scantling, 
square timber and saw logs; contains over 200,000 
figures that can be relied on. Price, postpaid, 
in morocco binding, with lap and pocket, So In 


Cloth ..ccccsccece 00000-00002 cecceeececes ? 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of prac- 
tical questions about the lumber business. To 
each question there is a full and appropriate 
answer, which, in many cases, embod illustra- 
tions. In saw or planing mill, the wholesale or 
retail office, in big and small ie in the woods 
or on the river, this book will prove the most 
satisfactory and handy reference volume ever 
published. Price, postpaid...........+++4 $2.00 


The Coalier’s Actuary 


The tables show at a glance the amount of 
any quantity of coal from 5 pounds to 1,100 tons 
at prices from 25 cents to $15 a ton, and apply to 
either gross or net tons. Price, postpaid, und 
in leather, $3; in cloth..........++- +++++ $2.50 


The Climax Tally Book 


Designed by a practical inspector who knew 
what . wanted. Substantially bound in sheep 
with stiff covers and round corners; the paper, 
printing and special ruling are high grade. The 
Climax has 110 pages and when closed is 44x 
8% inches. Price, postpaid, oue copy, 75 cents ; 
six copies, $4; twelve copies.........++++4 $7.50 


The Wood Workers’ Manual 


Shows the cost and selling price of moulding 
from % inch to 10 inches wide; price of lumber 
from $5 to $60 a thousand square feet; 82 pages 
3%x6 inches, printed on hig de bond paper 
and substantially bound in flexible cover. ce, 
postpaid .....eeeceeccccevsees cvcvccccs BOO 


Scribner’s Lumber and Log Book 
Gives measurements of all kinds of lumber, 
logs, planks, timbers, wood measure, speed of cir- 
cular saws, care of saws, land measure, wages, 
rent, board, interest etc. Price......... cts 


Same pages and further descriptive matter of 
these useful books may be had from 


American Lumberman, 
315 Dearborn Street, CHICAGO. 
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THE 


Climax Tally Book’ 


For Tallying Hardwood. 


It is substantially bound in sheep, with stiff covers and 
round corners; the straps are of heavy leather, riveted on; the 
paper is of fine quality; the special ruling and printing are 
first class. Size of closed book, 4}¢x8% inches; 150 pages. 
In universal use. Send for full particulars, FREE. 


American Lumberman, 
315 Dearborn Street, CHICAGO. 








John J. Rumbarger 
ALL GRADES OF 


Spruce Lumber 


Fither Rough or Dressed, and 
Shipped via any Railroad. 


5 POPLAR IN ALL GRADES 


All kinds of Hardwood Lumber 
and Southern White Pine. 








Harrison Bldg., PHILADELPHIA, PA. 


Wee BUFFALO, N. Y. “3 
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MICHIGAN ROCK- MAPLE 
and OAK FLOORING 


BUFFALO, N. Y. 
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GRAVES, MANBERT, 
GEORGE & COMPANY 








BUFFALO, # NEW YORK. 
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WHITE PINE 


The R. Laidlaw Lumber Co. 
BUFFALO, NEW YORK. 








that time has, taken out practically all the cedar stuff 
available for pencils. 

The Tennessee Coal, Iron & Railroad Company owns 
about 15,000 acres of land in Greene county. Until 
recently most of this has been in timber, but the tim- 
ber has been sold and removed from much of the land. 
Upward of 10,000 acres of valuable timber is still on the 
land but it is so far from the railroad that it has not 
been feasible at the prevailing prices for timber to sell 
it. Recently a deal was made between the owning com- 
pany and northern timber and lumber parties by which 
the latter have acquired all the timber on the land. 

A shipment of 80,000 cross ties has been made from 
Florence, Ala., on the steamer Blue Spot, which had a 
tow of barges. 

Albert Slayter, of White Bluff, is preparing to put in 
a planing mill. The machinery has been shipped and 
work will soon be begun. 

R. L. Fooshee and A. J. Sims have formed a lumber 
partnership at Sparta, under the firm name of F. 
Fooshee & Sims, and are cutting timber. Both are ex- 
perienced lumbermen. . 

The directors of the Huntingdon Wood Manufacturing 
Company, which was recently chartered at Huntingdon, 
have elected W. B. Troy president and Dr. James H. Mc- 
Call vice president. 





IN CENTRAL NORTH CAROLINA. 


CHartorTe, N. C., Feb. 18.—An important industry 
for High Point, in connection with the wide furniture 
interests of that town, is the Pollock Lumber Company, 
of Atlanta, which, it is announced, will move to High 
Point for the purpose of manufacturing hardwoods to 
sell to the furniture factories direct. This will make it 


furniture to order and secure the hardwoods wanted on 
short notice, and High Point’s sixty or seventy fur- 
niture plants should be able to make a closer figure on 
deals by reason of the absence of freight charges. Those 
interested in the lumber concern are D. M. Pollock and 
F. E. Creelman, who recently disposed of his holdings 
with Howard Hughes & Co., Melville, La. 

At Huntdale, in the timber section of Mitchell county, 
North Carolina, February 15, about 1,500,000 feet of 
timber will be sold, also the timber rights to several 
large tracts in the mountains of western North Carolina. 
The property is part of the assets of the Wood-Galloway 
Lumber Company. 

A lumber road has been built by the Pennsylvania 
Lumber Company down Bluestone river, in Virginia, to 
its mouth, ten miles from Hinton. This road, it is un- 
derstood, will be offered to the Virginian railway, which 
will extend the lines and increase the facilities of the 
roads operated together. p 

The Bard Lumber Company has completed a chair 
factory at Thomasville, with a capacity of from 200 to 
300 chairs a day. 

L. J. Merriman recently returned from New York, 
where three steamers were chartered to carry cross ties 
and timber from Wilmington and other southern ports 
to Panama to fill government contracts. 

Considerable lumber activity is noted in the Cheraw, 
S. C., section, where saw mills are going up, and the 
facilities for extracting timber are being increased. 
The L. C. Clements Lumber Company is moving its 
plant up the Pee Dee river to Cheraw, and will operate 
a number of band saws, taking out a high grade quality 
of timber for southern and northern markets. Although 
a decided decline in lumber business has been noticeable 
for several months reports from over the Carolinas gen- 
erally indicate that the former demand for lumber prod- 
ucts is returning. The Clements company will have 
lumber lines covering the surrounding country for many 
miles. 

A box factory is said to have been organized at Wil- 
mington, N. C., to assume the business of the Hannah 
Box Company, burned out last fall. It is not stated that 
the new incorporators were connected with the former 
concern. 





A HARDWOOD CENTER OF MICHIGAN. 


CapiLLAc, MicH., Feb. 20.—Business conditions with 
manufacturers and users of hardwood lumber are grad- 
ually improving. Demands for lumber are light. The 
largest shipment of lumber by a Cadillac firm in a long 
time was an order for 93,000 feet of lumber filled re- 
cently by Cobbs & Mitchell, Incorporated. : 

Mr. and Mrs. W. W. Mitchell left this week on a trip 
to the Pacific coast. They were accompanied by Mrs. 
Mitchell’s sister, Miss Elizabeth Yost, and went to 
southern California, via New Orleans and San Antonio. 
They will be absent several weeks. 

The elegant new office building of Cobbs & Mitchell, 
Incorporated, and Mitchell Bros., is occupied by those 
firms and by the Cadillac Chemical Company. In a few 
weeks the people of Cadillac and vicinity will be per- 
mitted to inspect the building, which is furnished with 
a degree of elegance rarely seen in a city the size of 
Cadillac. 

Mr. and Mrs, F. A. Diggins and Mrs. D. F. Diggins 
are in Jacksonville, Fla., attending the wedding of their 
niece, Miss Mabel Cummer, daughter of W. W. Cummer, 
formerly of this city, and Charles Roe. Mrs. D. F. Dig- 
gins will spend the remainder of the winter in Florida. 

Heimforth’s lumber camp; which has been located 
seven miles east of Mancelona for several months, will 
| be moved this week to a tract of timber near the Lazelle 
school. 

William Grief, of the Grief Cooperage Company, was 
in Cheboygan this week inspecting the company’s plant 
there. The Grief company owns several plants in this 








state. 


possible for the manufacturer of the better grades of — 


The Elk Rapids Cement Company put thirty men at 
work. this week making repairs and additions and get- 
ting the mill ready for the summer’s campaign.. The 
rock trestle is about completed, and is a fine itprove- 
ment. Should the stock houses be emptied operations 
will begin about March 1. 

The Grand Rapids & Indiana railway is planning a 
route from Cadillac to Jennings and Lake City, in Mis- 
saukee county, in order to escape hauling logs and lum- 
ber over the steep grades between this city and those 
points, 

The annual stockholders’ meeting of the Elk Rapids 
Iron Company was held this week. The old board of 
directors was reélected with the exception of E. G. Rust, 
who was succeeded by Livingston Fairbank. The elec- 
tion of the officers was deferred because of the absence 
of some of the directors. The company is hauling logs 
to the mill from the vicinity of Bass Lake. 

Rhodes & Shafer’s heading mill, at Clare, is accumu- 
lating a big lot of bolts and is turning out a lot of head- 
ing daily. The product thus far this year equals the 
total output for last season. Considerable investment 
was made in the fall improving dry kiln facilities. With 
the closing of the Ross Bros.’ business at Beaverton, 
bolts by the carload are coming in from there, while it 
is surprising to see the loads of bolts still coming in 
from the surrounding country even when the supply was 
supposed to have been exhausted years ago. 

The proposition of building a new line of railroad 
from shore to shore is again being considered at Boyne 
City. The Manistee & Northeastern has started a num- 
ber of surveyors near the vicinity of Fife Lake, who 
will work east with Alpena as their objective point. 
The new line will tap a country rich with timber and 
marl and also a considerable portion of quarry and other 
limestone. 

Mr. and Mrs. E. J. Haynes left last week for Florida 
to spend several weeks. Mr. Haynes is a member of 
Haynes Bros., largest retailers of lumber in northern 
Michigan. They stopped at Detroit to attend the meet- 
ing of the Michigan Retail Lumber Dealers’ Association. 

George Williams, of the Williams Bros. Company, went 
to Chicago last week to take treatment.. He was ac- 
companied by his son Clarence. 

The Cadillac Machine Company, builders and repairers 
of mill machinery, has enjoyed a fine business all winter. 
The last carload of copper work for Cummer, Diggins 
& Co.’s new still house at the chemical plant arrived 
February 11, It will be placed in position so that by 
March 1, says General Manager W. L. Saunders, the 
chemical plant will resume business. About April 1 the 
iron furnace of Mitchell & Diggins will start up and 
will run all summer. About ninety-eight tons of iron 
will be turned out daily. The furnaces were banked 
soon after the still house burned. 

The Cadillac Veneer Company is running two-thirds 
of its normal force and is gradually taking on more 
men. Scarcely another veneer plant in the country is 
employing so nearly its full force as the Cadillac plant. 

The Embury-Martin Lumber Company, of Cheboygan, 
will ship 250,000 feet of white birch from Onaway to 
Saginaw, and 650,000 feet of birch, beech and maple 
from Onaway to Cheboygan. 





HARDWOOD TRADE NOTES. 


Burralo, N. Y.,.Feb. 20.—Hardwood dealers are re- 
ceiving letters that indicate some hard work ahead of 
the National Hardwood Association before the differ- 
ences over the inspection rules are made up. The east- 
ern members will not yield from the position they have 
taken and though the Buffalo members are trying to 
keep the peace it is well known that the new rules are 
a dead letter in the east. 

President Stewart, of the Hardwood Exchange, is so 
far recovered from his attack of grip as to be back at 
his duties, and H. A. Stewart is on a trip south after 
more hardwood, the demand for it having improved. 

O. E. Yeager finds that he can do a good business 
in hickory and is a specialist in it, having picked up a 
stock from all sources and made good use of it. He 
finds the demand for it decidedly good, though not large. 

Hugh McLean is waiting at home and will do desk 
work until he can cut a wider swath on the road than 
has been possible recently. He is one of the best sales- 
men in the trade. 

The Buffalo Hardwood Lumber Company finds the 
general hardwood trade uneven, but is keeping its stocks 
up‘and is doing some manufacturing, certain that the 
demand will come up with the return of other business. 

A. Miller keeps an eye on his yard stock and manages 
to do a special trade in such side woods as elm and 
basswood. He is usually well enough supplied with 
ash to keep the eyes of the trade on the yards, 





A WEST VIRGINIA CONCERN. 


The Radeker Lumber Company, of Parkersburg, 
W. Va., has just passed its first anniversary, being or- 
ganized in February, 1907. This company does a whole- 
sale and retail business in chestnut, oak, poplar, hem- 
lock, spruce and basswood. In addition it makes a 
specialty in manufacturing oak bill stock and trim, 
millwork ete. It owns and controls the Nicolette Lum- 
ber Company, of Nicolette, W. Va., which annually han- 
dles an average of 7,000,000,feet of lumber. The com- 
pany is officered by C. W. R. Radeker, president; Julius 
R. H. Radeker, secretary and treasurer, who are also 
president and vice president respectively of the Nicolette 
Lumber Company, and W. W. Waterson, vice president; 
J. E. Leach being secretary and treasurer of the latter 
company. In view of the experience and natural quali- 
fications of these officers the prospects of the company 
are regarded as very favorable, 
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WITH THE MEMPHIS TRADE. 


MempPuHIS, TENN., Feb. 21.—Feeling among lumber 
uterests regarding the rate situation is much more 
opeful than for some time. The conference between 
he committee representing the lumber interests and the 
fiicials of the railroads has led to the belief that the 
ailroads will be willing to do what is necessary to place 
Memphis on a competitive basis with other: points. 

Weather conditions during the last week have been 
highly unfavorable. Heavy rains have fallen almost 
every day and these have interfered materially with 
work in the woods. However, most of the plants in this 
territory which are desirous of operating or which are 
running are well supplied with timber and are making 
«ood headway. Some of the mills have more timber 
ihan desired and are running in order to cut this up. 
Ifeavy rains in the upper valleys of the Mississippi and 
tributaries assure a high stage of the Mississippi, which 
in turn means that all the rivers flowing into the Mis- 
sissippi in the southern hardwood territory will be high. 
Some of the milling companies have been hoping that 
they would have high water in order to facilitate floating 
out timber. 

Information received from Pine Bluff is to the effect 
that the Bluff City Lumber Company will rebuild the 
big hardwood plant which was destroyed there about a 
year ago. The new owners of the company, Messrs. J. F. 
Rutherford and D. H. Duncan, announce that plans are 
being drawn for the mill and that steps will be taken 
in a short time to replace the plant. The burning of 
the old mill entailed a loss of about $200,000. The com- 
pany has two hardwood plants, one at Kearney and the 
other at Clio, Ark. It is understood, however, that these 
are not sufficient to take care of all the business the 
company expects to handle, which fact accounts for the 
decision to rebuild the Pine Bluff plant. 

The Paepcke-Leicht Lumber Company reports that 
practically all its mills are running while the E. Sond- 
heimer Company states that not more than one-third of 
its productive capacity is engaged. Hale & Keiser and 
allied companies are running only about half their mills, 
and thg Three States Lumber Company is running only 
one plant, that at Burdette, Ark. The L. H. Gage Lum- 
her Company continues to operate its big plant at Earle, 
Ark., and the Bellgrade Lumber Company is running at 
Belzona, Miss. The Lansing Wheelbarrow Company has 
its plant in operation at Parkin, Ark. The big plant 
of the Hugh McLean Lumber Company here is being 
operated on full time, the local plant of R. J. Darnell, 
Ine., is running, and the Leland, Miss., plant of the 
Darnell-Love Lumber Company is running. Barney & 
Hines are not operating any of their hardwood plants, 
Mr. Hines being authority for the statement that pro- 
duction has been indefinitely suspended. The Darnell- 
Taenzer Lumber Company is running its big plant in 
South Memphis and Russe & Burgess are going ahead 
with production at their north Memphis plant. The 
Memphis Saw Mill Company is running and the Mem- 
phis Rim & Bow Company is also turning out a fair 
quota of stock. 

Demand for hardwood lumber is increasing, although 
it is probable that demand is not more than 40 percent 
of normal for this period. Buyers have been buying 
lumber in only a moderate way for a number of weeks 
and have therefore allowed their holdings to drop to 
small proportions in all the more important consuming 
centers. Orders are not coming in in large quantities, 
but there is such an increase over the preceding four 
or five weeks as to make the trade feel that conditions 
are gradually getting better. 

Max Sondheimer, who was recently quite ill with 
muscular rheumatism and who went to Hot Springs for 
treatment, is able to be in his office. 

_ The Hines Lumber Company, which was recently 
incorporated in this city, and which is running a retail 
yard, reports business much better than expected. The 
company is an adjunct of Barney & Hines, but the two 
businesses are kept entirely separate. 

George C. Ehemann, president of the Lumbermen’s 
Club, has gone to New Orleans on business. 

_ W. H. Greble, of the Three States Lumber Company, 
lias just returned from French Lick, Ind., where he 
as been recuperating. 

W. A, Ransom is back from a trip to Chicago and 
other northern points. 

J. S. Zoller, of the Talbert-Zoller Lumber & Veneer 
Company, Cincinnati, Ohio, was a visitor to Memphis 
recently, 





IN NORTHEASTERN TENNESSEE. 


_Bristot, TENN., Feb. 21.—The lumber industry shows 
signs of improvement and the volume of shipments have 
made an appreciable increase within the last fortnight. 
Business is, however, probably not over 60 percent of 
that of last year. It is generally admitted in the best 
informed trade circles that the industry can not fully 
recover from the effects of the financial depression for 
Several months and probably not until after the presi- 
dential election. The buying power is weak but shows 
substantial signs of recovery. Many mills have resumed, 
and stock is being manufactured more rapidly than it is 
Shipped out. Prices are holding up fairly well, with 
little fluctuation and little downward tendency. Manu- 
facturers are disposed to hold their lumber for better 
prices and a more healthy demand. 

William T. Uptegrove, of New York, head of William 
T. Uptegrove & Co., and connected with the American 
Cigar Box Lumber Company, Standard Oak Veneer Com- 
pany etc., arrived this week and will spend several days 
with C, B. Allen and others, going over his companies’ 
mills and properties at Jéhnson City and elsewhere in 
this section. 

R. D. Loftis, of the W. M. Ritter Lumber Company, 





Columbus, Ohio, who has charge of the band mill and 
operations at Hampton, Tenn., was in Bristol this week 
and reports that the mills at Hampton are running regu- 
larly. 

Fred W. Hughes, of Price & Heald, Baltimore, Md., 
has returned from a trip in southwest Virginia, where 
he shipped out considerable stock. 

R. G. Rogers, of the Tennessee Lumber & Manufac- 
turing Company, Southerland, Tenn., and O. H. Vial, a 
prominent Johnson county manufacturer, were in this 
city on business this week. 

William S. Whiting, of the Whiting Manufacturing 
Company, who was in Bristol from Abingdon this week, 
is receiving congratulations on his election as vice presi- 
dent of the National Oak Manufacturers’ Association 
of America. 


IN CENTRAL MISSISSIPPI. 


Orders Increase in Number and Size—Great Build- 
ing Era Anticipated—Railroad Opens 
Rich Timber Sections. 





VickssurG, Miss., Feb. 20.—Vicksburg lumbermen are 
the most optimistic business men in Mississippi and 
they are the more so because orders are arriving in 
greater numbers and sizes daily. Constantly increasing 
inquiries have further brightened the atmosphere of 
trade and efforts to maintain prices have been successful. 
H. B. Blanks received an order Monday for 500,000 feet 
of gum and a lot of smaller orders. His mill is busy 
and he declares that the situation will soon return to 
normal. Houston Bros., the Anderson-Tully Company 
and others are arranging for increased business. The 
car factory, in course of construction, will be ready for 
business by early spring. Some of the country mills 
have suffered from the stormy conditions of the last ten 
days and were compelled in many instances to suspend 
temporarily. 

E. J. Bomer, of Bomer Bros., was called to Browns- 
ville, Tenn., February 16, to the bedside of his father, 
who is reported dangerously ill, 

A special from Pine Bluff, Ark., says that Rutherford 
& Duncan, the new owners of the Bluff City Lumber 
Company, will erect a $100,000 planing mill at Pine 
Bluff. 

E. N. Fields, Union City, Ind., is at Shreveport, La., 
to establish a woodworking plant to manufacture bucket 
tops. 

George T. Houston has returned to Chicago after a 
ten days’ inspection of the mammoth plant of Houston 
Bros. in the suburbs of this city. The firm intends to 
connect Vicksburg and Walters by electric line and the 
road will be constructed immediately after the govern- 
ment repairs the national cemetery road. Congress has 
given Houston Bros. all the rights necessary to authorize 
construction of the line, and the present Congress is 
expected to make an appropriation for repairing the 
National cemetery road, 

E. J. Bomer, of Bomer Bros., has under consideration 
the erection of a ten-story modern hotel on his lot at the 
corner of Walnut and Clay streets, where the recent fire 
destroyed his property. The Elks have decided to rebuild 
the club house on the lot adjoining, and have offered 
a handsome prize to competing architects for the best 
plans for the building. Besides these projects a great 
building era is anticipated in Vicksburg and adjoining 
towns during the spring and summer of 1908. 

A project is on foot to build a creosoting plant to 
creosote railroad ties in Desha county, Arkansas, about 
seventy miles-north of Vicksburg. Interested capitalists 
recently spent a week in Desha county, which, on ac- 
count of its remoteness and the fact that it has been 
almost inaccessible, has perhaps more virgin timber than 
any other county in the United States. The capitalists 
interested are John R. Leighty, Kansas City, Mo.; J. D. 
Leighty, St. Joe, Ind., and Blount C. Trice, Little Rock, 
Ark. They are negotiating for hundreds of acres of 
heavily timbered land, and secured an option on more 
than 9,000,000 feet of oak on one tract. J. O. Potts, St. 
Louis, Mo., also investigated the project with these gen- 
tlemen. They are lumbermen and are pleased with their 
prospects. 

The Breckenridge Company, of Paragould, Ark., has 
closed a contract with the Cotton Belt railway system to 
furnish 200,00 ties for the Paragould Southeastern rail- 
way. Men are being employed to go into the St. Francis 
river bottoms to secure these ties. 

The L’Anguille Lumber Company is rebuilding its saw 
mill at Marianna, Ark., recently destroyed by fire. A 
much larger mill will be erected and an uptodate plant 
constructed. Ben Miller, of Kansas City, Mo., one of 
the owners, is supervising the work. 

The Arkansas railroad commission has promulgated an 
order by which rates on wagon supplies were cut from 5 
to 3 cents over the lumber rate. Rates on dowel pins, 
small wooden pins used in furniture making and cooper- 
age, were cut to 5 cents over the lumber rates. 

The completion and opening of the Baton Rouge, Ham- 
mond & Eastern railroad this month means the opening 
up of splendid timber sections. It is the first road 
through Livingston parish and passes through the center 
of the hardwood timber belt. Heretofore the land in 
Livingston parish has been bought up and the trees left 
standing because of difficulty in shipping the timber. 
The only timber that has been cut has been used locally. 
The land has the advantage of being very rich, and 
after the timber is cut off is unusually desirable for agri- 
culture. ‘The first bank in the parish will soon be opened 
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Wm. H. Schuette Co. 


WHOLESALE LUMBER 
AND MILL WORK 


Manufacturers of-———— 
NORTH CAROLINA AND WHITE PINE 





Hemlock. Poplar and Hardwoods 
1107-8-9 Machesney Bldg., PITTSBURG, PA. 
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( splendid Opportunities Along the M. K. & T. ry, ) 
Throughout the Southwest. 


Many of the largest and most progressive towns are very 
much interested in establishing cotton mills, canning factor- 
ies, wood-working and cement plants, machine shops, etc. 
Commercial clubs are in position to offer both moral and finan- 
cial support to those interested. Building sites, in many 
cases, will be given free to the larger plants and the business 
men are willing to take stock in such enterprises. 

To those interested in the fruit and truck industry there 
are the best of opportunities. The profit now being derived 
from these crops throughout the southwest is marvelous. 
There are hundreds of acres of vacant Jand well adapted to 
fruit and truck produce, that can be bought at reasonable 
prices. 

For further and more detailed information, address, 


T. L. PEELER, 
Industrial Agent, 
M. K. -& T. RY. 


Linz Building, 
DALLAS, TEXAS, 
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NEWS OF LUMBERMEN IN THE. PUGET SOUND COUNTRY. 





Completion of the Chicago, Milwaukee & St. Paul Extension Eagerly Awaited— Business 
Reported Generally Dull—Shingle Mills Advised to Stay Closed. 





PUGET SOUND NOTES. 


SEATTLE, WASH., Feb. 17.—Attorney W. H. Abel, of 
Montesano, assistant counsel for the lumbermen in their 
rate fight, will go before the United States court in this 
city this week and, with the sanction of the railroads, 
file a new list of members of the Pacific Coast Lumber 
Manufacturers’ Association and of the Shingle Mills 
Bureau entitled to protection under the privileges of the 
restraining order preventing the collection of the ad- 
vanced rate until judgment has been rendered by the 
Interstate Commerce Commission. 

The reason for this is that 266 mills in the state, about 
half of the association’s membership, have failed to in- 
demnify the thirteen mills which furnished the $250,000 
bonds required by the court when the injunction was 
granted, to protect the defendants in the event of a 
decision requiring the payment of the full advanced rate. 
While these mills have been shipping under the protec- 
tion of the court order they have made no attempt to 
indemnify the signers of the bond, who do not care to 
longer assume the liability. 

The Covington Lumber Company is making some im- 
provements about its plant near Kent, which was shut 
down a couple of weeks ago for this purpose. A 14x20 
Atlas engine is being installed in place of two smaller 
engines, a Giddings & Lewis Manufacturing Company’s 
pony gang is being added to the sawing equipment and 
the mill is being generally repaired. A dry lumber shed 
is being constructed and sawing will be in process in a 
few weeks, if conditions warrant. 

The stock of red cedar siding on the Pacific coast is 
lighter than it has been for months. Few of the mills 
have any stock and, as a result, all larger mills have 
advanced the price $1 over the January, 1907, list. 
What selling is being done is in mixed cars with shingles 
at Chicago and points covered by the 2D tariff. The 
outlook for an inerease in this stock in the immediate 
future isnot bright and mills cutting siding, which are 
few in number, are experiencing difficulties. 

With the small percentage of saw mills running there 
is a large surplus of fir logs in the water. The saw mills 
are not likely to start up for many weeks and not until 
after the mills start will many logging camps reopen. 
The policy of the association camps is to lower the sur- 
plus and not reopen until an average of $10 can be 
maintained. The supply of cedar in the water is light. 
The cut of cedar, even with the camps in full operation, 
is but a small percentage of the cut of fir and with the 
camps closed the output is small. Cedar logs which were 
selling two weeks ago at $12 a thousand range from 
$13 to $16, the latter price for choice. The advancing 
tendency is due to the partial resumption of the shingle 
mills. Although a large percentage of the shingle mills 
of the state expect to resume March 1, only a part will 
be able to get logs, as there will be no additional output 
of cedar by that time. As a result, the price of logs will 
probably advance to a point where the mills will be un- 
able to operate, unless they are supplied with their own 
timber. 

Although the weavers in four Ballard shingle mills 
walked out early this week the plants were inconven- 
ienced only for a few hours. The places left by the 
strikers were filled immediately, as the supply of idle 
men in Seattle runs well into the thousands. Many have 
worked about shingle mills and are glad of an oppor- 
tunity to get a job, union or otherwise. The Ballard 
mills, according to J. F. Ives, vice president of the Stim- 
son mill, are paying from $3 to $6 a day for workmen, 
which is the top price possible under present conditions. 

The volume of shingle orders offered has declined and 
the market showing is weaker than for some time. Prices 
at the mill have fallen 10 cents. This condition is 
credited to the early resumption of part of the mills. 
Another factor entering into the prevailing state of 
affairs is that the holders of transits and transfer stocks 
last week took advantage of the highest market prevail- 
ing since November and began unloading their storage, 
bought for transits last fall when the list was at top 
notch. While many disposed of their holdings at a loss 
it was considered better business policy to get them off 
their hands. 

Lumber orders are not so plentiful this week as last. 
Cedar siding in mixed car lots is in demand, but this 
stock is limited. No timber orders are being offered. 
Rail lumber is weaker in the local trade and Minnesota 
and Dakota shipments have fallen off. A little business 
is being received at most of the local offices, but not 
enough to pay expenses. 

George H. Emerson, the veteran lumberman of the 
Grays harbor country, was in Seattle a few days ago. 

The Fir Tree Lumber Company is a concern recently 
incorporated with a capital of $30,000. Its headquar- 
ters are in Seattle, and the following officers have been 
elected: W. F. Phelps, president; J. A. Hughes, vice 
president, and J. F. R. Foss, secretary and treasurer. 
The company has bought a mill recently constructed at 
MeMillan, between Seattle and Tacoma on the Northern 
Pacific railroad, and some timber. The plant has a 
capacity of 50,000 feet of lumber and 160,000 shingles 
a day, the output of which will be handled through the 
J. A. Hughes Lumber Company, of this city. Mr. 
Phelps is an experienced millman who has been in the 
lumber business in this section for several years. J. F. 
R. Foss is a capitalist and financier who recently came 
to Seattle. For a number of years he was president of 
the Nicollet National bank, at Minneapolis. ‘‘ Jack’’ 
Hughes is too well known to the lumber trade to require 





any introduction. His years of experience in Minne- 
apolis and in Seattle have won him many acquaintances 
in the lumber trade throughout the United States. The 
new plant will improve his company’s facilities for cater- 
ing to the demand in the east. 

The American-Japanese Christian Colony Company has 
just been incorporated by local Japanese and three 
Seattle ministers, with a capital of $150,000. It has 
secured property at Orting, twenty miles from this 
city, and on March 1 will begin locating Japanese 
there. The first piece of construction will be a saw 
mill. The first products of this mill will be used to erect 
buildings. Afterward it will engage in the interstate 
lumber business, increasing the number of mills to meet 
demands. 

During his recent visit to this city President A. J. 
Karling, of the Chicago, Milwaukee & St. Paul railway, 
accompanied by H. R. Williams, president of the local 
corporation constructing the road’s extension to the 
Coast, and Potter Palmer, of Chicago, made a side trip 
to Vancouver island where, under the direction of the 
Howson brothers, expert timber cruisers of that part 
of the world, the party made an extensive investigation 
of the timber on a 40,000-acre tract. 

R. W. Douglas, of the Shingle Mills Bureau, who is 
touring the east, addressing association meetings, this 
week wired the bureau as follows: 


Severe weather, beginning January 30, stopped building. 
Suying by retailers will not resume before March. A large 
surplus of shingles is in storage and transit will care for all 
business in sight. The market can not stand a single ship- 
ment now whereas in March it can stand fifty. Eastern 
dealers are urging “don’t run your mills before March unless 
you intend to give away shingles in the spring.” Retailers 
are convinced of the greatly increased cost of production ; 
will buy freely when spring trade comes in sight. > 


Among the Lumbermen. 


The Woodland Shingle Company’s newly completed mill at 
Ballard began the manufacture of shingles this week. It is 
equipped with two double blocks and later will install two 
upright machines. The plant has a capacity of 225,000 a 
day and is owned by Hamill, Hesler & Cody, who formerly 
operated a mill on Lake Washington. 

The Day Lumber Company is filling many rail lumber 
orders from its large yard stock at its Big Lake mills. 

The Arrow Lumber & Shingle Company reports shingle 
orders fair and indications good. 

The E. H. Lewis Lumber Company says not enough lumber 
orders are offered to keep one good sized firm busy. While 
- ba filling all orders promptly the trade is exceptionally 

ull. 

Manager Frank O’Brien, of the Puget Sound Mills & 
Timber Company, says lumber orders are far from_ brisk. 
No attempt is being made by this firm to sell either lumber 
or shingles at a loss. 

The W. W. Herron Company reports a slight amount of 
business and advices from the east are favorable for a fair 
trade during the summer. 

The North Aberdeen Shingle Company, of Aberdeen, has 
begun the construction of a $1,000 dry kiln. 

The Puget Mill Company has closed its mills at Port 
Gamble and Port Ludlow, owing to dullness in the cargo 
trade. While the mills are closed extensive repairs will be 
made. 

The Michigan Lumber Company says some dimension busi- 
ness is being offered for rail shipment. Its orders are being 
sent off promptly. e 

Fred England says he has no complaint to make regarding 
page shingle shipments. February business also shows 
up well. 





WESTERN WASHINGTON NEWS. 


Tacoma, WASH., Feb. 17.—A. J. Earling, president of 
the Chicago, Milwaukee & St. Paul Railway Company, 
accompanied by a party of prominent eastern capitalists, 
was in Tacoma Tuesday and Wednesday on a tour of 
inspection of the railway’s holdings. Mr. Earling and 
party visited the St. Paul & Tacoma Lumber Company’s 
big mills yesterday and, with President Everett G. 
Griggs, inspected the entire plant, manifesting much 
interest in it. President Earling’s party included H. R. 
Williams, president of the Chicago, Milwaukee &. St. 
Paul railway in Washington; Arthur Uhrlaub, vice 
president of the Central Trust Company, of Chicago; 
C. A. Goodnow, of Chicago, formerly general manager 
of the Chicago & Alton railroad; Sherbin Earling, 
Stanley Field, of Chicago; Potter Palmer, jr., of Chi- 
cago, and George Earling. Accompanied by John Bag- 
ley, vice president and general manager of the Tacoma 
Eastern railroad; H. E. Salsich, president of the Salsich 
Lumber Company, and his son, L. R. Salsich, Mr. Earling 
visited the new town of McKenna, where it is rumored 
that the Chicago, Milwaukee & St. Paul railway will have 
its car shops. The party left for the east in Mr. Ear- 
ling’s private car, going over the Northern Pacific to 
Lombard, Mont., 715 miles from Puget sound, whence it 
will proceed to Chicago, traveling by day so that a thor- 
ough inspection may be made. Next to a final decision 
in the advance in freight rates controversy western 
Washington lumbermen are most anxious to see the 
completion of the Chicago, Milwaukee & St. Paul road 
to the Coast. Discussing the progress of the road Mr. 
Karling said: 

Construction has been going on rapidly for the last three 
months. Grading and bridge buildin between Butte and 
Tacoma are over half completed’ and there is every prospect 
that trains will be running into Tacoma from Chicago by 
the time the Alaska-Yukon exposition opens, while trains 
will be running into Tacoma from eastern Washington in 
the fall of 1908. 

The Wheeler-Osgood Company keeps its plant running 
ten hours a day and has a pay roll of $20,000 a month, 
although the sash and door business is by no means in 
its normal state. 

Ernest Dolge, an extensive California buyer repre- 
senting several large firms in thé south, has moved into 
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ffices at 306 California building. Mr. Dolge says that 
nquiries quote such low figures that they are not en- 
ouraging in regard to the market. A little. offshore 
pusiness is being placed, but the prices offered are so 
ow that business is almost out of the question. 

With three mills in operation the Foster Lumber 
Company is in no haste to rebuild its North Shore mill, 
which was burned several months ago. E. Walker Fos- 
ier, president of the company, is at Pittsburg, Pa., rep- 
resenting a number of Puget sound mills, which are en- 
vaged in a controversy with the Pressed Steel Car Com- 
pany regarding payment for lumber. Attorney Walter 
\l. Harvey, of Tacoma, accompanied Mr. Foster. 

The Reliance Lumber Company furnished 250,000 feet 
for the cargo of the steam schooner Bee, San Francisco 
delivery, last week. The Tacoma Mill Company fur- 
‘ished an additional 125,000 feet, the Bee proceeding 
to Everett to complete its cargo. ‘ 

The Reliance Lumber Company is shipping 200,000 
feet of selected grades to London on the British steamer 
Bellerophon. Additional London shipments, aggregating 
500,000 feet, will be forwarded on other steamers. This 
ompany is also preparing a cargo of about 1,500,000 
feet for Sydney, Australia. This likely will be shipped 
on the barkentine Koko Head, which is due here next 
month. 

The St. Paul & Tacoma Lumber Company. supplied 
1,500,000 feet of the cargo of the Norwegian steamer 
Finn, which will be dispatched to Sydney, Australia. 
The Finn has gone to Bellingham to complete its cargo. 
The same mills furnished 250,000 feet for the French 
steamer Amiral Fourichon. This shipment will be de- 
livered at Callao. On the same steamer the North End 
Lumber Company shipped 30,000 feet to Guaymas, Mex- 
ico. This order was a select one, consisting of lengths, 
50 to 60 feet, and high grades. 

C. D. Danaher, of the Danaher Lumber Company, is in 
California on business and pleasure and will not return 
for about two weeks. The Danaher Lumber Company 
will furnish a cargo of nearly 1,000,000 feet for the 
schooner J. W. Clise, which will be in port next week 
to begin loading for Callao. At this mill the schooner 
W. H. Talbot is completing its cargo of about 900,000 
feet for San Francisco or southern California. 

The Norwegian steamer Transit has returned for a 
third eargo of ties for Guaymas, Mexico. The Transit 
will carry about 1,100,000 feet and will take cargo fur- 
nished by the North End, Defiance, Reliance, Foster and 
other local lumber companies. 

The Defiance Lumber Company is running its plant 
without interruption. More offshore inquiry is reported, 
hut the California market is still quiet, as is also rail 
business. This firm has just dispatched the barkentine 
Charles F. Crocker with 900,000 feet to San Francisco, 
and within the next few days will send the barkentine 

Wrestler to the same port with 500,000 feet. No more 
tonnage is en route, although some rail business is being 
done and some foreign cargo business. is in sight. 

The German steamer Itauri took about 350,000 feet 
‘f lumber from the mill of the Tacoma Mill Company 
for delivery at Salina Cruz, Mexico; Mollendo, Chile, 
and Callao, Peru. The Itauri also took 550 bundles of 
tox shooks from Tacoma for Mollendo and 1,560 bundles 
for Callao. The schooner Bangor left the Tacoma mill 

ith 600,000 feet of lumber for San Francisco. 





IN SOUTHEASTERN WASHINGTON. 


CENTRALIA, WASH., Feb. 20.—Manufacturers in this 
section of the country are beginning to reduce expenses, 
reparatory to closing down, or at least curtailing the 
ilready small production. Orders have not begun to come 
i, and while the rate question may not be the principal 
atse of the stagnation, it is an important factor, and a 
great deal of interest is taken in the probable outcome 
f the March hearing. 

The McCormick Lumber Company has stopped opera- 
lions in the woods and the mill will doubtless close down 
indefinitely within a few days. The only reason given 
out is the poor demand for lumber. The company will 
probably curtail its cargo business. 

Shingle millmen, while they are able to find a market 
for their product at a reasonably good price, still have 
their share of troubles. The weavers at Kelso walked 
out a few days ago because one of the employees was 
not a union man. The proprietors chose to keep the 
man in question and secure a new crew, so the mill is 
‘losed down. 

_The resident manager of the Grays Harbor Commer- 
vial Company, at Cosmopolis, has been in San Francisco 

ecently in conference with some of the heavy stock- 
holders, and upon his return last week, gave orders for 
‘he camps near Montesano and the shingle mill on Sylvia 
lake to start operations. This will give many men em- 
ployment, and is a matter of considerable importance 

’ Cosmopolis. 

_ The shingle mill department of the Notthwestern Lum- 
her Company, of Hoquiam, started up a few days ago, 
after a closedown of several months. 

County timber cruisers have completed their work, 
and the findings are satisfactory to all concerned. The 
‘nerease in timber values and the consequent increase 
'n taxation of one corporation will more than pay for 
the work. 





NORTHERN WASHINGTON NOTES. 


Everert, Wasu., Feb. 17.—With a single exception 
every shingle mill, both straight and combination, in 
this city is running, and many have resumed throughout 
Snohomish county, President Gould, of the Seaside Shin- 
gle Company, has started in motion not only the shingle 
machinery of this city and county, but of the entire 
state, for directly in opposition to a majority. sentiment 
of shingle manufacturers, calling for a continued close- 


down, he resumed operations in his plant, which has a 
capacity of 500,000 a day, thereby precipitating the gen- 
eral resumption of the industry. 

A majority of the shingle manufacturers state that 
shingle selling while conditions are altogether out of 
harmony with the trade is little short of suicidal. The 
report is current that nearly 3,000 loaded cars are at the 
Minnesota Transfer, enough shingles to care for the 
spring trade, unless unexpected life is injected into the 
building trades by men who have money to invest. Few 
orders are being received by local mills, though inquiries 
are fairly active. 

A. E. Nickerson, southern representative of the Mu- 
kilteo Lumber Company, was in this city from his head- 
quarters in San Francisco this week. 

Donald Kennedy, secretary of the Mitchell Lumber 
Company, who is prospecting the market situation in 
the middle states, writes President William Doherty 
that a fair trade may be expected from that quarter 
about April 1. 

Five upright shingle machines are being installed by 
the Ferry-Baker Lumber Company. This change will 
enhance the shingle capacity of the Ferry-Baker Lum- 
ber Company 40 percent. Other alterations being made 
include the reconstruction of tramways. This is the only 
shingle plant in Everett not operating. Its machinery 
is not fully installed and it has not determined whether 
cutting is the best course. 

David Carlson, of Carlson Bros. Shingle Company, 
returned this week from a month’s visit to his old home 
in Guttenberg, Sweden. Mr, Carlson arrived just in 
time to superintendent the resumption of his mill. On 
his return Mr. Carlson stopped two days in Kansas City. 
He believes the shingle manufacturers are committing 
an error by starting up before the middle of March. 





IN THE DOMAIN OF WESTERN SPRUCE. 


Hoquiam, WASH., Feb. 17.—At a meeting of the stock- 
holders of the Rupert Steamship Company last Thursday, 
W. R. McFarlane was elected president. 

The O. K. logging camps have resumed operations 
with a full crew of men. 

It is estimated by R. Li. McCormick, agent for the 
Weyerhaeuser timber syndicate, which owns millions of 
acres of the best timber land in Washington that if the 
timber of the state could be manufactured and put on 
the market immediately it would bring its owners from 
$300,000,000 to $400,000,000. 

Caldwell Bros., ‘‘the big six,’’ have started up their 
camp on Andrews creek with a full crew of men. 

A. W. Beadle, of the United States mill, has sold half 
of his interest to Nelson & Co. 

The National Lumber & Box Company has put in a 
night run at its large mill. With the two shifts it 
manufactures about 500,000 feet of lumber every twenty 
hours. 

George W. Stevens, of the Stevens-Raynes Lumber 
Company, Los Angeles, was a Grays harbor visitor this 
week, 

Considerable demand for lumber is being made on the 
Grays harbor mills from eastern and California markets. 
It is generally conceded, however, that prices are at bed 
rock and that in a short time a material advance in 
prices will be noted. Few surplus logs are in the waters 
of Grays harbor and in view of the fact that loggers 
and timber owners are financially capable of holding 
their timber for an indefinite time this factor will have 
more than any other to do with turning the tide in the 
matter of lumber values. The principal logging oper- 
ators of this region have announced that they will not 
cut any timber unless a reasonable stumpage value and 
normal margin of profit can be assured. Vessel freights 
on the Coast have dropped to the lowest point in many 
months. Charters for San Francisco have been reported 
as low as $3.50 a thousand and $4.50 a thousand for 
San Pedro. 

J. B. Martin and H. B. Brokaw, prominent Puget 
sound lumbermen, returned to Tacoma yesterday after 
several days in this vicinity, during which they in- 
spected various locations. These gentlemen recently sold 
their large holdings in Tacoma, and were understood to 

be looking for an opening in this city. Before leaving, 
however, they said they had not decided on a location. 


Shipping News. ~ 


Steamer Hornet, of the Linderman fleet, sailed February 
7 from the Hoquiam Lumber & Shingle Company’s mills 
with 700,060 feet of lumber for California. 

Steamer Santa Barbara saiied February 7 with 525,000 
feet of lumber from the E. K. Wood mill for Los Angeles. 

Steamer Svea sailed February 8 from the Wilson mill 
with 750,000 feet of lumber for San Francisco. 

Steamer Yellowstone sailed January 31 from the National 
Lumber & Box Company's mill for San Francisco. 

Steamer Santa Monica sailed January 31 from_ the 
Hoquiam Lumber & Shingle Company’s mills for San Fran- 
cisco. 

Steamer Coronado sailed February 6 from the Union mill 
with 600,000 feet of lumber, for San Francisco. 

Schooner C. A. gs ae sailed from the E. K. Wood mill 
with 500,000 feet of lumber for Honolulu. 

Schooner Manila sailed from the A. J. West mill with 
860,000 feet of lumber for Honolulu. 

Schooner Rosamond sailed from the Hoquiam Lumber 
& Shingle Company’s mills with over 1,000,000 feet of lum- 
ber for Callao, Peru. 

Steamer Newberg sailed from the Slade mill with 400,000 
feet of lumber for San Francisco. 

Steamer Centralia sailed from Aberdeen with 500,000 
feet of lumber and passengers for San Francisco. 

Steamer Cascade docked at the National mill for a load 
of ties for San Francisco. 

The Olson-Mahoney cleared Tuesday morning for La Boca 
with a cargo of 1,459,000, this being the first delivery 
on the contract of the National Lumber & Box Company 
with the Isthmian Canal Commission. : 

The Thomas L. Wand sailed from the National Lumber 
& Box Company’s mill Wednesday with a cargo of 725,000 
feet of lumber for San Pedro. 

Steamer J. B. Stetson sailed for Astoria to complete its 
cargo for San Francisco. 

he steamer Fair Oaks is taking on lumber at the Slade 
mill, also the schooner A. J. West. Schooner Andy Ma- 
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Thing You 
Can Depend On 





when you deal with us is that we 
will take care of you to the best 
of our ability at all times. The 
first step in that direction is the se- 
lection and grading of our stock, 
and to show you conclusively 
what we are doing, would suggest 
you try our 


WEST VIRGINIA 


EMLOC 


In addition to our own output we 
control the output of several large 
mills and in addition to Hemlock 
can supply good stock in South- 
ern Yellow Pine and West Vir- 


ginia Spruce. 


Tell Us Your Wants, 


Flint, Erving & Stoner Co. 


Pittsburg, Pennsylvania. 
Telecode used. 1 

















Can Ship at Once 


8 Cars, 1x4” No. 3 Common White Pine. 
2 “ 1x6” Ho. 2 aé it a 
4 “ 1x4” Wo. 1,2& 3-6 & 10” W. Pine Fig. 


FOREST LUMBER COMPANY, 
PITTSBURG, PA. 


















DAILY CAPACITY 50,000 FEET. 


POPLAR, CHESTNUT, OAK, 


Oak Timbers a Specialty. Gross Ties and Telegraph 
Poles, White and Yellow Pine and Oregon Fir. 


It will pay you to write us, 


CHEAT RIVER LUMBER CO., PT7SB0R°. 


Mills at POINT MARION, PA. 




















North Carolina Pine. 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE. LATH and SHINGLES. 


Gur Stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 
é PITTSBURG, PA. a2 














White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 
Send us your orders. 


THE EMPIRE LVMBER COMPANY, 
TOLEDO. 


DULUTH. PITTSBURG. 








honey is loading a cargo of lumber at the A. J. West mill. 
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p= Schuette, Parker & Co. | 


SAGINAW, MICH: 


White Pine Lumber 
BOXES AND MILLWORK. 


Write us for prices on mixed carload orders, 


New York Office: Room 8101, 1 Madison Ave. 








We make a specialty of N. C. Pine and Redwood 
through our New York Office. 





























Crookston Lumber Co. 


MILLS AT 
CROOKSTON, BEMIDJI, ST. HILAIRE, MINN. 


CHICAGO OFFICE, 1011 Marquette Bidg., Phone, Central 8183. 
MILWAUKEE OFFICE, 602 Wells Building, Phone, Main 1910, 


GENERAL OFFICE, BEMIDJI, MINN. 








OVR SPECIALTIES 


Pattern Lumber, 
Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Gork Pine 


Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 














JUST NOW WE CAN MAKE QUICK SHIPMENTS ON 


Dry White Pine Beveled Siding, 
Finish in all Ticknesses, and 
Shop Lumber. 
Sawyer-Goodman Company 
MARINETTE, WISCONSIN. 





FROM THE INLAND EMPIRE. 





Conditions for Logging Operations Were Never Better, as There Is Lots of Snow—Great 
Northern Railway Grants Certain Concessions. 





IN THE PINE COUNTRY. 


SPOKANE, WASH., Feb. 17.—H. M. Stephens, attorney 
for the Inland Empire manufacturers, is making prepa- 
rations to present the case of the shippers of this dis- 
trict before the Interstate Commerce Commission, Febru- 
ary 28, at Washington, D. C. 

Nearly all the mills report a heavy volume of in- 
quiries with comparatively few orders. Some contracts 
are made for factory lumber, but the amount sold ahead 
is below normal at this season. 

The Fidelity Lumber Company, which has been plan- 
ning the erection of a large saw mill on the north bank 
of the Pend d’Oreille river, opposite Newport, reports 
that work will probably be delayed until definite decision 
is made in the lumber rate case. The company recently 
acquired 28,000,000 feet of timber from the Priest river 
forest reserve and intends to have a spur running from 
the Northern Pacific railroad to the millsite at Albeni 
Falls. Surveys for the road have been made. 

The Washington Mill Company has started its saw 
mill at Colville for the winter’s run. Plenty of snow 
for winter logging is reported in that district. 

An inquiry has just been received from an eastern 
hardwood concern as to the possibilities of marketing a 
larger portion of its product in the Inland Empire, pro- 
viding lower freight rates can be obtained. The con- 
sensus of opinion seems to be that demand will be good 
at more reasonable prices. 

President Earling, of the Chicago, Milwaukee & St. 
Paul railway, is in Spokane on business. : 

Howard Elliot, president of the Northern Pacific, 
stopped in this city for a short visit on his return from 
the Coast. 

The big saw mill at St. Regis, Mont., owned by the 
Big Blackfoot Manufacturing Company, has closed 
down for the season. Most of the employees at the 
mill have been transferred to the different logging camps 
operated by the company. 


Settlers in the Marble Creek district, who were af- 


fected by the recent decision of the United States gov- 
ernment in favor of Idaho, are petitioning Governor 
Gooding and the state land board that the state relin- 
quish its claim to 12,000 acres of land in the St. Joe 
country in favor of the settlers. Nearly all the business 
men of Wallace have signed the petition. 

The Lane Lumber Company, of Lane, closed a con- 
tract recently with the Idaho Northern Railway Com- 
pany for all the ties and piling to be used in the con- 
struction of the railroad from Enaville to Murray. The 
contract consists of about 4,500,000 feet of timber, to 
be delivered this season. Work on the road will be 
pushed as rapidly as possible when spring opens. 





IN THE FLATHEAD VALLEY. 


KALISPELL, Mont., Feb. 17.—Shipments are light and 
few orders are being booked. Several representatives of 
this valley are in the Dakotas and eastern Montana for 
the purpose of securing orders and to familiarize them- 
selves with conditions governing the prospects for the 
spring and summer trade. Conditions for logging opera- 
tions were never better, as there is plenty of snow, and 
weather is cold enough to hold a good road with little 
extra work. “Many million feet will probably be landed 
during the remainder of this month. 

B. P. Bartleson, secretary and manager of the State 
Lumber Company, is in Minneapolis buying machinery 
to be installed in the company’s plant preparatory to 
starting up in the spring. The shipping department is 
kept busy taking care of orders and the planing mill 
is running full time. Logging operations were consider- 
ably curtailed this winter, but if the lumber market 
improves during the next few months the State Lumber 
Company is well equipped to do extensive summer log- 
ging by pole road, having several miles of road built. 

J. E. Norby, timber buyer for the Bonner’s Ferry 
Lumber Company,.has been in the Libby district for the 
last few days on business for his company. 

M. Driscol, superintendent of the Kalispell Lumber 
Company,.is at Athens, looking after the company’s 
mill and logging operations. The mill at Athens is 
located on the Marion branch of the Great Northern 
railway, twenty miles west of this city, and has been 
operating most of the winter. The product is sent to 
the Kalispell plant, where it is properly milled and 
graded before being shipped. 

H. C. Heffner, of the Enterprise Lumber Company, is 
in eastern Montana for the purpose of securing orders 
and visiting the trade. The Enterprise company’s plant 
is being equipped with set works and a large heater, and 
its planing mill department is undergoing extensive 
repairs, preparatory to starting up, this spring. William 
Kiley, manager of the company, reports that conditions 
are favorable for its logging operations and that it is 
landing 80,000 feet a day. If weather permits it will 
have landed 5,000,000 feet by March 1. 

The flour and saw mills at Ronan agency, which were 
destroyed by fire a year ago, will be rebuilt. Senator 
Dixson last week introduced an amendment to the House 
Indian appropriation bill providing for $10,000 for that 
purpose.’ 

Stockholders of the Northwestern Lumber Company 
will meet today at the Kalispell office to vote on the 
proposed increase of capital stock to the sum of $200,000. 

Mr. Chapman, of Bigfork, has his logging contract 
for the Somers Lumber Company nearly completed. ~ 





After the railroad commission hearing in Kalispell, 


L. W. Hill, president of the Great Northern Railway 
Company; Mr. Griffin, general manager of the company; 
Mr. Browne, general superintendent, with headquarters at 
Spokane; Mr. Clark, of Seattle, and W. R. Smith, super- 
intendent of the Kalispell division, held a conference 
with the citizens’ committee, which resulted in the 
granting of certain concessions and a request from the 
officials that when the necessary data were gathered and 
the demand reduced to writing it first be submitted to 
Mr. Hill and not to the railroad commission, and that if 
the demands were considered reasonable they would be 
granted without having to be taken before the commis- 
sion. In accordance with the request Hon. Thomas D. 
Long forwarded the demand to Mr. Hill and copies to 
Superintendent Smith at Whitefish, and to the railroad 
commission with a request that the commission take no 
action until Mr. Hill was heard from. Complaint No. 2, 
which was of most interest to the lumbermen of this 
valley, originally dealt with unsatisfactory conditions 
of the freight service. During the last month the freight 
service has been considerably improved. 

Gus DeStaffney, a timber cruiser for the Cass Lake 
Company, was a business visitor to this city Tuesday. 
Mr. De Staffney reports little activity in the transfer 
of timber, although his company bought two claims from 
Murray & Junkins and nine quarter sections from 
Charles Cole. 

W. J. Loveall, who has been logging the Harbin & 
Fitzpatrick claims, has completed his contract. The 
logs were put on the bank of the Flathead river for the 
Hunt-Hollister Lumber Company and will be driven as 
soon as the river opens up in the spring. 

During the last fiscal year the following timber tracts 
were added to the Montana forest reserves: 

Big Hole, 1,612,960 acres; Cabinet, 1,566,400 acres; 
Crazy mountains, 234,760 acres; Bkalaska, 33,808 acres; 
Hell Gate, 6,400 acres; Kootenai, 887,360 acres; Lewis & 
Clarke, 870,460 acres; Little Belt, 478,560 acres; Lolo, 
1,211,680 acres; Long Pine, 111,446 acres; Little Rockies, 
31,000 acres ; Missoula, 194,430 acres; Otter, 590,720 acres: 
Pryor mountains, 204,320 acres; Snowy mountains, 126,080 
acres; Yellowstone, 137,280 acres. 

According to the statement of receipts from the sale 
of products on the-different national reserves Montana 
is credited with $20,655, which amount was turned over 
to 7 state for the benefit of public schools and public 
roads. 

Frank Hutchinson, tie inspector for the Great North- 
ern railway at its Somers plant, returned last week from 
a business trip to Minneapolis. 

The McNamee mill resumed operations today and will 
saw out about 600,000 feet. 

W. E. Wells, manager of the Somers Lumber Com- 
pany, left Tuesday for St. Paul on business. 

The erection of more than the usual number of busi- 
ness buildings and residences has been planned for this 
city during the spring. ‘ 

H. Parker, of the Parker Lumber Company, was in 
this city Tuesday on business. The Parker Company’s 
planing mill is being operated on full time and its dry 
land saw mill will resume operations early this spring. 

F. N. Haines, supervisor of the northern division of 
the Lewis & Clarke national forest, will leave tomorrow 
for Washington, where he will be placed on duty in the 
forestry department for three months, returning to 
Kalispell about June 1. For the fiscal year ended June 
30, 1907, the Lewis & Clarke forests yielded to the 
Forestry Service a net return of $8,888.89. The expenses 
for the year were: Salaries, $11,044.89; general ex- 
penses, $1,574.72; extinguishing fires, $283.86; total, 
$12,902.97. The receipts for the year were: Sales of 
timber, $21,580.16; grazing, $91.95; special uses, 
$119.75; total, $21,791.86. ‘ 





IN THE KOOTENAI COUNTRY. 


Sanp Point, Ipa., Feb. 17.—The Sand Point Lumber 
& Pole Company continues its logging operations on an 
extensive scale and the men making the winter’s cut 
report conditions excellent for the work. Plenty of 
snow has fallen and the weather has been cold enough 
to keep the roads in excellent condition. This is the 
case in all parts of the Kootenai country and the Pan- 
handle of Idaho. 

T. J. Humbird, manager of the Humbird Lumber 
Company, returned last week from Coast points, where 
he went on a business trip. John A. Humbird, president 
of the company, returned from the Coast at the same 
time and continued his trip to St. Paul. 

George Meyers, general manager of the Dover Lumber 
Company, is in the east on business for his company. 
He will visit St. Paul, Chicago and other eastern points. 

W. Dies, who is extensively interested in the Dover 
Lumber Company, has been in the west several weeks 
and is in charge of affairs in the absence of Mr. Meyers. 

The Sand Point Mill Company, Limited, which does 
a large local business in the manufacture and sale of 
lumber, has shut down for a month or more to make 
additions to the plant during the quiet of the winter 
season. Dry kilns will be added to the plant and addi- 
tions made to the planing mill and carpenter shop. 

The Schnoor Manufacturing Company is constructing 
the buildings necessary for its box factory at Bonners 
Ferry. The company has secured large tracts of cotton- 
wood in the Kootenai valley above and below Bonners 
Ferry, nearly all of which is bottom land and adjacent 
to the river. The timber was obtained from the settlers 
at a low figure and will supply raw material for the 
bow factory for years, 
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INTERESTING NEWS OF A 


WEEK FROM CALIFORNIA. 





Humboldt Lumbermen Will Start a Hospital System March 1—Each Workman Will Be 
Asked to Contribute $1 a Month—Other Notes. 





FROM THE GOLDEN GATE. 


San Franoisco, Ca., Feb. 18.—William R. Thorsen 
went to Tuolumne, Cal., a few days ago on business 
connected with the big plant of the Westside Lumber 
Company, which has a capacity of nearly 50,000,000 
feet a year. The logging camps are closed down for 
the usual period of about two months on account of 
winter weather. All the uppers from this mill are 
shipped east, where prices hold firm on white pine from 
California. 

General Manager Paine, of the National Box & Lum- 
ber Company, of Hoquiam, Wash., is a San Francisco 
visitor. : 

Mr. Wiggins, of Broughton & Wiggins, Portland, Ore., 
is spending a few days in this city. 

Ira B. Bennett, manager of the Hume-Bennett Lum- 
ber Company, of Sanger, is in this city on business. 
The company’s big mills in the mountains back of 
Sanger are closed down for the winter, but will open 
for business as usual in the spring. Sequoia logs twenty 
feet in diameter are frequently cut into lumber at this 
company’s new mill. 

C. B. Simmons, a Portland lumberman, is in this city 
on business. 

J. H. Queal, president and general manager of the 
McCloud River Lumber Company, recently returned to 
Minnesota after spending several days in San Francisco 
and McCloud in connection with his lumbering opera- 
tions. 

The owners of the eighteen steam schooners which are 
included in the West Coast Steamship Line have decided 
to cease cutting passenger rates between this city and 
Los Angeles. This organization was formed several 
weeks ago when slack freight trade conditions offered 
inducements to steamer owners to get into the trade and 
cut passenger rates. 

Receipts of fir lumber by sea fell off last week. While 
the stocks at many retail yards are badly broken in cer- 
tain lines some manufacturers of lumber have stocks that 
are too large for market conditions and too much lum- 
ber has been brought into port since the opening of the 
year. Much building is in progress, but demand for 
lumber is comparatively slight. Many new buildings 
have passed the stage when much lumber is required for 
their completion ,and many of those that are being 
started have not advanced to the point where a great 
deal of lumber is needed. A number of buildings will 
be started as soon as practicable, to supply the demand 
for stores, warehouses etc., at cheaper rents than are 
being collected. 

The threatened tieup of all the steam schooners en- 
gaged in the coasting lumber trade, if it materializes, 
will help the lumber market by limiting ‘stocks on hand. 
A few weeks of suspension of the operation of these 
lumber carriers would make a great change in the local 
situation and would stiffen freights, which are weak at 
$3.75 to $4. San Francisco bay is full of tramp steam- 
ers and sailing ships, which can not find profitable off- 
shore charters for lumber or other freight. 

Critical conditions prevail in the negotiations that 
have been in progress for several weeks between the 
Steamship Association of San Francisco and the Ma- 
rine Engineers’ Union. Negotiations will be continued 
and unless a common ground of settlement is found a 
strike or a wholesale tieup of the steam schooners may 
occur. 

The Culver Lumber Company, of Los Angeles, which 
has been acting as representative of the Lumber Manu- 
facturers’ Agency of Centralia, Wash., in California, 
Arizona and Nevada, is no longer connected with the 
agency. The lumber agency has made other arrange- 
ments for its representation in those three states. 

The latest lumber charters announced include the 
following: 

American schooner J. W. Clise, from Puget sound to Cal- 
ao, 45s 31 by Renton, Holmes & Co. 

British ship Hilston, from Puget sound to Rotterdam, 68s 
9d, prior to arrival; by Neame. 


Norwegian steamer Somerstad, from Portland to Shanghai, 
36s; by Oregon Pine Export Company, prior to arrival. 





AMONG THE NORTHERN REDWOODS. 


EureKa, CauL., Feb. 14.—Conditions in the lumber 
trade in Humboldt and on the Coast in general are 
dull. Prices on lumber and shingles are low, and from 
every side comes the declaration that the prospect is 
far from hopeful. A number of the big Humboldt mill- 
ing plants have closed down and others are planning to 
do the same. The Korbel mill of the Northern Redwood 
Lumber Company will soon close for repairs and if the 
lumber market has not improved by the time the repairs 
are finished the plant will remain closed. The New- 
berg. mill of the Eel River Valley Lumber Company 
will also close. 

‘On account of depression in the lumber market,’’ 
said President R. O. Wilson, of the Bayside Lumber 
Company, yesterday, ‘‘ prices of lumber in the local mar- 
ket. have gone down 25 percent. Previously prices 
ranged from $9 to $30. The cut in San Francisco has 
been even worse, ranging from one-third to 40 percent.’’ 

Shingle mill men of this county held a meeting in 
the rooms of the Humboldt Chamber of Commerce in 
this city February 8 to talk over the situation in the 
shingle market. This was the second meeting the shingle 
men had held and another was held February 15 to de- 
vise means of keeping prices above low water mark and 





preventing circumstances that might result in their 
fighting each other. It is said that they have decided 
to cut the price of shingles from $2 a thousand to $1.25 
a thousand. 

Whiting G. Press, of the Press Shingle Mill, at 
Bucksport, left on the steamer Sunday for San Fran- 
cisco to canvass the situation. Mr. Press is reported 
to have said a month ago that there were 100,000,000 
shingles on Humboldt bay, many of which would have to 
be moved before there would be any improvement in the 
local market. 

Shipping on Humboldt bay is not as brisk as it has 
been. Many vessels have been laid up on the Coast in 
the last month or two and the effect has been noticeable. 
The big tramp steamer Cecil arrived from San Francisco 
yesterday to take on lumber from the various bay mills 
for the west coast of South America. It is the only 
large steamer on the bay loading lumber. The British 
bark Lord Templetown is loading for Australia, and the 
3-masted schooner O. M. Kellogg for Hawaii. The 
French bark Belen and the American barkentine 7. P. 
Emigh are due from San Francisco in two weeks to load 
for foreign ports. 

As a result of a conference of millmen and physicians 
held in this city recently it is announced that a major- 
ity of Humboldt lumbermen will, after March 1, take up 
a hospital system resembling that which the Pacific 
Lumber Company, of Scotia, recently inaugurated at 
Scotia, where each workman is required to contribute $1 
a month to the hospital fund. “Superintendent E. A. 
Blocklinger, of the Pacific Lumber Company, met with 
the lumbermen yesterday and explained the system in 
vogue at.Scotia. Under this arrangement woods and 
mill workers will be taken, as preferred, to the Marine 
View, St. Francis and Sequoia hospitals of this city, 
the Trinity hospital of Arcata, or the Fortuna hospital, 
the physicians of those institutions having agreed to the 
proposition. Present at the conference were: R. O. 
Wilson, of the Bayside Lumber Company; G. W. Fen- 
wick, of the Vance Redwood Lumber Company; H. W. 
Jackson, of the Northern Redwood Lumber Company; 
E. A. Blocklinger, of the Pacific Lumber Company; 
G. A. Glynn, of McKay & Co., and J. H. Holmes, of the 
Holmes-Eureka Lumber Company; Drs. W. H. Wallace 
and Rae Felt, of the Sequoia hospital; Dr. C. C. Falk, 
of the Marine View hospital; Dr. G. N. Drysdale, of the 
St. Francis hospital; Dr. McKinnon, of the Arcata 
Trinity hospital, and Dr. C. N. Mooney, of Blue Lake, 
who is connected with the Trinity hospital. 

Almost enough stock has been sold for the construc- 
tion of.a steamer by the Higgins Steamship Company, 
of San Francisco, to replace the Berkeley, which burned 
at sea off the southern California coast several ,months 
ago. A week ago General Manager John Lindstrom, 
of the Bendixsen shipyards, on Humboldt bay, left for 
San Francisco to sign a contract for the construction of 
the boat. 

The steamer Yellowstone is due from Portland to take 
in tow the hull of the steam schooner Shoshone, which 
was launched from the Bendixsen yards on this bay 
several weeks ago. The Shoshone will receive its engines 
and equipment at San Francisco. 

The hull of the steam schooner Katherine, for the 
Holmes-Eureka Lumber Company, will be launched from 
the Bendixsen shipyards, Saturday, February 15. The 
Katherine is to be placed in the lumber trade between 
Humboldt bay and San Francisco. It will have a 
length of 165 feet; beam, 36 feet; depth of hold, 13 
feet, with a carrying capacity of between 550,000 and 
600,000 feet of lumber. It will be engined at the Fulton 
Iron Works in San Francisco and will cost $25,000. 

The British tramp ‘schooner Cambrian King left 
February 3 en route to Melbourne, Australia, via Colum- 
bia river and San Francisco. From Humbolt bay the 
Cambrian King took 58,407 pieces of rough clear red- 
wood lumber, containing 1,316,599 feet, valued at 
$38,839.67. 





On February 13 the President signed the proclamation 
creating additions amounting to 570,000 acres to the 
Modoe National Forest, in northeastern California. The 
lands added to the forest by this proclamation are 
situated mainly in Modoc county, but a small area in the 
northern part of Lassen county is also included.. The 
additions include several million feet of valuable yellow 
pine that will average 12,000 feet to the acre. This is 
natural forest land and should have been added years 
ago. The addition includes some land that has no valu- 
able timber, but this is necessary either to include areas 
having timber or to give the forest a better administra- 
tive boundary. Part of the land formerly outside of the 
forest had to be patrolled by the forest rangers in order 
to properly protect from fire the valuable timber within 
the boundary. There is little or no agricultural land in 
the additions, and the dominant interest of this section 
is grazing. 

OPPO OS 
Sues for Damages to Vessel. 


HoQuIAM, WASH., Feb. 14.—A suit for $35,000 damages 
against the Grays Harbor Tugboat Company has been 
started by the Hart-Wood Lumber Company, of Aberdeen. 
It is sought to recover for the damages to the schooner 
Solano, which went ashore im 1907, near Willapa harbor, 
and had been gotten ready to be pulled off when a storm 
arose and the vessel was thrown high on the sands and 
its wreckage completed. The lumber company holds that 
the Solano could have been saved had a tug been dispatched 
to pull her off at the time it was ready. 
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We would like to Move = 
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= the following items of Hemlock = 
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and if you are interested, would 





suggest you ask us for prices. 


5 Cars 2x4 6’ No. | Hemlock 

10 “ 2x4 8’ Not “ 

15 “ 2x6 8’ Not “ 

10 “ 2x6 10’No1 “ 

10 “ 2x8 10’Not =“ 

5 “ 2x10 10’No.1 =“ 

5 “ 2xi2 10’No.t =“ 

3“ xe So? “ 

1 “ 2x10 8’ No2 “ 

1 “ 2x4 10’No.2 “ 

1 “ 2x10 10’No.2 “ 

2 “ each 2x12, 12’, 14’ and 16’ No, 2 
Hemlock. 

A large Stock of all other sizes of 
Hemlock, 











Our stock of Hemlock is complete tn nearly 
all respects, The above items of Hemlock 
represent some stock that we would like to 
move promptly. We want ingutries for all 
kinds of Hemlock. 








Duluth Log Company, 


PRODUCERS. 


General Offices: 
Second floor Palladio Bldg, 


FOR QUICK SHIPMENT 


Cedar Posts, Poles and W. C. Shingles 
4” and 6” Basswood 

eg Basswood, All 

14” Basswood and Birch No. 3 Com. 


DULUTH, MINN. 








1” No. 1 Com. and ist and 2nd 

3” Tamarack Road Plank 

1” No. 3 and Better White Pine 

Full Stock Hemlock. Log run Soft Elm 


COOPER @ MAXSON LUMBER CO. 


MILWAUKEE, WISCONSIN. 


WHITE PINE 


LUMBER, SHINGLES and LATH 


Our stock is large and complete. 
It will pay you to get our prices. 


BRADLEY, MILLERG CO. 
West Bay City, Mich. 
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There is no other as soft 
as Shoppenagons 


E are the exclusive manu- 
facturers and by maintain- 

ing constantly a well assorted stock 
are in position to fill orders with 
little delay. Write today for prices. 


WE USE TELECODE. 


#* 
Salllimg, lclamson & Co. 
Grayling, Mich. 




















Johannesburg 
Manufacturing Co. 


WE HAVE IN STOCK: 


50 M. x4 Hemlock 
00 ““ix6 = 
“ign | |* 
50 “in 





100 M. 2x4 Hemlock 
500 ‘' 2x6 =“ 
ae | | i 
— "te |¢* 


Write for Prices, 


Johannesburg, Mich. 


Buyers of HEMLOGK 











who find it difficult to anticipate their 
future wants and are thereby handi- 
capped on rush orders should note that 
we operate continuously and our mills 


Run the Year Round 


enabling us to get out special bills with 
little delay. We cut up to 44 feet in 
length. Also manufacture Hardwood 
Lumber and Lath. Mixed Cars 
when desired. 


The Kneeland-Bigelow Co. 


BAY CITY, MICH. 





without unnecessary delay as we 

own and operate our own mills, and 

by carrying well assorted stocks can 
ip in addition to 

White Pine Lumber— 

Red Cedar Bevel Siding 

Dimension Shingles, Worked 

Mouldings, Maple Flooring 

and K. D. Frames. 


Prices on Request. 


E. B. Foss & Company 


MANUFACTURERS, - . 
Established 1877. 


Telecode Used. BAY CITY, MICH. 
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' OREGON LUMBER NEWS. 


Hardwood Industry Gradually Gaining Ground in 
Portland— Big Packing Concern to Build 
in that City Also. 


PorRTLAND, ORE., Feb. 18.—That Portland is to be- 
come the largest packing house center west of Kansas 
City was confirmed last week by Louis F. Swift, presi- 
dent of the immense Chicago packing concern. Mr. 
Swift, accompanied by the heads of three of his depart- 
ments, were among the prominent visitors to this city 
last week and he announced that all preliminary steps 
had practically been taken so that construction of the 
stockyards can be begun in a few weeks. This will 
mean an investment of approximately $4,000,000 in im- 
provements alone. The construction of the various build- 
ings will require enormous quantities of lumber, as will 
also the erection of fences in the stockyards. It .is 
said that all arrangements with the railroad companies 
relative to spurs, and sidetracks have been completed and 
the laying of these tracks will begin at once. Work on 
the stockyards will begin as soon as the railroads finish 
the sidetracks to the packing house site. Wharves will 
also be built along the water front, which is being 
dredged to accommodate vessels. The gentlemen accom- 
panying Mr. Swift were H. C. Gardner, chief engineer 
of construction; A. R. Farnsworth, head of the com- 
pany’s railroad department, and N. B. Higby, who has 
charge of the company’s purchasing department. The 
plant will probably be ready for operation within a 
year. The Armours also own land in Portland and 
are to build, and Schwartzchild & Sulzberger are to 
begin operations as soon as possible. A large increase 
in the population of this city will naturally follow, and 
this will create a new demand for dwellings and busi- 
ness structures. It is believed that building projects 
will exceed those of the last two years, when Portland 
was one of the leading cities in the United States in 
percentage of new buildings. 

Heretofore little attention has been devoted to the 
hardwood industry in this part of the country, but it 
is gradually gaining ground. Not long ago the Pacific 
Hardwood Company was organized to make a specialty 
of cutting hardwood for the local trade and the Union 
Store Fixture Company is building a large establish- 
ment in southeastern Portland, where hardwood lumber 
will be finished into doors and other millwork. A. C. 
Kautz, manager, has been operating a small plant at 
126 East Sixth street and has worked up sufficient busi- 
ness to warrant the enlargement of the plant. The new 
mill, exclusive of dry kiln and other buildings, will be 
50x102 feet and will have two floors. An innovation 
will be the installation of individual electric motors for 
each machine. The machinery is being shipped here 
from Chicago. 

F. C. Knapp, secretary of the Peninsula Lumber Com- 
pany, returned this week from an extended tour through 
the states. He looked into market conditions at Duluth, 
Ashland, Milwaukee, Toledo, Kansas City, Denver, Salt 
Lake City and San Francisco and says he found them 
much improved. 

The Peninsula Lumber Company held its annual meet- 
ing in Milwaukee January 28 and the following offi- 
cers were elected: Jacob Mortenson, president; H. C. 
Stewart, Wausau, Wis., vice president; C. F. Latimer, 
Ashland, Wis., treasurer; F. C. Knapp, Portland, secre- 
tary, and S. B. Stewart, Portland, general superinten- 
dent. President Mortenson was elected to fill the 
vacancy caused by the death of the late Columbus C. 
Barker. The other officers were all reélected. 

D. G. Lilley, formerly with the Sierra Nevada Lum- 
ber Company, of Salt Lake City, will henceforth repre- 
sent the L. F. Botsford Lumber Company, of this city, 
in the Utah territory and has opened offices in Salt 
Lake City. Mr. Lilley is a well known lumberman, 
having been secretary and treasurer of the Sierra Ne- 
vada Lumber Company. 

M. A. Leach, of the Northern California Sugar Pine 
Company, Castella, Cal., passed through this city last 
week. Mr. Leach reports business improving in Cali- 
fornia. It is understood that the entire output of his 
mill for two years has been contracted for. 

Charles R. McCormick & Co. will remove their local 
offices from the Abington building to a fine suite in 
the Chamber of Commerce building March 1. Ernest 
Meyer, manager of the Portland end, is constantly 
on the qui vive for improvements and the new location 
will have many advantages over the old one. Mr. 
Meyer has dispatched the steam schooner Yosemite for 
Redondo with a cargo of ties. The craft was in the 
river only seventy-two hours. Going south the Yosemite 
put into Eureka and took in tow the hull for the com- 
pany’s new steam schooner Shoshone, which is at San 
Francisco receiving machinery. The company’s steam 
schooner Yellowstone arrived at Prescoit on the Co- 
lumbia last week to carry a cargo of lumber from the 
mills of the Beaver Lumber Company to San Diego 
for the Benson Logging Company. 

F. 8S. Loop, manager of the Loop Lumber Company, 
San Francisco, was ia Portland last week and bought 
Broughton & Wiggins’ random lumber. The lot amounts 
to about 750,000 feet and is being placed on board the 
sailing schooner Virginia at Goble. The steam schooner 
F. 8. Loop arrived to load a deckload of lumber at the 
mills of the Inman-Poulsen Lumber Company. 

W. S. Chapman, of the W. S. Chapman Lumber Com- 
pany and the W. S. Chapman Timber Company, says 
he found business conditions improving on his recent 
tour of the east and middle states. 

The British bark Jordanhill arrived last week from 


Valparaiso and will begin loading lumber at the mills of 
Clark & Wilson, at Linnton, next week. The cargo goes 
to Newport, England. 

The American bark Acme, which has-been lying idle 
for several months, will begin loading lumber at the 
mills of the Portland Lumber Company next week. 

N. Benzengre, M. D., connected with the Russian navy 
at Vladivostock, Siberia, is in this city, having arrived 
on the Norwegian steamer Zungus. He has spent a 
dozen years in. Siberia and says great quantities of lum- 
ber are being cut by mills along the Pacifie coast of 
the Russian possession in the far. east. 

George D. Hauptmann and G. H. Cherry, ‘of San Fran- 
cisco, were in Portland this week on business. They 
expect to return soon. 

J. A. Patterson is shipping a cargo of lumber to 
Hongkong on the Norwegian steamer Tungus. The 
Tungus went to the mills of the North Pacific Lumber 
Company for the cargo, which will measure approxi- 
mately 1,100,000 feet. 

The Norwegian steamer Sommerstad is due to load 
3,250,000° feet of lumber for Shanghai. The cargo is 
being dispatched by the Oregon Pine Export Lumber 
Company and will be furnished by the mills of Clark & 
Wilson, at Linnton. 

The Portland Lumber Company is loading the British 
steamer Mortlake for Port Adeliade, Australia, and the 
St. Johns Lumber Company is loading the British 
steamer St. Egbert for Manila. The combined measure- 
ment of these cargoes will be nearly 7,000,000 feet. The 
Tongue Point Lumber Company .is loading the British 
steamer Cambrian King for Australia and at Kalama 
the Norwegian steamer Haldis is receiving a lumber 
cargo for La Boca, Panama. 

Improvement of transportation facilities between this 
port and the smaller bays along the Oregon coast be- 
tween the mouth of the Columbia and Coos bay is con- 
templated and the Chamber of Commerce is assisting in 
the movement. Success in this direction will mean a 
development of the resources there and incidentally the 
development of the lumber industry in that part of 
western Oregon. 





CASUALTIES. 


Alabama. 


_ Randolph—February 10, a dry kiln containing about 45,000 
feet of lumber and belonging to Hugh Henry & Bro. was 
pe: a by fire. The mill and yards were saved by hard 
work. 





Kentucky. 


_Jackson—The saw mill and tie hoisteof the Ohio Valley 
Tie Company were destroyed by fire February 13, with loss 
of $12,000; partly covered by insurance. The plant will be 
rebuilt at once. 

Louisiana. 


_ Natalbany—A fire which broke out in the dry kilns of the 
Shr tnd Lumber Company February 7 caused a loss of 

New Orleans—The plant of the Union Naval Stores Com- 
pany was almost completely destroyed by fire last week, 


‘entailing a loss estimated at $50,000. 


Michigan. 

Eau Claire—The Knisel Lumber Company's lumber yard 
was completely burned February 12, with loss of $8,000 
and insurance of $2,000. _— . 

Mississippi. 

Wingate—The store.of the E. Small Lumber Company 
—_ om February 8, with loss estimated at $5,000; partly 
nsured. 


Missouri. 
St. Louis—An attempt to blow open the safe in the office 
of the A. F. Rohlinger Table Company last week caused a 
fire, which damaged the place to the extent of $7,000. 


New York. 
Elmira—A lumber shed in the yards of the Enterprise 


Manufacturing Company was burned recently, causing a 
loss of $30,000; insurance of $22,500 
North Carolina. 

Pactolus—A dry kiln at the plant of R. R. Fleming 

burned February 14, with loss of $2,000; partly insured. 
Pennsylvania. 

Elizabeth—The Elizabeth Marine Ways suffered a loss of 
$30,000 February 9, when its planing mill and lumber sheds 
were destroyed by fire. 

Texas. 

Neches—The storage house at the plant of T. J. Posey & 
Son was burned February 13, with loss of $1,500; no 
insurance. < 

Vermont. 

Fairfield—Owen Maginn’s saw mill was destroyed by fire 

February 13, with loss of $10,000; no insurance. 


BRITISH NORTH AMERICA. 


New Brunswick. 


Jacquet River—The Louison Lumber Company’s new mill 
was destroyed by fire February 2, with loss of between 
$20,000 and $30,000. : 

Ontario. 


Latchford—The Empire Lumber Company’s store was 
lurned February 9, with loss estimated at $23,000; covered 


by insurance. 
Quebec. 


Sherbrooke—The sash and door factory belonging to 
Archille Joncas was destroyed by fire February 10, with loss 
of $9,000; insurance, $3,000. 


BPBPBPB PIPPI LPI I SD SY 


SMALL MARINE MACHINERY, 1908. 

A supplement to their general catalog is about to be 
issued by Marine Iron Works, Station A, Chicago, that 
they will send free on request. It contains illustrated 
descriptions of many interesting features connected with 
small and medium size marine (steam) machinery in 
their large and smaller work. 

Attention is called in particular to the new line of 
steam launch outfits suitable for even the smallest boat, 
as also the compound and triple expansion condensing 
machinery that is gotten up specially for large lumber 
carriers, 
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MICHIGAN NEWS OF INTEREST TO LUMBERMEN. 





Status of Operations at Menominee Shows Considerable Activity—East Jordan Gets New: 


Enterprises—Other Wolverine Happenings. 





MENOMINEE RIVER NOTES. 

MENOMINEE, Micu., Feb. 20.—Francis Beidler & Co. 
have begun to move their yards from Menominee to 
Marinette. The concern has built a shingle mill, which 
is in operation, on the site of the former Witbeck com- 
pany. Francis Beidler & Co. expect to build a large 
planing mill on their new location and to employ about 
seventy-five men in their Marinette yards, which will be 
the largest of the many maintained by that company. 

After a shutdown of two weeks the Wagner shingle 
mill at MeAllister has resumed operations. The shut- 
down was for the purpose of allowing some necessary 
repairs and alterations to be made on the mill. 

Robert Plutchak has started his mill near Devil’s creek 
and will saw about 1,000,000 feet of lumber and convert 
considerable timber into shingles. The lumber will be 
hauled on sleighs or wheels to Talbot, where it will be 
shipped via the Chicago & North-Western railway. 

C. W. Schuette is harvesting a crop of logs for next 
summer’s run at his Wallace mill. He is putting in 
500,000 feet of exceptionally fine white pine and 250 
carloads of logs are arriving daily in Menominee and 
Marinette for the local mills. The log traffic by rail has 
assumed the largest proportions ever known in the 
history of lumbering on the Menominee. The N. Lud- 
ington Company has about 5,000,000 feet of logs banked 
near its mill, while its No. 1 mill has been kept running 
on logs received by rail ever since the first of the year. 
It is expected that nearly half the cut of the local mills 
will be taken into the Twin Cities by rail, while the 
other half will be floated down the Menominee during the 
spring. 

A few buyers were in the cities on the Menominee 
river last week and bought small quantities of lumber 
at a reasonable figure. The week has been one of un- 
usual hardship for loggers at this time of the year. 
\ thaw lasting several days made havoe with the roads 
and hauling was impossible. This is considered serious 
as the season is well advanced and jobbers need every 
hour until the end of March in order to complete their 
contracts. In spite of the reduction of wages the cost 
of harvesting this winter’s lumber crop will be about the 
same as that of last season, the increased cost of trans- 
portation, the expense of making ice roads and the high 
prices demanded for hay, oats and other camp sup- 
plies bringing up the expense of banking logs to the 
same figure as that of last year’s cut. 

The J. W. Wells Lumber Company’s mill, at Menomi- 
nee, started up for the season last week. The mill will 
run a day shift and will operate steadily through the 
year. The larger part of the timber received is hard- 
wood and logs are coming in steadily from the various 
camps in northern Wisconsin and Michigan. 

The Menominee Bay Shore Lumber Company is operat- 
ing a large saw, planing and shingle mill at Soperton, 
Wis. This company has not lost a single day in the 
operation of its mill for the last four years. A large 

rew of men are employed in the woods, summer and 
inter, providing the mill with about 30,000,000 feet 
f mixed timber-every year. The company maintains a 
logging railroad, with several locomotives and about 
thirty miles of track in good condition, over which all 
the logs are hauled from the five camps maintained by 

e company. M. J. Quinlan, formerly of Menominee, 

»w of Soperton, is general manager of the company. 
‘he Soper family, well known millmen, is heavily in- 

rested in the Menominee River Bay Shore Lumber 
Company. 

The timber sawed at the local mills is mostly hard- 
vood, such as basswood, birch, elm and maple, mixed 
‘vith some hemlock and pine. Considerable tamarack. or 
larch is being cut along the Menominee this winter and 

: the excellent quality of this timber is well known to 

ilders local lumbermen will experience no difficulty in 
“isposing of the stock. Most of the smaller mills in 

fenominee county are sawing their winter’s cut. About 
fifteen of these mills in various parts of the county are 

‘ated away from the railroads. The annual cut of 

iese mills, about 10,000,000 feet, is sold to larger cor- 

rations, which operate planing mills with their saw 
lls, where it is converted into planing mill stuff. 
nsiderable of the cut of the smaller mills is saw cull, 
er or under size, and the best way to handle it is to 

n it through the planing mill and convert it into dif- 
‘erent dimensions. 

Nadeau Bros., of Nadeau, Mich., are putting in about 

°,000,000 feet of timber, partly from their own lands, 
partly bought from jobbers and farmers near Nadeau. 
Some of the timber has to be hauled twelve to sixteen 
miles and with the high price paid for the material and 
ost of transportation the stock, when banked at the 
mill, comes high. The Mashek Lumber Company is put- 
ting in about 4,000,000 feet to stock its mill at Gourley. 
__ Eugene Houte, the well known jobber and millman of 
Nathan, is putting in about 8,000,000 feet of timber 
for several Menominee mills. He is also stocking his 
inill at Nathan with about 1,000,000 feet. 
_ The Wisconsin Land & Lumber Company is putting 
in the usual amount of timber to supply its three large 
mills at Hermansville with this season’s run. The com- 
pany is not buying any timber from jobbers except that 
which was contracted .for last summer. It has a large 
stock of high grade flooring on hand, but expects to 
move it out of the dry kiln in order to make room for 
next season’s. cut. ; 

The Chicago & North-Western Railway Company is 


not issuing any further contracts for railroad ties along 
the Peninsular division. The price paid for ties was the 
highest ever offered in this region, consequently the com- 
pany had no difficulty in securing sufficient ties for this 
year’s work. 





THE CITY OF THE STRAITS. 


Detroit, Micu., Feb. 18.—Local holders of stock in 
the American Lumber Company are exceedingly pleased 
over the announcement that investigation by government 
officials has developed that the sensational reports, tend- 
ing to indicate that grave land frauds had been un- 
earthed in New Mexico, are without reliable foundation 
and that as_a result the cases started against the com- 
pany and others named in the charges will be dropped. 
A compromise bill has been introduced in Congress, pro- 
viding for final settlement of the cases along lines 
entirely satisfactory to the government and the com- 
panies concerned. The bill provides that the land shall 
revert to the territory of New Mexico but that the tim- 
ber thereon shall remain the property of the lumber 
companies. Since the announcement of settlement of 
the dispute local quotations on the stock of the Amer- 
ican Lumber Company have jumped from twenty to 
thirty points. 

Arthur L. Holmes has so far recovered from his severe 
illness as to be able to sit up. In his address before the 
Michigan Retail Lumber Dealers’ Association last Thurs- 
day Secretary Taft made a complimentary reference to 
Mr. Holmes and expressed the hope that his recovery 
would be rapid. He also sent a representative to Mr. 
Holmes’ residence to inquire for him. 





FROM THE FURNITURE CITY. 


GRAND Rapips, Micu., Feb. 20.—The W. H. White 
Company, of Boyne City, has decided to bond its timber 
land in Michigan for $800,000. This land has an esti- 
mated value of from $2,000,000 to $3,000,000. The bonds 
will be $1,000 each, 6 percent, and the Michigan Trust 
Company has underwritten them. The proceeds will be 
used to complete payments on the purchase of western 
lands by White & Co. The bonds bear the personal 
guarantee of White Bros. in addition to the timber 
guarantee. 

East Jordan has two new corporations which will 
operate plants there. Both were organized in Boyne City 
and though affiliated in ownership are distinct companies. 
The East Jordan Chemical Company, capital $300,000, 
has the following officers: President, W. S. Shaw, vice 
president, W. H. Matthews; secretary-treasurer, Charles 
A. Webster; directors, W. 8. Shaw, W. H. Matthews, 
Charles A. Webster, Boyne City; F. B. Beard, Buffalo, 
and Charles A. Schaffer, Marquette. The East Jordan 
Iron Company, capital $300,000, has officers as follows: 
President, Charles A. Schaffer, Marquette; vice president, 
F. B. Beard, Buffalo, N. Y.; secretary-treasurer, William 
Ellison. The directors chosen are the above officers, with 
W. S. Shaw, W. H. Matthews and Fred Smith. The 
company recently bought an iron furnace at Principo, 
Md., which has been dismantled and the machinery and 
firebrick has arrived in East Jordan, in charge of C. E. 
Gunn, who is well known in Boyne City, having erected 
the iron furnace in that city. Mr. Gunn is at East Jor- 
dan with his helpers to erect the furnace there. Six car- 
loads of machinery and fifteen carloads of firebrick have 
arrived on the ground. 

John Wood, secretary of the Fuller & Rice Lumber 
& Manufacturing Company, and Francis Letellier, of F. 
Letellier & Co., returned last week from a two weeks’ 
trip to New Orleans, La. 

Walter C. Winchester left last week for New York, 
accompanied by his wife. They will spend the remain- 
der of the winter in the Bermudas. 2 

The mill of the Gogebic Lumber Company at Ewen 
is ready for operation and will start up with a force of 
seventy-five men. The company is capitalized at $500,000 
and its timber holdings include 31,000 acres. Officers 
are as follows: President, Albert Stickley; vice presi- 
dent, E. L. Maddox; secretary, treasurer and manager, 
J. K. V. Agnew. Messrs, Stickley and Maddox are offi- 
cers of the Stickley Bros. Company, furniture manu- 
facturer, while Mr. Agnew was formerly superintendent 
of the Pere Marquette system. 

The Ideal Paper Box Company has been formed in 
this city, with a capitalization of $5,000, of which 
$2,500 has been subscribed, to manufacture paper and 
wooden boxes. Those interested are George A. Scruby 
and Frank A. Seruby, $1,000 each, with J. H. Benton, 
$500. 

The Michigan forestry commission has issued 2,000 
copies of a brochure, giving the proceedings of the great 
lakes conference of forestry officials held in Saginaw in 
November. 

E. Botsner has bought the shingle mill of Dan Miller 
& Co., at Noble, and will operate it. 

The Scott-Lugers Lumber Company, Holland, has 
elected the following officers: President, D. K. B. Van 
Raalte; vice president, B. Li. Scott; secretary, Luke 
Lugers; board of directors, B. L. Scott, D. K. B. Van 
Raalte, Senator Luke Lugers, G. J. Schurman and John 
Kooiker. 

J. S. Stearns has presented the Mason county hospital 
association with a deed of his former home in the fourth 
ward, Ludington. The gifts of Mr. Stearns to this 
association exceed $6,000. 












S.T.Alcus& Co.,Ltd. 


MANUFACTURERS 


COTTONWOOD 
BAY POPLAR 


on Sn 


RED GUM 
LUMBER. 


PACKING BOXES 
AND BOX SHOOKS 


NEW ORLEANS, LA. 





White and Yellow Pine, 
Hemlock, Cypress 
and Coast Lumber 


FOR IMMEDIATE SHIPMENT 


1,000,000 feet No. 2 Shop 
and better Spruce. 


Hl. C. FRANCE, 


Wholesale 
Lumber 


OSKALOOSA, IOWA 




















PINE MILL AND TIMBER In Mississippi, and 
SMALL CYPRESS TRACT in Louisiana for sale. 


EDWARD L. SLATTERY, New Orleans, La. 


SOUTHERN LUMBER EXPORTERS. 


L. N. DANTZLER LUMBER CO. 
MOSS POINT, MISS, 
OTHER MILLS: Native Lumber Co., Howlson, Miss.; Van Cleave, Miss. 


Long Leaf Yellow Pine 


Gang Sawed Rift Flooring a Specialty. 
Daily Capacity of Mills 300,000 Feet. 


Shipping Points: PASCAGOULA and SHIP ISLAND. 
Cable Address: “‘Dantzler,’’ Moss Point, Miss. 
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WM. LOWRY, 


Pitch Pime for Export 


GULFPORT, MISS, U.S. A. 


\ 
SPECIALTIES: Construction Material, Special Size Tim- 
bers, South American Schedules. 
Cable Address, Lowry, Gulfport. 
CODES USED: Motek Watkins, Liebers, A. B. C. 5th Edition. 
SHIPPING POINTS; New Orleans, La., Gulfport, Miss., 
Mobile, Ala. 








E. P. HOLMES, Manager FRED HERRICK 


Holmes & Herrick Lumber Co. 
GULFPORT, MISS., U.S. A. 
PITCH PINE MANUFACTURERS AND EXPORTERS. 
EXPORT LUMBER AND LONG TIMBER A SPECIALTY. 


Long distance phone No. 592. Cable address: Holrick 
Codes used :—Couthards-Watkins—— Motek A. B. C. 


European Agents, TAGART, BEATON & COMPANY, 
14 Fenchurch St., London, England. 


S. E. NAYLOR CO. 


PITCH PINE LUMBER & TIMBER, 


HARDWOOD & BOX SHOOKS 


Our Specialties; Construction Material, R.R.Ties 
and West India Schedules. Domestic and Export. 


Cable Weg NAYLOR. 34 and 35 Durham Bidg. 


.) A. B. C. 4th and 5th. 
Code: ) Southarda’s, Watkins. GULFPORT, MISS. 












































F. E. PARK, Prest. & Mgr. 
MASON LUMBER CO. ikiy i. Paix, Sec. & Treas. 
MANUFACTURERS OF 


LONG LEAF YELLOW PINE 
Capacity 20,000,000 Feet. 
Vor interior Trade and Export. Timbers Furnished Rough or Sized. 


We have Mod Kiins and New Planing M 
Weare loved onGaes Lik ™* Gandsi, Miss. 
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The Place 
To Buy 
Lumber 





is direct of the manufacturer, for 
he not only usually has a good 
assortment, but can give you valu- 
able tips from time to time. Let 
us prove it—try our 


ROPER 


N. C. Pine. 


We have a daily output of 500,000 
feet, modern mills and excellent 
shipping facilities at Norfolk, Va,, 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 








We insure correct manufacture, 
strict grades and accurate count. 


John L. Roper Lbr. Co. 


Norfolk, Va. 


BRANCH OFFICES: 


i Idg., Philadelphia, Cable Address 
ae te ag “ROLUMCO” NORFOLK 
191 Middle St,, Portland. Me. A. B.C. Code 


|= Building, Buffalo, N. Y. 


d 
Broad St., Boston, Mass. American Sesamin Telecode. 








Geo. F. SLOAN & Bro. 


“BALTIMORE, MD. 


|\\ ee Ore ea bale. 


| SFeinetaalelaome » Lola 4216 Mam lolol dlalcat 


© Gatien Oxsiiilal-emns  folenieliar=4-9m acon 








ELLINGTON & GUY | 


INCORPORATED 
Wholesale Dealers and 


Manufacturers of RICHMOND, VA. 
Kiln Dried N.C. Pine Flooring Ceiling, Roofers, Etc. 
VIRGINIA SAP PINE FRAMING AND BOX BOARDS 


BY CAR OR CARGO, 


Handling the output of many mills, we are prepared to 
supply your wants. Send us your inquiries. 











C.D. BENEDICT & CO. 


PEORIA, ILL. 
Nothing but 


Yellow Pine 


OF ALL KINDS. 


Chicago Office, Southern Office, 
1240 Old Colony Bidg. Hattiesburg, Misa, 


















YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln-Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO., OF GEORGIA, 
N. Y. Correspondents, Savannah, Ga. 


The Haviland Lumber Co., 52 Pine St. 






































A. J. Purser has sold his half interest in the Pontiac 
Bending Company, at Pontiac, to E. 8. Spashett. 

Grand Rapids needs a large convention hall, since turn- 
ing the Auditorium into a furniture exhibition building, 
and John W. Blodgett has come forward with a proposi- 
tion to build on his Market street property, plans for 
which are being considered by the board of trade. 





NOTES FROM NORTHERN MICHIGAN. 


MANISTIQUE, MicH., Feb. 17.—Logging operations 
have been greatly hampered this winter and most loggers 
will meet with severe losses. James C. Byers, superin- 
tendent of woods operations of the Wells Lumber Com- 
pany, Menominee, at Norway, states that recent thaws 
have so broken up the roads that jobbers are unable to 
put in timber. Gordon Murray, manager of the timber 
and Jand Cepartment of the Oliver Iron Manufacturiog 
Company, states that in spite of the adverse conditions 
his company will have as much timber as usual cut and 
hauled by March. 10. Several million feet of mine tim- 
ber will be used. 

The northern mining companies use many million feet 
of timber every year and view the vanishing supply with 
a great deal of uneasiness. Reforestation is being gen- 
erally considered and the Cleveland-Cliffs Mining’ Com- 
pany has begun reforesting a tract of 14,000 acres. It 
is probable that other companies will follow suit soon. 

A wooden float factory, the first of its kind in northern 
Michigan, has been established at Newberry. It has a 
capacity of 30,000 floats a day. The company has sev- 
eral large contracts to fill before April 1. 

Theodore Knapp, of Brooks, has about 800,000 feet 
of logs, hemlock, pine and cedar, on skids and is getting 
them out to ship to market. 

The northern cedar market is improving and stock that 
was a drug on the market a few weeks ago is beginning 
to move rapidly. Operations have been resumed at the 
L’Anse receiving and shipping yards of the Worcester 
and National Pole companies, two of the largest dealers 
in the Lake Superior region. A recent shipment con- 
sisted of fifty carloads of poles for the Central Union 


-Telephone Company, of Ohio. 


The Willman mill at Saquato Beach is running stead- 
ily and shipping out its product by rail. The mill is 
cutting on a contract of government timber for use at 
Sault Ste Marie. 

Shipments of logs and pulpwood received at the Quin- 
nesec station of the Kimberley-Clark Paper Company 
during January were the largest of any month in the 
history of the company. Over 1,500 cars were shipped, 
at an average freight charge of about $20 a car. Of 
these shipments about 650 cars were billed from Water- 
sweet, 250 cars from. Brampton and 100 cars from the 
Escanaba & Lake Superior railroad. The rest came from 
points on the Chicago & North-Western railway. 


FROM THE GOPHER STATE. 


Retailers Are Looking for Bargains — Work in 
Woods Is Progressing, Though Under 
Difficulties. 





. 


MINNEAPOLIS, MINN., Feb. 20.—Retail dealers in the 
northwest are ordering only in small quantities to fill 
gaps in their yards, or are picking up occasional cars 
that look like bargains. For the bulk of their spring 
stock they seem disposed to wait, feeling sure that they 
can get delivery on short notice. However, they are 


making inquiries, getting a line on available stocks and ~ 


prices, and a better demand is expected next month. 
An unsold stock of shingles is at Minnesota Transfer 
and all dealers seem intending to draw upon this at the 
proper time. It is not sufficient to supply all the trade 
at once, however, and the source of supply from the 
Coast will be meager for a while. 

Reports from the woods indicate that work is progress- 
ing, though under difficulties. Mild weather has hurt 


"| the roads in exposed places, but for the most part opera- 


tors have been able to go ahead with hauling. 

C. E. Tillotson, who for some time has represented the 
Sawyer-Goodman Company, of Marinette, Wis., in IIli- 
nois territory, has come to Minneapolis to join W. E. 
Rosenberry, recently located in this city as sales manager 
for the Thief River Falls Lumber Company and the 
Bemidji Lumber Company, of Thief River Falls and 
Bemidji. Mr. Tillotson will look after trade for these 
companies in Minnesota, Iowa, North and South Dakota. 

George Lutz, of the Lutz Lumber Company, James- 
town, N. D., was a business visitor in Minneapolis this 
week. He reports business quiet in North Dakota. 

B. N. Hagna, of the Hagna Lumber Company, Mad- 
dock, N. D., was in this city this week looking over 
the situation. The Hagna company bought the yard of 
ra Minnewaukan Lumber Company at Maddock last 

John Junge, manager of the Central Warehouse Com- 
pany, has gone on a vacation trip to New Orleans and 
points in New Mexico. _ He will return by way of San 
Francisco. M. T. Owen, sales manager, is left in charge 
of the business. 

Charles H. Johnson, of the W. W. Johnson Lumber 
Company, has gone to the Pacific coast to look over a 
fir timber tract and mill with a view to buying. 

B. R. West, traveling representative of the Laclede 
Lumber Company, Laclede, Ida., has been in this city 
for a few days looking after the trade. He just made a 
trip over Nebraska. 

C. E. Brown, who manages a yard at Miles City, Mont., 
for the Midland Coal & Lumber Company, was in Minne- 
apolis last week in the course of a vacation trip. 


The Thompson-McDonald Lumber Company has added 
another to its string of Twin City yards, buying out 
the yard of the W. W. Johnson Lumber Company at 
Robbinsdale, a suburb of Minneapolis. 

E. Payson Smith, of the Payson Smith Lumber Com- 
pany, has returned from a business trip to southern 
points, looking after his hardwood and yellow pine in- 
terests. While on this trip he completed negotiations 
for a hardwood mill at Henderson Mound, Mo., which 
has a capacity of 15,000 feet a day, and a supply of 
timber which includes red and white oak and gum. 

George S. Agnew, who has been in the employ of the 
Payson Smith Lumber Company for the last five years 
as a sales representative, will sever his connection with 
the company March 1 and go into business for him- 
self. He has secured an office in the Lumber Exchange 
and will handle a general line of lumber, including hard- 
wood, white and yellow pine and west coast products. 





AT THE HEAD OF THE LAKES. 


DutuTH, MINN., Feb. 18.—The soft, rainy weather 
of last week has been succeeded by cold weather, and 
conditions in the woods are fair, though there is too 
much crust on the snow to suit lumbermen. On the 
whole this has been a good winter for logging. Clyde 
McKay, of the Mueller Lumber Company, says his con- 
cern has as many logs landed on the ice as a year ago at 
this time and much more timber skidded. 

The annual meetings of the Duluth, Rainy Lake & 
Winnipeg Railway Company, Virginia Lumber Com- 
pany and Minnesota Construction Company have been 
in progress in this city for several days. No develop- 
ments concerning the road are reported but it is under- 
stood that a deal is in progress for the purchase of a 
large tract of timber. C. F. Ruggles, of Chicago, who 
sold out his road and timber to the Cook & O’Brien 
crowd, was paid $750,000, one of the payments due. 

W. T. Bailey, Duluth, with saw mill at Virginia, 
Minn., left yesterday for Tarpon Springs, Fla., to join 
his family. They are planning a trip abroad, to be 
taken before they return to this city. 

The prospects are that many boats on the lakes will 
not go into commission at the opening of navigation 
as there will not be freight tonnage for them all. The 
fleet last year moved all the freight that was offered, 
including 42,000,000 tons of iron ore. This year, accord- 
ing to estimates, the fleet will have only about 25,000,000 
tons of ore to move and no other commodity will com- 
pensate for this great loss. New tonnage, capable of 
moving 8,000,000 tons in a single season, will be ready 
to go in commission early next season. 

A party of lumbermen representing the Weyerhaeuser 
interests visited the Weyerhaeuser timber tracts north 
of the Mesaba range during the last few days. They 
arrived at Virginia from Rainier, the northern terminus 
of the Duluth, Rainy Lake & Winnipeg railway, Feb- 
ruary 8. The Weyerhaeusers are cutting 3,000,000 feet 
in that section this winter and if the balance of the 
winter and early spring is favorable they may put in 
still more. The party consisted of C. A. Weyerhaeuser, 
R. M. Weyerhaeuser, C. A. Bardon, H. C. Hornby and 
W. I. Gemmell. The latter is general manager of the 
Minnesota. & International railway. 

Robert B. Whiteside is in California inspecting his 
extensive holdings of timber in Calaveras county and 
vicinity. He owns the Calaveras grove of big trees and 
sprang into sudden national prominence when he ac- 
quired that grove a few years ago. Mr. Whiteside does 
not intend to cut down the trees. He is many times 
a millionaire and the $100,000 that he paid for the 
grove was a comparatively small item for him. 


PRB BPBPP PP PPP LPL ALLL 


SAGINAW RIVER DISTRICT’S GOOD SHOWING. 


Bay Ciry anp Saginaw, MicH., Feb. 20—Considering 
the financial slump in October, the lumber industry 
in what is designated as the Saginaw river district, 
taking in Bay City and Saginaw, made an excellent 
showing. An epitome of the extent of the business 
in 1907 follows: 


Lumber manufactured, feet...........ccceeee 117,737,759 
Lath manufactured, plecesS........ccccccccecs 18,917,000 
PD id we weary. ot des NES CED Oe Reed ¥e new wes ce 689,450 
RN 5 fy 08g WSs athihe wy he ach. de dia 0605 6 mb a2 0 1,101,016 
POET ee Oe eee Te ee eee 19,400 
Lumber receipts by lake, feet.............00. 109,357,976 
Lumber shipped out in car lots, feet.......... 293,008,000 
Logs brought in by rail, feet.........2.ceeeeee 144,417,160 


Nine saw mills were operated, eight at Bay City and 
one, that of Bliss & Van Auken, at Saginaw. The record 
of each mill firm was: 


Frrm— Feet lumber cut. 
Kern Manufacturing Company............+--2% 13,846,430 
W. D. Youtig & CON 6 esc e cee cece cece cseee 25,000,000 
BRODGYy TOR. oo 6 6o shh ecw Scecagsvecgostwcoce 4,500,000 
Kneeland-Bigelow Company .........s+eeeeeees 19,936,280 
Kneeland, Buell & Bigelow Company........... 21,138,214 
a A oe ics 6 kas kee nese soa webs e 6,430,000 
Campbell-Brown Lumber Company............. 9,422,000 
E. EROPETAWC. cic cc cc cccscvccesenegeccoese 4,100,000 
J. .3. Blood, MOC Opevated... .. cvescccvciseccsce “ssveses : 
ge Bee ft RaAeereree see rere ree 13,564,835 

ON cae yin Sin Keke COS 00S OW Ob bebe es WED SS ne 117,737,759 


Of the foregoing 22,349,939 feet were pine; 59,210, 
662 feet hardwood, and 36,177,158 feet hemlock. The 
output of lath was: 





ConcERN— Pieces. 
CMON tach usec hee eee oe 4s cet an et aes 120,000 
Campbell-Brown Lumber Company 3,500,000 
Bist. 8. GM. Gates. ves coves veces 4's.0 656.00 ned ee 
Kneeland-Bigelow Company ......-...seeeeeeee 5,229,000 
Kneeland, Buell & Bigelow Company............ 6,411,000 
Kern Manufacturing Company...........-.e-see. 1,282,000 

8c RCRA Cae oe eae orknd meee EAS Cane 18,917,000 
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IMPROVEMENT IN WISCONSIN TRADE. 





Stocks on Hand Low—Old Saw Mill Finishes Cut—Railroad Built into Immense Tract of 
Valuable Hemlock and Hardwood. 





ON THE MENOMINEE. 


MARINETTE, WIS., Feb. 17.—A number of prominent 
Wisconsin people left last week for Lyman, Miss., to 
attend the annual meeting of the Ingraham-Day Lum- 
ber Company. They traveled by special car and the 
party, consisting of Mr. and Mrs. O. H. Ingraham and 
C. A. Chamberlain, of Eau Claire, and Mr. and Mrs. 
Tearse, of Winona, Minn., was joined in Chicago by 
Hon. W. H. Hatton, of New London, Wis., and Mr. and 
Mrs. George W. Dulany, of Hannibal, Mo. It will be 
joined at Lyman by Henry Dar, jr. 

John Armstrong’s mill, at Napper, expects a good run 
the remainder of the winter. L. Hale, of Crivitz, is 
bringing large quantities of logs to the Armstrong mill. 

The following quantities of manufactured timber were 
shipped out of this city last year, according to the 
figures furnished by the local customs officer: Lumber, 
32,451,000 feet, or a decrease of 6,371,000 feet over 
the exports of the preceding year; 130,000 lath, 2,000 
posts and other small quantities of woods, poles ete. Im- 
ports were: Lumber, 6,277,500 feet, an increase of 
1,284,290 feet over the preceding year, 4,458,000 shingles, 
71,000 posts. 

Paul and Felix Bavier, of St. Anna, contemplate locat- 
ing a wooden shoe factory at Chilton. They have been 
engaged in the business at St. Anna for some time. An 
effort is being made to induce them to locate their plant 
at Marshfield. 

Few circular saws are seen in the lumber mills in this 
region, the lumbermen having come to recognize that a 
circular saw entails considerable extra loss because it 
takes out more sawdust at a cut than a band saw. The 
installation of a band mill this year by the Sawyer-Good- 
man Company marks the disappearance of one of the few 
circular mills that remained and signalizes the economy 
to which lumbermen are driven. 

L. F. Hale has had big crews of men hauling snow 
on to the roads around Crivitz to enable jobbers to haul 
out their stocks of ties, posts and poles before sleighing 
vanishes. 

Over 200 carloads of logs are being received daily by 
the mills at the mouth of the Menominee river. Several 
special logging trains are being run and the three rail- 
roads are bringing in timber from northern Wisconsin 
and Michigan. . 

The Sawyer-Goodman Company has opened a lumber 
yard at Algoma, which will be run under the name of 
the Algoma Lumber Company. 8. W. Vance will have 
charge of the business. R. B. Goodman will also spend 
much of his time at the new location. The company has 
leased the lumber yard formerly occupied by John 
Halada, from the Henry Gericks estate and will put in 
a complete stock of lumber, sash and doors. 

The Menominee River Boom Company is making prepa- 
rations for opening its season’s work. The cribs and 
pilings in the river are being repaired. A new line of 
cribs is also being constructed. For a month the com- 
pany has had several crews of men pulling sunken dead- 
heads from the river bottom and piling them along the 
banks to dry. In the spring these will be floated down 
to the mills. Many large and valuable logs have been 
brought up, some of which were submerged for several 
seasons. Much valuable timber is on the river bottom 
and the companies are willing to pay high prices for it. 

E. E. Bolles & Co.’s mill, at Coleman, is in operation 
and farmers are beginning to haul in on an average 
twenty loads of shingle bolts a day. The company is 
building its ice road, which is fourteen miles long, and 
expects to begin hauling its own logs soon. 

Mr. and Mrs. Ralph Skidmore, of this city, and Mrs. 
J. Earl Morgan, of Oshkosh, left last week for Wash- 

ngton, D. C., where they are guests of Senator and Mrs. 
Isaac Stephenson and where they attended a meeting of 
the sponsors of American battleships. Mrs. Morgan, 
formerly Miss Elizabeth Stephenson, daughter of Senator 
Stephenson, was the sponsor of the battleship Wisconsin 
it the time of its launching at San Francisco several 
vears ago. Mr. Skidmore is a big land dealer of this 
‘ity. 
IN NORTHERN WISCONSIN. 


RHINELANDER, WIs., Feb. 18.—The hardwood lumber 
trade shows considerable improvement from the depres- 
ion existing during the last three months. Customers 
ire not buying in large amounts, but are giving occa- 
sional orders for one or more cars. Many consumers 
write that they will not be in need of lumber for months, 
but the rate at which trade in general is picking up is 
neouraging to local manufacturers and dealers. Birch 
is away ahead of all other woods in volume of sale, the 
demand for this wood being more than for all other 
woods together. Dry stocks are vanishing rapidly and 
at this rate there will be very little stock on hand by 
June. 

Maple is in slight demand, except for thick stock, 2% 
to 4 inches, and little of this can be had. Prices on 
good maple were not cut nearly so much as on birch, 
and on basswood, elm and ash little change in prices has 
been made. Basswood is worth as much as it was last 
year, with the exception of No. 3 common. Manufac- 
turers have stiffened the price of hemlock and this action 
has cut off what little trade was being offered. Spring 
trade in building lumber will probably not start for a 
month. 

Logging operations were helped by the snow of two 
weeks ago, but most of it melted off soon, leaving opera- 
tions at many points at a standstill. Where ice roads 
can be maintained business is progressing satisfactorily. 





Teams and hook men are in demand at many camps, but 
many skidding crews have been laid off. All the camps 
operated by Rhinelander mills are working steadily and 
will get in a good stock of logs. 

The Robbins Lumber Company is running its mill day 
and night and is operating its hardwood flooring plant. 
It expects to market its own stock of pine and hemlock 
this year and to work up most of its maple and birch 
into flooring. 





IN AND AROUND WAUSAU. 


Waus uv, WIs., Feb. 18.—The Alexander Stewart Lum- 
ber Conipany pays the highest taxes of any concern in 
this city into the treasury of Wausau, its taxes amount- 
ing to $6,319.73. The company is overhauling its local 
mill preparatory to early spring sawing, having vast 
quantities of logs on hand to turn its wheels and saws 
when the ice goes out of the river. 

The Schubring saw mill, in this city, is running night 
and day. Large stocks of logs are received daily. 

The sprinkling system in the Underwood Veneer Com- 
pany’s plant has been completed and that concern is 
well protected from fire. The senior owner and super- 
intendent of the Underwood company is a careful and 
shrewd business man and believes in taking every pre- 
caution for the safety of this prosperous concern. 

People buying logs in this vicinity this winter report 
that though times are quiet they have to pay nearly as 
much as they did last winter and expect prices to go 
higher before spring. The slump in lumber prices seems 
to be only temporary. 

The recent snow has almost disappeared in this sec- 
tion, but the ice roads are being utilized to good advan- 
tage, particularly in the country and country towns 
where saw mills are located. 

The mill of the Goodyear Lumber Company at Witten- 
berg has been started and the doubling of its crew and 
operation night and day is contemplated. Although the 
company is buying such logs as are. offered there the 
bulk of its supply of raw material ¢omes by rail from 
the company’s camps in Oneida and Forest counties. 
The company expects to cut about 3,000,000 feet of logs 
this season. 

After trying for the last fifteen years to clean up the 
timber contiguous to B. F. McMillan & Bro.’s saw mill, 
west of this city, the end is in sight. The firm is get- 
ting in a fine lot of logs and with weather permitting 
will bank 7,000,000 or 8,000,000 feet for next summer’s 
sawing. B. F. McMillan, senior partner of the firm, has 
been in business for forty years. He has operated the 
mill at McMillan for thirty-three years, during which 
time it has cut an average of 8,500,000 feet a year, or a 
total of 300,000,000 feet. 

While the season of 1907-08 has been backward in the 
lumbering industry owing to lack of snowfall, indica- 
tions are that considerable more will be accomplished 
in that line than was anticipated earlier in the season. 
The recent snow storm, though not of the kind loggers 
like to see, has been most welcome and work in their 
line is progressing in fine shape. 

The John Week Lumber Company, of Stevens Point, 
has two camps in on Hog creek and is banking its output 
in the Wisconsin river. It is hauling on solid ice roads, 
each load averaging from 6,000 to 7,000 feet. This com- 
pany intends to log about 3,500,000 feet of timber this 
season if the weather remains favorable. 

Kronenwetter Bros. have a contract for logging a 
2,500,000-tract of timber and 700 cords of bark. They 
have nineteen teams hauling. 

The Mosinee Log, Land & Timber Company is operat- 
ing extensively in and about its mill six miles north of 
this city. The company has two camps and expects to 
cut about 4,000,000 feet before spring. 

Jacob Mortenson, of the Jacob Mortenson Lumber 
Company, who resides in Oak Park, Ill., was in Wausau 
last week looking after his interests. 

C. J. Winton, who is heavily interested in lumbering 
in Prinee Albert, Canada, left Monday morning for that 
place, where he will spend a couple of weeks or more 
on business. 

The Heineman Lumber Company, of Heineman, Wis., 
has just completed eleven miles of railroad into a solid 
tract of timber, embracing practically an entire town- 
ship, which tract was acquired by-that company in the 
last two years and which will give it an additional run 
of between eight and ten years. The company had tim- 
ber which it figured would carry it for ten years, but it 
is now figuring on from eighteen to twenty years’ busi- 
ness. It is one of the manufacturing concerns that be- 
lieves in modern forestry methods and it is cutting its 
timber in such a manner that it has figured in the next 
few years that it can go back and secure another crop. 
One of the conveniences of the new purchase lies in the 
fact that there are several lakes in the new tract in 
which can be landed between 8,000,000 and 10,000,000 
feet of hemlock logs that can be taken to the mill at any 
time. The quality of the hemlock and hardwood sur- 
rounding these lakes is high class. It is also to be noted 
that the company’s plants are so equipped that they 
ean cut stock to order and get logs from the woods 
through the mill within forty-eight hours. 8. Heineman, 
of this company, says it has found that’its lumber busi- 
ness is picking up considerably recently and it feels that 
before the fall season most of the woods it handles will 
have returned to their normal value. The company’s 
mill is operating night and day on hardwood at the 
present time. 











Need Stock 
Like Ours 


but until you have tried ours you 
will never know how badly you 


have needed it all along. If you 


want a good reliable and uniform 
stock with which to back your ar- 


guments, we want you to try our 


Goldsboro 
IN. C. IPime 


It is perfectly milled, correctly graded 
and possesses natural characteristics 
that appeal to the man who has to 
be shown. Better try a car. 


Te lecode Used. 


Prices on Request. 


Johnson & Wimsatt, 
Washington, D. C. 





Kila Dried, Rough or Dressed 


N. C. PINE 


Dally Capacity 175,000 Feet 


FRANKLIN, VA. 
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N. C. PINE 


IN CAR OR CARGO SHIPMENTS. 


UR EQUIPMENT enables us 

to carry a good stock of kiln 

dried, rough and dressed lumber, 

and we have shipping facilities that 
guarentee prompt service. 


Fosburgh Lumber Co. 


MANUFACTURERS 
NORFOLK, VA. 


Eastern 18 Broadway, NEW YORK. 
| Sales Offices: Exchange Bldg., BOSTON. | 
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J.C. Turner Lumber Co. 


35,000,000 IN STOCK 


Cypress 


California | Washington 
Redwood. Fir and Cedar. 


Cypress, Redwood and Cedar Shingles. 


MAIN OFFICE: 
New York City, 1123 Broadway, Cor. 25th Street, 


YARDS: Irvington-on-the-Hudson 
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Stevenson-West Lumber Co. 
KANSAS CITY, MO. 

















C. J. Garter Lumber Company, 


MANUFACTURER 


YELLOW PINE 


SHORT LEAF FINISH. STEAM DRIED RIGHT, 
SOFT AND BRIGHT. 


Kansas City, Missouri. 








Yellow Pine 


Send us your orders and inquiries. 
Our Stock is complete. We can 
ship promptly. 


D. G. SAUNDERS LUMBER CO. 
Kansas City, Mo. 








O. G. HUFF LUMBER CO. 


MANUFACTURERS OF 


Long Leaf Yellow Pine 


RAILROAD AND CONSTRUCTION TIMBERS 
OUR SPECIALTY. STEAM DRIED FINISH. 


SOUTH BEND, IND. 





Mills 
CENTERVILLE, ALA. 








THE BRITTON LUMBER CO, 


MANUFACTURERS OF 


Long Leaf Yellow Pine 


FLOORING AND CAR DECKING A SPECIALTY. 
LAKEWOOD, FLORIDA. 





Write for Stock Sheet. 








ROBERT MORGAN, JR. 


Exporter of 


Long Leaf Pitch Pine Lumber 


ORANGE, TEXAS, U. S. A. 


Codes used: Watkins, A.B.C. Cable Address: 
W. Union, Postal. “JUNIOR” 














- FROM OVER THE BORDER. 


Great Improvement Shown in the Far Northwest 
—Chicagv Capital Interested in Graham and 
Moresby Islands Limits. 


WINNIPEG, MAN., Feb. 8.—The tie camps along the 
line of the Canadian Northern railway west of Port 
Arthur, Ontario, where the majority of the timber neces- 
sary for railway renewals and construction is being taken 
out are active. Crown Timber Inspector Oliver, of Port 
Arthur, is on his round of inspection of the camps. He 
estimates that 500,000 ties will be taken out along the 
Mattawin river. These will be loaded at Sunshine sta- 
tion on the Canadian Pacific railway and the majority 
of them will be used by that railway. At Kashabowie 
1,000,000 ties are being taken out by the Northern Con- 
struction Company. Sixteen other camps to be visited 
on the line of the Grand Trunk Pacific are to be visited, 
and Mr. Oliver has already inspected fourteen on other 
lines. 

Duncan Sinclair, manager of the Alexander Black 
Lumber Company, has retired from that concern and will 
devote his entire time to his own lumber business. He 
will, however, retain his interest in the company and his 
son, W. H. Sinclair, secretary-treasurer of the company, 
will henceforth be manager. 

L. Christie, of Fort Frances, Ont., purposes to erect 
a saw and tie mill at that place on the Indian reserva- 
tion adjoining the Fort Frances Lumber Company’s 
property. Mr. Christie has just returned from Toronto, 
where he completed the purchase of modern machinery 
for the mill which is to be erected this spring and which 
is to have a capacity of 2,500 ties a day. Mr. Christie 
has a contract from the Canadian Northern railway for 
100,000 ties and his camps are turning out the timber 
at the rate of 1,000 a day. The mill is to be located on 
a spur track and the ties when manufactured in the 
mill will be loaded by automatic machinery to the cars, 
thus doing away with considerable waste of time. As 
soon as the lake is clear of ice the tie timber will be 
floated down to the millpond and put through the manu- 
facturing process. The building of the new mill will 
employ a number of men and will add to the growing 
industries of Fort Frances in connection with the lum- 
bering business. 





AT A BUSY CANADIAN MILL POINT. 


Hutu, Ont., Feb. 17.—Shipping of lumber is exceed- 
ingly quiet, owing to scarcity of money and the deter- 
mination of manufacturers to maintain prices. Lum- 
bermen have closed no large contracts for next season’s 
cut, but it is reported that a few million feet of pine 
has been bought at an advance over last year’s figures. 
Some manufacturers say they will not depend much on 
United States trade and will turn out more lumber for 
British consumption. If the demand is slack it will be 
easy to curtail the output because the winter’s cut of 
logs is small. The smaller mills have not taken out 
enough logs to keep them going all summer. In most 
eases the supply of logs left from last year, owing to 
the late breaking up of the lakes last spring, will be used 
next summer and no corresponding surplus will be left 
over for 1909. 

Shanty men are returning home in large numbers be- 
cause their employers would not continue the high rates 
of wages of last season, the men refusing to come down 
from $33 to $25 a month. Many camps were allowed to 
close because the firms were willing to risk the season 
with a comparatively small supply of logs. In a couple 
of weeks hiring for the drive will begin and the lumber- 
men expect to get hands at from $40 to $45 a month. 

The recent thaw has made hauling difficult in the 


shanties, but previously the roads were good, the hard, 


frost having been beneficial. Official records show that 
snow fall in this district this year was twice as much 
as last year. 

Shearer, Brown & Willis, Limited, Buckingham, 
Que., have depesited with the minister of public works 
plans and description of the site of certain piers proposed 
for erection in the bed of the Lievre river, near Buck- 
ingham. The piers are intended to be used for tying 


‘| booms for storage of logs in the vicinity of the saw 


mills recently erected there by Shearer, Brown & Willis, 
who have headquarters in Montreal. 





FROM THE CANADIAN SOUTHWEST. 


Vancouver, B. C., Feb, 17.—Early in the spring, the 
Moresby Island Lumber Company, an American corpora- 
tion, with a nominal capitalization of $500,000, will be- 
gin construction on a $400,000 saw and shingle mill on 
Cumshewa inlet, Moresby island. Lumber will be cut 
for the foreign and domestic markets. The directors 
of the company and their friends returned this week 
from a trip to Moresby island, the steamer Princess 
Beatrice having been chartered at a cost of $400 a day. 
H. F. Hunter, general agent of the Chicago, Milwaukee 
& St. Paul railway at Chicago, said: 


The Moresby Island Lumber Company owns 100 square 
miles of timber limits on Graham and Moresby islands, in 
the Queen Charlotte group. Control is vested in about 
half the party. All the others, representing millions of 
capital, are invited guests. After examining a few of the 
limits our most ——— expectations were surpassed, and 
it did not take us long to decide to proceed this spring 
with the construction of a $400,000 saw mill, which we 
hope to have completed and in full operation next fall. The 
plant will include a shingle mill If conditions warrant 
we will keep on increasing our equipment. Of course, our 
decision to start work on the mill is contingent with the 
Grand Trunk Pacific railway proceeding with construction 
work at Prince Rupert this summer. I shall revisit the 
islands in May in connection with our saw mill enterprise 


and other members of our party may do likewise. Our visit, 
whilesfor the majority a pleasure trip, will result in the 
investment of a large amount of capital on the mainland. 

Prominent members of the party were: President 
Earling, of the Chicago, Milwaukee & St. Paul; his two 
sons; Stanley Field, nephew of the late Marshall Field; 
Potter Palmer, of Chicago; A. Uhrland, vice president 
of the Central Trust Company,'of Illinois; H. R. Will- 
iams, of Seattle, president of the Washington section of 
the Chicago, Milwaukee & St. Paul; H. H. Field, Seat- 
tle, attorney for the company; J. Q. Adams, capitalist, 
Chicago; C. 8S. Slosson and I’. A. Blackwell, . capitalists, 
Spokane; Thomas D. Merrill, lumberman of Duluth, who 
owns large areas in British Columbia; T. 8. Ives, presi- 
dent of the Moresby Island Lumber Company, La Crosse, 
Wis.; J. E. Corlett, Decatur, Lll., secretary treasurer; 
R. D. Miller, banker, Spokane; Senator Hobson, of 
Lewiston, Montana, and William Bolecom, mill owner, 
of Seattle. 

Plans are under consideration by eastern capitalists 
which will greatly advance the timber industry on the 
north fork of the Kettle river, in southeastern British 
Columbia. The fact that the provincial government has 
prohibited any more staking of timber lands has greatly 
increased the value of lands already secured. The Kettle 
Valley railway will be extended to afford transporta- 
tion for the available timber, and it is estimated that 
about 500,000,000 feet of good white pine, fir and spruce 
is in that district. 


LAKE ERIE PORTS. 


Building Projects Are Being Held Up in Cleveland 
—Buffalo Trade in General Shows Im- 
provement in Tone. 





CLEVELAND, OHIO, Feb. 20.—Changeable weather i 
allowing little new building to be started and as a 
result the local retail market is dull. Many building 
projects are being held up on account of difficulty in 
getting loans and most local yards are doing little city 
business, 

J. C. Miller, of Miller Bros., and O. H. Babcock, of 
Babcock Bros., both of Pittsburg, were recent visitors 
to Cleveland. 

T. T. Crenshaw, of the Missouri Lumber & Land Ex- 
change, Kansas City, Mo., visited some of the local 
dealers this week. 

The Ohio Sash & Door Company has rented part of 
the Striebinger building on Prospect avenue and will 
install an office and warehouse. The present location 
of the offices and factory are somewhat out of the way 
and it is thought that the new location will add much 
to the accommodation of customers. 

J. D. Hitchcock, lumberman, of Ashtabula, was in 
Cleveland this week. 

E. G. Carleton, of the Mills-Carleton Company, has 
just returned from a vacation in Florida. 

J. C. Swan, lumber inspector of Duluth, Minn., visited 
the Cleveland market this week. 

George Barner, of the Barner-Mead‘Lumber Company; 
R. C. Klumph, of the Cuyahoga Lumber Company, and 
William Gehrke, of the Norris Lumber Company, will 


. accompany the Cleveland Grays on their trip to Cuba, 


leaving Cleveland February 22 and returning March 8. 

C. H. Foote, of the C. H. Foote Lumber Company, has 
just returned from an inspection trip of the Saw Mill 
Company, Chase City, W. Va. He was accompanied by 
W. E. Porter, of the East Jordan Lumber Company, 
East Jordan, Mich., who is also interested in the con- 
cern and both are enthusiastic over the results. The 
new company has about 600,000 feet cut and on sticks 
and is waiting for a switch when it will begin to ship. 
It has considerable small timber in yellow pine and a 
small amount of poplar and hardwoods. 





FROM WESTERN NEW YORK. 


BurFraLo, N. Y., Feb. 20.—The tone of the general 
lumber trade is improving. Even the dealer who is not 
selling much is hopeful, for inquiries are coming in from 
all quarters. Twenty-eight building permits were issued 
for the week, practically all in wood, with twenty-two 
frame dwellings in the list. The entire cost is estimated 
at $67,990. Plans are filed for an $80,000 hospital and 
a $54,000 church, for which permits have not been is- 
sued. 

Secretary Mixer, of the Lumber Exchange, is inter- 
ested in looking after the welfare of men out of work, 
as taken up by the city charity organization society, 
which is necessarily active this winter. 

George E. French, of Boston, who is the main part of 
the Atlantic Lumber Corhpany, of that city, visited the 
Buffalo office recently. 

E. V. Dunlevie has increased his lumber operations 
so much, especially since organizing the Buffalo Timber 
Company, that he has opened offices on the second floor 
of the Prudential building, which has a lumber office on 
nearly every floor. 

President W. L. Sykes, of the Emporium Lumber 
Company, has gone to the Pacific coast for two months 
for a rest. Though he has a way of getting hold of tim- 
ber lands almost: everywhere he goes it is given out that 
he has no business operations in view on this trip. 

George B. Montgomery will return this week from 
a long visit south, part of his time being given to look- 
ing after the Montgomery interest in yellow pine mills 
in Virginia and North Carolina. 

The projected meeting between wholesale and retail 
dealers of this city has not taken place and may not, 
for the wholesalers are not pleased over placing the city 
on the basis of Rochester and other cities of the state 
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by the retailers, claiming that it ought to be left an 
open market. Retailers complain that too much retail- 
ing is done over their heads. 

The Haines Lumber Company has covered its eastern 
territory and finds that white pine and cypress sell 
fairly well. M. E. Preisch, who has to be away much 
of the time on account of the New Brunswick purchase, 
has been at home, but is planning a trip to Duluth. 

E. W. Bartholomew, one of the younger sellers of 
jumber in this market, who has for some time done. a fine 
rade, chiefly in North Carolina pine and Pacific coast 
voods, has arranged to operate under the name of the 
ki. W. Bartholomew Lumber Company, but states that 
no incorporation will be made. 


THE EMPIRE STATE. 


Business in the Metropolitan District Is on the Up 
Trend—Tonawanda Dealers Report In- 
crease in Export Trade. 





New York, Feb. 18.—Signs of improvement in this 
district are sufficient to encourage the trade and a good 
run of trade should be booked soon. Building is not 
increasing to any great extent, although the plans filed 
last week compare favorably with those of the corre- 
sponding week last year. The demand for a few weeks 
at least will result from the prevailing limited consump- 
tion and the fact that retailers in numerous instances 
allowed their stocks to become depleted and must order 
to keep their assortments in presentable shape. Con- 
fidence is not lacking in the retail or wholesale trade, 
because both long ago concluded that the way to handle 
a condition like the present is to let the dullness run 
its course and not make a bad condition worse by forcing 
stock on an unwilling market. Yellow pine and spruce 
schedules are offered freely, but the quantities are lower 
than last month, and in other lines are indications that 
surplus stocks at mill points have gradually been worked 
off. Hardwood dealers are not finding as much stock as 
expected. 

H. Billetter, deputy attorney of the Lumber Under- 
writers, 66 Broadway, is confined to his home with a 
severe attack of typhoid fever and it will be some time 
before he is able to assume his office duties. His many 
friends in this market wish for him a speedy recovery. 

The Weisberg-Mark Company, which was burned out 
at the foot of east Ninety-second street, Manhattan, last 
July, has built and equipped a millwork plant at Astoria. 
it is stocking up and preparing for a good line of sash 
and door orders. 

H. R. Duniway, 18 Broadway, who handles the metro- 
politan trade of the California Sugar & White Pine 
\geney, returned last week from an extended visit to 
ihe company’s head office at San Francisco, Cal. He 
states that while orders are quiet the outlook is better 
than it has been for several weeks, and the larger pine 
mills in California expect a good run of business from 
castern consumers. Stocks at mill points are low, nearly 
every mill in the agency carrying a much lower stock 
than usual for February. Mr. Duniway finds a gradual 
increase in inquiries for sugar and white pine and says 

ie stocks are rapidly gaining favor wherever they are 

itroduced, sample orders being followed up with orders 
tor larger shipments. 

I’. J. Saxe, of the Atlantic Coast Lumber Corporation, 

3roadway, finds a better demand for North Carolina 
ine than last month and a better character of inquiry. 
tocks are not as large as formerly and buyers are more 
willing to consider laying in stock. The company has 
vo of its four mills running at Georgetown, 8S. C., hav- 

g started operations there on about February 1. 

The Lumbermen’s Noonday Club, which was started 
2 few weeks ago, is well patronized, and at times the 
special dining room set apart for lumbermen in the 
iifth Avenue hotel is crowded. This has proven such 

success that steps are being taken to perfect a per- 

‘nent organization and probably secure larger dining 
rooms. A feature during the last two weeks has been 

ie unusually large number of out of town visitors. 

A. E. Lane, eastern manager for the Seattle Cedar 
Lumber Manufacturing Company, 1 Madison avenue, says 

e demand for Washington red cedar lumber and shin- 

s holds up well and indications for a good spring 

ide are encouraging. Mr. Lane states that, so far as 
the shingle situation is concerned, few mills on the 
‘acifie coast are operating and supplies are low. The 

ck of red cedar lumber and shingles which Mr. Lane 
brought to this port recently on the Earl of Douglass 
is selling rapidly and the large number of trial orders 
— in some good sized shipments among local 
yards, 

Charles A. Schieren & Co. have incorporated and or- 
g.nized a corporation under the business corporations 
‘nw of the state of New York with the name of the 
Charles A, Schieren Company, and have transferred the 
copartnership property, assets and good will of the 
uusiness to that corporation. This step has been neces- 
itated by the large increase in the volume and extent 
of the firm’s business. 

The members of Charles A. Schieren & Co. constitute 
‘ controlling interest in the new corporation, which will 
continue to transact business at the same places as here- 
tofore conducted by the firm, namely: Ferry and Cliff 
Streets, New York; 84 to 88 Franklin street, Chicago; 
186 to 188 Lincoln street, Boston; 226 north Third 
Street, Philadelphia; 240 Third avenue, Pittsburg; 1622 
W azee street, Denver; Auf Dem Sande 1, Hamburg, 
Germany, and at. such other places as the extension of 
the busines’ may require. 





THE TWO TONAWANDAS. 


NortH ToNAwanpA, N. Y., Feb. 20.—Dealers state 
that each succeeding week brings an increase in busi- 
ness and with the arrival of more favorable weather they 
expect a pronounced revival of operations. A consider- 
able increase in the export trade is reported and dealers 
who cater to this field are gratified with the volume of 
orders from foreign countries, especially in South 
America and South Africa. The South American trade 
has seldom made a greater impression on local dealers. 

Joseph Oliver, of the former North Tonawanda firm 
of Donogh & Oliver, is experiencing considerable diffi- 
culty retaining his seat as mayor of Toronto, Ont., 
to which office he was elected last month by the largest 
majority ever accorded a chief executive of that city. 
With other officials of Toronto he has reduced the num- 
ber of liquor licenses from 144 to 110, and the liquor 
interests are reported to have brought charges that he 
became a naturalized citizen of this country while in 
the lumber business here. The records on file in North 
Tonawanda do not show that he even made application 
for naturalization papers. 

L. H. Swan, of L. H. Swan & Co., has returned to 
Norfolk, Va., after spending a few days at the local 
company’s office. He reports an increasing volume of 
business at his southern mill, a considerable increase in 
the number of employees being necessary during the 
last few weeks. 

James B. Huff has been engaged to look after the 
Eastern Lumber Company’s car trade in New York state. 

The steamer Badger State, built in Buffalo in 1862, 
has been bought by the Reeves & McBean Lumber Com- 
pany, of Detroit, Mich. The steamer has been operated 
as a lumber hooker for many years. 

Wallace G. Palmer has secured Frank W. Stevens, of 
the state public utilities commission, to address the an- 
nual banquet of the Board of Trade, February 21. 

A. C. Tuxbury, of the Northern Lumber Company, 
and family, who have been the guests of Mr. and Mrs. 
Charles Hill, New York, since the holidays, left last 
week for Charleston, 8. C. Mr. Tuxbury goes to look 
after the business of the A. C. Tuxbury Lumber Com- 
pany and his family will remain in the south until 
spring. 

Frederick Weyerhaeuser, jr., of Milwaukee, Wis., 
called at the office of the Eastern Lumber Company, in 
this city, last week. : 


NORTH ATLANTIC COAST. 


New England Trade Notes— Business Outlook in New 
Hampshire Is Gratifying—Lack of Snow Has 
interfered with Work in the Woods. 





Boston, Mass., Feb. 17.—The following statement of 
trade conditions has been sent to the various members of 
the New Hampshire Lumbermen’s Association, signed by 
Warren Tripp, president: 

The general outlook of the market reveals gratifying im- 

rovement. Dealers have been cautious in buying, think- 
ng that prices might drop, with the result that very lit- 
tle unsold dry lumber is in the yards. On the other hand, 
not nearly as much timber will be cut this winter as last. 
Scarcity of snow has interfered with work in the woods 
and many of our heavy shippers have been unable to get 
their lumber out. If there is any business in the spring 
lumber should be high. We see no reason why shippers 
who wait until the dealers have exhausted their stock should 
not be able to sell their lumber without reduction in price 
or why prices should not be maintained. We take this oc- 
casion to state our views of the market, believing that the 
welfare of all the members depends directly upon the per- 
sonal stand taken by each individual member and that, act- 
ing together, the spring will show vital improvement in 
business and good prices in the lumber market. 

Fred M. Johnson, of the W. A. Fuller Lumber Com- 
pany, Leominster, is much interested in manual training 
in the public schools of his home city. For several years 
he has presented prizes to be awarded for the best work. 
Mr. Johnson has just equipped the school with a smelt- 
ing machine. 

Barker & Co. recently received one of the largest ship- 
ments of lumber at New York ever received at that port. 
jeorge J. Barker, of Boston, is the head of this firm. 
The lumber was shipped from Gulfport, Miss. 

Building contracts awarded in New England during 
the last week amounted to $706,000, against $788,000 
during the corresponding week last year. Since January 
1 the contracts have amounted to $4,656,000, as com- 
pared with $11,800,000 during the corresponding period 
last year. 

Interesting statistics have been prepared by Labor 
Commissioner Carroll, of New Hampshire, relative to 
lumber in that state. The list shows that, including 
owners. of steam saw mills, 475 lumber manufacturers 
are in the state, an increase of over 100 since the last 
national census. 

George A. Newton, for many years associated with 
the Charles W. Leatherbee Lumber Company, has left 
the employ of this concern. He goes to Maine, where he 
will begin the manufacture of hardwood flooring. Mr. 
Newton will have'an interest in this venture. 

E. N. Eames, vice president of the Boston Lumber 
Company, has returned from a trip to the south and 
west. He reports that he found few mills busy. 

Boyd & Harvey, Bangor, Me., have cut about 6,000,000 
feet of cedar this season. 

George Todd, of the William Curtis Sons’ Company, 
left for the south late last week and will be absent about 
a month. . 

Shipments of lumber to Boston by sea during the last 
week included two part steamer carloads with over 12,000 
feet and one schooner from the south with over 600,000 
feet. 

Charles A. Millekin, one of the largest lumber oper- 
ators in Maine, visited Boston last week. 


“a PACIFIC COAST. “2B, 
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MANUFACTURERS OF 


Fir and Red Cedar Lumber. 


RED CEDAR SHINGLES. 


GOOD GRADES. 
PROMPT SHIPMENTS. 
WELL MANUFACTURED STOCK. 


OFFICE AND MILLS: 
THREE LAKES, WASH. 


EASTERN SALES OFFICE: 
1419 R. A. LONG BLDG., KANSAS CITY, MO. 


BURT J. WRIGHT, Mgr, 








Flooring, Ship Decking, 
= Finish, Car Material, 
Yard Stock and Timbers. 


SPRUCE Fa 


LUMBER, LATH, 


Shingles and Spars 





Grays Harbor Lumber Company 


HOQUIAM, WASH. 








FIR TIMBER 


Fir Car Material, Bridge Material, Ry. Ties, 
and all other Pacific Coast Products, all kinds 


IR PILING AND CEDAR POLES. 


Car and Cargo Shippers. We use Telecode. 
For prompt Shipment, write 


Chas. R. McCormick & Co. 


ERNEST H. MEYER, Manager, 
419-420 Abington Bidg., PORTLAND, ORE. 














seurcrep Fir Timbers 
on SHORT Notice. 


GENERAL YARD STOCK 


PROMPT SHIPMENTS A SPECIALTY. 


Covington Lumber Co. 


Mills at Covington, Wash. Kent, Wash. 


Daily Capacity 75,000 Feet. 
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FIR 


Timbers and Joist 


ANY SIZE 
ANY LENGTH 
ROUGH OR DRESSED 












































YARD STOCK 
TANK STOCK 
FACTORY STOCK 
EVERYTHING IN FIR 


wRITE US TODAY. 


John A. Hughes Lumber Co. 


236-238 Burke Bldg, SEATTLE, WASH. 








We Want Your Inquiries 
and Orders for 


Washington RED CEDAR, 
FIR and SPRUCE LUMBER 








AND 


RED CEDAR SHINGLES 


R. J. MENZ LUMBER COMPANY 
Seattle, Washington. 
























We Want to Sell You 
Red Cedar Shingles 


Because we have a brand that we believe 
will please your trade and make you a 
permanent customer of ours. We refer 
particularly to our 


Black Cross Brand of extras and clears. 


We make 1,500,000 every 10 hours and can ship 
over any transcontinentalline. To facilitate Eastern 
shipments, however, we constantly keep cars stored 
at our LaCrosse storage sheds and Minnesota transfer, 
hence can fill orders without delay. When you want 
quick action wire your orders at our expense. 





Address all correspondence to 


C.H. NICHOLS LUMBER CO. 


409 Lumber Exchange, SEATTLE, WASH. 





















Fir and Cedar Lumber—————Cedar Shingles 


BIG STOCK OF FIR 


to move—Send us your 
inquiry. We will name 
you exceptional prices. 


A. P. Henderson Lumber Co, 


LUMBER EXCHANGE - 


Roy Bang Seattle, Wash. 


We use Telecode. 























The Herron Company 


FIR LUMBER 


CAR MATERIAL. RAILROAD TIMBERS. 








Seattle, Washington. 






































TELEGRAPH BILLS REDUCED j{7onuse the American 


For further particulars address American Lumberman, Chicago, Ill. 

















~ WITH THE PENNSYLVANIA LUMBERMEN. 





Philadelphians Attend Maryland Concatenation—Spring Floods Check Lumber Production— 
Lumbermen Conspicuous in Interesting Event. 





QUAKER CITY NEWS. 

PHILADELPHIA, Pa., Feb. 19.—Prices are unsettled, 
and the demand is not up to the supply. Nevertheless 
most dealers are reasonably sure of a lively spring trade, 
because retailers have about exhausted their supply of 
lumber and must replenish stocks soon. Yellow pine and 
the best grades of poplar are on a firm basis, so far as 
price is concerned. 

William L. Rice, president of the Lumbermen’s Ex- 
change, announced the appointment last week of Herbert 
P. Robinson and William H. Smedley as representatives 
of the exchange at the annual meeting of the National 
Wholesale Lumber Dealers’ Association in Washington, 
March 3, 4 and 5. Mr. Rice will also attend. 

F. T. Rumbarger, formerly of the Rumbarger Lumber 
Company, now in business for himself, has taken offices 
on the third floor of the Harrison building. John J. 
Rumbarger, who has offices on the sixth floor of the 
Harrison building, will leave for the south this week to 
visit the mill districts. 

Robert G. Kay, one of the most prominent wholesalers 
of this city, and active in all trade organizations which 
seek to promote the interests of lumbermen, is making 
a tour of the south, visiting the mills in Florida and 
taking advantage of the expedition to visit the fashion- 
able Florida midwinter resorts. 

Owen M. Bruner, of the Owen M. Bruner Company, 
does not look for any material change in market condi- 
tions within the next sixty days. J. Finley, who has 
been along the Pacific coast, is in the Gulf coast terri- 
tory, working his way toward the Atlantic seaboard, and 
is expected at the home offices next month. Witliam H. 
Bruner, of ‘the Fowl River Lumber Company, Delchamps, 
Ala., a brother of Owen M. Bruner, visited this city last 
week to renew family ties and old acquaintanceships. 

Joseph R. Rodgers, Vicegerent Snark of the Concate- 
nated Order of Hoo-Hoo of the eastern district of Penn- 
sylvania, has gone for a fortnight’s visit to New Eng- 
land solely on business. 

Charles H, Thompson, of Lewis Thompson & Co., In- 
corporated, spent a few days last week at the seashore. 

Harry R. Olsen, who represents Crosby & Beckley, in 
Philadelphia, is moving with his family from Palmyra, 
N. J., to Narberth, Delaware county, this state. 

Isaac H. Troth, of the Henry H. Sheip Manufactur- 
ing Company, is expected back from a trip abroad in the 
interests of his firm, in a few days. 

John J. Soble, of Soble Bros., returned last week from 
an extended trip through New York state. : 

Wilson H. Lear is making extensive improvements to 
his yards in the northeastern section of this city. 

Robert Patterson, of the Robert Patterson Company, 
who has been a welcome visitor to this city’s trade dur- 
ing the last few weeks, will return this week to the mills 
at Hot Springs, N. C. 

Harry C. Bemis, of Bemis & Vosburg, Pittsburg, ac- 
companied by Mrs. Benson, was a visitor to this city 
last week, combining business and pleasure. 

Seymour Y. Warner, of the Seymour Y. Warner Com- 
pany, returned this week from a visit to the new plant 
of his company at Pulaski, Va. 

Among the visitors to this city’s trade during the 
week were the following: Charles Ross, Williamsport ; 
W. S. Underwood, of the Albermarle Lumber Company, 
Hertford, N. C.; E. D. Galloway, of the Galloway 
Pease Company, Johnson City, Tenn.; C. Frank Williams, 
Media, and Hon. Samuel Roberts, of the Grater-Bodey 
Lumber Company, Norristown, Pa. 

The monthly meeting of the Lumbermen’s Exchange 
will be held on the second Thursday of March, so as not 
to interfere with the attendance of Philadelphia lum- 
bermen at the meeting of the National Wholesale Lum- 
ber Dealers’ Association in Washington. 

Jacob L. Rumbarger and his wife, Margaret A. Rum- 
barger, are being congratulated on the fiftieth anniver- 
sary of their wedding. They were married in western 
Pennsylvania, February 18, 1858. 

John Halfpenny, of Halfpenny & Hamilton, is mak- 
ing a trip in the south looking after the lumber interests 
of the firm, and is expected home Saturday of this week. 

Charles G. Blake, the popular representative of E. V. 
Babeock & Co., has ‘been suffering with a hght attack of 
the grip. 

Eli B. Hallowell, who is to be the next reform mayor 
of Philadelphia, has been elected vice president of the 
Lincoln Mutual Fire Insurance Company, and of the 
Liberty Mutual Fire Insurance Company. 

Joseph R. Rodgers, Jerome H. Sheip, James J. Linus, 
Harry Olson and John J. Rumbarger attended the Con- 
catenation and the ‘‘On the Roof,’’ given by Vicegerent 
Snark of Maryland John A. Bellamy. They were re- 
ceived so cordially and treated so royally by the Balti- 
more Hoo-Hoo that they are determined to reciprocate 
the compliment to the large delegation which the Balti- 
more Hoo-Hoo promises will attend the Coneatenation to 
be held in Philadelphia, Friday, March 13. 





SMOKY CITY TRADE NOTES. 


PirtsBurG, Pa., Feb. 20.—Local lumbermen are much 
troubled by the spring floods of the last week, which 
caused. a general blockading of railroad traffic and de- 
moralized the freight movement. The rivers rose to 
nearly thirty-two feet above normal, spread over the 
city. and took in many portions of the railroad yards. 
Not a section of the vast Monangahela or Allegheny 
territory but has been inundated, the high water putting 


a quietus on the mills and lumber camps in the central 
portion of the state, holding up shipments and causing 
no end of trouble. This, coming immediately after 
heavy snow storms, which blocked trains and checked 
lumber production, has been made doubly hard by a 
second cold wave, a general freezing up of streams and 
heavy snow in the mountains. 

Lumbermen have been doing a little more business 
each week and the general tone of the market is one of 
hopefulness. More inquiries are coming in, and interest 
is keener. Plans for building are coming in each week 
in larger numbers and retail yards report a fair amount 
of stock moving. 

An interesting event of last week to Pittsburg gen- 
erally was the annual banquet of the Pittsburg chamber 
of commerce. Senator P. C. Knox was the chief speaker ; 
Senator Dolliver, of Towa, was present, and other speak- 
ers included Congressman J. Sloat Fasset, of New York, 
who is largely interested in the lumber trade. Twenty- 
seven Pittsburg lumbermen at one table represented 
splendidly the great lumber industry of this city. Lum- 
bermen were conspicuous in the plans and arrangements 
for the event and it was a splendid example of their 
characteristic hospitality. Fred R. Babcock, vice presi- 
dent of the chamber of commerce, was an active partici- 
pant and took a leading part in the direction of the 
affair. 

Bemis & Vosburg report many inquiries for all grades 
of lumber during the last week. The number of sales 
is way above the average for January. W. W. Vosburg 
has returned from Cleveland and the northern portion of 
the state, where he had been inspecting the mills and 
looking after production. Harry Bemis returned from 
a trip east. Mr. Vosburg reports that the attitude of 
the hemlock men has been conservative during the last 
season. The Pennsylvania Lumber Company, which has 
a heavy stock of lumber on hand and is cutting at 350,- 
000,000 feet of peeled logs, will not do any peeling this 
year unless conditions change, but will continue to work 
on its cut logs until they have been cleaned up and piled. 
Many hemlock men are holding down production and 
are inclined to await developments before doing any 
extensive cutting. Spruce mills in West Virginia are 
idle, and many of them will remain so until March. 

E. V. Babcock & Co. report a fair amount of new 
business, with the outlook steadily improving. FE. V. 
Babeock is in Davis, W. Va., looking after operating 
matters. O. H. Babcock is in Cleveland on a business 
trip. Snow and floods affected operations at Ashtola 
during the last week and caused a temporary suspen- 
sion of the hemlock mills of the company there. 

The American Lumber & Manufacturing Company 
says conditions are improving steadily. Vice President 
J. M. Wollett reports an unusually large number of in- 
quiries, more than for many months, and while this is 
evidence of much prospective business, there is also an 
indication of close figuring which is not altogether satis- 
factory. President W. D. Johnston, of the American 
company, is in Florida looking over the company’s mills 
at Florella, and will be gone for some time. J. B. 
Montgomery, secretary of the company, is making a 
brief trip to Cincinnati, Chicago and Buffalo, while 
Samuel Dunseith is in Canada looking after orders in 
that section. : 

The Flint, Erving & Stoner Company report that the 
mills at Dunlevie, W. Va., were forced to suspend for 
a few days by the heavy storms. Sales are approximately 
60 percent of normal, but prices are weaker in most 
lines. The demand for hardwoods has made the only 
active feature of the business this month. 

W. W. Lockwood, who handles the metropolitan trade 
of the Rice & Lockwood Lumber Company, with offices 
at 1 Madison avenue, finds an improved inquiry, espe- 
cially for spruce, and anticipates a much better demand 
during March and April. The company’s new mills at 
South Maitland, Nova Scotia, are preparing for active 
operation April 1, by which time it is expected to start 
the saw mill to full capacity. A planing mill outfit has 
been installed and is in operation. Frank C. Rice, presi- 
dent of the company, accompanied by his son, is enjoy- 
ing a few weeks’ rest in Cuba. 

Hugh McLean, of the Hugh McLean Lumber Company, 
and the Haines Lumber Company, Buffalo, stopped in 
this city today on his way to Boston to call on some of 
the hardwood trade. He reports improvement in the 
general demand, although manufacturing interests and 
hardwood yards are reducing their stocks wherever pos- 
sible, and a number of factories, especially in central 
and western New York, are doing well when operating 
to two-thirds of their usual capacity. Mr. MeLean looks 
for better buying about April 1. 





aed ° 


Jenkins Bros., manufacturers of gate valves of all 
kinds, have recently issued a supplement to their 1907 
catalog. This supplement gives illustrations and full 
descriptions of a number of new valves which are now 
being sent out by this firm, which has a reputation 
throughout the country for valves which combine the 
best construction with the. highest quality of material. 
The supplement contains illustrations and descriptions 
of extra heavy gate valves for 250 pounds working 
pressure and medium pressure gate valves for 150 
pounds working pressure. All those who secured the 
1907 catalog of this company will be interested in the 
new machinery which is described in this supplement to 
the catalog. 
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MEMPHIS CLUB SESSION. 


teport of Conference Between Representatives of 
Railroads and Lumber Interests—To 
Buy Sea Lions for Zoo. 


MEMPHIS, TENN., Feb. 17.—The regular semimonthly 
ieeting of the Lumbermen’s Club was held at Hotel 
‘ayoso Saturday afternoon. More than sixty members 
ere present and a number of railroad officials were 
uests of the club at luncheon, being in Memphis in 
rder to attend the conference arranged for that date 
etween themselves and committees representing the 
umber interests of this city in the matter of readjust- 
ient of lumber rates. 

One of the features of the meeting was the report of 
\. L. Foster, chairman of the special committee of the 
iumbermen’s Club, on the conference between railroad 
flicials and committees representing the lumber interests 
f Memphis. He stated that it had been decided . to 
eave the matter of adjustment of rates to a committee 
f three representing the lumbermen and three repre- 
enting the railroads. He said the lumber interests of 
\lemphis would be represented by himself, W. B. Mor- 
an and James 8. Davant, commissioner of the Memphis 
'reight Bureau, and that the railroads would be repre- 
sented by officials of the Iron Mountain, Illinois Central 
ind Louisville & Nashville railroads. He reported that 
these committees would get together in Memphis Febru- 
ary 25, and held out the hope that there would be an 
adjustment of rates that would be satisfactory to Mem- 
phis lumber interests. 

All the larger roads, with the exception of the South- 
ern railway and the Cotton Belt, were represented at the 
conference held Saturday, while lumber interests: were 
represented by the special committees appointed by the 
lumbermen’s Club of Memphis and the Memphis Freight 
ureau and the river and rail committee of the former 
organization. Many matters are to be taken into con- 
sideration in the effort to reach a satisfactory adjust- 
ment of the rates in question and it was deemed advis- 
able to make the committees small so as to facilitate 
this work. Practically all hope of securing an order 
from the railroads rescinding their action in withdraw- 
ing reconsignment rates has been abandoned. 

It was decided at this meeting that the Lumbermen’s 
Club would have a banquet in the near future. This has 
heen an annual feature of the club for a number of 
years. C. D. Hendrickson, chairman of the entertain- 
ment committee, will take up this matter during the 
next few days and will report back to the club as to 
ihe date and other features at the next meeting. Secre- 

tary MeClure reported that he had turned over to the 
chairman of the park commission the proceeds of the 
series of ball games between the lumbermen of Mem- 
phis and those of Nashville to be used in the purchase 
of something for the zoo. He also reported to the club 
that he had been advised that the commission would 
use the funds for the purchase of four sea lions and the 
erection of a suitable domicile for them. The estimated 

ist is $600. There will be a metal plate with an in- 
cription showing that the sea lions were aia by 
the elub. 

Resolutions will be presented to Tennessee congress- 

en by the Lumbermen’s Club strongly urging that the 

vers and harbors bill be passed at the present session 

f congress. This matter was brought to the attention 
f the club by a letter from the National Rivers & Har- 
‘ors Association. The question was referred to the com- 

ittee on resolutions and its report will be made at the 

xt meeting. It is intimated in the letter that chances 

r passing such a bill are rather slim at present, but 

is pointed out that something may be accomplished 

proper pressure is brought to bear by business in- 
rests. 

Three new members were elected. They were: Keith 

anton and J. W. Wyatt, of the Blanton-Thurman Lum- 

r Company, and C, C. Trimble, of the Forrest City 

nd & Lumber Company, of Hollandale, Miss. 


B. M. Flippin, traffic manager of the Iron Mountain 
road, addressed the club. He said the appearance of the 
lumbermen of Memphis, marked by prosperity, belied 
the claim that they had been doing business under any 
sort of a handicap. He told of the prominent position 
occupied by Memphis in the eyes of railroad officials 
and assured the Lumbermen’s Club that every possible 
consideration would be given to the demand for a read- 
justment of rates on lumber shipments to compensate 
for the withdrawal of reconsignment rates. He said 
there were a number of matters that would have to be 
taken into consideration and that some time would be 
required to work out a plan whereby a satisfactory ad- 
justment could be made. He left very little doubt that 
there would be any hitch in the negotiations now under 
way for a settlement of the matter under discussion to 


- the satisfaction of lumber interests of this city. 





PHILADELPHIA WHOLESALE 
MEET. 

PHILADELPHIA, Pa., Feb. 19.—The Philadelphia Whole- 
sale Lumber Dealers’ Association held its regular month- 
ly meeting in the rooms of the Lambermen’s Exchange 
in the Crozer building, February 14. A resolution was 
passed advocating the extension of the pneumatic tube 
service for the expedition of the mails upon motion 
made by F. 8. Underhill. 

The association named Mr. Underhill and Owen M. 
Bruner to represent it at the National Wholesale Lum- 
ber Dealers’ Association, Washington, D. C., next month. 


LUMBERMEN 





A MODEL SYSTEM FOR HANDLING SAWDUST 
AND SHAVINGS. 

All planing mill owners are interested in the subject 
of removing shavings and sawdust from their machinery. 
The question is: How can we remove all the refuse 
satisfactorily without adding to the expense of main- 
tenance? The Sterling Blower & Pipe Manufacturing 
Company, Hartford, Conn., has demonstrated at the 
plant of the Edwin Taylor Lumber Company, of Hart- 
ford, Conn., that not only can this end be attained with- 
out expense but that the refuse handled can be made to 
yield a profit. 

The mill in question is a large one and fully equipped 
with the best woodworking machinery, which is all 
driven by~electric motors. Shavings are carried from 
various machines to main suction pipe and thence to 
separator by means of an exhaust fan. The separator 
divides the material into two grades, shavings and saw- 
dust, both of which are carried to individual bins. This 
separation of material is performed entirely by the Ster- 
ling separator, no adjustment of switches or other atten- 
tion being necessary. The sawdust when separated from 
the shavings is subjected to another separation and the 
final resu]t is two distinct grades of sawdust, coarse and 
fine. The shavings are delivered to a baling machine 
and the sale of shavings and coarse and fine sawdust 
yields a return which in a short time would cover the 
original cost of installing the system. 

The accompanying illustration shows outside construc- 
tion of this system, showing discharge pipes from the 
double exhauster to the Sterling patented cyclone dust 
collector, where the material is separated by centrifugal 
force, causing the shavings to drop by gravity and the 
bulk of air to discharge from the top of the separator 
and allowing the fan to work without back pressure. It 
is thus discharged through long lines of pipe to the 
separator, where the separation of shavings and saw- 
dust takes place. 

If a mill is so situated that a ready market can not 
be found for sawdust and shavings the Sterling Blower 
& Pipe Manufacturing Company arranges to deliver 
material direct to the boilers, a switch enabling the 
owner to divert the flow of material to a vault if too 
many shavings are being carried to the boilers. By 
this method the plant can be run with no other fuel 
than the refuse from the machines; and instead of 
paying for the removal of them and purchasing fuel to 
run boilers, the owner saves both items of expense and 
easily covers the cost of installation. 





OUTSIDE CONSTRUCTION OF MODEL STERLING SEPA RATOR FOR REMOVING SAWDUST FROM MACHINERY. 
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BUY NOW] | 


while prices are down, and don’t 
wait until everybody concludes to 
buy, because then lumber will be 
up. We don’t believe rate will be 
advanced and 


FIR TIMBERS 


or any of our west coast lumber 
bought now will prove a good in- 
vestment. 


E.. H. Lewis Lumber Co. 


Successor to Lewis & Hughes. 


General Office, SEATTLE, WASH. 


CHICAGO OFFICE, NEW YORK OFFICE, 
1502 Fisher Building. 907 No. 18 Broadway. 




























Are Try Upright 
Red Cedar 


Yo u Shingles in 
Ready? Straight Cars 


1x4 inch Vertical Grain Fir Flooring. 
—_ inch Fir Beaded Ceiling. 
1x6 inch Fir Drop Siding. 
%x6 inch Cork Fir Bevel Siding. 
44x4 inch and 6 inch Red Cedar Siding. 


QUICK SHIPMENTS. GRADES GUARANTEED. 


FIR YARD STOCK A SPECIALTY. 


Atlas Lumber & Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J.-D. HAYFORD, Fargo, N. D.; 
J. A. UHLER, Burlington, Ia.; R.T. MEANS, McPherson, Kan. 






























Mannfacturers of the Peerless 


“Sauk Valley Soft Fir” 


Mills at DARRINGTON, WASH, 


















For Immediate Shipment 


Air Dried Red Cedar Lumber 


of wide 1”, 14" 
Te a2"s Writetor Brices 


DAY LUMBER COMPANY, 
SEATTLE, WASH. 
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The Force of a Fire Metient aould not 
make “Duxbak” Leather 
Belting Take Water 


= matter what pressure was put on it or how long it stood 
ere, 


You can boil “‘Duxbak” Steam Proof Leather Belting 
withont our being able to tell by expert examination it had 
been subjected to this test, as the leather itself and cement 
used in the joints would not be affected in the least. 

We will send either style belt on approval, to be paid for 
after you convince yourself our statements are correct. 

Send for our “* Belt Book” and question us as to your par 


icular needs. CHAS, A. 


SCHIEREN 
@. COMPANY. 


TANNERS, BELT MFRS. 
Established 1868. 


45 Ferry St., New York. 








TRADE MARK 
Chicago: 84-86-88 FranklinSt. Pittsburg: 240 Third Avenue. 


Boston. 186-188 Lincoln St. Denver: 1622 Wazee Street. 
Philadelphia. 226 North3d8t. Brooklyn, N.Y.,13th8t.&3d Ave. 
Hamburg: Germany, Auf dem Sande]. 

OAK LEATHER TANNERIES, Bristol, Tenn. 3 j 


MS SEATTLE, WASHINGTON “Saag 
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RED CEDAR 





Shingles and Lumber 





FIR and SPRUCE Lumber. 


FIR TIMBERS 
SPRUCE Factory Plank. 





Yard stock in 
straight or 
mixed cars. 





Send us your inquiries. 


Day-Luellwitz Lumber Co., 


i Lumber Exchange, SEATTLE, WASH. 
saxo” Red Cedar Shingles 


are acknowledged the best upright machine 
made shingles on the market today. :: :: 


FIR AND CEDAR LUMBER 
Parker-Bell Lumber Co., seattie, wash. 


Mills at Pilchuck and Milldale, Wash. 


Waddill-Lingham Lbr. Co.. Southwestern Representative, 
$11 Keith-Perry Bldg., Kansas City, Mo. 
































IT WILL PAY YOU 
TO WRITE US 


Ask for special delivered prices. 
You will get a prompt reply. 


FIR, SPRUCE, CEDAR 
LUMBER AND LATH 


Cedar Shingles in straight cars or mixed with Cedar Lumber 
MILLS—RENTON, WASH. 


Bonds=Foster Lumber Co., 
Lumber Exchange, SEATTLE, WASH. 














Gillis & Moulton, “*suette Sits» 


Railroad Ties & Car Material 


Posts and Poles—Wholesale Lumber. 








* TROUBLE AND LITIGATION. 


Alleged That Timber Rights Were Sold Twice. 


NASHVILLE, TENN., Feb. 12.—An important suit heard in 
chancery at Centerville was that of J. T. Anderson ys. the 
Hurricane Mining & Manufacturing Company to recover 
damages to the amount of $250,000. The plaintiff had 
bought from the president of the company named the timber 
rights on several thousand acres of land in Perry, Humph- 
reys and Hickman counties, this state, and had made a deal 
whereby he was to dispose of the timber rights at a hand- 
some profit, when he learned, to his astonishment, it is 
claimed, that the company had sold the timber rights to 
another party. ‘The suit grew out of this situation. Papers 
were served on Ad Chessor, the agent of the company, and 
at the trial the company made the contention that Chessor 
was not its agent. Proof was introduced to show that he 
had, however, received and receipted for moneys in the name 
of the company. The jury found for the company. The 
judge granted a new trial on the plea that a supplemental 
charge made by the court had confused the jury. The case 
will again come up at the next term of the court. 


Trustee Will Wind Up Business. 


GRAND RAPIDS, MICH., Feb. 18.—At a meeting of creditors 
of the Harrison Wagon Works James R. Wylie has been 
made permanent trustee. He will wind up the affairs of the 
institution and expects to pay a dividend of 10 to 20 
percent shortly. 


Alleged Guilty of Acts of Bankruptcy. 


GRAND RAPIDS, MicH., Feb. 11.—Elmer E. Dennis, of 
Dennis Bros., was last week cited into the United States 
court on petition of the Fourth National bank of this city 
to show cause why he should not be declared a_bank- 
rupt. The petition alleges that the defendant, for the six 
months preceding this petition, had been guilty of several 
acts of bankruptcy. It is alleged that he is indebted to the 
Fourth National bank for $5,015.33, and to the National 
City bank for $3,418.50, both of which sums were secured 
to the creditors by promissory notes. 


Well Known Tennessee Firm Assigns. 


NASHVILLE, TENN., Feb. 19.—Advices from Murfreesboro 
state that the assignment of W. B. Earthman & Co., agreed 
upon some days ago by a majority of the creditors of this 
well known lumber firm, has been filed for registration, and 
two of the trustees, Judge J. E. Richardson and Newton C. 
Maney, have qualified. ‘The other trustee named in the 
instrument igs D. Shelby Williams, of Nashville, but he has, 
it is understood, declined to qualify and, according to the 
terms of an agreement, a meeting of creditors will be held 
in a few days for the purpose of electing a trustee in Mr. 
Willlams’ place. The two trustees accepting the trust have 
executed bonds in the sum of $50,000. The liabilities of 
the firm aggregate $700,000 and the assets are said to 
approximate between $500,000 and $600,000. The trustees 
are to have three years in which to wind up the business 
and are to receive $3,000 for their services. The firm of W. 
k. Earthman & Co. was one of the largest and best known 
lumber concerns in the state of Tennessee. It had branch 
establishments in Nashville and other state towns and the 
business done totaled many thousands of dollars each year. 





Georgia Company Fights Bankruptcy Proceedings. 


The Pickens Manufacturing Company, a lumber concern 
of Jasper, Ga., has been engaged in making a strong fight 
against bankruptcy proceedings, in which some of the cred- 
itors have joined. ‘The state court named receivers some 
time ago and later other creditors instituted bankruptc 
proceedings, and now the company, with some of the cred- 
itors, is making a strong fight against these proceedings. 


Woodworking Firm Calls Meeting of Creditors. 


New York, N. Y., Feb. 15.—Another small woodworking 
firm in Brooklyn has been forced to call a meeting of its 
creditors. Meisel & Muschel, who have been in this line of 
business for several years, called a meeting of their creditors 
yesterday. It is claimed that there are plenty of assets to 
pay creditors dollar for dollar, but that, because of the 
closing of several banks, it had been impossible to make 
collections, and the creditors present indicated a willingness 
to extend such assistance as was necessary. The liabilities 
amount to approximately $20,000. 


Date of Meeting of Creditors. 


PHILADELPHIA, PA., Feb. 17.—David Werner Amram, 
referee in bankruptcy of the Rumbarger Lumber Company 
of this city, has sent out notices to the effect that a meet- 
ing of creditors will be held at his office, 710 Penn Square 
building, on March 2, at 3 o'clock p. m., to consider the 
following petitions: 

Petition of trustee for leave to compromise claim 
against C. H. Marshall by accepting in settlement thereof 
the promissory note of C. H. Marshall, dated January 1, 
1908, for $1,066.89, payable ninety days after date and 
indorsed by J. C. and J. S. Quesinberry. 

2. Petition of trustee for leave to sell at private sale to 
John Heilman certain lumber at Johnson City, Tenn., upon 
the following terms: All grades above mill culls, $19 a 
thousand; all mill culls, $7 a thousand; lumber to be 
estimated in the yard by representatives of both parties: 
25 percent cash, balance by four months’ note with approved 
security ; lumber to be moved within ninety days of the 
confirmation of sale. 

3. Petition of trustee for leave to sell at private sale to 
D. P. Kessler 379% acres of barren land in the neighbor- 
hood of Webster Springs, W. Va., for $900, payable one- 
third cash, one-third in three months and one-third in six 
months. 

4. Petition of trustee for leave to sell at private sale to 
J. K. Caldwell a claim of the estate against the Allisonia 
Lumber Company amounting to $3,129.54 for 50 percent of 
its face value. 

5. Petition of trustee for leave to compromise claim 
against J. E. Caldwell by accepting in settlement for the 
same a note dated January 15, 1908, for $827.58 due in 
ne a and indorsed by Thomas Quesinberry and B. P. 
Marshall. 


Asks to Have Vermont Company Declared Bankrupt. 


ISLAND PoND, VvT., Feb. 13.—Lawrence & Wiggin, of 
Boston, Mass.; the, Northern Lumber Company, of St. 
Johnsbury, and others are among the petitioners asking to 
have the Green Mountain Manufacturing Company, of this 
city, declared bankrupt. 


Stockholders on Bankruptcy Action. 


ATLANTA, GA., Feb. 15.—J. J. Simpson has been appointed 
receiver for the Alexander Lumber & Manufacturing Com- 
any upon the petition of Philip Alexander and others. It 
qs stated in the petition that the stockholders decided on 
this action at a meeting February 13. The assets are given 
at $73,878.62 and the liabilities at $34,300. It is alleged 
that the failure of the Neal bank made it impossible for 
the company to continue its line of credit. 


Texas Saw Mill Operator Bankrupt. 


BEAUMONT, TEX., Feb. 17.—C. T. Bunch, who operates a 
small saw mill plant a few miles west of this city, filed a 
voluntary petition in gm eat in the United States dis- 
trict court during the week. he liabilities are $7,832.82, 
and the assets are placed at $11,148.32. Mr. Bunch was 
unable to realize upon shipments made some time ago and 
therefore was compelled to take this action. 


Large Oklahoma Retail Company Fails. 


MUSKOGEER, OKLA., Feb. 13.—The J. E. Chapman Lumber 
Company, of this city, has failed. Its assets are given at 
22,000 with liabilities at $40,000. This company was one 
of the largest retail lumber companies in eastern Oklahoma. 
The directors, it is reported, will take over the stock and 
collateral of the company at 55 cents on the dollar. 


Ask for Return of Timber or Damage. 


FERGUS FALLS, MINN., Feb. 5.—The Park Rapids Lumber 
Company, of Minneapolis, Minn., has begun an action in 
this city against Simon Michelet, as superintendent of the 
White Earth Indian reservation, alleging that it is the 
owner of 3,500,000 feet of timber which has been seized by 
Michelet. It demands the return of the timber, or if this 
is impossible, asks for damages of $25,000. 


State Supreme Court Upholds State Law as to Scrip. 


VICKSBURG, MISS., Feb. 15.—The supreme court of 
Arkansas in a decision upholds the state law as to scrip. 
In the suit of the Union Saw Mill Company, of Huttig, 
Ark., against Felsenthal, the latter brought action to 
recover money expended in cashing the labor checks of the 
mill company’s employees, and which it was charged the 
mill company refused to honor when presented. The lower 
court’s judgment was for $5,322.15. The supreme court 
upheld the decision and affirmed the judgment. The case 
was one testing the constitutionality of the act of 1901 
concerning corporations and providing that all corporations 
using store orders or other evidences of indebtedness to pay 
their employees for labor shall redeem them from the hands 
of such laborers or other bona fide holders in money. 


Former President Says - Things. 


CINCINNATI, OHIO, Feb. 17.—A. A. Andridge, former 
president of the United States Timber Company, gives an 
interesting talk of his connection with that company. He 
says that the property of the company at Irvine, Ky., includ- 
ing an uptodate band saw and outfit, was in first class 
running order and the concern was sailing along as smoothly 
as a new enterprise could be expected to, when dissatisfac- 
tion sprang up among the stockholders, who were principally 
farmers and who got the idea into their heads that the 
money invested in the company was being dissipated. Presi- 
dent Andridge promptiy resigned and entered into business 
for himself as the National Lumber Company. Since his 
resignation things have gone from bad to worse, and now 
the company is in the hands of a receiver. The stockholders 
of the company are now considering the advisability of 
raising a fund to pay off the indebtedness and have the 
receivership raised, and continuing the company. 


Title to Land Held by Two Parties. 


NASHVILLE, TENN., Feb. 12.—A complicated case comes 
from Grundy county, Tennessee, and is now pending be- 
fore the chancery court of Grundy county. This is the 
case of the Southern Coal & Iron Company, of New York, 
vs. Fred Schwoon, of Beersheba Springs, and involves 5,000 
acres of the most valuable undeveloped timber and coal 
lands in that section of the state. The complainant and 
defendant are both claiming the title to the land under the 
same grant but different sources of title. The land is 
known as the Samuel Edmonson grant, issued in 1836. 
The land has been transferred several times since the orig- 
inal grant but the Southern Coal & Iron Company claims 
title under the original grant while the defendant, Schwoon, 
claims a prior title from a different source. On this tract 
of land is located the historic stone door of Grundy coun- 
ty. The property is covered by virgin poplar and oak and 
rich veins of coal crop out on the bluff in various places. 
Forty thousand dollars cash was refused for the property 
several years ago but the advance in the prices of timber 
and coal have since made the property much more valuable. 


Woodenware Company in Hands of Receiver. 


MANISTIQUE, Micu., Feb. 17.—The Escanaba Woodenware 
Company, of Escanaba, went into the hands of a receiver 
Fekruary 13, the liabilities being $400,000, and the assets, 
consisting of standing timber, are estimated at $600,000. 
The receiver is Ole Erickson, of Escanaba, who will have 
entire charge of the property and probably continue its log- 
ging operations. H. P. Lucas, the general manager, is re- 
strained from any control over the property. The stock- 
holders at the 1907 listing were: M. B. Wallace, H. A. 
Wallace, J. W. Sheldon, Harold Maxwell, Edward Hidden, 
J. B. Smith, Edward Weston, H. P. Lucas, L. K. Lucas, W. 
A. Cotton, A. J. Killian and John Cummiskey. 


Allege Veneer Company is Unable to Pay Debts. 


NortTH TONAWANDA, N. Y., Feb. 18.—Three creditors of the 
Franklinville Veneer & Lumber Company, of Franklin- 
ville, have filed an involuntary petition in bankruptcy 
against the company. ‘The petitioning creditors allege that 
the company is unabie to pay its debts and since it has 
been in a state of insolvency has allowed several judgments 
to be taken against it. The claims of the petitioners 
amount to $615. 


Asks to Close Up Business. 


Rock ISLAND, Itu., Feb. 11.—A petition to close up the 
affairs of the Rock Island Stair Works, of this city, was 
filed February 10 at Peoria. The company was _ organized 
in 1897 and has done a woodworking business. The assets 
are understood to be sufficient to meet all liabilities. 


Sues for Alleged Defective Deed. 


The lumber firm of S. Crawford & Sons, of Cedar River, 
Mich., has sued the Spalding Lumber Company for $10,000 
damages for an alleged defective deed. The Crawfords 
bought the holdings of the Spalding company in 1898, for 
$160,000. There were a few people living on certain por- 
tions of the property who were not mentioned in the deed 
of transfer. When the Crawfords tried to eject one of them 
the settler protested on the ground that he had obtained 
possession by long residence and agreement with the Spald- 
ing company. The courts upheld the settler. 


Brings Suit to Enforce Collection. 


SEATTLE, WASH., Feb. 11.—The Canadian Bank of Com- 
merce, of this city, has brought suit in the federal court against 
the Butte Timber Company, A. M. Robinson, M. C. Lay, 
I. N. Robinson and George R. Tracy to enforce the collec- 
tion of $3,500 loaned on promissory notes. 


Northern Michigan Case Discontinued. 


CapILLAc, Micu., Feb. 10.—The case of H. K. Gustin vs. 
the W. A. McArthur Company, of Cheboygan, the Jackson 
Timber Company, of Jackson, and Robert Lough, of Alpena, 
has been discontinued in the chancery court. This was done 
on petition of the plaintiff after all of the parties were ready 
for trial. Suit was brought and bill filed to secure title 
to land sold by the first two concerns, which were made 
nominal defendants, to Mr. Lough. Twelve hundred acres 
of land in Montmorency county, Michigan, were involved. 
Before the discontinuance of the case it looked as though 
there would be a big legal battle. 


Fire Causes Furniture Company’s Failure. 


Upon petition of the directors, the Queen City Furniture 
Manufacturing Company, of Shreveport, La., has been placed 
in the hands of S. C. Fullilove as receiver. Mr. Fullilove 
has qualified by filing a $20,000 bond. The company's plant 
was destroyed by fire some morths ago, entailing a very 
heavy loss. It operated one of the largest furniture manu- 
factories in the state. 
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John McRae. 


MINNEAPOLIS, MINN., Feb. 19.—John McRae, a veteran 
lumber dealer of Graceville, died at Rest hospital in this 
city February 11. Funeral services were held at Graceville 
February, 14. Mr. McRae was born in Dundee, Canada, in 
1829, and in his early years engaged in business as a con- 
tractor and builder and later in the manufacture of lumber 
at Bridge End. He moved from Canada in 1879 and settled 
at Graceville on a homestead. Fire destroyed his home and 
he moved into the town, where he engaged in the fuel busi- 
ness, later adding lumber and machinery, and the business 
grew into a prosperous concern now styled John McRae 
& Sons. Mr. McRae was several times president of the 
village council, was founder and president of the First 
National bank of Gracevili’e and in many ways was honored 
by his fellow citizens. 


John Waterfall. 


Detroit, Micu., Feb. 18.—John Waterfall, an old lumber- 
man and builder of this city, is dead. He was born in 
England in 1831, but had lived in Detroit for sixty years, 
being engaged with a brother in the lumbering and building 
business. He retired from active work about fifteen years 


ago. 
Robert S. Kendall. 


SeaTrLp, WASH., Feb. 15.—Robert S. Kendall, aged 93 
years, formerly a well known lumberman of Montana, died 
here on Monday at the home of his daughter, Mrs. Margaret 
E. Hayes, in this city. He leaves a widow, three sons and 
two daughters. All of his sons are engaged in the lumber 
business in Montana at the present time. Mr. Kendall was 
a native of Scotland and came to the United States when 
three years of age. At various times he lived in New 
Brunswick, Nova Scotia, Maine, Minnesota and Montana. 
He came here from Missoula, Mont., six years ago. His 
body was shipped there for interment. 


George A. Field. 


GRAND Rapips, Micu., Feb. 18,—George A. Field, a retired 
lumberman and pioneer of this city, died yesterday at the 
age of 84 years. He leaves a daughter. Mr. Field formerly 
operated at Englishville and Lockwood, Mich. 


James Atkinson. 


Rice LAKe, WIs., Feb. 18.—James Atkinson, a bookkeeper 
with the Rice Lake Lumber Company and one of the oldest 
lumbermen in Wisconsin, died suddenly at his home in Rice 
Lake on February 6. He was born in St. Louis, fifty-seven 
years ago, and lived in the east until he came to Rice Lake, 
where he became connected with the Knapp & Stout Lumber 
Company. Later he entered the employ of the Rice Lake 
Lumber Company, with which he has been identified for 
many years. He was one of the respected citizens of Rice 
Lake, having. held many city offices. 


Alex McLeod. 


Wausau, WIs., Feb. 17.—Alex McLeod, one of the old 
time river drivers of Wisconsin, recently lost his life in the 
burning of the residence of his son-in-law at Wausau. Mr. 
McLeod was 74 years of age and had spent the greater part 
of his life in the vicinity of Wausau. He had been engaged 
in the logging business for many years and had been one of 
the well known river drivers on the Wisconsin river. 


George W. Mitchell. 


MILWAUKER, WIS., Feb. 13.—George W. Mitchell, aged 
86, one of the pioneer lumbermen of the state, died at the 
Plankinton house in Milwaukee on February 11, from com- 
plications due to grip and old age. Mr. Mitchell was 
born at St. Albans, Vt., on September 18, 1822, and when 
a young man came west and settled in Illinois, where he 
became a farm hand and a worker in the saw mills. While 
in the mills he learned the foundation of the business that 
later -made him one of the most successful lumbermen in 
Wisconsin. After holding various town and county offices 
he entered the lumber business in 1850, and moved to 
Ripon, Wis., in 1855. In 1866 he became allied with Senator 
Scott, of Dubuque, Iowa, and with him Mr. Mitchell engaged 
in the lumber business until 1875, and in that year he came 
to Milwaukee, and has since resided at the Plankinton. 
During the greater part of his life Mr. Mitchell has had 
lumber interests in Wisconsin. He is survived by one son, 
G. 8. Mitchell, of Milwaukee, and by one daughter, Mrs. C. 
Ek. Lyman, of Minneapolis. 


Truman H. Phelps. 


‘ 

Oconto, WIs., Feb. 14.—Truman H. Phelps, one of the 
best known residents of Oconto and for over forty-five years 
connected with the Holt Lumber Company, of this city, died 
recently. On the day previous to his death Mr. Phelps’ was 
at his desk in the offices of the Holt Lumber Company, and 
although he was not feeling well, nothing serious was antici- 
pated. Death was due to heart failure. Mr. Phelps was 
born at Monroe, Mass., in 1842, and in 1863 became con- 
nected with the Holt Lumber Company as bookkeeper. 


Mrs. Frank Adams. 


Frank Adams, for many reece superintendent of the True 
& True Company’s plant, Chicago, is mourning the death of 
his wife, who passed away February 18, at the Adams home 
in Oak Park, after suffering several weeks with the grip 
and other complications. Besides her husband Mrs. Adams 
leaves three daughters and her mother, aged 89, to mourn 
her loss. The funeral services were held at the Adams 
home, 340 Maple avenue, Oak Park, Thursday forenoon of 
this week, the interment being private. Floral tributes were 
sent to the bereaved family by C. J. True and A. W. True 
personally and by employees and others connected with the 
True establishment. 


Montgomery Hayward. 


Casnovia, Micu., Feb. 15.—Montgomery Hayward, a pio- 
neer Michigan lumberman, died at his home near here 
February 12, of heart failure. Mr. Hayward was born in 
New York in 1825, and with his family came to Michigan 
about fifty-three years ago. He secured employment with 
Friant & Hall at Grand Haven and from a position of run- 
ning logs raised himself to head sawyer, when he and 
his brother Edward formed a partnership under the style 
of E. Hayward & Bro. and began lumbering near Moon lake. 
Mr. Hayward had lived in this immediate territory for about 
thirty-five yes:s. He is survived by his widow and two 
sons, Fred anu Frank, of this city. 


Ernest E. Concord. 


ELIZABETH, N. J., Feb. 17.—Ernest E. Conord, aged 51 
years, died suddenly at his home in this city February 13, 
from a stroke of apoplexy. Mr. Conord, in connection with 
his father and brother, have carried on a woodworking busi- 
ness under the style of Eugene Conord & Bro. for thirty 
years. The deceased was born in Paris; France, and is 
survived by his widow and two children. 


Charles E. Taylor. 


FITZGERALD, GA., Feb. 17.—Charles E. Taylor, a well known 
lumberman of this city, died February 16 of diabetes, from 
which he had suffered about two years. Mr. Taylor came 


to Fitzgerald several years ago from Bllaville, and had been 
Successful in his business and prominent in social .circies. 
He is survived by two sisters, who live at Americus. The 
deceased’s remains were carried to Americus for interment. 


Mrs. A. L. Thurston. 


CapILLac, MicH., Feb. 17.—Mrs. A. L. Thurston, aged 86 
years, died last week. Her husband, who preceded her in 
death several years, was the first preacher to have a regular 
pastorate in Cadillac. He was for fifteen years a Methodist 
circuit rider in northern Michigan, and all that time Mrs. 
Thurston accompanied him through the forests. Her influ- 
ence throughout all this part of the state on the rough 
lumberjacks was remarkable, her work really being more 
effective than that of her husband’s. Their work was prin- 
cipally in the lumber camps, where she was regarded as a 


ministering angel. 
William H. Mann. 


ELKHART, IND., Feb. 10.—William H. Mann, a prominent 
lumberman of this city and the head of the W. H. Mann 
Lumber Company, died Fevruary 7 at the Hotel Pfister, in 
Milwaukee, Wis., where he had been visiting his brother-in- 
law in the hope of relief from chronic illness. Mr. Mann 
was born in this city forty-five years ago-and is a twin 
brother of Robert K. Mann. He leaves a widow and several 
children. Mr. Mann was conspicuous as a church worker 
aud was a member of the school board. 


Timothy Lynch. 


FREDERICTON, N. B., Feb. 8.—Timothy Lynch, a prominent 
lumberman, died February 3 at Classville, where he was 
visiting on business. Mr. Lynch was 66 years old and 
was one of the best known operators on the Miramichi 
waters. . ; 

Hiram P. Oliver. 


Bancor, MeE., Feb. 10.—Hiram P. Oliver, one of the oldest 
and most prominent men in eastern Maine for half of a cen- 
tury, died at his home in this city recently after a short 
illness. He was born in March, 1824, and had been a resi- 
dent of Bangor since 1851. He was one of the founders of 
the firm of Morse & Co., and was otherwise prominent in 
the business life of this city. 


-Col. Thomas G. Lawler. 


RocKkrorD, ILu., Feb. 12.—Col. Thomas G. Lawler, presi- 
dent of the Rockford Lumber & Fuel Company, died February 
3, at his home in Rockford. Mr. Lawler was born in Liver- 
pool, England, in 1844, of Irish parents, coming to this coun- 
try when a child. Mr. Lawler started in life in the very 
humblest circumstances and had become president of the 
above mentioned lumber company besides the Forest City 
Insurance Company. He was also a thirty-second degree 
Mason and an Elk. r 

James Lillie. 


KANKAKEE, ILL., Feb. 10.—James Lillie, an extensive tim- 
ber owner of upper Michigan, died at his home in this city 
February 5, after a short illness. Mr. Lillie was the founder 
of the Lillie Lumber Company, of Talbot, Mich., and the 
builder of the Escanaba (Mich.) street railway system. Mr. 
Lillie was 75 years old and is survived by his widow and one 
son. 


Henry H. Barnard. 


New York, N. Y., Feb. 10.—Henry H. Barnard, of the 
retail lumber firm of Church E. Gates & Co., died on Satur- 
day at his home in this city, in his sixty-third year. He 
was born in Caiais, Me., in 1846, and after a public school 
education and training in the lumber business started in 
that city in a wholesale way on his own account. Later he 
married a daughter of C. EK. Gates, and when the firm of 
Church E. Gates & Co. was organized, in 1889 in this city, 
Mr. Barnard was admitted as a partner, continuing until 
his death. He was also a member of the North Side Board 
of Trade, the Chamber of Commerce and-the New England 
Society, and was one of the best known retail lumbermen 


in the city. 
Albert Hanson. 


The death at Garden City, La., of Albert Hanson removes 
from earth one of the oldest manufacturers of cypress lumber 
in this country. Mr. Hanson was president of the Albert 
Hanson Lumber Company, Limited, with mills at that place. 
He was SO years old and had been engaged in the lumber 
business all his life. He came to America at the age of 
twenty from Norway, and began work as a ship carpenter, 
soon after drifting into the lumber business and from a 
small beginning with only his energy for capital he devel- 
oped into one of the most successful cypress lumbermen in 
the south. Mr. Hanson leaves a son, Edward A. Hanson, 
who has been in charge of the business for the last fifteen 
years. ‘T'wo daughters, Mrs. W. B. Conolly and Mrs. T. C. 
Lawless, also survive him. 


William H. Marshall. 


LUDINGTON, MIcH., Feb. 8.—William H. Marshall, of the 
Taylor-Marshall Lumber Company, exporters of this city, 
died January 30 of heart failure at the age of 63 years. Mr. 
Marshall had been identified with lumber operations in Mason 
county for many years. For ten years he superintended the 
lumbering interests of T. R. Lyons, of this city, and later 
for five years was similarly employed by George W. Roby. 
Later he was called to Washburn, Wis., where he had charge 
of extensive lumber operations for eight years. 


William H. Schulz. 


ATCHISON, KAN., Feb. 6.—William H. Schulz, senior mem- 
ber of the Schulz-Fisk Lumber Company, of this city, died 
this morning of heart failure. Mr. Schulz was born in Sax- 
ony and came to Atchison in 1881. On his arrival he went 
to work for the Chicago Lumber Company, and in 1884 
resigned from that position to go in business with W. H. 
Lewis. In 1892 Mr. Schulz sold his interest in the partner- 
ship and the Schulz-Fisk Lumber Company was organized. 
Mr. Schulz married Mrs. Emma Luhe in 1881, who survives 
him with two children, a son and a daughter. 


PP BPB PAP PPP PPL 


THIRD BILL AGAINST 2-CENT OVERCHARGE. 


ATLANTA, GA., Feb. 20.—The third bill for injunction 
and relief against the further collection of the 2 cents 
a hundred pounds overcharge on lumber to Ohio river 
points and the west by the railway lines forming the 
Southeastern Freight Association was filed in the federal 
court at Macon last Friday. Judge Emory Speer signed 
an order temporarily restraining the lines from collect- 
ing the extra rate from R. J. and B. F. Camp, of White 
Springs, Fla. These are among the large lumber pro- 
ducers of Florida, and this is the second case coming 
from that state. All the cases will be taken up in Sa- 
vannah, February 24. Lumber producers everywhere in 
the yellow pine belt, where the railway lines of the 
Southeastern Freight Association are operating, are fast 
going into court for relief from the extra 2 cents levied 
in the tariff sheets of June 23, 1903. All the cases are 
in the hands of Messrs. Wimbish, Watkins and Ellis, 
of Atlanta. 

The Southern railway is deeply involved in the liti- 
gation, and, with a view to taking care of the legal 
aspect of the various cases, prominent officials of. the 
Southern held a conference in Macon Monday. Among 
those present at this conference were Vice President 
Culp, J. S. B. Thompson, assistant to the president, 
and Attorney Northrope, of the Southern’s general coun- 





Red Cedar 


Specials for Immediate Shipment: 





Thick Pattern Stock. 
Perfection, Clear and 
Extra *A* Shiugles, 


Made on Upright Machines. 






V/, Inch Siding, 
Special Tank Stock, 
Green House Stock. 









Also Everything in HIGH GRADE FIR. 


Clear Lake Lumber Co. 


CLEAR LAKE, WASHINGTON. 





Flooring Ceiling, Bevel Siding 
FI and Finish. Long Timbers, 
Joists, Dimension, Etc, 


CEDA 


Western Pine, Idaho White Pine, 
Western Pine Shop. 


Mixed Cars a Specialty. 


Wallace-Ballord Lumber Co. 


409-654 Lumber Exchange, MINNEAPOLIS, MINN. 


Bevel Siding, Finish 
and Shingles. 
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Cut Stock 
For Sash and Doors-- 


cut to size from the best Western 
White Pine. We make this a 
special feature of our business and 
the strongest argument we can 
extend for your trade is the sat- 
isfactory service we are rendering 
—evidenced by repeated orders. 
We also manufacture 


MOULDING, SIDING, FINISH 
AND FACTORY PLANK 
perfectly milled and in good grades. 
Drop us a line telling us about 


your requirements and we will 
gladly give you delivered prices. 


Wm. Musser Lbr. & Mfg. Co. 


Spokane, Wash. 











It cuts no ice with us, we are 
here to sell lumber, 


Falls City Lumber Co., Ltd. 


SPOKANE, WASHINGTON. 
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GUARANTEED 


Not simply a high sounding but meaningless string 
of words, neither an empty guarantee to give satis- 
faction, but a demite, absolute, binding guarantee 
that this paint will 


or paint for repairing is 
yours without charge. 

That is the kindof guarantee 
we put on Pitkin’s Barn 
Paint and it lives up toit too. 


SARIN PAINT] GEO.W.PITKIN CO. 
" Paint & Color Makers, 
__* LRED OXIDE | , 
aes eee } Benton Harbor, Mich. 
: Established 1868. 
Originators of Barn Paint, 





; 


Lumber and Vertical 
Grain Flooring 


RED CEDAR 


Lumber and Shingles 


St. Paul & Tacoma 
Lumber Co. 


TACOMA, WASHINGTON. 


a 


Eastern Office: 
HARRISON G. FOSTER, 
849-851 Security Bank Bldg., 
MINNEAPOLIS, MINN. 














Don't 
Condemn 


us because some other 
manufacturers on the coast 
may have disappointed 
you—give us a trial—try us 
on 





FIR CAR MATERIAL, 
FIR TIMBERS, YARD 
STOCKS—ALL KINDS 


We own and operate the following mills: 


KAPOWSIN LUMBER Co., Kapowsin. 
BISMARCK MILL COMPANY, Bismarck. 
ADNA MILL COMPANY, Adna. 

NORTH SHORE LUMBER Co., Tacoma. 


Foster Lumber Co. 


TACOMA, WASH. 
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-* LOCAL AND PERSONAL. 
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C. H. Worcester, of the C. H. Worcester Company, 
of Chicago, recently made a trip to New York city. He 
reports that trade in cedar poles is light and demand for 
ties good. 

E. L. Roberts, of E. L. Roberts & Co., of this city, 
has been in Texas during the last week after a tour 
through Indian territory and Kansas, where he is inter- 
ested in-retail yards. 

Ray Wiess, of Houston, Tex., sales manager for the 
Kirby Lumber Company, has been chosen a ‘‘ No-tsu- 
oh’’ director, whatever that means. Most people under- 
stand that it applies to the society in Houston which 
raises cane once a year, somewhat after the order of the 
Mardi Gras in New Orleans. 

President A. J. Earling, of the Chicago, Milwaukee & 
St. Paul railway, and Potter Palmer, jr., of Chicago, 
one of our leading capitalists, have been inspecting 
several tracts of timber on the Pacific coast. It is 
expected that their investments will be very materially 
increased in consequence thereof. 


Among the visitors to Chicago during the last week 
were Messrs. Agan and Roode, of the Issaguina Land & 
Lumber Company, Terre Haute, Ind. These gentlemen 
own a saw mill at Fetler, La., where they are manufac- 
turing red gum. They have large commercial interests 
in Terre Haute other than their saw mill business. 

8. Lieberman, who broached the idea of a mutual in- 
surance company, to be organized and conducted by the 
association, presented his views to the board, was di- 
rected to secure all possible information on the subject 
and to prepare a plan to be submitted at the next meet- 
ing of the executive board, which will probably be held 
in Nashville. 

J. S. Stearns, of Ludington, Mich., the well known 
lumber manufacturer, whose interests are large in the 
north and south, has been in Chicago this week for a 
day or two. He looks forward to improved conditions 
as the spring opens up. He says the business of 1907, 
notwithstanding the panic during November and Decem- 
ber, was of large volume and produced good results. 

E. Bartholomew, of Nashville, Tenn., traveling repre- 
sentative of John B. Ransom & Co., the well known 
hardwood flooring concern of that city, was in Chicago 
this week and called at the office of the AMERICAN LUM- 
BERMAN. Mr. Bartholomew reports that there is some 
stock moving at fair prices and the indications are 
in his territory that trade will improve materially with- 
in a short time, both as to demand and prices. 


W. L. Sharp, of E. L. Roberts & Co., of this city, 
recently returned from a visit to Augusta, Ga. He has 
enjoyed an outing which fitted him for the onerous 
duties of his large business for the spring season. Mr. 
Sharp did not play golf at Augusta with J. D. Rocke- 
feller, but played with that distinguished gentleman’s 


‘physician and made a good record. He enjoyed several 


chats with Mr. Rockefeller and reports that he is an 
amiable and charming old man. 


Clark W. Thompson, vice president of the Wind 
River Lumber Company, of Cascade Locks, Ore., was 
recently in Chicago and called upon the LUMBERMAN. 
Mr. Thompson is one of the leading lumber manufac- 
turers of his state, is intensely interested in the present 
contest regarding freight rates to the east and expects 
to make a special journey to Washington before return- 
ing home. -He was accompanied by his brother, a well 
known business man of St. Paul, Minn. 


The Parkersburg Mill Company, of Parkersburg, W. 
Va., has awarded the contract for its band saw mill to 
Clark Bros., Belmont, N. Y. The mill will be of 
frame construction, separated from the planing mill, 
which will be of brick. The saw mill will be 40x200 
feet and two stories high, equipped with all the latest 
improved machinery. Work on the mill will be rushed 
as rapidly as possible. The company is also preparing 
plans for a large, uptodate planing mill. Contract for 
this equipment will be awarded in the near future. 


Daniel B. Curll has engaged in the wholesale lumber 
business at Philadelphia, Pa., with offices in the Real 
Estate Trust building. Mr. Curll is a director and one 
of the largest stockholders in the Curll & Evans Lum- 
ber Company, of Holeomb, W. Va., which company is 
about to commence an extensive operation in that state. 
He is also a member of the Curll & Lytle Lumber. Com- 
pany, of Pittsburg, which for the last fifteen or twenty 
years has enjoyed a good eastern hardwood trade. 
Mr. Curll has a large acquaintance with the lumber 
trade throughout the east and with lumber ‘manufac- 
turers, especially of West Virginia, having had charge 
of several hardwood operations in that state owned by 
the above named company. He has engaged the services 
of M. M. Rook, of Williamsport, Pa., as a salesman 
for this section. 

A new organization has been effected in New York 
for handling lumber on commission, although the mem- 
bers of the concern are oldtimers in the trade, fully 
equipped for the business, with ample means and talents 
searcely approached by any other pair of lumbermen 
in New York city. We refer to the C. O. Shepherd Lum- 
ber Company, which has opened an office at No. 1 Madi- 
son avenue. The personnel of the concern includes Henry 
Cape, president, and C. O. Shepherd, secretary and 
treasurer. The unassuming but indefatigable president 
is well and favorably known to lumber buyers through- 
out the metropolitan district and no one who ever sold 
lumber in that great consuming district has a better 
name and a clearer title to first class salesmanship than 
C, O. Shepherd, for many years the representative in 


New York, first of Scatcherd & Son, Buffalo, and later 
of tht*Emporium Lumber Company, Emporium, Pa. 
The AMERICAN LUMBERMAN joins the many friends of 
this distinguished pair of lumbermen in wishing them 
every possible, success, which they surely will enjoy. 





CECIL LYON NOT AT THE WHITE HOUSE. 


Col. Cecil Lyon, a well known lumberman of Texas, 
who resides at Sherman, the headquarters for the Lyon 
yards scattered throughout the state, who has for four 
years been one of the receivers of the Kirby Lumber 
Company, and is republican national committeeman 
from Texas, has been in Washington during the last 
week on important personal and political errands. He 
is not, however, stopping at the White House, and the 
reason is obvious. The last time he was in Washington 
he was a guest of the President and was invited to lodge 
there. At 10 o’clock he was shown his apartment, but 
as 12 is his regular retiring hour, when his host disap- 
peared to his apartments in the White House, Cecil 
slipped out to the hotel and made a tour about the city, 
returning at midnight to find that the guards had been 
changed and he was not otherwise recognizable. When 
the colonel boldly marched up to the White House door 


toward midnight he was hailed by the officer in charge - 


and waived to one side as an undesirable citizen. The 
colonel responded that he knew his business, he was a 
guest of the President and wanted to go-to bed, but the 
guard insisted on his being recognized by a member of 
the household before he was allowed to retire. Suffice 
it to say that on this trip to Washington he is making 
his headquarters at a well known hotel. 





IN NEW SURROUNDINGS. 


As previously announced in the AMERICAN LUMBER- 
MAN, S. H. McLaughlin assumed on January 1 of this 
year the sales management of the Brooks-Scanlon Com- 
pany, of Kentwood, La., after a practical experience 
with southern lumber conditions of fifteen years, and a 
career of twenty-three years in the lumber business, 
having been connected during the longer period with 
over three separate lumber interests. Mr. McLaughlin’s 
first experience was with Reed & Sherwin, of Anoka, 
Minn., as bookkeeper for seven years and two as travel- 
ing salesman. His first southern experience was with the 
Ruddock Cypress Company, at Ruddock, La., as book- 
keeper and cashier, and later as assistant in charge of 
sales. After seven years’ service with the Ruddock com- 
pany he entered the employ of Enochs Bros., in charge 
of the sales at their plants at Fernwood and Brookhaven, 





8S. H. McLAUGHLIN, OF KENTWOOD, LA. 


Miss., his next change being, as noted above, to the 
sales management of the Brooks-Secanlon Company. 

Mr. MeLaughlin is accustomed to the handling of big 
quantities, an experience with which will serve him in 
good stead in the sales management of. the 100,000,000 
feet which the Brooks-Scanlon Company produces an- 
nually, and which experience is supplemented by his 
familiarity with the distribution of southern stocks. 
His wide personal acquaintance and familiarity with 
the needs of both producer and consumer and his intelli- 
gently directed industry presage for him success in his 
new position. 





PERPETUAL SECRETARY DOSTER. 


A meeting of the executive board of the Hardwood 
Manufacturers’ Association of the United States was 
held in Cincinnati February 7, shortly after the con- 
vention adjourned. The attendance included John B. 
Ransom, president, Nashville, Tenn.; R. M. Carrier, 
Sardis, Miss.; Clinton Crane, Cincinnati, Ohio; C. M. 
Crawford, Coal Grove, Ohio; W. A. Gilchrist, Memphis, 
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Tenn.; George E. W. Luehrmann, St. Louis, Mo., and 
R. H. Vansant, Ashland, Ky. The first business to come 
before the new board was the election of a secretary for 
the association, and Lewis Doster was unanimously 
chosen. 





IMPORTANT BRANCH OFFICE IN ABLE HANDS. 


Another of the Pacific coast concerns to open offices 
in Minneapolis is Schwager & Nettleton, Incorporated, 
Lumber Exchange building, Seattle, which has just 
opened offices at 433 Security Bank building, Minne- 
apolis, Minn., under the supervision of George O. Wyatt, 
formerly in its employ at the mill of the Minnesota 
Lumber Company at North Avon, Wash. 

Mr. Wyatt first entered the lumber business in 1894 
with the Langford & Hall Lumber Company, wholesale 
and retail lumber dealer at Fulton, Ill., as stenographer 
and bookkeeper, remaining with that concern for three 
years, its business being bought later, in 1895, by W. 
T. Joyce, who had a previous interest in the company. 
In 1901, after spending some of his time at college and 
in the insurance business, he again entered the lumber 
business in the employ of the Bradley-Watkins Com- 
pany, at Minneapolis, Minn., with which concern he re- 
mained until its dissolution. He then entered the em- 
ploy of the Goodrich-Call Lumber Company as manager 
of the Stickney (S. D.) yards. He remained with this 
company one winter and was then tendered the position 
of assistant manager of the Seeley Lumber Company, 
retail lumber dealer at Billings, Mont. After being 
connected with this company for fourteen months, in 
Montana, he left for Seattle. 





GEORGE O. WYATT, OF MINNEAPOLIS, MINN. 


Schwager & Nettleton, Incorporated, is one of the 
energetic lumber wholesale and manufacturing concerns 
of the Pacifie northwest, with offices at 427-28-29 Lum- 
ber Exchange building, Seattle, Wash. With the ex- 
tended experience of Mr. Wyatt and the facilities of this 
company for taking care of its business, the Minneapolis 
office should be an important factor in the future career 
of the company. 





PREACHING SHINGLES. 


R. W. Douglas, identified with the Shingle Mills Bu- 
reau, with headquarters at Seattle, Wash., has been in 
the central states for some time and has taken an active 
part in presenting the shingle question to the retailers 
in convention assembled. The first meeting Mr. Douglas 
attended was that of the Northwestern Lumbermen’s 
Association, at Minneapolis, Minn. From that point he 
went to Indianapolis,. where he attended the meeting of 
the Retail Lumber Dealers’ Association of the State of 
Indiana, and also held two conferences with others in- 
terested in the trade. The next meeting on the list was 
that of the Southwestern Lumbermen’s Association at 
Kansas City, Mo., in which city he took up the ques- 
tion with other association workers and individuals. Fol- 
lowing this came the meetings of the Nebraska Lumber 
Dealers’ Association, at Omaha; the Michigan Retail 
Lumber Dealers’ Association, at Detroit; the Retail 
Lumber Dealers’ of the State of New York, at Buffalo; 
the Illincis Lumber Dealers’ Association, at Chicago, 
and this week the Wisconsin Retail Lumber Dealers’ 
Association, at Milwaukee. Mr. Douglas, as a represen- 
tative of the shingle manufacturers of the west, is en- 
deavoring to establish better methods of handling the 
trade than heretofore have been pursued, and of placing 


the industry upon a basis where it will be carried on in | 


accordance with approved business principles. A great 
many of his addresses and talks on the shingle situation 
and the shingle problem have been printed in full by 
the AMERICAN LUMBERMAN and should prove of interest 
to every dealer in western shingles whether at wholesale 
or retail. The movement which the Shingle Mills Bureau 
has started has for its object the betterment of trade 
conditions and has secured the indorsement and support 
of all the retail lumbermen’s associations of the country 
to which it has been presented. 


eee 


AN IDEAL LIEN LAW. 
An eastern correspondent has asked for information in 
regard to which state has the most satisfactory lien law. 
This is a subject in which every retail lumberman and 


_— 


every dealer in building material is vitally concerned. 

The AMERICAN LUMBERMAN believes it would be of ex- 
ceptional interest to every dealer in building material 
and to the lumber trade throughout the country to take 
up this question with a view to evolving an ideal me- 
chanics’ lien law. Suppose readers of the paper recount 
the special points of advantage which the lien laws of 
their states possess and also the special points of disad- 
vantage which practical experience has brought to the 
attention of the dealer. 

Would it not be a good idea also for the retail lumber 
dealers of the country to give expression to the ideas 
respecting provisions which should be incorporated in the 
ideal lien law? 





MISCELLANEOUS WISCONSIN LUMBER NEWS. 


MILWAUKEE, Wis., Feb. 20.—The last week has seen 
somewhat of a recession in the lumber industry, inas- 
much as a number of logging camps in the northern 
part of Wisconsin and the peninsula have broken up, 
and discharged their forces. 

Reports received from Eau Claire say that woodsmen 
are returning in small gangs. Hundreds of cars stand 
on the tracks in the villages and camps, loaded with 
timber, but it is impossible to move them. The rail- 
roads are suffering from recent heavy snows and many 
spurs are filled with drifts. The somewhat discouraging 
reports regarding the labor situation are discounted by 
the fact that mills are resuming steadily, having re- 
ceived part or all of their regular supply of logs. 

Skidding has been good, but hauling has been done 
under difficulties nearly all winter. The last snowfall 


made conditions worse. Weather conditions have changed. 


so rapidly during the last week or two that foremen do 
not know what to prepare for. Ice roads built one day 
form a slushy, muddy thoroughfare the next. 

The manufacture of railroad ties has assumed great 
proportions in the vicinity of Crandon. No curtailment 
has been effected in this line, and the demand exceeds 
the supply. M. D. Keith says that along the Pelican 
branch and the Keith & Hiles logging railway more 
than 100,000 ties are being delivered to the Chicago & 
North-Western Railway Company, which contracted for 
the entire output. This number exceeds that of all ties 
bought by the North-Western along its entire Ashland 
division. An enormous amount of perfect tie timber in 
Forest county is bringing good prices. The Fenwood 
Lumber Company reports that the recent snowstorm has 
helped sleighing so much at Fenwood and vicinity that 
it can not find piling ground enough for the logs it is 
receiving from small loggers and farmers. 

Familiar scenes of thirty and forty years ago were 
recalled at Jefferson, Wis., in the southern part of the 
state, last week, when strings of fifteen and twenty bob 
sleighs, piled high with cordwood and whole logs, were 
hauled through the city, to be distributed to dealers. 
Most of the logs went to Kemmeter Bros.’ saw mill, and 
the Jefferson Brick & Tile Company received much of 
the cordwood. This practically marks the close of the 
wood industry in and about Jefferson, as the wood was 
taken from the William Haas farm, one of the few re- 
maining wood lands in the section. Scores of carloads 
of timber have been shipped to Jefferson from the north 
every year. 

Albert Marcoux, who is logging on the Joyal farm 
near Grand Rapids, believes he has made a record in 
cutting pine.. The tree measured 5 feet 8 inches at 
the base and 10 inches at the top. It made seven logs, 
one twenty feet, one eighteen feet, two twelve feet, one 
sixteen feet, one ten feet and one eight feet long. 

The Paine Lumber Company, of Oshkosh, and a num- 
ber of other heavy shippers of that city have received 
word from the Interstate Commerce Commission that 
it will send George N. Brown, a special examiner, to 
Oshkosh, March 18, to investigate the complaints rela 
tive to alleged excessive freight rates. Four cases, in- 
volving fifteen railways, will be heard. 

The H. Lemmerhirt Company, of Watertown, manu- 
facturer of boxes, shooks and barrels, is receiving large 
quantities of pine lumber from northern Wisconsin. 
The company’s output is 30,000 barrels and 45,000 cheese 
boxes annually. 

Business men of Edgar, Marathon county, are mak- 
ing efforts to secure a box factory for that place. A 
stock company may be formed to promote the factory. 
The Quaw Lumber Company is the only important in- 
dustry. 





ADJOURN HEARING IN UNJUST RATE DIS- 
CRIMINATION CASE. 


INDIANAPOLIS, IND., Feb. 4.—After hearing a mass 
of evidence from loeal manufacturers and shippers who 
believe they have been made victims of -unjust rate dis- 
crimination, Commissioners Clements and Lane, of -the 
Interstate Commerce Commission, adjourned their hear- 
ing last Friday. 

Among the complainants was the Udell Ladder Works, 
of this city. It was shown that on long ladders a ship- 
ment of six actually weighing 900 pounds is charged 
at 4,000 pounds. The company had asked for end door 
loading cars. Iron manufacturers made the chief com- 
plaints, one concern stating that it had paid no less than 
$11,000 excessive charges in one year. 

Local ‘manufacturers hope that with the decision, to 
be made by the commission in May, Indianapolis will 
be placed on even terms with Chicago for southern 
points; on even terms with Chicago, St. Louis, Kansas 
City or Des Moines for western traffic and on even 
terms with Chicago and St. Louis on points in the 
northwest. 

The local hearing is held-to have beer the most im- 
portant one ever held under the Hepburn rate law and 
for that reason has created considerable attention. 





Factory Stock. 


California and Western 


White Pine 


SHOP AND BETTER 
Large Assortment—Dry Stock. 











A line will bring our prices 
by return mail. 


W:FMSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


QUINCY, ILLINOIS. 





Chicago Tie Company, 


502 Pullman Bidg., 
CHICAGO, ILL. 


RAILWAY TIES. 








1,000,000 ft. Som Yellow Fir Finish. 
We 2,000,000 ft. 1x3-2x3 and up Common. 

3,000,000 ft. Spruce Box Lumber. 

2,000,000 Green Star es. 





2 i al 
ing and Oil Well Timbers. 
Want Dining California, Nevada, Arizona Trade. 
Cargoes to San Pedro—WR US. 


STEVENS-RAYNES LUMBER CO. 


238 Bradbury Bidg., LOS ANGELES, CAL. 























BU Y 
Proudfit-Polleys Lumber Co. 


LINCOLN, NEB. 


WESTERN WHITE FINE, | room oor. 
IDAHO WHITE PINE, LARCH 


IDAHO STOCKS 
and get promp hipments, and save the 
long over-mountain haul. WRITE US on 


FIR, CEDAR, SPRUCE, YELLOW PINE. 
WE FURNISH 


AND dao RED cEpan Fence Posts. 


egy — — “a 
IDAHO ann WESTERN 
WHITE PINE LUMBER. 
LARCH LUMBER and IDAHO 
WHITE PINE LATH 
CEDAR POLES, POSTS and PILING 


We are manufacturers. Eastern yard and factory trade 
solicited. Correspondence solicited. 


THE LACLEDE LUMBER CoO. 


LACLEDE, IDAHO. 
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Western Pine Lumber 


in all forms for yard trade. 


STEAM KILN DRIED FACTORY PLANK 
SASH and DOOR CUTTINGS. 


SPOKANE LUMBER ‘COMPANY, 


MILAN, WASHINGTON. 




















TO MAKE MONEY finw actuary tor temas 


the amount of lumber in any number of Pieces and for figuring the 





eost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet. AMERICAN 1 LUMBERMAN, Chicago, 
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Cottonwood, 
Gum and other 








Hardwoods 


Eare manufacturers and 

carry on hand large 

stocks of well seasoned lum- 
ber at our yards and mills. 





BOXES, BOX SHOOKS 


AND 


EGG CASES 


MILLS.and FACTORIES: 


Chicago - «= 
Cairo - - - 
Greenville - - 





- -« Illinois 
- + Illinois 
- Mississippi 

Marked Tree - Arkansas 

Blytheville - 

Arkansas City - 


Paepcke-Leicht 
Lumber Company 


Chicago Ave. and Sangamon St. 
‘CHICAGO 
Cable Address, “PAEPCKE” 


Arkansas 
Arkansas 


TELECODE 











POPLAR Quartered 
CHESTNUT OAK 
ASH Plain 


Poplar and Hardwood 
Lumber 


The Davidson-Benedict Co. 


Manufacturers 
Nashville, Tennessee 

















Send in your orders for all 4 
kinds of 


Southern Hardwoods 


WE CAN MAKE IMMEDIATE SHIPMENTS. 


Goodlander-Robertson Lumber Co. 
3 MEMPHIS, TENN. , ocaal 











A COMPLETE STOCK OF 


HEMLOCK and Wisconsin 
HARDWOOD LUMBER 


FENWOOD LUMBER CO., YSiz3" 














. SASH AND DOOR CONDITIONS THROUGHOUT THE COUNTRY. 


The new universal list adopted by the Wholesale 
Sash, Door & Blind Manufacturers’ Association of 
the northwest and the General Sash & Door Associa- 
tion is now being mailed out, over 50,000 copies al- 
ready having been sent to dealers throughout the coun- 
try. So far as reported there has been no objection 
to this list, the principal features of which were 
given in last week’s issue of the American Lumber- 
man, 

The sash and door business throughout the country 
remains comparatively quiet, the retail yards doing 
all such buying as is rendered necessary by orders re- 
ceived by them. The feeling is that it is advisable to 
withhold orders until such time as the extent of build- 
ing operations during the spring months can be deter- 
mined. At the various conventions which have been 
held during the last sixty days, however, the retail 
dealers seem to be feeling more confident concerning 
the outlook for business and a number of good orders 
have been placed from almost all sections. The retail 
dealers no longer believe that prices will reach a lower 
level and therefore are more willing to buy than they 
have been for some time. Carload business is still very 
light and practically all orders received for this class 
of business are for mixed loads of both stock and odd 
work. The manufacturers and jobbers look for com- 
paratively little change in the market before March 
and believe that at that time there will be a material 
improvement in conditions and that business for the 
first six months of 1908 will be at least 75 percent of 
that of the corresponding months in 1907. 

According to reports received the new list will be 
put ihto effect at different dates by the various com- 
panies and there will be little or no uniformity in 
this matter. 

There is some complaint in the Chicago market that 
sales are being made by jobbers and manufacturers to 
the individual contractor, but investigations failed to 
show where such sales had been made. The tendency 
of the market is to adhere as closely as possible to 
list prices in view of the encouraging building pros- 
pects for this spring. 

* * * 

Good building prospects for the spring are already 
having their effect on the glass market and the job- 
bers are buying more freely than they have for some 
time. The general belief is that there will be a mar- 
ket during the spring and summer for more glass than 
has been manufactured or can be manufactured this 
winter and more buying has resulted. The American 
Window Glass Company is now running a large propor- 
tion of its factories and expects to have them all in 
operation before the end of this month. 

The wage troubles still continue to be a disturbing 
factor in the market and unless settled within the near 
future may result in serious embarrassment to a num- 
ber of the independent companies. 

Up to the present time there has been little or no 
change in prices, but an advance is looked for at 


almost any time. 
* * * 


A leading shop lumber wholesaler in this city states 
that the sash and door factories throughout the middle 
west are well stocked with California and Inland Em- 
pire pine. When the panic came last fall they had 
bought stock quite heavily, much of which, being in 
the drying stage at the mills, had not yet come for- 
ward. Anticipating the advance in Pacific coast rail 
rates, which first were due on October 1, and finally 
were postponed until November 1, the western mill 
operators made extraordinary efforts to send forward 
the lumber under contract before the advanced rates 
should go into effect. The result was that they se- 
cured cars enough for their purpose and the lumber 
mostly arrived at destination last fall and during the 
early winter. In one instance thirty carloads were de- 
livered to one sash and door concern in a single day. 
The effect of this forced movement was to transfer 
most of the shop lumber from the mills to the sash 
and door factories, with the result that the consumers 
have good stocks while there are small amounts at the 
mills. Under the circumstances the factory concerns 
are rather indifferent to the market at the present 
time. Wholesale dealers and the mill operators who 
supply them are holding prices firmly, but they say 
that even concessions would not induce the factory 
men to buy. They are waiting for developments in 
the spring trade, being uncertain at the present time 
as to what a month or two may bring forth. The 
effect of this attitude is to make the wholesale shop 
lumber trade distinctly quiet. 

* * * 


Quite a boom has developed for wire glass during 
the last year and practical tests have proven its value. 
A recent big conflagration in Chicago was so intensely 
hot in the region where the firemen had to work that 
they could only reach the building upon which the 
work was necessary by passing through several of the 
wire glass windows the nozzles of the fire hose, the 
rest of the glass acting as a protection to the firemen 
and preventing the fire from entering the premises. 
Wire glass in metal frames is certainly a great pro- 
tection and this class of material is destined to be of 
greater utility and more popular in the future by rea- 
son of recent experiments and practical tests. 

* * * 

Few people other than those directly. interested 
have any adequate conception of the vastness of the 
sash and door trade of St. Louis. This business has 
developed so rapidly that it has attained in a few 
years proportions which have made it one of the 


most important industries of the great central city 
and the reason for this is obvious. 

A city that is fourth in size in the Union of neces- 
sity draws largely in its upbuilding upon its sash 
and door plants, and besides, the growth and develop- 
ment of the great southwestern country tributary to 
St. Louis have opened up an Eldorado of almost in- 
estimable proportions, and the sash and door people 
of St. Louis teel that the bulk of this class of trade 
ought rightfully to come here. 

‘lne admirable geographical location of St. Louis 
makes it in the mind of the local trade the logical dis- 
tributing center for the whole sash and door trade of 
the great southwest. The city itself is a natural gate- 
way to the south by reason of its unexcelled transpor- 
tation facilities. And although the sash and door 
trade of the southwest has developed remarkably, 
the shipping facilities at this natural base of supply 
have kept pace with the demand with the result that 
St. Louis boasts of some of the finest distributing sash 
and door plants in the world. 

There are five very large and strictly modern sash 
and door plants in St. Louis, besides several smaller 
ones. The capital invested in the five big plants is 
approximately $3,000,000. Their annual business is 
something over $5,000,000. These five plants ship an- 
nually approximately 500,000 doors, 1,000,000 windows, 
75,000 blinds and 10,000,000 moldings, besides innumer- 
able columns and all kinds of general millwork. The 
five large concerns which do the bulk of the sash 
and door business of St. Louis are: William G. Frye 
Manufacturing Company; Hafner Manufacturing Com- 
pany; Huttig Sash & Door Works; Imse, Schilling 
Sash & Door Company; St. Louis Sash & Door Works. 

* * * 


A most decided improvement is noticeable in the 
sash and door situation at St. Louis, notwithstanding 
the fact that dealers in other markets have not felt 
any material change for the better. That the farmer, 
who is really the man with money in his pocket, is 


* beginning to spend his cash on building this spring, 


is obvious from the increased buying this week from 
the country retailers. The volume of inquiries and or- 
ders from this quarter this week was large. Several 
carloads of stock were shipped during the last few 
days. Most of the buying has come from the country 
retailer. All city building operations have been re- 
tarded by unfavorable weather conditions and this has 
checked the buying from this quarter. Prices have 
stiffened up under the increased demand for stock. All 
dealers in St. Louis think the tide has turned for 
good. They look for continued improvement in the 
sash and door line, with satisfactory prices. 
* * * 


Kansas City (Mo.). Sash and door people report 
no change in millwork conditions within the last 
week. Prices are somewhat unsettled on stock goods 
and the regular discounts are not being adhered to 
as closely as the jobbers would like. Demand from the 
country for the last two or three weeks has shown 
some activity, and the prospects for business from 
now on are quite good. Local demand for millwork 
since the first of February has shown a big improve- 
ment over that for the preceding month and there 
is considerable good business being figured. 


* * * 


Factories at St. Paul and Minneapolis are getting 
some inquiry for special work, and a few orders are 
coming in. They are running stronger now on stock 
work, on account of an improved outlook for spring. 
Retail dealers report that they are doing a great deal 
of figuring on business. to be let this spring and on 
account of lower prices for building materials there is 
a prospect of more building than ever in northwest- 
ern towns and cities. Owing to the scarcity and 
strong prices of shop lumber, manufacturers are in- 
clined to make prices stronger. 


* * * 


There is no activity now in the door mills of 
Buffalo, N. Y., but the feeling is of the best despite 
bad weather for a leading mill reported this week that 
when there came a good day lately there were a 
number of builders in with lists to figure on. It is 
believed that the coming of spring will restore the old 
activity, as it is known that the need of houses for 
workingmen is far from satisfied and it will take all 
the mills to meet it. 

* * * 


Baltimore sash, door and blind factories are run- 
ning along under low pressure. Probability of cold 
weather tends to make builders draw in their lines for 
the time and the demand for sash and other materials 
used in the finishing of houses is correspondingly re- 
tarded. Prospects for busy spring and summer sea- 
sons are good. Various materials are cheaper and 
labor will be satisfied with lower wages. 

* * * 


Sash and door manufacturers in and around New 
York City are feeling pretty blue and hardly expect 
much of an improvement before the early part of April. 
Building plans are not numerous and there are but few 
prospects of betterment this month. The outlook for 
increased building operations ought to be better, but 
builders are moving cautiously, and this in the end 
will have a wholesome effect. Local plants are pick- 
ing up enough small and special work to keep their 
plants going moderately, but. practically no work of a 
large character is put out. 
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HY MENEAL. 


Loud-Hendrickson. 


Au SABLE, MIcuH., Feb. 11.—Miss Olive Irene Hendrickson, 
daughter of Thomas Hendrickson, and Henry Kimball Loud, 
son ef H. Nelson Loud, were married February 3 at the 
Methodist church. Following the ceremony a reception was 
civen at the home of the bride. A number of Detroit and 
Chicago friends witnessed the wedding. The groom is a 
member of the H. M. Loud’s Sons Company and a nephew 
of Congressman George A. Loud. 








Monaghan-Kotcher. 


Derroir, Micu., Feb. 10.—-Invitations have been issued 
for the wedding of Miss Alice Kotcher, daughter of Charles 
W. JXotcher, a well known lumber dealer of this city, and 
George Francis Monoghan, a prominent attorney, which will 
iake place Tuesday morning, February 25, in the Holy 
Rosary church. A reception will be held in the Kotcher 
home from 8 until 10 o’clock in the evening. The couple will 
spend their honeymoon in the south and will be at home 
ifter April 30, at 44 Atkinson avenue. 





Smith-Marlett. 


EVANSVILLE, IND., Feb. 11.—F. G. Smith, secretary and 
manager of the Mossman Lumber Company, of this city, and 
Miss Ella Marlett, a well known society lady of Terre Haute, 
were married January 30 in the Methodist church in Terre 
Ilaute. The couple will make their home in Evansville. 





Sweet-Bright. 


GRAND RAPIDS, Micu., Feb. 18.—The marriage of Carroll 
luller Sweet, president of the Michigan Retail Lumber 
Dealers’ Association and also head of the Fuller & Rice 
Lumber & Manufacturing Company, of this city, and Mrs. 
Agnes C. Bright, daughter of Mr. and Mrs. Andrew P. Calla- 
han, of Chicago, took place Friday evening in the home of 
the bride’s parents at Forty-second street and Drexel boule- 
vard, Chicago. The guests were limited to relatives, among 
whom were Mr. and Mrs. Edwin F. Sweet, of this city, par- 
ents of the groom. Mr. and Mrs. Sweet will be at the resi- 
dence of the groom’s parents, 297 East Fulton street, for 
the present. 





Davis-Stirgwolt. 


CoLuMBUS, OHIO, Feb. 18.—At noon Tuesday of last week 
William G. Davis, of the W. M. Ritter Lumber Company, 
and Miss Elizabeth M. Stirgwolt were united in marriage at 
the home of the bride in this city. The house was artisti- 
cally decorated for the occasion. The guests were limited 
to the members of the two families. Rev. R. H. Miller, of 
the English Lutheran church, performed the ceremony. ‘The 
young couple left immediately for a three weeks’ trip in 
Washington, D. C., and other eastern points. After March 
15 they will be at home at 336 Wilson avenue. 
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HOO-HOO CONCATENATION AT JACKSONVILLE. 

JACKSONVILLE, FiLa., Feb. 17.—The event of last week 
in this city was the Hoo-Hoo Concatenation on Thursday 
night, when eleven kittens were initiated. They were: 
E. G. Phinney, R. C. Alworth, H. A. Phillips, G. D. Gay, 
M. T. Bossinger, E. J. Walsh, J. H. Wellington, E. H. 
Voelker, M. P. Turner, E. A. Osborn and Clyde Taylor. 
The meeting was presided over and the torturing done 
by Snark of the Universe D. A. Campbell, aided and 
abetted by Senior Hoo-Hoo W. E. Gullett, Junior Ditto 
D. A. Reid, Bojum J. R. Walsh, Scrivenoter C. B. Still- 
well, Jabberwock C. 8. Hammatt, Custocatian E. H. 
Vrieze, Arcanoper (or can-opener) F. C. Miller, and 
Gurdon C. A. Paine. Forty-two members were present 
besides the victims, and the torture and festivities lasted 
six and a half hours, beginning with a banquet at 7:30 
and ending with a smoker at 2. Jake Conrad was near 
by, but not within reach to add to the punishment. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 40. 


With the exception of a number of inquiries from 
car building and railroad companies the lumber mar- 
ket seems to have become quieter than for the last 
month, comparatively little general business being 
done during the week. Inquiries are still coming in 
in good volume but do not seem to result in orders. 
The factories are buying to some extent, but as many 
of them already have on hand fairly good supplies of 
lumber the orders which they are placing now are 
having no material effect on the market. The in- 
quiries now coming in from the car building and rail- 
road companies are for heavy timber and car siding 
and very little hardwood is being bought by them. 

The country yard trade is not as brisk as it was 
a week ago. This is accounted for by the fact that 
many of the country dealers have been attending 
conventions and will not send in their orders until 
they return home. The tendency among the country 
dealers, however, still continues to be that of hold- 
ing off on large orders until it is possible to deter- 
mine the extent of the spring building operations. Re- 
ports received from all sections of the country indi- 
cate that this building will be fairly active and that 
the amount of lumber needed during the next three 
months will be very close to that normally absorbed 
by the yards in this section. The absence of heavy 
building operations in the larger cities has rendered 
the market in timbers in hemlock, fir and yellow 
pine comparatively quiet. The railroads are buying 
comparatively few timbers although the floods 
throughout this section are expected to bring about 
an increased demand for bridge timbers within the 
next week or two. 

Building operations in Chicago have shown a ma- 
terial decrease during the week, this being accounted 
for by the extremely bad weather. 





Chicago Lumber Receipts and Shipments. 
: ~ gaa by George F. Stone, Secretary of the Board of 
Trade. 
. RECEIPTS, WEEK ENDED FEBRUARY 15. 














Lumber. Shingles. 

Pn OPI Tee ey ree ee 20,687,000 4,658,000 
DE baie es cen Sedan se ine 30,908,000 1,832,000 
IMCTORGO. oo o.0s0 tan: Skene ee 2,826,000 
ee a oe aan 10,221,000 ob6een es 

TOTAL RECEIPTS JANUARY 1 TO FEBRUARY 15. 

Lumber. Shingles. 

CO ere errno 143,202,000 29,698,000 
DOT. eee reece reece eens - 227,149,000 25,971,000 
CROUINDE. 60008 cseoes0% osshawenee 3,727,000 
Perr ee » oe. .-- . Saeleeas ° 

SHIPMENTS, WEEK BNDED FEBRUARY 15. 

Lumber. Shingles. 

REFER ry ret ee eee 11,548,000 5,415,000 
eR ee pape wee TENE 15,445,000 2,700,000 
rere Fe +: ‘mena a 2,715,000 
PN cad 0tonbiire% ‘ 3,897,000 oceeneee 

TOTAL SHIPMENTS JANUARY 1 TO FEBRUARY 15. 

Lumber. Shingles. 

on EEE eee 70,329,000 38,390,000 
LE PT ee ee Pee 125,336,000 31,293,000 
Increase......se. re. a ee eee oats 7,097,000 
Decrease....... sseeees 55,007,000 Coeeeevee 


Permits issued by the Chicago building department 
during the week ended February 19 were: 






CLAss— No. F a 
NS ok os eee ESS 6k Cees bss & 8 $ "Sas0 
$ 1,000 and under $ 5,000.............62. 79 214,600 

5,000 and under 10,000. ....ccccccccece 30 180,700 

10,000 an@ under 25,000.....ccccocscce 11 154,100 
25,000 and under 50,000............... 3 80,000 
Rs 640500 des caees weer errr 131 $ 634,850 
Average valuation for week.......... coe 4,846 
Average valuation previous week...... eee 19,534 
Totals previous week .......... 76 1,484,600 
Totals corresponding week 1907. 134 1,124,700 
Totals Jan. 1 to Feb. 19, 1908... 639 5,101,750 
Totals corresponding period 1907..... 642 5,700,400 
Totals corresponding period 1906..... 639 5,239,525 





Northern Pine. 





Chicago. The trade in northern pine has been ex- 
tremely quiet this week although prices seem to be 
stronger than for some time. The demand for shop 
material is fairly good and a few large orders for this 
class of stuff have been placed. The country yards 
are buying comparatively little northern pine at pres- 
ent and it is doubtful whether they will make large 
purchases before April 1. Dealers here are insisting 
on full list prices on almost all grades and find that 
lower quotations are being made in some other mar- 
kets, thus causing difficulty in disposing of local stocks. 
The box factories have placed a few large orders for 
lower grades of white pine.and with this exception 
the market continues very quiet. Railroad and car 
building companies are doing little or no buying. 





Minneapolis, Minn. Demand continues to be rather 
slow, though it is looking a little better this week. 
Dealers do not expect much trade to develop in the 
retail yards for another month, and they are not at all 
depressed over the outlook. Reports from the cities 
of the northwest all indicate that building operations 
will be resumed in the spring on a bigger scale than 
ever, and there should be a good country trade if the 
weather permits. Shop lumber is firm and in pretty 
good demand, and box lumber is comparatively scarce. 
Prices are holding up well on the list all along the 
line. 

New York. Prices continue unsteady and there is 
no increase in the demand to warrant an optimistic 
view of the situation. It is true that inquiries are 
better but actual buying is backward and there are 
very few retailers who feel like ordering beyond 
their immediate needs, which are light. Wholesalers 
find it hard work to boom things and feel that the 
best which can be done is to hold quotations firm, and 
if necessary to do so to curtail sales, believing it will 
be but a short time before buying will improve suf- 
ficiently to make a more uniform price situation 
probable. 





Buffalo, N. Y. The white pine trade is quiet, but 
it is steady and there is every indication that a return 
to general activity is not far away. The demand is 
running well through all the grades and the stocks 
are prepared to meet it. The trade does not expect 
an entire return of the old demand, for there is not 
the lumber to be had to meet it, but the prices are 
holding up as well as other lumber is and there is 
nothing to do but stick to them and use a little 
patience. 





Eastern Spruce. 


New York. One large dealer in eastern spruce says 
inquiries from export sources are good, there being 
some substantial business offered from Cuba and 
South America. Domestic trade is quiet and retailers 
order very little, preferring to await further de- 
velopments in the building line, and the latter are 
not coming out to any great extent. Several Long 
Island dealers put out some good inquiries last week, 
and one large house in position to ship odd sizes 
quickly in carload lots reports an increase in that 
line. Viewing the market as a whole, there is no 
change over last week. Prices are as steady as can 











Keys-Fannin 
Lumber 
Company, 


We have in stock and are saw- 
ing a large amount daily of 


SOFT 
YELLOW 
POPLAR, 
RED AND 
WHITE OAK, 
BASSWOOD, 
CHESTNUT 
AND LATH. 


We can furnish either band or 
circular sawn stock. Write 
for prices. 





Herndon, West Va. 


Kiln Dried, End Matched and Bored. 
—=_E£_——K—_—_——[=="=ll]_____= 
COMPLETE STOCK OF HEMLOCK. 








TENNESSEE 


Red Cedar Posts and Poles 


Place orders now for Spring Shipment. 


Nebraska Bridge Supply & Lumber Co, 


OMAHA, NEBRASKA. 2 











Geo. D. Emery Company 
Importers and Manufacturers 
MAHOGANY and 
SPANISH CEDAR 


MAHOGANY and CEDAR VENEERS 


Office, Mill, Yard ana Salesrooms, 
nos.1to4isroanway, Chelsea, Mass. 











Wanted: 


Ry. Ties, Oak for Car Building, 
Switch Ties and Bridge Timber. 


FRANK B. STONE 
Railway Exchange Bldg. CHICAGO. 
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Poplar Bevel Siding 
a Specialty 


Inquiries from consuming trade 
will receive prompt attention. 
Manufacturers of Quartered 
White Oak, Plain Oak, Ash, 
Chestnut and Walnut. 


VestalLumber & Mfg.Co. 


Incorporated 


Knoxville, Tenn. 


Band Mill and Planing Mill 
at Vestal, Knoxville, Tenn. 








Ahead of the Procession 


as usual. 


““Dwight Special” 


THIN 


Hardwood Flooring. 


Send for Samples. Fall into line and buy 
the Best Form of thin Flooring on the market. 
30 years experience. Best Mill Equipment. Kiln- 
drying Facilities Unequaled. 


Dwight Lumber Company, 


DETROIT, MICH. 


Sole Manufacturers. 

















Cottonwoo 


CYPRESS, 
| GUM, ELM, 


AND OTHER HARDWOODS 











We Invite Correspondence 
Our Stock is the Best. 


A. G. Wineman & Sons 


| 
| 
| 








GREENVILLE, MISS. 

















Thomas & Proetz Lumber Co., 
Manufacturers and Dealers 


Southern Hardwoods 


Special items we want to move immediately: 
200.000 feet 5-8” Ash. 

200.000 feet 3-8” to 5-8” Plain White Oak. 
00,000 fect 5-8” to 3:4" Quarters Yunis Oe 
50,000 feet 5-8” Plain Red Oak. 


Hall and Angleroot Sts., 














For Quick Shipment tse. o.,. 
5 CARS, -.2x4—10 to 16’. 
5 CARS, 2x6—I0 to 16’. 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail. 
Yards, 2300 to 2316 Broadway, KANSAS CITY; MO. 


Be expected, but yard or random stock is offered in 
such quantities that prices show no advancing ten- 
dency. 

Buffalo, N. Y. The demand for eastern spruce is 
so good that there will be every effort to get iiold of 
a stock of it this year, though the actual trade will 
depend on the amount of it that comes in from the 
northeast. It gets here from Maine to some extent 
and if the demand is such that the Canadian cut 
can be sold here also the amount sold will go up, 
while the price will not. As a substitute in country 
districts for pine it sells well, and farmers have 
money. - 





Boston, Mass. The market for spruce lumber has 
proved fairly active during the last week. Several 
good sized yard orders have been placed on the mar- 
ket from which good contraets were received. Large 
retail lumber dealers are of the opinion in most cases 
that spruce is as low as it will be this season. For 
this reason they are more willing to replenish their 
stocks. Some mills shows a little anxiety for business. 
Where cases of this kind are found frames have been 
sold down as low as $21 for 9 inch and under. The 
best mills will not entertain bids of less than $22. 
Sales of 9-inch frames including random joice are 
reported at $21.50. Spruce appears to sell slowly, de- 
mand for random is still quiet and prices are inclined 


White Cedar. 


—e——oerwrres 





Chicago. Until the railroad, telegraph and tele- 
phone companies begin to make purchases of poles 
little change is expected in the white cedar mar- 
ket. At the present time all of these companies are 
simply buying what they absolutely need for repair 
work and are making no extensions on their lines. 
A few inquiries have been received for small poles 
to earry the wires of the various traction companies 
which are now under construction in this territory, 
but few orders are being placed. 


——ees 


Minneapolis, Minn. There is still a good early de- 
mand for posts, which is reducing available stocks 
and may wipe them out by the time the new crop 
is on the market. Prices are stronger and are almost 
solid at list. The early inquiry indicates a good spring 
trade in poles and producers no longer feel alarmed 
about the stocks carried over from last season. 





Hardwoods. 





Chicago. The factories of this city and vicinity 
which consume hardwoods, generally are running, but 
on short time and short handed. There is no urgency 
in the business, the manufacturers of furniture, pianos 
and organs, wagons and other things demanding hard- 
woods, seeming to aim at keeping what business they 
have intact, while they hope for something larger in 
the not distant future. The industries engaged in 
turning out the artistic and luxurious in wood goods, 
like pianos, automobiles, carriages, high grade furni- 
ture and the like, have been hard hit by depression 
and resultant forced and voluntary economies. The 
people who in the years of large earnings, big profits 
and unlimited credit bought such things on time or 
on the instalment plan, have largely withdrawn from 
the market. In respect to pianos one prominent con- 
cern handling an extensive make reports that it is 
receiving back more instalment pianos for defaulted 
payments than it is selling. Organs are doing rela- 
tively better than pianos, which may be accounted for 


the farmers, who have money to buy such playthings. 

There is a degree of demand for hardwood lumber 
right along, and prices of some kinds, like poplar and 
quartered oak, have advanced in some instances. Both 
the kinds of lumber named are in short supply. Chest- 
nut for casket making is also much inquired for. In 
northern lumber birch is selling’ about as freely as 
anything, but at rather irregular prices. There is a 
call for good grades of basswood, with none too 
much to meet the eall. Thick maple, 214 to 4 inches, 
is more active than thinner stuff in that wood. Other 
northern lumber moves moderately. Any sort of stock 
that is usable in box making is selling fairly well. 
One dealer handling a good deal of hardwood lumber 
states that as a general thing prices are fairly steady, 
but in a considerable number of instances mill oper- 
ators are so anxious to sell in order to realize that 
they accept lower prices than the average. This fea- 
ture is always present in the Chicago market, which 
is the unloading ground for those hampered for work- 
ing funds. Without much doubt prices in the smaller 
outside manufacturing places are more regular and 
average higher than they do here; but at the same 
time the man in a stress of circumstances can usually 
change his surplus stock for money or its equivalent 
in this market. It is the dernier ressort of the hard- 
wood trade. 





St. Louis, Mo. Throughoue the entire hard- 
wood belt lumber will be manufactured this 
year in strict proportion to demand. It is 
believed that the demand this year will run 
about 50 percent of the demand last year. Prices 
will unquestionably remain at a very satisfactory 











standard. Another element to maintain good prices is 


from the fact that such instruments are favorites with - 


the Jmpending dryness throughout the hardwood belt. 
There has been but little rain this season and the 
streams are too low to log. Operators say it is go- 
ing to be impossible to do any logging in certain sec- 
tions this spring. 

There is a much better feeling among the hardwood 
men. All local concerns have their full quota of trav- 
elers out and they are all sending in orders. Dealers 
realize that buying this year will have to be done 
more by solicitation than by mail. 


V—_—e—_OoooOororn 


Memphis, Tenn. Improvement is shown in the de- 
mand for hardwood lumber and, while the volume of 
business is still sharply below normal. lumbermen are 
much encouraged over the fact that there is not only 
an increasing inquiry for hardwoods but there are 
also more orders coming through. The proportion of 
inquiries to orders would suggest that buyers are 
still trying to locate cheap lumber, but the general 
opinion here is that they will not meet with a great 
deal of success. Most of the lumber which had to 
be sold regardless of price has been disposed of and 
the bulk of the comparatively small stock in the 
south is in the hands of strong people. This is evi- 
denced by the fact that orders are being turned down 
here every day by dealers who do not think that 
prices offered are high enough. Export demand is 
strikingly small and exporters do not hold out any 
hope for radical improvement soon. Eastern demand 
is not as good as it promised to be a short time ago, 
but there is an increase from that portion of the 
country as well as the western consuming centers. 
Production is sharply below the average and, while 
more mills are resuming, wet weather is interfering to 
no small extent with the operation of the plants 
desirous of running. There is no special change in 
the relative position of various items as reported in 
this correspondence recently. 





Minneapolis, Minn. The twin city factory trade is 
getting into the market again to some extent. Orders 
are not heavy but are much better than for some 
months, and seem to indicate an average business, 
though the volume is not expected to reach that of 
last year. The outlook for general business is such 
that the factories feel more assurance as to demand 
for their products, and they are replenishing their 
stocks in a conservative way. Prices on plain oak 
are a little weak, and birch is also still off the list 
some, but everything else is firm and promises to con- 
tinue so, since production of northern hardwoods is 
going to be much curtailed. 

BOP 

New York. Trade is slow but prices are steady. 
With comparatively few furniture factories turning 
out anywhere near their usual spring outputs, and re- 
tail hardwood yards getting practically no new busi- 
ness, trade lacks a stimulus. Inquiries are fair but 
buying is delayed as long as possible and there seems 
to be more than enough stock to take up every in- 
quiry, of whatever size, which is put on the market. 
Ash is probably the only stock that is not offered 
too generously, although chestnut men say there is 
little surplus material in their line, and that mills 
have not turned out anywhere near their usual out- 
put. Oak is a fair seller, but the demand is way be- 
hind the supply in both quartered and plain stocks. 
Poplar holds its own nicely, especially in the better 
grades, but cheap poplar is readily obtained and at 
bargain prices. .Birch shows little indication of an 
improvement in either demand or price, and millwork 
factories are not figuring on a great deal of birch 
buying this spring. Maple is in good supply and 
wholesalers find as much difficulty in locating a good 
maple market as they do in other stocks, and maple 
flooring trade is practically at a standstill. 





Buffalo, N. Y. The hardwood trade is still pretty 
quiet and it promises to remain so awhile, nothing 
more than a moderate increase of activity being 
looked for till the weather turns toward spring. This 
increase is taking place, but it is very irregular, prob- 
ably as it would be in any case when a trade is get- 
ting on its feet again. A good week is often followed 
by a poor one, showing that business cannot be de- 
pended on yet. There is plenty of demand for ash 
and quartered oak, for the supply is short, and the 
same is true in a measure of elm and basswood. 


—eOOeOoweowrnre 


Boston, Mass. Reports received from the mills 
show that there has been a marked curtailment in the 
production, but it has not checked the tendency for 
lower prices. There are still many lots of rather 
desirable stock that can be picked up at prices rang 
ing several dollars below the high market of 1907. 
Good quartered oak is in smaller offering. Prices of 
1 inch are unchanged at $79 to $83. Plain oak is in 
fair sized offering with demand quiet. The price 
of 1 inch ranging from $50 to $52, but it is believed 
that some lots can be picked up at less money. Hick- 
ory is wanted in large sizes of good length but offer 
ings of such are very small. Ash continues firm with 
business quiet. 





Baltimore, Md. The hardwood men are not com 
plaining, but they admit that the demand has slowed 
down somewhat. While January was eminently satis 
factory with them the volume of sales in numerous 
instances comparing favorably with the corresponding 
month of 1907 or even going ahead of that period. 
the absence of a brisk inquiry is conceded. Th« 
manufacturers are disposed to proceed with caution 
and not a few of the mills continue to curtail their 
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output materially. In addition to the. quiet in the 
domestic market the foreign trade drags, thanks 
largely to the unwisdom of shippers who forward 
stocks on consignment. The eagerness to realize 
has resulted in the shipping of large supplies to 
English and continental markets, and some of the ex- 
porters here contend that there are enough oak planks 
in the English market to last at least six and per- 
haps twelve months. This tends to depress values, 
and a marked recovery is not to be looked for until 
consigning is discontinued. The range of prices at 
home is fairly easy, though a quickening of the move- 
ment is expected before long. 





Pittsburg, Pa. Demand continues to improve. Buy- 
ing is best in the east, and poplar and oak are be- 
ing called for briskly, compared with other lines. 
There is a general strengthening of prices and some 
good contracts have been placed, covering require- 
ments for six months. Industrial buying is quite 
active in many quarters. Poplar is firm at list prices. 





Columbus, Ohio. The improvement which has been 
going on in the hardwood market in this section has 
continued within the last week. Strength is shown 
in almost every line and increasing orders are the 
rule. Traveling salesmen report better business in 
every section, while the mails are bringing in a larger 
amount of business. Inquiries, which are the real in- 
dex of business, are much more numerous than has 
been the case for several months. Collections are im- 
proving and the fact that manufacturing establish- 
ments are slowly resuming makes a better market for 
that class of timber. Oaks are strong and the pre- 
vailing figure for the four-quartered variety is $43 
f. o. b. Ohio river. The other classes are graded ac- 
cordingly. There is also a slightly better market for 
maple, ash, gum and hickory. 





Hemlock. 





Chicago. The bad weather of the last two weeks 
has had a depressing effect on the hemlock market in 
Chicago and until there is an improvement in weather 
conditions no change is looked for. A few small or- 
ders are coming in from the country yards for build- 
ings which are in course of construction through- 
out this section but so far as Chicago is concerned 
comparatively little business is being done. Prices 
although higher than a month ago are still unsatisfac- 
tory and little advance is looked for before spring. 





New York. Country trade is quieter this week 
than last and wholesalers find less business generally 
than in January. Retailers figure that they carry sup- 
plies large enough to cater to the needs of their cus- 
tomers. Reports from mills show that stocks are not 
large at manufacturing points and there is no dis- 
position to put on the usual forces of mill operatives. 
Nominally there is a base price but quotations are 
rather irregular, indicating that competition is sharp 
enough to prevent any betterment in prices until the 
demand asserts itself more prominently. 


—e—oernerees> 


Buffalo, N. Y. The hemlock producers who control 
the market to a certain extent have issued a new 
circular, making some radical changes, cutting down 
the base price for Buffalo from $19.50 to $19, but 
leaving it as it was for other points. Some cuts were 
made in special sizes that show them to be more 
plenty than was supposed. For example, 2 by 4, 
eighteen and twenty feet long, have been reduced 
from $5 over base to $3, thus making a cut on this 
size of $2.50 altogether. Jobbers in hemlock who are 
not producers say that they do not see the need of it. 


eee 


Boston, Mass. For several weeks the demand for 
eastern hemlock has been uninteresting. Buyers as a 
rule have thought that prices were going to be easier 
and for this reason would not anticipate their wants. 
It is known that there is a large stock of hemlock 
boards held in assignees hands in Maine and until this 
is disposed of it is thought the market will be more 
or less unsettled. Eastern hemlock, clipped, has been 
selling at $19, but there are those who are trying 
for $20. 

Pittsburg, Pa. For more than a week the leading 
hemlock mills of Pennsylvania have been obliged to 
suspend operations because of bad weather. The de- 
mand is taking up most of the piled stock where it 
ean be reached, but there is still considerable more 
available. In West Virginia there are, it is reported, 
considerable surplus stocks. Prices are fairly well 
held and in Pittsburg markets particularly the situ- 
ation is not bad. 


Toledo, Ohio. It is claimed that there is some im- 
provement in the hemlock situation recently. Although 
prices are still somewhat wavering and a good many 
concessions are being made by holders who are forced 
to realize, these instances constitute only a fraction 
of the business and it is not thought that their action 
in eutting prices will affect the general market when 
once the spring building season opens in earnest. 








Cleveland, Ohio. Severe weather has interfered 
with local building conditions and dealers seem loath 
to further increase stocks until conditions improve. 
The hemlock market is not particularly active and 
shows no immediate sign of improvement. 


Columbus, Ohio. Little change was noted in the 
market for hemlock within the last week. Movements 
are small and prices are rather firm. 





: Poplar. 


Chicago. Almost all the poplar received in this mar- 
ket is being taken up by the various factories as soon 
as received and prices are holding very firm. At the 
present time there is but little variation and with the 
increased demand caused by the resumption of various 
manufacturing concerns the market will probably im- 
prove steadily from now on. Supplies in Chicago are 
extremely light and some factories are having dif- 
ficulty in securing the lumber which they need for im- 
mediate use. From present indications there will be 
an advance in prices within the next month as the de- 
mand for the better grades of poplar ‘is increasing and 
the supply on hand is insufficient to meet this demand. 








Buffalo, N. Y. Poplar is one of the woods that 
have not been obliged to show either weakness or 
stagnation on account of the business troubles. It 
still sells at old prices and as fast as it can be ob- 
tained and promises to go on in the same way until 
everything is active again- Of course, this means that 
poplar is on the wane as a wood, but it also means 
that it is hard to find other woods that the consumer 
is willing to accept in its place, the complications in 
Pacific coast freight rates having much to do with 
the situation. 





Baltimore, Md. Poplar has been holding its own 
fairly well until now, but at present some slight eas- 
ing off has begun to make itself felt. The boxmak- 
ers, hitherto liberal consumers of lumber, are not as 
busy as they have been and this, together with the 
absence of a spirited foreign demand, tends to im- 
part a tinge of quiet to the trade. The movement, 
however, is still of respectable proportions, and the 
range of-values is little, if any lower. Stocks in the 
hands of local dealers are large enough to meet the 
wants of consumers. 

Toledo, Ohio. For nearly a week now poplar-has 
been dragging again, and there is no hurry to place 
orders even for five-inch siding, which is always a 
staple in this market. The planing mills, sash and 
door factories and box plants are buying some, but 
it is only to meet present requirements. While the 
depression is perhaps augmented some by the lack 
of outdoor operations, the market has responded 
through sympathy to the general depression in all 
kinds of lumber. A number of cars have arrived 
and all have been sold, but not with the same ecus- 
tomary anxiety with which poplar is taken here. De- 
viations from quoted prices are being made, and the 
local dealers are showing no disposition to stock up 
beyond their present needs. 





Columbus, Ohio. The strongest point in the market 
within the week has been poplar. Prices are firm and 
stocks are scarce. An increasing demand together 
with the searcity of the supply has the effect of help- 
ing the market. Firsts and seconds are quoted at 
about $53 f. o. b. Ohio river, No. 1 at $38, No. 2 at 
527, and: No. 3 at $20. 


Fir, Spruce and Cedar. 


Chicago. The trade in fir during the week has shown 
a decided falling off. Some inquiries are coming in 
from the car building companies for light timbers and 
also for siding but these inquiries may not result in 
the lumber being ordered for several months. Line 
yards are buying timbers to some extent but this de- 
mand is not as active as a month ago. The demand 
for tank material is light and although the local deal- 
ers have many inquiries on hand they do not look for 
a large volume of orders before the later spring 
months. The tendency seems to be to hold up prac- 
tically all business on western lumber until the out- 
come of the rate case is determined. Many of the 
mills are still closed down and others which are work- 
ing on orders they received several months ago are 
unwilling to guarantee purchasers against loss in case 
the Interstate Commerce Commission decides against 
the western manufacturers. This is one of the things 
which has caused a falling off in the orders on western 
lumber. 











er 


Minneapolis, Minn. There is a constant demand 
for yard stock and for shop lumber which keeps deal- 
ers with something to do, although the volume of 
trade is light and prices still rather weak. The south- 
west is coming to the front and taking considerable 
fir in spite of the yellow pine invasjon. Minnesota 
and the Dakotas are still very slow. 





Portland, Ore. Conditions have not improved much 
during the week, but there appears to be a more hope- 
ful feeling among dealers. The outlook for local 
trade this spring is promising and inquiries from the 
interior are being followed with some orders. Prices 
are still low as compared with last year at this time. 
Locally lumber is selling at various prices, but rough 
is generally quoted at $11. Carload lots are quoted at 
about $8. California shipments have been light this 
week. Dealers returning from the east and middle 
states declare indications of an improvement are vis- 
ible in all sections. Logs show no change. 















Southern Saw Mill Co., Lt. 


NEW ORLEANS, LA. 
Manufacturers and Whcelesale Dealers in 


ep CYPRESS 


AND SOUTHERN HARDWOODS 
New York Office: 1 Madison Ave. 








Cypress Ready For Shipment: 
Pe 14%” 1%” 2” 3° 
Ist & 2nds, 70M’ 5M’ 276M’ 19M’ 32 M’ 


Selects, 165 M 369M 5M 6M 
No.1 Shop, 440M 378M 12M 12M 
No.1 Common 475 M 172M 
De 240 M 25 M 


Standard lengths 10 to 20 ft. 
Plump thicknesses and wide run. 
Nothing picked out. Tank stock in Ist. & @nds. 
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Box-Boards 
300 M. FT. DRY 


FOR PROMPT SHIPMENT. 
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POPLAR-OAK-CHESTNUT. 


Kentucky Lumber Co. 


CINCINNATI, OHIO. 








Any Dealer 
Can See 
Through This— 


Simply because we always keep 
a large stock on hand we can 
fill orders promptly. Drop us a line at once 
if you want some interesting prices we are mak- 
ing on a stock of 12,000,000 feet of well as- 


sorted and selected rough 
indow J 





OP 


Bevel . Drop Siding, Ceiling, Casing, Shelving, 
» awmy Rng Base, rand W jambs, 
Ale and Beer Staves and Heading. 


Prices yours for the asking. 


Swann-Day Lumber Co. 


CLAY CITY, KENTUCKY. 














Kiln Dried, Bored, 
End Matched, Hollow 
Backed and Polished 


HARDWOOD LUMBER 
and BEVEL SIDING. 


sacs Flooring 

















ee aA OSTEO 


' 


ee eer nn ees 


ei - 


92 


AMERICAN LUMBERMAN. 


-Fesruary 22, 1908. 





Tacoma, Wash. The prospective advance in freight 
rates continues to have its baleful effect upon fir 
lumber. There is some yard stock inquiry from the 
East but it is straggling. Not much lumber is being 
moved by rail. New orders are not plentiful and 
conditions remain unsettled generally with prices 
about as they have been for some time, although the 
general tone of the market is improved over January. 
There is a little export inquiry, but very low prices 
are sought and it has not developed into much new 
business. 

YYYYYvew 

Seattle, Wash. There is not the same volume of 
business being offered this week as last. Practically 
no orders are beiug received from the Dakotas. The 
local trade is dull and no one is making an effort to 
secure business. The cargo trade is badly off and 
some of these mills have closed. There will be, no 
resumption of the mills, it is predicted, before the 
middle of May. 

eee 

Kansas City, Mo. The demand for fir in this terri- 
tory is quiet, but there is more inquiry than reported 
at the beginning of the month and a few good orders 
have been booked recently. The jobbers here report 
conditions unsatisfactory owing to the unsettled 
freight rate situation. The mills, except those located 
on the water, which do a cargo business, are with few 
exceptions closed down and will not resume until 
prices show a decided improvement. The jobbers are 
not devoting very much of their time to the soliciting 
of business in the way of Washington and Oregon 
lumber. 





Southern Pine. 





Chicago. Current trade consists mainly of seatter- 
ing orders for yard stock in tributary territory, seldom 
reaching large proportions in any single instance. 
Dealers are not buying to stock up in advance of 
near requirements. Brokers say they are receiving 
orders for carloads almost every day, but they are of 
a kind that indicate a sorting up intention on the 
part of buyers rather than any notion of buying for 
the future on speculation. If a dealer has no special 
need of the lumber for current trade no offer of bar- 
gain prices is sufficient to induce him to buy much 
ahead. It is expected that this sort of trade will con- 
tinue until the opening of spring shall develop a more 
urgent demand. In respect to timber and car stock 
demand is conspicuous by its absence. When the rail- 
roads or car builders do buy it is for some immediately 
necessary purpose. Neither class of buyers is putting 
in any stocks in advance of immediate necessities. 


How long this state of things is to last no man can 
surely predict. But it is a well known fact that stocks 
at the mills are comparatively small, while curtail- 
ment of the output is the rule. Likewise stocks in 
the hands of the retail trade and consumers are much 


less than in ordinary years at a like time. Henee the 
spring trade will open with depleted stocks all along 
the line. Though prices vary somewhat the average 
remains the same, manufacturers being inclined to let 
orders go by them rather than to sell below prices 
that will assure a profit margin. In fact prices are 
settling on to a new basis and production will be kept 
down so that there need be no further cuts. . Since 
there has been the readjustments indicated it is 
thought that a fair demand in the spring will have a 
tendency to considerably harden the market. Short 
stocks, also, will make the requirement, more positive 
than now. Inquiries continue. 


——_—oOoron 


St. Louis. Mo. A decided change for the better is 
apparent in the local yellow pine situation within the 
last few days. A canvas of the trade shows that 
everyone has shared in the increased business. Some 
of the dealers have received all the orders this week 
that they could attend to. Prices are still badly off, 
but it is believed that a continuation of the present 
volume of buying will quickly strengthen them up 
considerably. Inquiries have been coming in rapidly 
and with prospects of good business in store. Alto- 
gether it is safe to say that a greater volume of busi- 
ness has been done this week than at any time since 
the depression set in. The reason for the increased 
demand in Iowa is that yellow pine at present prices 
is cheaper than white pine and dealers are stocking 
up on the former commodity. This demand will prob- 
ably stop when yellow pine prices are fully restored 
again. The export trade has shown an increase this 
week. The railroads are not buying. 


eee tl 


Kansas City, Mo. Yellow pine at this point con- 
tinues about the same as last week. Orders from 
country dealers are coming in in moderately heavy 
volume and some say the country business is nearly 
normal. The demand from the large cities is not 
heavy but has shown some improvement since Janu- 
ary 1. The call for factory stock both in this terri- 
tory and from the north and east is slightly better 
than it has been, but is not active. Railroad ma- 
terial is not in demand and trade of this kind is slow 
as compared with the usual February business. The 
demand in the aggregate has not improved enough to 
stimulate prices to any extent and while some firms 
have braced up their quotations of late, the market 
as a whole is in the same weak condition as for the 
last few weeks. The mills that are not closed down 
are for the most part running on short time, some of 
them only three days a week, and mill stocks are de- 


creasing. They are becoming more or less broken as ° 


* well and at numerous points mill stocks are far from 


being well assorted. The impression here is that while 
there will be a steady improvement in the demand the 
improvement will be slow and it may be several 
weeks before there is any great activity and in the 
meantime the mills will continue to limit their out- 
put. - 





New Orleans, Lia. The price is causing manufac- 
turers more worry than the demand, which has, as 
was noted last week, improved appreciably. Quota- 
tions are still almost ruinously low on a number of 
items, though,a conservative manufacturer declares 
that domestic values have ranged up from the low 
levels of January not less than 75 cents on the aver- 
age and in many instances from $1 to $1.50. An- 
other yellow piner reports his own surprise at the dis- 
covery that his January shipments exceeded in vol- 
ume those for the corresponding month of 1907, 
though the prices obtained were entirely unsatisfac- 
tory. Buyers are still impressed with the possibility 
of a further slump, which is perhaps natural under 
the circumstances and on this account some of them 
are overlooking golden opportunities to stock up at 
quotations, which, if the statistical position of the 
wood be any true criterion, may not return in many 
a moon. Inquiries are numerous and there is little 
doubt that orders would follow in close sequence if 
the buyers were not afraid of ‘‘getting in bad’’ on a 
falling market. The call for yard stock continues 
fair and there is some improvement in the call for 
factory stock, but orders in great part are still of the 
class termed fillers. Shipments are made with com- 
mendable promptness. The mills are said to be hav- 
ing no difficulty in securing labor. On the export 
side, demand is holding up excellently well and prices, 
while low, are perhaps on a higher level than those 
offered the domestic trade. Some of the mills in the 
Moss Point section are reported to have resumed the 
night shifts in order to keep pace with export orders 
booked. Taken altogether, the trade is still called 
quiet, and the price ferocious, but both are better 
than was the case a few weeks ago, and the changes 
as they occur are for the better. 





New York. Offerings last week were smaller than 
earlier in the month, although prices did not respond 
in a way to indicate that manufacturers have control 
of the situation. Several wholesalers find an im- 
proved inquiry but as a rule when it comes to really 
putting out an order everyone seems to prefer wait- 
ing. One wholesaler said that last week he had fig- 
ured on eight good-sized inquiries from retailers among 
whom he had good reason to expect at least half of the 
business. He did not get an order and on investi- 
gation found his figures, though extremely low, had 
been cut from $1.50 to $2 a thousand. There is noth- 
ing to stimulate an improved southern pine demand, 
either for long or short leaf stocks, and wholesalers 
are becoming used to seeing this end of their busi- 
ness delayed until the last clouds of the financial sit- 
uation have blown away. Eventually there will be a 
big demand from this district, but at present it is prac- 
tically at a standstill. z 





Baltimore, Md. The Georgia pine men here are not 
being pushed. Most of them are laying back for the 
present, and those in a position to do so prefer to 
keep their stocks rather than sell at the prices which 
are being quoted here and there. Some of the mills 
are still shut down and others are running at reduced 
eapacity. It is realized that to push operations now 
would be unwise and a waste of resources. At the 
same time it is to be said that the prospects are 
encouraging and that considerable work in which 
Georgia pine is used has developed. A more active 
demand is being retarded only by the fact that this 
is midwinter, when the requirements of the trade 
ordinarily fall to the lowest notch. 





North Carolina Pine. 


Boston, Mass. The market for North Carolina pine 
continues in an unsettled state while mills in the 
south have been under curtailment. Prices have been 
materially cut and it has been impossible to secure 
orders in this market at list price for several months 
past. The majority of sales, as near as can be learned, 
have been made at $3 to $5 a thousand. Some dealers 
during the last two weeks have been taking advantage 
of the lower prices to replenish their stocks. 


—_—Eorern" 


Baltimore, Md. The trade has not undergone ma- 
terial changes. Owing to the embargo caused by the 
ice in the bay the receipts have been light of late 
and this has resulted in a reduction of stocks, but 
the demand remains quiet and prices are low and 
unsettled. One firm, for instance, showed by dif- 
ferent price lists received from mills a difference in 
a certain grade of not less than $7 a thousand feet, 
while divergences of $2.and $3 are quite common. 
Much seems to depend upon the urgency with which 
a manufacturer needs money. If his necessities are 
very great he will take a price at which the lumber 
cannot be duplicated. The demand is still light, 
though January showed very fair results, all things 
considered. February has not come up to the mark, 
however, the movement being of small proportions. 
The prospects, on the other hand, are reassuring. 
There is much construction work in sight and the 
requirements .promise to increase accordingly. 





-- Cypress. 





New Orleans, La. Business rules quiet. A fair 
amount of orders has been booked and each week seems 
to show a small gain over the preceding sennight. Cur- 
tailment in Louisiana territory continues very heavy 
and manufacturers confess themselves undecided 
as to the dates of resumption. Occasionally a mill 
goes back into commission, but its tenure of opera- 
tion is uncertain and the resumption is generally 
for the purpose of cutting logs in pond or sorting 
up stocks, which are pretty badly broken at some of 
the mills. At the present rate of manufacture mill 
stocks will decline rather than increase in bulk. 
Some concessions from list have been made, but in 
no instance is the shading serious and there is no 
indication of demoralization. Some manufacturers 
have commented during the week on the fact that the 
bulk of their new orders specify immediate delivery, 
which is hailed as a sign that retail stocks are de- 
pleted. Shipments are made with promptness, save 
where items that are scarce are included in the orders. 
Such demand as obtains is well distributed and a 
somewhat stronger call for factory stock is noted. . 


———_—eeeOowore? 


Chicago. Although there has been some improve- 
ment in the general cypress trade the market is not 
yet in a satisfactory condition, The general impres- 
sion is that the eurtailment throughout the Louisiana 
and Texas mills will be practically the same as that 
of January and it is expected that there will be a 
gradual improvement in prices. The country yards are 
buying more freely than they have for some time but 
principally in small lots. They seem to be anxious 
to fill up their broken stocks but are unwilling to 
lay in their summer supply of lumber at the present 
time. ] 

Box material is in fairly good demand at satisfactory 
prices and a number of good orders have been placed 
for it this week. 





St. Louis, Mo. In line with the general strengthening 
of the other hardwoods, the cypress market continue 
to show improvement. Business in this line is better 
this week than it has been before, and the local ship- 
pers are much encouraged. Prices are firm for deal- 
ers have stood pat on holding stock for good selling 
prices. 

Kansas City, Mo. Representatives of Louisiana 
eypress companies say they will be up against it in 
accepting mixed orders when the spring trade be- 
comes active, and in fact are now consulting their 
stock sheets closely. Statements from cypress peo- 
ple here are borne out by reports from New Orleans 
to the effect. that mill stocks are badly broken at most 
points and that some items are hard to secure, and 
while the mills continue to run on short time some of 
the mills that were closed have started up in order 
to sort up their stocks. The demand for yard stock 
in this territory, while not active, is improving and 
the prospects for spring business are considerably 
brighter than they appeared a month or more ago. 


—_—weron 


New York. The one encouraging feature to the cy- 
press situation lies in the fact that there has been 
such a small amount of buying recently that local 
stocks have become badly depleted, and yard men and 
millwork manufacturers will be compelled to purchase 
something if even to handle only their present mod- 
erate demand. Whenever an order is put out it is 
done with reluctance, because but few local dealers 
can figure on the future with any degree of certainty, 
and to that extent are justified in holding back their 
purchases for at least a reasonable time. A good de- 
mand comes to wholesalers here from yards and fac- 
tories in southern New England and from some Long 
Island sections, but there is very little activity among 
cypress consumers in the closer city quarters. 





Shingles and Lath. 





Chicago. The demand for shingles of almost all 
kinds is improving gradually and although it is not up 
to normal, dealers are under the impression that there 
will be a steady improvement in the shingle trade 
from now on. 

Red cedars are quoted at $2.20 for stars and $2.55 
for clears, close basis. Cypress shingles are in light 
demand, especially so far as the better grades are con- 
cerned. Shipments of western shingles are being made 
to this territory and are being placed in storage in 
anticipation of heavy building operations during the 
spring months. 


Minneapolis, Minn. There is a light demand in this 
territory and some dealers are a little weaker on 
their prices, though most of them are holding firm and 
expecting advances soon. The market on stars is 
about $3 a thousand now, and clears are stiffer, sell- 
ing at $3.55 and $3.60. Stocks at Minnesota Transfer 
have been reduced and would not cut much figure if 
a. normal spring demand should start, but they are 
evidently being counted upon by all the retail deal- 
ers to give them a prompt supply when the last min- 
ute arrives and they must have shingles. 








Tacoma, Wash. Red cedar shingles continue in 
about the same status as for the last thirty days. 
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